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umbermen—manufacturers, wholesalers and retailers 

cel an immediate concern in that vital element in their 
bu-iness which, eminently, makes possible the marketing 
f their 


wares; they are perhaps more intimately con- 


ied in the personality of those who control and guide 


thit element. They feel a pardonable interest in the 
character and the characteristics of the man through 
whose  dietum their merchandise moves to its 


fiat make 
or mar the prosperity which to them 
of all 


ortance, 


tinations; whose may 


material things is of deepest 


Upon his relationship 


their trade 
ndly 
er one influence entering into their 
life. When that 


ruling force of a railroad system 


they are more pro 


dependent than upon any 


mercial man is 

ch handles lumber and other for 
est products in trainloads daily from 
e of the 
1 production in the United States ; 
ich takes it 


a territory 


most prolific sources of 


£ 


from and distributes it 


covered by approxi 
mately 20,000 miles of standard gage 
railroad, the interest they feel in him 
the 


a man is the subject of this 


is naturally of very liveliest. 

Such 
sketch. He assumed the responsibili 
of this 


preliminary 


ties cited December 1 year, 


afier an extraordinary 
extending over an educational 


period of thirty-seven years, which fit- 


ted him with nice exactness for his 
duties. His ripe experience was 
gained through practically all the 


of railroad service, 


from the humble but practical posi- 


known branches 


tion of station agent to that of the 


presidency, covering all traffic, of 
a) \ilroad system embracing one thou 
of to 
wi hin the next twelve months will be 


said seore miles and which 


ul ed practically fifty score more 





wi i the completion of the Western 
Pa ifie railway now building rapidly 
fr n Salt Lake City, Utah, westward 
to the of the Pacific ocean. 
of the handling of 


tr: lie, with special reference to the 


shore 


he science 


ou out of the saw mill and the plan 
ins mill, is within this man’s grasp 
as t is within that of few men, how- 
ev. * mighty their stations in the rail 
ro: | world—and he has the ability to 
diet his power in the most useful 
of 
extended 


an. intelligent ways by virtue 


& omprehensive schooling 
th) ugh the duration of a generation. 
Wi h no intent toward invidious com 
pa sons, it is possibly only fair to Sometime 
sa. that in its practical aspects he is 

be\ er fitted to handle the carrying of 

th lumberman’s products than are almost any others of 
the country’s masters of transportation, for this man 
is «r, rather, has been a manufacturer and shipper of 
lun ber and thus by training and sympathy is in closer, 
moic intelligent touch with the lumber fraternity and 
their needs than are his fellows. 

John Mitehell Johnson was born in Cincinnati, Ohio, 
May 18, 1845, the son of ‘Henry Johnson and Mary 
(Mitchell) Johnson. His father was an architect and 
Mechanical engineer; those closest to the son find some 
of the characteristics of his immediate paternity reflected 


Lumber 


in the junior Johnson—for instance, his comprehensive 
capacity for detail and his inherent propensity for ex- 
actness. The younger Johnson was handicapped early 
in life by the protracted illness of the father, which pre- 
vented John M. Johnson’s attendance at school beyond 
his fifteenth fact to 
those familiar with this gentleman’s polished address. 
Before had the fifteenth in life 
he was apprenticed as an iron molder and at that trade 


year, a which will be a revelation 


he reached milestone 


he worked about sixteen months, which training doubt- 


less is measurably accountable for his alertness and 


JOHN MITCHELL JOHNSON, OF ST. 


Manufacturer, 


LOUIS, MO.; 
now Vice President in Charge of Traffic 
Carrying Railroads 


physical vigor well evident in this, his sixty-third year. 

Mr. Johnson’s next active venture was in the nature of 
an escapade, boyishly characteristic but highly. commend- 
able. In September, 1861, he ran away from home and 
joined the Seventh Indiana regiment of infantry, then 
on its way from Indianapolis, Ind., to ‘‘the front’’ in 
Virginia. With this regiment he served three years, be- 
ing promoted by stages to the highest commissioned 
office—that of first sergeant—for faithful service. He 
participated in most of the important battles fought by 
the Army of the Potomac. Upon the expiration of his 





three years’ enlistment he returned with the regiment to 


Indianapolis, where it was mustered out. He soon re- 


enlisted for one year and served with honor to the close 


of the war. Federal records that are available show 
nothing spectacular accomplished by Sergeant Johnson. 
He was simply one of those modest tens of thousands 


who did their full duty as they saw it; who unhesitat 
ingly offered their lives for their country; who bore con 
tinuously the brunt of hardships and deadly risks with- 
out hope of reward in glory or public acclaim, and to 
than to the 
success of arms in the federal cause. 

While the first 
appear to be clear, to Mr. Johnson’s 


whom is due more any other class final 


relation may not at 


last enlistment is due his direct con 
nection with the business of manu 
facturing lumber. When he joined 
the Union army the second time it 


was as a substitute for another. 


With the 
after the end of 


funds so 


earned, shortly 


the war he went to 
Amity, Ind., bought a small interest 
to 


the business of manufacturing lum 


in a saw mill and started learn 


ber. The enterprise was conducted 
under the firm name Fisk, Jones & 
Co. Never having been of those who 


‘despised the day of small things,’’ 


the sometime iron molder, sometime 
practical patriot determined to mas- 
the 


details. 


ter saw milling business in its 
During his three years’ ex- 
perience as a practical millman Mr. 


Johnson advanced—if advancement 
it could be called—to the position of 
‘*tail’’ sawyer. In the meantime, in 
1866, Mr. Johnson married at Frank- 
lin, Ind., Miss Ida E. Fisk, the daugh- 
ter of a well known and popular 
physician of that town. 

January 1, 1871, Mr. Johnson in- 
itiated his career in the line for which 
later events have proven he was most 
splendidly fitted; he was appointed 
station agent at Franklin, Ind., for 
the line ‘then known as the Indian 
apolis, Ciucinnati & Lafayette rail- 
road, now a part of the ‘‘ Big Four’’ 
system. What his close acquaintances 
dominate, and with good show of rea- 


son, his genius for railroading was 


soon demonstrated. November 1, 
1873, less than two years after 
entering upon the humble duties 


of agent at an obscure station, he was 
tendered and accepted the office of 
general freight and passenger agent 
of the Cincinnati & Martinsville rail- 
road, later taken over by the Indian- 
The 
in 1875 
and afforded a further demonstration 


apolis, Cincinnati & Lafayette. 
last named event occurred 
of Mr. Johnson’s recognized ability 
master of transportation, for 
simultaneously with it he was made 
in charge of accounts of the parent 
of responsibility. 


With increased duties came increasing recognition of 


Great Lumber 


as a 


traveling auditor 


road, a position extraordinary 


Mr. Johnson’s fitness for graver responsibilities. In 
1877 he was transferred to a responsible position in 
the freight department of the Indianapolis, Cincinnati 
& Lafayette road and assumed charge of its local traf- 
fic. November 1, 1879, he was appointed assistant gen- 
eral freight agent. The of this 
charged for over four years and in the meantime at- 
(Concluded on Page 75.) 


duties office he dis- 
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Our Plant and Yard at Everett, wash. 


Cmoice VELLOW Fir 
ILUMBER. 





COMPLETE YARD STOCK. 
WE ARE 
CAR and CARGO SHIPPERS. 





Weyerhaeuser Lumber Co. 


EVERETT, WASEL. 


We use Telecode. 




















Fir Lumber, 


Red Cedar Shingles. 


CAR AND CARGO SHIPPERS. 





Quality Counts. Grades Right. 
Manufacture Unexcelled. 





DAILY CAPACITY—100,000 FEET LUMBER; 175,000 SHINGLES 





TELECODE. 


C. D. Danaher, 


Tacoma, Washington. 





JAMES D. LACEY. WOOD BEAL. VICTOR THRAIIE, 


ARE 


INTERESTED IN SOUTHERN OR 
PACIFIC COAST TIMBER ? 


We furnish detailed reports of amount of stumpage on 
each 2/4, 5 or 10 acre Subdivision of each forty. 

We employ expert Pacific Coast Cruisers to check 4ii 
estimates made on Western Timber. 

We offer High Class Timber Properties only, which 
have been placed in our hands for sale. 





We guarantee our estimates are reliable. 








JAMES 0, LACEY & CO, 


( ESTABLISHED SINCE 1880.) 


New Orleans, 


828 Chamber of Commerce, 


Portland, Ore. 


507 Lumber Exchange, 


Seattle, 


1200 Old Colony, 


Chicago, 
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OurFlooring 18 THOROUGHLY 
JILN DRIED, als0 STEEL SCRAPED |} 
which gives it a highly polished surrace 












































We have just egipped our. | 
fardwood Flooring Plant with 
the most Modern Machinery | 
and are now in position toLill 
‘orders with the greatest 
Promprness. e 
‘To this is added the advantage of* 
furnishing nixed cars of Pine 
‘and Hemlock with yourllardwood | 
Flooring. where customers do nat,’ 
wisi to purchase_aSuli car load 
‘ ‘of Flooring. 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


The American Lumberman is 
the only lumber newspaper having 
a large paid subscription list ! 

The average number of copies 
of the American Lumbermam dis- 
tributed weekly during July, Aug- 
ust and September, 13,955! 

This is a circulation more than 
double that of amy other lumber 
newspaper and greater tham the 
combined subscription list of any 
three other lumber papers. 
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AUSTRALIA’S LUMBER TARIFF. 


The new tariff on lumber imported into Australia 
is meeting with considerable opposition, especially 
from the miners. In mine work Oregon and Washing 
ton fir is much depended upon, as no Australian timber 
is suitable for supports, 

The quantity of lumber annually imported into Aus 
tralia is estimated at 250,000,000 to 300,000,000 feet. 
According to a Melbourne timber merchant it is impos 
sible to conclude that anything approaching this 
amount can be derived from local sources—in any case 
for a number of years. In consequence of this there 
was no reason why the tariff should be raised. Un- 
der the old tariff the revenue derived from lumber im 
portations was £150,000, and the total will be increased 
by the new imposts to £320,000. This enhancement 
will fall most heavily on America, which exports more 
lumber ‘to Australia than does any other country. 

The following table shows the extent of lumber im- 
portations into Australia in 1906: 





Other 
America. countries. 
Architraves, moldings etc., lineal feet. 99,082 31,748 
Dressed (not elsewhere included), su- 
Ee hiccianeenes teem been dass 1,727,363 46,481,859 
Of the non-American lumber, Nor- 
way and Sweden contributed 46,- 
124,819 super feet. 
Undressed Oregon, 12x6 and over (or 
its equivalent), super feet......... 49,883,931 1,616,627 
Undressed (not elsewhere included), 
12x6 and over (or its equivalent), 
a rarer ree 4,453,452 513,311 
Undressed, less than 12x6 (or its 
equivalent), super feet........... 67,177,782 11,674,826 
SR ND wie sis 60a tas dee neces ts 24,107,903 1,260,030 
Pickets, pieces ....... Cebeveceovsenes eee 
PE SEE sc cccecances estes ats Gee. eeececese 
Doors, 1% and over, pieces........ 12 2 
Doors, over 1% and under 1%, pieces. 1,527 2 
Doors, 1% inch and under, pieces... 1,791 9 


Hickory, undressed, super feet....... 51,831 2,866 
1,103,683 


Logs, undressed, super feet......... 30,466 
Of these latter, Japan sent 987,- 
434 super feet, New Zealand 95,353 
super feet. 
Sy “an is ced seeepenscdece 1,997,901 347,888 


It will be seen that the list takes in a wide range 
of rough and finished products, 


The new tariff falls the most heavily on rough lum- 
ber. The old duty on rough lumber was 1s 6d per 100 
superficial feet; the new tariff makes the charge 2s. 
There were some reductions on items of finished stocks 
and a large number go in duty free. The new tariff 
advances the duty on lath from 5s a thousand to 
7s 6d. 


LESSENED HARDWOOD OUTPUT. 


A statement compiled and distributed by J. C. Knox, 
secretary of the Michigan Hardwood Manufacturers’ 
Association, shows that of 85 percent of the member- 
ship 50 percent are carrying on their usual logging 
operations, 30 percent are reducing their output trom 
15 to 66 percent, and 5 percent have closed down en- 
tirely. About 25 percent of the entire membership are 
carrying on manufacturing operations as usual, 43 per- 
cent show reductions ranging from 20 to 50 percent 
and about 5 percent have closed down, 

The published statement also shows that practically 
all of the 85 percent of the members reporting are 
using the new grading rules effective December 1. The 
association is sending out a stamp conveying this state- 
ment: ‘‘All quotations based on the National Hard- 
wood Lumber Association inspection rules, effective De- 
cember 1, 1907.’’ A request is made that this stamp 
be used and all future sales be made in accordance with 
the so called Atlantic City rules. 

In the last issue of the AMERICAN LUMBERMAN Louis 
Doster, secretary of the Hardwood Manufacturers’ As- 
sociation of the United States, furnished a statement 
concerning the curtailment of hardwood production re- 
sulting from idle or partly restricted mill capacity. 
The exhibit covered the Ohio river, Kentucky and West 
Virginia district; Ohio and Indiana; St. Louis and 
Memphis, including the Mississippi river valley south of 
Memphis; Tennessee, including Nashville and eastward 
to the Cumberland mountains; east Tennessee and 
western North Carolina, including the territory of the 
Smoky mountain range, and Wisconsin and Michigan. 

The reports covered 343 mills, the normal production 
of which is 159,890,000 feet a month. The reduction 
expected has been 107,832,000 feet a month, the present 
monthly output being 52,058,000 feet. 

The percentage of mills shut down is 66 percent; 
curtailment, 67 percent. It is estimated that 75 per-, 
cent of the mills reporting will not resume operation 
before March 1 or later. A large number of those that 
will continue in operation have advised the secretary 
that they are compelled to do so in order to protect 
themselves, as the log supply is in such condition that 
it must be sawed at once. Others are under contract 
to remove timber from certain tracts in a given time; 
so that at least 75 percent of those which wiil continue 
running practically are forced to do so for the reasons 
stated. 

In the Ohio river, Kentucky and West Virginia dis- 
trict ninety-five mills reported, the normal capacity of 
which is 44,720,000 feet a month. Sixty-one mills are 
wholly or partly closed down, making a reduction of 
28,430,000 feet a month. 

In Ohio and Indiana the number of mills shut down 
is twenty-five, or a monthly production of 4,557,000 feet. 
This is a reduction from a normal output of 10,508,000 
feet in fifty-six mills. 

In the Mississippi river valley eighty-four reporting 
mills normally turn out 48,615,000 feet of lumber a 
month. Reduction has taken place to the amount of 
33,100,000 feet in sixty-five mills. 

In the Nashville district eighteen mills out of twenty- 
four have ceased operations. The normal output of the 
maximum number is 7,580,000 feet a month; now it is 
but 5,100,000 feet. 

In the east Tennessee and western North Carolina 
section twenty-eight mills are idle, out of thirty-nine 
reporting, making a reduced monthly ohtput of 6,020,000 
feet compared to a normal of 10,900,000 feet. 

Wisconsin and Michigan report twenty-nine out of 
forty-five shut down. Reduction thus has been effected 
to the amount of 30,625,000 feet a month. The normal 
would be 37,174,000. 

The entire exhibit shows a remarkable restriction of 
output that cannot fail to have a powerful result in the 
reduction of general stocks that should be felt in stiffen- 
ing the market before next spring. Much depends, 
however, on the rate that the consuming industries shall 
operate during the winter. Whatever may occur in that 
particular it is evident that there is to be no piling 
up of surplus to weigh down the market during its 
period of recovery from depression. 
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STATUTE OF LIMITATION CONSTRUED BY THE INTERSTATE COMMERCE COMMISSION. 


After the decision of the Supreme Court of the 
United States in the 2-cent advance on yellow pine 
suits was handed down in the latter part of May this 
year a great deal of discussion took place in regard 
to a proper interpretation of the two-year statute of 
limitation incorporated in the present railway rate 
law. The AMERICAN LUMBERMAN was asked many 
times to express an opinion and to secure the opinion 
of the legal fraternity on this phase of the law. The 
provisions of the statute of limitation are clear enough 
in themselves to indicate concisely the intention of 
the law makers. The opinion expressed by the 
AMERICAN LUMBERMAN has been confirmed in its en- 
tirety by a recent ruling of the Interstate Commerce 
Commission. No formal announcement has been issued 
by the commission in regard to the interpretation of 
the statute of limitation, the simple method being 
adopted of directing an entry to be made in the 
recorded minutes of that body. This action has been 
taken as follows: 

Claims filed since August 28, 1907, must have accrued 
within two years. prior to the date when they were filed, 
otherwise they are barred by the statute. Claims filed on 


, 


or before August 28, 1907, are not affected by the two 
years’ limitation in the act. 

Voting in the affirmative: The chairman and Commission- 
ers Prouty, Clark and Harlan. 

Voting in the negative: 
rell and Lane. 

The commission will not take jurisdiction of, or recognize 
its jurisdiction over, any claims for reparation or damages 
which are ‘barred by the statute of limitations as inter- 
preted by the commission; and the commission holds further 
that it will not recognize the right of the carrier to waive 
the provisions of the statute. 

Commissioner Harlan, voting in the negative on the above 
interpretation of the limitation of the act, desires to be 
recorded as holding that the limitation, in this act, like the 
limitations in other acts, does not affect the jurisdiction 
of the commission, but is a personal privilege that may be 
waived by defendants in proceedings before the commission. 

He expressed himself also as inclined to the view that 
a defendant who offered to waive the bar of the statute, as 
to one claimant, might be required by the commission also 
to waive it as to all other claimants, whose claims involved 
the same rate or issue, in order to avoid discriminations. 


Commissioners Clements, Cock- 


Relative to the construction of the law as to the statute 
of limitations, the act went into effect August 28, 1907. 

It would be of vast interest to those who have put 
in claims for refund of the 2-cent advance illegally 
collected to be informed by some means as to the 
probability, of their claims being settled within a 
reasonable time. Lumbermen spent a lot of money 
and four years’ hard work in fighting this advance. 
They have the satisfaction of knowing that they can 
successfully contest an increase in rates made arbi 
trarily on some particular commodity and of receiv 
ing a verdict which entitles them to recover. They 
have not yet, however, the satisfaction of being able 
to compel the railroads to refund the excess charges 
collected. Apparently these claims are not regarded 
by the carriers as differing from claims for assessment 
of charges on wrong weight or wrong rate. 

The interpretation of the statute of limitation by 
the Interstate Commerce Commission will be weleomed 
by all parties filing claims for refund. <A suggestion 
which would prove extremely welcome at this time 
would be one outlining some means of securing the 
amounts involved in the various claims. 





HANDLE MANUFACTURE AND TRADE AS DISCUSSED IN THE RECENT INDIANAPOLIS MEETING. 


It would seem that plain wooden handles would be 
free from fraudulent manipulation by the jobbing 
trade. It is easy enough to cheat on a variety of 
goods by substitution, mixtures and other ways that 
are crooked, but one would think the wooden handles 
are so simple in obvious quality and workmanship that 
the manipulator would not have much chance at dis- 
guise or substitution. As ‘‘plain as a pikestaff’’ is 
an old saw that should well apply to tool and imple- 
ment handles and debar the tricky dealer from chang- 
ing the grades for the purpose of enhancing the price. 
It seems, however, that dishonesty has invaded the 
handle business and has become so flagrant in the 
jobbing trade as to call for a strong protest from a 
leading manufacturer. al 

In the late meeting for the permanent organization 
of the Handle Manufacturers’ Association of America, 
at Indianapolis, a member felt constrained to call the 
attention of every member present to a practice which 
he said was being attempted by some in the jobbing 
trade. He declared that practically 50 percent or 
more of the manufacturers are putting out honest 
grades (a rather poor reflection on the other 50 per- 
cent). But manufacturers of late have been strongly 
solicited to send out No. 2 handles branded a higher 
grade. The speaker avowed that he had refused to go 
into this dishonest way of doing business. Yet in 
many cases jobbers have bought handles and asked 
the seller to ship them as a certain grade, and after 
having received the goods have removed the brands 
and marked up the grades. This, the member de- 
elared, was very demoralizing to the trade, and he 
thought something should be done to stop the abuse. 
The member had notified a number of the large man- 
ufacturers handling the goods of his concern that he 
would expose the practice whenever he could locate 
it. He even advised ‘‘ putting right into print’’ the 
names of the offending jobbers. The handle manu- 
facturers should take the same dignified position that 
.producers in other lines assume. They should take 
the stand that they are manufacturers along honest 
lines, selling honest grades, trying to get merely honest 


prices. The dependable large jobbers are adopting the 
label system as a means of protecting their trade and 
it will work a great benefit to the honest manufac- 
turer and jobber. 

One member touched on the price question. He 
said he would go into any market in the world and 
put up handles against anybody, because his concern 
made geod and reliable handles. He would not go 
against somebody’s $3 handle and say that he can 
make as good a one for $2. The only way to get good 
prices is by making first rate goods. Better sell fewer 
handles and make something reasonable on them than 
to sell a larger number and lose money on them. 

Another member said that the handle manufactur- 
ers at present confront conditions different from any 
ever before existing. There is now imminent a de- 
cline in prices. The operators have to contend with 
banks that will not lend money unless they have the 
very best of security. All who are maintaining prices 
are making a satisfactory profit. The question now 
to be solved is as to whether producers shall go into 
the market with cut prices and lose money, or shall 
they keep up prices commensurate with cost of pro- 
duction, reducing the cost, if necessary, in order to 
make gome money in the handle business? A lesson 
should be learned from the experience that resulted 
from the disruption of the old association. The mem- 
ber speaking told those members who withdrew from 
the old association and went forth to cut prices that 
the most of them would fail. Some have sold out, 
some have been consolidated with other concerns and 
others have gone into the hands of receivers. 

Few of the price cutters of that time are doing 
business as original firms or companies. The speaker 
admonished those present as members of the associa- 
tion that if they go out and eut prices or demoralize 
trade in any way they certainly will go into the hands 
of a receiver or have their business on the bargain 
counter at the end of six months. One ean not here- 
after buy hickory much cheaper than now. Freight 
will not be much, if any, less. Perhaps labor may be 
a little cheaper, but that will not leave margin enough 


to justify any serious cut in prices. Continuing the 
member said: 


This is the condition that confronts us today. Some may 
come here and want to play smart. IL want to put this 
thing plain. You must line up to present prices if you want 
to make money. We can not form any organization, accord 
ing to the Sherman law, that will maintain set prices 
Hence, all we want to do is to maintain prices in accord 
with the cost of production. When we shall have accom 
plished that much we shall have done a great deal for the 
hickory handle people, at lenst. 

The same speaker said that some manufacturers 
have a trade for their best grade of handles. Others 
have orders in excess for No. 1 or No. 2 so that it is 
very difficult to state whether a particular manufac 
turer is turning out goods in excess of demand. His 


group of factories had all the orders they could take 
care of, but forecasting dull times a number of the 
factories had been lately run but eight hours a day. 
Production had been eut 20 percent. Some factories 
he knew of were for sale. He believed that if produce 
tion shall not be voluntarily curtailed the banks will 
step in and force a reduction of output. 

A suggestion was made in respect to the Sherman 
law in the form of an inquiry, like this: Is there any 
law in the land that would prevent the majority of 


manufacturers from following a price list that any 
prosperous concern puts out? There are different lists 
and discounts, but uniformity can be reached by ask 
ing prices that conform as nearly as possible with the 
cost of labor, timber and manufacture. 

One member said he had been making handles for 
twenty-four years. He started in a great hickory 
country. Eventually the big hickory men got into 
his locality and cleaned out about all the hickory and 
pushed prices so high on the remainder that it could 
not be touched by the ordinary local manufacturer. 
The member telling the story finally had to use hack 
berry, sugar maple and walnut for handles. This in 
cident shows that the handle makers in some locali 
ties are reduced to hard straits to get timber enough 
to continue their manufacture. 
more needs the aid of an 
manufacture of handles. 


Surely no industry 


association than does the 
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PLANS FOR RELIEF OF THE CURRENCY; PROPOSITIONS FOR REFORM OF THE SYSTEM. 


We know not how many dozens or hundreds of bills 
for the reform of the currency, and of our monetary 
system generally, have been presented since Congress 
met. Some faithful student of the Congressional Record 
has told us, but the figure is immaterial; that which is 
of account being the interest that our national legis- 
lators take in this vital subject. These bills are of all 
sorts and include nearly every imaginable scheme, some 
of recognized authority, having the backing of financiers 
and students of finance, and some visionary in the ex- 
treme. Most of them can be classified under two heads. 
Under one of those a bill provides for an emergency cir- 
culation issue by the national banks, based either on 
the credit of the banks or protected by special deposits 
of securities, but in any event subject to tax to secure 
their retirement when the emergency has passed. ‘The 
other is a more radical reform involving the establish- 
ment of some sort of government bank of issue, redemp- 
tion and reserve. 

The President, in his annual message, called atten- 
tion to the currency situation and the various plans for 
relief and particularly referred to that coming from the 
secretary of the treasury, the essential features of which 
have been approved by many bankers and business men. 
According to this plan national banks should be per- 
mitted to issue a specified proportion of their capital in 
notes of a given kind, the issue to be taxed at so high 
a rate as to drive the notes back when not wanted for 
legitimate trade. The President did not urge this sys- 
tem but simply called special attention to it. 

A few days later the controller of the currency sug- 
gested the establishment of a government bank—a plan 
which has many advocates in this country and more 
abroad, where it has been in successful operation. He 
says: ‘‘The only way to make our system what it 
should be is through the agency of a national govern- 
ment bank, The experience of all other countries has 


demonstrated this. Every important commercial country 
in Europe has adopted this plan. If we had had such 
a bank in operation in 1907 no such bank panic as we 
have had would have been possible. Unless we do some- 
thing of this kind we shall always be in danger of a 
recurrence of the same thing, and we shall have panic 
after panic until we learn the plain lesson from experi- 
ence and adopt the only efficient, scientific and proper 
means to protect our people in business from such dis- 
asters.’’ 

Nevertheless there is a strong sentiment in this coun- 
try against a government bank, whether founded on rea- 
son or not, and that sentiment might be sufficiently 
strong to prevent its establishment or hamper its oper- 
ation when founded. On the other hand, our present 
system has many opponents, both on economic and politi- 
cal grounds, but the same is true of almost any plan that 
can be suggested. Some believe that note issuing is not 
a proper function of banks and especially as provided 
for in this country, while others believe that the banks 
are the only proper originators of circulation and that 
safety can be secured without, as some express it, the 
government paying 2 percent for the privilege of in- 
dorsing the notes of the banks. 

From a comparatively obscure section of the country 
has come a proposition, which has been referred to be- 
fore in this paper, that has received in its main features 
the cordial approval of many prominent financiers. It 
was devised by Charles F. Latimer, vice president of 
the Northern National bank, of Ashland, Wis. The 
paper in which this plan is presented is too long for 
publication in full in this journal, but the material part 
of it may well be given as an interesting and suggestive 
presentation of a difficult question. In opening Mr. Lat- 
imer refers to various plans, nearly all of which have 
some merit, which have failed to meet the approval of 
the people. Among them he refers to a central bank 


of issue owned and managed by other banks of the 
country. Mr. Latimer believes this plan would meet 
with ‘strong opposition as savoring too much of mo 
nopoly. Then he discusses the present currency, deplor 
ing its lack of flexibility and of uniformity. As a 
national bank officer he admires our national banking 
system from the banking standpoint. As banks of de- 
posit and discount he considers them unequaled ino any 
country; as banks of issue they are lamentable failures. 

The national bank note is an outgrowth of the war 
and like most emergency measures should be superseded 
by something else. Mr. Latimer says: ‘‘It is wrong 
in principle and would not float except for the guaranty 
of Uncle Sam; and he, out of the kindness of his heart, 
pays the bank 2 percent interest upon bonds d.-. sited, 
for the privilege of going good for the bank’s otes.’’ 

The growing demand for currency is likely to exhaust 
the supply of government bonds. ‘‘ At this time we are 
witness to the fact that our government is issuing many 
millions of bonds to be used in aiding the national banks 
to secure circulation and not for legitimate needs of 
government.’’ After insisting upon any currency being 
backed by a substantial coin reserve or directly or indi- 
rectly guaranteed by the government, he puts forth his 
plan as follows: 


Have a board of commissioners or governors appointed 
by the President and confirmed by the senate, of not less 
than nine or more than fifteen men, who by experience 
in a financial way are qualified to fill a trust of great 
responsibility, men who will in no way be identified with 
the different banking interests of the country and _ will 
therefore be entirely independent in their actions; to hold 
their positions for life, and to be paid salaries such as the 
responsibility and dignity of such positions are worth, 
placing them, as are our judges of the Supreme Court, above 
reproach; make the secretary of the treasury an exoflicio 
member of this body; place in charge of this body of gov 
ernors or commissioners our entire treasury system, giving 
them power to issue government notes, backed by a coin 


reserye of not less than 40 percent; refund the legal ten- 
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ders and treasury notes into a new form of government 
note ; refund the national bank notes into government notes 
of like character; take the gold and silver certificates and 
do likewise. To do all this and procure the necessary coin 
for reserve it may be necessary to issue United States 
bonds to considerable extent, possibly $400,000,000, but as 
about $600,000,000 will be surrendered by the banks the 
bond issue will be reduced about $200,000,000. The ultimate 
saving to the government will be a large sum of money. 
The coin purchases will be naturally from the banks, as 
they will have no further use for coin except for export, 
and it can then be procured on demand by the presentation 
of government notes or by the presentation of securities, 
the kind of which we will mention later. 


Mr. Latimer then discusses the character of the coin 
reserve. He would not depart from the gold standard, 
but would not ignore silver. He finds that in the leading 
nations of the world silver is used to the extent of 241%4 
percent of the entire metallic currency. Therefore he 
would have the reserve both of gold and silver in the 
proportion of 75 percent gold and 25 percent silver. 
And then he goes on to say: 


Thus far we have procured theoretically a uniform cur- 
rency, protected by a coin reserve. How about its flexibil- 
ity? How are we to issue new currency or withdraw the 
old as required? 

The stock of money in the United States is over $3,000,- 
000,000. Of this about $2,500,000,000 is in coin or coin 
certificates, and of the coin $1,500,000,000 is in gold and 
about $700,000,000 is in silver, $350,000,000 is in legal 
tender notes and over $500,000,00U0 in national bank notes. 
All of the above should be converted into a new form of 
government note, excepting the 40 percent reserve to be held 
in the treasury, being practically the percentage of reserve 
now held by the banks and the treasury. This could be 
done without the least possible friction or disturbance, and 
without the expansion or contraction of a single dollar. 

To increase the amount the government could authorize 
the banks or others to deposit securities against which notes 
could be issued. Railroad bonds and bonds of other corpo- 
rations which are subject to great depreciation and —- 
ciation should not be used as such security, but the class 
of bonds so deposited should be of a public character, such 
as municipal, county and state, all to be carefully selected 
with a good margin of security, and the notes issued against 
them should be subject to a graduated tax as the circum- 
stances warrant, forcing their withdrawal when no longer 
needed. Public securities could be lodged in advance with 


the government or commissioners, so that they could be 
~~ a as security for circulation at almost a moment’s 
notice. 

To avoid an accumulation of funds in the treasury in 
excess of the amount required for the reserve and a working 
balance, deposit any surplus in national banks, under the 
directions of the governors or commissioners, taking as se- 
curity the same class of bonds as would be acceptable for 
an emergency circulation. The governors or commissioners 
should fix a rate of interest to be paid upon such deposits 
so that whenever there is a redundance of money the banks 
in order to stop the payment of interest could turn the 
deposits into the treasury, where they could be held until 
again needed. Its action would be entirely automatic. 

The process outlined above would enhance the value of 
all classes of bonds issued by the people, lower the rate 
of interest on them, and would be a healthful stimulus to 
the development of all public works. 

Our aim has been to formulate a plan whereby the cur- 
rency of our country can be placed beyond the realm of 
politics, out of the reach of men who might manipulate it 
for private ends, to give a uniform and flexible circulating 
medium with a percentage of coin reserve larger than almost 
any other nation, and backed by the God given resources 
of a country unequalled in the history of man, the develop- 
ment of which is still in its infancy. 





THE LOG TAX CONTENTION RIFE IN MAINE AS WELL AS IN MICHIGAN AND WISCONSIN. 


The timber owners and lumbermen of Maine, like 
those of Michigan and Wisconsin, are strenuous advo- 
eates of a log tax for state revenue instead of an 
acreage or stumpage tax. They take the ground that 
an acreage or land tax tends to force the cutting off 
of the timber as rapidly as the market will permit, 
because the local and state taxes are so high that the 
only justifiable way, in an economical and financial 
sense, is to get the value out of the timber, then sell 
the denuded land for what it will bring or allow it to 
lapse to the state in lieu of taxes. 

In Maine, the lumbermen contend, after the pine 
and spruce are cut off there can be no recovery of a 
sufficient growth of either species unless the hard- 
woods are removed. The spruce may continue to grow 
very slowly but the pine will wither and die out. In 
any event the soft wood will not attain lumbering 


size in less than 300 years—a far prospect that does 
not appeal favorably to private owners. It is claimed 
that for any useful present purpose the hardwoods in 
the remoter spruce and pine sections are mere weeds 
among the woods and should be estimated and treated 
as such. 

In the densely forested sections, where softwoods 
predominate, reforestation may take place by the 
natural process after the original growth has been cut 
off. This land may be stripped today at a profit, and 
in twenty or thirty years will result another profit, 
greater than the first. This natural reforestation with 
the softwoods will not occur when there is a mixture 
of the hardwoods, as the latter shade the ground so 
much that the spruce and pine are stifled. What is 
wanted by the softwood timber land owners is an 
abatement of taxes on such areas with a tax placed 


on the logs cut off so that there will be an inducement 
to hold the lands for another crop of timber. 

One prominent Maine operator sums up the argu- 
ment for a log tax as follows: 

No just man denies—certainly not I—that timber prop- 
erty must pay its share of the taxes, and benefit from 
its share of the taxes; but every thinking man, seeing 
the tremendous speed with which a timber famine is 
coming, knows that unless it can be arrested the loss 
and suffering to all will be beyond belief, and that no 
amount of taxes possible to raise would begin to pay 
for it. A log tax will not decrease the state’s income— 
the reverse rather—nor will it alter the actual source 
from which that income proceeds. It is in any event 
only one step in the right direction, but it is the first, for, 
without it fire protection, conservative cutting and other 
methods of prolonging the supply are useless. 





PROPOSED CHANGE IN THE SOUTHERN CALIFORNIA BOX BUSINESS. 


A scheme to jump over the middle man is being in- 
cubated in the fruit section of southern California. The 
orange growers, our correspondent states, purpose to 
establish box factories and manufacture their own 
fruit packages. 

The situation as described is this: 

In operation in California are thirty-two factories 
which use the soft pine of the northern section of the 
state in the making of boxes. Thus they can utilize 
the ‘»w grade stuff and reserve the better to supply 
the home and eastern sash and door factory market. 
There is a great demand in California for packing boxes 
and crates in which to ship green and dried fruits and 
vegetables. The box shook and box factories run ten 
months in the year, turning out a product that repre- 
sents 150,000,000 feet of lumber annually. The larger 
share of this output goes to southern California. 

These thirty-two shook and box factories represent an 
investment of $1,200,000. The saw mills supplying the 


box factories involve arf investment of $4,000,000, exclu- 
sive of the capital invested in timber lands, which is 
estimated at a value of $25,000,000. 

The Fruit Growers Supply Company, an- organiza- 
tion of growers, has gone so far in its undertaking as to 
send out notices of its plans and purposes. It purposes 
to buy stumpage and lumber and erect its own factories, 
with the view of supplying the demand for packages. 
It is thought, however, by the men who know that the 
new organization will find it difficult to locate the 
stumpage that it aims to secure. 

The orange and lemon crops of 1907-8 are estimated 
in excess of 30,000 carloads. To ship this immense 
amount of fruit will require boxes the making of which 
will consume 70,000,000 feet of lumber, it is said. This 
is equivalent to the employment of seven of the largest 
box establishments in California. Hence it is concluded 
that if all the available soft pine timber of the state 
could be placed in the projected factories of the Fruit 


Growers’ Supply Company it would not keep them run- 
ning for over three years. Of course this is mostly a 
guess, for the lumber supply always holds out longer 
than the first estimators predict. It is deemed probable 
that all the box concerns now supplying the southern 
California fruit growers would be willing to turn over 
their plants to the Fruit Growers’ Supply Company 
under lease and sell it all the lumber needed to keep the 
plants running. They would sell the lessees the lumber 
at prices no more than the cost currently obtained for 
railroad ties. 

W. H. Hollabird, of Los Angeles, states that he is 
a large shareholder in one of the big lumber companies 
operating a box factory, and from his knowledge of the 
business he believes that pine box lumber never will be 
cheaper than now. On the contrary, it should steadily 
rise, though perhaps slowly, and there will be a corre- 
sponding rise in the cost of boxes. It takes ages to 
grow a tree and but twenty minutes to cut it. 





ADVOCATING SPECIALTIES BY RETAIL DEALERS. 


The trade of every retail dealer in a sense reflects his 
tastes. This statement is verified at numberless retail 
points. It is amazing to the uninitiated what a variation 
there is in what in a general sense may be called custom 
among the yards of a town even when the number is 
small. In a two-yard town it has been observed that the 
bulk of dimension sold from one yard was so called white 
pine—largely or wholly norway—while in the other it 
was hemlock. This is not for the reason that as a light 
framing timber one wood particularly excels the other, 
but it could be traced purely to the circumstance that 
one dealer talked hemlock and the other white pine. 
The customers of each had confidence in what he said, 
and gaged their purchases accordingly. A dealer who 
handled hemlock exclusiyely laid great stress on the 
tenacity with which the wood clings to a nail, and 
further upon the fact that the white pine dimension 
these days often was not white pine but norway, while 
his competitor made the assertion, when it was neces- 
sary to do so, that there was no wood, no matter what 
its name, that could take the place of ‘‘good old white 
pine,’’ an assertion that was readily sanctioned by his 
customers, who for years had used that wood. Roth of 
these dealers were special pleaders, not absolutely fair 
in some of their assertions possibly but they succeeded 
in swinging their trade thé way to suit them. 

A prominent example of this way of maninulating 
trade was shown in the sale of low grade birch that a 
couple of years ago was handled to-.a considerable extent 
in the northern prairie states, and to an extent is still 
handled. It was bought at wholesale at a price that 
warranted a good profit to the retail dealer, and con- 
sequently it apnealed to him as a desirable line. There 
were dealers who sold readily all of it they could buy. 
Tn a certain town a merchant who was well stocked un 
with other varieties of lumber did not have a good 
word for birch. When it was mentioned to him by a 
customer his answer was that he could not see the pro- 
priety of using hardwood for sheathing when there was 
plenty of softwood for that purpose. Nails were not 
driven easily into birch, he said. and as for its lasting 
quality—why, it might last. He did not assert it 
would not last, but the way he said it aroused a sus- 


picion in the minds of his customers who were strangers 
to the wood. It requires, of course, no special effort 
to nail birch in place, notwithstanding a nail does not 
enter it as easily as it does into a softer wood; and 
regarding its durability as sheathing, for which it was 
used largely, no man who was acquainted with the wood 
could raise an objection, vet this dealer swung his cus- 
tomers away from it, while his neighbor sold it, and in 
each instance for the reason that one did not advocate 
its use and the other one did. The dealer who did not 
sell it frankly admitted to one who was not a prospective 
customer that he had nothing against birch; that it was 
an excellent lumber for the money, but that stocked as 
he was it was not his intention to add to it another 
variety of lumber. While in this latter conclusion many 
dealers would agree with him it can not be said that 
his treatment of birch was fair. 

In many towns it will be found that one dealer sells 
the great bulk of the manle flooring that is handled. 
Knowing the value of the floorine himself he has advo- 
eated its use to his customers. He has told them that 
elsewhere it is used extensively with the highest satis- 
factian. and dilated on the beauty of the floor when 
laid. Tts color, as bundle after bundle was turned over, 
was diseussed, as were its finish and the excellent way 
it was matched, particular attention being called to the 
end matching. ‘‘Bored readv for the carnenter,’’ he 
would say, and made it known that it was such a favorite 
in Minneapolis, Chicago and other large consuming mar- 
kets that even short leneths were laid in the highest 
erade office buildings. These were arguments in its 
favor which had weight and made eustomers. So much 
weicht do arguments of this kind have that in a city 
of 75,000 inhabitants one dealer sells a carload of manle 
flooring a month and at the other yards it is not carried 
in stock. On an order specifying maple it will be fur- 
nished, which is the extent of the trade in it. For the 
reason that the other dealers have not been advocates of 
maple flooring they have not sold it. They have carried 
the idea that the more common and older varieties had 
always stood the test; that the lengths had not heen cut 
down as had been the case in maple, and that it was 
length that contractors want, This was unfair reason- 


ing, as to many contractors short lengths evidently are 
not objectionable; on the other hand, by some builders 
they are considered as preferable, but the specious argu- 
ments were the means of selling the other varieties to the 
exclusion of maple. 

If one were asked the prevailing shingle, if acquainted 
with the situation he would unhesitatingly say red cedars. 
They are more generally sold than any other item in the 
lumber line, and notwithstanding this state of affairs 
from some yards a red cedar is not sold, all the shingles 
handled being white cedars. Here again is talk that 
gives the white cedar the preference. A dealer was 
heard to say to a customer: ‘‘ These shingles are used 
near their habitat. They are in a natural condition, 
there having been no reduction in their weight to lessen 
transportation.’’ The majority of the farmers are not 
experts in wood and they take it for granted that the 
lumberman of whom they buy is posted on its charac- 
teristics, hence if he speaks so highly of white cedars 
he must know what he is talking about. A good white 
cedar is an excellent shingle, but the comparison is 
unfair to its sister cedar. The object of the dealer, 
however, is to sell the white cedar, and this he suc- 
ceeds in doing. 

In one of the minor cities a dealer became converted 
to redwood siding and laid in a stock of 160,000 feet 
of it. The other lumbermen of the town thought it 
was too much of an innovation. It was an experiment, 
they said, that they would not care to back with their 


‘money. The consuming public had become used to pine 


and basswood and in their opinion the demand for 
these varieties would continue. One of them made the 
old time remark that ‘‘it is hard to teach old dogs new 
tricks.’’ This particular dealer, however, talked red- 
wood siding and in every part of the town new houses 
were covered with it. He sold the siding to the exeln- 
sion of all other kinds and is still selling it. By his 
advocacy he created a demand now permanent. 

Such examples could be enumerated at great length, 
as there are other items which are excluded, or sold, 
for similar reasons. The lesson to be learned is that 
the enterprising dealer can sell about anything he tries 
to, which many lumbermen assert they can do, 
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STATUTE OF LIMITATION CONSTRUED BY THE INTERSTATE COMMERCE COMMISSION. 


After the decision of the Supreme Court of the 
United States in the 2-cent advance on yellow pine 
suits was handed down in the latter part of May this 
year a great deal of discussion took place in regard 
to a proper interpretation of the two-year statute of 
limitation incorporated in the present railway rate 
law. The AMERICAN LUMBERMAN was asked many 
times to express an opinion and to secure the opinion 
of the legal fraternity on this phase of the law. The 
provisions of the statute of limitation are clear enough 
in themselves to indicate concisely the intention of 
the law makers. The opinion expressed by the 
AMERICAN LUMBERMAN has been confirmed in its en- 
tirety by a recent ruling of the Interstate Commerce 
Commission. No formal announcement has been issued 
by the commission in regard to the interpretation of 
the statute of limitation, the simple method being 
adopted of directing an entry to be made in the 
recorded minutes of that body. This action has been 
taken as follows: 

Claims filed since August 28, 1907, must have accrued 
within two years. prior to the date when they were filed, 
otherwise they are barred by the statute. Claims filed on 


or before August 28, 1907, are not affected by the two 
years’ limitation in the act. 

Voting in the affirmative: The chairman and Commission- 
ers Prouty, Clark and Harlan. 

Voting in the negative: Commissioners Clements, 
rell and Lane. 

The commission will not take jurisdiction of, or recognize 
its jurisdiction over, any claims for reparation or damages 
which are ‘barred by the statute of limitations as inter- 
preted by the commission; and the commission holds further 
that it will not recognize the right of the carrier to waive 
the provisions of the statute. 

Commissioner Harlan, voting in the negative on the above 
interpretation of the limitation of the act, desires to be 
recorded as holding that the limitation, in this act, like the 
limitations in other acts, does not affect the jurisdiction 
of the commission, but is a personal privilege that may be 
waived by defendants in proceedings before the commission. 

He expressed himself also as inclined to the view that 
a defendant who offered to waive the bar of the statute, as 
to one claimant, might be required by the commission also 
to waive it as to all other claimants, whose claims involved 
the same rate or issue, in order to avoid discriminations. 


Cock- 


Relative to the construction of the law as to the statute 
of limitations, the act went into effect August 28, 1907. 

It would be of vast interest to those who have put 
in claims for refund of the 2-cent advance illegally 
collected to be informed by some means as to the 
probability of their+claims being settled within a 
réasonable time. Lumbermen spent a lot of money 
and four years’ hard work in fighting this advance. 
They have the satisfaction of knowing that they can 
successfully contest an increase in rates made arbi 
trarily on some particular commodity and of receiv 
ing a verdict which entitles them to recover. They 
have not yet, however, the satisfaction of being able 
to compel the railroads to refund the excess charges 
collected. Apparently these claims are not regarded 
by the carriers as differing from claims for assessment 
of charges on wrong weight or wrong rate. 

The interpretation of the statute of limitation by 
the Interstate Commerce Commission will be weleomed 
by all parties filing claims for refund. A suggestion 
which would prove extremely welcome at this time 
would be one outlining some means of securing the 
amounts involved in the various claims. ; 





HANDLE MANUFACTURE AND TRADE AS DISCUSSED IN THE RECENT INDIANAPOLIS MEETING. 


It would seem that plain wooden handles would be 
free from fraudulent manipulation by the jobbing 
trade. It is easy enough to cheat on a variety of 
goods by substitution, mixtures and other ways that 
are crooked, but one would think the wooden handles 
are so simple in obvious quality and workmanship that 
the manipulator would not have much chance at dis- 
guise or substitution. As ‘‘plain as a pikestaff’’ is 
an old saw that should well apply to tool and imple- 
ment handles and debar the tricky dealer from chang- 
ing the grades for the purpose of enhancing the price. 
It seems, however, that dishonesty has invaded the 
handle business and has become so flagrant in the 
jobbing trade as to call for a strong protest from a 
leading manufacturer. 

In the late meeting for the permanent organization 
of the Handle Manufacturers’ Association of America, 
at Indianapolis, a member felt constrained to call the 
attention of every member present to a practice which 
he said was being attempted by some in the jobbing 
trade. He declared that practically 50 percent or 
more of the manufacturers are putting out honest 
grades (a rather poor reflection on the other 50 per- 
cent). But manufacturers of late have been strongly 
solicited to send out No. 2 handles branded a higher 
grade. The speaker avowed that he had refused to go 
into this dishonest way of doing business. Yet in 
many cases jobbers have bought handles and asked 
the seller to ship them as a certain grade, and after 
having received the goods have removed the brands 
and marked up the grades. This, the member de- 
clared, was very demoralizing to the trade, and he 
thought something should be done to stop the abuse. 
The member had notified a number of the large man- 
ufacturers handling the goods of his concern that he 
would expose the practice whenever he could locate 
it. He even advised ‘‘ putting right into print’’ the 
names of the offending jobbers. The handle manu- 
facturers should take the same dignified position that 
_producers in other lines assume. They should take 
the stand that they are manufacturers along honest 
lines, selling honest grades, trying to get merely honest 


prices. The dependable large jobbers are adopting the 
label system as a means of protecting their trade and 
it will work a great benefit to the honest manufac- 
turer and jobber. 

One member touched on the price question. He 
said he would go into any market in the world and 
put up handles against anybody, because his concern 
made geod and reliable handles. He would not go 
against somebody’s $3 handle and say that he can 
make as good a one for $2. The only way to get good 
prices is by making first rate goods. Better sell fewer 
handles and make something reasonable on them than 
to sell a larger number and lose money on them. 

Another member said that the handle manufactur- 
ers at present confront conditions different from any 
ever before existing. There is now imminent a de- 
cline in prices. The operators have to contend with 
banks that will not lend money unless they have the 
very best of security. All who are maintaining prices 
are making a satisfactory profit. The question now 
to be solved is as to whether producers shall go into 
the market with cut prices and lose money, or shall 
they keep up prices commensurate with cost of pro- 
duction, reducing the cost, if necessary, in order to 
make gome money in the handle business? A _ lesson 
should be learned from the experience that resulted 
from the disruption of the old association. The mem- 
ber speaking told those members who withdrew from 
the old association and went forth to cut prices that 
the most of them would fail. Some have sold out, 
some have been consolidated with other concerns and 
others have gone into the hands of receivers. 

Few of the price cutters of that time are doing 
business as original firms or companies. The speaker 
admonished those present as members of the associa- 
tion that if they go out and eut prices or demoralize 
trade in any way they certainly will go into the hands 
of a receiver or have their business on the bargain 
counter at the end of six months. One can not here- 
after buy hickory much cheaper than now. Freight 
will not be much, if any, less. Perhaps labor may be 
a little cheaper, but that will not leave margin enough 


to justify any serious cut in prices. Continuing the 
member said: 

This is the condition that confronts us today. Some may 
come here and want to play smart. I want to put this 
thing plain. You must line up to present prices if you want 
to make money. We can not form any organization, accord 
ing to the Sherman law, that will maintain set prices. 
Hence, all we want to do is to maintain prices in accord 
with the cost of production. When we shall have accom 
plished that much we shall have done a great deal for the 
hickory handle people, at least. 

The same speaker said that some manufacturers 
have a trade for their best grade of handles. Others 
have orders in excess for No. 1 or No. 2 so that it is 
very difficult to state whether a particular manufac 
turer is turning out goods in excess of demand. His 
group of factories had all the orders they could take 
care of, but forecasting dull times a number of the 


factories had been lately run but eight hours a day. 
Production had been eut 20 percent. Some factories 
he knew of were for sale. He believed that if produce 
tion shall not be voluntarily curtailed the banks will 
step in and force a reduction of output. 


A suggestion was made in respect to the Sherman 
law in the form of an inquiry, like this: Is there any 
law in the land that would prevent the majority of 
manufacturers from following a price list that any 
prosperous concern puts out? There are different lists 
and discounts, but uniformity can be reached by ask 
ing prices that conform as nearly as possible with the 
cost of labor, timber and manufacture. 

One member said he had been making handles for 
twenty-four years. He started in a great hickory 
country. Eventually the big hickory men got into 
his locality and cleaned out about all the hickory and 
pushed prices so high on the remainder that it could 
not be touched by the ordinary local manufacturer. 
The member telling the story finally had to use hack 
berry, sugar maple and walnut for handles. This in 
cident shows that the handle makers in some locali 
ties are reduced to hard straits to get timber enough 
to continue their manufacture. Surely 
more needs the aid of an association 
manufacture of handles. 


no industry 
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PLANS FOR RELIEF OF THE CURRENCY; PROPOSITIONS FOR REFORM OF THE SYSTEM. 


We know not how many dozens or hundreds of bills 
for the reform of the currency, and of our monetary 
system generally, have been presented since Congress 
met. Some faithful student of the Congressional Record 
has told us, but the figure is immaterial; that which is 
of account being the interest that our national legis- 
lators take in this vital subject. These bills are of all 
sorts and include nearly every imaginable scheme, some 
of recognized authority, having the backing of financiers 
and students of finance, and some visionary in the ex- 
treme. Most of them can be classified under two heads. 
Under one of those a bill provides for an emergency cir- 
culation issue by the national banks, based either on 
the credit of the banks or protected by special deposits 
of securities, but in any event subject to tax to secure 
their retirement when the emergency has passed. The 
other is a more radical reform involving the establish- 
ment of some sort of government bank of issue, redemp- 
tion and reserve. 

The President, in his annual message, called atten- 
tion to the currency situation and the various plans for 
relief and particularly referred to that coming from the 
secretary of the treasury, the essential features of which 
have been approved by many bankers and business men. 
According to this plan national banks should be per- 
mitted to issue a specified proportion of their capital in 

. notes of a given kind, the issue to be taxed at so high 
a rate as to drive the notes back when not wanted for 
legitimate trade. The President did not urge this sys- 
tem but simply called special attention to it. 

A few days later the controller of the currency sug- 
gested the establishment of a government bank—a plan 
which has many advocates in this country and more 
abroad, where it has been in successful operation. He 
says: ‘*The only way to make our system what it 
should be is through the agency of a national govern- 
ment bank, The experience of all other countries has 


demonstrated this. Every important commercial country 
in Europe has adopted this plan. If we had had such 
a bank in operation in 1907 no such bank panic as we 
have had would have been possible. Unless we do some- 
thing of this kind we shall always be in danger of a 
recurrence of the same thing, and we shall have panic 
after panic until we learn the plain lesson from experi- 
ence and adopt the only efficient, scientific and proper 
means to protect our people in business from such dis- 
asters.’’ 

Nevertheless there is a strong sentiment in this coun- 
try against a government bank, whether founded on rea- 
son or not, and that sentiment might be sufficiently 
strong to prevent its establishment or hamper its oper- 
ation when founded. On the other hand, our present 
system has many opponents, both on economic and politi- 
eal grounds, but the same is true of almost any plan that 
can be suggested. Some believe that note issuing is not 
a proper function of banks and especially as provided 
for in this country, while others believe that the banks 
are the only proper originators of circulation and that 
safety can be secured without, as some express it, the 
government paying 2 percent for the privilege of in- 
dorsing the notes of the banks. 

From a comparatively obscure section of the country 
has come a proposition, which has been referred to be- 
fore in this paper, that has received in its main features 
the cordial approval of many prominent financiers. It 
was devised by Charles F. Latimer, vice president of 
the Northern National bank, of Ashland, Wis. The 
paper in which this plan is presented is too long for 
publication in full in this journal, but the material part 
of it may well be given as an interesting and suggestive 
presentation of a difficult question. In opening Mr. Lat- 
imer refers to various plans, nearly all of which have 
some merit, which have failed to meet the approval of 
the people. Among them he refers to a central bank 


of issue owned and managed by other banks of the 
country. Mr. Latimer believes this plan would meet 
with ‘strong opposition as savoring too much of mo 
nopoly. Then he discusses the present currency, deplor 
ing its lack of flexibility and of uniformity. As a 
national bank officer he admires our national banking 
system from the banking standpoint. As banks of de- 
posit and discount he considers them unequaled in any 
country; as banks of issue they are lamentable failures. 

The national bank note is an outgrowth of the war 
and like most emergency measures should be superseded 
by something else. Mr. Latimer says: ‘‘It is wrong 
in principle and would not float except for the guaranty 
of Uncle Sam; and he, out of the kindness of hi« heart, 
pays the bank 2 percent interest upon bonds d--:. sited, 
for the privilege of going good for the bank’s .otes.’’ 

The growing demand for currency is likely to exhaust 
the supply of government bonds. ‘‘ At this time we are 
witness to the fact that our government is issuing many 
millions of bonds to be used in aiding the national banks 
to secure circulation and not for legitimate needs of 
government.’’ After insisting upon any currency being 
backed by a substantial coin reserve or directly or indi- 
rectly guaranteed by the government, he puts forth his 
plan as follows: 


Have a board of commissioners or governors appointed 
by the President and confirmed by the senate, of not less 
than nine or more than fifteen men, who by experience 
in a financial way are qualified to fill a trust of great 
responsibility, men who will in no way be identified with 
the different banking interests of the country and _ will 
therefore be entirely independent in their actions; to hold 
their positions for life, and to be paid salaries such as the 
responsibility and dignity of such positions are worth, 
placing them, as are our judges of the Supreme Court, above 
reproach; make the ——. of the treasury an exofficio 
member of this body; place in charge of this body of gov- 
ernors or commissioners our entire treasury system, giving 
them power to issue government notes, backed by a coin 


reserye of not Jess than 40 percent; refund the legal ten- 
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ders and treasury notes into a new form of government 
note; refund the national bank notes into government notes 
of like character; take the gold and silver certificates and 
do likewise. To do all this and procure the necessary coin 
for reserve it may be necessary to issue United States 
bonds to considerable extent, possibly $400,000,000, but as 
about $600,000,000 will be surrendered by the banks the 
bond issue will be reduced about $200,000,000. The ultimate 
saving to the government will be a large sum of money. 
The coin purchases will be naturally from the banks, as 
they will have no further use for coin except for export, 
and it can then be procured on demand by the presentation 
of government notes or by the presentation of securities, 
the kind of which we will mention later. 


Mr. Latimer then discusses the character of the coin 
reserve. He would not depart from the gold standard, 
but would not ignore silver. He finds that in the leading 
nations of the world silver is used to the extent of 241%4 
percent of the entire metallic currency. Therefore he 
would have the reserve both of gold and silver in the 
proportion of 75 percent gold and 25 percent silver. 
And then he goes on to say: 


Thus far we have procured theoretically a uniform cur- 
rency, protected by a coin reserve. How about its flexibil- 
ity? How are we to issue new currency or withdraw the 
old as required? 

The stock of money in the United States is over $3,000,- 
000,000. Of this about $2,500,000,000 is in coin or coin 
certificates, and of the coin $1,500,000,000 is in gold and 
about $700,000,000 is in silver, $350,000,000 is in legal 
tender notes and over $500,000,000 in national bank notes. 
All of the above should be converted into a new form of 
government note, excepting the 40 percent reserve to be held 
in the treasury, being practically the percentage of reserve 
now held by the banks and the treasury. This could be 
done without the least possible friction or disturbance, and 
without the expansion or contraction of a single dollar. 

To increase the amount the government could authorize 
the banks or others to deposit securities against which notes 
could be issued. Railroad bonds and bonds of other corpo- 
rations which are subject to great depreciation and —- 
ciation should not be used as such security, but the class 
of bonds so deposited should be of a public character, such 


*as municipal, county and state, all to be carefully selected 


with a good margin of security, and the notes issued against 
them should be subject to a graduated tax as the circum- 
stances warrant, forcing their withdrawal when no longer 
needed. Public securities could be lodged in advance with 


the government or commissioners, so that they could be 
ae as security for circulation at almost a moment's 
notice. 

To avoid an accumulation of funds in the treasury in 
excess of the amount required for the reserve and a working 
balance, deposit any surplus in national banks, under the 
directions of the governors or commissioners, taking as se- 
curity the same class of bonds as would be acceptable for 
an emergency circulation. The governors or commissioners 
should fix a rate of interest to be paid upon such deposits 
so that whenever there is a redundance of money the banks 
in order to stop the payment of interest could turn the 
deposits into the treasury, where they could be held until 
again needed. Its action would be entirely automatic. 

The process outlined above would enhance the value of 
all classes of bonds issued by the people, lower the rate 
of interest on them, and would be a healthful stimulus to 
the development of all public works. 

Our aim has been to formulate a plan whereby the cur- 
rency of our country can be placed beyond the realm of 
politics, out of the reach of men who might manipulate it 
for private ends, to give a uniform and flexible circulating 
medium with a percentage of coin reserve larger than almost 
any other nation, and backed by the God given resources 
of a country unequalled in the history of man, the develop- 
ment of which is still in its infancy. 





THE LOG TAX CONTENTION RIFE IN MAINE AS WELL AS IN MICHIGAN AND WISCONSIN. 


The timber owners and lumbermen of Maine, like 
those of Michigan and Wisconsin, are strenuous advo- 
sates of a log tax for state revenue instead of an 
acreage or stumpage tax. They take the ground that 
an acreage or land tax tends to force the cutting off 
of the timber as rapidly as the market will permit, 
because the local and state taxes are so high that the 
only justifiable way, in an economical and financial 
sense, is to get the value out of the timber, then sell 
the denuded land for what it will bring or allow it to 
lapse to the state in lieu of taxes. 

In Maine, the lumbermen contend, after the pine 
and spruce are cut off there can be no recovery of a 
sufficient growth of either species unless the hard- 
woods are removed. The spruce may continue to grow 
very slowly but the pine will wither and die out. In 
any event the soft wood will not attain lumbering 


size in less than 300 years—a far prospect that does 
not appeal favorably to private owners. It is claimed 
that for any useful present purpose the hardwoods in 
the remoter spruce and pine sections are mere weeds 
among the woods and should be estimated and treated 
as such. 

In the densely forested sections, where softwoods 
predominate, reforestation may take place by the 
natural process after the original growth has been cut 
off. This land may be stripped today at a profit, and 
in twenty or thirty years will result another profit, 
greater than the first. This natural reforestation with 
the softwoods will not occur when there is a mixture 
of the hardwoods, as the latter shade the ground so 
much that the spruce and pine are stifled. What is 
wanted by the softwood timber land owners is an 
abatement of taxes on such areas with a tax placed 


on the logs cut off so that there will be an inducement 
to hold the lands for another crop of timber. 

One prominent Maine operator sums up the argu- 
ment for a log tax as follows: 

No just man denies—certainly not I—that timber prop- 
erty must pay its share of the taxes, and benefit from 
its share of the taxes; but every thinking man, seeing 
the tremendous with which a timber famine is 
coming, knows that unless it can be arrested the loss 
and suffering to all will be beyond belief, and that no 
amount of taxes possible to raise would begin to pay 
for it. A log tax will not decrease the state’s income— 
the reverse rather—nor will it alter the actual source 
from which that income proceeds. It is in any event 
only one step in the right direction, but it is the first, for, 
without it fire protection, conservative cutting and other 
methods of prolonging the supply are useless. 


speed 





PROPOSED CHANGE IN THE SOUTHERN CALIFORNIA BOX BUSINESS. 


A scheme to jump over the middle man is being in- 
cubated in the fruit section of southern California. The 
orange growers, our correspondent states, purpose to 
establish box factories and manufacture their own 
fruit packages. 

The situation as described is this: 

In operation in California are thirty-two factories 
which use the soft pine of the northern section of the 
state in the making of boxes. Thus they can utilize 
the ‘>w grade stuff and reserve the better to supply 
the home and eastern sash and door factory market. 
There is a great demand in California for packing boxes 
and crates in which to ship green and dried fruits and 
vegetables. The box shook and box factories run ten 
months in the year, turning out a product that repre- 
sents 150,000,000 feet of lumber annually. The larger 
share of this output goes to southern California. 

These thirty-two shook and box factories represent an 
investment of $1,200,000. The saw mills supplying the 


box factories involve arf investment of $4,000,000, exclu- 
sive of the capital invested in timber lands, which is 
estimated at a value of $25,000,000. 

The Fruit Growers Supply Company, an organiza- 
tion of growers, has gone so far in its undertaking as to 
send out notices of its plans and purposes. It purposes 
to buy stumpage and lumber and erect its own factories, 
with the view of supplying the demand for packages. 
It is thought, however, by the men who know that the 
new organization will find it difficult to locate the 
stumpage that it aims to secure. 

The orange and lemon crops of 1907-8 are estimated 
in excess of 30,000 carloads. To ship this immense 
amount of fruit will require boxes the making of which 
will consume 70,000,000 feet of lumber, it is said. This 
is equivalent to the employment of seven of the largest 
box establishments in California. Hence it is concluded 
that if all the available soft pine timber of the state 
could be placed in the projected factories of the Fruit 


Growers’ Supply Company it would not keep them run- 
ning for over three years. Of course this is mostly a 
guess, for the lumber supply always holds out longer 
than the first estimators predict. It is deemed probable 
that all the box concerns now supplying the southern 
California fruit growers would be willing to turn over 
their plants to the Fruit Growers’ Supply Company 
under lease and sell it all the lumber needed to keep the 
plants running. They would sell the lessees the lumber 
at prices no more than the cost currently obtained for 
railroad ties. : 

W. H. Hollabird, of Los Angeles, states that he is 
a large shareholder in one of the big lumber companies 
operating a box factory, and from his knowledge of the 
business he believes that pine box lumber never will be 
cheaper than now. On the contrary, it should steadily 
rise, though perhaps slowly, and there will be a corre- 
sponding rise in the cost of boxes. It takes ages to 
grow a tree and but twenty minutes to cut it. 





ADVOCATING SPECIALTIES BY RETAIL DEALERS. 


The trade of every retail dealer in a sense reflects his 
tastes. This statement is verified at numberless retail 
points. It is amazing to the uninitiated what a variation 
there is in what in a general sense may be called custom 
among the yards of a town even when the number is 
small. In a two-yard town it has been observed that the 
bulk of dimension sold from one yard was so called white 
pine—largely or wholly norway—while in the other it 
was hemlock. This is not for the reason that as a light 
framing timber one wood particularly excels the other, 
but it could be traced purely to the circumstance that 
one dealer talked hemlock and the other white pine. 
The customers of each had confidence in what he said, 
and gaged their purchases accordingly. A dealer who 
handled hemlock exclusiyely laid great stress on the 
tenacity with which the wood clings to a nail, and 
further upon the fact that the white pine dimension 
these days often was not white pine but norway, while 
his competitor made the assertion, when it was neces- 
sary to do so, that there was no wood, no matter what 
its name, that could take the place of ‘‘ good old white 
pine,’’ an assertion that was readily sanctioned by his 
customers, who for years had used that wood. Roth of 
these dealers were special pleaders, not absolutely fair 
in some of their assertions possibly but they sueceeded 
in swinging their trade the way to suit them. 

A prominent example of this way of maninulating 
trade was shown in the sale of low grade birch that a 
couple of years ago was handled to-a considerable extent 
in the northern prairie states, and to an extent is still 
handled. It was bought at wholesale at a price that 
warranted a good profit to the retail dealer, and con- 
sequently it apnealed to him as a desirable line. There 
were dealers who sold readily all of it they could buy. 
Tn a certain town a merchant who was well stocked un 
with other varieties of lumber did not have a good 
word for birch. When it was mentioned to him hy a 
customer his answer was that he could not see the pro- 
priety of using hardwood for sheathing when there was 
plenty of softwood for that purpose. Nails were not 
driven easily into birch, he said. and as for its lasting 
quality—why, it might last. He did not assert it 
would not last, but the way he said it aroused a sus- 





picion in the minds of his customers who were strangers 
to the wood. It requires, of course, no special effort 
to nail birch in place, notwithstanding a nail does not 
enter it as easily as it does into a softer wood; and 
regarding its durability as sheathing, for which it was 
used largely, no man who was acquainted with the wood 
could raise an objection, vet this dealer swung his cus- 
tomers away from it, while his neighbor sold it, and in 
each instance for the reason that one did not advocate 
its use and the other one did. The dealer who did not 
sell it frankly admitted to one who was not a prospective 
customer that he had nothing against birch; that it was 
an excellent lumber for the money, but that stocked as 
he was it was not his intention to add to it another 
variety of lumber. While in this latter conelusion many 
dealers would agree with him it can not be said that 
his treatment of birch was fair. 

In many towns it will be found that one dealer sells 
the great bulk of the manle flooring that is handled. 
Knowing the value of the flooring himself he has advo- 
ented its use to his customers. He has told them that 
elsewhere it is used extensively with the highest satis- 
factian. and dilated on the beauty of the floor when 
laid. Tts color, as bundle after bundle was turned over, 
was discussed, as were its finish and the excellent way 
it was matched, nartieular attention being called to the 
end matching. ‘‘Bored ready for the ecarnenter,’’ he 
would say, and made it known that it was such a favorite 
in Minneapolis, Chicago and other large consuming mar- 
kets that even short leneths were laid in the highest 
erade office buildings. These were arguments in its 
favor which had weight and made eustomers. So much 
weicht do arguments of this kind have that in a city 
of 75,000 inhabitants one dealer sells a carload of maple 
flooring a month and at the other yards it is not carried 
in stock. On an order specifying maple it will he fur- 
nished, which is the extent of the trade in it. For the 
reason that the other dealers have not been advocates of 
maple flooring they have not sold it. They have earried 
the idea that the more common and older varieties had 
always stood the test; that the lengths had not been cut 
down as had been the case in maple, and that it was 
Jength that contractors want, This was unfair reason- 


ing, as to many contractors short lengths evidently are 
not objectionable; on the other hand, by some builders 
they are considered as preferable, but the specious argu- 
ments were the means of selling the other varieties to the 
exclusion of maple. 

If one were asked the prevailing shingle, if acquainted 
with the situation he would unhesitatingly say red cedars. 
They are more generally sold than any other item in the 
lumber line, and notwithstanding this state of affairs 
from some yards « red cedar is not sold, all the shingles 
handled being white cedars. Here again is talk that 
gives the white cedar the preference. A dealer was 
heard to say to a customer: ‘‘ These shingles are used 
near their habitat. They are in a natural condition, 
there having been no reduction in their weight to lessen 
transportation.’’ The majority of the farmers are not 
experts in wood and they take it for granted that the 
lumberman of whom they buy is posted on its charac- 
teristics, hence if he speaks so highly of white cedars 
he must know what he is talking about. A good white 
cedar is an excellent shingle, but the comparison is 
unfair to its sister cedar. The object of the dealer, 
however, is to sell the white cedar, and this he suc- 
ceeds in doing. 

In one of the minor cities a dealer became converted 
to redwood siding and laid in a stock of 160,000 feet 
of it. The other lumbermen of the town thought it 
was too much of an innovation. It was an experiment, 
they said, that they would not care to back with their 
money. The consuming public had become used to pine 
and basswood and in their opinion the demand for 
these varieties would continue. One of them made the 
old time remark that ‘‘it is hard to teach old dogs new 
tricks.’’ This particular dealer, however, talked red- 
wood siding and in every part of the town new houses 
were covered with it. He sold the siding to the exclu- 
sion of all other kinds and is still selling it. By his 
advocacy he created a demand now permanent. 

Such examples could be enumerated at great length, 
as there are other items which are excluded, or sold, 
for similar reasons. The lesson to be learned is that 
the enterprising dealer can sell about anything he tries 
to, which many lumbermen assert they can do, 
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SOME PUBLIC MISCONCEPTIONS OF THE LUMBER TARIFF. 


A friend of the AMERICAN LUMBERMAN has sent to it 
some clippings from the Chieago Evening Journal, one 
of them headed ‘‘ Un-American Lumber Barons’’ and the 
other ‘‘Some Significant Figures.’’ 

The friend does not say why he sent these excerpts. 
He simply quotes certain expressions from them with- 
out any comment, except to say: ‘‘The writer juggles 
with the terms ‘timber lands,’ ‘timber limits,’ ‘ Amer- 
ican forests,’ ‘lumber barons,’ and tells the surest way 
to preserve the remnant of American forests.’’ Evi- 
dently our correspondent recognizes the errors and false 
conelusions in them. Articles of a similar tenor have 
so generally been published that it may be well to eall 
attention to some of the points brought out. 

The article first named starts out with the claim that 
Frederick Weyerhaeuser is worth between $500,000,000 
and $1,000,000,000, and remarks that this fortune is 
different from Rockefeller’s in that it is almost wholly 
in real property rather than .n stocks and bonds, and 
that the same is true of the vast holdings of ‘‘ other 
lumber barons.’’ It goes on to say that ‘‘to particu- 
larize the holdings of the; lumber barons would be prac- 
tically to draw a map of the timber limits in the United 
States. The government’s tardy reservation of western 
tracts bears but small proportion to those in private 
hands.’’ The latter statement is-true, even though the 
government has 160,000,000 of acres in forest reserves, 
but the private holdings are so widely distributed that 
they do not, as yet, form any real menace to the com- 
munity from the fact of their size. No tract of timber 
land in the country in one holding is much over 1,000,- 
000 acres, while the holdings of respectable size are 
numbered by the thousand and the individual holders of 
timber epon which the mills depend number, large and 
small, into the tens of thousands. There is, therefore, 
very far from being a corner in timber lands, although 


it is palpably less easy now than it was a few years ago 
to secure desirable tracts, well located and of consider- 
able magnitude. 

The argument drawn from these alleged conditions is 
in behalf of the removal of the duty on lumber. It is 
assumed that a transfer of the American lumber opera- 
tions to ‘‘the vast Canadian repository of raw mate- 
rial’? would follow the removal of the duty. Further 
it says, ‘*The surest way to preserve the remnant of 
the American forests is to open up the natural market 
for raw material over the Canadian border.’’ 

The second article referred to relates primarily to the 
growth in trade between Canada and the United States, 


with the comment that natural, geographical, climatic ” 


and other conditions are bringing about results that an 
artificial tariff law may delay but cannot ultimately 
prevent: ‘‘If there were even slight mutual tariff con- 
cessions between Canada and the United States we would 
distance Great Britain in the race faster. As it is, the 
shortsighted statesmen of both countries can only watch 
the natural processes of trade that cannot be perma- 
nently diverted into unnatural channels. Canada has, 
in abundance, certain kinds of raw material that this 
country needs. Lumber is one instance. And yet, to 
enrich a few United States lumber barons, the imports 
on lumber are continued to the injury of the national 
prosperity. Pulp wood alone on the free list would 
vastly increase the volume of Canadian imports to this 
country. It would also counteract the famine in raw 
material that threatens to denude this nation of its 
paper supply.’’ 

The theory of the protective tariff is to put an import 
duty upon competing articles and to admit free, or with 
only a light duty for purposes of revenue, those which 
are necessary but non-competing. Articles of luxury 
are taxed heavily for revenue purposes. In comparing 


the tariff schedules of Canada and the United States 
it will be found that Canada taxes much more heavily 
its leading imports from the United States than does 
the United States its imports from Canada. Canada 
imports, largely, manufgctured articles on which its 
tariff is around 25 percent and sometimes much higher, 
while the United States imports from Canada largely 
lower class and unmanufactured or slightly manufac- 
tured material which is admitted free or on a low tax. 
Canada does, or might, supply to this country logs, 
pulp weod, lumber, certain kinds of ores, some agricul 
tural products, coal and fish. It sends us nearly a bil- 
lion feet cf lumber annualiy on which the tax is only 
$2 a thousand, or about 12 percent. It might send us 
logs and pulp wood in great quantities if it chose to 
do so, for we place no import duty upon them, in spite 
of what the Journal says. 

For years Canadian lumbermen have been rapidly in- 
creasing their operations and building mills as fast as 
their capital will permit, and their capital has been 
reinforced by that of hundreds of American lumbermen 
who have needed the inducement of no change in the 
United States customs laws to attract them to the other 
side of the line, where they manufacture either for 
Canadian or American consumption or for shipment 
across the Atlantie or Pacific. 

It is strange how general the impression is among 
those who ought to know better that the United States 
has erected an impenetrable barrier against the admis 
sion of Canadian forest products. It is only lumber, 
shingles, lath ete. that are taxed, and those at the low 
rate of only $2 a thousand feet or its equivalent. Raw 
material comes in absolutely free. A duty is assessed 
only on those items upon which labor has been expended 
that might have been expended in American mills by 
American workingmen. ‘ 





REDWOOD SHIPMENTS FOR NOVEMBER AND ELEVEN MONTHS OF 1906 AND 1907 CONTRASTED. 


Notwithstanding the heavy shipments of redwood 
during the last four months of 1906, the average be- 
ing nearly 45,000,000 feet for each month, the total 
movement for eleven months of this year has greatly 
exceeded the total for the corresponding eleven months 
of 1906. An indication of the increase in the con- 
sumption of redwood is shown by figures for eleven 
months of the last four years. In 1904 the ship- 
ments for eleven months aggregated 293,372,342 feet; 
in 1905, 312,165,596 feet; in 1906, 363,516,569 feet, 
and in 1907, 405,144,213 feet. 

The report for eleven months of this year shows 
another striking feature. The distribution of red- 
wood has broadened out in the last two years and 
shipments to other than California ports for eleven 
months of 1907 were nearly 45,000,000 feet. This 
is greatly in excess of shipments during all the other 
years excepting 1903 and 1906, when the eleven 


months’ total was a little more than 40,000,000 feet. 

Total shipments during November, 1907, were 34,170,- 
771 feet, of which quantity the mills of Humboldt and 
Del Norte counties shipped 20,907,427 feet. These 
shipments were subdivided as follows: To Bay of 
San Francisco, 12,684,377 feet; to southern California 
ports, 4,675,774 feet; to Washington and Oregon, 28,- 
630 feet; to South America, 2,266,031 feet, and to 
Australia and other oriental ports, 952,615 feet, mak- 
ing the total shipments to California ports 17,360,- 
151 feet, and to all other ports 3,547,278 feet. 

The lumber shipped by the mills in Mendocino and 
Sonoma counties during November was 13,262,344 feet, 
ot which 10,666,636 feet went to Bay of San Fran 
cisco and 2,596,708 feet was forwarded to southern Cali- 
fornia ports. 

A statement showing the destination of 
vember shipments for 1906 and 1907 is 


the No 


given. It 


will be noted in this statement that the shipments to 
San Francisco fell off a little more than 10,000,000 
feet. The loss in shipments to southern California 
ports was nearly 1,000,000 feet, which accounts for 
practically all of the decrease between the shipments 
for November, 1906, and those for November, 1907, 
There was a decrease in the shipments to all other 
ports amounting to approximately 800,000 feet. The 
November statement for 1906 and 1907 is reproduced 
herewith: 


toy of San Francisco. . 

Southern California ........ 
Oregon and Washington............ 
Mexico and Central America 
Ree 
err ere eee 
Australia and other oriental ports... 






1,260,159 


Weta 260%. 


Sematk edicdee ae 45,938,077 





SPANISH COMPLAINTS ABOUT SHIPMENTS OF AMERICAN LUMBER. 


Consul General Ben H. Ridgley, of Barcelona, Spain, 
has sent to this government the complaint of a Span- 
ish lumber exporter regarding American shipments of 
yellow pine, accompanied by some comments: 


Spain is especially suitable, because of its climate, for 
the consumption of pitch pine, known in the United States 
as longleaf yellow pine, and considerable quantities of this 
lumber are imported from Georgia and other southern states, 
but nothing like as much as ought to be imported, consider- 
ing the strong and steady demand. Recently I asked an old 
and active agent why this was the case. His answer is 
interesting, and although I can not vouch for the truth of 
all he says it is none the less a matter of fact that much 
complaint has been heard in lumber circles here against 
certain American exporters. In any event, here is what the 
agent above referred to said: 

Spanish lumber importers and agents have become largely 
disaffected for two reasons—first, because American lumber 
exporters give them none of the facilities that are accorded 
by north of Europe exporters, particularly those of Norway, 
Sweden and Finland; aguin, because of the fact that Amer- 
ican cargoes are seldom up to _ specifications Spanish im- 
porters have lost confidence in them to a Meo J large extent. 
This, of course, does not apply to all American exporters, 
but it is the rule rather than the exception. In Sweden and 
Finland many lumber firnts have steadily made big money 
in Spain, merely by treating their buyers and agents with 
consideration. Buyers know that contracts with these firms 
will be carried out to the letter; and, on the other hand, 
north of Europe exporters know that the forty or fifty 
Spanish importers with whom they have to deal are honest 
and responsible men, who will faithfully meet their obliga- 
tions. It is a very rare thing indeed that lumber exporters 
make a bad debt in Spain. Thus sellers may do business 
safely in Spain either directly with the importers or through 
reliable agents on the usual European terms of buyers’ 
acceptance of sellers’ draft at four months’ time, payable in 
London or Paris in exchange for shipping documents. Buyers 
also frequently ask for the option of paying cash with 2 
percent discount, which is invariably accorded. 

Now, American exporters employ very different methods. 
First, they ask for the money before the buyers can see the 
goods; that is to say, they must have the money through 
confirmed bank credit the moment they ship the goods. 
Then when the goods come forward and buyers find, as they 
have done too frequently, that they are not up to specifica- 
tion, they have no redress. On the other hand, while it is 
very rare that north of Europe exporters ship goods inferior 
to contract specifications, when this does occur the fullest 
satisfaction is at once accorded the buyers, either by acced- 
ing to any reasonable claim merely upon the buyer's state- 
ment, or else by appointing an expert surveyor to examine 
the goods and determine what amount is fairly due, if any. 
rhe seller and buyer both invariably accept this award, and 
thus remain good friends. 

I am not going to say that all American shippers fail to 
deliver cargoes according to specifications, but far too many 


of them do, and, as a consequence, they have earned an 
unsatisfactory standing in this market. Cases have been 
known where goods have been shipped of from half to one 
inch less thickness and width than mentioned on documents, 
besides perhaps several feet shorter, even short lengths for 
stowage, which are invoiced at two-thirds price, being 
invoiced as much longer and at full price. Say, for example, 
an exporter contracts for pieces 3 by 9 inches, with an 
average length of twenty feet, and the shipper sends 24 
by 8% inches by 11 feet. What is contracted for is worth, 
say, $24 per 1,000 superficial feet; what is shipped is 
worth only $16 a thousand feet. Calculating the deficient 
measure and the difference in value, it will be seen that the 
buyer only gets about one-third of what is charged to him 
in the invoice, and if there be several hundreds of pieces 
like that the loss is enormous. To substantiate their 
invoices, shippers of this category produce an official looking 
document, purporting to be the detailed specification or 
schedule of the cargo, and such document generally agrees 
in almost every detail with the contract, and the invoice is 
made out from it; thus the buyer's bankers think the ship- 
ment is all right, and are induced to hand over the money 
to the shipper in exchange for what they believe are docu- 
ments duly in accordance with the contract sent 
their clients. But the schedule is perhaps misleading as 
regards the details of measures, qualities etc., although the 
total number of pieces is correct. This, indeed, it must be, 
else the captain of the ship, who has of course kept his 
tally, would not sign the bill of lading, inasmuch as he is 
responsible for the number of pieces, but not for measures, 
quality etc. Presumably the person who signed the certifi- 
cate also took notice of only the number of pieces, or else 
deliberately signed a misleading document. 

Some of the largest importers in Spain have declared 
lately that consequent on the bad manner in which American 
lumber shippers have treated them these last two or three 
years they have determined not to buy any more pitch pine 
unless they get some real substantial guaranty that contracts 
will be properly carried out by sellers, and they declare the 
best guaranty is to let about one-third of the invoice amount 
remain unpaid until the goods have arrived and been found 
in order. There would be no risk in sellers doing this, for 
the contract would provide for arbitration in case of dispute. 
There are always a lot of new firms springing up in the 
United States, with elaborate letter paper, none or very few 
of whom are even known here, who will enter into a contract 
to deliver any quantity, quality, specification etc., that the 
buyer may want, and then if it suits them deliver the goods 
in a more or less satisfactory manner. Should the market 
rise, they simply do not trouble further about the matter, or 
make some trivial excuse, saying something about a fire, or 
a flood, or anything, and then the buyers, agents etc. may 
write and cable them until they are tired, without even ever 
getting a reply. Should the market go down, such sellers 
deliver, if possible, to the full extent of the credit opened. 
Should the buyer think of going to law with shippers of 
this class, he finds the selling firm no longer exists in 
exactly the same name, and that the new owners of it know 
nothing about contracts entered into ~ their predecessors 
and deny all responsibility, although being, perhaps, the 
very same individuals. As I have said, there are, of course, 
some good firms, but not as many as there ought to be. In 
fact, our buyers have learned to have such little confidence 


them by. 


in these shippers that nearly all of them prefer to buy 
secondhand trom English firms of long standing, whose 
names ure a guaranty that contracts will be fulfilled prop 
erly. Thus the shippers lose the large intermediary protit 
which such English houses make. The English firms, I may 
add, give the usual trade credit, and duly settle all disputes 
to the general satisfaction of buyers. If United States 
shippers would give satisfactory guaranty of due fulfillment 
of their contracts—for instance, leave one-third of invoice 
amount unpaid—that is, one-third of the f, 0. b. value of 
the goods, not of the freight--they would certainly be able 
to do a very large business with Spain, for, by properly 
carrying out their engagements, they would reéstablish, in 
course of time, a good name for themselves, and eventually 
capture the confidence of Spanish lumber importers. 


As stated in the introduction, I 
truth of all that has forth in the above rather 
severe indictment, but I do know that there is much com 
plaint here, and if American lumber merchants want to do 
business in Spain they might do worse than to give these 
complaints their careful attention. 


ean not vouch for the 


been set 


It is to be presumed that not all shipments of yel 
low pine to Spain, or any very large proportion of 
them, are not up to agreement, but it has always been 
true that the many must suffer for the sins of the few. 
The yellow pine export trade of the south as a body 
is not disposed toward the methods of which complaint 
is made in the interview quoted above by the consul 
general. In every business there are a few offenders 
and the only thing for those who are transacting busi 
ness on right principles to do is to seek to restrain 
the unfair shipper and themselves to be absolutely 
fair. In pleasing contrast to the complaint above 
cited is the declaration of the purposes of the Gulf 
Coast Lumber Exporters’ Association, which was or 
ganized in Mobile, Ala., July 17, 1907: 

' 

Article 2. The purpose of this organization is to promote 
the interest of all exporters of timber and lumber along the 
gulf coast; to develop a system of uniform grades, inspec 
tion and contracts and a fair and equitable settlement of all 
claims and differences between exporters and the foreign 
buyers and manufacturers and to generally elevate the stand 
ing and customs of the export business. 


In direct line with this declaration of purpose is the 
consideration of the problem of the Spanish customer 
who makes a sweeping complaint like the above. The 
association would not be going outside of its province 
if it officially investigated specific complaints made 
by buyers in Spain or any other country. If the un- 
fair practice was proven and found to be the act of a 
member of the association the means of correction 
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should be easy. If, the act was performed by an irre- 
sponsible party the customer should be set right and 
not permitted to continue in the belief that it is the 
disposition of the American export trade at large to 
treat him as shabbily as he may have been treated in 
the particular instance under investigation. The as- 
sociation could well afford to spend money to correct 


a wrong impression created by one shipper to the det- 
riment of all. It appears that there is here a large 
opportunity for usefulness for this association or for 
any other association whose members are engaged 
in doing business abroad. The AMERICAN LUMBERMAN 
does not believe that any large proportion of the ship- 
pers of this country are endeavoring to take any ad- 


vantage of their customers on the other side of the 
water. It is not only unethical but it is poor policy. 

The shippers of America, as a class, are no less fair 
minded than those ef Sweden or Norway or any other 
country. They should protect themselves as far as 
possible against the acts of irresponsible persons who 
endanger their standing abroad. 





EDUCATIONAL VALUE OF THE RECENT CEMENT SHOW. 


The first annual Cement Show, which was held at the 
Coliseum, Chicago, last week, contained some surprises 
for the lumbermen who, attracted by the wide pub- 
licity given the enterprise, visited Chicago to learn 
something about the new uses to which cement is being 
put. There were many features worthy of comment, 
and the exhibits were more entertaining and instructive 
than might have been expected, but the main lesson to 
be drawn from the show was the one suggested by 
prominent manufacturers—that cement, as an auxiliary 
building material, promises to do more within the next 
few years to relieve the shortage of lumber which, we 
are told by eminent foresters, is imminent, than any- 
thing else. That cement eventually will be one of the- 


chief substitutes if not the only recognized substitute 
for lumber for certain uses is beyond dispute, and so 
apparent has this become that it has been the cause of 
alarm to some of the lumber trade who have viewed the 
proposition from a shortsighted viewpoint. The fact is 
that cement is not today competing with lumber in 
building construction to any extent, but is taking the 
place of stone and brick construction to a great ex- 
tent in such forms of work as will permit the use of 
concrete, and frequently the latter is far more satis- 
factory than the more time honored types of construc- 
tion. That this development of the cement industry 
is cutting into the business of the quarrymen and the 
manufacturer of brick seems undoubtedly to be true, 


but it is in no way the intention of the manufacturers 
of cement and its products to infringe upon the legiti- 
mate uses of lumber or to invade the field which lum- 
ber occupies in the building trades until such time as 
the lumber supply shall have become so short as to 
make such a substitution desirable from all stand- 
points. The lumberman who wishes to be progressive— 
and it is probable that most of the trade wish to be 
included in the progressive class—should extend to the 
cement industry the aid which it is in need of as the 
newest addition to the family of building materials, 
without fear that in so doing they will in any way be 
working injury to themselves or the greatest, as they 
rightly claim, of all industries, lumber. 





GUESSES AT THE QUANTITY OF STANDING TIMBER IN THE UNITED STATES. 


In his annual report for 1906 William F. Fox, super- 
intendent of the state forests of New York, one of the 
most enthusiastic and able foresters of the country, 
made an approximate estimate of the forest resources of 
the Empire state. In speaking of this estimate he said: 
‘*No great degree of accuracy is claimed for these 
figures. It is submitted as an approximated estimate 
based on such information as the department has been 
able to obtain after a careful study of the acreage and 
forest composition. It is tentative rather than final and 
will be revised from time to time as further information 
is obtained. Its value consists chiefly in the fact that 
there is an entire lack of any other definite statement 
or estimate.’’ 

The estimate thus modestly spoken of was to the effect 
that the coniferous species (softwoods and evergreens) 
amounted to 7,660,000,000 feet board measure and the 
broadleaf species (hardwoods) to 38,400,000,000 feet, 
making a total of 46,060,000,000 feet. . 

This estimate is interesting as compared with pre 
vious ones which, despite Mr. Fox’s statement, have been 
put forth. Sargeant in 1880 estimated a stand of 14,720,- 
000,000 feet of timber in the Adirondacks, while Mr. 
Fox, twenty-six years later, implies a stand of about 
34,000,000,000 feet in the Adirondacks and Catskills, 
nearly all of which is in the Adirondacks. Again, in 
1896, Professor Fernow estimated the total stand of 
conifers in the state as 5,000,000,000 feet. Ten years 
later Mr. Fox makes the estimate of 7,660,000,000 feet, 
as stated above. 

Such discrepancies are familiar to those who have 
interested themselves in this general subject. Far more 
glaring. ones have been seen in other states, but they 


are sufficiently serious as exemplified in New York to 
lead to the suspicion that most of the guesses of the 
past have been far below the mark and that even yet 
errors of estimate are being made which will invalidate 
the conclusions sought to be drawn from them. 

Estimates as to the standing timber of the United 
States by most authorities place the quantity at from 
1,200,000,000,000 to 1,700,000,000,000 feet. The high- 
est of all of recent date is that which the editor of the 
AMERICAN LUMBERMAN made about two years ago, of 
2,000,000,000,000 feet. Right here and now the term 
‘‘estimate’’ may be disclaimed and the word ‘‘ guess’ 
used instead, for, after all, any definite figures as to 
the standing timber of this country can ‘not be based on 
any such exact data as are used in genuine estimates 
but are, in fact, guesses based on what actual facts are 
available and an intelligent view of the situation the 
country over. 

The author of the ‘‘ History of the Lumber Industry 
of America,’’ in the chapter on the forest resources of 
the United States, in Volume 1 of that work, a:ter 
considering the probable woodland acreage of the count- 
try and the character of the growth, said: ‘‘It is not 
improbable that 3,000 feet per acre may yet, on the 
average, be cut from it, due to closer methods of manu- 
facture in many species, to the inclusion of species now 
neglected and the growth of timber on the tracts culled 
over or completely cut. If such an estimate be accepted 
it means 2,000,000,000,000 feet of standing timber.’’ 
And then he said further: ‘‘The author does not wish 
to be understood as speaking dogmatically nor as bas- 
ing his reputation on such an estimate; but in view of 
the timber estimates, in view of the rapid changes in 


the bases of estimation and considering the very heavy 
amount of timber on the yet virgin timber lands it 
seems not improbable that such an estimate will be 
realized and perhaps surpassed.’’ 

We have no wish to introduce into the minds of the 
people of this country any sense of false security in 
regard to the timber supply. We have certainly passed 
the point where growth is equal to the annual cut under 
present forestry—or nonforestry—methods. But it is 
not necessary to adopt so manifestly an erroneous con- 
clusion as that our timber supply will be exhausted 
in twenty years or that within a generation the supply 
will be so diminished that at no price can sufficient 
lumber be obtained. The situation is not so serious as 
that, but it is sufficiently serious to demand prompt 
action toward the preservation, on a producing basis, 
of what remains and to take steps to reforest lands 
suitable for no other purpose than timber growing. 

The Forest Service in comparing average mill values 
reported in 1906 with those of 1899 finds that the 
average increase in price was 49 percent. At that in- 
crease in value the largest production in the history of 
the country was made and many years of enormous out- 
put are still to come. But with the narrowing supply 
it can only be maintained by still higher prices which 
are the result of concentration of timber holdings and, 
most of all, of a knowledge that our resources are not 
inexhaustible. Underestimates are to be deplored, partly 
because they put a present fictitious value upon timber 
and anticipate the future to an extent that is unwise, 
but, on the other hand, it should not be assumed that 
serious trouble is not ahead if better methods in rela- 
tion to our forests are not adopted and made of effect. 








THE MEN PAR EXCELLENT IN THE LUMBER BUSINESS. 


In about every important business organization there 
is some one individual who really is its genius, motive 
power, director and regulator. Not infrequently there is 
a group of men who more or less codperate in plans, 
policies and movements, but even in such cases there is 
a heart and head and executive arm that really de 
termines in the last resort. 

In many instances the man who has his hand on the 
lever of the entire business is less conspicuous than 
several others in the organization. He-seeks no inter 
views with newspaper men, shuns publicity and promi 
nenee, prefers silence and a listening attitude, and would 
rather hear others talk than to listen to the sound of 
his own voice. Yet he is the man on whom his associates 
rely for sound judgment, decisive action at the oppor- 
tune time and in the right place, and the steady, firm 
hand in times of stress and emergency. When others are 
perplexed, his mind is clear; when others falter, he is 
steadfast; if others vacillate as to policies, he is able to 
come to a distinct resolve, and having found the right 
course pursues it without temptation into devious paths. 
Above all, he knows that integrity is synonymous with 
continued success in business. 

There may be amazing examples of brilliant dashes 
and swift accomplishment of great things by sharp 
practices, fierce competitions, overreaching in the grasp 
for advantages and an utter disregard for the ethies and 
equities in business, but the permanent, reputable con- 
cerns were not built up by such questionable practices. 
In every business organization of stability and un- 
doubted solvency we shall find that its ruling spirits are 
characterized by inherent honesty and have considered 
any departure from a straightforward, honorable. .way 
of doing business as fraught with a weakness that in 
the end would be ruin. 

Moreover, all good business that results in enlarging 
its substantial resources sufficiently to withstand a finan- 
cial strain such as this country is now sustaining must 
be kept free from those doubtful features and practices 
that suggest distrust when credits are subjected to the 
closest scrutiny. At such times fortunate is the busi- 
ness house whose controlling influence is a man or men 
of integrity, foresight and ability, for the foundations 
of such a house have been laid deep and solid and are 
not likely to be shaken by any financial disturbance. 

There are many such concerns in this country, includ- 
ing those in the lumber line, which constitute the sus- 


taining power of finance and business in any panic and 
subsequent depression and final recovery therefrom. In- 
vestigation would show that the personnel of stock- 
holders and officers in such organizations includes men 
who possess the attributes of integrity, ability and stead- 
fastness that have been mentioned. 

In the AMERICAN LUMBERMAN of last week was pub- 
lished a biographical sketch of a man (Frank Herman 


‘Guepel) and a corporation in which he is a pillar of 


strength, graphically illustrative of the things we are 
seeking to emphasize. Our readers who perused that 
sketch did not fail to notice that Mr. Goepel began his 
career as a lumber merchant well equipped with physical 
stamina, mental and moral character, as well as with a 
strenuous early discipline, for pursuing a course that 
inevitably led to that substantial success of which we 
speak. In the-outset his employer drilled him into the 
doctrine that to deal fairly, even generously, with a 
customer is the best assurance of success. That tuition 
was honest and wise in a business sense. A trade thus 
secured will surely win the best patronage and hold it 
under any condition of demand. A business thus grafted 
in the better class of trade will thrive where the less 
reliable kind will die out for lack of patronage. Its 
finances will be so well bolstered in times of dull busi- 
ness that it will be carried safely through to the period 
of better conditions, 

It should also be noticed that in each step in Mr. 
Goepel’s advance from a yard salesman at $35 a month 
until he became treasurer and manager of a great com- 
pany, whose operations included seventy-five yards, with 
headquarters in St. Louis, and the handling of many 
entire mill cuts, he pursued an even course, quietly 
accepted the promotion that naturally came to him 
through the merit of doing well in each stage of pro- 
gression. His ambition was kept well in check and he 
nevér sought to gain an advanced position through sup- 
planting anyone of higher function in the business. He 
discharged his duty so well, was so capable and reliable 
that the men with whom: he was associated were glad 
to elevate him from one place of efficiency and responsi- 
bility to another merely for the good of the business. 
There probably never was any debate about his promo 
tion. No man was more available and capable 
than he, and he glided from one elevation to another as 
a natural and inevitable consequence. When -he had 
reachel the top his place was as secure as if he had 


been the sole owner of the interest. In fact, he was the 
heart and soul of the corporation and stood for its 
character and success. 

This man is one instance of many of like kind 
throughout the American lumber industry and trade. 
All over the country are firms and companies manufac- 
turing and dealing in lumber which include men of 
ability and character equal to those in any other sphere 
of human activity. They are the developers from small be- 
ginnings and the handlers of vast properties and opera- 
tions, including the ownership of timber lands, railroads, 
mills, booming plants, lumber yards, mercantile houses 
and other related branches. They are using a great 
amount of capital. They build towns, promote local 
improvements, education and civic order. Many of 
them have made the ascent from small beginnings— 
often from the logging camp, the labor of the saw mill, 
the sorting deck, the country yard, as salesmen on the 
road and in other initial capacities in the jumber busi- 
ness. They have been indurated by hard work, their 
minds have been quickened and broadened by busi- 
ness activities, they become great as business men, 
the managers of large interests. Many have been ele- 
vated to public life, have become legislators, statesmen 
and governors. In finance they have become eminent as 
bankers and the handlers of great moneyed and invest- 
ment interests. 

But the better men of them all are those who have 
quietly and with fidelity attended to the business in 
hand, have progressed as opportunity opened to them, 
have counted it their pride and best achievement to build 
their business houses on the substantial foundation of 
ability, integrity, thoroughness and fair dealing. Call- 
ing to mind the more eminent, reputable, substantial, 
dependable and wealthy lumber concerns of the country 
one shall find that their position has been won through 
the management of certain individuals who have pos- 
sessed the virtues herein portrayed and emphasized. 
Many were of the old school, who came upward from 
the stump, so to say. Many were of a younger genera- 
tion. Some have risen from a common school education. 
Others have been college and university graduates. But 
all have had the same attributes necessary to substantial 
suceess—integrity, ability, fairness, courage, nerve, per- 
sistence, stability and a degree of imperturbability 
under difficulty, hardship and discouragement. There has 
not been a mollycoddle among them. 
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CODEFENDANT RAILROAD SIDES WITH COMPLAINANT LUMBERMEN. 


The St. Louis Southwestern (‘‘Cotton Belt’’) rail- 
way, of St. Louis, Mo., filed last week with the Inter- 
state Commerce Commission its answer in the case of 
the Star Grain & Lumber Company et al. against the 
Santa Fe railroad, in which the Cotton Belt is a code- 
fendant. 

The suit, which was entered recently by the Star 
Grain & Lumber Company, is the first of a series of 
similar actions which will be brought to compel the 
Santa Fe to restore the through tariffs on connecting 
lines which were canceled September 15, full particu- 
lars of which were published exclusively in the AMER- 
ICAN LUMBERMAN at that time. Up to that period the 
southwestern shippers were sending lumber over the 
Cotton Belt and connecting lines into the consuming ter- 
ritory of the Santa Fe and the abolition of the through 
tariffs was with a view to shutting out competition 
and taking care of the mills along the Santa Fe rail- 
road. This affected all of the big mills in Texas and 
Arkansas which had customers in Santa Fe territory. 
It also limited the Santa Fe consumers to one market 
—the mills along the Santa. Fe railroad—an alleged 
violation of interstate commerce law, as recited by the 
complainant lumber company. 

The answer of the Cotton Belt is a unique one for 
a codefendant to make, as it strongly deplores the 
abolition of the Santa Fe through rates and reiterates 
the prayer of the plaintiff—that the through joint rates 
be restored. In legal parlance the answering petition 
winds up as follows: 

Wherefore the defendants join in the prayer of the 
complainants herein and pray that the joint through 
rates in effect September 30, 1907, be restored and that 
this commission fix the divisions of said rates between 
these defendants and the Santa Fe system and others, 
and that these defendants be allowed 50 percent of said 
rates for their services up to Fort Worth; and further, in 
the case of lumber traffic from lines connecting with these 
defendants, the arbitraries or divisions accruing to such 
connecting lines be first deducted and the remainder be 


divided on aforesaid 50 percent basis; and that the Santa 
Fe, system be required to deliver to these defendants a 
just proportion of cars within which to transport said 
traffic, and that a just and reasonable proportion of said 
cars is car for car; that is, the Santa Fe system deliver 
to these defendants a car for each car which these de- 
fendants deliver to the Santa Fe system, loaded with lum- 
ber; and for such other relief as the commission may 
have power to afford by proper orders, and these defend- 
ants will ever pray. 

The answer of the Cotton Belt is a complete docu- 
mentary story of the whole situation. It begins by stat- 
ing that the allegations of the complainant are true, 
so far as applicable to that road. It states that along 
the Cotton Belt and connecting lines in Arkansas, Texas 
and Louisiana are located many mills manufacturing 
lumber, and that connecting with these lines are many 
other common carriers whose principal traffic consists 
of yellow pine lumber, the only outlet to market for 
which is over the lines of the defendants and of the 
connections in the territories mentioned. A large part 
of the product of the yellow pine mills has been trans- 
ported over the lines of the Cotton Belt and the Santa 
Fe system through Fort Worth and other points. The 
defendant Cotton Belt states that for a long period of 
years it had in effect joint rates with the Santa Fe 
for the transportation of lumber from the producing 
territory of the Cotton Belt and connecting lines into 
the consuming territory of the Santa Fe system, which 
territory is ‘‘a Jarge market for the consumption of 
yellow pine lumber and an important territory to be 
reached by manufacturers located on these lines of the 
defendants and their connections.’’ Defendant road 
states further that for a long period of years the 
Santa Fe has shown an unwillingness to maintain sat- 
isfactory divisions with it whereby the manufacturers 
in Cotton Belt territory can reach the markets on the 
Santa Fe; that the Santa Fe has persistently and con- 
tinuously for a long period of years cut down these 
divisions until the defendant believes that ‘‘It has 


been the design and purpose of the Santa Fe to compel 
these defendants to cancel joint or through rates and 
arrangements sv that the complainants and other dealers 
in yellow pine lumber will be compelled to purchase yel- 
low pine lumber exclusively from the mills located ex- 
clusively on the lines of the Santa Fe system, and thus 
drive ‘out of said market the mills engaged in the manu- 
facture of yellow pine lumber located on the lines of 
these defendants.’’ . 

The Cotton Belt says that for several years, in order 
properly to serve its patrons and enable them to com- 
pete with other manufacturers of like product, it fur- 
nished all the cars for such traffic, and that notwith- 
standing all of said cars so furnished were delivered to 
the Santa Fe and were going to Santa Fe points great 
difficulty was experienced in getting such equipment 
returned to its rails, and during all of that time the 
Santa Fe ‘‘did not aid said traffic in any manner by 
furnishing any cars therefor or in any other way aid 
or assist these defendants or shippers in the handling 
of said traflic, but on the contrary the Santa Fe con- 
tinually discouraged such traffic.’’ The Cotton Belt 
says that the services performed by it in the furnishing 
and placing of equipment for loading by mills and the 
handling and transportation of said traffic from the 
points of origin to the points of connection with the 
Santa Fe were and are much greater than the service 
performed by the Santa Fe in handling such traffic, 
but notwithstanding this the Santa Fe demanded and 
required of the Cotton Belt the acceptance of a smaller 
division or proportion of said joint rates than was 
accorded to itself, which division the Santa Fe has 
continuously for a period of years reduced. The Cotton 
Belt then goes on in the course of several printed pages 
to lay before the Interstate Commerce Commission the 
detailed story of the repeated arbitrary action of the 
Santa Fe, affixing the tariff sheets of the several years 
as exhibits. 





DEMAND FOR ELIMINATION OF THE CANCELATION AND FAILURE TO SHIP CUSTOMS. 


Louder grows the’ protest against unbusinesslike 
methods in the lumber trade. Today the better element 
is arising in its might and indignantly demanding that 
the practice of cancelation or the wilful delay in filling 
orders be done away with. Were the lumber trade to be 
judged in all respects by the disposition of a few en- 
gaged in it to cancel orders when the market goes 
against them or to withhold shipment for a similar 
reason it necessarily would appear as a haphazard, do- 
as-you-please, let-the-other-fellow-walk-the-floor affair. 

Stamping out the cancelation evil and the no less 
serious fault of unreasonably delaying shipment is a 
work which the associations should take in hand. If 
these abuses are allowed to continue unchecked ulti- 
mately they will demoralize the lumber trade and cause 
contracts for the purchase or sale of lumber to be so 
lightly regarded that the terms of a contract may be 
carried out in good faith or violated at the option of 
either party. This evil has been brought about largely 
by the anxiety of producers and dealers to sell, and the 
ever present fear which they seem to have had of 
offending a customer. While this feeling has been pro- 
nounced the same operators have not hesitated to offend 
possibly the same customers by failure to ship stock 
at the time it is wanted. Presumably the first cancela- 
tion was allowed for good cause. Later buyers asked 
to be permitted to cancel and their requests were 
granted because the sellers did not want to offend the 
customers. Today cancelations are sent in and accepted 
as a matter of course. The offense is not all on one 
side, of course, for the same shippers break even by 
handling their trade to suit their own convenience when 
their products are in demand. 

Now, were all cancelations and all failures to deliver 
confined to those who indulge in these practices there 
would be no cause for a crusade against the custom. 


Such, however, is not the case. Concerns which in good 
faith have carried out their contracts when the market 
went against them frequently have been compelled to 
shoulder losses by reason of the failure of the other 
party to fulfill his obligations. In this way the better 
element of the trade is ground between the upper and 
the nether millstones and tires of the practice. 

Last week the AMERICAN LUMBERMAN printed a state- 
ment from George W. Hotchkiss, secretary of the Illi- 
nois Lumber Dealers’ Association, in which the custom 
was condemned in unmeasured terms. This summary 
is reproduced, first, in order to emphasize it and, second, 
because it is the most sweeping arraignment of the 
custom that has yet been made and presents the problem 
in its true light to the retail lumber buyers of the 
country: 


From reports which are reaching me from the western 
coast, and no less from our own state, I find conditions 
which all good business men must look upon as indicating 
so large a departure from true business principles as to 
excite alarm well calculated to undermine the stability of 
the lumber trade through unwarranted and unbusinesslike 
cancelation of orders without due grounds for such action. 

It is no doubt a fact that many instances have occurred 
during the last year through the difficulties of the car 
situation, or where the market has taken an upward turn, 
wherein Coast shippers have defaulted in their orders to 
the great annoyance and loss of the merchant whose trade 
has suffered therefrom, but this condition in no wise 
excuses the unbusinesslike and uncommercial conduct of 
the retailer who, having ordered cars in good faith, seeks 
cancelation for the reason of a drop in price or a dullness 
of trade, and especially is this the case when an order has 
been confirmed and the goods already enroute. 

Recent suits have demonstrated that shippers defaulting 
on their orders are amenable in law for damages resulting 
from such default and there can be no question that par- 
ties ordering lumber and shingles must be able to prove 
something more than a drop in prices to be held war- 
ranted in cancelation of the order after the goods have 
been started on their journey. 

Commercial integrity is the basis of all business trans- 


actions and the merchant who orders goods takes upon 
himsel? the risks and mutations of a rising or falling 
market and, while he may be willing to take his chances 
of a law suit, he should not fail to consider the effect 
upon his commercial standing of an unwarranted can- 
celation. 

In times like the present, when the financial world is 
suffering from depression, there is a double call to con- 
sider well the effect of a refusal to carry out to the 
fullest extent (even to a loss) all honorable engagements 
in which cancelations may result in greater loss to our- 
selves while bringing disaster upon others. 

The frequency of complaints which have been reaching 
me from both shipper and consignee impels me to call the 
attention of all our members to the fact that unwar- 
ranted cancelations can only have the effect of weakening 
individual credit and of prolonging the days of trad 
depression. 

It is dishonorable to default on a contract. Such unwar- 
ranted default injures both parties to it. The effect is to 
unsettle business relations generally and to destroy the 
credit of the defaulting party. No good business man 
oer defaults on a contract which has been made in good 
aith. 


Another champion of the practice of living up to the 
terms of a contract is R. J. Menz, of Seattle, Wash. 
This gentleman has written, talked and practiced what 
he preaches for years and now is endeavoring to arouse 
the interest and support of the retail buyers throughout 
the country in a crusade having for its object the estab 
lishment of more businesslike principles in buying and 
selling lumber. Repeatedly this paper has urged the 
importance of lumbermen carrying out the obligations 
they assume when they place or accept an order for 
lumber, and believes firmly that this is a matter of 
paramount interest and importance to every dealer hav 
ing the real welfare of the trade at heart. 

Attention is called to the article on this subject writ 
ten by R. J. Menz, printed on page 61 of last week’s 
issue. It is another appeal to the retail lumbermen to 
familiarize themselves with the cancelation question and 

. to insist that business principles be observed. 





ONE REASON FOR INCREASE IN LUMBER PRICES. 


The popular conception of the lumber trust is of 
some fearsome organization which has, somehow or 
other, managed arbitrarily and without regard to 
cost to increase the value of lumber at an appalling 
rate, inflicting thereby a burden upon the entire com- 
munity not participating in its benefits. It has been 
almost useless so far to try to explain that every 
item of cost entering into lumber has increased in 
equal or greater proportion to its selling price. 
Stumpage, cost of labor, cost of supplies, from rails, 
spikes, oats and hay to machinery of every descrip- 
tion, have all during the la&8t seven or eight years 
shown tremendous advances, and yet there seems to 
be an impression that the lumber industry should 
absorb all these increased items of cost and charge no 
more for its product. : 

There is a chance, now, however, to present some 
figures as to the actual increase in lumber prices and 
in value of stumpage, which enters so largely into 
the cost, that ought to be convincing to the most 
obtuse. To be sure stumpage is only one item of 
many that enters into the cost of producing lumber, 
but it is one which cannot be ignored. From a late 
report of the Forest Service, which, in collaboration 
with the census bureau, collected the figures for the 


lumber industry of 1906 and which has since made 
investigations as to the stumpage values obtaining 
in the early part of 1907, we have compiled the fol- 
lowing table: 











———Stumpage.- ———Lumber.———— 
. Inc. Ine. 
KIND— 1899. 1907. pet. 1899. 1906. pet. 
White pine....$3.66 $8.09 121 $12.66 $18.32 45 
BO W.a5.6:06% 000 3.03 7.58 150 15.84 24.35 54 
Basswood ..... 1.50 6.79 352.6 12.84 18.66 45 
5 rr (b) 6.69 wee 18.78 30.42 61 
ee (a) 3.18 6.52 105 13.78 21.76 59 
Spruce ....... 2.26 (c)5.49 142.8 11.27 17.33 53.8 
Chestnut ..... 2.71 4.97 83 13.37 17.49 30 
eS rrr 3.30 4.94 49.6 11.47 18.08 58 
| ere 2.81 4.64 65 14.03 24.21 73 
ae 1.32 4.63 250 10.91 18.12 66 
Hemlock - 2.56 (d)4.51 76 9.98 15.31 54 
I ae - (b) 40 a 12.50 17.25 387 
Cypress ...... 1.58 4.37 176 13.32 21.94 64 
Cottonwood ... 1.45 3.97 173 10.37 17.15 65 
ere iia 3.56 (b) 14.05 
Yellow pine... 1.12 3.16 182 8.48 15.02 77 
eae 2.66 | 2.50 (¢€)6 11.83 15.38 30 
Red gum ..... 1.68 2.46 46 9.63 13.46 40 
Redwood ..... -06 2.35 121 10.12 16.64 64 
Western pine.. (y) 1.66 aie 9.70 14.01 4 
Douglas fir.... .77 1.44 87 8.67 14.20 63 
DOGERO 60 é5:0.0'0% (b) 1.27 ee (b) 2438. 55 
Av. all kinds. ... ode ane $11.08 $16.60 49 


First are given stumpage values in 1899 and 1907. 
Those in the latter year are the result of special in 
quiries made by the Forest Service, which secured 
more than 1,500 reports widely seattered and ob 
tained from authoritative sources. The Forest Serv 
ice believes that the results may be considered repre 
sentative. 

The lumber prices given are at the mills and are 
derived from the total product for the respective 
years and the aggregate value. These we have placed 
together, showing the increase in mill values in seven 
years, and placed them opposite the stumpage in 
crease, which is also shown in percentage for the 
eight years from 1899 to 1907. 

The comparison is not entirely exact, but the in 
crease in lumber values of 1907 over the preceding 
year was on the average slight, and as the compari 
son is the closest that can be had it must serve. The 
comparison in these percentage increases, between an 
important item of cost and resulting values in first 
hands, is startling. 

The wood first upon the list and first, perhaps, in 
the thoughts of every reader, is white pine. Its 
stumpage value increased 121 percent, while the mill 
values increased but 45 percent. More important be 
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cause of its much larger product is yellow pine. The 
increase in the stumpage value was 182 percent and 
in lumber value only 77 percent. Among the soft 
woods the next most important item is Douglas fir. 
There the contrast is not so great, for while the 
stumpage value increased 87 percent the lumber value 
increased 63 percent. In cypress there was a stump- 
age increase of 176 percent and a lumber increase of 
only 64 percent. Oak stumpage increased in value 105 


percent and oak lumber only 59 percent. Cedar 
stumpage value increased 250 percent and lumber but 
66 percent. It is unnecessary to go through the list, 
but it may be noted that among all the softwoods the 
lowest increase in stumpage was only about equal to 
the highest increase in mill values. 

The hardwoods did not show so great discrepancies 
but even there the contrast is marked in some cases, 
especially in oak and cottonwood. In some instances 


the lumber increase was greater than that of stump- 
age. The figures for maple we may be allowed to 
question. It is difficult to understand why there 
should have been any decrease in the value of stump- 
age as shown by the comparison. There must be some 
error, or some inadequacy in securing the reports. 
However, the woods of largest production all show 
that the item of stumpage cost has increased in vastly 
greater ratio than the mill prices. 





PUBLISHED INFORMATION CONCERNING YELLOW PINE STOCKS. 


Lioston, MAss., Dec. 19.—Editor AMERICAN LUMBERMAN : 
Ilaving at heart only the best interests of the country at 
large, I write to ask if you do not consider the detailed 
report compiled by George KI. Smith, secretary of the Yellow 
Pine Manufacturers’ Association, which was given in your 
issue of December 7, misleading and such as would not offer 
any relief to the oversensitive and, to a degree, unnecessary 
uncasiness of lumbermen today; when if the true condition 
of the lumber stocks at the mills were known it would cause 
a much better feeling and go a long way toward bolstering 
up the market and keeping prices not only where they are 
now but where they belong? 

When a man reads that there is a surplus of nearly 208,- 
000,000 feet above normal of yellow pine (the revised figures 
were 296,000,000 feet), he inimediately reasons out a just 
cause for not buying till the last moment, feeling that the 
mills will have to sell and that he can buy for much less 
than formerly. He pictures to himself the immense stock 
of everything that he uses, of whatever kind, grade or 
dimension, and it does not take long, with the assistance 
of overanxious salesmen calling on the trade every day, to 
get them all in the same condition. 

They do not stop to cousider that this stock and surplus 
consists of everything from thin ceiling to thick timbers in 
all the different grades and thicknesses; their only thought 
being a big surplus of everything they use, in the absence 
of specific reports being given. Now, it does not really 
happen that when they are finally forced to buy they find 
such a lot of stock as they thought or that they can buy at 
the low prices predicted, and they eventually suffer with 
the rest from their tco pessimistic views. For the time 
being, however, it works an unnecessary hardship. The man- 
ufacturer has to carry more stock than is necessary, also 
to curtail and shut down, and all the rest have to follow 
suit and the whole system is generally upset. 

If a little embellishment of the report could have been 
made, giving the amount of each grade, whether in ceiling, 
flooring, partition, casing or rough stock, and the thicknesses 
of the same, it could huve been seen at a glance that, 
barring possibly a few of the lower grades, and perhaps one 
or two other items, stocks were only normal, and in reality 
many were below normal. In fact, I can name over today 
half a dozen different items that it is next to impossible to 
get and of which not one mill in ten could supply a half 
carload. 

I am writing from the standpoint of New England and 
may appear oversensitive to the conditions; but as that 
has been the great trouble with most of us, I am not in the 
minority, and if we can correct a wrong impression it is a 
zood plan to do so. The sooner the people realize the true 
situation of the country and its finances and stocks, the 
quicker will be the recovery; as the country has never stood 
still, neither has it taken a step backward, and until the 
unbounded energy of the American people is overcome, which 
wil! not be during our time, we shall have prosperity. 

Harry C. PHILBRICK. 

There is no doubt that Mr. Philbrick’s eriticism on the 
publication of yellow pine stocks is, from one stand- 
point, correct, and that the report will have a temporary 
damaging influence upon the trade. But the AMERICAN 
LUMBERMAN is a believer in publicity. In this case we 
believe that Secretary Smith was not mistaken in the 


policy he adopted. If it had been practicable in the 
short time available to have secured and published de- 
tails of the stocks the false impressions of which Mr. 
Philbrick speaks would not have been created; but it 
seemed necessary to-give all the information at hand as 
fully as possible to save the market from the producing 
side, taking the chance of damaging the, situation on the 
buying side. 

It is just such letters as Mr. Philbrick’s that will 
round out the consideration of the question, correct the 
false impressions and bring the buyers to a true knowi- 
edge of the situation. What our correspondent says re- 
garding the facts about stocks is true. When the report 
was made there was an ample supply for immediate 
demands, and in fact some surplus in pretty nearly every 
item; although when the 296,000,000 feet is divided 
among all the different items in the list the apparently 
big surplus looks small and with a reduction in output 
evidently would soon disappear. 

The condition of yellow pine stocks is changing rap- 
idly. While the outcome of the next twelve months’ 
operations cannot be predicted with anything like cer- 
tainty, during the last month there has been an enormous 
reduction, appreciated by none except those who have 
been through the south and found on all hands mills 
absolutely idle, many others running on reduced time 
and hardly any running up to their normal output. 
What the exact amount of reduction has been since the 
first of November it is difficult to determine, but it un- 
doubtedly, as shown by the reports, will by the end of 
December exceed the surplus at the beginning of No- 
vember, for the reduction during December alone is 
estimated at 310,000,000 feet. 

Looking at the matter from the standpoint of the 
buyers, we find, generally, rather light stocks in their 
hands—so light that even during the panic there was 
more or less buying to fill in broken assortments and 
some buying for regular stock. The disposition to buy 
has been increasing during the last two or three weeks, 
with the prospect that there will be soon after the 
first of January the usual midwinter movement. This 
buying movement has been carried on largely by the 
heavier dealers, such as line yardmen, though the big 
consumers have not yet come into the market in any 
important way. Buying has been accelerated to some 
extent by some extremely low prices, and the far- 
sighted men in the buying trade have shown their 
opinion of the situation by actually buying or by feel- 
ing of the market in a pretty definite way. As an 
outcome of even what buying has been done .there 
has been a great change in the aspect of mill stocks 
during the last thirty days. 

Mr. Philbrick speaks of some items that are ex- 
tremely scarce at the mills. He also insinuates that 
some of the lower grades might have been in surplus. 
At the present time there are important southern sec- 
tions in which the stock of common boards and dimen- 
sion is so badly broken that current manufacture 
must be depended upon to fill large orders. Putting 
these facts together—the heavy reduction in output, 
the actual movement of stocks, though light, and the 
attitude of the heavy buyers—it looks as though the 


bottom of yellow pine prices had been reached and 
that the next thing in order will be a stiffening of 
prices preparatory to an advance from the bottom 
figures, 

This view of the situation seems the more reason- 
able when we consider that some of the lowest prices 
have been made by some of the heaviest operators, 
who can be depended upon not to give away their 
goods any longer than is necessary. There are many 
other concerns which have met none of the lowest 
prices. Either their stocks are not large or they are 
abundantly able to hold them, and so they are occupy- 
ing a waiting position, manufacturing to keep their 
stocks about jevel until the upturn shall come. 

When price conditions should improve, from the 
millman’s standpoint, is of course uncertain; but at 
this writing it looks as though the change will come 
earlier than was expected thirty days ago. The reduc- 
tion in output, so much greater than was expected, 
largely brought about by the very publication +. 
which Mr. Philbrick objects, coupled with the work- 
ing off of surplus stock which has already been partly 
accomplished, is showing results sooner than was ex- 
pected. Meantime the would-be buyers who are afraid 
that the bottom has not yet been reached or that, if 
it has, prices will continue on the present level for 
an indefinite period, are likely to be fooled now as in 
almost every previous price period of this sort. The 
longheaded ones, who usually are the men able to buy, 
will get the lowest prices; the rest will wait until 
prices are up $2 or $3 or $5 a thousand and then begin 
to buy on a constantly rising market. 

One feature of the situation has not, we believe, 
been brought out, which is the effect of the financial 
stringency upon the little mills. There are hundreds 
of yellow pine producers in the south who have shut 
down simply because they could not run, having no 
credit on which they could maintain operations. These 
mills are individually insignificant, but collectively 
their output is important and is largely depended 
upon by the middlemen as their principal source of 
supply. Most of these mills are not likely to start 
up again until there has been a substantial advance 
in the market. They are largely irresponsible and 
have no policy except to do what they can and must 
do. On the other hand, the larger mills, with more 
capital and with better management, are going to 
pursue a very conservative manufacturing policy for 
a long time. The yellow pine business has been over- 
done within the last year, and perhaps for two years, 
and we believe the lesson has been learned. We 
doubt if at any time during 1908 the monthly output 
will be as large as the capacity of the mills renders 
possible, or as it has been for many months. 

There are so many uncertain conditions affecting 
any industry today that advice is given with difi- 
dence. But two important facts do seem fairly well 
assured. First, the bottom of prices has been reached 
by a good many concerns, and, second, the reéstablish- 
ment of prices on a firmer and better basis will be 
brought about at an earlier date than a few weeks 
ago seemed possible. 


Om—rens=sn—n—nM—_—_—_eeeeeeeeeeeeeeeseeesee—esen eee a OO Oe eee ee en es 


POSSIBLE RESULTS. OF EFFORT TO EQUALIZE THE RATES ON YELLOW PINE TO CHICAGO. 


Semiofficial statements have been made that in the 
near future the railroads hauling yellow pine from 
points of origin both east and west of the Mississippi 
river to Chieago will reach an agreement in regard 
to rates and that charges will be equalized. 

This matter was discussed ‘at a meeting held in 
Chicago last summer at which it was suggested that 
one of the easiest ways to equalize the rates would 
be for the roads hauling lumber originating at points 
east of the Mississippi river to increase the charge 
or proportion of the roads receiving the traffic at the 
Ohio river 2 cents a hundred pounds. The present 
inequalities in the rates are the outcome of the suc- 
cessful fight which the yellow pine men east of the 
Mississippi river made against the imposition of an 
increase of 2 cents promulgated early in 1903 to 
become effective June 15 of that year. The lumber- 
men asserted that they should not and would not be 
singled out as a class of shippers from which a 
greater revenue could be exacted. Their contention 
in brief was that the increase was arbitrary and un- 
just and in the event that it became necessary for 
the railroads to increase their revenue the advance 
should be proportional and not be borne by one class 
of shippers. 

The history of this case is familiar to all yellow 
pine shippers and consumers. It dragged its weary 
length through the courts and the Interstate Com- 
merce Commission, back into the courts and up to 
the Supreme tribunal of the United States, which af- 
firmed the findings of the lower courts and the Inter- 
state Commerce Commission. 

It is claimed that the only reason why a raise of 


2 eents a hundred pounds from Ohio river crossings 
to Chicago and other points of destination in the 
north has not been made has been the refusal of 
one or more of the principal carriers to agree to the 
project. Having tested the metal of their south- 
ern pine patrons some of the railroad managers have 
developed considerable respect for their patrons’ 
views. They probably looked at the matter in this 
way: ‘‘We would be perfectly willing to increase 
the rates in order to equalize with our friends west 
of the river, but we believe shippers east of the river 
might have something to say in regard to our right to 
do so and certainly the outcome of their past protests 
has not been of a nature calculated to dissuade them 
from contesting any changes in rates of a radical 
character like this.’’ 

Referring to the report and opinion of the commis- 
sion in the Central Yellow Pine Association case it 
was held: ‘‘If the allowances to the originating 
roads are unnecessarily large, as they appear to be 
from a distant standpoint, and result in unreasonably 
low proportions to the other roads, this can not be 
remedied by an advance in the total through rates 
charged the public. It is the total rate and not the 
proportions which is in issue.’’ 

In connection with the foregoing the commission 
found that the roads north of the Ohio river charged 
their full local rates as their proportion of the 
through rates. The commission also found that lum- 
ber originating at Hattiesburg, Miss., and shipped to 
points north of Cairo paid a ton mile rate of 6.4 mills 
to Cairo. If the shipment were continued to Chicago 
the rate would be 6.07 mills. The average rate from 


representative points in Alabama and Mississippi to 
Peoria, Indianapolis, Columbus and Chicago was 6.38 
mills per ton per mile. Now, if an average rate of 
6.4 mills per ton per mile to Cairo was a just and 
reasonable rate, by what method of reasoning could 
the railroads hope to establish the justice of an ad- 
vance in a rate which yielded revenue sufficient to 
give 6.38 mills per ton per mile to each carrier if pro- 
portioned on a mileage basis? 

This average is much above the earnings from cer- 
tain points in Mississippi to Louisville and Cincin- 
nati. From McComb City, Miss., to Cincinnati, for 
example, the earnings are only 5.5 mills per ton per 
mile under the rate now in effect. An advance of 2 
cents in the rates on yellow pine from the Ohio river 
to Chicago and other points north of the Mississippi 
river is equivalent in most cases to an increase of 20 
percent. This lumber is carried on a through rate 
covering the charge for carrying it from the mills to 
destination and the shippers are not vitally concerned 
in the manner in which the earnings are proportioned 
among the several carriers. The reason the original 
complaint was brought against the railroads operat- 
ing south of the Ohio river was that the increase was 
made in order to raise the proportions of the inter- 
mediate lines taking the products from the originat- 
ing lines and delivering them at the crossings to the 
northern connections. The commission has said as 
distinctly and emphatically as it is possible to state 
the matter that the public is not concerned in the 
manner in which the earnings are proportioned out, 
but only in the total through rates which are charged 
for the transportation of commodities. 
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STOCK OF LUMBER IN THE HANDS OF DISTRIBUTERS. 


In considering the returns from retail lumbermen 
printed in last week’s issue of the LUMBERMAN it was 
stated that owing to the car shortage during the lat- 
ter part of 1906 many of the retail yards had light 
stocks. For this reason a comparison between the 
quantities held now and those on hand a year ago did 
not necessarily mean heavy stocks even though the 
yards have more lumber now than they had in 1906. 
This view of the situation is emphasized by a con- 
cern operating a line of yards in Kansas and Okla- 
homa, which says in regard to this phase of the trade: 
‘«Based on our knowledge of the stocks of our com- 
petitors, supplies in our territory are not heavier than 
vur own. Stocks in retailers’ hands throughout the 
territory in which we operate are only about 10 per- 
cent in excess of last year. This year we stocked 


our yards very heavily during August and September. 
Last year we intended to do so but were not suc- 
cessful in securing our shipments promptly and re- 
ceived a large number of cars after the first of the 
year, or as soon as the railroads had recovered from 
the ear shortage.’’ 

It is but reasonable to presume that, owing to the 
difficulties encountered in making shipment, stocks in 
the hands of distributers in December, 1906, were 
below normal. ‘This year they may be slightly above, 
although reports of deficits and surpluses nearly bal- 
ance. Dealers are not buying extensively now al- 
though many of them realize that they must go into 
the market soon and they also are aware that prices 
named today may be below those they will be called 
upon to pay in a few weeks. However, there is a 


disposition to stay out of the market, at least until 
after the first of the year. 

One correspondent, has submitted a statement show- 
ing banking tonditions at twenty-five different points. 
This gives a total under the head of cash and sight 
exchanges of $3,384,407.21, or an average for each 
bank of $130,170. The same institutions report de- 
posits aggregating $7,574,594.91, or an average of 
$291,330 for each bank. The majority of the points 
from which these reports were secured are country 
towns, with populations ranging from 600 to 4,500. 
It is a well known fact that the country is rich and 
only the rich men are poor just now and people be- 
lieve that the wheels of commerce will again be set 
in motion by the natural demand coming from people 
who have money and a disposition to spend it. 





A LEARNED DISSERTATION THAT WAS NOT LEARNED. 


One of the strangest pieces of lumber and railroad 
literature ever published was printed by a New York 
paper a few days ago. The headlines gave the impres- 
sion that several of the pressed steel car companies 
had sidetracked all other business in order to build a 
special lumber car for the northwestern roads, prin- 
cipally the Northern Pacific. The only plausible ex- 
planation is that some of the funnyman’s stuff was 
misplaced. The learned dissertation on the lumber 
business and the innovation in car building is repro- 
duced herewith: 

As a result of the shipments of over 30,000,000 feet of fir 
lumber from the Pacific coast to Pittsburg the last summer 
for the use of the Pressed Steel Car Company in manufac- 
turing steel underframe freight cars wanted by western 
railroads a demand has been made for the first time for 
specially built lumber cars for transcontinental shipments. 

The Pacific coast lumber, until within the last two or 
three years, never reached east of the Rocky mountains for 
commercial purposes. Since then the demand for certain 
grades of it has been increasing and the shipments, while 


paying 100 percent freight on its value, have been sent 
forward so steadily that the shippers and the railroads have 
finally been forced to consider plans for special cars that 
will be capable of carrying twice the load that the average 
ear now holds. In this way it is hoped to lower the actual 
freight rate and open up the great lumber industry of the 
Pacific coast for the eastern market. 

Plans for the new lumber cars are being prepared, it is 
said, by the Northern Pacific, with the joint action of 
lumber shippers of the east. Some sample cars are to be 
put in service within a few months. They are expected to 
= from 40,000 to 50,000 feet of manufactured lumber 
each. 


The foregoing makes a most interesting article save 
that none of the ‘‘facts’’ are facts. Some individual 
concerns shipped more than 30,000,000 feet to points 
east of Pittsburg. Lumber shipments from Pacific 
coast stations and points in the Inland Empire have 
constituted a regular business for fifteen years or 
more. The railroads, so far from providing special 
equipment to handle the lumber, do not even furnish 


stakes for flat or gondola cars, and many lumbermen 
aver that they will not furnish any cars except when 
they have nothing else to do with them. 

It is true, as intimated in the article, that the rail 
roads have given a great deal of attention to rates, 
and it is possible they have even sat up nights to 
consider these matters, but the outcome of these delib 
erations was a 25 percent advance and not a redue 
tion, notwithstanding in many cases, as intimated, 
lumber pays a freight charge equal to the mill value. 

Lumber manufacturers in the far west, of course, 
are interested to learn that special cars are being con 
structed for their use and also would be glad to know 
that these cars will have a capacity for 40,000 to 50, 
000 feet each and most millmen are living in hopes of 
getting more than one of them each month. 

Such a brilliant display serves a useful purpose. It 
illuminates the dome where the thoughts of the author 
are supposed to reside and reveals a vast vacuity. 





BALM IN PROFITABLE PHILANTHROPHY OF TRANSCONTINENTAL ROADS. 


The woes of the northern transcontinental lines are 
familiar to readers who know the distressful poverty 
brought upon the Great Northern, the Northern Pacific, 
the Union Pacific and associated lines because of their 
undue indulgence in over generous philanthropy, by 
which they have been carrying lumber from Pacific 
slope to inland pfairies at a rate which indeed made 
the traffic possible but which threatened bankruptcy 
to the carriers. It was, of course, only dire necessity 
which impelled the raising of the rates 25 percent, and 
it was also, of course, only blackest ingratitude 
which led the lumbermen to conspire in protest against 
the advance—lumbermen who had been the beneficiaries 
of these bankruptcy breeding rates, lumbermen who had 
furnished a third of the eastbound business. 

How deplorable the condition of the roads is, how un- 
avoidable the necessity for the advance, is shown by the 
annual report of the Union Pacific for the year ended 
June 30 last. To show the desperate condition of the 
Union Pacific’s finances, due to its foolish generosity 
in the past to the lumber industry, we quote from a New 
York dispatch of December 20 as follows: 

What Wall Street regarded as remarkable was the 
showing made in the annual report of the Union Pacific 
railroad for the year ended June 30, given out today. 
It proved the biggest year in the history of the com- 
pany, 17% percent being earned on the common stock, 
and large profits accruing from the sales of the com- 
pany’s stock holdings in other lines. 

The report showed a surplus earned and available for 


common dividends amounting to $34,210,887. To the 
Union Pacific surpius there should be added about 
$6,300,000 of surplus earned by the Southern Pacific, 
but not paid to the controlling company, the Union Pa- 
cific. This would bring the surplus earnings of the 
Union Pacific up to $40,500,000, or 20.7 percent, on 
Union Pacific common. 

The feature of the report is a statement that in the 
last ten years the Union Pacific has earned $116,352,864 
of profits over and above all dividend disbursements. 
These profits, now held in hand or reinvested in stocks 
and properties, are equal to approximately $60 a share 
on Union Pacific common. 


Net Earnings $35,465,838. 

The total net earnings of Union Pacific were $35,- 
465,838, an increase of $3,445,466. The final surplus 
is $10,687,883, an increase of $2,655,633. The aggre- 
gate profit and loss surplus is $52,977,822, an increase 
of $10,181,796. 

The report shows in addition that there have been 
sold 163,600.89 shares of Great Northern stock at an 
average price of $304.41 a share; 240,300.82 shares of 
Northern Pacific at an average price of $208.76, and 
110,000 shares of Northern Securities at an average 
price of $168.90 a share. ‘Total profits to the Union 
Pacific as a result of the original Northern Pacific in- 
vestment were $34,665,708 in cash plus the Hill stocks 
on hand, worth at current market prices approximately 
$20,000;000. 

The total cost of the new shares acquired (Atchison 
preferred, St. Paul common, Chicago & North-Western 
common, Illinois Central, New York Central, Railroad 
Securities preferred and common and Baltimore & Ohio 
preferred and common) was $128,882,692, yielding an 
nual dividends of $5,721,585, or 4.75 percent. 


Only 1715 pereent earned on common stock! Only 
20.7 pereent of surplus from the year’s operations 
available for dividends on common stock! 

Only $116,352,864 of profits for ten years over and 
above all dividend disbursements! 

Net earnings of only $35,465,838! An inerease in 
net earnings for the year of only $3,345,466! 

Profits on the road’s deal in Northern Securities of 
only $34,665,708! 

It- could invest only $128,882,692 in new Atchison, 
St. Paul, North-Western, Illinois Central, New York 
Central, Baltimore & Ohio and other stocks! 

This report is given out just in time to show the 
Interstate Commerce Commission the deplorable situa 
tion of the northern transcontinental lines and to dem 
onstrate to it how unjust, how ruinous are the de 
mands of the lumber shippers. Such a showing is 
enough to make a crocodile shed tears of sympathetic 
anguish. 

We commend these figures to the consideration of 
those selfish, grasping lumbermen of the Pacifie north- 
west who thought they had a right to live, and to 
those not lumbermen who thought that perhaps lumber 
rates and lumber prices were high enough to yield fair 
profits to the railroads. Let them read and thereby 
learn how cruelly they have misjudged those self-abne 
gating philanthropists who have permitted their affection 
for the northwestern lumbermen to bring them to th: 
verge of bankruptcy. 





1907 made a good start but a bad finish. 


THE worst of it is that the 25-percent advance is 
not only on the lumber but also on the stakes. 


IT IS to be hoped that 1908 will not let its feet 
slip the way 1907 did. 


OLD Father Time this year looks really feeble. 


THE order ecancelers have a fine chanee to turn 
over a new leaf. 


IT IS easy to make good resolutions. The hard 
thing to do is to make resolutions good. 


THE only retailer who is going to find it easy to 
take an inventory is the man who follows the wrong 
method and inventories at the cost price. 


THE railroads also arise to remark that the year 
has not been an entirely happy one. 


HOWEVER, the wealth of the United States will 
never be seriously decreased as long as Met Saley 
hangs on to his diamond. 


IF THE mail order man will have his future read 
he will find that he is about to encounter trouble, for 
the association season is at hand. 


NOW let’s see what Dr. Nineteen Eight can do. 





THE railroads appear to have forgotten to put any 
car stakes into the shipper’s stocking. 


THE stringency does not appear to have affected 
the girl on the calendar. She seems just as careless 
as ever. 

SANTA CLAUS didn’t seem to have heard of the 
financial stringency. 





MR. KLINE appears to be the Theodore Roosevelt 
of the veneer and panel manufacturers’ association. 


THAT veneer man who got into a dentist’s conven- 
tion by mistake probably learned something about 
red gums, anyway. 





““THERE ain’t no stringeney,’’ says John L. Sulli- 
van. And this from John L., who is supposed to have 
one with him all the time. 





IF THE railroads would only handle our trunks 
as noiselessly as they advance a rate! 





IT LOOKED for a while as if Father Time was fin 
ishing the job with a lawn mower. 


LET’S talk about the panic as something that hap 
pened last year. 


FROM Neweastle, N. B., comes the information tha 
#35 to $40 a month now is being paid for woods worker 
and the loggers are finding difficulty in filling out thei 
erews. 


THE Interstate Commerce Commission has decide 
that railroads can not charge for a transfer unless i 
appears in the published tariff. In other words, th: 
lumberman gets his transfer when he pays his far 


EVIDENTLY, if Harry McCormick wanted to spee: 
the parting guest he wouldn’t send him on a transcon 
tinental railroad. 


THE retailers and the manufacturers will get to 
gether in Tacoma in February and each believes tha! 
the other will have a whole lot to explain. 
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RETAILERS’. COLLECTIONS. 


A line yard proprietor in the northwest says that in 
the Dakota in which he is operating it is simply impos- 
sible to make collections at present, and that when the 
financial flurry came he got into a note every account 
that he could. Asked if these accounts could have 
been collected previous to the financial squall he said 
he thought that many of them might have been, but 
he did not want it to appear that he was pushing his 
customers. He was not in the habit of making de- 
mands on them before they sold their wheat, notwith- 
standing he was of the opinion that many of his cus- 
tomers, if they only would, could pay for their lumber 
one time of the year as well as another. 

In contradistinction to this policy of procrastination 
it is stated by a heavy line yard concern of the south- 
west that as soon as there was an indication of the 
money troubles it gave special orders to its local man- 
agers to push collections, with a result that, as it was 
expressed, ‘‘money just rolled in.’’ 

The retail dealers of the country may draw a lesson 
from these two illustrations. The statement would 
not be disputed that in the retail lumber field at large 
hundreds of thousands of dollars are on the books of 
the dealers a large portion of which would now be 
in their banks had an effort been made to collect it 


as did the line yard company named in the southwest. 

In the older sections of the country, which comprise 
much the larger portion of it, the farmers, with their 
past prosperity, are amply able to pay their debts and 
will do so if the right pressure is brought to bear. 
Their credit is such that in ordinary times they could 
readily get from the bank all the money they might 
reasonably require. Indeed, many of them have money 
of their own in the banks which would more than 
cover their indebtedness. In the smaller towns in the 
agricultural communities there are millions of vank 
deposits all told, and it is the story of the bankers 
that nearly all of it is farmer money, others using 
their funds with which to carry on their business. 
For a large portion of this money certificates of de- 
posit bearing from 2 to 4 percent are held, and often- 
times the statement has been made by farmers that 
it would be an accommodation to them if their lumber 
accounts could remain on the books until these cer- 
tificates should mature, thus permitting them to save 
the interest. For the sake of keeping on good terms 


_With the farmers this request not infrequently has 


been granted, notwithstanding it is contrary to every 
good business system. 


The ‘railroads point with pride to the fact that they 
can always furnish plenty of cars when they are not 
needed. 


LEGAL STATUS OF CHARGES. 


Last week was given a review of the report and 
order of the Interstate Commerce Commission in the 
ease of Schwager & Nettleton, of Seattle, Wash., 
against the Great Northern Railway Company. This 
decision is of such importance as to call for a repro- 
duction of the complete syllabus of the decision in 
regard to the legal status of the transfer charges im- 
posed by railroad companies. This case is numbered 
1,216, was submitted November 20 of this year and 
decided December 6. The complete syllabus is repro- 
duced: 

1. The act does not bar a carrier from providing for 
costs of transfer in making delivery to a certain carrier, 
but if it so provides it must — and file a tariff show- 
ing where the transfer will be made, the kind of transfer 
service required and the charges to be exacted therefor. 

2. A shipper is entitled to notice of a transfer charge 
other than one coming to him through the collection of 
the charge from his consignee, and as he is not obliged 
to follow his shipment and make the transfer himself, he 
is entitled to the protection afforded by a _ published 
definite rate. 

3. A carrier can not excuse the collection of an unpub- 
lished and unknown drayage and transfer charge by proof 
that it had a rule which forbade the sending of its own 
ears beyond its own line during a period of car shortage 
and congestion of business. This defense would be 
especially unavailable where no notice of the rule, either 
actually or by reference in a published tariff, had been 
brought to the shipper. 





EDITORIAL REVIEW OF 


RAILROADS AND LINE YARDS BUYING. 


The most obvious indications of improvement in the 
market for southern and northern pine, as also to a de 
gree in respect to Pacific coast lumber and shingles, this 
week, are seen in Chicago. These indications not only 
pertain to recent and current business but foretoken a 
marked revival of trade during January .and thence 
forward until the spring movement shall aequire full 
headway. Reports that for the last two weeks have been 
made to the effect that the operators of line yards have 
placed considerable orders for stock measurably coincide 
with the encouraging statements of Chicago whole 
salers. It is evident that the managers of line yards, 
and smaller groups of yards under a single ownership, 
have come to the conclusion that it is time to stock up 
to some extent. They realize that an extensive curtail 
ment of the southern pine output is being effected by 
the shutting down of the mills, and that unless they 
shall buy lumber now the opportunity to secure stock for 
the late winter and spring trade at soft prices will soon 
pass away. While a surplus remains at the mills to be 
worked off, and the holders of it are anxious to con 
vert this surplusage into available funds, the large buyer 
will have a chance to secure special bargains. But a 
little later, when stocks at the mills shall have been re 
duced by curtailment of produetion and demand _ shall 
swell to a good volume, the manufacturers will no longer 
be in a yielding attitude in respect to prices. That is 
to say, they will fix a bottom to prices and nail it 
in so that wholesale concessions on big lots will not be 
possible. It is the realization of this fact, no doubt, 
that has induced the large line yard dealers to place 
orders for lumber to be delivered in future weeks. 


ADVISABILITY OF CONTINUED CURTAIL- 
MENT. 


Now if the mill operators will but. continue their 
policy of curtailment through January at least the 
result promises to be that the spring trade will start 
off under fairly favorable conditions in respect to both 
demand and prices. A too hasty resumption of produc 
tion to normal capacity would have the tendency to pro 
mote eagerness to sell and thus nullify the favorable 
indieations for a stronger market in the near future 
which are now visible. The ‘‘early bird’? buying of the 
line yard dealers will clear away the burdensome sur 
plus and place the mill operators in better financial cir 
cumstances if the manufacturers but hang on to their 
determination to curtail. By resuming too quickly and 
urging product on the market the demand would be 
clogged down before it should get a fair start. 

A feature of the better state and prospects of the 
market also is reported by Chicago dealers to the effect 
that the railroads and car manufacturers are beginning 
to look about for material. A number of large railroad 
companies have sent out specifications for the usual num 
ber of ears, which include those for the passenger as 
well as freight service. Others are expected to follow 
within’ the next thirty days. This movement corrobo- 
rates reports from the south, especially from the south- 
eastern yellow pine states, that inquirers on railroad 
account lately have increased and that actual orders 
have been placed in considerable number within recent 
time. Evidently the railroads also have arrived at the 
conclusion that if they are to get the benefit of a soft 
market for stock they would better get busy before re- 
action to firmer conditions shall come. ‘lhe buyers for 
the larger classes of consumption seem to realize that 
the present weakness of the lumber market is not likely 
to continue much beyond the beginning of the new year. 
Chicago wholesalers of white and norway pine also 
report that there lately has been considerable eall for 
car stock in those kinds of wood. 


PURCHASES BY RETAILERS. 


In respect to the retail yard dealers, other than those 
of the line yard systems, they do not seem yet to have 
awakened to the import of the situation. They are to a 


GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


large extent keeping out of the market, believing that 
depression will continue Jong enough after the begin- 
ning of the new year to enable them to get in all the 
stock they will need for the spring trade. Probably the 
majority of the nonline yard retailers have enough lum- 
ber on hand, with a little patching up here and there, 
to supply their customers for a month or two. Being 
uncertain as to when trade will start up they are in 
clined to procrastinate buying as long as possible. More- 
over, car shortage has mostly disappeared and for that 
reason they think that the orders they will give bye 
and bye will be filled with sufficient promptness for 
their purpose. But if the line yard demand, the rail- 
road and car shop requirement and other special calls 
will absorb a good deal of the surplus at southern mills 
and in northern wholesale yards the retailers will finally 
sense the fact that the weakness of the market has de 
parted and that it would be better to buy before a 
sharp advance of prices shall come. When that change 
occurs there will be buying all along the line. 


SHAFTS OF LIGHT. 


Glints of light are breaking through the gloom on the 
Pacific coast. The Grand Trunk Pacific Railway Com 
pany has placed orders among Puget sound mills for 
4,000,000 feet of ties and timber and further orders of 
the kind are said to be in prospect. The brokers at 
Chieago, St. Paul, Minneapolis, Omaha, Kansas City 
and other poiuts are anxious to resume business ani 
purpose to solicit orders for Coast timber, lumber and 
shingles from now forward. Since the rail rate question 
can not be settled before March or April few mills con 
cerns will want to be idle until that remote time, when 
half of the spring trade will be over. If the interior 
wholesalers can have their way the mills will soon be 
started and product put on the move eastward. It gen 
erally is proposed to ship on the old rate and pay the 
advance if shippers have to, with the meantime hope 
that the decision of the Interstate Commerce Commis 
sion will be in the shippers’ favor. Some recent orders 
have been placed, a few mills will resume sawing soon 
after January 1, while many are getting ready to begin 
operation when conditions shall justify such a course. 
On the whole there has been very little changé at Coast 
points. At Minneapolis inquiries for yard Coast stock 
are beginning to arrive in considerable number and a 
few good sales have been recorded. Some buyers evi- 
dently have resolved that now is the time to secure bar- 
gains in buying. Fir siding, ceiling and other high 
grade stock are the favorites, on which the old freight 
rate is guaranteed. Leading buyers are in the market 
picking up transit carloads of red cedar shingles. Sales 
have been made at the Transfer at $2.70 for stars and 
$3.30 for clears, but the mills will not take many orders 
at such prices. At Tacoma more inquiries for yard stock 
are reported. There is no car shortage now; mill con- 
cerns applying for cars get them promptly and _ ship- 
ments are put through in good time. The supply of 
fir logs is now plentiful on Puget sound at $6.50 for 
No. 2, with some cutting of that figure by independent 
loggers. The cedar shingle mills are mostly idle and 
little new business is being done in the shingle line. 
At Seattle clear shingles are mostly in demand at prices 
slightly better. The demand from the Atlantic states 
for that grade is almost as good as it was last year for 
a like time. At Portland, Ore., the local business is 
furnishing some work for the mills and there is con- 
siderable cargo movement in the foreign trade and 
relatively less in the coastwise business to California. 
Collections in the wheat districts of Washington and 
Oregon are good and trade for Inland Empire and 
Coast lumber is fair, There has been heavy curtailment 
of the cut in Montana and the outlet into the retail 
yards of North Dakota is much restricted. Operators 
in the west coast country and the Inland Empire are 
much disappointed because of the certain delay in the 
rate decision until April or longer. Until that time 
eastern shipments will have to be made under a guar- 
anty of the old rate, which many operators think would 
be a hazardous venture for the sake of making sales. 


HARDWOODS QUIET, PROSPECTS GOOD. 


Considerable business is being done in the hardwood 
line despite the peculiar monetary conditions, the weak- 
ness of confidence, the partial shutting down of con- 
suming works for the holidays and the inventory time. 
At Chieago December trade will total nearly that of 
December, 1906. Many factories are closed down but 
they will mostly resume early next month. The box 
factories are mostly running full time. Few except the 
implement factories are carrying full stocks, so that 
when the factories shall begin to run there will be a 
new demand for stocks. At Memphis there is some in- 
quiry for hardwood lumber, though business is com- 
paratively light. There is considerable export business. 
Poplar is in good demand, with offerings light. Quar- 
tered oak and plain white oak are doing fairly, but 
there is less demand for red oak. Ash is in moderate 
supply and is selling well. The lower grades of cotton- 
wood are selling liberally and the better quality fairly. 
Stocks of gum are decreasing under a moderate demand. 
At St. Louis shipments for twenty-three days in the 
current December were 4,935 carloads, against 4,565 
in December last year. This does not look like a hard 
times movement of lumber this month. 

The hardwood condition in the northern producing 
field is well reflected from Rhinelander, Wis. Some 
orders recently have been received, while inquiries have 
come in from a widely distributed territory. There has 
been next to no contract buying as yet, but buyers for 
the jobbing trade are inquiring among the mills and 
locating stocks for future purchase. With cheaper labor 
and other expenses the operators can stand somewhat 
lower prices and then realize as much profit as during 
the last season. Wages have dropped one-third and the 
men do much better work than when wages were high, 
because if they are bounced from one job or voluntarily 
quit plenty of other men are glad erough to step into 
their places. This statement from northern Wiscon- 
sin corresponds closely to reports from other portions 
of the northern producing field. Prices of hardwoods 
are reported firm at Minneapolis, ewing to the scarcity 
of northern stocks. Reports from the eastern centers 
indieate the usual holiday quietude, doubtless influenced 
by the stringency in money, but at all points a demand 
from consumers is gredually reducing the supply. The 
only stocks that are in shortest supply are quarter sawed 
and plain white oak and poplar, and the demand for 
these is constant. It is thought that about January 
15 there will be a distinct revival in the eall for hard- 
woods and thenceforward a liberal and inereasing move- 
ment. 


STATISTICALLY STRONG. 


It is said that statistically cypress is the strongest 
wood on the southern lumber list. The normal output 
for the Louisiana and Gulf coast mills is 54,374,000 feet, 
while the cut for the eurrent month will be about 
19,726,000. The association mills have eurtailed 70 
percent, while nonmembers have restricted to the extent 
of 37.66 percent. Present prices are thus on a solid 
base. The trend of prices is to inereased strength. All 
the northern markets report a considerable shop con- 
sumption and supplies are being eaten away steadily. 
No effort is at present being made to increase stocks 
but a good demand early next year is predicted. 


SPRUCE AND HEMLOCK. 


The eastern spruce trade is quiet. Prices at Boston 
are steady. In New York and environs the demand for 
building purposes is light, but cargoes are sold about as 
fast as they arrive. Stocks of Adirondack spruce are 
sold down low. The spruce mills of West Virginia are 
mostly shut down. Hemlock shares with other coarse 
framing and building material in resting under season- 
ably quiet conditions. In the east little building is 
being done that requires hemlock. In the west like con- 
ditions prevail. All framing lumber for northern dis- 
tribution will be in comparatively light demand until 
February. 
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THE LUMBERMAN POET WRITES THREE POEMS APPROPRIATE TO THE NEW YEAR. 


THE OLDEST YEAR. 


To the house of a thousand epochs, the wonderful house of 
rime, 

Where crumbles the artist’s canvas, where echoes the poet's 
rime, 

Men are bearing another season, with funeral step and slow, 

To sleep through the endless ages the sleep of the Long 


Ago. - 


“The year that is old” they call him, and yet is this year 
so young 

That the name of his day of feasting still clings to the 
infant’s tongue. 

Old year of the old the youngest, in the palace that Time 
has wrought 

There are years that are older aeons, there are years are as 
old as thought. 


In the corridor now remotest, where Memory comes no 
more 

When the thoughts of a man run backward, the halls of 
the past explore, 

Sleeps now in its lonely silence the year that was first of 
years, 

And never the cry of the living in its chamber of Death it 
hears. 


Old year of the years the oldest, old year that was first 
to be, ‘ 

You hold in your mighty fingers the key to Eternity. 

Old year that of years is oldest, I would I could find you 
now, 

For the answers of all our riddles are written upon your 
brow. 


You were there when the world awakened in travail of dust 
and flame. 

Were the wrong and the right twin children? 
cradle both love and shame? 

Did the sin in the world come after, or was always the 
world accursed ? 

Shall ever you answer our riddles, O wonderful year the 
first ? 


Did you 


Old year of the years the oldest, Eternity’s mystic dawn, 

We pause in our hour of living, but Time follows on and 
on— 

However we look or listen, however our footsteps tend, 

We may run not back to Beginning, we may run not on to 
the End. 


DAN MURPHY’S NEW YEAR’S CALLS. 


Dan Murphy read that New Year’s day it was the proper 
thing to do 

To call upon your friends so they could treat you to a drink 
or two. 

So Murphy started ont from camp to walk to Metropolitan— 

It was a long and weary tramp, would try the soul of 
any man. 


Dan Murphy walked that twenty miles without complaint or 
sigh from him, 

His ruddy face aglow with smiles although he ached in 
every limb. 

For every step before his eyes rose visions of the brimming 
cup-—— 

Jle saw above the town arise a sign of welcome all lit up. 


He had no money, it was true, he owed the wanigan too 
much 

For mackinaw and shirt and shoe to get a dollar in his 
clutch ; 

But he who makes a New Year’s call for filthy lucre has 
no need— 

A “Happy New Year,” that is all, will bring him greeting, 
drink and feed. 


Arrived in town, Dan started out to call upon old friends 
of his, 

And then poor Dan began to doubt what friendship really, 
truly, is. 

Ife called at first on Joe LeClaire, who tends the bar for 
Lou LaPointe ; 

Joe gave him but : 
anoint. 


stony stare, no draught his larynx to 


So Murphy called on Casey next, his New Year's greetings 
to extend, 

But Casey murmured something vexed and didn’t seem to 
comprehend. * 

No glass was placed upon the bar, Dan heard no merry 
bottles clink 

And, though he’d brought his greetings far, no word of 
friendship bade him drink. 


Then Murphy saw a mighty fact that he had never seen 


before, 
Hie saw the only thing he lacked to rouse the friendly smiles 
of yore 


Was shining silver, rumpled bills, to pass across to these, 
his friends— 

For when you've nothing for their tills their jolly song of 
friendship ends. 


Dan walked his twenty miles that night and every weary 
mile he thought. 

He weighed the value of the smiles of friendship that are 
sold and bought. 

Do you suppose that Dan again will pour his dollars in 
their till? 

Well, Dan is like the rest of men and so I rather think 
he will. 


THE REAL NEW YEAR. 


Men call you “New Year’ while the land lies deep in win 
ters snows, 

Men call you “New Year’ when the old to endless slumber 
vroes, 

And yet no blossom lifts its head above the fields of white, 

For ‘tis the same gray world by day, the same cold world 
at night 


I sunt not time by calendars, I read not days by rote 

The crocus makes the season’s change announced by robin’'s 
throat ; 

And I shatl never call you new, O year awakening, 

Until you bring to me again the buds and birds of spring. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


A Glove Artist on the “Stringency”—Argument for Curtailment—A Yellow Pine Dispute—Making Birch—Tie Prices. 


A Poke at the Panic. 


MILWAUKEE, WIs., Dec. 17.—Editor AMERICAN LUMBER- 
MAN: Although John L. Sullivan’s best friends would prob- 
ably not seek his advice on an important business proposi- 
tion, many business men could well take a lesson in op- 
timism from him at this time. He is now appearing at a 
local theater and the following excerpt from an interview 
with him is worth reading: 

“{t makes me tired to hear folks talking about the finan- 
cial situation,’ he said, with scorn. “Half the people who 
stand around taiking about ‘stringency’ and ‘situation’ and 
such like things only do it because they like the sound of 
the words. Half of ‘em never heard the word ‘stringency’ 
before and they think it’s smart to be heard talkin’ about 
it. I think I’ve been knockin’ around this world long enough 
to know hard times when I see ’em an’ I want t’ tell you, 
young feller, there ain’t nothin’ to it. It's just a case of a 
few robbers down in Wall street tryin’ to hog all the money 
and fallin’ down in the attempt. ‘That's all there’s to this 
‘stringency’ bunc. Then there’s a bunch of sorehead fellers 
that thought they’d take a rap at my friend, President 
Roosevelt, an’ bit off more’n they could chew. There's a 
man for your money or any honest man’s, that same Roose- 
velt. I’m a democrat, born in Boston, but I’m for Roose- 
velt. He ain't afraid of them Wall street guys and when 
he says the people are goin’ to get a ‘square deal,’ the people 
are goin’ to get it, see? This country is all right. The 
people are prosperous and happy. We've been hittin’ up a 


pretty hot pace and maybe we've gone a little beyond the . 


limit in some things, but what’s the odds? We'll catch up 
again after we’ve had a little rest and do better’n ever. All 
I’ve got to say about the ‘financial situation’ is, forget it.” 

Yours very truly, CHAIN Bett COMPANY, 

William C. Frye, Treasurer. 

[The AMERICAN LUMBERMAN takes pleasure in re- 
producing Mr. Sullivan’s opinion of the situation and, 
while we have no knowledge of things pugilistie, we 
approve heartily of the effort of the former champion 
of the roped arena to land an upper cut or plant a jab 
on the solar plexus of this fourth-rate panic. If Mr. 
Sullivan can make the financial stringency take the 
count he will be entitled to a belt—a championship 
belt, a chain belt or some other good belt—as a reward 
for his clever footwork and good generalship in his go 
with the business depression.—HDpITor. | 

—_—eeeaeae 


Keeping Stock in the Tree Saves Expense. 


HAWKINS, Tex., Dec. 20.—Editor AMERICAN LUMBERMAN : 
This company has been a subscriber to your paper for a 
long time and has taken it for years when its name was 
possibly different from that of today. Now, what we want 
to say is that we are in sympathy with your idea of keeping 
the stock in the tree, and hope you will keep the good work 
up, for at present there is no demand and if we are going 
to get rid of the surplus we can not afford to start up 
until the lumber on hand has begun to move and even then 
only to such an extent as is necessary to keep the men 
from want. We have been shut down for nearly sixty 
days and are feeding the men in want from our store. Now, 
if you can give vs more gvuod r ons to keep our mills idle 
you will do the lumber business a world of good and we 
are sure your efforts will be appreciated. 

GrEorRGE W. FouKE LUMBER COMPANY. 











| Evidently this operator believes in spreading the 
Christmas spirit over a good portion of the year. Pro 
viding former employees with the necessities of life 
when circumstances make it impossible to furnish them 
with work is an evidence of a broad minded regard for 
one’s fellowbeings which should not be lightly passed 
over. Nearly all of the stock reasons as to why the 
mills should continue the curtailment policy until there 
is reason for their operation have been given. 


The attitude of the correspondent in this case lays 
him liable to a suggestion. Instead of providing for 
employees in want, thereby either putting them under 
heavy obligations or in debt, why would it not be a 
good idea to give them work in clearing a tract of land 
and preparing it for cultivation or fruit raising? This 
would keep them busy and out of mischief and enable 
them to retain that respect which comes from being 
self supporting. Instead of fitting them to lounge 
around the mills, make life miserable for their wives at 
home or spend their surplus energy in spanking the 
kids, why not put them at something useful? In all 
probability an arrangement could be made with them 
whereby they could be given either an interest in the 
land cleared for cultivation in addition to the necessi 
ties of life or receive their compensation at some later 
time when finances Become easier. The south has other 
riches aside from its timber and this is a good oppor- 
tunity for the wideawake, enterprising operators to 
realize this fact and diversify their efforts in part at 
least. In some sections an enterprise of this sort 
would be in the nature of an experiment but in a very 
practical way it doubtless should be admitted. 

The best reason for keeping the mills at low pressure 
is because it will redound not only to the benefit of the 
operators but also allow the trees to stand instead of 
manufacturing them and placing the product at the risk 
of fire hazard or subject to depreciation.—Ebpiror. | 





Points on Birch Lumber. 

ALEXANDER City, ALA., Noy. 28.—Editor AMeRICAN LUM 
BERMAN: We have some birch in our timber which we wish 
to cut. Kindly advise the price of same on grade and the 
usual percentage cutting of cach grade, log run. Also is it 
practicable to kiln dry and are any especial precautions 
necessary? Vlease advise also where we can obtain accurate 
information for constructing a Dutch oven furnace. 

STEVERSON & ITERZFELD. 

| Northern birch in mixed color is worth about $18 
to $20 a thousand, log run. This does not include No. 3 
common, worth $10 to $12. No. 2 common is worth $14 
to $18; No. 1 common, $19 to $25; firsts and seconds, 
$30 to $35. This variation in price is due to the fact 
that thick stock is worth more than inch or thinner in 
the same grade. 

It is not possible to ‘state definitely what percentage 
of the different grades could be produced by anyone. 
In the first place, nothing is known in regard to the 
quality of the timber nor of the experience and ability 
of the sawyer in cutting this stock. A good average of 
quality in the northern states is 25 to 30 percent of 
firsts and seconds, 30 to 35 percent No. 1 common, re- 
mainder No. 2 common and cull. 

Any lumber can be ‘kiln dried. It is necessary to 
exercise greater care in putting hardwoods into the kiln 
than softwoods. One of the greatest dangers lies in the 
tendency of hardwoods, particularly such woods as oak, 
birch, beech and maple to caseharden. The temperature 
in the dry kiln should be lower in kiln drying birch 
than where pine is put through and the process usually 
requires more time. 

The Dutch oven is a type of oven. Any concern put- 
ting in boilers can supply details.—Epror. } 


Prices of Ties. 

GRANTSVILLE, Mp., Novy. 15..--Editor AMERICAN LUMBER 
MAN: 1| noticed in your market reports the prices of lumbe1 
and ties. Are these the prices that I as a manufacture: 
can get, or are they the prices that the middlemen get, as 
for instance the price for oak ties is given above 80 cents 
and the home market is only 50 cents, which I think is too 
much difference. V. D. MILLER. 

|The prices quoted in the AMERICAN LUMBERMAN or 
dinarily represent the consideration given by the pur 
chasers buying direct from the millmen or from whol 
sale dealers. Small operators who market their product 
through commission men or wholesalers, having no sell 
ing expense, naturally receive less for their output. Oak 
ties have been quoted at 60 to 80 cents during the last 
year, the variation in price being due to quality and loca 
tion. Just at this time prices may be a little off. The 
difference in price mentioned might be due to the freight 
charge; in other words, a tie at point of production 
might have to pay 10 to 20 cents freight if shipped to 
some other road. For a year or more producers hav 
been receiving anywhere from 35 to 60 cents for thei: 
ties of different varietics, these being the prices at pro 
ducing points.——EDITor. | 





Quality of Yellow Pine in Dispute. 

PITTSBURG, Pa., Dec. 19.--Editor AMERICAN LUMBERMAN 
We received a cargo of rift flooring from a_ concer! 
in Mississippi supposed to be B grade and this stoc! 
is inferior to any BB grade we ever have seen an 
we have endeavored to dispose of the car to. thr 
different parties here in this section but were unab! 
to do so. We have received C flooring from other mill 
which is of a considerably better quality. These peopl 
have sent a National inspector to look at the stock an 
after going over it the inspector represents the stock to | 
all up to grade with the exception of 250 feet and w 
have advised them that if they have anybody who will tak 
this steck as B we will load the same up and pay all es 
penses and freight but they have not replied to this lett 
and have placed the matter in the hands of an attorney fo 
collection. We already have paid 75 percent of this stoc! 
and their action in the matter we think is unwarranted. |! 
view of the above facts would state if this stock is B grad 
then the stock shipped by the balance of the mills is awa 
above grade. 


Kindly advise us in your next issue what our chanc 
would be in a suit of this kind. DEALER. 

| Were this case to be brought up for trial and ev 
dence in line with the review given by the corresponde: 
introduced the decision of the court in all probabilit 
would be in favor of the shipper. The court could n 
well disregard the report of an official inspector. | 
the inspection is not satisfactory it would be well to ea 
for the services of one of the inspectors of the Yello 
Pine Manufacturers’ Association, who should be ab! 
to settle the question of grade. While the Nation: 
inspectors handle yellow pine they are more famili: 
with hardwoods and from the statements made it woul 
seem that the buyer is convinced of the poor qualit 
of the stock and, therefore, is entitled to eall for a r 
inspection by an official inspector of the Yellow Pin 
Manufacturers’ Association, if for no other reason tha 
to satisfy himself. The report of that official would }: 
final. In the event it is not made the report of th 
Natioral inspector probably would be confirmed by tl 
court.—EDIToR. } 
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TALES OF THE TRADE, RECORDING INTERESTING PERSONAL 


Conditions in Michigan Veneer Manufacture—Worthy Disposition of “Easy” Money—Saving Two 


Veneer Lore From an Authority. 

CapvILLAC, MICcH., Dec. 25.—‘‘ The veneer business fol 
lows the timber cutters. That is to say, the need of 
veneer is never felt until the timber has been cut off; 
then it is in great need. Dire necessity makes it so. In 
the early lumber days of Michigan when the lumbermen 
were flush with timber they were wasteful, and did not 
look forward to the day when timber would be scarce, 
for if they had some of them would have converted 
part of their timber into veneer. Today practically no 
attention is being paid in the far west to veneer, and 
it is so in the south to a great degree. They have 
apparently an unlimited supply of timber, but wait until 
they are up against the situation that confronts us in 


_— 


E. . SAWYER, OF CADILLAC, MICH. 


Michigan, and they will wish, that instead of being 
wasteful they had started the manufacture of veneer 
earlier. ’’ 

So spoke Eugene Sawyer, of the Cadillac Veneer Com- 
pany, former president of the American Panel Club, one 
of the organizers of that branch of the National Veneer 
Association. Continuing Mr. Sawyer said: 


You will find that the majority of the veneer manufactur 
ing plants are in the north where the timber is practically 
all gone. If there are any on the Pacific coast they have 
not yet been heard from. Indeed, there is not such a very 
large crowd when the veneer fellows of the three branches 
get together. In the American Panel Club, to which I 
belong, there are but thirty-five plants eligible to member- 
ship. I say plants, because it is the plants and not the 
representatives that are eligible. 

Mr. Sawyer told of the difference between the Amer 
ican Panel Club, the Veneer Club and the National Ve 
neer Association thus: 

Two or three years ago the men dealing in veneer prod 
ucts began to feel the need of a closer relationship and by 
common consent met in Cincinnati and perfected an organi 
zation of which D. E. Kline, of the Louisville Mills, was 
made president and EK. H. Defebaugh, editor of Barrel and 
Box, was secretary. These two men have so ably filled 
the positions to which they were then assigned that no 
thought of change has since been made and they are the 
present officers of the National Veneer & Panel Manufactur- 
ers’ Association. 

As this National association includes the makers of all 
classes of veneer as well as the manufacturers of builtup 
work, it soon became apparent that the interests of each 
class of products could not be successfully promoted in so 
large and mixed a gathering. Accordingly it was decided 
to form auxiliary associations composed solely of the man- 
ufacturers of each product. These societies for the purpose 
of distinguishing them from the general body were termed 
clubs. Accordingly a Rotary Cut Club, a Quarter Cut Club 
and a Panel Club were organized and these clubs hold their 
regular meetings every two months, but all get together 
twice a year in the National association. 

When the American Panel Club was in its formative 
state W. S. Walker, of the Portsmouth Veneer & Panel 
Company, was elected temporary chairman, but as he 
declined the office permanently | was chosen to fill the 
place. We have held regular bimonthly meetings for some 
time and we think much good has been accomplished and 
the interest of the panel business greatly increased thereby. 
Not that the matter of prices is seriously discussed or any 
hard and fast rule adopted, to which anyone is bound to 
conform, but the getting acquainted one with the other 
and the cultivating of a friendly attitude in the place of 
a suspicious one have done much and gone far toward build- 
ing up all this business on a sound and substantial basis 
of mutual trust and confidence, in place of the old idea of 
mistrust, suspicion and jealousy. 


Throughout the entire membership of the American 
Panel Club, Mr. Sawyer says, business is looking up; 
that the present slump in many phases of the lumber 
business has been felt the least by the veneer men. The 
business is increasing in a healthy manner wherever 
there is a veneer plant. There are some firms that im- 
port their logs, notably the few that get walnut and 


mahogany from Cuba and South America, but most of. 


the panel men buy the rotary cut veneer and ‘‘ build up’’ 
the panels. In the north, notably in Wisconsin and 
Minnesota, some firms have two plants—one a mill where 
their rotary cutting is done, the other where the panels 
are ‘*built up.’’ Every kind of veneer is now in use 
except in the case of the very cheapest and most use- 
less woods. The veneers and panels have an almost 
limitless use, and as time goes on, and the timber sup 
ply gets smaller, veneer will be given a more general 
use, more firms will go into the business and what is 


now a business with big money in it will go the way of 
many other good things, become cheapened, unless per- 
chance there be formed one of those ‘‘ judicious com- 
binations’’ which Mr. Sawyer declares do not exist 
among the veneer men. Very little veneer and panel 
stock is exported from this country, Mr. Sawyer says, 
for the reason that home consumption is so large and 
the prices so good. 

Eugene F. Sawyer, of Cadillac, who has been the 
president of the American Panel Club since its organiza- 
tion, is the executive head of the Cadillac Veneer Com- 
pany, Cadillac, Mich. Although the head of that big 
concern he has nothing to do with the actual working 
of the plant. He is an attorney and devotes most of 
his time to attending to a large law practice, being the 
Nestor of the Wexford county bar. Yet he is a good 
panel and veneer man. He knows the business thor- 
oughly, and because of that fact, and the fact that he 
is an able attorney, much of the work of the panel club 
devolves upon him. He is practically the corresponding 
secretary of the club as well as president. 

Mr. Sawyer is in his 60th year and has resided in 
Cadillac since 1873, the year of his graduation from the 
law department of the University of Michigan. Grand 
Rapids was his birthplace. He has seen Cadillac grow 
from a lumber camp to what is generally conceded to be 
‘‘the biggest little city in the country,’’ and the best. 
Mr. Sawyer has made a good name for himself as a law- 
ver of exceptional ability, with a supreme court record 
that is enviable. He has a seat in the constitutional con 
vention, recently sitting at Lansing, to which he was 
elected by the twenty-eighth district without opposition. 
He has ever been a public spirited citizen, thoroughly in 
terested in the welfare of Cadillac. He was one of the 
promoters of the northern division of the Ann Arbor 
railroad and helped to secure its completion through to 
Frankfort. 





A Jolly Good Fellow. 

E. F. Cartier van Dissel, the popular president and 
general manager of the Phoenix Lumber Company, of 
Spokane, Wash., has a brother, P. M. Cartier van 
Dissel, who is vice president of the company and 
looks after its logging and mill operations at Spring 
dale, Wash. The latter, while not appearing as fre- 
quently in public as his brother in Spokane and 
without whom the business men and lumbermen of 
that city would not think of holding a banquet or 
meeting, is evidently possessed of the same good na 
ture. 

He recently won an election bet of $250 from a 
fellow business man at Springdale, and when the bet 
was paid he, disregarding the talk of hard times and 
financial stringency, gave $100 in gold to furnish a 
Christmas tree and presents for the school children 
in town. He then donated $100 for the celebration 


HAPPENINGS TO LUMBERMEN. 


Forest Monarchs—A Peculiar West Coast Club. 


on the next Fourth of July, but of course that did not 
appeal to the people at the present time. What did, 
however, was*the disposition he made of the remain- 
ing $50, which he devoted to giving the ‘‘boys’’ a 
‘*good time.’’ It is reported that the ‘‘good time’’ 
was enjoyed and the next thing on the program was 
the Christmas celebration. That brother of his down 
in Spokane had better look to his laurels. 





Giant Twin Cork Pines. 

GRAND Rapips, Micu., Dec. 24.—Through the inter- 
cession of H. S. Jordan, president of the Michigan 
Chair Company, of this city, who owns a farm and a 
beautiful summer home on Walloon lake, in Charlevoix 
county, two stalwart and noble white pine trees, stand- 
ing near this summer resort, will be spared from the 
woodsman’s ax. An eighty adjoining the Jordan farm 
belongs to Cobbs & Mitchell, of Cadillac, and includes 
the two cork pines, one of which has a girth of fourteen 
feet and the other is nearly as large. They stand within 
four feet of each other and these giant twins have long 
been admired by the many resorters in that attractive 
region. This eighty is being cut off and W. W. Mitchell 
gave thoughtful attention to the plea of Mr. Jordan and 
in a communication to him said that he would gladly 
direct that these trees be preserved for generations to 
come. 





Georges Get Gregarious. 

SPOKANE, WASH., Dec. 14.—The ‘‘George’’ Club 
had a meeting in the lobby of the Spokane hotel the 
evening of the recent association meeting here. It is 
doubtful if ever before so many lumbermen and ma- 
chinery men of the name of ‘‘George’’ got together 
accidentally as in this instance. The following were 


present: 
{ Shaw, S. H. L. Lumber Company, Spokane. 
New Meyer, Bradford-Kennedy Lumber Company, 
Spokane. 
Curkendall, Day-Luellwitz Lumber Company, 
Spokane. 


GEORGE, Youle, 8. A. Woods Machine Company, Seattle. 
Myers, Dover Lumber Company, Sandpoint, Ida. 
Gardner, Walsh Lumber Company, Rock Cut, 
ash. 
Wilder, purchasing agent Milwaukee road, Ta 
coma. 
Weisel, Mann Lumber Company, Henderson, Mont. 
Two of them were named after the father of their 
country, George Washington Myers and George Wash- 
ington Shaw. All the other lumbermen who happened 
to be in the hotel and were unfortunate in not having 
the same cognomen retired to another part of the lobby 
and held an indignation meeting, after carefully exam 
ining their purses to see that they had not been touched. 
President George Washington Shaw, of the club, will 
send out notices for the next meeting soon. 








DIARY OF H. PERCIVAL PETERS. 





April 18.—This has been about as long a day as I ever put in, not excepting even the day before Christmas of 
childhood. It is seven miles up to the rear and so the push had us up at 4:15 o’clock. The horn was blown at 
that hour by the cook, who is evidently Gabriel’s understudy. There is no danger of anyone oversleeping in this 
camp so long as the cook doesn’t develop pneumonia. He can blow like a press agent. 


In this drive camp all meals are served picnic style—but they are no picnic. 
hot coffee, doughnuts, prunes, bread and butter, potatoes 
ing over the snow and river and up one’s back makes the coffee especially desirable. 


The menu consists of fried bacon, 
saute and the cold, gray dawn. The gentle zephyr blow- 
A fire ran over this place a 


year ago, but it appears to have cooled off again. The clearing gives the arctic breath of a wintry spring a fine 


opportunity to make some chilling remarks. 


I had some adventures today. But I’m thinking of my bunk right now more than any diary. 
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INTERESTING FACTS OF LUMBER PRODUCTION AND PRICES SHOWN BY THE CENSUS. 





Comparisons of 1906 with 1899—Stumpage Values Show Great Increase—Changes in Rank of Woods and States. 


In its issue of August 17 the AMERICAN LUMBERMAN 
published the Forest Service report on the lumber 
product of the United States for 1906 by states and 
species. This report had nothing to do with values or 
with anything except the production of lumber, shingles 
and lath. Under date of December 11 the Forest Serv- 
ice issued circular No. 122, containing not only the fig- 
ures we have previously published but values, in aggre- 
gate and by the thousand feet, and many deductions 
trom these figures, combining them in tables which set 
forth certain important facts regarding the lumber in- 
dustry, particularly as relates to values, review of which 
was crowded out of the LUMBERMAN of last week. 

The following table gives the product of the leading 
commercial species of wood in 1899 and 1906. The 
former year is the one covered by the census of 1900. 
The original table included 1904, but, as the cireular 
explains, comparisons are impossible between the re- 
port for that year and the other two years named, in 
that in 1904 only merehant mills were reported while 
custom mills and those having a purely local trade 
were excluded; therefore, since the comparison is value- 
less and the figures themselves without lengthy ex- 
planation are meaningless, we have excluded them 
from our reproduction: 

COMPARISON OF LUMBER PRODUCTION OF LEADING 
SPECIES, 1899 AND 1906. 
Percent 


















———-M feet.- increase 

KIND— 1899. 1906. since 1899. 
Yellow pine 11,661,077 20.7 
Douglas fir 4,969,843 186.2 
White pine 583,727 *40.8 
ee 3,420,673 3,537,329 3.4 
eer 4,438,027 2,820,393 *36.4 
BOEUCO 2c cccccccese 1,448,091 13.6 
Western pine ....... 944,185 
BE site aee Kose 633,466 
eee 495,836 
a rer ee 1 5,242 
NE 6 oy.6:4. 04.0040 ),167 
| ey aa 285,417 
CHOBERUE 22600 cecee 206,688 
BAsSWO0d 2.500005 308,069 
RE. «66:45 dS one ® 132,601 F 
SE errr 232,978 357,845 
EN andi a:0 0-0 amb ae 275,661 
Cottonwood ........ . 263,996 
ee err 456,731 224,795 
ELE Peer avenr er are 269,120 214,460 
Po een ae 486,848 936,555 

Totals .........34,787,084 37,550,736 7.9 


* Decrease. 

a Includes norway pine. 

b Not separately reported. 

It will be observed that in the seven years there 
was a considerable increase in lumber production 
though not one equal to the increase in population, 
provided that ordinary estimates of present population 
of the United States are correct. This increase of 
nearly 8 percent is, however, nearly all accounted for 
in two principal woods—yellow pine and Douglas fir. 
Yellow pine increased its product from 9,659,000,000 
feet to 11,661,000,000 feet, or 20.7 percent. Douglas fir 
made the enormous increase of 186.2 percent, jumping 
from 1,736,000,000 feet in 1899 to 4,970,000,000 feet in 
1906. 

Referring to the original table of the product by 
states, it will be seen that last year Louisiana led in 
the product of yellow pine with 2,120,615,000 feet, fol- 
lowed by Texas with 1,720,043,000,° Mississippi with 
1,509,554,000, Arkansas with 1,271,618,000, Alabama 
with 936,493,000, North Carolina with 899,042,000, 
Florida with 800,844,000, Georgia with 761,842,000, 
Virginia with 703,598,000, and South Carolina with 
527,240,000. The other states follow with amounts less 
than 500,000,000 feet in the order named: Missouri, 
Maryland, Delaware, Tennessee, Pennsylvania, Indian 
Territory, and others of still less importance. 

In Douglas fir Washington produced nearly three- 
fourths of the total, 3,405,510,000 feet, Oregon being 
next with 1,347,467,000, California with 127,149,000, 
Montana with 41,537,000, Idaho with 34,670,000 and a 
few other states with insignificant amounts. Other 
soft woods whose production showed a considerable in- 
crease were spruce, western pine, cypress, redwood— 
this wood, produced in only one state, jumping from 
360,167,000 feet to 659,678,000 feet—and cedar. Hem- 
lock showed the very slight increase of 3.4 percent. 
The most important decrease in mere matter of quan- 
tity was in white pine, which dropped off 40.8 percent. 
Minnesota led in production, with 1,664,734,000 feet; 
Wisconsin followed with 933,169,000, and Michigan 
with 435,211,000 feet. Other important producers were 
Iowa, with 140,909,000 feet, Maine with 291,665,000, 
Massachusetts with 230,763,000, New Hampshire with 
332,319,000, New York with 111,950,000 and Pennsyl- 
vania with 96,564,000. Other states contributing more 
or less to the white pine production were Alabama, 
Connecticut, Delaware, Georgia, Lllinois, Indian Ter- 
ritory, Indiana, Kentucky, Maryland, Montana, New 
Jersey, North Carolina, Ohio, Rhode Island, South Caro- 
lina, Tennessee, Utah, Vermont, Virginia, Washington 
and West Virginia. The reported product of western 
white pine was small, but there is a considerable quan- 
tity in the Appalachian regions, in the eastern south- 
ern states. Cypress showed a very substantial in- 
crease, as did some of the other soft woods. 

Among the hardwoods the largest increases were in 
what are usually called the minor woods, while the 
most important fell away materially, oak showing a 
decrease of 36.4 percent and poplar of 38.7 percent; 
elm also showed a heavy decrease. 





The second table we present compares the produc- 
tion of the leading lumber states for the same years. 
It is as follows: 

COMPARISON OF LUMBER PRODUCTION OF LEADING 




































STATES, 1899 AND 1906. 
Percent 
M feet. increase 
STATE— 1899. 1906. since 1899. 
TRRMIMBIOR. 6.000.000. 1,428,205 305,05¢ LOLS 
eee 1,113,428 151.1 
WISCOMEIM 2.000060. 3,361,943 *30.7 
er 3,012,057 *30.5 
eee 1,202,334 53.0 
PO ree 1,595,933 0.2 
eee 2,841,619 *23.4 
ae 1,250,904 41.5 
Pennsylvania ....... y *30.2 
rae 1,604,894 118.0 
eee 1,348,559 83.7 
North Carolina 2 *4.3 
PN ita ais \ane-oia iia siete ,OS8,747 43.9 
ee 1,063,241 oe 
Sr 1,009,783 *7.4 
West Virginia ...... 976,173 2 
See 8,905 888,137 1: 
eS ere ae 610 $31,675 aS 
CS i Saree 810,949 7 
MOMIGED, 6 016.040.0080. 4s 661,299 
ONIN ansce'ecscne 939,463 634,587 
South Carolina ..... 466,109 566,928 
New Hampshire .... 562,258 539,259 
ere re 507,084 
eee 447,808 
err re ee 438,775 
es hana ta wei & 4556-856 418,944 
Massachusetts ...... 354,483 
Pe ere 2,085,848 1,773,289 
Totals .........34,787,084 37,550,736 7.9 


* Decrease. 

The above table needs little comment. The striking 
changes in the relative rank of the states are graph 
ically portrayed in it—the enormous growth in some 
and the heavy decrease in others. The great increase, 
as was to be expected, is found in the three Pacific 
coast states. 

The third table shows the production of lumber by 
species for 1906, together with its value. Comparison 
is lacking, but there is enough of interest in the fol 
lowing table to hold the attention of the reader: 

PRODUCTION OF LUMBER BY SPECIES, 1906. 
Value per 






















ININD WU feet. Percent. Total value. M feet. 
Yellow pine ...... 11,661,077 $1.1 $175,178,446 $15.02 
Ddouglas fir ...... 13.2 14.20 
White pine ...... 12.2 18.32 
ae 0.4 15.3 
tig bs apace oie 7.5 21. 
ns SECO OE 4.4 17.: 
Western pine .... 3.7 14. 
MN, aia 6 4.0.0's 6:0. 2.4 15. 
CE os.n5e s.d0:0:0 2.2 21. 
i. aa ee 1.8 24. 
Redwood ........ 1.8 16. 
oe 1.2 86 13. 
SS are ee 1.1 7,128,864 17. 

fasswood ....... 1.0 7,029,950 18 
oo ere 1.0 6,384,705 17 
re 1.0 6,484,600 18. 

NI atiys:i-5.sp ide eutire Py 9 3,873,4¢ 14. 
Cottonwood ...... of Lt. 

ee ae ree ay) 18. 
See 214,460 6 24.3 
PRCT. 166,078 4 of 
Pree 4 
Sugar pime ...:.. 4 
Se 3 
Wie OF . oo Scene 3 
ar Pe 42. 
INS 6/635. re-atke 47,882 1 14. 
ys eee 164,845 A 133 

Totals ......37,550,736 100.0 $621,151,388 $16.60 


Only a few years ago white pine was the wood of 
leading production, now it occupies third place. Nearly 
a third of the entire sawed lumber product of the coun 
try is of the various yellow pines of the south. Next 
in importance comes Douglas fir, which, as shown by 
the first table given, has made the greatest strides of 
any. The column showing values per thousand feet is 
particularly interesting and probably few could have 
given the relative positions of the woods, even among 
the softwoods alone or the hardwoods by themselves. 

In the following table the values per thousand feet 
by species are given in comparison for 1899 and 1906: 
AVERAGE VALUE PER M BY SPECIES, 1899 AND 1906. 

Percent 


Av. value per M. increase 





KIND-— 1899. 1906. since 1899. 
LS eee rrr 2 $15.02 77.0 
SIE 9 654 -4:8" 604) dhe? y 4 aue aed 8.67 14.20 63.0 
RIND np Scheie (ele ine eien ele +e 12.66 45.0 
SE ee ea 9.98 54.0 
OO Se rr Te ee ee 13.78 59.0 
BD 56606 cee ces ecesrensiese 11.27 53.8 
I MO 6 35.0:3055.04 sonnets 9.70 44.0 
0 EEE Yerr rr ers rer. 11.83 30.0 
SNe eer cs 13.32 64.0 
MNS 0. 5:4.0.0.blove <ce-eim stoi orw ae ae 14.03 73.0 
SNe -«.6b wiea0:4:4 000 0Fsre. 00 'a.e'a 10.12 64.0 
EN <i eacdradin’ 60s <\se hea e 9.63 40.0 
2 RS Seer rr 13.37 30.0 
CO BOR error 12.84 45.0 
I a tS hbase 0066.8 amie oe 12.50 37.0 
0 eS ry eer re re 10.91 66.0 
EE PE ee eer ee (a) Bus 
SIND «ob c'slov.cddasece eke 10.37 65.0 
RY ISIE re Sena et err ae 11.47 58.0 
NN ies aca stine ao ch wed aie SOAS we 15.84 24. 54.0 
IS de ici das sar goraice sy yids: Ge ete te aa (a) x = 
I ris e544. Gi5.0:5 9180-6 sete 18.78 30.42 61.0 
TEE dc 6 tgs see's €5.8% oe 0 018 12.30 16.11 31.0 
IIIS 1 AtS.6:4 clas +0 «450 wiels bac 8.73 15.63 80.0 
I Sins tintvera ssh 6:4)a/4\e eo Aus with (a) 12.91 ee 
IN aca rinud 4:6 ttias: oF4.0.0'b. 61978 , 36.49 42.25 16.0 
Sear irate Ie ger (a) 14.13 ‘ 
ere ee ee 18.25 22.20 21.7 

reer $16.60 49.0 


a Not separately reported. 


The increases are found in all the important woo 
and especially in those which have within the last sev. 
years come into prominence. With the decrease 
supply of white pine, which in 1899 already was at 
comparatively high value point, yellow pine has be: 
depended upon to supply the heavy demands of t! 
country. ‘Thus the southern wood has received 
great increment in value; in fact, with one exce 
tion, its percentage of increase is the highest, bei: 
exceeded only by tamarack, which advanced from ; 
average value of $8.73 in 1899 to 
Walnut, whose domestie use has been discouraged | 


1 


l 


$15.63 in 1905, 


its scarcity, shows an increase in lumber value « { 


only 16 pereent. Maple, another hardwood, increas: 


only 30 percent, as also was the case with chestnu . 


The hardwoods generally show comparatively lig! 
advancement compared with the softwoods, exce; 
those that are to a certain extent competitors 
sottwoods. Cottonwood shows an increase of 65 px 
cent, poplar of 73 percent, both of them being us 
as substitutes for pine. 

Perhaps the most significant table is the one on t! 
next page giving the average mill value of the vario 
kinds of lumber by states in 1906, For economy 
space five of the woods—redwood, larch, sugar fir, tam 
rack and white fir—have been taken out of the ma 
table and put in a subsidiary one, which is, however, | 
be read as part of the large one. 

This table shows the average mill value of a 
species in each state and in the country as a whol 
as also the mill value of each species in each stat 
and in the country. It combines, therefore, to 
certain extent some of the facts given in previo 
tables. Looking down the column that shows tl! 
average value of all species by states it will be se« 
that the highest values are found in the states whe: 
hardwoods are prominent in the volume of manufa 
ture. The states which show a value of over $2 
are Illinois, Indiana, lowa, New Jersey, New York 
and Tennessee. Closely following them are Connecti 
cut, Kentucky, New Mexico, Pennsylvania and We 
Virginia, all with an average value of over $18 
Pennsylvania, to be sure, has hemlock as its chict 
product, but it also produces a little white pine and 
large quantities of hardwoods, most of which, pa 


ticularly oak, ash and hickory, command high prices. 


Pennsylvania hemlock itself, valued at $17.16, is 

sharp contrast to hemlock values in every other stat: 
except New York, where the value is $19. Wherever 
oak enters largely into the product of any state tl. 
average value is substantially increased. Returning 
to the subject of hemlock, the lowest price is foun: 
in Washington, and it is in the states in whieh th: 


production is largest that the stuff is highest, unless 


Michigan and Wisconsin be exceptions. Evident! 
west of the Appalachians hemlock does not have t! 


appreciation that it does in the Appalachian states 


and east thereof. 

Yeliow pine shows considerable variation, whicli 
can be accounted for partly by quality and part! 
by location. Where loblolly enters largely into th 
product, as it does on the Atlantic coast, prices ar 
not so high as in the longleaf states. Still the lowest 
figure is found in Missouri, which has a fine qualit 
of shortleaf and is contiguous fo a most important 
consuming territory. The highest price is found i 
Florida, due in part, perhaps, tO its large export an 
coastwise trade, the saving in freight by vessel shi; 
ment adding to the mill value of the stock. The next 
highest price is found in Mississippi, and from that 
figure of $16.16 it grades down through the longlest 
states to those which produce more largely of othe: 
yellow pine species. 

Florida leads also in its price of cypress, probab! 
for the same reason that its value of yellow pine 
a high one. Next comes Georgia and then Louisian 
It is a little difficult to see why the South Carolin: 
value should be Jower than that of any of the others 
named, 

The highest price for cedar is found in Washin; 
ton, explained by the fact that in that state cedar s 
a lumber as well as a shingle wood and, furthermo: 
as a shingle material it is by far the most importa) 
of any in the country. 

White pine is accorded its highest value in Pen 
sylvania, where, however, the product is unimporta: 
The next highest is Iowa, due to the fact that is 
mills cut lumber brought by river from the nor! 
and the mills are next door to the buyers. That Mi 
nesota gives a lower average price than Michigan 
due to its greater distance from the chief consu 
ing markets and to the fact that a larger pereenta 
of norway is ineluded in the tabulations. Consid: 
ing their distance from the markets the white pi 
mill prices in the Rocky mountain and Pacific stat«s 
are gratifying. 

Spruce is valued most highly in New York ai 
West Virginia and finds its lowest price in the we 
which is but natural. However, it is somewhat si 
prising to find that the value of Washington spruce 
placed higher than that of Douglas fir, whieh is al-o 
the ease in Oregon. 

Western pine in this classification means wester i! 
yellow pine or pinus ponderosa, also known as (aii 
fornia white pine. It is the wood of widest distrib 
tion through the western states and its highest vali 
is found in New Mexico, where it is almost the on\¥ 
commercial timber. Larch is the western tamara:k 
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AVERAGE MILL VALUE OF LUMBER PER THOUSAND FEET IN 1906. 
All Yellow Doug. White Hem- Western Red COhest- Bass- Cotton- Hick- Wal- Tu- 

STATE— species. pine. fir. pine. lock. Spruce, pine. Cypress. Cedar. Oak. Maple. Poplar. gum. nut. wood. Birch. wood. Beech. Elm. Ash. ory. nut. pelo. 
A'abama .... 15.55 $15.24 was weak vers . Sakata hows cose Saneae -«+- $19.72 $13.51 ° neo Soave evn 6 we eer .< pee . $16.22 
A: izona re $15.42 ; eee ae aes vhaw eer obs ere er ee ae eee 
A kansas 14.75 ace . 6, J be 20.05 ‘60's ee 12.60 $19.50 fos $s 57 $28.3 38.62 9.97 3.1f 
c¢. lifornia ore S| tae re ne ae : “ee oe écee o~ = ae ee 
colorado ‘ err noe er: eoee $13.19 12.09 mae ee ane rr ig Say pst Soa pitts 
Connecticut ........ 1 jess wdc, ee ae a baie .. $17.92 ; 
Dil #000 6008s 5 a = oo ee pase . case ' 
a ree 16.63 ie Se srk: ck” ase. | aed 
(COMIN and bce ots 15.0: be <> SAS 35.2) SOS CS. ae 
Icaho se 13.14 15.73 14.65 ere 12.49 ee a ‘cue 2 rrr eae pence cone cose e286 . 
Ct td dle ae een , pre er tne aoe ee 13.86 16.74 cove BU.0e ~--- 29.70 33.50 ° 
Indian Territory.... 13.05 Sacea ait a2 ee o's er snes 12.4 i0-k~e ibe sata noes cake 
eC aon. 64,5 so a te ae pase or we 26.88 $17.77 29.03 14.84  .... $20.98 ‘ $16.85 19.10 26.86 31.23 41.04 
NG Went c tha since & BEE ioc sce, SRR eo. ae Sinema Senna actl : bag. \ Sun ee ee tess 1 
a eres 19.92 acme eae +++ $12.64 . “ne 19.62 23.31 14.18 16.37 « Sane 38.28 aT ; ° 
[UN 6's os.5.0000%5 B.Gn 25.06 ..+% ci ac tee ere a ‘ ie 17.54 ioe . Sain coos BBSB 
MAME Geaen inn canes 16.87 i. ates ooee SGD 36.70 17.87 17.11 Siow Seals as'ee 15.53 
Te eee 17.14 13.42 et SME hos. sd ca ee, Sat ry ap 
M \ssachusetts ...... 5.54 ore 14.70 14.88 17.90 ne Sh re a cans ae od ee Se nti: 
Mchigan .......... 93 21.22 13.40 ae 17.57 27° «14.40 Paine” Cetus 11.96 18.51 ra 
MinQEOOUR. 6.2% ccacs 17.41 eae 17.46 a> eee ‘Gia’ 5 nh - 2 ete wee A wear apres Ch 
M ssissippi .......-. 16.81 16.16 ee See “eens 20R0 5: 13.60 ; ose 2S 
MiRMMMNEE, Gskveisce-c's 00:0 15.83 12.26 siya NSialiaigs 2 12.75 . 3.7 ‘¢ 
I SOR Sas Sc Uta Rise Tec, MIR : sie i _— — 
Now 5.5 14.89 14.85 17.S4 one ‘ 15.78 13.35 
Now Mexico = es thels a we a dial bate aaa oe er rere cae ache oh cee cont le oe 
New ica see 2200 19.00 -20.50 IEA +45 .... 80.00 25.50 sn ---- 19.00 24.00 23.00 --+» 17.50 25.00 24.00 28.00 her aaa 
North Carolina 5.59 13.80 .... 17.56 13.14 Poe 19.14 ieee SR -toay See SRS SRRE xen wane wou ‘an 22s BE 284% sose SLD 
Ovio : abet Su % yrs rere bao pices ---. 23.97 16.57 29.28 ~ asses Bee ade’ -++- 14.85 18.64 29.50 30.42 44.86 eee 
Oregon 14.00 aia a <ss BEG IE coos See TTT 6008 esee ee er <eas oaee TTT ares nein asoe ceed 
+ unsylvania ....... seco Bae Bee wee are 16.27 ine cose AGES 2681 1956 ---- 13.34 17.98 25.33 27.10 
Kiiede Island ....... .~e Pe SP a cout sone - ‘ a ae 
Seuth Carolina ..... a 
South Dakota ...... pelea aoa ants 15.87 ae ae — nite a ated ox ka ie aed Dene 5 eee wed wit Ter re Por aes 
Ye 18.95 13.99 cote 22.76 .--- 23.66 16.30 16.41 19.51 cose ane ---. 15.59 26.483 28.90 41.04 17.82 
SUEGE 2020600400 aus cee. eeee eee . see sees see ceee tee eoee . eeee eee sree sees ++ 
Lt Se eee —e ts os fe wiles. piawaie oars iw ake aus ‘aoe re idee ee Tre abe 
Pere cp vaisiaie sc ean . | ere heat ce fe oven. sans ae sowe .eose BEBE S685 .c0- 2675 .... 2048 oe 
VirGIROR. d0<:0nc0 20s . Saree ar cos SOUS .c0s BOR acne Bae ‘ aes 12.04 
Washington ........ 1 s.7 sits a 18.66 cane BO Race tale rr er ice re o*ee 
West Virginia Oe cos secs «eee Se eee BER 3 (scce SEP BERE ioc: 10.57 .... «+5. 20.88 
Wisconsin .......... 23.76 13.85 ca 7.82 15.45 13.87 17.10 18.80 .... 





Average 
and holds a price about $4 under its eastern kins- 
mim. 

When we come to the hardwoods we find oak, 
though with considerable of a range, showing a some- 
wiat remarkable uniformity. The range is from 
$15.83 in Georgia to $26.88 in Indiana. The Georgia 
price is undoubtedly lowered by the comparatively 
scint output and its distance from markets. 

Ohio and Indiana eut but little poplar nowadays, 
bit what they do market commands the highest mil! 





prices. Next comes such states as Kentucky, North 
Carolina, Tennessee, Virginia and West Virginia. 

The highest cottonwood prices are found in Ten- 
nesse and Arkansas. 

The highest average price in the country is found 
in hickory, which ranges in average value from $20.88 
in West Virginia to $42.35 in Mississippi. The aver 
age price in the country is $30.42, above which are 
Arkansas and Mississippi only, which are today among 
the largest producers. 


awd 


33 $14.01 $21.94 $18.12 $21.76 $15.53 $24.21 $13.46 $17.49 $18.66 $17.24 $17.15 $14.05 $18.08 $24.35 $30.42 $42.25 $14.13 


AVERAGE MILL VALUE (continued). 


Red- Sugar Tama- White 
STATE— wood, Larch. pine. rack. fir. 

CE 6 5s acu'en $16.64 cose §=SUBLD coce $13.45 
Se ions vate cone 12.91 
Pe wsséwae we er ones ooo $15.35 rr 
Minnesota ........ linea aacel ere 16.27 + aa 
DD acésee0ees kieae 11.98 ‘a-et oeee 10.87 
Co ee sms 13.02 12.92 ee os 
Washington ’....... —" 11.81 san 12.38 
co ee : 15.08 one 
Average ......$16.64 $11.91 $16.11 $15.63 $12.91 





INTERESTING NEWS MISCELLANY OF A WEEK. 


Effect of Delay in the Transcontinental Rate Case Detrimental to West Coast Lumber Interests- East of 
Chicago Rates Not Enjoined—Interstate Commerce Commissioner Lane Says 
Commission Should Have Power to Enjoin Advances. 


LUMBERING INTERESTS OF THE PACIFIC 
NORTHWEST INJURED. 

SEATTLE, WASH., Dec. 21.—The announcement received 
here yesterday by wire that the Interstate Commerce 
Commission has deferred the date for filing briefs in 
the rate ease until March 4, thus throwing a final dis 
position of the matter over until at least late in April, 
is a disappointment to the lumbering interests of the 
Pocifie northwest. Ground down by the injustices of 
th: new tariff and other railroad iniquities the manu- 
facturers and shippers had hoped for an early adjust 
ment, such as would have permitted of a thorough 
rival of spring trade. 

so profound were many in their belief that they 
hive already begun the solicitation of spring business 
ov the new hoped-for basis. While all realize that 
waiver about February 1 there will be an improvement 
in the demand for both lumber and shingles, the long 
period before a final decision in the rate ease by the 
coumission will be a serious hamper to lumber com 
mrée from Pacific coast points. Every manufacturer 
a! shipper in Seattle agrees with this view. 

n addition to this comes the announcement that the 
ra'iroads have gone into the court of appeals at San 
rr neiseo to have the injunction restraining the col 
lecion of the advanced rates issued by the United 
St: tes circuit courts of the northwest set aside. This 
ae'con will come up in February. While manufacturers 
hae every confidence that this step will not be suc 
cessful the uncertainty does not bring peace of mind. 

he delay in the decision of the commission will 
Wok a hardship in several ways, particularly with 
mis shipping beyond the Llinois-Indiana line and ship 
peis of sash and doors. The tariff which advances the 
rales, known as the 2D tariff of the transcontinental 
fr ght bureau, was not included in either the Wash- 
Myron or Oregon injunctions, although it is before the 
tormission, Unless another suit shall be brought to 
‘nude this, shippers of lumber and shingles east of 
Ch cago will be shut out of that territory as a com 
pe‘itive factor. At the time of normal shipments «bout 
21 pereent of all the rail lumber business from the 
northwest, 30 to 35 percent of all the shingle ship- 
meats and 75 pereent of the sash and door shipments 
are into that territory. 

\t the time of the injunction suits in Washington 
‘i Oregon the omission of this tariff was not thought 
of creat importance on account of the opinion that the 
“onimission would render an early decision. The delay, 
hovever, means that Pacifie coast products ean not 
‘iter into the trade east of Chicago in competition 
With the produets of the south. 

‘lad it not been for the fact that the Portland 








Oregonian has a large circulation in the state of 
Washington the mill interests of this stute would have 
had but one side of the rate hearing before the Inter- 
state Commerce Commission during the last ten days. 
Seattle has two large newspapers. Both printed lengthy 
Washington dispatches on the days the railroads gave 
testimony to the effect that the rate was justified, but 
the testimony of the lumbermen presenting their side 
of the case was not thought worthy the tolls. A por 
tion of this fault may be attributable to the Asso 
ciated Press, but as both papers printed specials from 
their Washington correspondents not all the blame 
lies at the door of the one-time news trust. 

A particular instance of the unfairness of the local 
publications occurred this week when Secretary Victor 
H. Beekman of the Oregon & Washington Lumbet 
Manufacturers’ Association wired his representative 
here of a statement made by James J. Hill of the 
Great Northern, in the presence of a number of Wash- 
ington lumbermen in attendance at the hearing, to 
the effect that before the rate question was settled 
he (Hill) would bankrupt or otherwise put out of 
business some of the manufacturers fighting the rate 
advance. Mr. Beckman’s instructions to his repre 
sentative were to give this message to the Seattk 
newspapers that it might have as large a circulation 
as possible. This was done immediately upon its 1 
ceipt, but neither of the large Seattle newspapers paid 
any attention to the story of a threat by a man of 
the power and influence of Hill against the principal 
industry not only of the state of Washington but the 
entire northwest. 

An abbreviated afternoon penny paper found space 
for a bare statement of the facts, but, being withcut 
circulation, probably not one in a thousand of the 
multitude interested in the case saw it. It therefore 
happened, after the first few days, that the sale of the 
Portland Oregonian on the news stands of Seattle in- 
creased and there was a demand for it after all copies 
had been sold. 

The difficulty is not a new one with the lumber- 
men. They have experienced the same reluctance to 
get their matters, where the railroads have been in 
volved, before the public through the Seattle daily 
newspaper mediums before, and many of them are: fa 
miliar with the cause. 


— 


PINE EXPORTS TO JAPAN. 

Alexander Maclean, Canadian commercial agent in 
Japan, informs the government that Japan imported 
$51,812 worth of pine boards during the seven months 
ended July 31, which is four times the quantity sold to 
the same buyer for the first nine months of the pre- 
vious year. 


DATE SET FOR ORAL ARGUMENTS IN ADVANCE 
RATE HEARING. 

SEATTLE, WAsH., Dec. 21.—Attorney Austin E. Griffith 
today received a wire from C. F. White at Washing- 
ton which puts an entirely different face on the ‘rate 
hearing matter. In it Mr. White states that March 4 is 
the date set for hearing oral arguments. This being 
the case, Mr. Griffith states that in all probability the 
lumbermen’s briefs will be filed within a short time, 
allowing thirty days for the railroads to reply and the 
arguments to be heard March 4, after which it would 
probably be but a short time before a decision is ren- 
dered. If this latter interpretation is correct it will 
be much more satisfactory than the impression hereto- 
fore prevailing, although even a delay to March 4 is 
discouraging. 


BELIEVES THAT POWER SHOULD BE GIVEN 
INTERSTATE COMMERCE COMMISSION. 
San FrRANciscO, CAL., Dec. 20.—Franklin K. Lane, 
interstate commerce commissioner, while in San Fran- 





cisco a few days ago, spoke to the point on the railroad 
freight situation. Speaking on the aims of the commis- 
sion, Mr. Lane said it was absolutely necessary for the 
Interstate Commerce Commission to be given power to 
suspend rates and that efforts would be made to embody 
this in the forthcoming report of the commission to 
Congress. He said further: 


The scheme that I favor is on the order of that proposed 
by the lumbermen of Washington and Oregon. That is, that 
the Interstate Commerce Commission should have the power 
to suspend an increase in rates on the protest of a shipper 
or party interested until the increase can be investigated. 

As to what constitutes a just and reasonable rate the 
commission alone has the power to say; therefore it is but 
logical that the commission should also have the power to 
enjoin a railroad from increasing its rates. Now the court 
is called upon to enjoin a railroad, but the court can not 
say whether or not the rate is reasonable. The law holds 
that the rates now in effect are just and reasonable and 
therefore when a railroad wishes to increase a rate which 
is already just and reasonable the burden should be boryt 
by the railroad and the explanations made by it. 


He was asked: ‘‘Why wait for a shipper to protest, 
and would it not simplify matters if the proposed in- 
crease was taken directly before the commission for its 
approval?*’ 


Such would be impracticable. The commission would not 
be physically able to attend to the volume of business. There 
are naturally numerous increases with which the shippers 
have no fault and for the commission to examine all o¥ 
these would be a waste of time. If all parties are satisfie.l 
with a rate the commission could do little good by inter 
fering. It is only when a protest is made that the commis 
sion should investigate. . 
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REPAYMENT OF SWITCH TRACK COST. 


WASHINGTON, D. C., Dec. 24.—In connection with a 
request recently brought before the Interstate Commerce 
Commission requesting it, under the first section of the 
act to regulate commerce, to compel a certain railroad 
to provide switching tracks, the commission takes occa- 
sion to say that it does not approve the practice of 
some carriers of repaying advancements made by & 
shipper for the construction of a switch track by making 
an allowance to him of a definite amount on each car- 
load of freight shipped to or from his manufacturing 
plant. 

It is suggested by the commission that such an ar- 
rangement presents too much the appearance of a 
purchase of property by the carrier with transporta- 
tion, which is contrary to the principles of the act. 

Undertakings of this nature should be witnessed by 
a written contract, a copy of which should be filed with 
the commission. Although payments to be made by 
carrier to shipper under such contracts may properly be 
determined or based on the number of carload ship- 
ments made to or from the industry, such payments 
should not be made out of the rate as each car is 
moved but should be made out of available funds at the 
end of definite intervals of, say, six months or a year. 
When the entire cost has thus been refunded a respon- 
sible officer of the company should file with the commis- 
sion a verified statement of the details of the entire 
transaction. It is the desire of the commission that such 
a course be followed where the shipper and the railroad 
can arrive at an understanding. This is to be taken as 
a general ruling in similar cases. 





OPERATIONS OF MILLS IN THE GEORGIA- 
FLORIDA DISTRICT DURING NOVEMBER. 
An interesting summary of the operations during No- 
vember of mills in its territory has been issued by the 
Georgia-Florida Mill Association. This publication is 
given in full below: 


Ninety-two manufacturing concerns are embraced in 
this report, including a slightly greater number of mills. 
The table, as will be seen, gives the number of hours a 
day the mills operated during November, the number of 
days in the week they ran and the total number of days 
they ran in November, a statement as to the cut during 
the month compared with the normal output, a column 
showing the reduction in wages, if any, and the price 
paid to three principal classes of labor. 

Under present business conditions the mills that are 
in operation show a wide variation in the number of 
hours operated per day. The standard of a day’s work 
is ten or eleven hours, according to locality and, mill 
policy, but many mills were running a less number of 
hours, ranging down as low as five to the day. In that 
particular case the mill was operated only five days in 
the week, making a considerably lower output than if 
the whole number of days operated were taken into 
consideration. 

The actual amount of reduction in output during 
November is probably best* shown by the second column. 
Ninety-one mills reported, three of which were not 
operated ‘at all during the month. The average number 
of days operated during November was 18.8. As there 
were twenty-six working days in November, unless 
Thanksgiving day be excluded, the reduction upon, that 
score alone was 7.2 days per mill, or a reduction in out- 
put from that cause alone of 28 percent, added to which 
is a considerable reduction due to shorter hours. In 
the fourth column are the reports of the mills as to 
the reduction of output for the month, ranging from 
nothing to 65 percent and, in the case of mills not run- 
ning, to 100 percent. 

These reports are in such shape that it is impossible 
to make an average from them, but it would appear that 
the reduction must have been about one-third of the 
normal output. During December the output has prob- 
ably been still less. Some mills are shut down indefi- 
nitely, many for one week or two, some closed during 
the entire month. It seems probable, therefore, that 


during December the output of Georgia and Florida 
was not over half the normal output of the mills. 

Wages have been reduced on an average about 10 pe 
cent. Some reductions have been as high as 25 percen', 
while many mills have maintained the former rate... 
Millmen farther west will look with much envy at the 
columns indicating the wages of the common laborer:, 
teamsters and choppers in these days when it is diffiew't 
to get cairrency to meet the pay rolls. 

One fact should not be lost sight of in considering th s 
table: It includes only the better class of mills. i 
Georgia especially there are a great many small loc | 
mills, of not much individual but of considerable aggi 
gate account, practically all of which have been sh t 
down during the last sixty days. The association ¢: 1 
take little, if any, account of these mills. Aside fro 
these, however, the output has been since November | 
probably larger in proportion than in Mississippi, Lou 
iana, Texas and Arkansas. There is a larger local avd 
nearby demand for the products of the mills in t e 
Atlantic coast states, added to which is export and coa 
wise demand larger than that enjoyed in the west, whe e 
the mills depend mainly upon northern territory for : 1 
outlet. 

But if, as seems certain, during November the Georg a 
and Florida saw mills sawed a third less lumber th:.n 
usual and during December have cut the product in t: 0 
this will have a prompt, strengthening effect upon tie 
eastern markets for southern pine. Indeed we alrea:y 
see indications from the east that available stocks or: | 
narily depended upon for the supply of its markets ae 
not as numerous or as large as usual. 

Some of the Georgia and Florida mills were embrac. d 
in the report made by the Yellow Pine Manufacture: 
Association published three weeks ago and since ampii- 
fied. It is evident that the movement for a reduction 
of yellow pine output as the only means for placing the 
market on a solid foundation is practically unanimous 
through the south and it seems also certain to have its 
proper and expected effect. 


NOVEMBER RUNNING TIME OF MILLS IN THE GEORGIA-FLORIDA SAW MILL ASSOCIATION. 

















Have 
Was No reduced 
Hours Days Days’ run vember cut wageshow Common Team- Choppers Pay day hree 
NAMES AND ADDRESSES OF MILLS per per in No- below normal, much? labor sters per day monthly 1s labor houses How long shut down 
REPORTING— day. week. vember. if sohow much? Peret. per day. perday. or loy. or how? plenti iful , or note for holidays? 
Aycock Lumber Co., Aycock, Fla.......... 1 3 20 Below 200M ft. 1s $1.25 $1.35 $0.06 ‘Two weeks ‘Ss Few From Dee. 15 to Jan. 1. 
Alabama & Florida Lumber Co., Noma, Fla.. 11 6 19 Selow 500M ft. . 1.25 1.25 06 Monthly ve s No Have shut down. 
Bond Lumber Co., Glenwood, Fla......... 0 4 17 Below one-half No 1.25 1.50 1.50 ‘Two weeks Yes No ‘Two weeks. 
Beach, Rogers & Co., DeFuniak Springs, Fla. 10 5 14 Below one-third No 1.50 1.50 .65 Weekly Yes No One week. 
Barnesville Yellow Pine Co., Barnesville, Fla. 10 4 10 Below 20 1.00 1.25 1.25 ‘Two weeks No No Closed down Dec. 1 
Browning Lumber Co., East Palatka, Fla... 10 6 12 Below one-half No 1.25 aa ‘ae Weekly Yes Yes Dec, 21 to Jan. 6 
George S. Baxter & Co., Fargo, Ga........ 10 6 23 telow 100M ft. 10 sie 'e 1.30 -08 Monthly Yes Yes 1 day, 2 months for repair 
Babcock Bros. Lumber Co., Babcock, Ga.... 10 6 25 Below 300M ft. 10 1.25 1.50 0344 Monthly Yes No Not decided. 
J. BH. Bees Co.; BANGWEN, Gi cc se seacas 11 6 19 Below LO acenesi mere nae Monthly Yes No Probably two weeks 
Barfield-Thomas Lumber Co., Sparks, Ga... 10 4% 18 selow one-half 20 1.00 1.25 OT ‘Two weeks Yes Yes Shut down. 
2. W. Bond —_ Lake Bietem, Fis... ..sccee 10 6 15 Below one-half No 1.25 1.5 06 Two weeks No No Two weeks 
Canfield Co., Augustine, Pig... . 2.22. 10 2 5 Below 25M ft. No 1.25 1.2% Saat Weekly Yes No One day 
K. J. & B. F. Cum Lbr. Co., Carrabelle, Fla. 11 5 18 Below 100M ft. 10 1.25 1.i 08 Monthly No Few Not decided how long. 
Bh WMPCCE, GOTT, GO ik ccicscciccwescsccs 10 4 14% Below 40 percent 25 1.00 1.1% .O8 Monthly Yes Yes Will shut down one month 
Corbett & Taylor, (EAE ch eae 10 4 18 Below one-half 20 1.00 1. -06 Monthly Yes Yes Two weeks. 
Corbett & Taylor, Bridgeboro, Ga.......... 10 4 18 Below one-half 20 1.00 5 06 Monthly Yes Yes Two weeks. 
Corbett .& Taylor, Moultrie, Ga............ 10 3 12 Below 65 percent 20 1.00 1 06 Two weeks Yes Yes Month of December 
Lewis A. Davis & Bros., Crandel, Fla...... 10 6 26 Normal No 1.00 1.28 06 Monthly Yes Yes Ten days. 
Thomas P. Douglas, Leesburg, i | ee 10 5% 26 Below 40 percent No 1.25 1. 10 Weekly No No Probably three weeks 
Dixon-Crucible Co., Crystal River, Fla..... 10 6 26 Normal No 1.25 1.3: meee Weekly Yes , No One week. 
M. M. Dixon, Mershon, | Rar cre 10 6 25 Normal 20 . 1.00 ame roe Monthly Yes Yes Four days. 
Escanaba Land & Mfg. Co., Pensacola, Fla.. 10 6 26 Normal 20 1.00 1.25 1.35 Weekly Yes Yes Shut down indetinitely 
Be. Be. Bverett, THAUsan, Ga... 2c. cicees 10 5 21 Below one-half 25 1.00 1.2 1.25 Two weeks Yes Yes Dec. 21, indetinitely 
Ensign-Oskamp Co., Tifton, Ga............ 10 3 20 Below one-half 20 1.00 1 Sac Two weeks Yos Yes One week. 
East Coast Lumber Co., Watertown, Fla... 11 6 26 Normal 10 1.00 1.25 1.35 Monthly Yes No Four days. 
Fambrough Lumber Co., Boston, Ga....... 8 3 6 Below Yes 1.00 1.00 1.00 Monthly Yes No Shut down indefinitely 
Florala Saw Mill Co., Paxton, Fla........ 11 6 18 Below 500M ft. 20 1.25 1.50 03 Monthly Yes No Ten days. 
Foy Lumber Co., Egypt, Ga.............. 10 5 13 Below one-half Yes 1.00 1.25 06 Weekly Yes Yes Two weeks. 
Flint River Lumber Co., pannel, On... 22 6 22 Below 200M ft. 25 1.00 ‘a demud Monthly Yes No Shut down indefinitely 
Flowers Lumber Co., Jakin, Ga........... 10 6 26 Normal 15 1.00 i .O4 Two weeks Yes Yes One week. 
T. M. Greene & Co., Stockton, Ga......... 16 3 18 Normai 15 1.10 aa OF Two weeks Yes Yes One weck 
Gibson & Martin, Len, Ga... .ccccccssces 10 5% 6 Below 65 percent 10 1.10 1 1.25 Monthly Yes Yes Not decided 
A. G. Garbutt Lumber Co., Statenville, Ga. 10 6 21 Below 30 percent 15 1.00 1 1.00 Two weeks Yes Yes One week 
Greenville Yellow Pine Co., Greenville, Fla. 11 5 20 Below one-half 25 1.10 1.2% 06 Montbly Yes No One week 
Hickox Lumber Co., Hickox, Ga.......... 9 6 24 selow 100M ft. 20 1.00 1. OF Monthly No Yes One week 
Howard & Perkins, Wadley, Ga........... 11 6 he eee 25 75 1.3% OF Two weeks Yes Yes Two or three days, just started 
Jasper Manufacturing Co., Jasper, Fla.... 10 6 22 Normal 20 1.00 1.2 OS Monthly Yes Yes One week. 
— Lumber Co., Kissimmee, Fih..«%, 1 6 26 Normal No 1.35 1.5 Pes Weekly Yes No Ont week 
T. Kelley & Co., Gainesville, ee 10 6 25 Normal 25 1.00 1.2 1.00 Weekly Yes Yes One week. 
Rittian Lumber Co., ON MER. 0 00.005:6.0:5.0 10 6 26 Normal ‘ Yes 1.00 ‘2 06 Monthly Yes Yes Five days 
A. & D. I. Bing, Unadilla, Ga... ....... 9 6 26 Normal No 1.00 ae ver Weekly Yes No One week 
Kirby Planing Mill, Boston, Ga.......... 10 6 24 Normal 25 1.00 1.50 .O8 Weekly Yes Yes One week. 
McPhail Lumber Co., DeFuniak Springs, Fla. 10 3 15 Below one-half 10 1.25 1.55 1.35 Monthly Yes Yes One week. 
McKenzie Lumber Co., Montezuma, Ga..... 10 5 20 Normal No 1.00 1.50 1.50 Two weeks Yes Yes One week. 
McGehee Lumber Co., Levon, Fla.. wiciso ee 6 21 Below 20 percent 25 1.00 1.25 06 Monthly No Yes Few days. 
a Manufacturing Co., Meigs, Ga..<.... 9 5% 20 Normal 25 1.00 1.25 OF Monthly Yes No ‘Ten days. 
B. Mack Lumber Co., Camilla, Ga.... ... 10 6 26 Norma! No 1.00 ste secete Weekly Yes No Indefinitely 
Sasnes & Felton, Bannockburn, Ga........ 12 6 26 Normal No 1.25 wens cme Monthly Yes Yes One week 
The McCrimmon Co., Miami, Fla.......... 10 6 26 Normal No 1.50 .O8 Two weeks Yes Yes One week. 
Ocmulgee Lumber Co., Lumber City, Ga.... 11 3 15 Below one-half 20 1.00 .06 Monthly Yes No Six weeks. 
Otter Creek Lumber Co., Otter Creek, ‘Fia. > 6 24 Below 150M ft. No 1.25 OT Monthly No Yes Two weeks. 
Pennington & Evans, Barfield, Rak acd 10 5 22 Below 200M ft. 20 1.00 06 Two weeks Yes Yes Indefinitely 
A. C. Parker & Son, Claxton, Ga. a calles a. as 8 4 14 Below one-third No 1.25 .O8 Monthly Yes Yes One week 
H. B. Peek, Naylor, Ga....... Ot ae 8 4 15 Normal No 1.25 -08 Monthly Yes No One week. 
P. D. Phillips, Fender, Ga..........0..-. 5 5 21 Below one-half No 1.00 ‘ Monthly Yes Yes One week. 
W. L. Perkins & Co., Jennings, Fla........ 11 3 15 Below one-half 25 1.00 06 Monthly Yes Yes Three or four days. 
Southern States Lumber Co., Pensacola, Fla. 11 6 23% Below one-half Yes 1.50 1.50 Weekly Yes No Five days. 
Sumner & Pounds, Moultrie, Ga.......... 10 4 18 Below 100M ft. 20 1.00 06 Monthly Yes Yes One week. ’ 
Stearns & Culver, Bagdad, Fla........... 11 6 22 Below 500M ft. 10 1.35 08% Monthly Yes No One mill until price improves 
Stuart —s a SS eee eee 11 5 20 Normal No 1.00 1.25 Monthly No No One week. 
c. We. ith & Son, Plymouth, Fla........ 10 sacs 13 Below one-half No 1.35 .O8 Weekly Yes No Indefinitely. 
Keotland i Mills, Middleburg, Fla........... 10 6 25% Below 25 percent No 1.26 50 Monthly Yes Yes Nine days. 
T. Snodgrass, Thomasville, Ga......... 10% 6 25 Normal No 1.00 paces sage Weekly Yes No One week. 
Satis Cook, Brunswick, Ga@..... 2.200 10 am Normal 10 hee EAR bogonts Weekly Yes No One month. 
Tallahassee S. M. Co., Delph and Vereen, Fla. 11 6 25 Normal 20 Slane os oo — Two weeks Yes Yes Ten days. 
Tedder Lumber Co., Fenholloway, Fla...... 10 6 25 Normal Yes 1.00 1.25 10 Monthly Yes Yes Four days. 
H. H. Tift, Tifton, ERS SRT ere eee 11 3 12 Below one-half 20 1.00 1.25 .06 Monthly Yes Yes Indefinitely. 
M. Venable & Co., Archer, Fla..........-. 11 4 15 Below 75M ft. Yes 1.10 1.25 08 Two weeks Yes Yes Ten days. 
Walker Lumber Co., oS ee ee 10 5 20 Normal No 1.00 1.25 .06 Monthly Yes Yes Ninety days. 
ag Yellow Pine Co.. Wadley, MRSS racts pi 6 24 Below 10 percent 20 1.00 1.10 .06 Monthly Yes No Seven days. 
> eee. ere 10 ae 19 Below 390M ft. 20 1.25 1.50 ima Monthly Yes Yes One month. 
Warnell Lumber Co., Plant City, Fia...... 10 6 re ee eee No tiem caters er Two weeks Yés No One day. 
George E. Wood Lumber Co., Caryville, Fla. 11 6 25 Below 500M ft. 20 1.25 1.35 Pes Monthly Yes No [wo or three weeks. 
Bay Point Mills Co., Pinewood. Pia. oe beans 10 6 Below 150M ft. 10 1.35 woos Sid's Weekly Yes No Seven days. 
Favette & Briley, Ochlocknee, aa 10 5% 22 Normal No 1.00 1.25 .40 Monthly Yes Yes Ten days. 
Charlton Wright, Starling, Ga............. 6 5 20 Below one-fourth 25 1.00 1.25 10 W eekly Yes Yes Indefinitely. 
Paul & Waymer Lumber Co., Panway. Fla.. 10% .. 12 Below one-half No 1.50 1.50 07 lwo weeks Yes Yes Indefinitely. ; 
McDowell Crate & Lumber Co., Oak, Fla.... 10 6 26 N 1 No 1.25 1.50 .06 Two weeks Yes Yes Few days as possible. 
Geneva Lumber Co., Eleanor, Fla......... 11 5 18 Below 200M ft 17 1.10 1.20 OF Monthly Yes Yes Indefinitely. 
Union Pinopolis Mill, Kingwood, Ga...... 10 6 24 Normal 20 1.00 1.25 -06 Weekly Yes Yes One or two weeks. 
Sessoms-Whitted Co., Bonifay, Fla......... 11 3 15 Below one-half 20 1.25 1.35 Bae .¢iknkians Yes Yes Indefinitely. 
L. 8. Simpson, Kingsland, RR aacse. 4 ag Below No 1.00 1.00 3 = Ks ADSL Yes Yes Indefinitely. 
Mill Haven Co., Savannah, Ga............ a a ee ee ee ee ee 2 teas jmukets pekede © ita as sos ae Indefinitely. 
W. E. Pierce, Edison, Ga.......... akerueaps 10 3 15 Below one-half No 1.00 1.25 1.25 Monthly Yes Yes Seven days. 
Autney & Chapman, Nile. Ga..........-.. 11 4 17 Relow 60M ft. 25 90 1.00 07 Two weeks No Yes Not decided. 
Cummer Lumber Co., Jacksonville, Fla..... 10 6 26 Below 20 percent No 1.40 co 05 Monthly Yes No Christmas day. 
er | McKay & Bros., Taylorville, Ga...... 10 4 20 Normal No 1.00 1.00 1.00 Monthly No Yes Seven days. 
G. McLean, Barney, SE 10 ny, 20 Normal 20 1.00 1.40 1.60 T'wo weeks Yes Yes One or two days. 
oh & McMillan, Largo, Fla.......... 9 6 26 Below 15M ft. No 1.40 1.50 .O8 Monthly No No Ten days. 
Bonifay Bros. Lumber ae McDavid, Wia.. 2 5 18 Below 250M ft. 15 1.25 1.75 nine Weekly Yes No Not decided. 
T. J. Cone, Raleigh, Fla................. 10 5% 10 Normal Yes 1.00 1.10 -06 Two weeks Yes Yes Until_ lumber rises, 
8. J. Fletcher, River Junction, WRG isa ces 9 3 12 Below one-half 25 75 75 1.00 Weekly Yes No Ten days, 


* Shut down. 
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BATTLE ROYAL OVER LUMBER RATES. 


Railroad Witnesses Give Their Side—President Hill, of Great Northern, Good at Generalizations, 
But a Poor Witness in Details—Interested Lumber and Coal Men, and Lumber and 
Grain Elevator Men, Appear as Witnesses for Railroads—White Pine, 


Once King of Woods, 


An outline of the testimony given on December 16, 
by James J. Hill, chairman of the board of directors 
of the Great Northern Railway Company, was given 
in last week’s issue of the LUMBERMAN. His testimony 
was of such vital interest and importance that it 
is here reproduced in considerable detail. 


Mr. Kerrs—Are you familiar with the circumstances under 
which the socalled 40-cent rate from Puget sound points to 
St. Paul was established ? 

Mr. Hill—Yes, sir: I am. 

Q. Will you state to the commission the circumstances 
which governed the putting in of that rate generally? 
A. At the time the Great Northern railway was finished to 
Puget sound there was little or no lumber going east. ‘The 
cars going out to the coast under load had to be hauled 
back empty, practically all the way, and there was nothing 
else except lumber or occasionally a few boxes of salmon, 
the salmon amounting to very little, to make a return load. 
1 called together the lumbermen about Seattle and a few 
up at the mouth of the Snohomish river. Judge Burke, of 
Seattle, was with me. I think it was in 1892—-in the sum- 
mer of 1892. 

Fair Rate with a String Attached. 

The railroad was finished in January, 1893. The rate was 
made 40 cents on fir and 50 cents on cedar. At that time 
lumber was very low. We bought fir lumber for $5 and 
$5.50 and $6 a thousand. We then saw clear lumber, sway 
bracing, caps and stringers for trestles, without a knot, sell- 
ing for $5 and $5.50 and $6 a thousand; and it seemed to 
me that that lumber should go east, and many or several of 
the millmen thought it was out of the question. We made a 
rete of 40 cents and told them at that time that if the busi- 
ness grew to an extent that empty cars had to be hauled to 
the coast they would have to pay a higher rate, and they 
could afford to pay a higher rate when the business had 
yrown to such dimensions as to require empty cars to be 
hauled from the east. ‘ 

After the financial depression in 1893 business was very 
dull on the coast. Cedar shingles were manufactured and 
sold very low. 1 got some of my banking friends in New 
York to advance money on cedar shingle shipments; that is, 
on the rail bills of lading. Some of them in Seattle, for a 
year or two, said that cedar shingles were their legal tender. 
They brought money when nothing else would bring money 
out there. As late as 1897, when we were taking forty or 
fifty cars a day under load to the coast, we were bringing 
back fifteen or twenty cars in lumber. In 1893, where we 
went through from the mountains, standing timber was very 
cheap. Some distance back from the road it was as cheap 
as 12% or 15 cents a thousand. Nearer the railroad, at 
what lumbermen called good chances, lumber could be had 
at 25 cents. 

The advance commenced almost entirely after 1897; that 
is, the increase in the amount of eastern shipments. I am 
not a lumber expert, but in my own mind I always thought 
that the lumber from the coast came farther east as stump- 
age on white pine in the east advanced. When white pine 
was down to $2.50, $3, $4 or $5 there was very little of 
the western lumber came in. As it got up to $12 and $14 
the amount increased. 

Commissioner Clements—You are speaking of the stump- 
age prices now, are you not? A. Yes, sir; the timber prices. 
We tried to increase the empty cars on the coast by devel- 
oping the export business, and we met with considerable 
success, but at the present time there is not much of that. 
During the time of the year when lumber is shipped from 
the east the main tonnage is raw cotton, and that goes in 
the winter months, and there is very little lumber shipped 
east. I think that the lumber dull season is between the 
middle of December and, say, the 20th of February or Ist of 
March. Have I answered the question ? 


“Justifying’’ an Unjustifiable Rate. 


Q. Comparing the situations as they exist now, what 
considerations in your mind, if any, justify the change in 
the rates? A. The additional cost of handling the property 
not only justifies but demands the change. The additional 
ost is more than the proposed change. 

Q. What bearing upon the question has the amount of 
uusiness moved by the railroad in 1893 to the amount moved 
now? A. Commencing in 1893 it was very little. As late 
is 1897 I think that on the Great Northern fifteen or 
twenty cars a day went east. This year at times as high 
is 175 or 200 cars a day have gone east. 

. Has the Great Northern railway reached or nearly 
eached its capacity on eastbound business? A. At times 
m the Cascade range, where there is a tunnel nearly three 
tiles long, it is very easy to reach the capacity, and espe- 
ially if the wind is blowing from the east. On such occa 
ions it takes that tunnel two or three hours to clear after a 
rain goes through, owing to the length of it. When the 
old days come it clears out sooner. We have handled over 
200 cars in a day. The superintendent said 125 cars a day 
vas the capacity. I did not believe that was so. We are 
iow building an electric plant, installing electric power and 
ngines, and will use electricity in the tunnel to avoid that 
jeeateen. We can handle 300 cars loaded in each direction 
en. 

Commissioner Prouty—That would be 600 cars altogether? 


-. wen e 

Mr. Kerr-—From your knowledge of the market conditions 
ind transportation facilities, what do you think will be the 
eneral effect on the lumber business of the readjustment of 
his rate? A. By the readjustment you mean the advance 
n the rate? 

Mr. Kerr—yYes. A. I do not think that the question of 10 
cents a hundred would make any material difference in the 
quantity of lumber used. It might for six months; it pos- 
sibly might for twelve months. 


“Necessity for Advancing the Rate.” 


Mr. Kerr—Will you go on generally, Mr. Hill, and state 
iny considerations that you have not touched upon which 
ear on the question of the necessity of this advance in 
rate? A. The necessity for advancing the rate is the in- 
rease in the cost. The increase in the cost in the last 
‘ighteen months or two years has been from 30 to 40 per- 
‘ent, and the heaviest increase has been in the last six or 
‘ight months. That consists of increase in the cost of sup- 
plies of every kind. 

Commissioner Prouty—-What part is wages and what part 
is supplies? A. It would vary on different divisions ac- 
cording as the work was being done. 

Commissioner Prouty—Have you any general impression 








as to what part of that would be an increase in wages and 
what part would be an increase in supplies? A. No, sir. 

Commissioner Prouty—I ask that question because it is 
very likely true that there will be no increase in supplies, 
although there may be an increase in wages. A. A very 
great increase in the cost of supplies. 

Commissioner Prouty—But you do not think from the 
present outlook that there will be an increase in the cost 
of supplies from now on? A. I have not noticed the proba- 
bility of any. <A very large part of our supplies is lumber 
we use a great deal of lumber in the construction and main- 
tenance of our road. 

Commissioner Prouty—These gentlemen say there is a 
very sharp decline in lumber today. Do you not buy lumber 
cheaper on the coast today than you did six months ago? 
A. Possibly cheaper than a year ago, or possibly cheaper 
than six months ago. 

Comparison of Costs of Other Material. 

Commissioner Prouty—Do you expect, if the present finan- 
cial conditions continue, that the cost of steel and iron and 
engines and material that enters into your work of various 
kinds will continue as high? A. You may have noticed that 
a meeting was held in New York as to the cost of steel, 
when it was decided to maintain the price. 

Commissioner Prouty—Well, assume that the steel trust 
controls the price of steel, and I suppose they do as to cer- 
tain kinds— A. Well, this was pretty wide; It covered a 
great number of people. They gave their reason that they 
did not want to offer for sale their steel and destroy and 
use up for nothing their resources or ore; that was the 
reason given. 

Commissioner Prouty—You know that in. 1903 and 1904 
there was a decline in prices, do you not, in railway supplies 
of various kinds? A. Very little. 

Commissioner Prouty—You could buy almost alt supplies 
that went into the railroad, according to the testimony be- 
fore this commission given by purchasing agents, cheaper 
in 1903 and 1904 than before: but immediately after that 
business became good, it became better and prices still 
further advanced. Now, do you expect that the advanced 
price which has been induced by extremely favorable business 
conditions and extremely favorable traffic conditions will 
continue when those conditions no longer continue? Do you 
expect it is in the power of the steel trust even to say that 
they will maintain these prices? A. Well, the steel makers 
of the country have met within a short time and announced 
that prices would remain the same. Under those circum- 
stances I do not think there is much room for my opinion. 

Commissioner Prouty—Do the steel makers of this country 
now control the available iron ore of the country? I 
think so, entirely. 

Commissioner. Prouty—Do you think they do? A. I 
think so: I think they do. I think, on the other hand, the 
timber is very much in the same position. 

Commissioner Prouty—But the steel makers seem to con- 
trol the ore, and the lumber makers seem to control the 
stumpage? A. Yes, sir. . zs 

Commissioner Prouty—So that we people who have to buy 
will be obliged to pay about what they see fit to charge? 
A. And we who carry might be allowed what was left, after 
the others get through. Now, as to the question of wages, 
all the organized branches of labor have been very materially 
advanced. 

Costs of Labor. 

Commissioner Prouty—yYes. I suppose you are under con- 
tract with reference to those? A. Hardly under contract. 
They have been advanced and schedules established, aside 
from the question of contract. The care of life and property 
means something and good men, if their wages were reduced, 
it is a very Open question whether they can buy their bread 
or their cool or lumber to shelter them or their children for 
any less. We might put them in the position the railroad 
is in by pressing them from the top and pressing them from 
the bottom, and they would be between the upper and nether 
millstones. 

Commissioner Prouty—In your arrangements with those 
labor organizations do you have any definite understanding 
as to the length of time that the arrangement shall cover? 
A. I can not say as to that. They usually come about a 
certain time of the year, or did: but recently I think there 
has not been as much attention paid to that. I think they 
come much more frequently. They have a schedule, with 
different classes. 

Commissioner Prouty—And do you agree that that se =" 
nle shall remain in force a certain length of time’? A. 
think not. There has been a custom that if there was ae, 
thing to be brought up they would bring it up about mid- 
summer. I think that is the way, but I am not the officer 
who makes the schedules, and 1 am not as familiar with 
them: as some others. Locomotive engineers, for instance, 
we pay $5 a day, and that is not for a day of ten hours, 
but it is for a hundred miles run. 

Mr. Kerr—Mr. Hill, has the congestion of freight on the 
Great Northern added to the expense of moving the _ busi- 
ness? A. There are various reasons adding to the cost. 
Last winter there was a very deep snow and very cold 
weather, which has increased the cost enormously. This 
year there has been no blockade of business; business has 
been moved with less trouble, with less delay, than in any 
year that I recall in the last ten or twelve years, and still 
the cost is higher. 


History of the Attempted Advance. 

Mr. Wimbish—Are you responsible for this advance in 
the rates on lumber? A. did not make the rate on any 
railroad. As far as my influence goes, I would take my 
om of responsibility. 

Mr. Wimbish—Well, will you give me the history of this 
advance? Did you first suggest it, or was it suggested to 
you? A. No, sir; I did not suggest it. An advance had 
been suggested and more or less urged for several years, 
for two or three or four years; I do not recall how many. 

Q. Who took the first step toward putting this advance 
in effect? <A. I could not tell you; I don’t know whether 
the Northern Pacific did or whether the Great Northern did, 
or whether the Harriman lines did. 

Q. When did you first know that the advance would be 
made effective? A. I could not say. I heard it some time 
about when the notice was being discussed. 

Q. Was there any conference between you and other 
officials of your line that you know of and officials of the 
Northern Pacific and the Harriman lines regarding the pro- 
priety of making this advance? A. There was no such 
conference on that subject and I have never attended any 
conference with any of the other lines on any subject of 
rates in my life. 


Trembles at Western Invasion. 


One Amazingly Uninformed. 

Q. How did it happen that the advance was made to 
take effect as to each of these lines, between the same 
points, in precisely the same movement, and on the same 
day, and was published by a joint agency known as the 
Transcontinental Freight Bureau of Chicago? A. Do you 
want my answer -. that question? 

©. You, ale. A. domt know 

Mr. Wimbish— what is the Transcontinental Freight Bu- 
reau? A. I don’t know that. 

Mr. Wimbish—Have you not ever attended a meeting of 
that bureau? A. No, sir. I assume that it is some asso- 
ciation of traffic officers. 

Q. Like the other traffic associations in other parts of 
the country? A. I don’t know what the others are like. 

. You do not know the Southeastern Freight Associa- 
tion? A. No, I didn’t know there was one. 

Q. Then you don’t know how it happened that this rate 
was put into effect on all these roads on the same day and 
between the same points? A. I don’t know; I could not 
imagine how it could be put into effect at different times. 

Can you imagine how it could be put in effect at the 
same time without a conference? A. All rates have to be 
published, haven’t they, and I suppose that all interstate 
rates would go into effect at the same time. Now, that is 
only a suggestion; I haven't any knowledge on the subject. 

Q. You know nothing about the making of this advance? 


Q. You do not know why this rate went into effect on the 
same day between the same points, then? A. I know noth- 
ing about it. 

Q. How does it come that the Transcontinental Freight 
Bureau published your rates on the Great Northern? 
A. What is the Transcontinental Freight Bureau? 

Q. I find the tariff here. , it x: “Issued by the Trans- 
continental Freight Bureau.’ A. Well, you will have to 
get that information from thie else. 

Q. You do not know what it is, then? A. No. 


A Relieving Line. 


Q. Your line, the Great Northern, and the Northern Pacific 
are jointly building the Portland & Seattle railroad, are 
you not? A. Yes, sir. 


Mr. Hill explained the route of the proposed ex- 
tension from Spokane to Portland, Ore. 


Mr. Wimbish—Why did the Great Northern and the North 
ern Pacific jointly build that road? 

Mr. Hill—There is room for only one railroad on the 
north bank of the Columbia river. I suppose that if one 
should build it the law would give the other road the right 
to use it. 

Q. Why did you build it? A. Because we want it. 
After building all this distance out here (indicating on map) 
we wanted to go down the Columbia river, and we wanted 
a connection with Portland. At present our connection with 
Portland is made over a competing rival line, over the 
Oregon Railroad & Navigation, and has been for years. 

Q. The result of the building of this road will be to 
very much relieve the congestion at the tunnel in the Cas- 
cades, will it not? A. I think it will; I hope it will. I 
do not know that it will have the effect of relieving the 
pressure on the Cascades. To do that you would have to 
shut up some local mills up there. I don’t know how far it 
would do that. It may develop a lumber business where 
stumpage is cheaper. 

Q. But you will have an additional line to the coast on 
practically a water level, and on which you will not have 
to cross the mountains or to tunnel? A. Yes, and we will 
have the use of that as well as the Northern Pacific. We 
will own it jointly; we will have a connection over it. I 
suppose the Great Northern will have a connection over 
that, over lower grades and more favorable conditions than 
this present connection by way of the Oregon Railroad & 
Navigation. 

Have you reduced the wages of your section men on 
the Pacific coast, on the Great Northern? <A. I don’t know, 
sir. 

Q. Do you know whether the Northern Pacific has re- 
duced theirs? A. I do not know. We will if we can. 


Extensions and Absorptions. 


Q. Why did the Great Northern and the Northern Pacific 
acquire ownership of the Chicago, Burlington & Quincy? 
A. To get access to the country served by the Burlington & 
Quincy. 

Q. That was the ohly reason? You could not get access 
otherwise? A. Well, at that time there were a great many 
roads being consolidated, a great many roads were being 
bought up. 

Q. Was not the Burlington building toward the Pacific 
coast? <A. No, sir; it was not. It had completed its con- 
struction to Billings, and it stopped there for many years, 
was not building beyond there. 

Q. Do you know whether they had any present intention 
of building at the time you bought? A. I only have the 
assurance of the president of the company that they had sur- 
veyed a line some years before up to Great Fails on the 
Great Northern. They thought it would not pay to build 
there and did not extend it. 

Do the Burlington rails reach your rails, the Great 
Northern rails, anywhere ? A. Yes, at St. Paul. 

But not near Billings, not in that direction. A. Well, 
we are building across to the Burlington in the Yellowstone 
valley now. 

Further Lamentable Ignorance. 


Q. I will ask you if the same interest which controls the 
Great Northern also controls the Northern Pacific. ——_ 
could not tell you; that is a matter that would have to be 
determined by the stock list. 

They are both known as Morgan-Hill lines, are they 
not? A. Yes; I see they are in the newspapers, but I am 
too old to believe everything that I see in the newspapers. 

Q. Suppose we take Johnston’s Railway Transportation. 
Do you know of that work? A. No, I never saw that. 

- You know they are termed the Morgan-Hill lines: 
what is the Morgan-Hill syndicate? A. I never knew of 
one. I have seen something in the newspapers about Mor- 
gan-Hill lines, and that name used, and so on. I have won- 
dered why it was so, very often. 

Mr. Wimbish—And you have also seen reference to the 
Harriman lines, have you noi? A. Oh, yes; oh, yes. Take 
the Great Northern road; there are over 10,000 share- 
holders in that road, and I think it would be safe to say 
that one-quarter of them are women. 
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A Joint Family Affair. 

Q. Who controls the Great Nerthern railroad? A. The 
stockholders. 

Q. In a way, of course; but I mean in the direction of 
the management of the road; is it its board of directors or 
its executive committee or its president or chairman of the 
executive committee, or who controls it? A. Its board of 
directors. Every year | bave asked for proxies and they 
have sent them, and heve selected a board of directors that 
would run the business of the company under its charter. 

So you use the proxies and you have selected the board 
of directors? A. There has been very little change in the 
buvard of directors; they huve gone on. 

@. Are you a member of the board of the Northern 
Pacific railway? A. No, sir. IL do not know how that 
board is selected except in a general way, as I know of the 
North-Western or St. Paul or any other railroad. 

®. Do you have any influence in selecting the board of 
directors of the Northern Pacific? <A. No, sir. 

Q. Has your son any connection with the Northern Pa- 
cific? <A. Yes, sir; vice president. 

Comparisons with an Earlier Depression. 


». You gave a history of making this 40-cent rate in 
93. You stated that lumber then was very cheap. <A. Yes, 


Q. “Well, in 1893 we were in the midst of a depression 
greater than now, were we not? A. It depends on the time 
of year. It came very suddenly in midsummer. In 1892, 
when we were building, we bought lumber out there for $5 
a thousand, and there was no depression. 

Q. And there was no market for the lumber; you were 
building out to furnish a market for the lumber? A. No; 
we were extending our railroad and so far as the lumber 
eerees was concerned it was a question of loading back 
car 

Q. That lumber was taken right along the line of the 
railroad and was more cheaply handled and manufactured 
then than now, was it not? A. No; there was very little 
along the railroad: there was not any settlement on the 
line of the railroad and there was not any lumber mill on 
the line of the railroad until we got down within a very 
few miles of the coast. Most of the lumber was bought on 
the coast. 

Q. The standing timber was very much cheaper then 
than now, was it not’ <A. Oh, very much. 


Memory vs. Record. 

Q. In connection with the history of making that rate, 
do you recall an address that you made before the city of 
Seattle council on Thursday, February 18, 1902, and that 
was reported in the Post-Intelligencer, of Seattle, on Friday, 
the 19th? A. I do not know. 

Q. See if you recall using this language in that address 
to the city council: 

In lumber alone you have more tonnage standing on 
the ground than Minnesota would produce in fifty years 
if every acre of her soil was cultivated, and each acre 

gave an average yield. Your lumber will pay as good 

a rate as grain going east. There has been some doubt 

expressed as to our ability to carry lumber at 40 cents 

per hundred pounds. I assure you that it is not a very 
low rate; but it is as low as we want to begin on. We 
think at that rate you can have a heavy business. 

Do you recaJl that language? A. No, sir. Excuse me a 
moment. Now, that report bears on its face an absolute 
absurdity, because the timber standing in Washington, cut- 
ting that in fifty years would be more than the tonnage of 
Minnesota acreage in 150 years, and it is a very simple cal- 
culation. 

Q. Were you present at a dinner given by the Rainier 
Club on the 16th day of February, 1892, and do you recall 
reading a report of your speech in the VPost-Intelligencer, a 
morning paper published in Seattle, under the date of 
February 17, 1902 

Mr. Hill—I do not. I have been at the Rainier hotel. 
I do not recall whether it was on any occasion that was 
special to me. I know this, that my entertainment at 
Seattle is still due. They have postponed it from time to 
time, and the last time they wanted to have it when the 
new passenger station was finished; they wanted to cele- 
brate the building of our new railroad to the Coast, but when 
1 am out there I am usually pretty busy, and I begged off. 

Mr. Wimbish—But you were entertained on the occasion 
I. refer to? A. I do not recail. 

Q. Do yon recall using this language: 

A very iarge portion of land between the Cascades 
and the Sound is covered with as fine timber as grows 
in the world. The actual tonnage on an acre is more 
than you can raise on an acre of fertile ground in 
wheat at thirty bushels to the acre in 100 years. Every 
ton of this timber will pay as high a rate of trans- 
portation as wheat. It is not subject to destruction. 
All you have to do is to finé a market. There is where 
I thought our company could help you in some material 
way. ‘Timber is your most valuable product. In the 
east there are forty or fifty million of people who need 
your lumber, and who have a disposition to buy and the 
ability to pay for it. A year or more ago, in conversa- 
tion with Judge Burke, in his modest and quiet way, he 
seemed anxious to know what rate we could make. I 
told him I thought we ought to open it at 40 cents. 
He seemed anxious to know how; he thought I had 
made a mistake. This rate will not cause us to suffer 
for your sympathy. If we can carry your products 
east we can bring your freight west. 

Is that a correct report of what you said? <A. I don't 
remember what I said on that occasion, but these reports 
are largely random. Every man who sees himself reported 
knows that they are full of inaccuracies, full of inaccuracies. 
Now, as far as the rate on wheat is concerned, the lumber 
rate is lower than the rate on wheat has been, and he says 
if we could carry their stuff east we could bring it west. 
Is not that the way you read it? That would be exactly 
reversed to make it intelligent. 

The Unreliable Daily Press. 

Q. Is it your custom to revise interviews that you give 
out to newspapers? <A. No, sir. I see a great many inter- 
views that I have not given where I have never seen the 
interviewer. That is quite common. 

. I will ask you if you gave out this interview to the 
Post-Intelligencer, of Seattle, as published in its issue of 
October 7, 1892 

We propose to develop the lumber business of this 
region. We not only intend to extend the present mar- 
ket, but to find new markets for it. Why, if you were 
to ship 1,000,000 feet of lumber a day that would be 
only 5 percent of the lumber cut west of Michigan. I 
think a 40-cent rate will help the lumber business con- 
siderably, and we shall make a 45-cent rate to Chicago. 
That gives us 37% cents as our proportion of the haul. 
Just let me show you what we can do in this matter. 
Say we have a road 1,800 miles long. The average cost 
per train mile in Iowa is $1. East of there it is a 
few cents less. But say it is $1.33 in this mountain 
region. That would make the cost of a train over the 
whole line $2,400. At 40 cents a hundred we would only 
have to haul 300 tons, or a train of _ fifteen cars, to 
meet this cost. At 30 cents a hundred it would be 
twenty cars. But we propose to haul trains of thirty- 
five cars Of course we shall have to have helpers over 
the mountain here. If you will take the trouble to 
observe the trains of these other roads you will notice 
that they average less than fifteen cars. They cannot 
haul as large trains as ours, and hence we can make 
money at rates that they cannot live on. 

Q. Do you recall that? A. I do not recall it. 

Q. Are the facts as I have read them there or were they 
true at that time? <A. The question of the rate, the cost 





per train mile at that time—TI question if expenses were ever 
lower than a dollar a train mile. Our present rate—the 
cost-—is about $2 a train mile. It has advanced very ma- 
terially since that time. 


Costs of Train Service. 


Q. You took it here as $1. = A. Yes 
divisions it will run up to $2.2 

Q. | In what cther respects do. ‘conditions differ now from 
then? A. The cost is very, very much greater; it has 
greatly enhanced. 

. Are you familiar with the physical condition of the 
Canadian Pacific railway? <A, Not lately 

Q. Should the cost ‘of a train on the Canadian Pacific 
he greater than on the Great Northern, under normal —— 
tions, and given the same efficiency of management ? The 
cost of operating a train would depend on local seaman 
to a very great extent and would depend on how that cost 
is made up. The American method of accounting is based 
lirgely on the requirements of the Interstate Commerce 
Commission. I do not think the Canadian accounts are 
supérvised in any menner as closely as the American ac- 
counts, and "nless yor knew how those accounts were made 
up it would be difficult to compare the cost. 

4). I was not asking really for any very specific compari- 
sons, but only in a general way. Taking into consideration 
their grades and curves, their line of road, as you know it, 
as compared with the Great Northern, whether the normal 
cost of operation, of transportation, under like efficient 
management, would be greater or less on one line than on 
the other. A. Their labor is always lower than ours, 
until probably this year. The government has been build- 
ing a road in Canada for the Grand Trunk and that has 
iuffected labor to some extent. Usually their labor is consid- 
erakly under our labor 

A Poorly Posted President. 

@. Now, you take lumber on the Canadian side, in the 
Pacific northwest, and you bring it over the line on the 
Great Northern through the United States and back up into 
the country around Winnipeg for a less rate than you make 
the haul from Seattle to St. Paul, do you not? <A. I don’t 
know that we ever carried a carload. 


TUESDAY AFTERNOON SESSION. 

The first witness at the Tuesday afternoon session 
was C. I. Millard, of the Chicago Lumber & Coal Com- 
pany, St. Louis, who testified that he had been engaged 
in the lumber business since 1883, and that his com 
pany operated mills in Louisiana, Arkansas and Mis 
sissippi, and also had one in operation in Wisconsin, 
and also operated wholesale distributing yards at South 
Bend, Ind., and Mount Vernon, Ill, but its products 
were chiefly shipped direct from the mills and that the 
business was handled through the gener! wholesale 
house in St. Louis. He also said that the company 
had lumber yards in Iowa, Kansas and Oklahoma, 
eight in Lowa, seven in Okl ahom: 1 and about seventy in 
Kansas. The company’s mills have an approximate 
output of 15,000,000 feet. 


S; and on some 





Q. What special study have you made of lumber con- 
ditions as varying from decade to decade and from year 
to year? > A. My experience was in the manufacture of 
white pine lumber on the Mississippi river. Later our 
supplies for the retail yards came from Michigan via 
Chicago, where there were then very extensive distrib- 
uting yards, at that time handling about 300,000,000 feet 
a year. Then all the supplies in@hat part of the coun- 
try came by rail from Minnesota and Wisconsin and 
other points on the Mississippi where logs were floated 
down the river. About 1886 we commenced to buy yellow 
pine and the use of that wood has largely increased up 
to the present time. In 1897 we began to buy a good deal 
of lumber on the Pacific coast and in Arizona, New Mex- 
ico, Montana and Idaho. My personal experience was 
based upon the fact that I was constantly on the move 
visiting these mills and making contracts. 

Q. What led to the change by which you ceased to 
handle white pine lumber and began to handle other 
woods? <A, Substitutes for white pine were being forced 
on the market and in the north we bought norway and 
hemlock as special substitutes for virgin white pine, and 
then yellow pine became an increasing factor of greater 
or less potentiality. 


Greatest White Pine Year. 


Q. What was the greatest year of production of white 
pine in the United States? A. The maximum wis 
reached in 1892, with a cut of about 8,500,000,000 feet. 
oe And in 1896 you ceased to handle that solely? <A 

es. 

Q. What was the course of production of white pine 
between 1892 and 1896? A. It ceased to be manufactured 
to a great extent in Michigan. Then the center of pro- 
duction moved to Minneapolis; then the extension of what 
was called the Omaha line from St. Paul to Duluth and 
Ashland opened up great forests there. The Wisconsin 
Central line was built from Milwaukee to Stevens Point 
and it was extended up to Ashland and the North 
Western also had various lines, and the Milwaukee 
extended its operations into Chippewa Vilas and Kau 
Claire counties; so that all the timber formerly rafted 
down the Mississippi river as far as St. Louis began to 
be manufactured at the mills located nearer the sources 
of supply. 

Q. State the facts which led to the substitution of 
other lumber for white pine. A. The increasing supply 
and the inferior quality of white pine logs and the open- 
ing up of other sources of supply and also competitive 
features, the new woods were always sold at a sacrifice 
price. There was undue stimulation in many cases. The 
various lumber and business conditions were a potential! 
factor and the main thing always was an opportunity to 
sell a substitute for white pine. Spruce and poplar be- 
gan to be substituted in the manufacture of sash and 
doors and then yellow pine to a small degree; and finally 
the sources of supply for sash and doors for stock sizes 
began to come from the west. 

Q. Explain what you meta by undue stimulation and 
what effect it has always and ever had in the production 
and marketing of lumber. A. What I had in mind in 
that was the ease of reaching the market. It was brought 
about by either natural or artificial waterways. Logs 
which originated or grew tributary to the river were 
drivable to St. Johns in Maine, and in the southern coun- 
try along the rivers that entered into Savannah, Pensa- 
cola and Mobile, and to Beaumont and Orange in Texas. 
Such points were always the centers of the first produc- 
tion where the logs came down more easily. Afterward 
these supplies were in a measure exhausted. If I recall 
rightly there were 6,000 saw mills in New York in 1840. 
Most of the larger mills were at the tide waters of the 
country. The best business was nearly all created at the 
mouths of the rivers and brought low prices. New York 
got its supply from the Adirondacks and Philadelphia 
from Williamsport; Baltimore drew its supply from the 
same source, as white pine was first done away with 
and for many years hemlock was substituted. In arti- 
ficial waterways Tl have in mind the Erie canal. As 
soon as the timber was exhausted from the natural wuater- 
ways it began to come in from Michigan at an equally 
low price and always at practically sacrifice value. 
Then the rivers in Michigan—the greatest producing sec- 
tion was in the Saginaw valley until it was in a meas- 
ure exhausted. Then the pioneers at the head of the 









Muskegon and the rivers that came into Grand Haven 
were the centers of production. Muskegon was called the 
Sawdust City. The timber floated down to these various 
manufacturing centers and the lumber was carried across 
to Chicago at very low prices, and the railroads made 
very low rates to carry it on to supply the treeless states 
in the west. After the maximum of production was 
reached at Muskegon, Minneapolis was the next center 
and the fact that logs and lumber could be floated down 
the Mississippi river at very low prices also increased 
the desire fo manufacture the logs and lumber in excess 
of the market. The measure of cost from Chippewa Falls 
and Stillwater to St. Louis on lumber rafted in cribs 
did not exceed 2% cents a hundred pounds for the 1,000- 
mile drive down the river. The yards at St. Louis were 
supplied with northern lumber. St. Louis is built of 
white pine, although we have within 260 miles large sup- 
plies of southern pine, but until the white pine of the 
north was nearly exhausted yellow pine did not become a 
factor and the same condition now prevails. Inasmuch as 
by means of the low rates which have been made in the 
last two years, western lumber has become a great 
factor in the treeless states of Nebraska and Kansas in 
active competition with the southern pine and the north- 
ern products, 

Q. In the history of lumbering what effect has the 
stimulation of the market natural to a certain product, 
for instance, at Detroit when there was plenty of white 
pine in Michigan, always had upon a far distant or much 
more distant source of supply with regard to depletion 
of the forests in the farther-off source of supply, and 
the wasting of the lower grades of lumber? A. My 
first experience in Detroit was that we could only sell 
clear yellow pine. To obtain that we had to cut only 
good quality. We could not sell common lumber or even 
the select grades of yellow pine, because the lower or 
cheaper grades were supplied from the inferior class of 
logs which were gleaned after the good lumber had been 
eut off. For instance, all the best logs in the forests 
tributary to Detroit were cut into material that went to 
the eastern markets or that went to England that had to 
be clear lumber; so that ten or fifteen years after that 
Detroit could depend upon its native forests for its supply 
of common lumber, but to obtain high grade material it 
bought from the south or from cypress or poplar. The 
substitution of white pine in lower grades by norway. 
once despised because thought inferior, or by hemlock. 
was forced by market conditions. You could buy a clear 
board free from knots in norway at a lower price than 
you could one in white pine which contained more knoty 
and which was of an inferior grade. That condition 
became a factor in the general market when the home 
market began the use of lower grades. 


Only the Best Trees Cut. 


Q. Originally, before the white pine forests had grown 
to be far less in output in the cutting of the white pine 
logs, .what would you give for their percentage of good 
grade lumber with which other lumber could not compete” 
A. At that time they were cutting only the best trees 
and the best logs of the best trees and did not bring in 
any but perfect clear logs, that is, logs cut below the 
branches. 

Q. Coming down from this date, what is the characte: 
of lumber from white pine as compared with the charac 
ter of lumber you could get in 1892? A. The percentage 
of low grades is very extraordinarily great. In those 
days they only had No. 1, No. 2 and No. 3 commor 
boards. Now they have as high as six grades of com 
mon, Culls were formerly used for the cheapest class of 
building material and for the making of boxes. They 
have been graded up until we have six grades of low 
grade lumber, and the natural result is that since whit« 
pine of the low grade is very desirable for some kind of 
manufacturing of products, especially for making boxes 
that the smallest and most inferior trees are utilized and 
they are bringing in all dead and down timber. That 
makes necessarily a much poorer grade of lumber and 
less competition with other woods. 


White Pine in Lake States. 

Q. Do you know about how much white pine there is 
standing in the lake states? A. I made some figures at 
one time. I do not seem to have them, but my recol 
lection is that the last estimate of Minnesota was mad: 
by the fire warden and in that there were between 25, 
000,000,000 and 30,000,000,000 feet remaining in Minne 
sota. Michigan does not amount to anything. In Wis 
consin there may be 20,000,000,000 feet of white pine and 
norway. 

Q. bo you know your estimate of the south on the 
standing yellow pine? A. The most available figure 
that give the total of the short and long leaf varietic 
are about 160,000,000,000 feet, 

Q. Now, in regard to white pine and the taking its plac: 
by spruce and hemlock, that is rendered inevitable by th: 
physical condition of the two timbers, is it not? A. Yes 
Spruce in the Adirondacks and in _— and Nova Scoti: 
and New Brunswick is probably afl that is manufactured 
in that country, and the western part of Pennsylvanis 
supplies all the hemlock in New England, except what 
may be locally produced in Maine and the Adirondacks. 

Q. What woods from the Pacific coust may act as sub 
stitute for white pine and where are those woods pro 
duced? A. On the Pacific coast proper grows what 
is called Douglas fir and spruce and what is called nobl 
fir, and in California redwood and western white pin: 
and the sugar pine. In Idaho and Montana there is wha! 
is called western white pine and the Montana pine that 
is commercially and practically white pine. In Arizon: 
there is a species of pine that is very light and a ver) 
good substitute for white pine, that is called Arizon: 
white pine. 

Q. What has been the increase in price of white pin 
in the last eight or ten years, in, for instance, the bette 
class of flooring, siding, or ceiling? A. My memor) 
would be better on the upper grades of stock lumbe 
They used to sell on the Chicago market in my ow 
experience for $18 to $25. 

issi Prouty—How many yeurs ago was that 











Q. Come down to within ten vears, or 1897. A. Fro: 
$20 to $25 on that basis. 

Q. That is shop material? A. 
and better. 

Q. What is it used for? A. In sash and door fat 
tories and joinery shops. 
.. Q. Is it used for any purpose for which Douglas 1 
is used? A. Douglas fir is used for a substitute. 

Q. For which spruce is also used? A. Spruce mak: 
an excellent substitute for bevel siding and for interi« 
work, 


What is called sho 


Cost of Yellow Pine Production. 

Q. Referring now more specifically to yellow pine lun 
ber, I wish you would be good enough to state what 
your mill has been the average cost of production inclu 
ing the price of logging and giving the items by whi 
you arrive at such cost. A. The cost of making yello 
pine lumber in the south is now said to be about $9 e 
penditure for labor. The logging costs from $2.50 to $ 
according to the logging chance and whether’ tim! 
stands thick on the ground, which is cheaper than wh 
it is thin and we have more miles of railroad to bui 
and a longer haul. Those prices do not include depr 
ciation or renewals, except in a minor degree, nor t! 
cost of insurance or taxes. 

Q. What is your price for stumpage? A. $3 to $4 
Witness then offered the following as an avera; 


of the cost of production at his various mills: Stum 
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age, $4; cutting the logs, 40 cents; skidding, $2; rail- 
road expense, $1.50; expense of getting logs from the 
pond through the saw mill to the car, through the dry 
kiln, yard and planing mill, $4; office expense, $1. 
Insurance and taxes and depreciation, $1.50. Total, 
$14.40. ; 


Q. This cost will vary some at each mill and at dif- 
ferent times? A: The cost account is extremely difficult 
to calculate because in many instances some months’ 
operations are much more economical than _ others. 
Weather conditions and a lot of other things intervene. 

Q. State and explain fully whether or not there are 
any conditions in the manufacture of fir lumber or the 
manufacture of yellow pine lumber, leaving out for the 
present entirely the consideration of freight rates. State 
whether or not there are any differences in the character 
of those two timbers and in the manufacture of the tim- 
bers and if the product which comes from the log gives 
advantage to the fir lumber in competition with the yel- 
low pine lumber. A, ‘There are decided differences, as 
evidenced by the figures. We have never been able under 
the most favorable circumstances to place lumber on the 
car at the figures I heard yesterday afternoon and this 
morning, which are the only sessions I witnessed. Our 
cost is much greater. If we had a saw mill located at a 
sea port or on a navigable river, where we could ship 
from the tail of the mill and put all the output of the 
log, or practically so, directly into the vessel, of course 
our cost would be very much less, but we prepare the 
general output of the mill for a varied carload trade. We 
bring in all classes of logs of all sizes, strip the land, 
and manufacture it into very many more pieces per thou- 
sand feet. We kiln-dry all the good lumber and the bal- 
ance is yarded and dried. It all has to be planed and 
the expense of selling is in excess. Our logs run per- 
haps six to twelve to the thousand. The fir log of course 
in many instances is very, very much larger. The dif- 
ference in expense is caused by the number of logs put 
through to obtain a required output. I was noticing some 
figures on one of the daily reports where a mill sawed 
{s8 logs to produce seventy odd thousand feet of lumber. 
That production means a great added expense on ac- 
count of the number of small pieces into which the sma!! 
logs have to be manufactured. 

q. Suppose that we were to order from you—first 
zive me the dimensions of a very large piece. A. A 
2x14, 24 to 26 feet long. 

Q. Suppose that I ordered 3,000 feet of that size, what 
would it be necessary for you to do on the timber lands 
by which you are surrounded in order to supply that 
order? <A. It would be difficult to fill an order for a 
considerable quantity of 2x14 in longleaf. 

Q. Why? A. We are troubled with heart shake and if 
we open up a log and make it into wide thin timbers 
there is a considerable depreciation after they are sawed. 
It is usual to make it out of shortleaf, but many archi- 
tects will not accept shortleaf pine. In New York the 
building commissioners made a sweeping provision that 
they would not accept it at all. They afterwards changed 
that provision, but it shows the prejudice against short- 
leaf pine. 

Q. Where does the douglas fir have the advantage of 
yellow pine in supplying lumber of long and large sizes? 
A. There is a decided advantage there. I heard Mr. 
Poulsen say that his price was the same on larger sizes. 

Q. What would it be with you? A. The price would 
vary $20 a thousand on account of the difficulty of ob- 
taining large and long pieces out of our trees. While it 
is not impossible and we often produce bridge stringers 
sixteen inches wide and thirty-two feet long, in order to 
do that we have to go over a great distance to obtain 
the timber from which to make the stringers. 

q. In the sawing of your logs, where you have to 
saw six and twelve logs for a thousand feet and in 
stumpage which runs sometimes as much as $6 a thou- 
sand and averages about $2, is there any advantage to 
the fir lumber? If so, in what does that advantage con- 
sist? Speak as to grades, price of labor and so on. A. 
The single operation of putting logs through a preperly 
formed mill does not vary much in time. Simply the fact 
of bringing good sized logs into the mill does not take 
much more time than is required to put a small log 
through. We have to turn our logs the same as they. 
They would require more time in which to turn it, but 
ifter the log has reached the carriage there is no time 
lost. Its movement is continuous and the expense is 
very much reduced. In the large log the percentage of 
xood lumber is largely increased because the percentage 
of sap is very much smaller than on a small log and 
you would be able to produce an all heart stringer very 
much cheaper. 

Q. Is there any advantage as between the douglas fir 
and yellow pine in weight? A. Douglas fir weighs about 
3,300 pounds and yellow pine weighs 4,500. : 

Q. That is green; when it is kiln-dried it appreaches 
more nearly does it not? A. As I understand it there 
is a much greater reduction of this timber by the drying 
process because the yellow pine has more moisture. 

Q. How does lumber compare now in the south with 
the prices in October? A. Very much cheaper. 

Q. When did lumber begin to decrease in price in the 
outh, yellow pine lumber? A. In the spring and early 
ummer we began to feel a relaxation in demand and 
prices became softer. 

Q. Then after the financial disturbance they slumped 
very suddenly? <A. Yes. 

Q. What experience have you had in the handling of 
shingles? <A. I used to manufacture white pine shingles 
ind we bought many millions for the lumber yards. In 
the old days we always bought white pine. Later some 
redwood; that was the first foreign wood we used. Next 

ume some cypress, then we turned entirely to western 
‘odar and we at one time used some white cedar, but 
that would not be called an important factor. 

Q. The percentage of red cedar shingles is something 
ver 60 percent of the entire manufacture, is it not? 
\. L should think it would be more than that, 

Q. Where do the cedar shingles go in the United 
States? <A. There are a great many sold in Oklahoma, 
rexas, and some in Arkansas and a large amount in 
rennessee and Kentucky. Those are the southern boun- 
laries. The northern and eastern and western portions 
ire entirely supplied by them except on the extreme 
Atlantic coast. There are some white cedar shingles 
being sold, 

Q. Isn’t it true after there has been such a falling 
off of the manufacture of all other classes of shingles 

ind that the wood has grown so small in quantity from 
which they may be manufactured that the red cedar 
shingles will of necessity have a market more or less 
over the union? A. It will dominate the market. 

Q. Does not the price of the cedar shingle more or 
less control and fix the price of all other shingles? A. 
They all have to be sold in competition with the red 
cedars. 

Q. You have some yards in western Kansas? A. Over 
ixty 


Q. What do you handle there now? A. The common 
lumber is yellow pine at the present time. The upper 
grades are largely supplied from Arizona, Idaho, Mon- 
iana, the Pacific coast and California. There is some 
little cypress. 

Q. Did you at any time make any arrangement to 
replace yellow pine with any other lumber? A. We made 
arrangements to do that two and one-half years ago. 
We found our competitors were selling western lumber 
and it was selling in competition with the white pine 
and pellow pine and in order to avoid duplication of 
stock, which meant an investment of three or four hun- 


dred thousand dollars, we determined to supply the yards 
where the rate situation was in favor of the west with 


’ lumber from the Pacific coast. Our buyer was sent west 


and bought a large quantity of common lumber, uppers, 
shiplap, dimension and grooved roofing in Idaho, Mon- 
tana, in Oregon and also on the Pacific coast. It was 
our purpose at this time, since we recognized it was 
inevitable from the rate situation as it then existed, to 
carry a complete stock of western lumber. We had to 
abandon it due to the fact that we could not obtain 
regular supplies on account of car shortage. We expected 
that we would get deliveries in four to eight weeks and 
it took in some cases eighteen months. This western 
lumber was a better substitute for white pine and we 
obtained better prices for it than we did for yellow pine. 

For instance, you take a great many people buying 
siding for a house, how do, they look on pellow pine? 
A. There is a prejudice against yellow pine. 

Q. State what you meant by saying that you regarded 
the use of western lumber as inevitable? A. The rates 
on western lumber, particularly from the Inland Empire 
and eastern Oregon, were in favor of the western lumber. 
It cost in many cases less per thousand feet than from 
Texas and Louisiana. 

Commissioner Prouty—You state that you contem- 
plated some few years ago the use of western lumber in 
place of yellow pine. If the rates as now proposed had 
been in effect would you have used the western lumber? 
A. The advance in the rates now from that territory 
would have made a difference of perhaps a dollar to a 
dollar and fifty cents per thousand. 

Commissioner Prouty—-Would you upon that advance have 
contemplated using the western lumber? A. If we could 
have bought it at proportionately the same price. I mean 
the same delivered price. 


Direct Examination Continued by Mr. Cotton. 


Q. You state that you are a lumber manufacturer and 
also a retailer of lumber and you produce about how much 
lumber? A. Fifteen million feet a month. 

4). And how much lumber do you sell throughout your 
yards? A. Our retail sales are not over 60 percent lumber, 
the balance in building material of other kinds makes up the 
difference. Our retail yards I presume sell probably 75,- 
000,000 to 100,000,000 feet annually. 

Q. And how much do you wholesale? A. Twenty million 
feet a month. 

Q. Your company then is em! engaged in the selling of 
lumber and the manufacture of lumber is a comparatively 
small gt of your business? A. We buy more than we 
make, if you put it that way. A very small percentage of 
our product is sold to our own yards. 


The examination then went into the details of car sup- 
ply, the witness stating that the cars usually come to the 
south under load, largely to New Orleans or Shreveport 
or Little Rock or other large distributing points for gen- 
eral merchandise or export. The examination was then 
continued. 


Q. What is the largest dimension stuff that yen really 
can cut out? The largest order we ever took was for 
200 pieces 12x14, 50 feet long, that went to Montreal. While 
our mills are equipped to cut 40 to 50 feet long our average 
in Texas would be about 18 feet and in Arkansas it would 
not average over 14 feet. 


Cross Examination by Mr. Teal. 


Q. You are secretary of the Chicago Lumber & Coal Com- 
pany? A. Yes. 

. And you handle large quantities of coal? A. We sell 
coal at about half of our lumber yards. 

Q. On what roads are they located? A. On the Missouri 
Pacific, the Rock Island, Santa Fe and Union Pacific. 

Were you familiar with the yellow pine case? A. 
We were not interested in it. 

Q. Because you were on the west side of the river? 
A. We have mills on the east side also, but were not 
interested. 

Q. You mean you have no interest in getting lower 
freight rates? A. Yes, we have. 

Q. Have you any tap line allowances? A. The rail- 
roads owned by the various saw mill companies are 
allowed division in some instances. 

. And you took no part in that suit before the com- 
mission? A. We were not plaintiffs in that suit. 

Q. Have you taken any interest in the reduction of 
yellow pine rates from that section in Louisiana and 
Texas through the eastern territory as against the North 
and the South Carolina rates? A. [ do not recall any 
proceedings. 

Q. You.have not been advocating lower rates from 
that section to the Atlantic coast as against North 
Carolina? A. We at one time did try to secure a 
readjustment into Pittsburg territory. 

Q. You spoke, Mr. Millard, of the average cost of your 
lumber as being $14.40? A. That includes stumpage. 

Q. What do you include stumpage at? A. $4. 

Q. What was your average selling price during 1907? 
A. It was not far from $16. 

. What was your price for 2x4 16 foot on August 
10, 1907, or any time along in there? A. I would have 
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Hon. Jonathan Bourne, Jr., 
U.S. Senate, City. 
My Dear Sir: 


New Willard Hotel, 
Washington, D.C., Dec. 11,1907. 


I regret that I did not see you at our hotel yesterday even- 


ing, as advised by Mr. Dixon. 


There were several things I wished to say 


to you in particular about the freight rate cases now on hearing before 
the Interstate Commerce Commission, and which I will attempt briefly to 


summarize in this letter. 


(1) This matter, so important to vour constituents and to the peo- 
ple of the Pacific coast states, is more than that--the most important 
case that has ever come before the Commission. 

(2) The issue is not only local in that a victory for the rail- 
roads and a confirmation of the advance would practically paralyze the 
lumber industry of the Pacific coast, with its inevitable influence up- 
on every other industry in that section, but is also national in that 








such a victory would undoubtedly presage like arbitrary rate advances 
itie 


in other sections, and affecting other commodities, 
3 Such an outcome would seriously affect the attitude of the 


freight shippers of the country toward the Interstate Commerce Conmmis- 

sion, which is now being hopefully regarded as an increasingly efficient 
agency of the government in the proper control of the cost of transpor- 
tation, and with possibilities of greater usefulness through an enlarge- 


ment of its powers by further legislation from time to time. 


If, how- 


ever, in the present case, with the evidence showing that the rate is 


actual confiscation, it is powerless to protect the shipper, what hope 


is there that it may not prove equally powerless under all similar fu- 


ture circumstances? 


(4) The present public temper will not consent to allow the trans- 
portation business of the country to be conducted indefinitely entirely 
from the standpoint of private gain and without due consideration for 
public interest; and if the only agency of government control now exist- 
ing should prove inadequate it would be a long step toward ultimate 
govermnent ownership, and would influence many in that direction who 
are now on principle opposed to the idea of government ownership, but 
who would accept even that if it should appear that adequate government 
control could not be secured under private ownership of the railroads. 

My dear senator, I do not want you to think that I am an 
alarmist or that I am frightened at an empty shadow; and in the past I 
have regarded this subject of government ownership as a very unsubstan- 
tial thing; but we must recollect that it has been publicly exploited 
in the recent past by a man whose utterances are of political moment 
in so far at least that he is likely to become the candidate of his party 
at the approaching presidential election; and this would be an extremely 
unpropitious time for any stirring of the depths of public sentiment 
upon such subjects, or any suggestion that the shippers of the country 
are still entirely at the mercy of the railroads and that they, the 
railroads, can snuff out an entire industry in several of the most prom- 
ising states of our union as easily and quickly as you or I could snuff 
out a candle, and with no recourse available to the multitude which suf- 


fers by their action. 






sincerely, 


| 
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to make an approximate price from memory. I imagine 
it was selling at about $14 or perhaps $14.50. ‘ 
' Was your price in 1906 more or less? A. A little 
ess. 

Has yellow pine stumpage been advanced? A. Very 
much. 
Q. Lumber itself has advanced everywhere, has it 
not? <A. Yes. 

Q. And there has been an advance on all portions of 


the list also? A. Lumber has advanced slowly, but there, 


has been an advance. 

Q. What would be the effect in your opinion on price 
of lumber in the middle west and through all that tree- 
less section if a reasonable competition was allowed 
there so that your lumber and the western lumber could 
meet there on common ground, would it not tend to hold 
the prices down? Or, suppose your rates were raised and 
you could not get into Colorado and Kansas within $2.80 
of what you now get in for, what would be the result 
on your sales? A. They would be reduced. 

. You could not absorb that advance? A. Not if we 
could obtain better prices in other markets. We could 
absorb it if it were the only market we had. We would 
have to,’ but if we were shut out of one territory we 
would set out and try to get a market elsewhere. 

Q. Supposing today your freight rate into Colorado 
was raised, so that on your rough lumber it would mean 
an advance of $3 a thousand, would yeu sell in that 
territory and make anything? <A. It would be hard to 
answer that question accurately, it depends upon the 
size and character of the product. 

Q. Do you think they would take advantage of that fact 
to ask higher prices? A. They would get the most they 
could, but the conditions would be governed by the ability 
to tind a market. There are other things than lumber that 
compete with lumber as building material. 

. But at the present time competitive conditions exist 
in Denver. A. The competition from the south is very small. 

Q. Take it as a general proposition in that treeless sec- 
tion isn’t it better for the consumer in that section to have 
the opportunity to buy the western lumber? Doesn't it tend 
to better conditions for them? A. I would answer yes. 


Counsel Wimbish then cross-examined the witness upon 
the question of freight rate comparisons from the south, 
east and west of the Mississippi and from the coast. The 
witness testified that the average rate from the south 
was about 34 cents, and his understanding of the coast 
rate was that it would average from 50 to 58%, or per- 
haps 54 cents average or 20 cents higher than southern 
rates. On an estimated weight of 2,500 pounds for both 
the coast and southern lumber, this would mean a differ- 
ence of $5 a thousand feet in favor of yellow pine to the 
average competitive distributing territory. 


You have testified that the average cost of your product 
was $14.40 a thousand feet. Are you advised that the gov- 
ernment reports the average cost of, manufacturing douglas 
fir lumber at $14.20 a thousand feet? A. I know nothing 
about that. 

Q. Are your mills shut down now? A. Nearly all are 
on limited output. We did not shut them down entirely. 

You deal in patent roofing also, do you not? A. There 
are various prepared roofings sold in competition with shin- 
gles. We sell them to a limited amount. 

Q. If shingles are too high that substitute will take their 
place, will it not? <A. Yes. 


Cross Examination by Mr. Dysart. 


Q. Have you ever had any experience in the manufacture 
of fir? A. No. 

Q. When you speak of those timbers 85 feet long do you 
know the cost of manufacturing them? A. No. 

Q. Do you know what the added cost is of logging such 
long timbers? A. I would not want to log them. 

. You would not want to manufacture them, either, 

would you? A. No. 


Counsel Cotton on redirect examination made some 
comparisons between the cost to Denver from the Booth- 
Kelly mill and from plaintiff’s mill on a 34-cent rate, 
figuring on 330 pounds for fir and 4,500 pounds for 
yellow pine. 


Mr. Teal—Are you speaking of lumber that moves or 
lumber that don’t move? A. I don’t think that green lum- 
ber moves there from either point. 


The witness also testified to the change in yellow 
pine in 1903, which to all points in central association 
territory were the sum of the locals through Ohio river 
and Mississippi river crossings. In April 1903 there 
was a general adjustment of the frieght rates, prior to 
that time there having been various pro rata arrange- 
ments in effect. The minimum advance therefore was 
2 cents and the maximum advance ran up to 6 and 8 
cents to the various points, being an advance to Ne- 
braska and Kansas of 1 to 5 cents, which advance has 
never been taken off. The yellow pine people there- 
fore believe that an advance in rates from the Pacific 
coast would be in the nature of an equalization, al- 
though that would hardly seem to justify an advance 
of 10 cents as compared with an advante of 1 to 5 
cents. On this point the witness said: 


It would be a vast benefit to the south to have an 
equalization of rate tariff because yellow pine has had 
an advance of from 1 to 7 and 8 cents in the territory 
north of the Ohio river. The common territory or 
neutral territory between the west and east was formerly 
Kansas and Nebraska, but by the advance of from 1 to 
5 cents on yellow pine and the reduction on two im- 
portant woods from the west, the western lumber comes 
into keener competition with the south. A fair adjust- 
ment in my judgment of the competitive features between 
the western and southern lumber would be brought about 
by an advance of from 3 to 5 cents a hundred into Kansas 
and Nebraska territory. 

Commissioner Prouty—You at one time spoke of a 
condition that would be inevitable what did you mean 
by that? A. What I meant was that unless there was 
a readjustment made and yellow pine had to pay 1 to 5 
cents higher freight rates and western lumber did not, 
was not compelled to have an advance, we would be 
driven out of Kansas and Nebraska. 

Commissioner Prouty—That was assuming that their 
cost of production is less than yours? Is not that equal- 
ized by the difference in the freight rates? A. All that 
I know is the testimony I heard here. If people are able 
to produce lumber from pond to car for $3.60 to $3.75 
they have a great advantage over the southern mills, 
which cannot do it for that price. Added to that comes 
an adyance in the freight rate into common territory 
with the advantage given them by a reduction on two 
woods whieh were in the past considered inferior and 
not competitors, spruce and hemlock, and which were 
not: considered as competitors when they paid 10 cents 
higher than fir. 

Commissioner Prouty—Your lumber producing opera- 
tions are in the lower Mississippi valley. What markets 
have you been accustomed to reach north of the Ohio 
river? <A. Our limit on the east is Ohio as a general 
thing. We have never been able to get into Pittsburg. 
The rate to Pittsburg is as high as to New York. 


Commissioner Prouty—Then you sell from eastern Ohio 
to Colorado, and how far north? . We have shipped 
lumber to Duluth. We also ship some lumber to Canada. 

Commissioner Prouty—In these upper Mississippi mar- 
kets do you meet now the competition of this Pacific 
coast lumber? A. We do, particularly at sash and door 
— and with car companies and with railroad com- 
panies. 


Counsel Wimbish by questions to the witness brought 
out the fact that the southern minimum was now 34,000 
pounds and from the west 50,000 to 60,900 pounds, 
which would tend to overcome the advance in freight 
rates on yellow pine in 1903. 

H. C. Clark, of Minneapolis, was called as the next 
witness and testified that he had been in the lumber 
business since 1886 and that up to four years ago he 
had been in charge of Shevlin-Carpenter manufactur- 
ing activities and since then has been partially retired 
from business, although he has kept in fairly close 
touch with the operations of the various Shevlin-Car- 
penter allied companies, including mills at Crookston, 
Bemidji and St. Hilare, the latter mill, however, being 
now cut out and shut down. Crookston is 283 miles 
from Minneapolis and twenty-five miles from the 
Dakota line, while Bemidji is ninety miles farther 
east. The St. Hilare mill began operations in 1897; 
the Crookston mill was started up 1898, and the 
Bemidji mill in 1903. The mills manufacture white 
pine and norway and for the first two years the bulk 
of the products was sold in North Dakota and Min- 
nesota. From 1900 the witness had prepared a state- 
ment showing the percentage of lumber that went into 
North Dakota as follows. The production changed ma- 
terially in those times and the shipments are therefore 
given in both percentages and million feet: 

In 1900, 64 percent, 27,000,000 feet; in 1901, 74 per- 
cent, 51,000,000; 1902, 69 percent, 55,000,000; 1903, 42 
percent, 34,000,000; 1904,40 percent, 32,000,000; 1905, 38 
percent, 44,000,000; 1906, 34 percent, 46,000,000; 1907, 
28 percent, 25,000,000. The figures for 1907 were up to 
the time that the figures were compiled, probably about 
two weeks previously. The witness further testified: 


We are situated, as I said, within twenty-five miles 
from the North Dakota boundary and the state of North 
Dakota has been growing very rapidly and consuming a 
large amount of lumber, but our percentage of shipments 
into that territory has steadily decreased instead of 
increased. When we started in business we did business 
as far as 353 miles on a 24%-cent rate. As the price 
of white pine lumber raised the western lumber worked 
farther east, this last year we did very little business 
west of Devil’s lake, 114 miles, on a rate of 12% cents. 
We are favorably located with respect to Dakota busi- 
ness, as our mills are located on the line of the Great 
Northern and the empty cars coming up from Duluth 
and Minneapolis pass the mills. We can take those 
cars, load them in twenty-four hours and send them on 
their way west. 

When we built the mills we expected to supply the 
Dakotas and Minnesota. I can not say that we have 
been disappointed, because we have placed all our 
products, but it does not seem to me that we have 
placed enough in North Dakota for our location. I went 
over the Great Northern road in 1904 with the grain men 
and I discovered after we got out beyond Devil's lake 
that there was an increasing amount of western products 
in the sheds of the lumbermen, and when I came back I 
made a good deal of a row about it and made up some 
figures and tried to get a reduction in rates from the 
railroads, in which I was unsuccessful, but the business 
in 1905 picked up so and became so good that up to the 
present time I can not say that we have suffered severely 
for the lack of the North Dakota business. Our business 
has been placed in Minnesota, Iowa and southern Wis- 
consin and Illinois and some special things for given 
purposes farther east than that, but to a very limited 
amount. 

Q. What was the character of the lumber sold in 
North Dakota? A. Ordinary building material, in ordi- 
nary sizes, 2x4, 16, being a standard size, and a great 
many No. 2 and No. 3 uppers. 

Q. That is what has been described as common lum- 
ber? A. They want commoner than common; they want 
good cheap lumber. 

Q. Referring to the lumber described as common, you 
heard Mr. Millard’s testimony as to the six grades of 
common lumber and white pine. Was his testimony 
correct? A. We make but five grades; I do not know 
where the sixth grade comes in. 

Q. What competition have you had with Pacific coast 
fir in your eastern territory, Minnesota, Iowa and Illinois? 
A. Competition exists on a great deal of stock that we 
can not furnish, such as long joists and timbers. 

. Are you able to compete with Pacific coast fir in 
Iowa? A. In some parts of Iowa, yes. 

Q. Have you any interests on the Pacific coast? A. 
Yes, we have even larger interests on the Pacific coast 
than in Minnesota. 

Q. Have you any mills there? A. No. 


In his further testimony the witness stated that the 
company manufactured 138,000,000 in 1906 and ex- 
pected its output in 1907 to be about 88,000,000, the 
difference being due to general business conditions. 
On this point Mr. Clark said: 


I was away until the first of June and after getting 
into harness I saw that our business was not keeping up. 
I thought it would be a pretty good plan to increase our 
force of salesmen, which we did, and kept increasing 
them until, as I say, we have sold 88,000,000, but only by 
extreme hard work have we done it. We have been 
getting very few orders for the last two days and are 
going to cut our next year’s output down two-thirds, 


Crossexamination by Mr. Teal. 


Q. What are your interests on the coast? A. None as 
a company. Mr. Carpenter is largely interested in the 
McCloud River Lumber Company, McCloud, Cal. Mr. 
Shevlin has bought a large tract of timber in Oregon. 
Mr. Shevlin and I together own a large tract of timber 
in Vancouver on Vancouver island, and other large tracts 
near Vancouver on the main line, and one of our con- 
cerns has a large holding of timber in Montana. 

Q. Then your western interests consist of large tim- 
berland holdings? A. Yes. 

" hen on the one hand you are selling and on the 
other hand you are holding? <A. Yes. 

y ow, the price of your lumber has very steadily 
advanced in the last few years? <A. Yes. 

Q.. Would you object to giving us the cost of your 
operations? A. I can not. 
mu. What is your position in this company? A. Secre- 

ry. 


Q. Do these cross figures stand under your observa- 
tion? A. I have a monthly report, but I can not carry it 
in my mind 


You can’t give the commission any idea of what 


your output costs you in round numbers as an average? 
could not do it and be sure that I was anywhere 
near correct. 

. Could you tell us how much difference there was 
in 1906 between the cost and the selling price? A. I 
could not do it. 

" Q. Could you state whether or not your profits have 
been quite satisfactory? A. Very satisfactory. 

Q. What is stumpage worth? A. I have not had any- 
thing to do with the timber buying for ten years. 

- What do you charge your stumpage at? A. That 
is something we never do. 

Q. What is the character of lumber you manufacture? 
A. White and norway pine. 

Q. And there has been a rapid advance in white pine 
prices? A. Yes. 

Q. And by reason of that rapid advance in prices the 
fir has taken its place, has it not? A. Wherever a sub 
stitute is cheaper it generally takes its place. 

Q. So if the fir lumber was not there on the Pacific 
coast you could sell all those farmers in Dakota and 
they would be paying more today for their lumber? A 
Certainly they would pay more. 

Q. Therefore the principle as it appeals to you is not 
the question of the price to the consumer but a question 
as to whether those people in there will be allowed to 
buy at a cheaper price than yours? A. Yes, sir. 

. What are No. 5 boards worth? A. I don’t know; 
about $9 a thousand. 

Q. And No. 4 boards? A. I don't know. 

Q. Can you state your average profit per thousand at 
the mill? A. No, sir. 

Q. You are secretary of the company, are you not? 
A. Yes, sir. 

Q. And you would be familiar with whatever went on 
the books of the company? A. I should be, but I am 
not, and I do not see why I should be asked that question 
any way as we are not a party to the suit. 

Q. It may be possible that we could not understand 
why Mr. Kerr was asking you so many questions, but he 
did? A. I can not give the information. 

Q. You can not state what the price of stumpage is? 
A. No, sir. 

Q. Nor the price of stumpage generally? A. No, I 
can not. 

Q. You have been manufacturing your own timber? 
A. Yes, sir. 

Q. And yet you do not know the price of lumber nor 
the price of stumpage? A. That has not been my line 

Q. What has been your line? A. I have been looking 
after the cost of operating the mill. 

Q. What has been the cost of a thousand feet on the 
average? A. For taking the logs to the mill and putting 
on the car about $4.25 a thousand feet. That includes 
everything. 

Q. What have you been paying for logs? A. I have 
had nothing to do with the logging contracts. 

Q. Can you tell within $10 a thousand feet what it 
costs your company to log? <A. I can not tell about the 
Shevlin-Carpenter Company. I do know that we sold 
some logs at $17.50 a thousand and the cost of logging 
was $6.25, with an additional 25 cents for hauling. That 
gives $11 for stumpage. 

Q. What is your company capitalized at? <A. $300,000 

Q. What has been your dividend? A. We have not 
declared any. 

Q. What are the accumulated profits? 

The witness appealed to the commission which decided 
that he would not be required to disclose the profits ot 
the company, although it would be to inquire regarding 
the general profits of white pine manufacturers 

Q. You have conducted your business at a profit ever 
though the percentage of your lumber sold in North 
Dakota has been less than you expected? <A. Yes, si 
everybody has found a market for everything in the last 
four years. 

Q. And if the rates from the west are increased 10 
cents to those North Dakota points it will remove all 
competition which you now have? A. Not all competi 
tion, because we would have competition from Kalispell, 
Mont. 

Q. It will remove fir as a competitor? <A. Yes, sir 

Commissioner Prouty—If these advanced rates go into 
effect, this Pacific coast lumber can not compete with 
you in North Dakota? A. I did not say so 

Commissioner Prouty—You were understood by me to say 
that on a 50-cent rate into this territory on Lacitic coast 
lumber you would have no competition from that source? 

We would have competition, but our competition would 
move a little farther west than it is now. 

Mr. Abel—How far west would you be able to go on a 
10-cent advance in western rates? <A. I could not say. 

Q. According to your statement you don’t get one-third of 
the way across Dakota now? A. No, sir. 

Q. Could not you reduce your profits and get a little 
farther west? 

There was a squabble among edunsel on this question, 
which was claimed to relate again to the profits of the 
company, and it was put to the witness again in the fol 
lowing form: 

Q. Have you any idea if you could get $2.80 more a 
thousand feet for your lumber how much farther west you 
could go? A. Probably west to Minot, 232 miles. 

Commissioner Prouty—How far west you could go would 
depend entirely upon how small a profit you were willing 
to make? A. Yes, sir. 

Witness stated in response to further questions that 
his company did not make any white pine shingles and 
that in yards they operated in Dakota they usedred-cedar 
shingles entirely. He did not know whether any com 
mon fir came east of Devil’s Lake, but other kinds he 
stated came from Crookston itself. 


WEDNESDAY MORNING SESSION. 


D. M. Clough was called to the stand for further 
cross-examination which disclosed that the investment in 
the Clough-Hartley Shingle Company was $65,000; 
that the company installed sixteen upright machines with 
a capacity of 600,000 shingles a day. The company ran 
for two months, cutting about 30,000,000 shingles, and 
has about 60,000,000 shingles on hand unsold. Witness 
repeated his testimony that the manufacturing cost was 
70 cents and that logs were $14 a thousand, and eutting 
ten thousand shingles to a thousand feet the cost of 
logs was $1.40 a thousand, making a total of $2.10 a 
thousand for shingles. Witness said the better logs 
could be logged more cheaply because larger and one 
could get a thousand feet in them quicker than in the 
smaller and cheaper logs. 

William J. Miller, of the Updyke Lumber & Coal 
Company, Omaha, Neb., was the next witness and 
stated that he had been in the lumber business about 
twenty-three years. His company operates a line of 
eleven retail yards in southern and eastern Nebraska, 
handling practically all kinds of lumber from the south, 
north and west. From the Pacific coast were handled 
red cedar shingles and fir, the latter mostly in timbers, 
bridge lengths, finishing lumber and drop siding. 
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How does that kind of Pacific coast lumber sell against 
the yellow pine of the same description? A. We never com- 
pare it with yellow pine; it takes the place of white pine. 

Q. Explain what you mean by saying you never compare 
it with yellow pine. A. Well, as our orders come in the 
man usually says “give me white pine or fir.” They want 
the material for outside work or for sills that are down 
close to the ground and they want the fir sills because they 
will not rot out so readily as the yellow pine. That applies 
also to outside lumber, as it will take the paint better. 

. Then as I understand you there seems to be a preju- 
dice for the Pacific coast wood as against yellow pine? 
A. Decidedly so for certain purposes. 

Q. The freight advance to your territory was 5 cents, 
was it not? A. I think so. 

. Can you give an expression of your opinion as to how 
far this preference for the western woods will go toward 
taking care of this advanced rate as far as Pacific coast 
wood is concerned? A. I don't quite understand. 

Q. The point is that we want to know whether in your 
judgment the increase will affect the sale? A. No, sir, it 
will not. 

Q. State why. A. Well, the advance only means the 
raise of $1.25 to $1.50 a thousand at the outside and white 
pine is much higher and in fact in timbers it is impossible 
to get white pine timbers and they will pay the difference. 

«. You base your statement upon your actual experience 
as to the preferences for the Pacific coast product? A. Yes, 
sir. 

Q. Do you ever ship any lumber out of your Omaha yard 
to the other yards? A. Yes, sir. : 

Q. Pacific coast stuff? A. Yes, sir, in limited quantities. 

©. Does that occur very often? A. We are shipping 
mixed cars all the time. 

Q. You get in stuff from the Pacific coast and ship it 
back again out of Omaha? A. Yes, we ship it on a local 
rate which varies. The first carload rate is 4 cents and we 
ship fir out of Omaha on a rate as high as 15 cents. 

Q. That is going on all the time. A. Yes, sir; but that 
is only in limited quantities, in case where a man wants fir 
and yellow pine and white pine and sash and doors in the 
mixed cars. 2 . 

Q. What is the increase rate mean on shingles? A. Eight 
cents a thousand. Saxe 

Q. You sell western shingles entirely? A. Entirely. 

Q. What is your idea about shingles taking care of this 
rise in rates? A. It would not make a particle of difference, 

think. 

, Q. Why not? A. They don’t use anything else and would 
not use anything else. 

Q. When did you first begin to notice the change in lumber 
conditions and prices? A. Yellow pine or fir? 

Q. In general lumber of any sort? A. Yellow pine began 
to show a weakness along in June or July, perhaps a trifle 
in May. 


Cross Examination by Mr. Teal. 


Q. Your concern ts the Updyke Lumber & Coal Company? 
es 

an That is the same concern that has the large number 

of grain elevators on the Union Pacific? A. No, they are 

on the North-Western and Burlington. ‘ 

Q. Are they interested in those grain rate proceedings at 
Omaha’ <A. | could not say; I have nothing to do with 

e grain concerns, 
tne s They have about 110 grain elevators? A. About. 

©. Are you any relation to Mr. Miller, of the Oregon 
Railroad & Navigation? A. I am his cousin. ; 

Q. He is the general freight agent of the Oregon Railroad 
& Navigation? A. 1 believe so. 

Q. And your opinion on this proposed advance on lumber 
into Nebraska is that it could be passed on to the consumer? 
i es, sir. 

Q. Inferentially, then, there Is no reason why it could 
not have been collected before and another one gets that 
much more profit? A. I don't understand. Q 

Q. If simply by the automatic action of that raise an 
advance on lumber to the consumer of $1.65 a thousand 
would be the result, why could not that additional price not 
have been taken before so that the lumbermen would have 
gotten it and not the railroads? A see no reason why 
we should have asked it; we were getting enough for our 
products as it was. ‘ 

«). But there is no reason why ‘you could not have gotten 
more? A. No. 

q. So it is simply their natural restraint and the fact that 
they were already getting all they wanted? A. Yes, that is 
largely the case. 

q. “And while you knew that you could get more for your 
lumber you were getting all that you wanted? A. I had to 
sell for what the others were selling for. 

Q. But the others felt the same way about it? A. 1 do 
not know what the others felt. 

Q. Where do you get your 2x4 from? A. Entirely from 
the south. 

. Then there is not a very large percentage of western 
lumber sold in Nebraska? A. No, sir. 

q. And you think that the only effect of this lumber rate 
advance would be to transfer 5 cents a hundred pounds from 
the consumer to the railroads? A. Yes, sir. 


~ 


D. C. Bradford of the Bradford-Kennedy Company, 
Omaha, operating eleven yards in Nebraska, was the 
sixth witness. Mr. Bradford has been in the lumber 
business twenty years. The yards are scattered all over 
the state, some being in the western part of the state 
and two are being put in in Colorado. Coast:lumber was 
being used almost exclusively in western Nebraska and 
Colorado. Fir was being used clear to Omaha, although 
not so much as in the western part of the state, except 
in Omaha and vicinity. In timber fir was particularly 
preferred to yellow pine, against which there was con- 
siderable prejudice for timbers, and this was true of all 
outside lumber. In some cases architects were specify- 
ing the fir, and in some cases had been specifying it to 
the exclusion of yellow pine before common lumber. 


Q. What is your opinion as to the effect of your sales on 
western stock in the district in which you operate of the 
rate advance? A. It would depend altogether on what they 
do on price, the normal effect would probably be to restrict 
it slightly in the present district. Around Omaha I don't 
think it would be restricted any. In western yards, except 
in the extreme west, it might be restricted some. 

Q. And this preference tor the western wood will operate 
to some extent to absorb that difference? A. That would 
operate in that way in all districts. It takes paint better 
and seems to work more easily and contractors prefer it. 

Q. Do you never handle out of your Omaha yards to yards 
west? <A. Yes, sir; we ship a great deal of it west. We 
load it onto the ears and ship on local rates as high as 20 
or 25 cents out of Omaha. 


On eross examination by Mr. Teal the witness stated 
that the company handled about 100,000,000 lumber an- 
nually in its yards, about 10 to 15 percent of which 
came from the Pacific coast west of the Cascade moun- 
tains, 

Q. On your shipments of coast lumber from your Omaha 
yards, why did you not ship direct from the coast? A. They 
did net want a whole carload and it is almost impossible to 
get shipments through promptly. 

Q. nd then that was due almost entirely to the car 
shortage? A. Not entirely, but largely. 


Q. On the items you reship from Omaha do you sell at a 
profit? <A. Yes. 

Q. In your opinion who would have to absorb the increase 
in rate, the consumer, the manufacturer or the middleman? 
A. That would be only an opinion. The millman will absorb 
it in my opinion. 


Cross Examination by Mr. Abel. 


Q. Common fir has gone more largely to the 40-cent dis- 
trict and has moved into the 50-cent district in only small 
quantities? A. Yes. 

Q. About how much common fir did you handle in the 
50-cent district under the old rates? A. We have handled 
a good deal on special sizes. 

Q. But only special sizes and not short common lumber 
moved under that rate? . h, yes, quite a considerable 
amount, but not nearly so much as to the 40-cent territory. 


Cross Examination by W. A. Wimbish. 


Q. I understand that in part of your territory you have 
a 40-cent rate and the increase on that rate is 10 cents to 
50 cents and that on part of the territory the present rate 
is 45 cents, which will be increased 5 cents to 50 cents? 
A. I understand that that is the case. 

Q. I understood you to say that not nearly as much lum- 
ber would go in on the 50-cent rates? A. I said a great 


deal less lumber goes In on the 40-cent rate than went In on 
the 45-cent rate. 

Q. Now that the rate has increased 25 percent or $2.80 
a thousand feet would not that have a decided effect in re- 
stricting shipments? A. I would not think so unless possibly 
south of Denver and southern Colorado. The difference be- 
tween yellow pine is a great deal more than $2.80 now. 

Q. What is the yellow pine rate generally where your 
yards are? A. Forty-eight cents is the rate to Bridgeport 
and Scott’s Bluff, I think. 

. VYhat is the white pine rate from Minneapolis? 
A. Forty-three cents. 

Q. From what other districts do you get white pine? 
A. Duluth, Ashland and Marinette. 

Q. What are those rates? A. They are 1% cents to 5 cr 6 
cents higher than the Minneapolis rate. 2s 

There were considerable other questions and comments 
upon the matter of this high yellow pine rate, which 
showed that the rate to Denver was or had been 34 
cents and to Omaha 23 cents and that the high rate was 
to a point of about 350 miles from Omaha and about 
200 from Denver on the main Pacific coast line of Bur- 
lington. 





COMPLAINT AGAINST RAILROAD—UNIQUE CURRENCY. 


ANOTHER CHARGE OF DISCRIMINATION. 


NASHVILLE, TENN., Nov. 18.—Complaint has been 
filed with the Tennessee Railroad Commission for Jack- 
son Bros. Company, of Shouns, vs. the Virginia & South- 
western Railroad Company. Discrimination against 
complainant company is alleged. Copy of the complaint 
has been forwarded by the commission to the railroad 
and an immediate investigation will follow. The allega- 
tions in the complaint follow: 

A switch track extends one mile from Shouns, this 
being operated by defendant railroad. Mr. McCain de- 
frayed a part of the expense of constructing this track 
to where his narrow gage lumber railroad intersects. 
McCain operates a saw mill on the main line of the 
defendant railroad. Defendant railroad conveys Me- 
Cain’s logs, it is alleged, from the lumber road men- 
tioned to the McCain siding, about five miles, for a 
switch charge of 50 cents a car. The railroad charges 
$9 a car for other freight. McCain has ten cars set 
aside for his individual use. He is alleged to ship 
supplies from his siding to the lumber railroad without 
charge or for a merely nominal charge. The regular 
switch fee in the yard at Shouns is $2. Jackson Bros. 
Company is said to have been required to pay this 
charge for merely placing a car of flour on the siding 
for unloading. Jackson Bros. Company alleges that it 
loaded a car with extract wood and the railroad refused 
to accept or bill it and instructed that no car be placed 
on this switch for the company or any shipment billed 
out for it. The car was loaded October 29 and the 
agent says he has been directed to collect $2 switch fee 
and $1 a day for the car and to ship it, but to set no 
more cars there for loading, except for McCain. Jack- 
son Bros. Company refuses to pay the charges, alleging 
that it is discriminated against in favor of a compet- 
ing firm, the Shouns Grocery Company; that the latter 
has never paid switching fees, although it often had 
cars set for it. It is further charged that the rail- 
road has shipped over this switch for other parties 
besides MeCain. 


UNIQUE CIRCULATING MEDIUM. 


There is one lumber concern down in Arkansas 
that is a bank, clearing house and a provider of 
elastic currency all in one. This is the Glenwood 
Lumber Company, of Glenwood, Ark., B. M. Alex- 
ander, manager. Mr. Alexander has a keen nose for 
smelling trouble afar. Last August he, through this 
olfactory monitor, came to the conclusion that in 
October, or perhaps a little later, there would be a 
stringency in currency. He knew that this was 
likely to result from the crop movement, to say noth- 
ing of other causes that seemed to threaten. 

Since there was a car shortage that promised to 
become more stringent in the fall, and a declining de- 
mand for lumber that could not be even satisfied 
because of a lack of shipping accommodations, he 
thought it more than probable that money in the lum- 
ber districts of Arkansas and the south generally 
would be very scarce a little later in the season. 
Therefore, the manager of the Glenwood Lumber Com- 
pany saw no better or more feasible way to avert 
the impending difficulty than to create a circulating 





medium, based on the assets and credit of his com- 
pany. It was to be a veritable asset currency, but 
it must be issued in the form of a check so as not to 
violate any federal or state law regulatory of money 
issues. Like the Chicago clearing house he bethought 
him of a check, in small denominations, to be issued 
by the Glenwood Lumber Company, payable to bearer. 
A facsimile of this is herewith presented. 

This check is well printed on good bank bill paper, 
with green back. It is drawn on the Bank of Amity, 
at Amity, Clark county, Arkansas, and is payable only 
on the regular pay days of the Glenwood Lumber 
Company. 

The primary object of issuing this check was for 
the purpose of paying off the men who worked for 
the lumber company. 

In a letter to the editor Mr. Alexander cheerily 
and particularly relates the history of his currency 
scheme. He began the issue of the checks in August 
as ‘a means of paying off the company’s employees. 
Though the New York speculative panic was yet not 
even surmised, Mr. Alexander concluded that he might 
better forestall any money stringency that might pos- 
sibly come in the fall by educating his people to the 
use of checks for cash. So he called the millmen and 
woodmen together and told them it was checks for 
wages or a shutdown of the mill. It was up to them 
to decide which it should be. They chose the checks 
in preference to no work. The result was that men, 
merchants and everybody for miles around took kind- 
ly to the checks and it was not long before they cir- 
culated freely and were accepted by all. Thus the 
neighborhood was relieved from stringency and great- 
ly helped when the banks stopped paying out na- 
tional bank currency. 

The checks are good until redeemed. They are re- 
deemed on the 5th of each month, which has fully 
established their credit among the people and the 
banks in the vicinity. In fact the entire community 
thereabout is doing business on the Glenwood Lum- 
ber Company’s asset-credit currency. This shows how 
one man’s courageous expediency can obviate hard 
times. 





WASHINGTON YARD MANAGER RETIRES. 

A. H. Smith, manager of the St. Paul & Tacoma 
Lumber Company’s yard at Ritzville, Wash., who has 
been connected with the company at that place for five 
years, during the last three years of which period he has 
been manager, has retired from that position and will 
locate elsewhere, probably on the Sound. 

The change is of more than usual interest because of 
the prominence Mr. Smith has won in the retail trade of 
Washington. He was formerly the junior member of 
the firm of Smith & Son at Tolono, Ill. He was for- 
merly president of the Merchants’ Association at Alex- 
andria, Ind., and vice president of the State Merchants’ 
Association of Indiana. At Prosser, Wash., he was 
president of the Commercial Club and, in fact, wherever 
he has been located he has been an important factor in 
all public movements. It is for this reason that his 
departure from Ritzville will be particularly regretted 
by the people of that locality. 
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Saley in the Sunflower State—Mining, Military and Domestic Lore—Prison Opulence for Federal Offenders—Phases of 
Inventorying Time—Advisability of Following the Market—Features of Lumber Office Colonization. 


A CHARACTERISTIC KANSAS TOWN. 


With the exception of St. Joe, Leavenworth is the 
oldest town in Kansas, having been founded in 1855 and 
named from Fort Leavenworth, that was established 
in 1828. Before Kansas City, Kan., or its big twin 
sister across the river was born the merchants of Leaven- 
worth were selling goods to be hauled westward over the 
plains. The city has 23,000 inhabitants, has only one 
hotel, the state officials have been unable to enforce the 
prohibition law, and all told the town has a rundown 
at the heel appearance. 

If I had a grudge against the dealers of Leavenworth, 
without moving from my tracks I could stand in the 





“T. H. Bolman is the Bolman Lumber Company.’ 


street and with stones knock a window out of the offices 
of the four of them. The yards are admirably located 
with reference to the center of the town and, huddled 
together as the dealers are, they ought to be very neigh- 
borly, but this does not always follow. 

The Lambert Lumber Company has the most extensive 
improvements of any of the dealers, the inclosed shed 
having two alleys, three decks in the center and measur- 
ing 104x150 feet. Mr. Lambert explained that the third 
deck was for a catch-all. The office building is 2-story 
and basement, with a wareroom above and space below 
for ready roofing and other allied lines. This company 
has eight yards, six in Kansas and two in Missouri. 
Fall trade was light and stocks in the yards are heavy. 
In four years a car of white pine has not been received 
at any of the yards, with the exception of the one in 
Leavenworth. The day I was there O. B. Lambert was 
moving into a new house and he said it beats all how 
much furniture a man discovers he has when he comes 
to move. 

S..C. Garrett is an offshoot of the Robert Garrett 
Lumber Company. The head of this company was the 
aldest.lumberman in the town and died suddenly in 
1901,.aged 79, as a result of the excessive heat, and two 
days.thereafter a son who was associated with him was 
shot by an insane man. Following the death of Mr. 
Garrett, sr., 8. C. Garrett and W. G. Fuller were the 
members of the company until a year ago, when the 
latter bought the Garrett interest, Mr. Garrett buying 
the yard of the Chicago Lumber Company. When Mr. 
Garrett withdrew from the company Mr. Fuller took 
as a partner H. C. Feller and January I the name of 
the concern will be changed to the Fuller & Feller 
Lumber Company, Mr. Fuller continuing in the con- 
tracting business, his partner having an interest only in 
the lumber business proper. Mr. Fuller has just finished 
a hospital that cost $20,000. The shed of the company 
is of a low type, 120x144 feet, with two alleys. 

Mr. Garrett has a second yard at Lansing, the location 
of the state penitentiary, six miles from Leavenworth. 
He tells me that all the dimension he handles is yellow 
pine; that outside finish is generally cypress and that 
lath is white pine and cypress. 

I felt so much at home in the office of the Bolman 
Lumber Company that I stretched my spindling legs out 
toward the natural gas stove and lingered until Mr. Bol- 
man became so uneasy that I knew it was his dinner 
time. Practically T. H. Bolman is the Bolman Lumber 
Company. Several years ago, having come from Har- 
vard, served as cashier in one of the local banks, but 
seeing no great future in the banking business he quit 
it and, looking around for an opportunity in the busi- 
ness world, he bought this lumber yard. He also owns a 
yard at Farley, Mo. He has been handling boards for 
three years and from the way he talks I think he likes 
the business. At times it requires more muscle than it 
did to shove out bank bills, but every business has its 
disadvantages, he says. 

It did my eyes good to see the way the lumber is 
piled in the Bolman yard. I hardly think you could 





travel 100 miles and find piles which are put up in 
better shape. And I don’t care who we are, beloved, it 
is a feather in our caps when we pile our lumber well. 
If a dealer is a slovenly piler it need not astonish us to 
the extent that we turn a fit to find him slovenly in 
other lines of his work. Mr. Bolman is on leased ground 
and consequently his improvements are not to his liking, 
but he has dreams of what they may be in due time. 
REMINDERS OF WAR. 

The evening I reached Leavenworth I met a captain 
of the regular army and getting comfortable seats in the 
hotel office we talked until after midnight. In the 
Philippines he led his troops in engagements when he 
blacked his face as a disguise, a heavy reward having 
been offered for his head. At different times he acted 
as executioner, but he wants no more of it. ‘‘ Poor 
devils, they deserved what they got, but it was a grue 
some sight to see a row of coffins and know that I 
must play a part in filling them,’’ he said. He told 
much that was interesting about monkeys. To catch 
them holes just large enough for the animals to push 
their feet into are cut in cocoanuts. The monkey reaches 
in, grabs the meat of the nut and is so greedy he will 
not let go, and in this predicament, being unable to 
run fast or climb a tree, a sack is thrown over him. 

A little incident pertaining to military discipline may 
be interesting. One night when he was starting out 
with a foree his wife asked him where he was going. 
‘*That is the first time you have interfered with au 
thority,’’ he said, and she asked his pardon. ‘‘ Natu 
rally enough she was anxious, as she thought there was 
a scrap on hand, but to this day she is ignorant of my 
mission that night.’’ ‘‘Thunder!’’ I said, ‘‘that’s 
queer. My best girl, when she sees me put on my hat, 
takes the liberty to ask me where I am going, even if it 
is my intention.to go no farther than the barn, and if 
she thought I was going to have a scrap with anybody 
she would lock me in the bedroom.’’ ‘* That wouldn’t 


do in military matters,’’ said he. ‘‘ First and last 
much trouble has come from women knowing in ad 
vance the plans of military commanders. ‘Tell it not 


to a woman,’ 


9? 


is a motto that every capable military man 
observes. 

Notwithstanding this captain is located at Governor’s 
Island, N. Y., this was a little whiff of the military 
atmosphere that at.any time may be had in Leavenworth. 
Fort Leavenworth is just outside the city and here 3,000 
troops are stationed, representing every branch of the 
service. As inspector for Uncle Sam, when our good 
old unele is building, there is frequently some man who 
knows as much about lumber as a toad does about fid 
dling, and the lumbermen here tell some amusing stories 
about the rejecting of building material by these in 
spectors, who owe their positions to political pull. The 
post is to be increased double its present capacity. Last 
year the Robert Garrett company had a government con 
tract that amounted to $80,000. White pine is a fa 
vorite building wood with Uncle Sam. 

As further reminders of war there is a_ military 
prison, in which nearly 1,000 offenders are confined. 
In a war college are more than 200 students learning the 
art of making it uncomfortable for the opposing forces. 
L’ll bet $4 not a half of us knew that outside of West 
Point there is a war college in the United States, but 
right here in Leavenworth one is in full blossom. Then, 
as a relic of war, there is a national soldiers’ home 
that normally has the names of more than 3,000 vets on 
its list. I am told that at this home about $90,000 in 
pensions is paid to the inmates every three months and 
that the larger portion of it is spent for booze. With 
the demand for something to stimulate that is created 
by the soldiers of the fort and the old vets of the home 
—and in addition Leavenworth being a river town—one 
can imagine that the keepers of the joints will take the 
risk and snap their fingers at the law. 

Where Sinners Against the Government Pay the 
Penalty. 

It was not visitors’ day at the federal penitentiary 
but Mr. Bolman said he would ’phone out anyhow and 
see if an exception would be made in our case, word 
coming back that we would be admitted. Fortu 
nately T. KE. Hinds, chief of construction, was our guide. 
Mr. Hinds has superintended the building of the peni 
tentiary from the foundation up, the entire work having 
been done by the prisoners. When completed the prison 
will have cost the government $3,000,000, and had it 
been done by contract the expense would have been not 
far from $6,000,000. 

I expect I may have visited the penitentiaries of 
nearly half of the states of the Union, but nothing I 
have seen approaches in elegance this one that holds the 
federal prisoners. The wainscoting of the dining room 
that seats nearly 1,000 and is 100x185 feet, clear of 
posts; of the large theater that is nearing completion, 
and of the public halls is Italian marble. The sanitation 
is as perfect as science can make it. I punched my fist 
into one of the beds and said to Mr. Hinds that I could 
sleép in that cell with more comfort than I do in some 
of the measly hotels in which fate at times places me. 
The refrigeration system is said to be superior to that 
in any of the packing houses, and in appliances the kit- 
chen leads those of the highest grade hotels, Were it 


not for those heavy bars which shoot into their sockets 
every night after a fellow has turned in, the suits which 
stamp the inmates as criminals and the guards who 
stand with rifles in hand ready to’ fill with lead the man 
who rebels it wouldn’t be a bad place to put in a little 
time. 

Intellectually the highest and the lowest criminals of 
the land are here. There are counterfeiters and all 
those who have gone wrong in the national banks and in 
the mail service. In contradistinction to these there 
are the outlaws from Oklahoma and Indian territories 
now Oklahoma. Working side sees the 
former banker, who counted as one of the 400 
and the low down law breaker from the territories who 
would cut a man’s throat for $1. From the section that 
has productive of prisoners, however, fewer 
will now come, as the state will take care of all except 
those whose crimes are against the government proper. 

The number of prisoners is a little less than 1,000 and 
About a third 
of the prisoners are negroes and there is a heavy sprink 
ling of Indians. No women prisoners are here, these 
being supported at the state penitentiaries at 
of the government. 
who escaped during 


side by one 


was 


been so 


of these 103 are serving life sentences. 


the ex 
Of the twenty-odd prisoners 
a mutiny a few years ago all but 
one have been recaptured, and he is an Indian, I believe, 
which illustrates how relentlessly our government follows 
the man who sins against it. Other criminals are pur 
sued so long as there is money to pay the expense, but 
the government has plenty of money, the sharpest of 
detectives and the hunt is kept up for years if necessary, 
until the offender is run down. My! but I would hate 
to have the United States government after me. 

After all, that which I most want to 
When a prisoner is brought in the authorities 
to ascertain what he 
banker he may be given a place in the accounting «de 
partment, here handling figures that he ean’t monkey 
with at the expense of those who have placed confidence 
in him. Mr. Hinds says he does not get the mechanies, 
such as carpenters, blacksmiths ete., to do the work that 
is necessary to be done. ‘‘What is the significance of 
this?’’ he was asked. ‘‘The significance of it is that 
the average mechanic of the country has something to 
do besides breaking into the penitentiaries,’’ the 
reply. The federal prisoners are largely of these two 
classes—those who moved in high social circles and those 
who, having learned no trade, float here and there and 
live by their wits. The young man who has not learned 
how to do something is oftentimes dangerous to him 
self and to the community. 

There is another federal penitentiary at Atlanta, Ga, 
With the state penitentiary, federal penitentiary, mili 
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“To have the government after me.” 

tary prison, war college, fort and soldiers’ home Leaven 
worth is one of the most distinctive cities of the coun 
tries. 

WHAT ABOUT OUR INVENTORIES THIS YEAR? 

The great majority of the dealers took their inven 
tories in December that they might know how thei 
affairs stood January 1. A few dealers will take m 
inventory of stock. A dealer in Wisconsin told me h« 
had not done such a thing in fourteen years and it i 
not fair to presume that he will break his record thi 
year. I have heard of a few other dealers who regar: 
an inventory as useless. The question in hand, howeve1 
is, how have the dealers this year inventoried thei 
stock; that is, at what price? 

Karly in December I received two letters on this sub 
ject. One dealer wrote: ‘‘ You must know about wha 
our stock of lumber (yellow pine) has averaged us, an: 
you also know at what price it can be bought at present. 
What average do you think it would be fair to strike 
in making an inventory???’ 
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I wrote this dealer that striking an average would be 
absolutely foreign to me. If my object in taking an 
inventory was for fun, or for the purpose of deceiving 
myself by stuffing the returns, why, then it might: be 
sensible to talk about striking an average. What is an 
inventory for? Primarily, secondarily, first and last, 
and for all time, its object is to show us how we stand— 
to show us what our assets are. We are striking a bal- 
ance sheet of our business for the year, and why deceive 
ourselves by causing an inventory to show these assets 
larger or smaller than actually they are? If it is a 
satisfaction to any dealer to inventory his stock higher 
than its actual value, he might as well inventory at cost 
prices and to the result add anywhere from $1,000 to 
$5,000 to make him feel good. Should he do this he 
would know that the lump sum was wind—that it rep- 
resented nothing—yet it would be no more wind than 
would a like amount be were it a result of inventoring 
250,000 feet of lumber higher than its»market value. 

This argument has been used in reference to the aver 
age method. Without doubt the price of lumber will 
advance in the near future, and in that event the inven 
tory will represent about the real condition of affairs. 
Any dealer who acts on this idea will make an inventory 
the basis of which is guess work. Not a man of us knows 
at what price lumber will sell in January. It would be 
as businesslike for a dealer to make an inventory to suit 
his ideas of the way things should be and then wait 
until the figures correspond with market values, no 
matter whether it might be a month or six months from 
now, and when the time came call it O. K. In the 


-natural course of events an inventory made to represent 


higher or lower values than the actual ones will come 
right some time. 

All fiction should be eliminated from an inventory. It 
should be made up of cold facts, and the colder they are 
the more truthful they will be. If a dealer does not 
choose to take an inventory at the regular time no law 
will prevent postponing the work for a month or two. 
Ile may be more interested in the way the market is to 
be than he is in the way it is. 

Arguments and arguments have been made touching 
the question, but as I look at it they have no bearing on 
the patent fact that an inventory should mean what it 
SUys. 

THE DEALERS WHO FOLLOWED THE MARKET. 

Nobody particularly warms to the man whose song is 
‘*T told you so,’’ but in this ease it may be admissible, 
as those who have followed this department are aware 
that it has been repeatedly urged that the retail dealer 
should follow the market, and I have heard nothing 
oftener than that it was impossible for him to do this. 
A thousand would not count those who have said to me 
that the consumer would not stand any advance in the 
price of lumber. Years ago—in about 1901—when the 
market had stiffened and the demand for building mate 
rial was such that in many sections it could not be met, I 
urged that the retail dealer catch the spirit of the times, 
but nine times in ten I was told that the buyer of lum 
ber for consumption was paying all he would, and I 
know that a hundred of you remember my saying to you 
that he would pay more for lumber before he would pay 
less. 

Prices crept upward until every dealer was foreed to 
do the very thing which so many had most emphatically 
said it would be impossible to do, namely, advance prices 








“To suit his ideas 


to their consumers. Some of them held off as long as 
they could; in fact, so long that in many instances I 
saw going from yards lumber which would not pay for 
the handling. As prices at wholesale had advanced 
while those «t wholesale retail had remained stationary, 
it followed that a point was reached where the two met 
on the same level, ‘‘This is a spurt in the wholesale 
market’’ the retail dealer was wont to say. 

What followed? The wholesale market continued to 
spurt, and it was discovered that it was possible to 
advance prices to consumers. That is a good thing to 
remember—that the consumer of lumber will pay the 
price he is obliged to pay, just as you and I will pay the 
prices for shoes, clothes and hats we have to. It should 
also be remembered that before the financial squall 
scared the wits out of us there never was less com- 
plaint about prices by consumers all over the country. 


In reaching present prices at retail there was complaint 
without end, to an extent, in fact, that thousands of 
projected building operations were postponed, or aban- 
doned, but the point had been reached that the prices 
asked by the retail dealers were expected to be paid. 
Farmers had been educated in this direction. It was 
pointed out to them that within a few years their land 
had doubled in value; that for every product they were 
getting round figures and that they could not expect 
that all the improvement in prices could come their way. 

And while speaking of present prices it should be 
borne in mind that the recent drop in values or, rather, 
I should say in prices—as price and value lack much of 
being synonyms—can in no measure be charged to the 
retail dealers of the country. “ The latter were not clam- 
oring for lower prices and their customers, as a rule, 
were reconciled. Whence, then, the cause? A stand up 
and knock down fight between the manufacturers. Espec- 
ially does this apply to the yellow pine men. This 
fight began long before the alleged lack of currency 
was a subject for comment. It began when every banker 
in the country was paying money over his counter as 
freely as he ever did. In consideration of the conditions 
as stated this question arises: To date how much more 
lumber has been sold than would have been sold had 
prices been maintained? Assuming, for argument’s 
sake, that more has been sold, how does the profit side 
of the balance sheet show up? From my humble posi- 
tion it looks to me that there are yellow pine manufac- 
turers who have put their feet into it clear up to their 
knees, And in addition they have put many a retail 
dealer that handles their output into a brife that is 
liable to pickle him. 

To return to the retail dealers who have followed the 
market—for a few of them have done so. These are 
the dealers who now are on top. They made hay while 
the sun was shining. The man who is looking for easy 
sledding all through life will in time discover his mis- 
take. The movements of mankind in general, and of 
every individual as well, are like the waves of the sea, 
up and down, and when the merchant is up it is the 
time for him to prepare for adverses, but if when on top 
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“Thinks he is going some. 


of the wave he declines to get profits he has little to 
comfort him when the bottom falls out. 

I want to ask this question, beloved: Why are so 
many of us lacking the mercantile instinct and conse- 
quently sound mereantile practice? We should cast our 
eyes around and see what our neighboring tradesmen 
are doing. If nails advance the hardware man tacks on 
the inerease. It is the same with the dealers who handle 
sugar and sheeting. It is the same with every merchant 
in every line who received his mercantile training under 
a master. 

Another Question That May Arise. 

I certainly hope that the questions of this character 
to be settled will be few and far between, as there is 
disaster associated with them. A dealer, of what town 
or state it matters not, said to me: ‘‘So-and-So sold 
out three years ago and since that time he has had an 
inkling to get back. He has made a proposition to buy 
every yard in town and he has said that if he could not 
buy in he would establish the fourth yard. Within the 
last week it has been rumored that he will do this. He 
never was, very neighborly and if he lays in a new stock 
at present prices he will have us on the hip.’’ 

This dealer laughed at the possibility, but I could see 
that the smile was not over skin deep. This condition 
is being considered more or less in the retail field at 
large. In one day three dealers, representing that 
number of yards, raised it as a question for discussion. 
If ever there was a time in the history of the retail 
business that the dealers should join hands and pull as 
neighbors together it is now. There is great oppor- 
tunity for the fractious and disgruntled to drive in a 
wedge. Why, if at this juncture a new yard were started 
alongside of mine I would go out of my way around a 
whole block three times a day to say a pleasant word 
to my competitor. There are towns in which more astute 
diplomacy will be required than ever before. Nothing 
can be said here in this connection, however, that has 
not already been considered by the thoughtful dealer. 
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MAIN HEADQUARTERS OF KANSAS CITY LUM- 
BERMEN. 

Until recently I had not been in Kansas City since 
the Long building was completed and notwithstanding 
the structure has been described in these columns I 
must put myself on record as saying that in every detail 
it is exceedingly fine, and it is doubtful if a more per- 
fectly equipped office building can be seen anywhere. 
It is so handy, too, when an outsider is in the city and 
wants to say ‘‘Hello!’’ to some of his lumber acquaint- 
ances. There is a whole scad of lumbermen in the build- 
ing—floors and floors occupied by them—and ne matter 
how rough the weather the hardest work the vi Ator has 
to do is to hang his overcoat in some friendly office, 
turn up his pants’ legs to show that he knows what style 
is, adjust his tie and diamonds and travel up and down 
in the hydraulic elevators, dropping into this office and 
that one, making as fashionable calls as though he were 
a woman book agent. 

This herding together of the lumbermen is a great 
convenience to some people. It saves time and leg weari- 
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ness. There was a time when I had a snap in Minne- 
apolis visiting the lumbermen, as nearly all of them were 
located in the Lumber Exchange, but now they are 
scattering, many of them having moved to more modern 
quarters. In Lincoln Secretary Critchfield, of the Ne- 
braska state association, will make an effort to induce 
the lumbermen of the city to locate in the Little build- 
ing, a fireproof structure that is being completed at a 
cost of $100,000. 

The Long-Bell Lumber Company occupies two floors 
of the Long building, which are said to be the finest 
lumbermen’s headquarters extant. As it says in the 
classics, they certainly are out of sight. When one walks 
on rugs which cost $2,000 each, rests his eyes on gold 
plated chandeliers, sits in a sumptuous chair at a table 
that is conceded to be one of the finest pieces of ma- 
hogany that have left the hands of a cabinetmaker, he 
thinks he is going some, notwithstanding he may be a 
poor seribbler, who hasn’t yet paid for his winter’s coal. 

It is not my purpose to laud this splendid office build- 
ing, or the really palatial offices of the man whose name 
it bears, for those things which any man can buy with 
money, provided he has it, do not appeal to me as they 
do to some. A numskull who couldn’t recite the multi- 
plication table past the fives, provided he had the money, 
could duplicate this building and its magnificent offices, 
but ask him to duplicate the force that is working on 
those two floors, inspiring every man to do his best as he 
is now inspired, and he would be powerless. That’s 
where the man, not the dollars, comes in. 

I do not know how many employees are on these two 
floors, but several of the rooms are filled with them. 
I was shown over the place and while it may have been 
thought that I was looking at the frills I was watching 
the employees. What a foree! If Mr. Long isn’t 
prouder of them than he is of his largest saw mill I am 
mistaken in his makeup. Every man, woman and boy 
with whom I came into contact was courteous, intelligent 
and loyal to the backbone. 

I was acquainted with some of the men here before 
they. became associated with the Long-Bell company, 
and one of them, whose al] around intelligence and 
candor I respect, said, ‘‘ No man can work in this atmos- 
phere without becoming a bigger man. I don’t mean 
merely a bigger lumberman, but a bigger man.’’ What 
a compliment to the man who holds the helm of the 
biggest lumber business in the world. What a measley 
showing his office building makes alongside of it. The 
office building is material, the other exhibition is of 


mind, brains, soul. 


TUG ENGINES. 


There is a line of heavy service tug engines built 
by the Marine Iron Works, No. 1 Dominick street, 
Chicago, of interest to any who require machinery of 
that sort. They are built to order to meet the exact 
requirements of each particular ease, for either salt 
or fresh water service, deep to shallow draft boats, as 
may be required. Catalog free 
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UP-TO-DATE ADVERTISING BY THE RETAIL LUMBER DEALER. 


Typical Examples of Publicity by Purveyors of Lumber in Various States—Brevity a Good Quality—Advertising Finish. 


Brevity the Soul of Advertising Also. 

Philip Ott & Sons, of Jefferson City, Mo., have 
forwarded some new advertisements of the usual Ott 
quality, two of which are reproduced herewith. The 
hinge advertisement is likely to make a permanent 
impression upon the retailer, as will the other adver- 
tisement as well in spite of the fact that it contains 
oniy seven words. These two advertisements would 
indicate that Ott & Sons are retailers of building hard- 
ware and therefore afford some suggestion to other 


: Ott & Son. 


Almost Give 
Away 


CISTERN PUMPS 


And Allow a Little to 
Put Them In 


“Ask der Doctor” 


lumber dealers who carry that line. The firm says in a 
letter to the AMERICAN LUMBERMAN: 


We insert our advertisements only two times and have 
to pay but for two insertions. We never or seldom put 
“Jefferson City, Mo.,” on our advertisements, as they are in 
the daily paper, and we keep our sign boards and advertise- 

ments going, so that everybody in our territory knows that 
we are at Jefferson City, Mo. 








**Greatest Lumber Journal in the World.’’ 

Some months ago the editor of the AMERICAN LuM- 
BERMAN announced that he had awarded the cham- 
pionship for excellence in the advertising ranks to 
Louis L. Ott, of Philip Ott & Son, Jefferson 
City, Mo. Since that date he has received a number 
of samples of advertising by retailers located in all 
sections of the United States, but has had no occasion 
to change his verdict, although, as formerly stated, the 


“Swing on the Corner" 

















Ott’s Hinges. 


title is not absolute, and is at the mercy of anyone 
strong enough in the publicity line to wrest it from 
its present holder. Mr. Ott acknowledges his elevation 
as follows: 

J. E. Defebaugh, Editor AMERICAN LUMBERMAN, Chicago— 
Dear Friend: I have been breathing the sweet scent of flow- 
ers all day today from the beautiful bouquet that you threw 
me and, although we feel that it was hardly deserved, it is a 
peculiarity of the American people to feel proud to see their 
names in print and in an article that is written by the 
editor of the greatest lumber journal in the world, so I 
can not help but feel proud. 

I hope that others will contribute their parts to these 
articles and I will be.glad at any time to.do what little I 
can to help the good cause. I feel that my success so far 
in business I owe largely. to the lumber papers, and when 
my time is so taken up that I have only one hour a week to 
read, I put sixty minutes in to the lumber. papers. 

Thanking you for your kindness and wishing you and your 
paper unbounded success, I am, your friend, 

Louis L. Ort. 


For the Retailer Who Advertises. 

When the eaccessful advertiser was asked -‘‘How 
do you get the money to pay your advertising bills?’’ 
and replied: ‘‘By advertising,’’ he divulged one of the 
most important secrets of successful business. ‘The 
only thing left for any of us now is to determine what 
sort of advertising we can do individually that- will 





give us that perpetual motion and at the same time 
leave us a little profit on a heretofore doubtful an- 
nual expenditure with the local press. That it does 
pay to advertise has been so universally proven that 
it"is a common saying ‘‘The only business that ad- 
vertising doesn’t pay is that of the highwayman or 
grafter.’?’ Few lumbermen have never advertised, 
but many have tried it, we know, and found it not 
altogether an easy task. Why? Simply because of 
the great similarity apparently existing between their 
lumber and that of their competitor. 

But there must be some good reason why some 


’ dealers are so particular about where they buy their 


stock, aside from the question of price—maybe it is 
because of the attention the firm they buy of gives 
to its milling and grading, or possibly it is because 
of some marked natural characteristic of its timber. 
What is it? Look at your own case. Wouldn’t it be 
interesting to your prospective customer to know 
more about your ideas in this respect? If there is 
really nothing to mark the individuality of your lum- 
ber from that of your competitor then retail suc- 
cess depends upon the individuality of the dealer. 
Tell the people of your community why you think 
your lumber is the best. Maybe they have never 
thought there was any difference in lumber and a 
brief talk now and then in your local paper wou'd 
cause them to think there is a difference and it is 
because you know more about lumber than the other 
fellow that you have such faith in your products and 
are not afraid to cry aloud their superiority. That 
is not egotism; it is advertising—blowing your own 
horn. As an illustration tell them about the supe- 
riority of your finish: 
WE WANT YOU 

TO SEE OUR FINISH— 


A GOOD FINISH 
Interests. all, but in 


By that we don’t mear 
finale, but the superior 
quality of high grade 
lumber absolutely es- 
sential in any building 
where beauty and dura- 
bility are desired. It’s 
the stuff used for base, 
ease, cornices and all 
sorts of interior work 
and to insure the best 
results should be of the 
proper color and grain 
according to the uses to 
which it is applied. Our 
finish, both in yellow 
pine and cypress, was 
selected with due re- 
gard to its milling and 
drying and we’re anx- 
ious you should see it— 


lumber it is especially 
interesting, for it is no 
easy matter to get it. 
Much depends on its 
natural color and grain 
to make your base and 
casing attractive as 
well as the fact that it 
must be well seasoned. 
We investigated care- 
fully the stock we 
bought to sell you and 
are satisfied it not only 
possesses the desired 
natural characteristics, 
but is well milled and 
properly seasoned. Come 
in and look at it -so 
you’ll know what we’re 
talking about — won’t 
urge you to buy, but if 


we give a look free— you are thinking of 
come in. building this spring 
feel sure you’ll be dis- 
appointed if you buy 
without first seeing us. 
Words of Appreciation. 
The Citizens’ Lumber Company, of Campville, Neb., 
says in a letter to the AMERICAN LUMBERMAN: 
We admire the advertising corner greatly and get a good 
many pointers out of it. 
A similar letter comes from Leroy Hotchkiss, of the 
Rogers Lumber Company, Kensal, N. D., who says: 


I wish to say that we get a nice lot of helpful suggestions 
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We’re Here With 
The Goods! 











Righéprices on all our Building Materia, 
Our Stock will most Certainly Please yoU : 
ary Prompt Service, our: Constant aiM 
-_ Sort of Material for any kind of aJoB 


Reiiavitity is our Motto all of the TimE 


A 2 


Stay by us and you will be a big WinnelR 


Cesar. O» Mote Pine: Ana Netsas-: Her 


LeROY HOTCHKISS, Agti *Phone 69. 
AAMAS Aca AG 


from the AMERICAN LUMBERMAN and we think it is a perl- 
odical that should be in every lumber office. 


Mr. Hotchkiss encloses some samples of locals, a kind 
of advertising that possesses some merit. .Three of them 





‘are. reproduced. herewith: 


“Well, I'll be hanged,” said the gate that never falls, 


as the farmer loaded one into his wagon at the Rogers 
Lumber Company’s yard. Dandies? Well, I should say so; 
the best farm or lawn gate on earth. 

Can furnish any house or barn built complete from our 
present stock. .No waiting for material at Rogers Lumber 
Company’s yard. 

Of all the gates that ever were hung, the Iowa gate’s the 
easiest swung. Just give the ring a quick little slide, when, 
presto—the gate is open wide. See one at Rogers Lumber 
Company. 


An Ad Well Written. 
The Geisel Planing Mill Company, of Harrisburg, 
Pa., which is evidently a retailer of considerable lum- 


LUMBER 


We have it! Just reccived eighteen carloads of 


eeoooe 





; 





hemlock boards, yellow pine and hemlock sizes, and 
yellow pine flooring and ceiling. 
Our yards are sto ed’ to thels full capacity, so we must have 

immediate sale for “the i mber that bas just irrived 

We are able to name you very low figures on joists, 
studding, sheathing, fencing, flooring partition, ceil 
ing, etc., etc., ete. 

If you are in need of the above-mentioned items, it 
would pay you to see us at once. We have both 
phones. 


GEISEL PLANING MILL CO. 


Seventh & Emerald Sts., 
HARRISBURG, PENNA. 


ee eee ee 
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ber, has been running a snappy ad in a Harrisburg 
paper. It needs little comment and will undoubtedly 
afford valuable suggestion to any dealer who will study 
it. The size of the city in which the yard is located 
is probably responsible for the publication of its 
location. Such publication is a good plan to follow 
in any town. The announcement bears every indica- 
tion of having been written in the company’s office. 
Whoever wrote it knows something about advertising 
as well as about running a planing mill and selling 
lumber. 


Much Said in Small Space. 

The Central Lumber Company, of Memphis, Tenn., in 
a 4%-inch advertisement, which is reproduced herewith, 
has something to say and succeeds in doing it in this 
small space in a very effective manner. Unless it is in 
the sentence referring to prompt delivery there is not a 


M L “eget FROM 
10 TO 20 FEET 
GUM FRAMING isctesie"s 


Sash, Doors and Mill Work 





BEST GRADES LOWEST PRICES 
To Cur Prompy Desvery Sy:tem Our Patrons Can Welt Pay Homage 


CENTRAL LUMBER CO. 


Florence Avewond So. R.R. Phones 344 





superfluous word in the advertisement. One can not help 
but feel that reference to delivery could have been 
better expressed. The advertisement in its entirety, 
however, is above the average and well worthy of the 
reproduction which has been given it herewith. 


This Is One From Montana. 

The Kenyon-Noble Lumber Company, of Bozeman, 
Mont., is out for business. There isn’t any doubt about 
it, for the fact stands out from every word of the ad- 
vertisement which is reproduced here from the Boze- 


Are You Going to Build? 


3 
. ‘ou are, you will want the very best of materials at the very 
lowest price. Wel& We are the people to figure with; we can fix you up 
in short order and save you monéy. ‘Come in and see us. 


Kenyon-Noble Lumber.Co 


Fhone No. 4 »*320 West Main Street 


nmnmn 











man Chronicle. This is another ad that is going to be 
filed away by a good many advertisers for use just be- 
fore the busy building season. They are not going to 
be able to improve upon it much. This is a remarka- 
bly effective ad and is displayed in a small space. It 
occupied four inches of the Bozeman paper. 


The Point of View. 

It is only a few years since the work of the advertis- 
ing man, particularly the man whose duty it was to 
separate the merchant from his hard earned dollars in 
exchange for publicity, was almost as discouraging as 
any occupation a man could select. If a man could sell 
insurance or get advertising he could fill almost any 
salesman’s position. That a great change has come in 
the attitude of all classes of merchants toward this ques- 
tion is.evident. The man who once said he would not 
pay out the profits of his business to help support a 
newspaper has come to realize that advertising of the 
right sort is the motive power that drives his trade; and 
the question now is not whether to advertise but how to 
advertise in order to procure the best results. 
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CLERICAL PLANS AWRY. 


subsidence of the Rev. Hall’s Lumber and Money 
Making Scheme—Litigation Finishes the 
Chicago-Texas Company. . 





In the latter part of 1903 the AMERICAN LUMBERMAN 

evoted considerable space to the exploitation of a 
cheme concocted by Dr. George F. Hall and associates 
he object of which, according to representations made 
1 prospectus, was to enrich ministers and other small 
uvestors. The agent selected for their enrichment was 
he Chicago Land & Lumber Company, with headquarters 
u this city. In carrying out the material side of this 
shilanthropic undertaking Dr. Hall secured control of a 
mall mill and some pine timber at Prescott, Ark. In 
mnection with this mill, it may be said that the buyer 
vidently had overestimated the value of the property 
nd later endeavored to rid himself of the obligations 
e had assumed. 

Shortly after the organization of the Chicago Land & 
lumber Company, Dr. Hall secured an option on about 
i7,000 acres of hardwood timber land in Louisiana. His 
report on the possibilities of this tract of hardwood 
\imber fairly bristled with figures and glowed with pos- 
ibilities. ‘The timber was a mixture of oak, ash, hick- 
ry, gum and other hardwoods and Dr. Hall’s estimate 


of the quantity gave a total of 32,000 feet to the acre. 


Irom time to tyme, during the period when the concern 

as active, the AMERICAN LUMBERMAN received requests 
for information in regard to its prospects and neces- 
sarily devoted considerable space to discussions of its af- 
fairs. The stock was sold at various prices ranging 
from 20 cents to 50 cents a share, the par value of which 
was $1. It is not known exactly how many shares were 
sold or what became of the proceeds of the sale. It 
may be that untoward influences prevented the con- 
summation of Dr, Hall’s plans, which included not only 
the erection and operation of a giant hardwood mill 
but the building of a town to be known as Hall City, 
ut some point on the property. In addition to selling 
stock in the company Dr. Hall had Hall City platted 
und sold lots to his parishioners, fellow ministers and 
vthers who could be induced to buy. He also began 
the erection of a small single circular band mill at St. 
Marys, La. 

The Chicago Land & Lumber Company entered the 
lumber world in flying-wedge fashion. It was sup- 
posedly destined to split the lumber business wide open 
und to spill its enormous profits into the purses of the 
holders of Chicago Land & Lumber Company stock. 
That this result was not accomplished presumably was 
due to no fault of the directorate. No one can com- 
plain that this concern was slothful in its methods of 
selling stock or tnat it did not realize in its entirety, 
it indeed it did not overestimate, the possibility of 
profit in an extra fine tract of hardwood timber land. 

Two years were spent in perfecting the organization 
and selling stock. The following two years were spent 
in litigation. The grand finale’'came when the property 
of the Chicago Land & Lumber Company was sold at 
private sale by the trustee for sufficient to satisfy the 
unpaid balance due on the purchase of timber, saw miil 
aud the various other obligations, secured and unsecured, 
which had been created. 

If it be true that a man of ordinary intelligence 
could read very carefully the prospectus first issued by 
the Chicago Land & Lumber Company and know little 
nore of its worth, its aims and its an bitions than 
before setting out to acquire such knowledge it also is 
true that he can delve into the tangled mass of litiga- 
tion covering a period of more than two years—July, 
1905, to November, 1907—and know but little more in 
a definite way in regard to the status of any of the 
\srious legal proceedings to which the Ch:eago Land & 
l..1mber Company was named as defendant. An idea of 
their complexity and multiplicity can be gleaned from 
tie following statement but it is not averred that each 
ad every claim or suit or proceeding of bankruptcy 
hos been ineludea therein or adequately presented: 

in July, 1905, proceedings in involuntary bankruptcy 
Were pending against the Chicago Land & Lumber Com- 
pony in the United States district court at Texarkana, 
A:k. The same court had issued a judgment in favor 
0! the German National bank of Little Rock, Ark., for 
$/,000 on notes of the Chicago Land & Lumber Com- 
pny held by that institution which provided that in 
ti » event the property was sold at any time after August 
1, 1905, the bank should be paid and such other debts 
a might thereafter be proved. The property was 





LOGGING CAMP AND RAILROAD OF THE FORSTER-WHITMAN LUMBER 


placed in the hands of a man named Dennison, as xe- 
ceiver. R 

About this time also a judgment was obtained on the 
property in Louisiana and suits for the enforcement then 
were pending at Lake Charles. A number of judg- 
ments secured in the local court at Prescott, Ark., were 
then unsatisfied. Outstanding at that time were notes 
for several thousand dollars due and unpaid which had 
been given in payment for the property at Prescott and 
that in Louisiana as well. 

The creditors at Prescott, Ark., had served notice that 
they would appear in the district court at Fort Smith 
and institute bankruptcy proceedings and ask for the 
appointment of a receiver. 

Representatives of the creditors in Chicago also had 
started proceedings here for the purpose of having a 
receiver appointed for the assets represented by the Chi- 
cago office in this city. 

With a view of conserving the interests of all the 
creditors and staying proceedings in these various mat- 
ters, the outcome of which would have been the appoint- 
ment of a trustee in bankruptcy, it was agreed that 
the property should be conveyed to D. G. Robertson, 
attorney, of Chicago, as trustee. By this means Dr. 
Hall and associates were given opportunity to bond the 
company and to raise money to satisfy claims against 
it. At the time the trustee was appointed it was agreed 
that the company should have until December 1, 1905, 


and in the event of failure the trustee was authorized - 


to sell the property of the company at public or private 
sale for the purpose of raising money to satisfy its 
obligations. 

The head of the Chicago Land & Lumber Company 
was enabled to raise funds to wipe the slate clean, al- 
though the status of affairs was not changed materially 
from July, 1905, until November, 1906. 

During this time proceedings in involuntary bank- 
ruptcy were instituted in the United States district 
court at Lake Charles, La. This case was nearing trial. 
The holders of the vendors’ liens on the Louisiana 
property also had begun foreclosure proceedings under 
which the property could have been sold to satisfy this 
indebtedness, 

With this condition of affairs Mr. Robertson, trustee, 
concluded it would be well to sell the property at once 
in order to prevent creditors from losing a large part 
of their indebtedness. An opportunity presenting, the 
property of the Chicago Land & Lumber Company was 
disposed of for sufficient to satisfy all claims against 
it, the sale being made in accordance with the trustee 
agreement entered into in July, 1905. 

Dr. Hall’s magnificent tract of -hardwood timber in 
Louisiana has passed into the hands of practical lum- 
bermen. It is a magnificent tract of timber as all 
should admit when it is known that it contains about 35 
percent as much timber as the prospectus issued in be- 
half of the Chicago Land & Lumber Company claimed 
for it. The Louisiana property consisted of 17,000 
acres of heavily timbered land and a saw mill. It is a 
saw mill if the person giving it such name was inclined 
to be extremely courteous. The mill had been built and 
operated a short time and abandoned and was a tumble 
down affair. It was of the single, circular variety mill 
without a top saw. W. 8. Matthews, president and gen- 
eral manager of the Sabine River Lumber Company, 
which purchased the property, said of the mill: ‘‘It 
was the cheapest sort of an arrangement that could be 
called a mill. I do not think that Dr. Hall cut more 
than 100,000 feet of lumber and I do not believe he ever 
sold a stick.’’ 

This spells finis to Dr. Hall’s lumber aspirations un- 
less he should break out in a new and unguarded spot. 


~ 


A BIG WISCONSIN PLANT. 


Among the Wisconsin mills none is more modern and 
up to date than the plant operated by the Forster-Whit- 
man Lumber Company at Hiles, Wis. The illustration 
herewith shows the company’s camp and its line of rail- 
road which now is being extended into its timber. The 
company’s saw mill at Hiles has a capacity of 15,000 
feet in ten hours, and in connection with it are operated 
planing, shingle and lath mills, and three logging camps. 
Twenty-five thousand acres of timber, most of which con- 
sists of hardwood, are held in reserve by the Forster- 
Whitman company, and will supply its mills for many 
years, ae 

This plant is located near the village of Hiles in For- 
est county, Wisconsin, on the line of the Chicago & 
North-Western railway, and the company’s railroad fa- 
cilities are of the best, the car shortage which has given 
so much trouble elsewhere being rarely in evidence in 
that part of Wisconsin. 








COMPANY, IN FOREST COUNTY, WISCONSIN. 


IN FAR NEWFOUNDLAND. 


Timber and Lumber Possibilities of a Little Known 
Island—Character of Forest Growth— 
Logging and Manufacturing. 


DeER LAKE, NEWFOUNDLAND, Dec. 24.—Editor AMER- 
ICAN LUMBERMAN: Of Newfoundland, the tenth largest 
island in the world, there is perhaps less known by the 
average citizen of the United States than of any other 
civilized portion of the same area. Lying between 
46° 36’ 50” and 51° 39’ north latitude and 52° 37’ 59” 
and 59° 24’ 50” west longitude, fifty miles from Cape 
Breton and but 1,100 miles from New York, it seems 
strange that we have not become better acquainted with 
its numerous resources. Instead of a bleak, barren, ice- 
bound region, such as I had pictured it, I found upon 
my arrival, October 4, that no frost had been encoun- 
tered and that the farmers, of whom there are a great 
many, were busy harvesting good crops of hay, potatoes, 
cabbages, turnips, oats ete. The weather was as pleas- 
ant as at home and continued so until the 20th, when 
a northwest gale brought about two inches of snow, but 
that disappeared in two or three days and was followed 
by clear, warm days. 

The timber of the island, consisting mainly of fir, 
spruce, pine, yellow and white birch and tamarack, 
growing in the order named, is found chiefly near the 
bays of the coast and in the valleys of the rivers, but 
a smaller growth is to be seen on some of the hillsides. 
What is known as the timber belt, however, is princi- 
pally that portion drained by the rivers Humber on the 
west coast and the Exploits and Gander on the northeast. 

Pine, which is of a grade similar to that growing 
on our swampy ground in Michigan, Wisconsin and 
Minnesota, is from ten to thirty-six inches in diameter, 
cutting two to three logs to the tree, but the propor- 
tion above sixteen inches is small, and while at this time 
it is considered the most valuable wood I am of the 
opinion that the fir and spruce are its superiors com- 
mercially. The latter two woods are found in vast 
quantities from six to twenty-four inches on the stump, 
growing thick in the ground, and are generally tall and 
clean, 

Recent analyses show either variety to be unusually 
dense and of a fiber particularly suitable for pulpwood, 
through which product they will eventually find their 
way to market. 

White birch is small and suitable only for manufac- 
ture into small articles, such as spools ete., but the 
yellow variety grows to good size and is valuable for 
furniture making and finishing lumber. 

The manufacture of lumber has been undertaken 
seriously by but five or six firms, the largest being the 
Newfoundland Timber Estates, Limited, which I have 
been told has been very successful and markets its 
products in the United States and South America, 

Lumber produced from fir and spruce makes ideal 
piece stuff, but, containing many small, tight knots as 
it does, it is suitable only for the lower grades of 
boards. Shingles and lath are cut from both fir and 
spruce and the former admit the sound knots in the 
No. 1 grade but are not exported. Practically no 
grading is done, or rather there are but two grades 
known, the No. 1 admitting everything free from rot 
and shake, sound knots not being considered a defect. 
For matching and bevel siding some sorting is indulged 
in, but to a limited extent only. 

Scientific logging has not been introduced and indeed 
I can not see that it would be practical, as the timber 
grows on land always sloping toward a stream or lake 
and being small can be hauled on the crudest kind of 
roads. In other words, it can all be skidded, no long 
hauls being necessary. Short logging railways may be 
of use in future, but for years timber can be had more 
economically without their use. Camps are cheaply 
built, equipped with few horses, sleighs, drags etc., and 
under this method the cost seems to be reduced to a 
minimum; at any rate, logs are being put into booms 
at the mills for $3.50 to $5, which is lower than in the 
states for the same sized timber. Outside of the fishing 
season, which usually lasts most of the summer, labor 
is plentiful and the scale runs from $16 to $20 a month 
of twenty-six days.. To this is added the cost of keep, 
which I am informed should not exceed $8 a month for 
each man. The latter, I am convinced, is true, as the 
fare is. of the cheapest kind obtainable. 


BPP IIS 


The retailer who needed his association in flush 
times surely needs it now. 
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HEARING OF THE CAR STAKE EQUIPMENT COMPLAINT. 


Conclusion of the Last Hearing of a Stubbornly Contested Dispute—Lumber Shippers’ Final Innings—Fili- 
bustering of the Defense—Testimony of Stake Inventors and Stake Users—Attorneys’ 
Oral Arguments to Be Made Next Month. 


Following the testimony of W. A. Wimsatt, C. L. Bab- 
cock was called by the complainants. He testified 
that he is in the lumber business at Ashtola, Pa., with 
mills at that point and Arrow, and at Davis, W. Va.; 
Tellico, Tenn., and Babcock, Ga. The witness stated 
that 80 percent of his company’s shipments from 
Pennsylvania, or about 4,000 cars a year, goes in open 
ears and that his company has experimented with 
the Cambria stake and that he considered the stake 
‘‘all right’’; that it had given very satisfactory re- 
sults and had been in constant use for many months. 
In his opinion it is practicable to equip gondola cars 
with permanent stakes. It cost his company from 
20 to 25 cents a thousand to load lumber in open cars 
and approximately the same expense was incurred in 
loading box cars. : 

William Sheridan, a railroad man of Toledo, Ohio, 
in that business since 1870, was called and testified 
that he was buying right of way for the Michigan 
Central, the Wabash, the Wheeling & Lake Erie and 
acted as yard master and station agent. 


Mr. Ross—Have you ever made any particular study of 
the equipment of cars? A. Yes. I made a stake to comply 
with the Master Car Builders’ rules with reference to the 
depth of the car; made it tubular so that it would coilapse 
and lie on the side of the car and be out of the way of 
passing trains, and I made it so that the load would spread 
if necessary to unload it and release the pressure at the 
top. It is a stake that will both telescope and fold and 
can be laid down by the side of the car. 


An Inventor and Railroad Man. 


J. F. Townsend, traffic manager of the National 
Tube Company, located at Pittsburg, who had been 
in that business eight years and prior to that was em- 
ployed in various departments of railroads in trans- 
portation and traffic and had been general freight 
agent of the Wheeling & Lake Erie road, was called 
by the complainants. He testified that he had done a 
good deal of work on permanent stakes for gondola 
cars and identified a photograph of cars showing a 
load of tubes held in place by such stakes. 


Commissioner Cockrell—Have you a patent on it? A. 
Yes, sir. That weighs about 140. It can be made 
lighter, but we made it strong so that it will not bend. 
That stake is stronger than the car itself. Any blow 
that would bend that stake, or dent it, would crush in 
the side of any car. It is all steel. That stake is only 
for a gondola, but we have also the same thing for flat 
ears. The stake is made in that way so that it turns 
down that way (indicating) an inch away from the side 
of the car so that it makes for the full maximum load, 
I think. There is no danger of this stake binding on the 
side of the lumber or anything of that kind, so that you 
ean hit it with a sledge and loosen it up and then it 
rolls down alongside the load like a roller. A permanent 
stake of this kind applied to the gondola and flat cars we 
think would increase the maximum load or the average 
load about five tons—that is a tremendous increase. 
That is on all traffic, but of course I have talked about 
the stuff that I am familiar with, which is pipe, and one 
load of our freight going to the Pacific coast would pay 
for equipping the car through one trip. Of course we 
ship many of them. We have had a car equipped for 
about a year with this and it has never been in the shop 
for repairs. 

We offered to equip a car for the Chicago & North- 
Western without cost. The superintendent, Mr. Schroyer 
I think is his name, superintendent of the traffic depart- 
ment, wrote me a letter. They asked for prices ands this 
thing was in an_ experimental state and I wrote to Mr. 
Schroyer and told him if he would send a North-Western 
car to McKeesport we would equip it free of charge. He 
never sent the car and did not reply for three or four 
months and when we pressed him for a reply he wrote 
indicating that he did not want to make the test. 

We have had cars equipped with stakes substantially 
similar to this for ten years—our own cars. They have 
given very satisfactory service. They are stee] cars and 
in i904 we built twenty-five more to be used at Loraine 
for hauling skelp. ‘They worked very satisfactorily. I 
have given a number of years’ study to this problem and 
think it is practicable to equip both flat and gondola cars 
with permanent stakes. 

The National Tube Company equips perhaps 70,000 cars 
a year. Last year we shipped 89,000 cars, the freight 
consisting of tubes and steel rails and things of that kind. 
We get most of the cars in our territory loaded with iron 
ore and limestone and load them out on open cars, gon- 
dolas principally. We put that stake on the inside of the 
siding. It does not disfigure the car at all. You would 
not know it is on when it is down. 

Mr. Ross—In the construction of these 100,000 capacity 
cars, the new gondola car of steel to which the Pennsyl- 
vania railroad are now limiting their increase, would it 
not be practical instead of the standard that they use 
there to fasten to the side of the car to fasten it to one 
of these circular tubes? Yes, and it would make the 
car very much stronger, and the only additional expense 
would be the extension. The stake would take up no 
more reom than the wooden stake now in use. 


Upon crossexamination Mr. Townsend stated that 
his company owns about 1,000 standard gage cars; 
that he had not submitted his stake to the committee, 
not having had an opportunity to do so, and had made 
none but minor changes in the stake as originally de- 
signed; that ten of his stakes would weigh about 
14,000 pounds. He admitted that his company had made 
a claim upon the Pennsylvania railroad for wooden 
stakes, charging it about $4 a car on 30,000 carloads. 
He had had no experience with the stake as used for 
forest products, but had had considerable experience 
with pipe, a heavier freight. Last year his company 
shipped about 30,000 garloads of pipe to the Pacific 
coast and the load fell short of the capacity of the 
ear about ten tons a car. The minimum now is about 
30,000 pounds to the Pacific coast. The first of Jan- 








uary, he understood, it will be 40,000 pounds. It was 
increased in the official classification district the first 
of August. ‘‘They raised the rates and raised the 
minimum, although we had increased the loading in 
the last few years more than 30 percent. If the min- 
imum is 36,000 pounds and the carload weighs only 
26,000 pounds they charge us for 36,000 pounds any- 
way.’’ 

At the conclusion of Mr. Townsend’s evidence the 
commission took a recess until 2:15 p. m. 


THE LAST SESSION. 


The first witness called in the afternoon was Charles 
h. Allen, of Eau Gallie, Fla., who had been engaged 
in the lumber business about thirty years and was 
formerly manager of the Hilton Lumber Company, with 
an output of 90,000,000 feet annually. Mr. Allen tes- 
tified that 40 pereent of lumber manufactured at his 
mill in Florida moves in open cars; that his company 
was not allowed to use stakes with redheart; that 
the company had no waste material of which to make 
car stakes. Witness had visited among southern mills 
where he saw but little waste material and he testi 
fied that he could not make ear stakes from such ma- 
terial. 

Mr. Ross—Have you seen any cars cquipped with the 
permanent steel stakes? A. Yes. I saw four cars at 
the shops of the North-Western railway in Chicago. They 
had been in use and were equipped with the Harvey steel 
stakes; they were all flat cars and the stakes were in 
good condition except one which had bent but not in such 
a manner as to injure the car. It was bent lengthwise of 
the car and did not fall down flat. It would cost about 
30 cents to repair that stake. 


Q. Can you state whether or not have made a 


you 
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eareful study of the subject of equipping cars with per- 
manent stakes? Yes, sir; I have. In my opinion it is 
practicablé. 

The Inventor of the Harvey Stake. 

G. L. Harvey, patentee of the Harvey stake so 
much in evidence, testified that he was one of the 
mechanical engineers retained by the lumbermen in 
this cause. After considerable protest from defend- 
ants’ attorneys he gave at length a description of 
the equipping and use of his stakes on the Burling- 
ton, St. Paul and other roads. He went into detail 
which has previously been exploited in giving the 
number of cars in use employing his stake, incidental 
to which he said: 


I have made a report in answer to the report that has 
been submitted by the railroads. In looking over some 
testimony of Mr. Barnum and other witnesses I have 
found that Mr. Barnum’s exhibit 52 shows a car carrying 
lath. I think it has been said that it is impracticable to 
use a permanent stake and no such stakes were neces- 
sary. The car builders’ rules call for four stakes on the 
side of a metal car and all loads with horizontal strips 
near the tops; in addition to that, braces running frém 
the car sills up to the corner near the top of each load. 
There is no reason why a metal stake should not have 
been used for that purpose. That car is not equipped 
according to the ordinary loading (indicating). 


Witness went into further details in combating the 
testimony of the railroad experts, readily confuting 
most -of their conclusions. In regard to the use of 
permanent stakes on loads of poles, relative to which 
considerable testimony had been given previously, 
Mr. Harvey said: 


In regard to these pole loads of which so much has 
been said, on the first double pole load from Daggett, 
Mich., a few stakes were slightly bent. During that time 
I asked the Raber & Watson people if they would make 
another double pole load. They said they would and 
would let me know so that I could go back to Daggett 
and -see the second load and unload it as I saw fit. . . . 
We tried three or four months to get another double pole 
load and we could not get it. Then they sent another 
double pole load without notifying us, or allowing us to 
inspect the loading before it was shipped. This is the 


result of a shipment from them (identifying photograp) 
indicating a disorganized load of poles). There has bee: 
a great deal said about stakes twisting in the sills whe 
the load moved the length of the car. The bolts used ar 
three-quarters of an inch and the holes were put in th 
sill, say, one-sixteenth of an inch longer than the bolt 
themselves, so if you put a pocket on the sill and do no 
tighten the bolts you cah move the pocket one-eighth o 
an inch. It will move the top stake an inch and a ha! 
or two inches without crushing the sills in any way. S: 
where reference is made to pockets being twisted in th 
sills I will say that I have never seen an instance wher 
they were twisted over three-sixteenths of an inch. Th 
heaviest blows I have seen struck have not caused suc! 
un accident as I spoke of; that is, if they intend to impl 
that it is a crushing of the wood. 

_ For a period of eight months on about eight roads o 
four cars in their service the total cost of repairs ha 
been $183 on stakes which cost originally $3,341, or 5! 
percent of their origina! cost. These stakes have been i: 
service various lengths of time, but the average wa 
slightly over eight months, 

Chary of Giving Information. 

Mr. Ross—You may state whether or not any of thes: 
cars were equipped by the Rock Island road and wha 
was the result of the experiment there. 

This raised the objection that the Rock Island roa: 
is not a party to this cause, to which Mr. Ross replie: 
that the Arkansas Southern is one of the defendan 
roads and is a part of the Rock Island system, ‘‘and 
the biggest lumber producing part of the Rock Islani 
road.’’ This led to a lengthy dispute during whic! 
Mr. Herbert, of defendants’ counsel, averred that tha 
road’s officials should have been brought to testify 
and during which Chairman Knapp said to Mr. Moot 
_ It is open to the objection you make undoubtedly, bu 
in a general way a lumber shipper is supposed to hay: 
an interest that is adverse to the carrier, and on tha 


theory what the lumber shippers have said in you 
interest has been admitted. So what the railroad 
defendants in this proceeding or not, have said abou 


these stakes is not altogether improper. 


Mr. Harvey testified that the Rock Island had 
equipped ten cars with 100 stakes, and that the re 
pairs to them had not been over a dollar and the cars 
had been in constant use for two months. Defendants 
counsel asked leave to file a letter from the genera 
manager of the Rock Island road commenting upo: 
the Harvey stake, the inference given being tha 
his comment was based upon the fact that the exper 
ment was made without his authority. 

The witness testified that in his judgment it is 
practical in every way to equip cars with steel stakes 
Equipment Furnished by the Roads. 

C. B. Farr, of Williamsport, Pa., of the Central 
Pennsylvania Lumber Company, testified that — th 
Pennsylvania road furnishes his company with flat 
cars equipped with oak stakes and chains and that 
that road is strictly enforcing the Master Car Build 
ers’ rules upon its own lines and connections; 
that the Pennsylvania company furnished — similar 
stakes and chains for various other lumber companics 
in his district. 

Seth M. Forseman, of Williamsport, Pa., also ot 
the Central Pennsylvania Lumber Company, testified 
that he had received loaded cars equipped with the 
Cambria steel stake and had Ibaded cars so equipp: 
that it would take a man one hour to stake a ext 
with wooden stakes and between ten and twelve min 
utes to equip a car staked with iron stakes. In his 
Opinion it was entirely economical and practicable to 
equip flat and gondola cars with metal stakes. 

Mr. Andrews, counsel for the defendants, reealled 
Mr. DuBes, the purpose being to show that the latter 
had a special arrangement with the railroad compan) 
for the carriage of his logs. Mr. DuBes testified that 
a special arrangement had been made by which the 
road made his company a rate on logs, furnishing 
equipment with the understanding that the 
would give the road all its outbound freight. 


Findings of a Practical Lumber Shipper. 


F. R. Babeock, of Ashtola, a member of the eco 
mittee appointed to investigate the practicability 
permanent stakes, testified that he spent two ye:’s 
in investigating the question of the practicability of 
equipping flat and gondola ears with permanc iit 
stakes; that the Illinois Central, New York Cent::! 
and the Pennsylvania roads had equipped twenty gi 1- 
dola cars and that in his opinion it is both practica! le 
and economical to equip flat and gondola ears with 
steel stakes. 


Mr. Ross—What is the average difference in weight o a 
flat or gondola car of lumber as compared with the |: id 
of a box car of lumber? A. I think that would vary in 
different sections. In our section we load a great dul 
heavier on gondolas than we do on box cars—I should - .y 
50 percent more. The capacity of the car allows us to 
do that. Weare not required to do it other than by lie 
fact that we are always short of cars and are compe! ed 
to load to the capacity of the mills to keep going. I\ is 
to the advantage of our company and to the carrier in 
revenue. The carrier gets more revenue at substanti: 'ly 
the same expense. 

I have a report of such investigation as I have b cn 
able to make on all cars that were loaded and ship) 7d 
under our investigation, cars equipped with Cambria s':¢! 
stakes, These are letters from the consignees reporting 
the condition of the cars at the time they received th: in. 
These are all reports of the condition they were in. 

Mr. Ross—From your experience with the stakes h:ve 
you found them generally satisfactory? A. Entirely 50. 
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We have equipped a car with the Tonney stake for the 
Tellico River Lumber Company and that has been found 
satisfactory so far as we have experimented with it, It 
is one of the cars with the folding steel stake and the 
ordinary stake pockets. I believe the National Tube 
Company’s stake is practicable and overcomes any pos- 
sible chance of a stake bending lengthwise of the car. 

Mr. Stone—You said in reply to the president of the 
commission that you ‘thought it proved to be economical 
to the carrier. What do you mean by that? A. 
believe that the life of the stakes will prove them to be 
economical to both carrier and shipper. I mean that in 
my judgment the maintenance of these stakes when the 
improvements are made will be very small. 

Q. What is your opinion with reference to the capacity 
of a car equipped with these stakes, as to whether it 
would carry more than with the wooden stakes? A. We 
never had any trouble. I do not think that would 
increase the capacity materially. If we got a large car 
by using a large stake we could load to its capacity. 


Compensating Phases. 


Upon cross-examination Mr. Babcock was asked by 
Mr. Holden: 


You say the use of the Harvey stake, or permanent 
stake, would be economical from the railroad point of 
view. It has been testified here that the Harvey stake 
weighs approximately 1,000 pounds to the car. Do you 
know what it would cost a year, a car, to haul the 
thousand pounds around the country? A. No, sir; but I 
have observed that it has also been testified that the 


stake pockets on flat cars weighed 1,300 pounds. There 
is a good deal of traffic on open cars on which the stake 
would not be used at all, such as carrying stone and 
various things. That, of course, is apparent. It also 
happens that we are often tendered cars with one or two 
tons of rubbish in the bottom of the car, so that it 
appears that the railroads are not particular regarding 
the additional freight they carry. I get cars with a foot 
of rubbish in the bottom of the car and it costs money to 
clean it out. 

Q. Some shipper left it there, or put it in for some of 
your purposes to help carry some load, did he not? A. 
Well, the railroad evidently does not take much notice of 
it because it did not take it out. 


Mr. Holden asked as to the apparent additional ex- . 


pense of using a car upon which permanent stakes 
were installed, but with little apparent satisfactory 
result. After offering certain exhibits in behalf of 
the complainants Mr. Ross announced that the com- 
plainants rested. 


A Boomerang for the Defense. 

Chairman Knapp—Referring to the joint dispatch which 
we were informed was sent yesterday to Mr. Ross, I 
would like to say that I have a telegram from him which 
uppears to be in reply to that, dated Boston, Mass. 
October 24, addressed to me as chairman of the commis- 
sion. It reads: 

Car 32196, B. & M., equipped with twelve stakes, 

April 8, 1907, loaded April 15 with logs, unloaded 


April 17, and two stakes cripple@ Car taken out of 
service and has not been in service since. Car 
stripped of seven stakes to repair other cars and 
seven stakes taken from Maine Central cars which 
were crippled and applied to this car. 

It will be recalled that a joint telegram was sent 
by Mr. Ross for the complainants and Mr. Moot for 
the defendants relative to the cost of the car desig- 
nated by Mr. Stone a ‘‘hospital’’ car, which was on 
exhibit in Washington and which Mr. Ross, in be- 
half of the lumbermen, claimed had been ‘‘doctored’’ 
for the purposes of the defendants. The telegram as 
cited above shows that Mr. Ross’s contention was 
correct, although Attorney Moot is entirely exempt 
from any complicity in the attempted deception. 

After further conversation between the chairman 
of the commission and counsel for both sides relative 
to the dates for oral argument Chairman Knapp ad- 
dressed Mr. Ross as follows: 

At 4:20 p. m. the hearing finally adjourned. Oral 
arguments by both sides to the controversy will be- 
gin at Washington, D. C., at 10 a. m. January 9. It 
was intimated on the last day of the hearing that the 
entire membership of the Interstate Commerce Com- 
mission will receive the arguments. 





REPORTS OF TRADE CONDITIONS IN WIDELY SCATTERED LOCALITIES. 


Volume of Business for Year Averages as Much, or More Than That of Last Year—Stocks Generally Lower. 


Trade Normal. 


DENISON, lowa, Dec. 21.We operate six yards and find 
that our stock on some material is 50 percent above the 
average on most dimension stock, normal, and on a few 
items of dimension stock very short. Collections are slow, 
although the volume of our business has been above the 
average for the year. Our present trade is normal and it 
is too early to say anything concerning the situation for 
next year. Tue Stewart LUMBER COMPANY. 


Business Better Than Expected. 


Paris, Tex., Dec. 21.—In our two yards, one at Paris and 
one at Ward, our stock is practically the same as a year 
ago and collections are averaging well. The entire year's 
business has proved to be much better than we expected 
and the prospects for spring trade indicate that there will be 
a slight falling off in business for the spring months at 
least. Our present trade is light. 

De Kale LUMBER COMPANY. 





Collections Unusually Good. 


MADISON, Wis., Dec. 21.—We have twenty-eight yards 
and it is too early to tell how our stock compares with that 
of last year at this season. Collections have been unusually 
good and we find that our business for the year stands 
slightly in excess of that of 1906. It is too early under ex- 
isting conditions to judge intelligently regarding prospects 
for next spring's business, as we would consider any state- 
ment of this kind merely a guess. Trade with us at this 
season is generally light, but is perhaps a little more so 
this year than formerly. 

BrRirvincGuaM & Hixcen LUMBER COMPANY. 


December Business Normal. 


ltowns, KAN., Dec. 21.—We find the stock at our ten 

yards this month to be about 10 percent less than for the 

corresponding time last year. Prospects for the next year 

are fairly good and our December business is about normal. 
CENTRAL LUMBER COMPANY. 


Stocks Lower. 


OnLANbDO, OKLA., Dec. 21.—Stocks at our three yards are 
30 percent lower than at this date last year. Collections 
are slow, the practical failure of crops having contributed 
to this condition to a certain extent. We look for business 
next year to be about 25 percent less than for 1906. 

VAN DenperG & Scorr. 


More Business Than Last Year. 


BILLINGS, Mont., Dec. 20.—-We have six yards and have 
on hand fully as much steck as we had last year at this 
time and possibly a little more—say 15 percent. Collections 
have been very slow, although the volume of business done 
by us this year jis greater than for 1906. Prospects for next 
spring do not look very encouraging at any of our yards, 
with possibly one exception. Our present trade is light. 
Usually our best trade is during the last three or four 
months of the year and in expectation of that increase in 
trade we ordered early that we might have sufficient stock 
on hand to care for it, but when this financial flurry struck 
our section of the country business seemed to fall right 
down and there has been very little doing excepting in 
building contracts that were under way. 

H. MALLEN & Co. 


. 


Business Increased 25 Percent. 


WALLA WALLA, WASH., Dec. 20.—We operate six yards 
and find our stock this season 10 percent less than last 
December. Collections are up to the average and our busi- 
ness during the year has shown an increase of at least 
25 percent. Prospects for next year’s business are better 
than we have known them and our present trade is normal. 

TuM-A-LUM LUMBER COMPANY. 


Big Increase in Business. 


Rion, Wis., Dec. 21.—At our four yards we find collec- 
tions slow. At the same time our business has shown an 
increase in the last year of 331/3 percent and the pros- 
pects for the next year are fair. Our present trade is 
normal. CALDWELL & GATES. 


Collections Slow. 


MILBANK, 8. D., Dec. 20.—Our stock at the four yards 
operated by us is at this time about 10 percent above that 
of a year ago. Collections are very slow and for the eleven 
months of 1907 our business has shown a falling off of 
35 percent. Prospects for next year are fair, although our 
present business is light. Cc. BE. McGowan. 


Business Greater but Collections Slow. 


Kansas Crry, Mo., Dec. 21.—We are operating six yards, 
five in Oklahoma and one in Kansas City. Our stocks are 
from 1,000,000 to 1,250,000 feet below normal. Collections 
have been exceedingly slow. The yolume of our business 
for the eleven months of 1907 is in the neighborhood of 
35 to 45 percent greater than at this time last year. Our 
manager is not hopeful of much change in trade before the 
spring grain crops are assured. We are placing our orders, 


shipment to begin after January 1, but will buy only about 
50 percent of what we usually buy. 
DASCOMB-DANIELS LUMBER COMPANY. 


Trade Up to Average. 


SPOKANE, Wasu., Dec. 20.—We run four yards and the 
condition cof our stocks is practically the same as at this 
time last year. Collections are fairly good, although busi- 
ness for the eleven months of 1907 has shown a slight 
falling off. Prospects for next year are good and our pres- 
ent trade is up to the average. 

HAYDEN LUMBER COMPANY. 


Improvement in Business. 


les Moines, Iowa, Dee. 21.—In our ten yards stocks 
ure 15 to 20 percent above last year at this time. Collec- 
tions are iairly prompt and there has been an improvement 
in our business for the first eleven months of 1907. Pros 
pects for next year are not flattering and our present busi- 
ness is light WISCONSIN LUMBER COMPANY. 





Business Above That of Last Year. 


ARLINGTON, Iowa, Dee. 22.—Stocks in our eight yards 
are practically the same as a year ago. Collections are 
slow, but our business for the eleven months of the year 
has been far above that for the same period in 1906. We 
expect trade to fall off to a certain extent next year, as 
crops have not been up to the average. Our present busi- 
ness is light. KEVE LUMBER COMPANY. 


Business Up to Average. 


GALENA, KAn., Dee. 22.—-We have three yards in operation 
and our stocks are from 25 to 40 percent above those of 
last year. Collections are siow, but our business has been 
about up to the average throughout the year. Prospects 
for next year are not encouraging. Present trade is light. 

WILLIAMS & ROBESON. 


Collections Light; Prospects Poor. 


GAINESVILLE, Trx., Dec. 21.—We operate three yards and 
our stocks are much above those of last year. Collections 
are very light and from present indications our business 
for the year will be under that of 1906. Prospects are poor 
for next year and business is below normal at this time. 

Leeper LUMBER COMPANY. 


Yards Well Stocked. 


OKLAHOMA Clry, OKLA,, Dec. 21.—We are running nine- 
teen yurds and our stocks are 10 percent larger than a year 
ago. Collections are rather slow, but our business will be 
15 percent above that of 1906. Prospects for next year are 
not up to the average and our present trade is light. 

S. M. GLoyp. 


Collections Prompt. 


GREENVILLE, Iowa, Dec. 22.—We have five yards. Our 
collections are prompt and our business this year will be 
about the same as last. Vrospects for next year are not 
very good and our present business is light. 

BRANDON Bros. LUMBER COMPANY. 


Falling Off in Business. 


Le Mars, Iowa, Dec. 22.—I am interested in ten yards 
and the stock at all these is about 10 percent above that of 
‘ast year at this time. Collections are generally slow and 
at most yards business for the year will be below that of 
1906. It seems to me to be too early to tell about next 
year’s business, but we look for a light trade. Our present 
business is light. M. A. Moore. 


Volume of Business Above That of 1906. 


Sr. Lougs, Mo., Dee. 22.-We have in operation five yards, 
and find that our stocks at the present time are 30 percent 
above those of a year ago. Collections are slow. The vol- 
ume of business, however, for the year is above that of 
1906, but prospects for next year are still in doubt. Our 
present trade is 40 percent below normal. 

BANNER LUMBER COMPANY. 


Coliections Excellent; Prospects Good. 


Srovx Faurs, 8S. D., Dee. 22.—In our twenty-five yards 
stocks are practically the same as last year at this time. 
Collections are excellent and our business for the year will 
exceed that of 1906. Early spring prospects are very good 
and our trade at present up to the December average. 


Ten Percent Increase in Business. 


ToLeDO, OnIO0, Dec. 21.—-Our seventeen yards have stocks 
14 percent below those of last year at this time. Collec- 
tions are fair and our business for the year will show an 
increase of 10 percent over 1906. Prospects for next year 
are only fair, although our business at present is normal. 

RoBbert Hixon LUMBER COMPANY. 


Prospects Very Good. 


COOPERSTOWN, N. D., Dec. 20.—In our six yards stocks are 
about 12 percent above those of a corresponding period in 
1906. Collections are very slow and our business for the year 
will be 10 percent below the average. We believe that pros- 
pects for next year’s business are very good and our trade at 
present is normal. CRANEO JOHNSON COMPANY. 


Business Same as Last Year. 


ENID, OKLA., Dec. 21.—We operate two yards and our 
stocks are about 30 percent below those of last year at thig 
time. Collections are slow. Our business for 1907 is prac- 
tically the same as the previous year. -Prospects for a 
heavy business before August 1 are poor and our present 
trade is very light. C, T. SALE LUMBER CoMPANY. 


Collections Slow; Business Light. 
MINNEAPOLIS, MINN., Dec. 22.—We are operating forty- 
seven yards. Our collections are slow and our business for 
the year will fall a trifle under that of 1906. The outlook 
for next year is not encouraging and our present trade is 
light. NortH Star LUMBER COMPANY. 


Trade Normal; Prospects Good. 


Kansas City, Mo., Dec. 20.—We operate fifteen yards 
and our stocks are about 5 percent below normal. Collec- 
tions are slow and our trade during 1907 has been prac- 
tically the same as for the previous year on a dollar and 
cents basis. Prospects for next year are good and our 
present business is normal. 

DICKASON-GOODMAN LUMBER COMPANY. 


Trade Light. 


Mason City, Iowa, Dec. 21.—Our operations include eleven 
yards. Collections are a little slow and our business this 
year is about the same as that of last season. Prospects 
for next year not very good and our present trade is light. 

Nye SCHNEIDER FowLer COMPANY. 


Business Heavier This Year. 


Iligh Hint, Mo., Dee. 22.—Our stock in the two yards 
we operate is heavier than at this time last year, although 
our business for the year has been heavier. Collections are 
slow and prospects for business next year are not encourag- 
ing. Present trade is light. 

JoHN NEBEL & Son Suprity Company. 





Prospects Very Good. 


GRANITE, OKLA., Dec, 21.—We operate three yards, but as 
this is our first year in business we can not make compari- 
sons on the size of our stocks. Collections are prompt, and 
prospects for next year are very good. Our present business 
is normal. McCLure NEFTZGER LUMBER COMPANY. 


Trade About Same as Last Year. 


Lee’s SuMMIT, Mo., Dec. 22.—We run six yards, at which 
our stocks are considerably heavier than at this time last 
year. Our trade for the year has been about the same as 
in 1906. Collections are slow and we can see comparatively 
little business in sight for next year. Our trade this month 
is light. J. C. Jones & Son. 


Business Better Than in 1906. 


Et Reno, OKLA., Dec. 22.—We operate three yards, and 
find our stocks in all about the same as last year. Collec- 
tions are slow and although our present business is light, 
trade for the first eleven months of 1907 was above that 
ot 1906. Prospects for next year are poor. 

CHOATE & YOUNG. 


Collections Slow. 


DALHART, TEx., Dec. 21.—We have ten yards, at which 
our stocks are more than a third larger than at this time 
last year. Our trade for the year was about the same as 
1906, but at present is light. Collections are slow and the 
prospects for next year are not encouraging. 

JACKSON-FOXWORTH-GAILBRAITH COMPANY. 


Average Above That of Last Year. 


St. JoserpuH, Mo., Dec. 21.—Our. stocks at our two yards 
are 20 percent higher than at this time last year. Our 
present trade is light, although the average for the year is 
above that of 1906. Collections are slow and the prospects 
for next year are not good. C. A. HUBACHER. 


Business Below That of Last Year. 


MILNoR, N. D., Dec. 20.—Collections are slow and busi- 
ness this year at our three yards has been below that of 
1906. We look for a quiet business next year and trade 
at the present time is light. MILNorR LUMBER COMPANY. 
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WEEK’S RECORD OF CHANGES, 
INCORPORATIONS. 


Georgia. 

Savannah—The Walker-Kelly Lumber Company, author- 
ized capital $15,000; A. F. Peeples, P. E. Keller and Gordon 
Saussy. 

Idaho. 
Coeur @ <Alene—The Chippewa Timber Company, 


authorized capital $25,000; Raymond Allen, R. Miles and 
Joseph Fallon. 





Illinois. 


Chicago—The Illinois Wood & Metal Finish Company, 
authorized capital $2,500; H. M. Bronson, B. B. Hadley 
and L. G. Quackenboss. 

Chicago-—-The National Parlor Frame Company, 
authorized capital $400,000. 

Chicago—The, A. Turner Manufacturing Company, 
authorized capital $40,000. 

Iowa. 

River Junction Lumber Company 
was incorporated at this point instead of lowa City as 
previously reported. 





Kentucky. 
Ashland—The Wright-Saulsberry Lumber Company, au- 
thorized capital $75,000. 
Louisville—E. B. Norman & Co., authorized capital 
$55,000; E. B. Norman, J. N. Norman and R. Carnahan. 
Louisiana. 


Lake Charles—The Consolidated Louisiana Lumber 
Company, authorized capital $25,000; E. F. Wasey, L. P. 
Pavia and Guy Beatty. 

N ent Land & Lumber Company, 
authorized capital $1,000,000. 

Maine. 

Augusta—The Deane Lumber Company, authorized capital 
$100,000, claim $30,000 paid in; S. P. Dean, C. A. Milliken 
and C. E. Milliken 

Augusta—The ‘Stockholm Lumber Company, author- 
ized capital $200,000; claim $100,000 paid in; C. A. Milli- 
ken and C. E. Milliken. 

Michigan. 

Belding—The Belding-Hall Manufacturing Company, 

authorized capital $300,000. 
Missouri. 


Kansas City—The Logan-Smith Lumber Company, 
authorized capital $5,000; F. P. Logan, J. S. Smith and 
P. C. Smith. 

Maplewood—The Greenwood Planing Mill Company, 
authorized capital $10,000. 

Minnesota. 


Minneagpolis—The Cline Lumber Company, authorized 
capital $50,000; Horace Cline, R. B. Clark and E. 
Strong. 





New Jersey. 


Patterson—The Harding Box Company, authorized 
capital $125,000; W. F. Harding, C. S. Harding and J. A. 


Harding. 
New York. 

Binghamton—T he Parlor City Chair Company, author- 
ized capital $2,500; A. O. Dailey, A. L. Oliver and V. F. 
Strong. 

Hammondsport—The Hammondsport Mg ag age Company, 
authorized capital $15,000; G. G. Hoyt, L. “McCoon and 
H. G. Layton. 

New York—The Frederick S. Lafond Company, author- 
ized capital $50,000; F. S. Lafond, E. L. Blackman, E. 
Drohen and others. 

New York—The Lumber Insurance Company of New York, 
authorized capital $200,000; S. M. Clement, F. W. Cole, 
Lewis Dill and W. H. Gratwick. 

New York—The Lumber Operating & Manufacturing 
Company, authorized capital $20,000; J. G. Snyder, J. G. 
Quinn, jr., and F. S. Moore. 

New York—The Rex Chair Company, authorized capita! 
$20,000; E. A. Allen, Frank Rose and A. de Mesquita. 

New York—The Robert Rossman Company, authorized 
capital $80,000; Robert Rossman, A. Rossman and G. L. 
Esp. 

Plattsburgh—The Placid Lumber & Supply Company, 
authorized capital $50,000; J. F. O’Brien, H. G. Baker and 
G. C. Kellogg. 

The Glen—The Howland & Ferris Lumber Company, au- 
thorized capital $25,000; W. L. Howland, C. W. Ferris and 
Kk. H. Ferris. 

Troy—The Bayer-McConihe Company, authorized capital 
$115,000; W. F. Bayer, Alonzo McConihe, Frank Baker and 
M. TT. McConihe. 

White Plains—The J. T. Lockwood Furniture Company, 
authorized capital $50,000; J. T. Lockwood, L. C. Lockwood 
and A. E. Lockwood. : 

North Carolina. 


Williamston—The Martin County Timber Company, au- 
thorized capital $100,000; Noah Lynch, J. G. Godard and 


others. 
Oklahoma. 


El Reno—The Conklin Lumber Company, authorized capi- 
tal $15,000; R. D. Conklin, N. H. Day and D. McKinistry. 


Oregon. 


Medford—The Trail Lumber Company, authorized capital 
$100,000; J. T. Gagnon, Emma Gagnon and O. St. Pierre. 

Portland—The Oregon-Washington Logging Company, au- 
thorized capital $5,000; S. C. Spencer, W. E. Farrell and 
EK. M. Madden 

Willamina— The a Lumber Company, authorized 
eapital $5,000; L. C. Palmer, C. A. Palmer and Faust 
Palmer. 








Virginia. 

Charlotte Court House—The Progressive Lumber Com- 
pany, authorized capital $15,000; G. W. Watson, W. E. 
Scott and C. M. Hutcheson. 

Washington. 

Pate Boundary Shingle Company, authorized capi- 
tal $3,000. 

Colville—The Lane F Bronson Lumber Company, author- 
ized capital $25,000 ; Lane and W. H. Bronson. 

Elmira—The sod ly ‘Lumber Company, authorized capital 
$30,000; F. C. Walters, C. A. Dalzell and J. Stevenson. 

Orting he Standard Woodenware Company, authorized 
capital $5,000. 

Seattle—The Elwood Lumber & Timber Company, author- 
i or $35,000; C. D. Elwood, Clara Elwood and C. H. 
“arrell. 

Seattle—The Empire Timber & Pile Company, authorized 
capital $6,000 

Seattle— The Little Bros. Mill Company, authorized capi- 
tal $6,000. 

Spokane—The Universal Lumber Com pany, authorized cap- 
ital $500,000; H. W. Greenberg, C. W. Sansom, S. S. Bassett 


and others. 
Wisconsin. 


Greenm Bay—The Hashek Manufacturing Company, author- 
ized capital $15,000; John Hashek, Joseph Klika, John Wil- 
lems and others. 

Janesville—The Chicago Tie Company, authorized capital 
$75,000. 


NEW FIRMS, INCORPORATIONS, 
BUSINESS CHANGES. 


Alabama. 
Birmingham—The Cairns-Marks Lumber Company 
recently entered the lumber business. 
Montgomery—The Adams-Watts Lumber Company has 
been succeeded by C. S. Adams. 
Arkansas. 
Center Point—John M. Hughes is out of business. 
Hydrick—Davis & Hodge are out of business, 
California. 


Lompoc—The Lompoc Planing Mill Company is out of 
business, 





Connecticut. 
Saybrook—The H. C. Wooster Company is out of business 


at this point. 
Florida. 


Jacksonville—T. V. Cashen has sold his plant to the 
Bradford Lumber Company, of Lawtey. 


Georgia. 
Bamboo—A receiver has been appointed for Boone & 
McCool. 
Summerville—W. B. Ward has filed a petition in bank- 


ruptey. 
Idaho. 


Nampa—The Nampa Planing Mill Company is out of 
business. 

Star—R. L. McFarland is closing out. 

Illinois. 

Benton—The L. T. Clem Lumber & Hardware Company 
has changed its ies to the Duquoin Lumber Company, 
removed its place of business to Duquoin and reduced its 
capital stock from $20,000 to $10,000. 

Chicago—Gantzel & Jonswold have been succeeded by 
J. M. N. Gantzel & Co. 

Chicago—Ryan & McParland have been succeeded by 
J. P. McParland. 

Elgin—The Seybolt Reed Pipe Organ Company has in- 
creased its capital stock to $250,000. 

Gilman—The Gilman Lumber Company has sold out to 
O. A. Harker, jr. 

Girard—Henry K. Young has sold out to Charles E. 
Boston and Charles Corey 

New Holland—The New Holland Grain & Coal Company 
is out of business. 

Sterling—The Evan L. Reed Manufacturing Company 
has increased its capital stock from $10,000 to $20,000. 

Watseka—The Fred A. Smith Lumber Company has 
been succeeded by C. M. Bonham, 


Indiana. 


Baldwin—Smith Bros, have removed to Monroeville. 
Eaton—The Eaton Manufacturing Company is out of 
business, 
Iowa. 


Douds—The Streeter Lumber Company has been suc- 
ceeded by the McCrary Lumber Company. 

Sioux City—J. J. Keefe and the National Wood Works 
have been succeeded by the National Wood Works Com- 
pany. 

Waterloo—The Wisowa Lumber Company has increased 
its capital stock from $100,000 to $200,000. 


Kansas. 


Ingalls—C. C: Isley & Co. have changed style to the 
Ingalls Lumber Company, 


Kentucky. 


Ashland—The Wright-Giles Lumber Company has been 
succeeded by the Wright-Saulsberry Lumber Company. 

Brandenburg—T. B. Howard & Son have been succeeded 
by Benjamin Hook. 


Louisiana. 

Chinchuba—The Conroy Lumber Company has Sold its 
mill and timber lands to the Louisiana Land & Lumber 
Company, of New Orleans, La. 

Robeline—The E. L. Hendry Lumber Company is out of 
business. , 

Maine. 

Skowhegan—Adams & Taylor have been succeeded by 
Adams & Burns. 

Massachusetts. 


Boston—The Suncook Valley Lumber Company is out of 
business. 

Winchester—Blanchard, Kendall & Co. have dissolved. 
Mr. Blanchard will continue. 


Michigan. 


Manton—Martin Northrup has sold out to James G. and 

John Truman. , 
Minnesota. 

Duluth—The Pulp Wood Log Company has increased 
its capital stock to $50,000. 

Grand Rapids—L. F. Knox & Co. have sold out to L. 
Schaf. 

Winona—The Winona Lumber Company has sold out. 

Mississippi. 

Hattiesburg—Boone Bros. are out of business. 

Hattiesburg—The Dixie Lumber Company is out of busi- 
ness. 

Hattiesburg—The R. B. Hopkins Lumber Company is out 
of business. 

Hattiesburg—L. B. Hoskins is out of business. 

Hattiesburg—-The T. A. McElreath Lumber Company 1s 
out of business. 

Hattiesburg—The Riverside Lumber Company is out of 
business. 

Hattiesburg—The Southern Lumber & Export Company is 
out of business. 

Meridian—E. J. Gallagher has sold out. 


Missouri. 


St. Louis—The T. L. Horn Trunk Company has in- 
creased its capital stock from $27,500 to $100,000. 


Nebraska. 


Ord—Burke & Clements have been succeeded by the 
Ord Lumber & Coal Company. . 


New Mexico. 


Elkins—The Pecos Valley Lumber Company, of Roswell, 
will open a yard at this point. 


New York. 


Bolton Landing—Ward & Roberts have been succeeded 
by the Bolton Landing Lumber Company. 

Buffalo—Beyer, Knox & Co. have been succeeded by 
the Beyer-Knox Company. 

New York—H. D. Howden recently entered the lumber 
business. 

New York—Frederick 8S. Lafond has been succeeded by 
the Frederick S. Lafond Company. 

New York—J. D. Stegeman is out of the lumber 
business. 


NEW MILLS AND CASUALTIES. 


New York—Willson, Adams & Co. are closing out. 
Rochester—William’ Anderson has changed style to Wil- 
liam Anderson & Sons. 
Troy—Bayer & McConihe have been succeeded by the 
Bayer & McConihe Company. 
R North Carolina. 


Wilmington—The Waccamaw Lumber Company has re- 


moved to Bolton. 
North Dakota. 


Hettinger—The Winkle Lumber Company recently 
entered the lumber business. 


Ohio. 


Tronton—Whistler & Scearcy have been succeeded by 
the Whistler & Scearcy Lumber Company. 

McConnellsville—The McKay & Jones Lumber Company 
is in the hands of a receiver. 

Marietta—Davis H. Thomas has been appointed receiver 
for the National Table Manufacturing Company. 

Wellston—-A. B. Leach & Son have been succeeded by A. 


LB. Leach. 
Oklahoma. 


Coweta—The Forest Lumber Company is out of business 
at this point. 
El Reno—The Conklin Lumber Company is opening a 
yard. 
Oregon. 
Molalla—W. A. Shaver has been succeeded by the W. 
C. Noon Lumber Company, 
Pennsylvania. 
Noblestown—John Wade has been succeeded by the 
Noblestown Lumber Company. 
Reading—Robert Patterson is out of business. 
South Dakota. 
Lemmon—The Lemmon Lumber Company recently 
began. 
Tennessee. 
Hluntingdon—Traywick Bros. have been succeeded by the 
Ituntingdon Lumber Company. 
Knoxville—J. C. Schrader has moved to Cincinnati, 
Ohio. 
Memphis—Ryan & McParland have been succeeded by 
Philip A. Ryan. 
Texas. 
Big Sandy—J. M. Dorroh & Son has changed style to 
Edwards & Dorroh. 
Daingerfield—McFarland, Storrie & Downey have moved 
to Diana. 
Daingerfield—D. T. Colquitt has moved to Winnsboro and 
will operate as the D. T. Colquitt Lumber Company. 
Golden—Y. O. McAdams has been succeeded by the 
Golden Gin & Lumber Company. 
Paris—W. B. Ward has been absorbed by the DeKalb 
Lumber Company. 
Troup—The Troup Lumber Company recently entered 
the lumber business. 
Winnsboro—W. M. Rhone is out of the lumber business. 
Vermont. 
jrattleboro—Knight & Prentiss have been succeeded by 
Mr. Knight. 
Waterbury—Randall & Roberts have sold out to L. J 
Roberts. 
Virginia. 


Norton—Jones & Smith have been succeeded by the 
Norton Lumber Company. 


Washington. 


Tacoma—The Defiance Lumber Company has increased 
its capital stock from $200,000 to $275,000. 


Wisconsin. 


Kenosha—The Simmons Manufacturing Company has 
increased its capital stock from $800,000 to $1,600,000. 

LaCrosse—The Tisch Bros. Company has changed its 
style to the LaCrosse Cigar Box Company. 

Tripoli—The Stolle-Barndt Lumber Company has _ in- 
creased its capital stock from $20,000 to $100,000. 


Wyoming. 


Sheridan—F. FE. Wunderlich has been succeeded by 


Hollis & Troyer, 





CASUALTIES. , 


Massachusetts. 


Springfield—D. R. McGarvie’s saw mill was destroyed 
by fire December 15, entailing a loss of $10,000. 


Michigan. 


River Rouge—A shingle mill belonging to C. A. Labodie 
was burned December 8, with loss of. $1,000. 


New York. 


jayside—The plant of the Bayside Lumber Compiny 
was damaged about $4,000 by fire December 13. 


Pennsylvania. 


Dushore—December 11, the plant of the Dushore Plan- 
ing Mill ace tan was destroyed by fire, causing a loss 
of $15,000 

Rutherton The plant of the Laurelton Lumber Com- 
pany was destroyed by fire December 15, entailing a loss 
of $15,000; covered by insurance. The company is backed 
by the Whitmer-Steele Company, of Sunbury. 

Texas. 

Hamlin—The yard of the Ferguson Lumber Company 
was damaged about $8,000 by fire December 11; covered 
by insurance, 

Waco—A fire in the barn and sheds of the Owens Lum- 
ber Company, December 13, caused a loss of $2,000; cov- 


ered by insurance. 
Washington. 

Des Moines—The mill of J. T. Nelson & Son and 
30,000 feet of lumber were destroyed by fire December 14. 
No insurance was carried. 

West Virginia. 

Parkersburg—The plant of the Parkersburg Mill Com- 
pany, manufacturers of interior woodwork, was burned 
December 19, entailing a loss of over $100,000. 

Wisconsin. 


Pound—Isaac Runnoe’s saw mill was totally destroyed 
by fire December 18, with loss of $7,000; no insurance. 


BRITISH NORTH AMERICA. 
Ontario. 


Springfield—December 14, the plant of D. R. McGarvin 
was burned to the ground with loss of $10,000; partly 
covered by insurance. 

Toronto—William Williamson’s planing mill was de- 
stroyed by fire December 16, causing a loss of $10,000; 
covered by insurance. 
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inquiries, Cars and Capital More Plentiful—Retail Trade Seasonably Light—Railroads Insur- 
ing Freight Payments— How Kansas Cityans Play. 
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IN THE MISSOURI-KANSAS DISTRICT. 

Kansas City, Mo., Dee. 24.—The very exhaustive and 
-omprehensive report on stocks in the retail yards which 
ippeared in last week’s issue of the AMERICAN LUMBER- 
1AN has been read with much interest by the wholesalers 
ere. Reports of traveling men and from other sources 
rave the impression that retail stocks in this territory 
vould be considerably below normal at the close of the 
ear, 2s it seemed to be the disposition of all dealers to 
uy as sparingly as possible during the fall and to work 
heir stocks as low as possible by the close of the season. 
t is also a fact that at the country points the fall trade 
as been fairly active and continued well into December. 
\s a matter of fact retail stocks in this territory may be 
lightly heavier than a year ago and still be light, as it 
inust be taken into consideration that last year the car 
hortage was serious clear to the end, and as pointed out 
u the report above mentioned, dealers had many cars at 
ihe mills or on the road which they had ordered and ex- 

ected to have in pile at the close of the season. For 
ihe last two months shipping conditions have been the 
reverse of those for the corresponding months last year, 
nd since November 1 cars have been plentiful and or- 
ders have come out quickly. It is not believed that retail 
‘ocks in the Kansas City territory are any heavier than 
they usually are at the close of the year, yet they may be 
in excess of stocks on hand in December, 1906, 

The retail trade, which is practically over for the year, 
as there will be little doing during the holiday season, 
has been disappointing at all large points since the flurry 
set in, but with the country dealers it is different, and 
many found that their fears that the flurry would 
keep their farmer customers from building were ground- 
less. In most localities the country trade was active 
through November and kept up well through the greater 
part of December. Several ot the lineyard people here 
suy their fall trade this year was better than in 1906, 
and in many instances they report it fully as good. The 
sume is true of single yard dealers scattered over the 
territory, and, while it is a fact that the sales of lumber 
and building materials of all kinds for the territory at 
large fell off noticeably after November 1, the large bulk 
of this decrease was in the cities and large towns. 

There is a more hopeful feeling among lumbermen in 
the southwest than at any other time since the flurry set 
in. There seems to be a feeling that the banks will re- 
sume normal payments of currency after January 1 and 
that they will be in a position to extend credit to their 
patrons on good security where needed. There is cer- 
tainly no lack of cash in the banks, and with very few 
exceptions the banks in both large and small places in the 
Kansas City territory have more actual cash in their 
vaults than ever before, and their cash reserves are away 
above the required limit. As a matter of fact many 
banks are now paying out currency without restrictions. 

The Kansas City wholesalers do not look for any trade 
to speak of during the week. Most of the dealers are 
busy invoicing, and orders never come in to any extent 
during the Christmas holidays. There is an active in- 
quiry for yellow pine and more inquiry for shingles and 
some other building materials than for a number of 
weeks, and the indications are strongly in favor of a 
very visible improvement in the demand. 

l.. E, Shelton, of Kansas City, who operates a retail 
yard at Ely, Nev., claims to hold the record for having 
unloaded the largest single car of lumber. It arrived at 
his Ely yard a few months ago, and contained 44,000 
fect of Oregon pine boards, The freight bill called for 
100,000 pounds at 70 cents, or $700. 

‘he Great Southern Lumber Company, of which Frank- 
lin Greenwood is manager, and whose general sales offices 
are located in Chicago, will be represented at Kansas 
City by T. I. Bennett, formerly the Kansas City repre- 
serniative of the Louisiana Red Cypress Company, of 
Ney Orleans. 

‘. A. Pratt, who for the last year has been located at 
Ney Orleans as superintendent of salesmen for the 
Lo visiana Red Cypress Company, has removed to Kansas 
City and will represent the company at this point. Mr. 
Pr: it is well known to the trade in this territory, having 
for a number of years represented the Broadway Manu- 
fac uring Company on the road, and later the W. R. 
Pic.ering Lumber Company. 

( \arles D. Marckers, of Oskaloosa, Iowa, was in Kan- 
sas City December 20. Mr, Marckers is buyer for the 
Ha. keye Lumber Company, which operates a line of 
ret: il yards in Iowa. 

|. G, Saunders left here with his family a few days 
ago for Richmond, Va., to spend the Christmas holidays 
wit’ his sister, Mrs. W. A. Jacobs, 

\.. M. Beebe, of the Long-Bell Lumber Company, has 
tet. rned from a two weeks’ trip among the southern 
mils, 

‘lhe report of the secretary of the state board of agri- 
culiure shows a wonderful prosperity in Kansas. The 
grand total of all farm products and live stock for 1907 
1s » (63,648,606. This sum is nearly $40,000,000 greater 
than the total of 1906. It also shows a per capita value 
of $280 for the whole state. This is why trade among 
the farmers has been good all fall and is still holding up 
Well. Dealers in the country report a good year and 
Since they have kept from buying for several months by 
trading among themselves ete. they are now making in- 
quiries and placing orders more than is usual for the 
Season. ‘There have been heavy snows throughout the 
State recently and this has made a great difference in the 
Outlook, Plenty of snow means big crops next summer. 


Collections are reported to be far in advance of what 
they usually are for December. Lumbermen are paying 
their bills again in advance. 

The new offices of William Buchanan, in the Keith & 
Perry building, in which this great lumber concern 
recently moved, are among the most convenient and 
beautiful offices in the city. The offices are on the same 
floor as before but much more conveniently located and 
occupy the front of the building. 

The C. J. Carter Lumber Company is putting out an 
eraser as an advertising scheme. ‘The eraser is a large 
very solid piece of rubber and has the company’s name 
on a celluloid wrapper. It makes a very handy office 
piece and can be had for the asking. Mr. Bucklew, the 
sales manager, reports a good December business and a 
bright outlook for next year. 

Among the visitors in Kansas City this week were Ed 
Hogg, of Jefferson City, Mo.; ‘Mint’? Johns, of Sedalia, 
Mo., and J. R. Moorehead, of Lexington, Mo. 

M. M. Riner, of the Riner Lumber Company, is spend- 
ing the holidays with his parents in Iowa. 

Ek. L. Page, of Muscatine, Iowa, traveling salesman for 
the Louisiana Red Cypress Company, of New Orleans, is 
spending his holidays with friends in Kansas City. 

Mell Katon, formerly with the City Sash & Door Com- 
pany, of Sioux City, Iowa, has been made manager of 
the American Sash & Door Company’s plant at St. 
Joseph, 

John Gleason, cashier of the First State bank, at 
Norton, Kan., was in the city recently. Mr. Gleason says 
the financial situation is much better in northwestern 
Kansas. 

John Poston, who deals in cedar posts at Branson, Mo., 
visited friends in the city this week while on his way to 
his home in Topeka for the Christmas holidays. 

Ted Wright, son of Burt J. Wright, has taken a posi- 
tion in the office of the Three Lakes Lumber Company. 
Ted has just finished school and this is his first venture 
in the lumber business, 

Cc. W. Green, manager of the Belcher-Stine Lumber 
Company, spent his Christmas holidays in Toledo, Ohio, 
his old home. 

Kodney E. Browne, sales manager of the W. R. Picker- 
ing Lumber Company, was the recipient of a beautiful 
cut glass decanter from the members of his office force 
Christmas eve. 

Frank Adams, of the Valley Pine Lumber Company, 
Havanna, Ark., visited friends in the city this, week. 
Mr. Adams will close his saw mill indefinitely January 1. 

George Hurley, of the R. J. Hurley Lumber Company, 
has returned to Kansas City from a trip among the yards 
of the company to spend the holiday season. Mr. Hurley 
says that he was agreeably surprised by the showing the 
country yards have made this fall. 





RAILROADS ASK BONDS FROM SHIPPERS. 

All railroads running into Kansas City have asked 
their shippers to furnish bonds for payment of freight 
for the year 1908. Several retail lumbermen have re- 
ceived these blanks to be filled out and as they are a 
new thing to them they are doubtful as to their benefit 
to themselves and will hesitate to sign them. It is given 
as the reason for this move that freight agents were held 
liable by their roads for all freight delivered and many 
consignees desired credit, or rather that the freight 
should be delivered at once and bills be mailed them 
or sent around later. This has been the practice and 
consequently freight agents carry from $50,000 to 
$100,000 in eredits for which they are under bond to the 
roads and have nothing to secure themselves. To secure 
themselves they are asking the Kansas City receivers of 
freight either to pay cash or give security to carry the 
amount so that immediate delivery can be made of ship- 
ments. The freight that is handled by transfer com- 
panies will not be affected, as transfer companies are 
under bond to the roads for all that they handle. Con- 
signees who desire to pay cash before shipments are 
delivered will not be required to give bond, but all others 
will, and no freight is to be delivered without the cash 
in advance or a bond. The local agents say, too, that in 
case of disputes on charges these bonds will help the 
shipper, because the freight can be delivered at once 
and the dispute settled later. They also say that this 
plan is in operation in practically all cities west of 
Chicago. The plan will be put into effect January 15, 
1908. It was the —— to put it in effect December 
15, but not all the roads could get ready by that time. 
This action strikes the lumber dealers, since they do 
their own hauling from. the car or have the car switched 
to their yards. They are anxious to understand the pur- 
pose of the movement and also to know just what they 
will be binding themselves to perform before they make 
the change. Doubtless when they have this complete 
understanding they will see nothing harmful in it for 
themselves, and it they do not they will be willing to 
do the right thing about it. The agents claim that on 
their salaries they can hardly afford to take such heavy 
risks and that this bond only secures them from any 
loss and in no wise takes any advantage of the con- 
signees. The lumbermen say that this is just the point 
they want to be sure about, after which they will be 
willing to make such arrangements as will relieve the 
agent of the risk. 


PET HOBBIES OF GATE CITY LUMBERMEN. 


Kansas City lumbermen have good red blood in them 
and enjoy life in business and in their pleasure. The 
AMERICAN LUMBERMAN has found that many of them 
have very interesting fads. The athletic club is a 
favorite order with many, and most of the younger set 
belong to that club. Their sports are clean and health- 
ful and recreation is as much a business with them as 
work. All of the manly sports are popular with them, 
and more than one can give a good account of them- 
selves in their favorite games. If it is hunting, shoot- 
ing, polo, cross country runs, the social games or any 
of the outdoor sports it is something to excel in and 
make the most of, Even the financial cloud has not cast 





the ‘‘blues’’ over their landscape. Their digestion is 
good and the future looks rosy. The following is a list 
of some of the sports a great many of the boys enjoy: 

James Austin—Fishing and rowing. 

W. 8S. McKinney—aAthletics. Member of the athletic club. 

W. BE. Cooper—Has no hobby and no automobile. Likes to 
talk politics. 

J. W. Deal—Just having fun. Likes walking. 

R. P. Ritter—Rich but sociable. Theoretically interested 
in Mexican lands. 

Cc. J. Tucker—Driving. 

W. M. Beebe—Believes in yellow pine. Also has trouble 
to keep down the stubs in his check book. 

E. KE. Scovern—Guns. 

George R. Hicks—-Automobile and tennis. 

Phil R. Toll—Children’s playgrounds. 

L. E. Seibel—The kodak. 

Tschudy brothers—Duck hunting. 

Wallace Pratt—Golf, polo and cross country riding. 

F. J. Buschow—Baseball. 

F. J. Moss—Golf. 

Cc. J. Flack—Fishing, but Mrs. Flack catches the fish. 

George B. Maegly—Guns and fishing tackle. Has fifteen 
pa all told. Good marksman. Great ambition to kill a 
ear, 

_H. 8S. Epperson—Insurance was his fad until it became 
his business. Now it’s a fad, hobby and business. 

J. H. Foresman—Horseback riding. 

M. B. Nelson—His new house is his main fad this fall. 

F. J. Bannister—F. J., jr., interests him most now. 

C. B. Sweet—Can tell a good story. 

O. E. Renfro—Baseball. Had the dope wrong on the 
Chicago-Detroit games, though. 

Duval Jackson—Studies financial questions. 

R. E, Byrne—Training his hounds and hunting. 

A. W. Byrne—Camping, fishing and hunting. Just now 
his “young hopeful” requires most of his leisure. 

T. C. Creel—Golf, 

C. P. Leach—A good “Indian.” 

Daniels brothers—Croquet. 

Scott Bates—Horseback riding. 

Charles Winn—Fishing. 

W. B. Medes—Baseball. 

Harry Dierks—Baseball. 

Ed Ward—Duck hunting and fishing. 

Frank Hodges—Duck and trap shooting. A nimrod. 

Max I. Mosher—Fishing. 

Fred Lyman—aArts craft. 

Paul Leidigh—Horseback riding and driving. 

Louis Hector—Hunting. Spaghetti. 

Cc. W. Green—Athletics and boating. 

Frank Schopflin—Driving. Thinks an automobile would 
be a good fad. Has some good reasons for not indulging 
in that fad, though, he says. 

Burt J. Wright—Belongs to the Ad Club. Makes a study 
of advertising and salesmanship. Likes to fish and can 
tell of great “catches.” 

Thor Sanborn—Likes to get out in the woods as far from 
civilization -as possible with a good gun. 

George Hurley—Keeps a large kennel of hounds. Hunt- 
ing is the favorite sport. Fond of fishing. 

D. G. Saunders, jr.—Mechanics and forestry. 

J. E. Turner—Belongs to the athletic club. Fond of 
tennis and fishing. 

Scott Harrison—Active member of the athletic club. 
Athletic sports. Baseball. 

Ken Harrison—Says he is a wooden man this fall, but 
his one fad is his 6 year old little girl. 

R. A. Norton—“I just trot along.” Has a piano player 
and enjoys “blocking” his father in a social game. 

T. W. Sanford—Golf. Understands the language fairly 





well. 

J. F. Goodwin—Music. Has an interesting den. Fond of 
mental pursuits. Has many friends among the small folks. 

L. L. Bucklew—Margaret Virginia, only a few weeks old, 
is his special fad now. Reads everything. Likes to hear 
others talk. Interested in “Modern Eloquence” at present. 
Was a Philippine soldier. 

W. A. Whaley—Just work. Reads the papers. 

G. Stevenson—tTrout fishing. Likes to talk it over with 
B. A. Johnson. Reads everything. Always smiling. 

M. G. West—Military life. Belongs to the militia. Was 
in the Philippine war. Is lieutenant of the Third Missouri. 

C. O. Fields—No fads. Reads everything. 

M. M. Riner—Athletics. Reads the lumber news. 

L. M. Noll—Keeps busy. 

C. H. Terry—Athletic sports. Reads much of his spare 
time. Drives. A good little man. 

John F. Bruce—His new girl. Tennis and reading. 

Keith §S. Pollett—Thirty-second degree baseball fan. 
Three broken fingers to prove his love for the game. 

8S. C. Marty—Tennis. 

R. Sutherland, jr.—Baseball fan. Enjoys glove contests. 

E. B. Gorin—Duck shooting. Fond of dogs and has a 
number. . he and George Hurley are the best duck 
hunters in the state. 

R. E. Browne—Baseball fan. Good “rooter” for the home 
team. Likes fishing. 

I. H. Fetty—Golf. Enjoys his Stoddard-Dayton machine. 

Cc. S. Keith—Automobile. 

Tom Barham—Golf. 
, T. A. Currier—From home to the office, and office to 
1ome. 

H. B. Roy—His little girl. 

W. B. Vanlandingham—Boating. 

Frank Congelton—Salesmen’s paradise. 

Victor Schutte—Antique furniture. 

K. 8. Duncan—Music. 

T. J. Bennett—Doesn't sell yellow pine. 

- L. Morrow and D. C. Pettit—The long and short 
ro) t. 

F. O. Rugg—Just sells lumber. 

J. E. Fleischman—More orders, the. better. 

Cc. W. Thornton—Long-Bells. 

Joe Anson—The champion. Just try him. 


OOOO 
A CHRISTMAS GREETING. 

The employees of the Long-Bell Lumber Company re- 
ceived the following little Christmas greetings from R. A. 
Long, president of the company, on Christmas eve. The 
hundreds of employees receiving this token of good will 
from Mr. Long valued it very highly: 

December 24, 1907. 
To all those associated with us in the Kansas City office: 

I do not know that I could express to you a better wish 
for tomorrow than that you may find all that are near and 
dear to you in good health, and that you may be able to 
perform some little deed or express some little thought 
that may lighten the burden and scatter sunshine in the 
paths of those with whom you may come in contact. 

Yours very sincerely, R. A. Lona. 








We are in the Market 


For Several Cars of All Thicknesses 
ists AND 2nds POPLAR LUMBER 
Also All Thicknesses High Grade 
TOUGH WHITE ASH. :: =: 3: 


Chicago Car Lumber Company, 


Pullman Building, CHICAGO. 
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Lumber Insurance . 
Company of 
New York 


84 William Street, New York. 


ce 
Headquarters for Lumber Insurance.’ 





Adirondack Fire 
Insurance 
Company 


84 William Street, New York. 


ce 
Headquarters for Lurtber Insurance.”’ 





Lumbermen throughout the United 
States and Canada have at their com- 
mand the facilities of these two strong 
companies — companies 
make a specialty of lumber and wood- 
working risks, insuring on an equitable 
basis of rates—and issuing indemnity 


second to none in quality. 


Branch Offices in Atlanta, Boston, 
Minneapolis; Sandusky, Ohio; Seattle, 
Halifax, Ottawa, Winnipeg 
eling representatives in other sections. 
Wherever you are located our repre- 
sentative will visit you promptly on 


For fullinformation address 


Lumber InsirerS Genetl Agen, 


84 William Street, New York. 


ce 
Headquarters for Lumber Insurance.” 
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which 


and trav- 
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500 LUMBER CONCERNS USE THE 


Write for sample sheets and prices, 
PERRY BOOK & BINDERY CO.. 








GRAM 


Fond du Lac, Wis. 











TO SAVE TIME, 


and brain work use the 


BOX ESTIMATOR 


for contents, decimally ex- 
pressed at a glance, of cut 


material, by quarter inches, for 
Boxes, Sash, Doors, Furni- 
ture, etc., in board or surface 
measure. Sent on trial. 


James M. Leaver 
SAULT STE. MARIE, MICH. 


PROSPECTS ENCOURAGING AT ST. LOUIS. 





Increase in Demand and Strengthening in Values Please Mound City Lumbermen —-Date of 


Saw Mill Resumption Uncertain First Meeting of New Lumbermen’s Club 
PP PPP PPP PPP PPP 


AN ABLE FORECAST FOR 1908. 

St. Louis, Mo., Dee. 24.—While no one here believes 
that the volume of business—or prices either—will be 
as satisfactory as in 1907, the feeling prevails that 
business is going to be good next year, although it is 
going to be done on a more normal basis; also that it 
is going to be harder work to sell goods in 1908 than 
it has been. Obviously there will be no more frenzied 
buying, and a greater effort will be necessary on the 
part of the sales departments. It is going to take work 
to sell lumber, and prices are not going to be where 
they have been by any means. 

Already the tide has turned. The impetus which set 
in last week has not: abated this week and now the 
dealers have more orders on their books than they had 
hoped for under the most favorable conditions. The 
big line yards have commenced buying and in sufticient 
volume to stiffen the price tone until now some dealers 
are quoting but $2 off the September list and not guar- 
anteeing these prices. After the line yards will come 
the smaller buyers, who will have completed inventories 
about the middle of January. 

Charles M. MeDaris, of the Ferguson, MeDaris Lum- 
ber Company, writes the following scholarly retrospect 





of the yellow pine business for the AMERICAN LuM- 
BERMAN: 

Since the early months of the year 1907 there has been 
little in the vellow pine situation to gladden the hearts of 


the manufacturers of that product. The year was ushered 


in under most auspicious circumstances. There was a 
frenzied demand for yellow pine of such violence that 
the price was the smallest factor with the buyers in 
placing their orders for this commodity, the ability to 
deliver the goods being the essence of the transaction. 
But the basic value of the commodity was extremely 


general prosperous condition of the 
was most dazzling for a _ record 
yellow pine industry. The manu- 
eo of yellow pine was looking forward to a day not 
very far distant, when out of the saw mill districts and 
the virgin pine forests of the south would spring in- 
numerable nabobs whose fortunes had been quickly made 
in legitimate business enterprises. 

There was, of course, the bane of the lumberman’s 
existence—the car shortage to combat, but the yellow 
pine manufacturer, basing his judgment on the experience 
of previous years, expected that the situation which was 
very acute at the beginning of the new year would grad- 
ually improve until by March or April the conditions 
would be normal, and with an extraordinary volume of 
orders at fancy figures on his books he felt that nothing 
but good was in store for him for the balance of the 


high, and with the 
country the outlook 
breaking year in the 


year, but his trouble began early, and it is this fact 
which makes this summing up of the year’s business 
peculiar and worth -the while. 

The car situation did not improve as was anticipated. 
Especially was this true with the mills west of the 
Mississippi river, and very early in the spring months 
the export business,’ which had been taking practically 


mills located in export territory, fell 
off to almost nothing and remained dormant practically 
throughout the remainder of the year. This had the 
effect of turning many mills, which formerly had found 
sale for their product at fancy figures in export markets, 
inland to compete for the yard trade and timber business 
at home. This addition, as it might be termed, to the 
production for home consumption, had a perceptible effect 
on the market at once, and this condition was augmented 
by the fact that spring business was practically elimi- 
nated, owing to the fact that winter was with us right 
up to the middle of May; this had the further effect later 
on of producing a feeling of uncertainty of the outcome 
of the crops for four or five weeks later than is usually 
the case. 
Early fall 
mill people, 
really out of season, 
cutting prices. Here, 
was shown to be very 


all of the output of 


retarded and some of the saw 
to stimulate buying which was 
erroneous method of 
as is always the case, this method 
unwise, for the reason that this 
action caused a weakening of confidence on the part of 
the buyers, who determined to indulge themselves in a 
hand to mouth buying while awaiting the outcome of this 
price cutting, which got sharper and deeper from week 
to week. This really marked the beginning of the worst 
slump in yellow pine values. There was a woeful lack 
of demand, together with much lower values; in fact, 
when the financial stringency of the latter part of October 
made itself apparent. This condftion of course had the 
effect of practically suspending all yellow pine business 
for several weeks. Now, as the old year is gradually 
drawing to a close, there is a slight inclination on the 
part of the buyer to place orders for spring business, but 
these orders are being placed on an exceedingly low 
basis, and it is only fair to presume that the market was 
entirely too sick to recover in a day. Hence those best 
informed believe that the advance, while steady and 
sure, will require several weeks for a return to a normal 
basis. However, it may be timely to state here that it 
has been the experience of buyers in every line that 
when values slump to any marked degree the buyers, in 
their desire and anxiety to take advantage of the lowest 
possible level, wait too long, or, in other words, that 
they wait until the reaction sets in, thereby passing up, 
as it were, their best» buying opportunity. 

It is a pleasing fact to catalog that at this time there 
is a decided increase in demand, together with a gradual 
strengthening in values; and it is believed that the wise 
buyer will place his orders as quickly after January as 
he possibly can. There is a heavy curtailment in all 
yellow pine producing districts, which can have but one 
effect, that of stimulating values. The outlook for the 
year 1908 in the judgment of those best informed seems 
to be that we will have an average year’s business, but 
that the volume of business will not be above normal. I 
hardly expect to see as a whole a business equal to that 
of 1907 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Dee. 24.—Throughout the southwest- 
ern yellow pine producing belt the mills are now closed 
down. The few that were still operating in spite of the 
adverse conditions that were responsible for closing 
down fully 80 percent of the mills were forced to close 
this week on account of the Christmas holidays. 

As a rule the stocks at the mills are very large and 
the date of opening the plants is a matter which can 
not be speculated upon with any degree of certainty at 


buying was 
endeavoring 
resorted to the 








this time. Now that milling operations are practically 
at a standstill it is likely that no attempt at a genera 
resumption will be made until the whole situation 
changes very materially and justifies it. 

Last week’s optimisti¢ outlook has been substantiated 
by subsequent events. The whole tone of the yellow pin 
market this week was encouraging. These last days of 
the old year are bringing hope to the local dealers in th 
shape of increased inquiries and orders. These are gen 
erally reported to be for large amounts. They come it 


most part from the larger line yard concerns. Th 
smaller retailers have yet to be heard from. 
Prices have unquestionably firmed up a bit. A fev 


days ago dealers were quoting $5 and $6 off the Sep 
tember list; now $3 to $4 is about the usual run. On 
concern in the Lumbermen’s building wired its traveling 
representatives today to quote nothing lower than ¢: 
off, subject to revision at the home office. The belie 
prevails that prices will soon show a sharp advance. 

George W. Miles, of the lumber company which bear 
his name, is spending a few days in St. Louis this week 

Edward Hines, of Chicago, was here this week advis 
ing the dealers to hold firm on prices and predicting : 
good trade next season. 

R. C. Bearden, of the Long-Bell Lumber Company 
suffered a number of severe burns on his hands am 
wrists last Sunday while trying to extinguish a fire tha 
threatened destruction to his home in University Cit 
where the people rely upon a volunteer fire department 
Mr. Bearden recently put in a new concrete base in hi 
fireplace and while a fire was burning in the grate th 
heat ignited a joist below the concrete flooring and th 
fire had gained considerable headway before it wa 
located. It was finally extinguished without great los 

C. J. Mansfield, of the Arkansas Lumber Company 
Was a 


Christmas visitor here this week. 
_C. A, Teasdale, of the Alf Bennett Lumber Compan 
just completed a trip through Iowa which he says wa 





quite seocenstul. 

R. C. Campbell, of the Alf Bennett Lumber Company 
spent ¢ aauenibes with his parents in Chicago 

News was received here today that the West, King 
Lumber Company, of Waynesboro, Miss., is in the hand 
of a receiver 

J. C. Jennings, of Hamburg, Ark., was in St. Louis th 
week. 

kx. W. Craft, of the Walnut Lake Cypress Compan 
Walnut Lake, Ark., spent Christmas in this city 

Edward Woods, of the J. Newman Lumber Con 
pany, Hattiesburg, Miss., visited here this week 

THE NEW LUMBERMEN’S CLUB. 

Sr. Louis, Mo., Dee. 24.—The newly organized Lun 

bermen’s Club of St. Louis will hold its first meeting 


on Saturday evening, January 4. Judging from the way 
the responses are coming in to the call sent out by th 
secretary it is evident that the meeting will be attended 
by a full membership, something over sixty. The meet 
ing will be held at the Mercantile Club. After dinner, 
which will be served at 6, President Freeman will a: 
nounced his committee appointments, which will be as 
follows: 


Entertainment—C. M. Jennings, chairman; Harry 
Schwartz and Thomas Fry. 
Membersbip R, J. O'Reilly, chairman; G. E. Jurd 


and Thomas C. Whitmarsh. 

Traffic—C. I. “Millard chairman; Theodore Plummer and 
Ss. J. Gavin. 

Arbitration—Julius Seidel, chairman; Franz Waldstein 
and C. D. Johnson 

Statistics—J. Pendergrast, chairman; W. R. Chivy 


and Alf Bennett. t 

Publicity—-George Hibbard, chairman; R. FE. Gruner a 
W. E. Barns. 

In the selection of his committees President Freeman 
has been most tactful. Each committee contains or 


member from each braneh of the trade represented in 
the Lumbermen’s Club—hardwood, retail and yellow 
pine. 





HARDWOOD TRADE AT THE MOUND CITY. 

St. Louis, Mo., Dec. 24.—The annual banquet and 
business meeting of the Lumbermen’s Exchange will 
be held at the Mercantile Club on the evening of Fri 


day, December 27. At that time the reports for the 
year will be read and officers for the ensuing yal 
elected. 


Receipts by rail for twenty-three days in Deecem)er 
this year were 7,117 cars. Receipts for a corresponding 
period last year were 7,264 cars, 147 more ears in 1) (7 
than 1906. Receipts by river for the same period this 
year were 91,000 feet. Receipts for a corresponding 
period last year were 250,000 feet, 159,000 more in 1/06 
than this year. Shipments by rail for twenty-three d..ys 
this month were 4,935 ears, against 4,565 cars for ‘he 
same period last year, or thirty cars more last year t)ia0 


this. Shipments by river for the same period his 
month were 13,000 feet. In 1906 they were 98,000 fvet, 
or 85,000 feet more in 1906 than 1907. 
PPB PBAAB BLD DD DL 
H. D. Norris. 


Harry D. Norris, representative in California of the W ile 
& Friant Lumber Nar of Grand Rapids, Mich., died 
recently at Stockton, Cal., of acute pneumonia. He had Lee 
looking after the timber’ holdings of the company for the 
last four years a was well known on the Pacific evast 
His remains were shipped to Grand Rapids and his funera 
was held from his mother’s residence.’ Mr. Morris had been wit 
the White & Friant Lumber Company for more than twenty 
five years and had served in almost. every capacity {col 
office boy to general superintendent and manager. He leave 
a widow and one daughter, besides his mother and one sistef 
and numerous friends who will remember him as a mal 
always just and lovable. 








2 28, 1907. 
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THE TRADE IN TEXAS. 


Current Topics of Business and Personal Interest 
from Principal Mill Points in the 
Lone Star State. 


BEAUMONT, TEX., Dec. 24.—Most local lumber manu- 
facturers, as well as those engaged in the wholesale lum- 
ber business, have had men making tours of the trade to 
ascertain the business outlook for 1908 and _ reports 
ure encouraging. 

Sam Park, of the Industrial Lumber Company; J. 
Frank Keith, of the Keith Lumber Company; John Gil- 
bert, of the Nona Mills Company, Limited; Ben §8. 
Woodhead, of the Beaumont Lumber Company, and all 
the others report that the inquiry for lumber is as good 
as it was at this time last year, and with a good inquiry 
they feel that the lumber trade will improve soon. 

The opening of the Frisco line between this city and 
Houston is scheduled for January 1. Vice President and 
General Manager Elliott stated this evening that the 
line would be opened on that day, but that only a mixed 
service would be put in operation until it is determined 
that the roadbed is in proper condition for the excellent 
passenger and freight service which will be installed in 
order to compete with the Southern Pacific lines. The 
roadbed is one of the finest in the state for a new one 
and little work will be required to put it in shape for 
heavy traffic. The line in Louisiana between De Quincy 
and Opelousas and the branch line from Eunice to Crow- 
ley were opened last Monday. 

J. Frank Keith, president of the Keith Lumber Com 
pany, returned this evening from Houston, where he at- 
tended a meeting of the committee appointed recently to 
make arrangements for organizing the manufacturers of 
Texas. The committee discussed many matters of in- 
terest in connection with the organization, took up the 
matter of a permanent secretary for the organization and 
appointed a committee, composed of A. W. Miller, of 
Galveston; Lynch Davidson, of Houston, and T, W. 
Whitem:n, of Caro, to inquire into the matter and report 
to the meeiing of lumbermen in Houston, February 8, at 
which time a permanent organization will probably be 
effected. 

Har: Woodhead, sales agent for the Trinity River 
Lumber Company, of Houston, spent several days in this 
city this week on a visit to his brother, President Ben 8S. 
Woodhead, of the Beaumont Lumber Company. Sam 
Park, president of the Industrial Lumber Company, did 
not go to St. Louis Sunday night, as intended, having 
received a telegram from that city announcing that the 
meeting of Inmbermen to have been held there and to 
which he had a special invitation, was called off. Mr. 
Park is doing everything possible to secure good roads 
for Jeflesson county and also tLe drainage, which will 
make it the premier county of the Gulf coast country. 

George \iorris, sales agent for the Empire Timber & 
Lumber Company, of this city, returm | during the week 
from a trip to San Antonio and other —oints in west and 
southwest Texas with enough orders to Leep the mills of 
his company in operation for several weeks, 

George EK. Knoop, manager for Otto "Cnoop, of New 
Orleans, was a visitor ‘a this city early in the week. Mr. 
Knoop is the youngest high degree Mason in the United 
States. He is but twenty-four vears of age and is a 
thirty-second degree man. 

S. Williams, for a couple of years vice presiden: and 
general manager of the Gladys Lumber Company, Gi ulys 
City, La., has disposed: of his holdings and moved his 
family to this city. He will make Beaumont his future 
home and intends to engage in the lumber brokerage 
business here. 

J. H. Cooke, sales agent for the Beaumont Lumber 
Company, returned yesterday from a trip to El Paso 
and the country tributary to that city, bringing with 
him a number of orders but a report of poor business 
conditions in that section of the country. Mr. Cooke 
looks for an early resumption of the lumber trade and 
a prosperous trade during 1908. 

President Joseph Carroll, of the C. L. Smith Lumber 
Company, states that the company’s mill at Merryville, 
La., was compelled to close for a ‘few days last week on 
account of a breakdown in mill machinery. The damage 
has been repaired and the mill is working steadily. The 
mill has not stopped working because of the depression 
in the market and the company has more than enough 
business to keep it running steadily for some time. 

John H. Kirby, the weil known lumberman of Houston, 
was a visitor in this city today. He believes the lumber 
market will take a turn for the better in a few weeks. 

A. B. Seale, president of the Midway Lumber Com- 
pany, Limited, of Seale, La., was a visitor in this city 
today, having come to meet his son, Prentice, who has 
been attending college at San Antonio. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, Trex., Dee. 22.—Mills which have closed 
down will probably remain so until after the first of the 
year if conditions do not show decided improvement. 
Conditions among farmers are fair, but they have con- 
siderable cotton on hand and it will be some time before 
they can realize on it. 

Orders for yellow pine are coming in more freely 
from Kansas, Indiana and Illinois, but prices are not 
satisfactory to the Texas mills. Many of these orders 
are secepted at prices varying from $4 to $7 off the yel- 
‘ow pine price list used in that section, and the average 
price on orders sent in will be less than the actual cost 


“Sam MeNeeley, 


of manufacture. Prices of lumber must rise soon be- 
cause the big timber tracts are owned by concerns which 
are able to hold them indefinitely and it would be folly 
to sell the trees at prevailing prices. The history of the 
cypress lumber industry is bound to be repeated in yel- 
jow pine, 

The annual meeting of the stockholders of the Kirby 
Iumber Company was held in this city last week, di- 
rectors being reélected as follows: William Wiess, 
Beaumont; Charles H. Moore, Galveston; James 8. Stew- 
art, Amsterdam, N. Y.; James L. Kirby, Kountze; John 
H. Kirby, Frank Bonner, H. B. Rice, C. P. Myer and 
Houston. Officers were elected as fol- 
lows: John H. Kirby, president; H. B. Rice and B. F. 
Bonner, vice presidents; Nelson Shaw, secretary, and 
Fred A. Helbig, treasurer. 

On January 1 the general offices of W. T. Carter & 
Bro. will be moved from their mill at Camden to Hous- 
ton. Handsome offices will be established. 


—_—w 


TEXAS RAILROADS DEMAND HIGHER LUMBER 
RATES. 


AustIN, TEX., Dee. 23.—The suit of the Santa Fe 
railroad against the railroad commission, by which it 
sought to have canceled the lumber rates established by 
that body, applying from points north of Beaumont to 
Port Arthur and Sabine Pass, has been decided in the 
distriet court in favor of the commission. The railroad 
based the suit upon the grounds that the rates are too 
low and do not pay the cost of transportation. When 
the case was called for trial the demurrer of the attor- 
ney general on behalf of the railroad commission was 
sustained. The Santa Fe immediately gave notice that 
it would amend its petition and would appeal to the 
state appellate court. 

The point involved in this decision is considered of 
great importance by the railroads. Judge Wilcox, of 
the district court, held that the commission has the 
authority to make any rate it desires to apply on any 
railroad in the state and that so long as the general 
body of rates on the road in question are compensatory 
the courts have no right to interfere. 

A suit to which all the principal railroads of the 
state are parties is pending in the federal court in this 
city, in which the freight tariff of rates’ established by 
the commission for all the roads is attacked. The suit 
is to enjoin all the existing freight rates and to require 
the commission to put in higher rates, which will be 
compensatory to the roads. 

The commission has given formal notice of a hearing 
to take place in this city January 14, to consider a 
readjustment of rates on lumber from points on the In- 
ternational & Great Northern railroad to Houston and 
Galveston. The following are proposed as a basis: To 
Houston, Galveston and intermediate stations on the 
Galveston, Houston & Henderson, from points north 
of Crockett to Grapeland, inclusive, 8% cents a hun- 
dred pounds; from points north of Grapeland to Pales- 
tine, inclusive, 10% cents, and from points: north of 





Palestine to Henderson, Longview and Mineola, inelu- 
sive, 1214 cents. 





HYMENEAL, 


Jones-Higgins. 


Forrest Crry, Ark., Dee, 23.—George Jones, of this city 
and member of the G. W. Jones Lumber Company, of 
Appleton, Wis., and Miss Amie Higgins, of Manitowoc, Wis., 
= formerly of Neenah, Wis., will be married January 1, 
QOX. ? 








Roy-Peyrat. 

LovuISVILLE, Ky., Dee, 23.-—Harry Roy, of the Louisiana 
Red Cypress Company, of New Orleans, La., and Miss Mar- 
celle Veyrat, of New Orleans, were married at St. Anthony's 
church in New Orleans December 17. After the wedding 
the couple left for a short wedding trip and returned to 
New Orleans to spend the holidays. They will make their 
home in Louisville. : 


— 





— 


Barrow-Knapp. 


MosBILe, ALA., Dec. 24.—J. W. Farrow, i-jientified with the 
Millry Lumber Company, of Millry, Ala., and Miss Belle 
Knapp, of Millry, were married December 21 at the home 
of the bride, in the presence of a few friends. After the 
ceremony the couple left for a trip to Tampa and other 
— points and will return to Millry with the New 
ear. 





Miller-Boyer. 


Derroir, Micu., Dee. 24.—The marriage of William A. C. 
Miller, jr., secretary and treasurer of the Holden, Miller 
& Murray Company, lumber dealers of this city, and Miss 
Ruby Boyer, daughter of Joseph Boyer, president of the 
Burroughs Adding Machine Company, will take place at 


the home of the bride January 8. ° 


‘ 





Davis-Galloway. 


Bristrot, TENN., Dee. 23.—Invitations have been issued 
to the wedding of George Evan Davis, head of George EK. 
Davis & Co., of this city, and Miss Amelia May Galloway, 
daughter of Dr. E. M. Galloway, a prominent Philadelphia 
(a.) business man, to take place in Philadelphia, December 
31. A reception will be given at the home of the bride 
immediately after the ceremony. The couple will make 
their home in Bristol after their bridal trip. 





ADDITIONAL VICEGERENTAL APPOINTMENTS. 


Snark of the Universe John S. Bonner, under date 
of December 23; announces the appointment of John P. 
Steele, of Terre Haute, Ind., as Vicegerent Snark for 
the southern district of Indiana, and E. W. Doe as 
vicegerent for Montana. These appointments are sup- 
plemental to those announced a short time ago. 
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The Continental National Bank 
of Chicago. 


OFFICERS 
GEO. M. REYNOLDS, Pres’t. HERMAN WALDECK, Asst. Cashier, 
ALEX. KOBERTSON, V-Pres’t:; F.H. KLMORE, Asst. Cashier. 
WM. G. SCHROEDER, Cashier. WILBER HATTERY, Asst. Cashier, 
B. 8. MAYER, Asst. Cashier. J.R. WASHBURN, Asst. Cashier. 





THE 
CONTINENTAL 
NATIONAL 


BANK 
OF 


CHICAGO 


Capital and 
Surplus 


$6, 000,000 


Deposits 


$65, 000,000 











BOARD OF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
J. OGDEN ARMOUR F. WEYERHAEUSER 
ALBERT J. EARKLING SAM’L McROBERTS 
HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 
B. A. ECKHART FRANK HIBBARD GEO. M. REYNOLDS 
Courteous Treatment. Superior Facilities. 
Ample Resources. 
Accounts of Corporations, Firms and Individuals 


Solicited; Correspondence Invited. 


BONDS 


High Grade Timber Loans jj 


W.C. SEIPP 

















We are in the market to buy and 
sell. Correspondence solicited. 


Farson, Son & Company 


Successors to 
FARSON, LEACH & COMPANY. 


First National Bank Bldg., CHICAGO. 
34 Pine Street, NEW YORK CITY. 

























$5,000,000 


In amounts from $100,000 to $2,000,000 
to loan on first-class timber properties, well 


located, and in strong hands. 





Peabody, 
Houghteling & Co. 


181 La Salle Street, CHICAGO. 








(Established 1865.) 


gana 








EXCHANGE NATIONAL 
BANK 


SPOKANE, WASH. 





Capital $750,000. Surplus $500,000. 
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Bankers 
And Lumbermens 
Bank 


Corner Second and Stark Sts. 


PORTLAND, OREGON. 





Capital Stock, $250,000.00 





Among the lumbermen who are stock- 
holders are the following: 

JOHN W. BLODGETT, Grand Rapids, Mich. 
ARTHUR HILL, Saginaw, Mich. 

W. W. MITCHELL, Cadillac, Mich. 

E. N. SALLING, Manistee, Mich. 

G. W. EARLE, Hermansville, Mich. 

G. K. WENTWORTH, Chicago, Il. 

A. W. COOK, Brookville, Pa. 

W. H. WHITE, Boyne City, Mich. 

J. WENTWORTH, Bay City, Mich. 

N. P. WHEELER, Endeavor, Pa. 

G. F. WATSON, Tionesta, Pa. 

W. B. MERSEREAU, Portville, N. Y. 

L. J. WENTWORTH, Portland, Ore. 

W. E. WHEELER, . Portville, N. Y. 

J. k. WHEELER, Vortland, Ore. 

Cc. C. BARKER, Vortland, Ore. 

J. I. COOK, Portland, Ore. 


KE. S. COLLINS, Ostrander, Wash. 








Francis X. Campbell, 


PUBLIC ACCOUNTANT 
AUDITOR AND 
SYSTEM DEVISOR 


504 Fullerton Building, ST. LOUIS, MO. 


Regular and Special Audits for Corp-rations, Firms 
and Individuals, by experienced Auditors. I also devise and 
install Money-Saving Systems of keeping Accounts. 


TERMS REASONABLE. 
INTERVIEWS OR CORRESPONDENCE SOLICITED. 

















a oe 
AUDITS AND SYSTEMS 


OF ACCOUNTS. 
Wilkinson, Reckitt, Williams & Co. 


CERTIFIED PUBLIC_ACCOUNTANTS. 


Mutual Life Bldg., 
PHILADELPHIA. 





Marquette Bldg., 


: CHICAGO, 


52 Broadway, 
NEW YORK, 








OF HIGHEST AWARD 
JAMESTOWN EXPOSITION 
Add TONE to your Stationery in 
the OFFICE, BANK, SCHOOL 
or HOME by using only Wash- 
burne’s Patent Adjustable 


66 2? PAPER 
0.K. FASTENERS 


" There is genuine pleasur 


MEDA 


Gis e in their use 
6) as well as PERFECT SECURITY. 
Easy put ce or taken off with the 
. Can be used repeatedly and “‘they always work.”’ 
Handsome Compact Strong No Slipping, NEVER ! 
Made of brass, 3 sizes. Put upin biass boxes, 100 in abox. Send 
10c for sample box of 50, assorted. Illustrated booklet free. 
THE SYRACUSE, N.Y. N°1B 


- mh. -* 











RECORD OF A WEEK IN THE CENTRAL SOUTH. 





Elements of a Hopeful Tone to Business— Status of the Scrip Land Problem—Good Showing 
in Export Trade—News of the Gulf Coast. 





CRESCENT CITY NEWS. 


NEw ORLEANS, LA., Dee. 23.—Christmas week finds 
southern lumber conditions practically unchanged, but 
most of the manufacturers hopeful of a prosperous New 
Year. Well posted lumbermen who have studied the 
situation all around predict a marked change for the 
better about the middle of January, when the annual 
invoices will have been taken and the yard managers 
know just where they are ‘‘at.’’ About that time, too, 
the annual meetings of several retail associations are 
scheduled to oceur, and the retailers at these meetings 
will gain an accurate idea of conditions confronting 
them for the new year. Reports received here indicate 
that retail stocks have been allowed to run down badly 
and it is generally believed that a revival of trade can 
not much longer be delayed. 

The revival will find millstocks in the south in fairly 
good shape. The yellow piners have made their curtail- 
ment so effective that the present cut is probably 50 
percent below normal. Some of this reduction will prove 
permanent, it is predicted, for the reason that many of 
the small mills, cutting ear sills ete. off small tracts, 
have decided to quit. The yellow pine trade is presently 
still in the doldrums. Little is doing in the line of 
orders and cancelations continue, but the activity of in- 
quiries is responsible for a strong undereurrent of con- 
fidence among the manufacturers. Prices are still badly 
off. It is reported in some quarters that quotations on 
the right hand side of the list range from $2 to $5 off, 
while concessions on the other side vary according to the 
necessities of the seller. Stability of price, it is ad- 
mitted, would stiffen the buying, but the difficulty lies 
in getting the price cutters to appreciate that fact. The 
export trade is only fair, the demand from abroad being 
apparently less strong than it was a fortnight ago. 

The open letter of the Frellsen syndicate regarding 
the MeEnery scrip lands, commented upon in the AMER- 
I1cCAN LUMBERMAN of last week, does not appear to have 
frightened the holders of the disputed lands in the 
least and is viewed rather as a bit of humor than as a 
serious proposal. State officers who have been analyzing 
the glowing proposition of the syndicate are quoted as 
unable to figure out just how it will be possible to retire 
the entire state debt, which amounts to over $11,000,000, 
by seizing and selling about 100,000 acres of land, which, 
even at $50 per acre, would bring in only $5,000,000. 
It is readily seen, however, where the syndicate would 
profit by an arrangement which netted it 10 percent of 
such recoveries in return for its present claims. Fully 
to appreciate the humor of the proposal, it must be re- 
membered that Judge Brunot, of the twenty-second ju- 
dicial district court, ruled, in the ease by which the 
Frellsen people attacked the validity of the Toomer bill, 
which permitted the present holders of the land to per 
fect their titles, that the Frellsen syndicate had no in- 
terest in the lands and therefore could not attack the 
Toomer bill. The syndicate has appealed from this de- 
cision and the case is now pending in the supreme court, 
but it is generally believed that the opinion of the lower 
court will not be molested and that the titles will be 
validated as provided by the bill, so soon as the supreme 
court shall hand down its decision. 

A dispatch from Frankfort, Ky., announces the organ- 
ization of the Richland Parish Lumber Company, the 
charter, placing the capital at $400,000, with authority 
to inerease it to $1,000,000, having been filed there last 
week, Among the capitalists interested in the company 
are mentioned Charles C. Mengel, Clarence Mengel, Ar- 
thur Mussellman and other Louisville capitalists. Thir- 
teen thousand acres of timber land have been purchased 
in Richland parish, near Rayville, La., and it is stated 
that the company will begin operations actively in the 
spring. 

A dispatch from New York describes at length plans 
forming by the Mobile, Jackson & Kansas City Railroad 
Company to reorganize as the New Orleans, Mobile & 
Chicago Railroad Company, absorb the Gulf & Chicago 
railroad, fund its present indebtedness and secure addi- 
tional capital to extend the line north to the Ohio river 
and south to New Orleans. It is stated that over two- 
thirds of the stockholders of the Mobile, Jackson & Kan- 
sas City and Gulf & Chicago roads have assented to the 
plan and a syndicate has been formed to assume the 
present floating debt of the two companies. The capitali- 
zation of the new company, according to the eastern 
story, will be as follows: Common stock, $25,000,000; 
6 percent preferred stock, $5,000,000, and first mortgage 
50-vear 5 pereent gold bonds, $30,000,000. 

Three of the men charged with intimidating and in- 
terfering with laborers at the camps of the Camp & 
Hinton Company, near Lumberton, Miss., were tried for 
contempt before Chancellor Wood at Gulfport last week. 
Judge Wood found the accused guilty as charged, but 
suspended sentence during the good behavior of the de- 
fendants. 

W. T. Jay, of this city, selected at the meeting of cred- 
itors of W. Denny & Co. to serve as one of the joint 
managers of the company’s business, has gone to Moss 
Point to assume his new duties. It is stated that the 
company has a large number of profitable export orders 
on hand and that the action of the creditors will insure 
the operation of its three mills to their full capacity for 
some time. 

Secretary Benjamin Thurley, of the Gulf Coast Lum- 
ber Exporters’ Association, has given notice of the post- 
ponement of the association’s meeting in New Orleans 
from January 3 to January 23, in order to increase the 


attendance by securing the codperation of exporters oper 
ating west of the Mississippi river. 

Timber thieves are reported in Iberia parish and two 
arrests were made recently near Jeanerette. The alleged 
offenders were brought to New Iberia last week and 
lodged in the parish jail charged with timber larceny. 
Deputy sheriffs are reported on the trail of several more. 
The parish school lands, it is said, have suffered severely 
from the depredations. 

The federal land office at New Orleans has been noti 
fied of alterations of the forms of applications for home 
stead entry, soldiers’ additional homestead entry, desert 
lands entry and for timber and stone sworn statements, 
final proots and yearly proofs. It is ordered that after 
March 1, 1908, no entry shall be accepted unless made out 
according to the new forms, which will greatly simplify 
the work of clerks and officers in the land office. 

Roger E. Simmons, special agent of the department of 
commerce, spent last week in Natchitoches parish gather 
ing information regarding fhe timber resources of th 
parish and the adaptability of its denuded lands for 
forestation. 

Exports during the week: 


Steamship Valbanera, Barcelona, Oporto, Cadiz and Al 
meria—-130,583 staves, 2,657 pieces gum lumber. 


Steamship Civilian, Liverpool—6,600 oak staves. 

Steamship El Sud, New York—-168,500 feet lumber, 2,443 
bundles box material, 312 barrels skewers. 

Steamship Parthenia, Antwerp—127 persimmon logs, 2,300 
pieces cottonwood lumber, 1,874 pieces oak lumber, 504 
pieces gum lumber. 

Steamship Azalea, Antwerp—528 bundles cottonwood lum 
ber, 306 bundles gum lumber, 773 pieces oak lumber, 214 
bundles oak lumber, 168 ash logs, 990 pieces pine lumber. 

Steamship Sausenberg, Rotterdam—113 pieces pine lum 
ber, 97 ash logs, 1,130 pieces oak lumber, 17,500 oak staves, 
27 poplar logs, 1,036 pieces gum lumber, 53 hickory logs, 
367 cases pencil slats, 244 cases handles. 

Steamship Candidate, Liverpool—1,768 pieces oak lumber, 
423 pieces white ash lumber, 1,233 bundles staves. 

Steamship Sicilia, Genoa—-45,509 oak staves, 907 pleces 
gum lumber, 16,765 Genoa staves, 31 oak logs, 10,200 bucket 
staves. 

Steamship 








Eastwood, Havre and Hamburg-—178 poplar 
logs, 19 hick logs, 4,695 pieces gum lumber, 3,247 pieces 
oak lumber, 8,397 pieces pine lumber, 1,223 pieces cotton 
wood lumber, 33,678 barrel staves, 100 cases pencil slats. 

Steamship Kingstonian, Liverpool—5,000 pleces gum lum 
ber, 7,000 pieces oak lumber, 2,400 staves. 

Rark Marianna, Lisbon—106,500 staves. 

Steamship Conway, Hamburg—61 pieces pine timber, 121 
persimmon logs. 

Steamship Sark, Aarhus and Copenhagen 
lumber, 1,270 pieces cottonwood lumber, 1, 
lumber. 

Steamship Tunstall, Amsterdam and Rotterdam — 26,240 
pieces cak lumber, 12,700 pieces cottonwood lumber, 28 960 
pieces gum lumber, 9,600 tank staves, 87,640 small staves, 
248 ash logs, 9,280 pieces pine lumber, 460 cases cedar pen 
cil slats, 1,798 pieces hardwood lumber. 

Steamship City of Tampico, Vera Cruz and Tampico 
5.280 bundles box shooks, 3,134 pleces yellow pine lumber, 
567 bundles gum headings, 1,142 pieces creosoted lumber, 





229 bundles oak 
9 pleces oak 





175 creosoted piles, 258 creosoted poles, 1,081 pieces oak 
lumber. 4 

Steamship Greenbrier; Port Limon—640 pieces yellow pine 
lumber. 


Steamship Momus, New York lumber, 1,200 
bundles box material. 

Steamship Counsellor, Liverpool 
dles ash lumber. 

Steamship Rendsberg, Cette—190,000 claret staves. 

Steamship Joseph, Ceiba 500 cross ties. 

Steamship Colonial, Liverpool—-11,672 pieces gum lumber, 
616 bundles gum lumber, 8,550 pleces hardwood lumber, 4,222 
pieces oak lumber, 498 bundles oak Jumber, 416 bundles 
elm lumber, 1,581 bundles handles, 552 dogwood logs. 

Steamship Preston, Colon-—1,545 pleces yellow pine lum- 
ber, 229 pieces oak lumber. 

Steamship Knutsford, Manchester 
ber. 

Steamship City of Mevrico, Tampico and Vera Cruz—2,762 
bundles box shooks. 

Steamship Dictator, Port Limon 
lumber, 769 creosoted cross ties. 

Steamship Keramia, Bordeaux and Bremen 
staves, 50,000 oak staves. 

Bark EF. OC. Mowatt, Philadelphia—851,000 feet cypress 
lumber. 


Lumber receipts at the basins (coastwise shipments) 
totaled for the week 1,178,000 feet, 200,000 lath. 


33,750 feet 


1,400 staves, S800 bun- 


1,800 pleces pine lum 


1,431 pieces yellow pine 


24,000 claret 





NOVEMBER EXPORT TRADE OF NEW ORLEANS. 

New Or.eEANsS, LA., Dee. 23.—The total lumber and 
forest products exports from New Orleans for November 
were as follows: 


Boards, deals and plank (feet)——Belgium, 423,000; British 
Honduras, 50,000; Costa Rica, 204,000; Denmark, 412,000; 
France, 1,656,000; Germany, 4,307,000; Guatemala, 97,000 ; 
Honduras, 124,000; Italy, 223,000: Mexico, 566,000; Nether 
lands, 2,357,000: Nicaragua, 27,000; Panama, 244,000; Por 
tugal, 24,000; Spain, 137,000; United Kingdom, 5,733,000 ; 
total, 16,584,000 feet. 

Manufactures of lumber’ (value)—British Honduras, 
$4,878: Costa Rica, $1,198: Cuba, $5,018; France, $800; 
Germany. $26,880; Guatemala, $774; Honduras, $3,091; 
Netherlands, $15,600; Nicar 


» $97,221. 


Sawn timber (feet)—France, 8,000; Germany, 110,000; 


- total, 118,000 feet. 


Staves—Austria, 42,267; Belgium, 17,400; France, 1,321,- 
061: Germany, 397,982; Italy, 170,786; Mexico, 20,000; 
Netheriands, $15,711: Portugal, 342,960; Spain, 386,678; 
United Kingdom, 175,830; total, 3,190,675. 

Timber logs ete. (value)—Costa Rica, $2,019: British 
TIonduras, $860: Denmark, $1.360; France, $26,459; Ger- 
many, $18,815: Honduras, $1,864: Mexico, $12,870; Neth- 
erlands, $17.810; Panama, $1,026; -Spain, $397; United 
Kingdom, $12,450; total, $95,230. 

All other lumber (value)-—Cuba, $1,174; Germany, $380; 
Mexico, $4,559; United Kingdom, $5,129; Belgium, $2,212; 
total, $13,445. 


TIME LIMIT ON 2-CENT ADVANCE REFUND. 
NEw Or.LEANS, LA., Dec. 23.—In connection with the 


recent ruling of the Interstate Commerce Commission, 
fixing the limit for the filing of claims, Hon. Marcellus 
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Green, of Jackson, Miss., of counsel for the Central 
Yellow Pine Association, has announced that the ruling 
will not injure his clients, whose claims for the 2-cent 
freight overcharge were filed prior to the limit named 
and are therefore valid. Mr. Green assisted in preparing 
the claims of the members of the Central Yellow Pine 
Association for collection. In all there is said to be 
outstanding claims against the railroads on the 2-cent 
overcharge about $2,500,000. The process of collection 
is slow and tedious and the roads are professing great 
anxiety as to whether the overcharges collected should 
be paid to the manufacturer, to the consignee, to the 
retailer, the consumer—or, possibly, best of all—to no 
one. Even after all the red tape in which the over- 
charge bills are immersed is cleared away it is likely 
that litigation over the proper payee will be long and 
tedious, as was the fight to secure relief from the 2-cent 
increase. 

A. W. Hampton & Co., of Mississippi, have recently 
sold to the Union Pacific railroad an order for some 
4,000,000 feet of cross ties. 





STATUS OF CYPRESS AT THE END OF THE 
YE 


NEW ORLEANS, LA., Dee, 24.—Statistically, cypress is 
probably the strongest wood on the southern list. Secre- 
tary Watson, of the Southern Cypress Manufacturers’ 
Association, has compiled some statistics, of exceptional 
value at this stage of the game, regarding the December 
curtailment. Mr. Watson’s figures, which have been 
compiled with care and may be accepted as accurate, 
show that the members of the association have curtailed 
their December output 70 percent, while non-members 
have curtailed 372-3 percent. The normal December 
output is placed at 54,374,000 feet, while the cut for the 
current month is figured at 19,726,000 feet. These fig 
ures should convinee the retailer of cypress that the 
stable prices for the wood are solidly based upon the 
intelligent conservation of values by the manufacturers, 
and that there is very slim prospect of overstocks and 
consequent frenzied quotations from manufacturers anx- 
ious to unload. 

Just how long the present curtailment will be con- 
tinued depends, of course, upon the independent judg- 
ment of the individual millman. Each manufacturer 
will select for himself the psychological moment for re 
sumption of operations. But it is evident that the 
cypress men are wise in their generation and that all 
are alive to the dangers that threaten through undue 
accumulation. Present stocks, it seems to be the con 
census of opinion, are little if any above normal for the 
season. A few weeks hence there will of course be in 
crease of seasoned stuff, due to the natural seasoning of 
the green lumber now in pile. But the stocks of green 
will be depleted correspondingly, for the curtailment is 
evidently great enough to keep the cut about even with 
the outgo. The seasoning of the lumber does not mean 
a scramble for buyers, for dry cypress will ‘‘keep’’ 
indefinitely, improving with age. 

The trend of cypress prices seems, if there be any 
change whatever, to be upward rather than down. <A 
price list issued yesterday showed a few advances, in 
the nature of readjustment rather than aggressive boost ; 
14-inch and 16-inch A finish, for instanee, were quoted 
at $1 advance over the October list. Select flooring, 
ceiling ete., also registered a dollar advance, and No, 1 
pickets were also quoted $1 above the old list. These 
quotations are picked at random to show the confidence 
of the manufacturers in the stability of their product. 
A few coneessions, which have prevailed for some time, 
are said to be continued by some of the mills. 

At most of the shut-down plants in Louisiana labor 
has found employment on the sugar plantations. Sugar 
grinding will probably continue until the latter half or 
possibly the end of January and the eontinuance of cur- 
tailment until that time is not unlikely should trade 
conditions continue quiet. At present the market is 
termed dull, although stuff is moving steadily in fair 
volume and several schooners are loading at the tide 
water mills. Among these may be mentioned the Ber- 
wick, taking on solid cypress cargo at Whitecastle, La., 
and the John Mazrwell, which has gone from New Orleans 
to the Atchafalaya, where it will be loaded by Cotten 
Bros. Both vessels are chartered for Atlantic coast 
ports. The schooner EF. C. Mowatt recently cleared with 
850,000 feet from the Whitecastle Lumber & Shingle 
Company for the Atlantic coast, while the schooner Mill- 
ville, loaded by the F. B. Williams Cypress Company at 
Patterson, went out through the Atchafalaya channel on 
the 20th for New York. 





ON MISSISSIPPI SOUND. 

Gu.rrort, Miss., Dee. 21.—A lively movement of 
lumber is on from this district, large consignments 
going to Buenos Ayres. <A large number of vessels are 
in the harbor receiving cargoes or waiting for lumber. 
Among the number are six steamships, besides the barks 
and schooners. 

The exports of forest produets for the last week from 
this district have been: 


Steamship Hallinzide, Buenos Ayres, Argentina, 1,851,000 
feet lumber, valued $37,026; by the Standard Export Lumber 
Company. 

Steamship Riplingham, Buenos Ayres, 1,701,000 feet lum- 
ber, valued $32,326; by the Robinson Land & Lumber Com- 
pany. 

Steamship Hartwood, Buenos Ayres, 2,229,000 feet lumber, 
valued $44,575; by the Standard Export Lumber Company. 

Clara C. Scott, Sanchez, San Domingo, 171,000 feet lum- 
ber, valued $3,230; also for Samona, San Domingo, 62,000 
feet lumber, valued $1,266; by Manuel Rodriguez. 

Steamship Riversdale, Amsterdam, Netherland, 889,000 
feet sawn timber, valued $17,000; also FHelfast, Ireland, 
1,011,000 feet sawn timber, valued $21,000; 25,000 cubic 
feet hewn timber, valued $7,000; by Hunter, Benn & Co. 

Bark Baden, Oporto, Portugal, 306,000 feet lumber, valued 
$5,054; also Lisbon, Portugal, 140,000 feet lumber, valued 


$2,317; 333,000 feet sawn timber, valued $5,929; Thayer 
Export Lumber Company. 

Steamship Astraea, Santa Fe, Argentina, 1,185 hewn tim- 
ber, valued $41,462; by William Lowry. 

Steamship Lowise Manzell, Buenos Ayres, Argentina; 
1,660,000 feet lumber, valued $33,196 by the Standard Ex- 
port Lumber Company. 





MATTERS AT MOBILE. 


MoBILE, ALA., Dec. 23.—The holiday season influenced 
the business of last week, and the record of exports shows 
it to have been one of the dullest weeks since the opening 
of the season. Exports for the week aggregated 2,772,- 
820 superficial feet of lumber, valued at about $50,000, 
which is little more than one full cargo such as is fre- 
quently exported to South America. The bulk of the 
exports of the last week went to Cuba, though but one 
parcel shipment was sent to Havana, where the business 
is in bad shape. 

The movement to South America continues, and one 
full cargo was forwarded by sail to Buenos Ayres from 
this port. Porto Rico is becoming a good customer of 
the Guif coast mills and one cargo was exported to San 
Juan from Mobile. This trade is continually growing. 

A parcel shipment was also sent to Havre, France. It 
is evident that pitch pine has been growing in favor in 
the French market for some time. Shipments from the 
Gulf to all French ports this year have amounted to 15,- 
132,187 superficial feet of lumber and 21,404,180 super- 
ficial feet of sawn timber, as against 10,888,437 feet of 
lumber and 10,990,646 feet of timber during 1906.. This 
shows an increase of 67 percent, and seventeen ports of 
France are represented in this year’s business, while only 
ten figured in last year’s trade. France is more than 
ordinarily prosperous, and the notable increase in the 
purchase of yellow pine indicates material development 
in the demand for this product. 

Better feeling is prevalent in all branches of the lum- 
ber and timber trade, and belief is expressed that after 
the beginning of the new year a healthy trade in yellow 
pine products will spring up, which will enable all mills 
to resume operations. Dr, F. M. Sheppard, of Richton, 
Miss., was in this city a few days ago and said he be- 
lieved the revival of trade would not come until late in 
the spring. Practically all the mills in his neighborhood 
are closed or working only a limited time with a limited 
force. 

Conditions in the sawn timber trade show no improve- 
ment. Not a stick of sawn timber was exported from 
this city last week, and this condition is becoming reg- 
ular. In some localities this dearth of exports is re- 
garded as a good thing because it affords opportunity 
to work off some of the surplus stocks that accumulated 
at foreign outports during the rush days of last year. 

Ship brokers note some increase in the demand for 
timber carriers, and a number of fixtures are on the Gulf 
for loadings in January and later. 

Coastwise business out of Mobile has decreased to 
nothing, beyond the usual weekly parcel shipment to New 
York on steamers of the Mallory line. Freights are 
scarce and rates weak, but vessels are plentiful and diffi- 
culty is experienced in closing engagements. 

Exports from Mobile for the week ended December 21 
were: 

San Juan, Porto Rico, American schooner Carrie A. Nor- 
ton—390,820 superticial feet lumber, $10,186. 

New York, American steamship Lampasas—150,000 super- 
ficial feet lumber. 

Sagua La Grand, British steamship Melvin—353,346 super- 
ficial feet lumber, $6,354; American schooner Mary J. Russell, 
314,621 superficial feet rough lumber, $5,584. 

Havre, France, British steamship Republic—95,849 super- 
ficial feet lumber, $2,500. 

Cienfuegos, Cuba, British schooner Glenafton—313,816 su- 
perficial feet lumber, $5,142. 

Santiago, Cuba, British steamship Ashfield—67,644 super- 
ficial feet lumber, $940. 

Nipe, Cuba, British steamship Ashfield—469,699 super- 
ficial feet lumber. 

Belize, British Honduras, Norwegian steamship Belize— 
13,325 superficial feet lumber, $252. 

Buenos Ayres, British bark Duncrag—641,153 superficial 
feet lumber, $9,617. 

Havana, Norwegian steamship Times —62,556 superficial 
feet lumber, $1,114. 





FROM GEORGIA’S CAPITAL. 

ATLANTA, GA., Dee. 24.—Although prices are said to 
be off on an average of about 20 percent only 
one Georgia saw mill, that of the Taylor-Cook 
Cypress Company, of Brunswick, is known to have been 
completely closed down. Many other mills are operat- 
ing on short time, but all expect to get busy again 
within the next thirty or sixty days. 

Up to July of 1907 the lumber market. in this state 
was stronger than it had been- for years, but since the 
beginning of December conditions have been unsatis- 
factory. Many inquiries are received and some orders 
have been offered, but the Jumbermen will not sell their 
product at prevailing prices. 

During the last year the cost of producing yellow 
pine lumber has increased considerably, one of the chief 
increases being in the cost of stock. Feed has gone up 
about 25 pereent and many mills in Georgia keep on 
hand from thirty to seventy head of mules. One large 
saw mill man says his feed bill alone amounts to over 
$1,000 a month. 

The demand for yellow pine is coming from sources 
unheard of a few years ago, although the principal por- 
tion of the supply goes to ship yards, ear companies and 
railroads. Millions of feet of yellow pine are annually 
shipped to Canada, notwithstanding the Canadian pays 
as much in freight charges as the lumber costs him at 
the mills. 

During this year a half dozen mills of 40,000 feet 
capacity have cut out their timber supply and by the 
middle of 1908 a half dozen more will have done the 
same. These mills will probably seek new locations in 
the Florida pine belt, as all available timber lands in 
Georgia are owned by lumber companies, who demand 
a large price for them. Many medium sized mills have 
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Timber Loans 


We are prepared to make loans 
in amounts of $500,000 and up- 
wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 

Correspondence and _ personal 
interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 


First National Bank Bidg., CHICAGO. 








Monroe and Clark Streets 
CHICAGO 


Capital, $1,000,000. Surplus & Profits, $375,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

L. A. GODDARD, Pres't. NELSON N. LAMPERT, Vice-Pres't 


HENRY R. KENT, Cashier. CHAS, FERNALD, Ass’t. Cashier, 
COLIN 8. CAMPBELL, Ass't. Cashier. 


TIMBER 
LOANS 


We are the ONLY financial 
house in the United States 
that makes a: specialty of 
loaning money on large 
tracts of standing timber. | 











] 











Clark L. Poole & Co. 


Successors to H. C. BARROLL & CO., Bankers 


First National Bank Bldg., CHICAGO. 


























TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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Order 
In Advance 


The edition of the “History of the 
Lumber Industry of America,” by James 
Elliott Defebaugh, is limited to the num- 
ber of advance orders. Consequently, 
those who wish to be certain of secur- 
ing a set of the history, including Vol- 
ume II, now being printed, should enter 
their order at once. 

Volume II deals with the old white 
pine, spruce and hemlock territory em- 
braced in New England, New York, New 
Jersey and Pennsylvania. It treats of the 
beginnings of the industry in this coun- 
try and brings down to date the history 
of a section which largely fixed the lines 
of lumber development for the entire 
country. From both practical and sen- 
timental viewpoints the volume is of 
value and interest. 

The price of the “History of the Lum- 
ber Industry of America” is $5 a vol- 
ume. Four volumes are scheduled to 
complete the work and orders are taken 
for full sets. Address the publisher: 


American Lumberman, 
315 Dearborn oa CHICAGO, U. > A. 














Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK ==" 
and July. 
t 


It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers, 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 


The trade recognizes this book as the authority 
on the lines it covers. 


A well organized Collection Department is also 
operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878, 


I. 02 Great Northern Bldg., 116 Nassau St., 
CHICA 


GO. NEW YORK CITY. 


MENTION THIS PAPER. 














( Splendid Opportunities Along the M. K.& T. ry. ) 


Throughout the Southwest. 


Many of the largest and most progressive towns are very 
much interested in establishing cotton mills, canning factor- 
ies, wood-working and cement plants, machine shops, etc. 
Commercial clubs are in position to offer both moral and finan- 
cial support to those interested. Building sites, in many 
cases, will be given free to the larger plants and the business 
men are willing to take stock in such enterprises. 

To those interested in the fruit and truck industry there 
are the best of opportunities. The profit now being derived 
from these crops throughout the southwest is marvelous. 
There are hundreds of acres of vacant land well adapted to 
fruit and truck produce, that can be bought at reasonable 
prices. 

For further and more detailed information, address, 


T. L. PEELER, 
Industrial Agent, 
M. K. & T. R’Y. 


Linz Building, 
DALLAS, TEXAS, 

















finished their timber supply and are moving their plants 
to Florida. 

In discussing the market a few days ago a well known 
lumberman said: ‘‘It is more difficult than ever to 
reply to the time honored query of what is lumber 
worth?’’ He declared that no standard schedule of 
*prices existed, as the manufacturers were holding their 
product rather than sell at a loss or at too small profit 
and believed that prices would soon rise. 

A. Mississippi lumberman, who visited this city last 
week, said that in certain sections of Mississippi and 
Alabama the mills were closing down, but that many 
large orders for hewn timber for export were being 
received and that the energies of the saw mill men were 
directed to getting out this class of timber. 

One explanation offered for the dullness of the mar- 
ket is that a similar condition prevails at this season 
each year. The owners of lumber yards are purposely 
allowing their stocks to diminish in order to facilitate 
taking of inventories. Then, too, the tax returns of 
the lumber yards are estimated at this season. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, Miss., Dee. 24.—Loeal lumbermen hold 
widely different opinions as to the prospect for improve- 
ment, some feeling confident that great changes for the 
better will take place soon, while others anticipate little 
betterment until after the first of the year. The number 
of inquiries has increased and some good orders have 
been booked. 

The curtailment movement continues and the produe 
tion in Mississippi does not exceed 35 percent of normal. 
Fortunately stocks at the mills are not abnormal though 
they are probably slightly in excess of the average stock 
carried, 

The lumber industry has been. the life of south Mis- 
sissippi for many years. A wise movement was taken 
recently -when a call was issued for a meeting of the 
legislators from South Mississippi, to be held in Hat 
tiesburg. This caucus was for the purpose of discussing 
certain measures which would redound to the benefit of 
this section. The lumbering section of Mississippi has 
not received its proper pro rata of the state’s help. 

The state railroad commission has compelled the Gulf 
& Ship Island railroad to reinstall the two trains recently 
discontinued on its Columbia division. 

The following are among the lumbermen in this city 
during the last week: J. F. Wilder, Epps; T. L. O’Don- 
nell, Sanford; F. E. Park, Gandsi; I. P. Rush, Mount 
Olive. 


BALTIMORE EXPORTERS ACTIVE. 


Working to Secure a Continuance of Current Ocean 
Freight Rates—Railroads Assisting in Move- 
ment—New Companies Incorporated. 





BALTIMORE, Mb., Dee, 24.—Work on the big plant of 
the Great Southern Lumber Company at Bogalusa, La., 
in which the Goodyears of Buffalo and Charles I. James, 
of Baltimore, are extensively interested, was to have 
been completed by now, but has been delayed by the 
general business situation. The construction, however, 
is far enough advanced to give an adequate idea of the 
magnitude of the enterprise and to show its importance 
to the lumber interests of that section. All the build 
ings that are properly a part of the plant will be either 
of brick or conerete, the construction being in every 
case permanent. Steel frames will support the walls, 
as in the modern skyscraper, and the equipment will 
be the most up to date which money and_ skill can 
secure and ingenuity devise. Every labor saving ap 
pliance will be introduced and the handling of logs as 
well as of lumber will be made a positive science. In- 
cluded in the work is the construction of a boom about 
thirty acres in extent. There are twenty-six or more dry 
kilns of large capacity, and the other appurtenances are 
on an equally elaborate scale. Perhaps the best idea 
as to the size of the mill can be conveyed to the lay 
mind by mention of the fact that the plant will form 
the nucleus of a town of about 10,000 inhabitants, for 
whom the company is erecting cottages. There will be 
separate quarters for negroes, Italians and Americans, 
so that the racial pride of the latter will not be in any 
way offended. The capacity of the mill is estimated 
to be about 500,000 feet a day. The company owns 
large tracts of timber land in that state, and the per- 
manent character of the work indicates that the pro- 
moters feel confident of having a supply sufficient to 
last for many years. Mr. James, one of the heaviest 
stockholders, is a son of the late Henry James, a wealthy 
lumberman and bank president of this city, and he has 
inherited the father’s spirit of enterprise as well as 
the capacity for dealing with big problems. 

Progress is being made in the agitation among the 
Jumber exporters for a continuance of the current ocean 
freight rates next year and the abandonment on the 
part of the transatlantic lines of their decision to ad- 
vance the rates from 2 to 5 cents g hundred pounds. 
As stated some time ago, the exporters unexpectedly 
obtained the support of the railroads affected, and last 
week Secretary E. M. Terry, of the National Lumber 
Exporters’ Association, was in receipt of a letter from 
E. D. Hotchkiss, general freight agent of the Chesa- 
peake & Ohio railroad, at Richmond, Va., not merely 
indorsing the arguments presented by the exporters, but 
advancing some of his own as to why no such increase 
should be made. In furtherance of the subject aimed 
at a conference was held today at the offices of the 
Southern Railway Company in Washington, at which 
Mr. Hotchkiss, T. 8. Davant, traffic manager at Roanoke 


of the Norfolk & Western, and L. Green, traffic man- 
ager of the Southern, were expected to participate. The 
steamship men had also been invited, and developments 
which will materially advance the cause of the shippers 
are expected. 

The Jackson-Rider company was incorporated here 
December 16, the declared purpose of the company being 
to. conduct the lumber business and to deal in naval 
stores. Everett E. Jackson, jr.; Hugh W. Jackson, 
Richard N. Jackson, William H. Rider and William W. 
Leonard, of Baltimore; Noah H. Rider, of Riderville, 
Ala., and John B. Rider and William P. Turpin, of 
Mobile, Ala., are mentioned as the incorporators, and 
the capital stock is fixed at $100,000, divided into 1,000 
shares. The new company, it is ascertained, will be in 
a measure an auxiliary of the E. E. Jackson Lumber 
Company, one of the largest concerns in the yellow pine 
trade, of which former Governor Jackson, of Maryland, 
is president. The corporation will occupy, somewhat, 
the relation of a selling agent to the older concern, dis- 
tributing its output and buying and selling longleaf 
pine, but holding aloof from milling operations. — Its 
main office will be in Baltimore, with a branch in 
Mobile, through which port the shipping by water will 
be done. Messrs. Jackson and Rider are related to the 
former governor. 

One of the first calendars for 1908 to make its ap 
pearance is that of John L. Aleock & Co., hardwood 
exporters, Baltimore and Gay streets, this city, which 
shows an attractive picture of an old Virginia home, 
overrun with creepers and honeysuckle, and reealling the 
most romantie days of the Old Dominion. 

The Consolidated Excelsior Company, which has a 
number of plants in Virginia, with headquarters at 
Federalsburg, has elected I. Moneure president; C. L. 
Collins, viee president; D. Scott Quinton, general man 
ager, and Franklin Stearns, secretary and treasurer. 
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IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Dee, 21.—The holiday season has 
materially slackened the lumber business. Wet weather 
is also a factor in the depression. Several lumbermen 
report that inquiries are showing up better, especially in 
railroad schedules from the north. 

One of the leading lumbermen of this section has just 
returned from an extended trip north. He reports 
business worse at that end of the line than at this. 
Some loeal trade keeps most of the smaller mills going 
here. He said that the dealers had no money to buy 
with up north, salthough he could have done a fair 
business had he sold on a long eredit. But he preferred 
to keep his lumber than to be out of lumber and money, 
too. What activity he reports was in very small pieces, 
showing that the character of improvements indicate 
light work. 

D. L. Gillespie & Co., lumber dealers, of Pittsburg, 
Pa,, have opened a branch office in this city. They got 
about one-sixth of the last order given out by the 
Panama canal commission for 1,000,000 feet of yellow 


pine, consisting of boards, scantlings and planks. The 
other 5,000,000 feet will be of Douglas fir, and that 
part of the order went to the Pacific coast. The bids 


were opened on the thirteenth and the contracts awarded 
on the fourteenth. 

Several schooners are now in port loading lumber for 
northern ports, while others are discharging cargoes to 
load with lumber. Arrivals of for lumber 
departures with same are reported as follows: 


vessels and 


December 18 
adelphia.  Sailed, 
don, Conn. ; schooner 

December 19 
Philadelphia 
Domingo. 

December 21~—-Arrived, schooner Frank Huckins, from New 
York; steamship Miramar, from New York. Sailed, schooner 
R. (. Hartley, for Ponce, Porto Rico; schooner John Paul, 
for New York. 


Arrived, schooner John Penrose, from Phil 
schooner Levi S. Andrews, for New Lon 
Willic Bohannon, for Vhiladelphia. 
Arrived, schooner Warren Adams, from 
Sailed, schooner Rosemgry, from Sanchez, San 


Four steamships arrived from New York and one 
from Boston during the week and cleared on return 
trips with lumber. These steamships belong to the 


Clyde line, and are running on regular schedules. 





SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GA., Dee, 24.—Though no actual change 
in the price of lumber has taken place it is probabie 
that the lumbermen of Savannah are in a better state 
of mind to enojy the holidays, for there has been a 
decided revival of inquiries during the last seven days. 
The railroads seem to have fully decided to come into 
the market, since most of the new business offering is 
{rom this source and several good contracts have been 
closed by several concerns in the last week. One of the 
leading firms got a decided ‘‘jump’’ on the other lum 
ber firms when it succeeded in closing a contract for a 
large number of cross ties for July-August, 1908, de 
livery, this. contract being closed by the purchasing 
agent of the New York Central railroad. During the 
last week the lumber committee of the Board of Trade 
held two more special meetings in the directors’ rooms 
end by special request the various officials of the two 
steamship lines—Merechants & Miners and Ocean Steam- 
ship Company, together with representatives of the Cen 
tral of Georgia railroad—were present. The meetings 
were held for the purpose of reaching some mutually sat 
isfactory agreement in which the present delay expe- 
rienced in placement of cars at wharfage destinations 
will be eliminated. 

Several of the lumbermen expressed surprise at the 
attitude assumed by the transportation officials, who 
appeared entirely desirable of coéperating with the lum- 
bermen in their efforts for better and prompter service 
after the cars of material reach port. For this reason 
it is believed that the question of placements will be 
settled amicably in a short. time. 
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AMERIOAN LUMBERMAN. 





A CENTURY OF IMPORTANT DEVELOPMENT. 





A Hundred Years’ Development of Logging Machinery by the Lidgerwood Manufacturing Com- 
pany of Newark, N. J.—Early Plant Scene of Electric Telegraph Experiments. 





We present this week pictures of the works and a 
sketch of the history and operations of the Lidgerwood 
Manufacturing Company. This should interest lumber- 
men, as this company was not only the originator of 
steam logging machinery, but is the largest manufac- 
turer of this class of machines and of hoisting engines 
for general use in the world. 

The Lidgerwood Manufacturing Company is a legiti- 
mate development from the Speedwell Iron Works, where 
the first electric telegraph was designed, constructed and 
operated, and where the machinery was built for the 
Savannah, the first steamship that crossed the Atlantic 
ocean, also where the first machine for planing iron was 
built. 

The famous works were established in 1802 by Judge 
Stephen Vail, who was the stepfather of William V. V. 
Lidgerwood and John H. Lidgerwood. The works were 
at Morristown, N. J., where the Lidgerwoods still main- 
tain a homestead. In these works much of the most 





BIRDSEYE VIEW OF NEWARK PLANT OF THE 


important engineering work of the early part of the 
nineteenth century was done, and to them Professor 
Morse went to secure aid and codperation in developing 
his idea for transmitting intelligence by means of elec- 
tricity, one of the Speedwell shops being utilized for 
this work, 

Several miles of wire were strung around the inside 
of the shop for the experiments, and Professor Morse 
and Alfred Vail worked actively at the problem until 
success crowned their efforts. Then the need arose for 
an alphabet or a code of signals by which to utilize the 
new device, and Alfred Vail invented the dash and dot 


only secures the greatest economy in high grade produc- 
tion, but it is the best guarantee of perfect work, wear- 
ing qualities and ease of getting and making repairs, 
when this is necessary. These are the features which 
account for the steady growth of the Lidgerwood busi- 
ness and have made necessary the additional new works 
at Newark on a site covering twenty-seven acres, 

These new works consist of a foundry 550 feet long 
by 120 feet wide (capacity 100 tons of castings a day), 
a pattern shop of equivalent size, a power house, fuel 
houses, sand houses and all other necessary accessory 
buildings. Even with this addition the works are still 
being operated day and night in the endeavor to keep 
up with orders and employing 1,500 men. The works 
turn out a complete hoist every hour and forty-eight 
minutes. A trip through the works would at once con- 
vince any well informed observer that the customer who 
buys a Lidgerwood is paying his money purely for 
worth and workmanship. Hoisting machines are con- 


LIDGERWOOD MANUFACTURING COMPANY. 


stantly subjected to the most severe service, and by the 
very nature of their employment get the smallest amount 
of care. To meet such conditions and to maintain full 
efficiency requires that every working part shall have 
the highest degree of finish, and that all the materials 
are of the best. In the Lidgerwood shops the visitor 
will find workmen of the highest class finishing engine 
parts until the parts fit together like watchwork. Not 
a cent’s worth of time is wasted in finishing parts that 
may just as well be left in the rough. He will see the 
eareful all-over turning of the drums. In the Newark 
works he will find a brass foundry where all bronze 











ANOTHER VIEW OF THE FACTORY OF THE 


alphabet known today all over the world as_ the 
‘*Morse.’’? The Lidgerwood Manufacturing Company 
was incorporated in 1873. Those whose memory runs 
back to that date, or even to time considerably later, 
will readily recall that the great varieties of work now 
accomplished by hoisting engines were either not done 
at all or else were accomplished by the muscles of horses 
or men, 

The variety of work and industries which requires 
Lidgerwood hoisting engines is so great that it would 
be a task to enumerate them. It is indicated by the 
fact that the company makes and lists more than 300 
regular styles and sizes of engines. Every one of these 
has been developed by experience, to meet some actual 
demand, ranging in power from one-half to 1,000-horse- 
power. The greater proportion are designed for the 
wide range of work of the miner, contractor and lum- 
berman. More than 30,000 Lidgerwood engines have 
been manufactured, with many of those of early date 
still in actual service and doing excellent work. 

Lidgerwood cableways and logging machinery are as 
standard as Lidgerwood hoisting engines. The ability 
to produce the vast array of styles and sizes, and to do 
all with accuracy and dispatch, is one of the most 
remarkable features of the Lidgerwood system, and it 
is the result of the most perfect organization of pro- 
duction and standardization of all the parts which go 
to make up a hoisting machine. Every part of every 
Lidgerwood engine is designed in the most perfect man- 
ner and built to standard gages; even in producing some 
of the most highly specialized machines it is only neces- 
sary to bring together standard parts and make the 
minor changes necessary to erect them. This system not 








LIDGERWOOD MANUFACTURING COMPANY. 


burnishings and other brasses are cast, and a melting 
kettle devoted entirely to making babbitt metal for 
bearings. The brasses and babbitt are not made by the 
company to save money, but to get just what is needed, 
and the results are found when the hoists are put to 
work. There is no rapid drop of 10, 15 or 20 percent in 
efficiency in Lidgerwood hoists by lost motion, as is 
often the case with engines which have to wear to their 
bearings, nor do the brasses and babbitt heat and cut 
out when they are called upon to stand hard work. 
These are important factors, especially when a hoist 
has been installed out in the mountains or woods, sev- 
eral, or perhaps hundreds of miles from any source of 
repairs. These are the features which have given the 
Lidgerwood machines their high and just reputation, 
and the evidences of the care taken to keep up the high 
grade of the product is to be seen on every hand. 


SABA 


IN THE KILN BUSINESS TO STAY. 


A concern which can show a large and profitable busi- 
ness during the first year of its operation is an exception, 
these days, and the fact that the drykiln department of 
the Grand Rapids Veneer Works has been compelled to 
increase its facilities speaks well for the merits of their 
process. Their efforts have heretofore been confined 
largely to the training of salesmen to handle a delicate 
and wholly unusual engineering proposition but, notwith- 
standing this fact, they have already installed and -re- 
modelled upward of 100 kilns. Inquiry as to ‘‘ how they 
did it’’ brings forth information that the results are en- 
tirely due to word of mouth advertising and the per- 
sistent use of space in the AMERICAN LUMBERMAN, 
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The Oregon — saimonberry 
Tract For Sale 
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Timber Co. 


west of Portlund. Deal 
For further information, address 
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and get the best price. 
| 202 Oregonian Bldg., PORTLAND, ORE. y 





Buy Crees and Get Rich 


W. I. EWART, 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 





Timber Lands for Sale 


IN IDAHO AND WASHINGTON. 





ROBBINS TIMBER COMPANY, S7.ohiNSron. 








F. W. MITCHELL & CO. 


Washington. Oregon & Brittish Columbia | TIMBER, LANDS 


SHINGLE MILL AND LOGGED OFF LAN 
SAW MILL PROPERTIES ! on rane anes 


LOGGING OPPORTUNITIES 30 Years Acquaintance on the Pac.Coast 








629-633 Pioneer Building, - SEATTLE. WASH. 








wave CHOICE TIMBER LANDS 


in Washington, Oregon and British Columbia. 
Large and small tracts. Correspondence solicited. 


RYDER-GOUGAR CO.., Tacoma, Wash. 








Of Interest to Traffic Men. 


We handle carloads from, and distribute to, all 
railroads in Chicago without two or three 
switching delays. 

We make Store Door delivery in Chicago, 

We handle shipments of any size. 

We team freight to connecting lines, for loading 
in through cars, same day unloaded. 

We give shippers the advantage of loading Chi- 
eago freight with through shipments. 

» prepay or collect charges as directed. 

We can store your surplus stock at nominal ex- 
pense. 

We look after insurance, if desired. 

We have our own representatives in the depots 
and docks. 

We have private telephone connections between 
all our representatives. 

We save shippers, agents and customers time and 
annoyance following shipments. 

We mail you delivery receipts. 

We can assist your Traffic Man. 

We furnish Shipping Blanks. 

We offer advantages which will prove profitable to 
you. 


We have hundreds of well-pleased shippers on our 
books. 

We have had fifty years’ experience in the busi- 
ness. 


We are at your service. 
Write for rates. 
JOS. STOCKTON TRANSFER CO. 


R. 532-4-6-8 The Rookery Bidg., 
Adams and La Salle Sts., CHICAGO, ILL. 
Established 1857. 

















MONARCH STUMP PULLER 


Pulls stumps 7 feet diameter. Guaranted for 
twelve months and a strain of 450 horse power, 
Catalogue and discounts address, 


MONARCH GRUBBER CO, Lone Tree, lowa; 











AMERICAN LUMBERMAN. 








DECEMBER 28, 1907. 











S If You 
ts Will Only 
Remember 


When you're looking for good stock to send us 
your order, we’re sure we can fix you up in 


Pine, Hemlock 
and Basswood 


We do our own manufacturing and always have 
a good assortment on hand. Inquiries given 
prompt attention. 


BROOKS & ROSS LUMBER CO. 


SCHOFIELD, WIS. 
CHICAGO OFFICE, 406 N. Y. Life Building. 











POSTS and 
SHINGLES 


For Prompt 
Shipment 


Early Deliveries 
Secured. 


Duluth Log Company, 
DULUTH, MINN. 


General Offices: 
Second floor Palladio Bldg, 








Lumber- Mineral Co. 


Want Orders 


RAILROAD MATERIAL 
TIMBERS 
PLANING MILL STOCK 
LATH 
LONG LEAF YELLOW PINE 








DAILY CAPACITY 
100,000 FEET. 





ARBO, covincton co. MISS. 


On G. & S. 1. Ry : 








WHY NOT 


Send your inquiries or orders for 
YELLOW PINE, CYPRESS and 
PACIFIC LUMBER & SHINGLES to 


CONLON & DOWNS 


515 Keith & Perry Bldg. KANSASCITY, MO, 








The Riner Lumber Company 


Incorporated Capital, $50,000.00. 


Manufacturers and Wholesalers 


Long and Short Leaf Yellow Pine. 
Pacific Coast Lumber and Shingles 
KANSAS CITY, MO. 











The Belcher-Stine Lumber Co. 


KANSAS CITY, MO. 


Manufacturers of 


OAK AND GUM. 


SPECIAL AGENTS of Falls City Lumber Co., Portland, Oregon, 
and * Wolverine’ Brand Maple Flooring. 


ACTIVITY IN NORTHERN PINE FORESTS. 





Ideal Fall for Logging—Holiday Season Effects Cream City Trade— Cedar Maintains High 
Prices and Is in Good Demand, 
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MILWAUKEE, Wis., Dee. 24.—The usual holiday dull- 
ness is on in Milwaukee lumber circles, although it is 
more noticeable this year. than last because of the money 
tightness. Strange as it may seem, the lumber dealers 
generally remain hopeful, notwithstanding the sixty days, 
the worst in years, which have just passed. The general 
opinion seems to prevail that business will again be nor- 
inal after the beginning of the new year. A few of the 
older lumbermen, however, are doubtful regarding pros- 
pects of better business after the first. One prominent 
lumberman said: ‘‘If conditions were going to improve 
after January 1, 1908, I believe there would be indica- 
tions of it by this time. Thus far [ have been unable to 
notice any change for the better.’’ 

George Wilson, Milwaukee manager of the F. P. Hiles 
Lumber Company, says: 

I believe prices are slowly growing firmer and there should 
be some business done after the first of January. I recently 
placed an order with a large firm for some lumber to be 
delivered within sixty days at present prices. They refused 
it, as in their opinion prices would be up by that time. 
Yellow pine has strengthened noticeably and other lumber 
is growing firmer. Prices were’about to rock bottom, and 
a change is bound to come. 

EK. L. Tibbits, president of the Tibbits-Cameron Lum 
ber Company, says: 

The money stringency is not being felt in the country 
yards as badly as in the city. In fact I do not believe busi- 
ness will show any decrease in country yards not located 
in any section where crops were affected by the city markets 
such as tobacco. The farmer is not influenced by any 
momentary panics. If he cares to build, he will do so 
whether there is a money scarcity or not. On the other 
hand, building in the cities depends almost entirely on 
financial conditions. Large buildings are put up on _ specu- 
lation or for an investment, and no new work to speak of is 
being started in the cities at this time. 

I can see no indications of better business after the first. 
In fact I think the year 1908 will be a poor one. In all 
my experience I have found that quiet times always seem 
to fall on a presidential year. 

George P. Noble, in speaking of 


said: 


present conditions, 

In times like these, when there is practically no demand 
for goods, prices really don’t cut any figure. When a buyer 
actually wants to buy. he is willing to pay the market 
price. The condition of prices at the present time is most 
unsatisfactory to both the buyer and seller. A man buying 
at today's figures wonders, after he makes his purchase, 
whether he could not have secured the lumber at $1 less, 
while the dealer wonders whether he could not have sold it 
for a higher price. No legitimate lumber dealer wants pres- 
est price conditions. Look at the low prices of today. Still 
there is no business done. Nobody wants lumber now at any 
price, and when the retailers get ready to buy they are 
willing to pay a fair price for it. 

Prices in cedar have retained their firmness throughout 
the slump in business and at the present time there is a 
greater demand for cedar than for any other wood. 
Shingles remain about the same. Yellow pine is slightly 
firmer than last week and conditions in general are a bit 
better than they have been for some time. 

Reports from the logging camps owned by some of the 
Milwaukee lumbermen are favorable. 

. 


MISCELLANEOUS STATE LUMBER NEWS. 

MILWAUKEE, WIs., Dec. 24.—Pineries of northern Wis- 
consin and Michigan are the scenes of great activity at 
the present time. The snowfall of the last week has 
made it possible to haul many logs with sleds. Joseph 
Hollis, of the Hollis & Kreuger Lumber Company, of 
Parish, in speaking of the logging conditions, says: 

As far as the weather is concerned, this has been an ideal 
fall for logging operations. ‘The swamps are so dry that 
teams can cross many of them, where men had hardly been 
able to cross in years past. Men are plentiful and conse 
quently labor is cheap. 

Reports that work in the woods is at a standstill is 
contradicted by loggers. William Wolf, of Chippewa 
Falls, who is logging for the Yellow River Lumber Com- 
pany, at Stillwater, Minn., says that many concerns are 
compelled to run shorthour shifts because they are unable 
to gage the demand that is to come later for their 
products. 

While this may be the case at the present time, it is 
quite evident that there has been a decided slump in the 
logging business. This was clearly shown when Master 
Mechanic N. S. Kimball, of the Chicago, Milwaukee & 
St. Paul Railway Company’s shops at Green Bay, re- 
ceived orders from the Milwaukee headquarters to re- 
duce the working force 10 percent and to reduce .the 
working hours from nine to eight. The hours took effect 
at once and the number of shop employees has been 
reduced. 

The principal reason for the issuance of the orders is 
that there is practically no logging business being done. 
The slump in the logging business has materially reduced 
the number of freight trains run by the road. It is 
stated that the road is operating nearly 50 percent less 
freight trains at this time than generally in December. 

Notwithstanding the numerous reports of saw mills 
shutting down and letting up on new machinery and 
repairs because of the money stringency, the Chain Belt 
Company, of Milwaukee, reports business good. It is a 
strange fact that in the face of all the rumors of closed 
saw mills the company has noticed no decrease in orders. 

There is every evidence that with the entering of the 
new year lumber conditions in general will pick up. 

The Muscatine Lumber Company, of Eau Claire, has 
announced its intention to start up after the holidays 
with a full force and will run until next December. Logs 
are coming in every day by the trainload. It has four 





big camps running full blast and four others run by Lee 











Tlammond. 


The company will cut 30,000,000 feet of 





lumber and will employ 250 hands. There are immense 
tracts of hardwood of the finest quality, especially birch, 
which will keep the company busy for twenty years. In 
order to secure space for its new cut the Muscatine com- 
pany is cffering dry hardwood firing at a sacrifice. 

Howard & Radigan, of Turtle Lake, have commenced 
ioggimg operations in the town of Johnstown, where they 
have contracted to get out about 1,200,000 feet of logs 
for L. H. Rivard, who will put in a mill near the timber 
and saw it in the spring. 

If the ra‘lroad rate commission does not interfere with 
the action which the Chicago & North-Western Railway 
Company has taken in the abolishment of the rate on 
earload lots of wood which has prevailed for years, 
people of Wisconsin and that part to the southward will 
see an advance of from 75 cents to $1 a cord on all 
grades of wood. The order is to go into effect February 
1 and every wholesaler and retailer of wood in the state 
will be affected by the change. It is probable that they 
will carry the matter to the Wisconsin rate commission, 
and they will be supported in their protests by public 
sentiment. 

The order specifically abolishes the carload rate on all 
grades of wood shipped in Wisconsin and the upper 
peninsula. In its place is left the old 100-pound rate. 
This is an advance of nearly 50 cents over the old price 
figured on the basis of the weight of a carload of dry 
wood. The new rate will practically prohibit the ship 
ping of green wood. If this action goes into effect re 
tailers will be unable to get in large stocks of wood 
ahead of time. Heretofore they have shipped in green 
wood and dried it in their own yards. Now it must be 
kept by the northern shippers until August or September 
following the winter it is cut, which means that wood 
shipments will be heaviest at the time when cars are 
least available because of the movement of the crops. 

Oshkosh, the home of not a few of the larger lumber 
industries of the state, is experiencing a period of in- 
activity, which will last until after the first of the year. 
The Paine Lumber Company has shut down its saw mill 
on account of the formation of ice on the river. Repairs 
will be made and the mill will reopen in about a month. 
The company sawed about 70,000,000 feet during the 
season just closed. The Paine factory and veneer mill 
closed this week for two weeks. The factory is one of 
the largest in the world and employs more men than 
any similar plant. 

The R. MeMillen 
for one week. 

The Campbell & Cameron company will close its box 
factory for repairs to its machinery and expects to re 
sume operations in two weeks, 

Hollister, Amos & Co, have their planing mill closed as 
well as the saw mill. The employees are building a fence 
arovnd the company’s yard to prevent loss of Jumber. 

Radford Bros. & Co, will close their plant for repairs. 

The Morgan Company’s factory will be 
throughout the holidays. 

The plant of the Gould Manufacturing Company will 
be closed for about ten days. 

The Foster-Lothman mills will be closed for two weeks 
to take inventory and make necessary repairs. 

Reports from all these firms, however, are encouraging 
and business done by them during the last year has 
been excellent. . 

The Stange-Ellis Lumber Company, of Grand Rapids 
has commenced operating its new manufacturing plant 
at Grand Rapids. Last spring the company bought out 
the Grand Rapids Lumber Company’s plant for $35,000 
The plant will give employment to 300 men. 

The Brooks & Ross Lumber Company’s saw mill at 
Schofield will resume operations after January 1. At 
present the mill is undergoing repairs, including a larger 
steam feed twelve inches in diameter for one of the car 
riages. The mill will be run night and day. 

The Fountain Lumber Company, of Holeombe, has re 
ceived its new steam log hauler. The machine has 10! 
horsepower and is capable of hauling ten loaded sleds a 
a speed of five miles an hour. 

William Blain, newly appointed chief of police a 
Ashland, is a former well known lumber scaler. He wa 
employed for a number of years with the Keystone Lum 
ber Company at Ashland. He was also with the Edwar 
Hines Lumber Company for some time. 

The largest body of white pine in Wisconsin is said t: 
be located at Flambeau. The land is owned by the Flam 
beau Lumber Company and work of cutting will con 
mence after the first of the year. 

The mill at Flanner belonging to the West Shor 
Wood Company, of Chicago, which was burned in Sey 
tember, has been rebuilt and is now in operation and hi: 
an output of from thirty to forty cords a day. All kind 
of hardwood, hemlock, pine and slab wood are cut an 
shipped under the direction of the Chicago office. Th 
company owns mills at Marinette, Ingalls, Menomin« 
and Hatley, Wis. 

H. A. Sampson & Son have taken the contract to eu 
and log all of the timber recently purchased by the Bad 
ger Box & Lumber Company at Grand Rapids. The log 
will be sawed into lumber at the company’s mill. 

Charles Shong & Son, of Chippewa Falls, are install 
ing in their saw mill at Boyd what is known as a ‘‘ bul! 
chain’’ to hoist logs from the hot pond to the mill. ‘The 
contrivance was taken out of the Northwestern Lumber 
Company’s mill at Eau Claire. 

The Rib Falls Lumber Company’s mill at Wausau has 


company’s factory will be closed 


closed 











lense 
irch, 

In 
com- 


need 
they 
logs 
mber 


with 
lway 
e on 
ears, 
| will 
n all 
ruary 
state 
they 
‘sion, 
ublic 


n all 
Ipper 
rate. 
price 
P odry 
ship- 
t re 
wood 
yreen 
st be 
mber 
wood 
3 are 
Ss. 

mber 
f in- 
year. 
> mill 
ypairs 
ionth. 
x the 
* mill 
ne of 
than 


‘losed 


s box 
to re- 


sed as 
fence 
per, 

pairs. 
elosed 


y will 
weeks 


aging 
r has 


apids, 
plant 
it out 
5,000 


ill at 


larger 
e car 


as re 
is 10 
eds a 


ice al 
le wa 

Lum 
dwar 


aid t 
Flam 
| eon 


Shor 
n Sep 
nd hi 
| kind 
it an 

Th 
ymint 


to cu 
e Bad 
1e logs 


install 
‘pull 
. ‘The 


sumber 


au has 








DECEMBER 28, 1907. 


AMERICAN LUMBERMAN. 


61 





commenced operations for the winter. It is said the com- 
pany has a stock of about 1,500,000 feet of logs on 
hand which were hauled to the mills on ice roads, a dis- 
tance of two miles. 





IN AND AROUND WAUSAU. 


Wausau, WIs., Dee. 23.—A tree was cut four miles 
east of Unity, in this county, a few days ago, the butt 
log of which was sixteen feet long, forty-three inches in 
diameter at the top, nearly four feet thick at the butt, 
and sealed 1,400 feet. Twelve logs were cut from the 
tree, the total scale of which was 3,880 feet. 

H. C. Stewart, a junior member of the Barker & 
Stewart Lumber Company, recently bought another new 
automobile. It is a 1908 Pierce Great Arrow, with a 
55-60-horsepower 6-cylinder engine. The new car will be 
used by the family and the old one will be used by Mr. 
Stewart for business purposes. The new car cost $7,000. 

The Wisconsin-Arkansas Lumber Company, whose saw 
mill is located at Malvern, Ark., held its annual meeting 
at the office of the Alexander Stewart Lumber Company, 
Limited, in this city, Thursday afternoon. Reports of 
last year’s business, which was successful, were made and 
prospects for next year were discussed. The officers were 
reélected, as follows: President and manager, H. H. 
Foster, Malvern; vice president, C. C. Yawkey, Wausau ; 
secretary, L. N. Anson, Merrill; treasurer, Walter Alex 
ander, Wausau. The principal members of the company 
are Wausau men. 

Cc, J. Winton, one of this city’s most extensive lumber 
men in different parts of the United States and conceded 
a public spirited and generous citizen, is the owner 
of a $7,000 Pierce Great Arrow automobile, which has 
traveled nearly 12,000 miles during the last year. His 
first big trip was to Prince Albert, Canada, where he 
owns large lumber interests, and his next to Thief River 
Falls, Minn., where he also owns large lumber interests. 

The R. Connor Company’s saw mill at Stratford, in 
this county, has started up for the season, having been 
closed down for a few weeks undergoing annual repairs. 
The mill will be operated day and night, the night run to 
be put on after the holidays. Stratford will be unusually 
busy this winter, as employment will be provided for the 
men living there and many from outside will find work in 
the company’s camps. 

The Curtis & Yale Company, manufacturer of sash, 
doors and interior finish, is burdened with orders for ma- 
terials from its factory and is in a quandary as to how 
to handle them, on account of short hours and scarcity of 
workmen. C. 8. Curtis, the manager of this enterprising 
concern, is a hustler, however, and is generally equal to 
the occasion. 





IN NORTHERN WISCONSIN. 


RHINELANDER, WIS., Dee. 23.—Hardwood lumber 
dealers report having received some orders during the 
last week. Inquiries have been received from widely 
distributed territory, and from these has resulted con- 
siderable trade. One or two large firms in this state 
have been making low prices, but stocks have cost the 
average lumberman too much to permit of any price 
cutting. No contract buying has been done by the 
jobbers, most of whom have all the lumber they will 
want for a long time, but they are inquiring among the 
mills and loeating desirable stocks. Prices will rule 
lower in bulk stocks than they were last March, and 
even at that, with cheaper labor, the millmen will be 
ahead. It is estimated that the efficiency of the men, 
together with the lower wages, will make a difference of 
50 pereent in the cost of logging. Wages have dropped 
one-third and the men work much better than they did 
when a job was open to them wherever they went. A 
man has to work to keep his job, beeause another man 
is ready to do the work if the first does not. Logging 
in this vicinity will not be over 50 percent of the normal 
amount. In some places hardly any work is being done, 
and the logs that are eut will be sold to paper mills or 
veneer mills and no lumber will be manufactured. 

Despite the shutting down of so many camps and 
mills cases of destitution among employees are few. 
The men with families are taken care of first, and many 
mills will start up after New Year’s day to furnish 
employment for idle men. The Brown Bros. Lumber 
Company, of this city, has been repairing its mill dur- 
ing the shutdown, and will start after the holidays for 
a steady run, day and night. The Robbins Lumber 
Company has run steadily, while the Rhinelander Paper 
Company, the Wisconsin Veneer Company and _ the 
Rhinelander Manufacturing Company have not stopped. 
The Rhinelander Iron Company, operating a foundry 
and repair shop, has been busy with repair work and 
has operated steadily. The Stevens Lumber Company 
has three camps near Parrish, employing 175 men, and 
is putting in about 8,000,000 feet of hemlock and hard- 
wood, which will be railed to its mill in this city. 

Men who have been in the habit of cutting and ship 
ping pulpwood to different paper mills say that none 
of the mills is contracting. 





IN THE MENOMINEE VALLEY. 

MARINETTE, WIs., Dee. 23.—William Wolf, who is log 
ging for the Yellow River Lumber Company, Stillwater, 
Minn., contradicts the report that work in the northern 
woods is at a standstill. He says many concerns are 
obliged to run short hour shifts because they are unable 
to gage the demand that will come later for their prod- 
ucts. He thinks eonditions will be normal soon. 

Richard Wilke has closed his say mill at Valmy until 
m0 10. In the spring he will erect another mill near 

almy. 

William Fetterly, of Grover, has taken his portable 
saw mill to Lena and will begin to saw 1,400,000 feet 


of lumber for Dennis Dionne and Solomon Pelkey about 
the first of the year. 

Marsh, Hathway & Co., of Chicago, have bought the 
Thompson mill near Washburn and will operate the 
plant for eight or ten years more. The new owners 
have large hemlock holdings in that region. 

The Scott & Howe Lumber Company, of Hurley, has 
shut down the Buskirk and Kimball camps and has laid 
off 100 men. The mill force will also be reduced soon. 

Hanson Bros.’ saw mill at Napper has just eut 300,000 
feet of lumber in seventeen days. 

Central Wisconsin pulp mills have shut down owing 
to inability to secure pulpwood. The logs are frozen 
into the Wisconsin river. 

Fred Gothe, of ‘Green Bay, is logging a tract of tim- 
ber near Randville, Mich. 

Fred Londo, of Wausaukee, is operating a logging 
camp on the Wisconsin & Northern railroad in this 
county. 

Frank Giesler is logging for the Bolles Lumber Com- 
pany, of Coleman, near Klondyke. 

John Magee has opened a big logging camp near 
Klondyke and will log heavily in his last year’s camps. 

George Krause, of Klondyke, expects to have his 
shingle mill ready to run in January. 

The Peninsular Box & Lumber Company, Menominee, 
Mich., has a big logging camp near Holmes Junction 
this winter. 


MINNESOTA LUMBER CENTER. 


Trade Shows Material Improvement—Line Yards 
Buying More Freely— Shingle Manufacturer 
Branches Out—News and Personals. 





MINNEAPOLIS, MINN., Dee. 24.—The lumber situation 
is improving at an unexpected time. Dealers who handle 
Pacific coast fir and cedar and jobbers in yellow pine 
report that inquiry is active and a fair bunch of orders 
is being closed. The buying is done mainly by large 
line yard concerns, which have held off on account of 
financial conditions and also in the hope that prices 
would be lower. They feel satisfied that quotations are 
about as low as they can expect, and the snap lots of 
lumber from the west and south are being picked up 
about as fast as offered. Lumber put in the hands of 
commission men to sell at what they could get, for 
mills that had to have money, has demoralized the mar- 
ket and everybody is glad to see it cleaned up and out 
of the way. White pine concerns are not making price 
concessions of any consequence, and little buying is done 
in that line. Some of the orders coming in call for rush 
shipments, which can easily be given, but it is a good 
sign that some are buying for delivery at any time 
within sixty days. 

Schwager & Nettleton, Incorporated, Seattle manufac- 
turers and wholesalers, have established a Minneapolis 
branch office at 433 Seeurity Bank building, with George 
O. Wyatt in charge. Mr. Wyatt was formerly with the 
Bradley-Watkins Company in this city. 

I. J. MeConnell, eastern representative of the Me- 
Goldrick Lumber Company, of Spokane, has opened 
offices at 1021-22 Lumber Exchange, in this city, which 
he will make the eastern headquarters for the company 
hereafter. 

J. H. Trump, who represents the Thomas & Proetz 
Lumber Company, St. Louis, was a recent business vis- 
itor in the city and St. Paul, calling on leading con- 
sumers of hardwood in the interest of the stocks which 
he represents. 

William H. Proctor, of Everett, Wash., was in this 
city a few days ago on his return from the east. He is 
engaged in the commission business and made arrange- 
ments with several concerns at Chicago, Buffalo and 
Cleveland to represent them as buying agent on the 
Coast. He went on to St. Louis and Kansas City. The 
John C. Hill Lumber Company, of St. Paul, is Mr. 
Proctor’s local correspondent. 

H. B. Waite, of the H. B. Waite Lumber Company, 
is able to attend to business, having recovered from an 
operation for appendicitis. 

E. L. Connor, western representative of the H. B. 
Waite Lumber Company at Seattle, will spend the holi- 
day season with his people in this city. 

C. J. Winton and D. W. Winton, of the Thief River 
Falls Lumber Company, Thief River Falls, and J. D. 
Ross, of the Brooks & Ross Lumber Company, Scho- 
field, Wis., were here last week to attend the annual 
meeting of the Prinee Albert Lumber Company, of 
British Columbia. 

The J. W. Morrison Lumber Company is building a 
mill at Cohasset to manufacture white cedar shingles. 
The mill will have a capacity of 70,000 shingles a day. 





AT THE HEAD OF THE LAKES. 

DuLuTH, MINN., Dec. 23.—Business has been quiet 
during the last week. Everyone seems to be waiting 
until after the holidays for developments. The general 
feeling in lumber circles is certainly better than it was 
thirty days ago, and many dealers believe business will 
improve after the first of the year. 

The Tower Lumber Company, operating at Tower, 
produced 56,000,000 feet of lumber this year and will 
probably produce 15,000,000 feet next year. Timber for 
the 15,000,000 feet is already cut and next year will 
witness the close of the company’s operations at Tower. 

Logging conditions in northern Minnesota are ideal. 
Little snow has fallen but the ground and swamps are 
frozen and the weather is cold enough for logging opera- 
tions. 7 








Larch 


(Noble Fir ) 


A rare, beautiful and most 
valuable wood. Is entirely 
foreign to the Montana Tam- 
arac or Larch. Is creamy in 
color, close grain, takes a 
satiny finish and is the most 
satisfactory timber product of 
the Pacific Coast in bevel 
siding, finish, ceiling and 
flooring. 

Try Larch Siding for a 
trade winner: Stock consists 
of 4”’ & 6’’ No. | clear, V. G. 
No. l clear F.G. No. 2&3 
clear mixed. 


PROMPT SHIPMENT. 


Sample Larch Siding mailed 
upon request. 


Bridal Veil 
Lumbering Co., 


Bridal Veil, 
Oregon. 


Manufacturers of Old Growth 
Yellow Fir and Larch lumber 
and Box Shooks. 


“From Tree to Dealer.” 


yt 





A Larch (Noble Fir) tree photographed 
from our timber. 180 feet to the first limb. 








New Orleans The Gateway of the yey a The Great City of the |- 
2 ee 


rea th, 
The Largest Cotton, Rice and Sugar Market in the World, 


THE MOST POPLAR WINTER RESORT iN AMERICA 
Continuous Horse Racing. Golf Links, Hunting and Fishing, Comfort, Health, 
Pleasure. | - : _ Eleven Theatres, 








NEW ST. CHARLES HOTEL 


Modern, Fireproof, First-Class, Accommodating One Thou- 
sand Guests. Turkish, Russian, Roman, Electric and 
Plain Baths, Luxurious Sun Baths and Palm Garden. 


ANDREW R. BLAKELY & COMPANY, LIMITED., Props. 














Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposit State House BOSTON, MASS. 


This hotel is new and absolutely fire-proof; eyen 
the floors are of stone, nothing wood but the 
doors. with its own vacuum 

lant. Long-distance telephone in every room. 
trictly a temperance hotel. 


We offer you the following rates: Room with hot ard cold 
water and free public bath. $1 and $1.50a day. Rooms with 
private bath $1.50 and $2 a day. Will make a weekly rate for 
rooms with hot and cold water of $6 to $8; with private bath, 
$ to $12. Suites of two rooms, with bath, $15 to $22. 


STORER F. CRAFTS, Manager. 

















HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm c! the Retailer." Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Mearborn Street, Chicago, Ill 
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TIMBERS 


The Marsh & Bingham Co, 


7th and Iron Streets, 


View in our Chicago yard where we 
keep well assorted stocks on hand 
constantly. 


.105 Old Colony Building, 
Mill and Yard, 
Tron St CHICAGO. 





Neered 
Oak Doors 


made from virgin Indiana 
oak, possess a luxurious 
grain and color that makes 
them superior to all others. 

Our catalogue No. 101 
shows many different de- 
signs and is free. 

Write for estimates on 
doors and interior trim. 


Carnahan Mfg. Co., 


LOOGOOTEE, IND. 








S 
= . 
Ba PMN A PRN) Ml 


uA 
' Ai) Joy 


"| 


LUMBE 












































































We Will Make Low Prices on 


SAWDUST 


efor fall shipment before our saw 
mill shuts down for the season. 
WE ALSO HAVE 


Baled Shavings 








Empire Lumber Co. 


Manufacturers and Dealers, 
WINONA, MINN. 





IN THE SAGINAW VALLEY. 


Manufacturers Have Had a Prosperous Year—Swind- 
ler at Work Among Lumberjacks—Burned 
Paper Mills To Be Rebuilt. 


Bay City AND SAGINAW, MiIcH., Dee. 23.—Wickes 
Bros. have had a successful year. They handle an 
immense amount of saw mill machinery and have bought 
a large number of mills which went out of commis- 
sion and have equipped as many new ones. The busi- 
ness of the firm has been merged into a stock company, 
under the style of the Wickes Boiler Company, with an 
authorized capital of $500,000. The company has a 
branch office at Seattle and has worked up a large trade 
on the Coast. It also has a branch in Pittsburg and 
another at Newark, N. J. 

Richard Jones, of Bay City, who is erecting a saw 
mill at St. Ignace, is extending his original plans. He 
will install a much larger boiler and engine and will 
add a lath and shingle mill and refuse burner. The 
Mackinac Lumber Company operated a saw mill plant 
on the same site a number of years, which went out of 
commission when the timber owned by the firm was ex- 
hausted. Mr. Jones has assurance of stock enough to 
keep his plant busy for several years. 

F. B. Chesbrough, of Bay City, cut about 16,000,000 
feet at his mill at Emerson last season. The mill is 
being stocked for next season. Several months ago 
Mr. Chesbrough bought the interests of his brothers 
in this plant and 75,000 acres of timber land in upper 
Michigan, and is conducting the business on his own 
account, 

A man calling himself Frank A. Wilkison, of Sag- 
inaw, has been swindling lumberjacks in the northern 
part of the state. He claimed to represent the Hartford 
Lumber Company, Oakland, Cal., and hired men to go 
there at $30 to $50 a month, exacting the sum of $5 
from each man engaged. A printed contract stipulated 
that the company did not agree to give a job to the 
person engaged, but he must pay $5 and if he did not 
go his money would be returned. Wilkison was arrested 
and lodged in jail at Cheboygan. 

Many operators, who earlier in the season decided to 
curtail their output or not to operate at all, are hiring 
men and going into the woods. Wages have been cut 
and the men are said to be more tractable. The market 
is at a standstill but improvement is expected after the 
holidays and the pine trade shows no indications of 
weakening. 

The Dayton Last Block Company started its plant at 
Gaylord last week. The company employs about 100 
men and its renewal is additional evidence that busi- 
ness conditions are returning to a normal status, 

M. D. Olds & Co. are operating extensively in Mack- 
inaw county. The mill will be fully stocked. 





MENOMINEE RIVER NOTES. 


MENOMINEE, MICH., Dec. 24.—Curtis Merryman, the 
Marinette lumberman, says the Oconto Falls paper mills, 
which were burned Sunday, will be rebuilt as soon as pos- 
sible. Mr. Merryman will attend the stockholders’ meet- 
ing, to be called in a few days, and plans for rebuilding 
will be discussed. Mr. Merryman, who is one of the 
principal stockholders, believes the new mill will have a 
larger capacity than the old one. 

Edward Hamilton, well known in lumber circles of the 
Twin Cities, has accepted a position as assistant manager 
of a large lumber company at South Prairie, Wash. 

The new plant of the Beswick-Daley Manufacturing 
Company is completed and ready for operation. It is 
understood that the plant will start soon after the first 
of the year and that it will be in steady operation all 
year. The company has a large number of orders on 
hand. Large wooden porch columns will be the prin- 
cipal output of the factory at first and these will be 
supplemented later by the manufacture of sash and doors, 
wooden novelties and tank staves. The plant is equipped 
with new and specially designed machinery, a large share 
of which was designed and built by Mr. Beswick. 

Some lumber has been moved from local yards to the 
Chicago yards by wholesale firms which bought the entire 
cut of some of the mills early last spring. 

Lumbermen of this city realize that it is useless to try 
to sell lumber at any reasonable price and are making no 
effort to throw their lumber on the market. Most local 
firms are in position to hold their own for considerable 
time and are waiting for the reaction when building 
operations start in the spring. 

The smaller concerns in the upper peninsula, which 
have been doing an extensive timber business, have suf- 
fered most from the financial troubles. These concerns 
bought a large stock at high prices Jast winter and have 
sold only a small part of their season’s cut. The need 
of ready money to restock their mills for next season is 
urgent and the failure to obtain any from the banks will 
close a number of them entirely for next season or cur- 
tail their output. The closing of many small mills may 
have a tendency to prevent a permanent drop in prices. 





NORTHERN MICHIGAN NOTES. 


MANISTIQUE, MicH., Dec. 23.—The reduction in wages 
and the number of men employed in the saw mills and 
lumber camps is resulting in much more satisfactory 
service from the men, according to the Worcester Lum- 
ber Company, of Alger county, and other firms. The 
men have to work hard to retain their jobs, as there are 
more men in the north than there is work for. 


The Dollarville mill has been closed down and will 
remain closed till the early part of January. The mill 
will be thoroughly repaired. 

J. Wheeler is getting out a large quantity of timber 
in his camp near Epoufette this winter. 

The shortage of hardwood in the southern part of 
upper Michigan is over, the dealers having thrown an 
unexpected supply on to the market. All have large 
stocks of dry wood on hand and prices are high. It 
is not expected that there will be any reduction. Little 
green wood is being received by dealers, although they 
have made heavy purchases of stock to be delivered 
later in the season. The demand for green wood is 
usually better in March and April than at any other 
time, as so many purchase it then to split and pile for 
the next winter. The green wood is cheaper and the 
buyers thus save considerable money. 

The Worcester Lumber Company is operating five log- 
ging camps in Alger and Schoolcraft counties on the 
Munising railway. Only about half the usual number 
of men is employed. The company contemplates operat- 
ing through the winter on this basis. Although the 
market is dull the company desires to retain its fore- 
men and camp organization. L. F. Chapman, superin- 
tendent of the Worcester company, which ir one of the 
largest in the north, says: 

The lumber operators have seen the present conditions 
coming for months. They were tirst presaged by a falling off 
in the demand for cedar poles. The big consumers, the tele- 
graph and railroad companies, greatly curtailed their buying 
early in the year when they found they could not obtain 
money on advantageous terms. ‘The pole market has now 
been flat for several months and comparatively few poles 
have been shipped out this season. With the existing finan- 
cial conditions and prospects for a light demand for another 
season there is small inducement for the cedar operators to 
continue cutting while such a large stock remains unshipped. 
The lumber market softened after the pole market and since 
then the slackening of demand has extended to all lumber 





products with a consequence of prospective lower prices 
when stocks begin to move. 
FROM THE FURNITURE CITY. 
GRAND Rapips, MicuH., Dee. 24.—Carroll F. Sweet, 


president of the Fuller & Rice Lumber & Manufacturing 
Company, will speak on ‘*The Model Retail Yards’’ 
at the convention of the Indiana association of retail 
dealers, held at Richmond, January 15 and 16. 

Homer Sly, of Elk Rapids, and Morgan Curtis, of 
Petoskey, are interested with Homer Zipp and others of 
this city in the Northern Michigan Lime Company, or- 
ganized as a selling ageney for the Michigan Lime Com- 
pany, the Elk Lime Company and the Superior Lime 
Company. Headquarters will be in this city, with E. D. 
Conger as manager. 

W. L. MeManus, the Petoskey lumberman, has made 
a proposition to the city to buy the municipal lighting 
plant. 

Word comes from Ludington that J. 8S. Stearns has 
disposed of his interests in the lumber plant at Odanah, 
Wis., J. S. Woodruff, L. K. Baker and John Gary, other 
members of the company, having acquired his interests. 

R. G. Peters, the well known Jumberman of Manistee, 
is president and leading stockholder of the Dake Amer 
ican Steam Turbine Company, just organized in this 
city, with $200,000 capital. The company will manu 
facture turbines, the invention of Charles W. Dake. 

O. J. Smith, of Lakewood, has resigned his position 
as manager of the Lakewood Lumber Company at that 
place and has been given the position of sales manager 
for the R. G. Peters Lumber Company, of Manistee, 
removing to that city. 





t 
SOMETHING NEW IN DOOR FRAMES. 


Starting with this issue of the AMERICAN LUMBERMAN 


will be found an advertisement illustrating the Moen 
Adjustable Door Frame. This is something absolutely 
new, simple in construction, applicable to any style 


frame, inside or outside, and above all inexpensive. By 
means of adjusting screws and a movable joint, un 
sightly eracks caused by the sagging and shrinking or 
bending resulting from swelling of doors are overcome. 

The working scheme is very simple, requiring four or 
five adjusting screws and an attachment to aid them. 
All attachments are made of full rolled bright steel. 
The hinges of the door are fastened to a movable joint, 
which movable joint has a *-inch play for adjustment. 
At the top of the door is a movable joint, similar to 
the ones on either side of the door, and fastened to 
the perpendicular joint by means of an attachment, L 
shaped. This pin serves the purpose of a fastening 
which lifts or lowers the perpendicular joint and door. 

This frame can be used for any door; may be placed 
in any wall, either on the inside or outside, or may be 
used in connection with any trim or where a transom 
over the door is desired. No special construction of 
wall is required, nor is special hardware necessary. It 
is adjustable, thereby perfectly fitting the working of 
doors. One other beauty of this patent is that a screw 
driver is the only necessary tool in conjunction with 
adjusting screws. The frames are sold outright with all 
attachments, or the attachments are sold separately. 

Everyone interested in the door business. should send 
for descriptive matter with illustrations to the Calmar 
Manufacturing Company, of Calmar, Iowa. 

M. M. Moen, the inventor, is with this company, and 
having been for years a practical millman and having 
had to contend with shrunken doors and jambs and 
unsightly cracks occasioned by swelling or sagging 
caused by the settling of floor sills, developed by ex- 
perimenting the attachments which make up the scheme 
for this patent. Mr. Moen is manager of the Calmar 
Manufacturing Company, which concern manufactures 
sash and doors, millwork, interior finish etc. 
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FROM NEW YORK STATE. 


Difficulty in Securing Time Loans on Building Oper- 
ations Causes Light Lumber Demand—Man- 
ufacturing Trade Active. 





New York, Dee. 23.—With the exception of a slight 
increase in orders placed by the eastern railroads there 
is little improvement in the metropolitan district. The 
banks have not resumed currency payments and it is im- 
possible to obtain time loans on building operations. 
cage mechanic’s liens were filed yesterday — 
the J. C. Lyons Building & Operation Company, 9 East 
Vorty-second street, ag ggregating $91,175, some on build- 
ings owned by the company and others on buildings 
which the company is erecting for others. Among the 
liens are the following: H. C. Clausen Iron Works, $20,- 
561, on the new State bank, on which the company is a 
ecntractor; Levering & Garrigues, $34,507, on the prop- 
erty at 236 and 238 Fifth avenue; John J. Roberts, 


$8,487; T. H. Simonson & Son Company, $9,026; Pitts- 
burg Plate Glass Company, $4,989; C. W. Klappert’s 


Sons, Inc., $4,700; MeGratty & Sons, $4,145, and Voight- 
mann & Co., $2,590. 

West Virginia spruce is selling from $2 to $3 a thou- 
sand less than sixty days ago, and yellow pine seems not 
to have any stated price; white ash is from $3 to $5 off, 
and oak and poplar are about the only lumber that seems 
to be holding up te list prices, 

Ek. W. Backus, of Minneapolis, was a visitor to the 
city during the week. He was on his way to Toronto, 
where he is engaged in negotiations with officers of the 
Canadian government, and gave the following interview 
concerning concitions in his section: 


The lumber situation in that section of the country in 
which I am interested, Minnesota and Wisconsin, is feel- 
ing the effect of the present depression somewhat, but 
without doubt it is no more serious than in the more 
favored lines of business. In the white pine belt the 
trees have all been counted. ‘The standing pine still 
remaining is limited in quantity and is in the hands of 
very few men. I should say that 85 percent of it is 
owned by not more than a dozen firms or corporations. 
These owners can afford to let their timber stand, rather 
than make any reduction in price. Relative to the pos- 
sibility of a-reduction in the price of lumber, I would 
say that the price of manufactured lumber will probably 
experience a moderate reduction, possibly *tto the extent 
of the reduction in the cost of its production or the 
reduction in the cost of operation. 3ut this reduction 
will not reach nor will it affect the value of the stand- 
ing timber in our section, because the quantity of timber 
in the white pine belt is too small to permit of that. 

During the coming winter the input of logs will be 
reduced nearly 50 percent; therefore the prospective les- 
sened demand will be met in this way. Wages, materials 
and supplies entering into the cost of production are 
being reduced all along the line, and I expect to see our 
immediate market absorb the reduced cut of next year 
readily. Our farming communities are in a very pros- 
perous condition and will continue to make improvements. 
With regard to the lumber situation in the south and on 
the Pacific coast 1 deduce from reliable information that 
both the south and west coasts are facing overproduction, 
and no doubt both of these lumber producing sections 
will experience a greater reduction in prices. Standing 
timber there is plentiful, and in the hands of hundreds 
of owners, consequently the supply is more difficult to 
control, 


The International Paper Company recently purchased 
additional holdings in the Dalhousie district, on the 
Restigouche river, New Brunswick, consisting of 350,000 
acres of spruce which it eventually will convert into pulp. 

Charles Hill, of the Northern "Lumber Company, whose 
company handle large quantities of white and North 
Carolina pine and hardwoods, says that the present con- 
diticn will continue as long as the banks refuse to dis- 
ecunt their customers’ paper on a reasonable basis, and 
with currency selling at a premium the chances for 
inereased business is slight. 

Sam Barr, of the Flatiron building, reports sales of 
six cars of maple flooring and other hardwoods, and C., 
O. Shepherd, of the Emporium Company, received in one 
morning ’s mail orders for ten cars of hardwoods. 

DIXIE. 





THE METROPOLITAN DISTRICT. 

New York, Dee. 23.—The approaching holidays create 
a better feeling in the local trade, but few orders are 
being received. Many of the largest wholesalers report 
a better run of business than last month, but most deal- 
ers say or@ers are slow and that they do not look for 
improvement until after the first of the year. Those who 
report an increased trade deal largely with suburban 
dealers, who evidently experience a very satisfactory de- 
mand. A large amount of construction work has been 
under way in surrounding towns and retailers there have 
hardly felt the effects of the financial trouble. 

The matter of collections is of prime importance and 
retards considerable business that might be placed. Care- 
ful inquiry among the largest local yards reveals poorer 
supplies than for a long time and, with the exception of 
southern pine, even the largest dealers have small stocks. 
The approach of inventory time shows that there will 
be an increase for several weeks in what is known as 
sizing up trade, because in going over their stocks care- 
fully many retailers have found that certain sizes are 
low. 

Manufacturing trade is as brisk as can be expected, 
but most furniture factories are working slowly: and 
ordering only such lumber as is needed on present con- 
tracts. The outlook in the furniture trade is not of a 
decidedly encouraging kind. Sash and door manufac- 
turers feel that with their slow collections trade should 
be slow for about two months, after which substantial 
improvement should be expected. Many hardwood visitors 
in town last week expressed opinions verifying this state- 
ment and, as hardwood stocks are lower than any other, 


a hardwood manufacturer would naturally be more 
optimistic than a dealer in softwoods. 

Frank R. Whiting, of the Janney Whiting Lumber 
Company, Philadelphia, called on the local hardwood 
trade during the week. He reports a fair run of orders, 
but looks for better business after February 1. The out- 
put of the Whiting Manufacturing Company, Abingdon, 
Va., in which Mr. Whiting is largely interested, has been 
sold to the Stevens-Eaton company, 1 Madison avenue, 
thereby placing at their disposal a desirable cut of hard- 
woods. The output of this plant is about 5,000,000 feet 
annually, and the Stevens-Eaton company ha s 5,000,000 
feet in pile at shipping points in excellent condition and 
ready for immediate shipment. 

Charles E, Page & Co., 1170 Broadway, note a de- 
cidedly better run of orders this month. Mr. Page says 
his visits among suburban yards convince him that it 
will not be long before a good demand will emanate 
from that source, as stocks are low and country dealers 
have experienced a good demand all through the fall. 
Many inquiries are coming in for shipments right after 
the first of the year, and this leads Mr. Page to expect a 
further increase in orders in a few weeks. The firm has 
a general wholesale line with unusually good- facilities 
for supplying large maple flooring orders. 

R. W. Morehead, of J. C. Morehead & Sons, was in 
this city recently looking after trade. Other visitors in- 
clude Robert G. Kay, Philadelphia, Pa.; F. E. Duffield, 
Tennessee Lumber Manufacturing Company, Pottsville, 
Pa.; Hugh McLean, Hugh McLean Lumber Company 
and the Haines Lumber Company, Buffalo, N. Y.; J. M. 
Hastings, J. M. Hastings Lumber Company, Pittsburg, 
Pa.; Lewis Dill, Lewis Dill & Co., Baltimore, Md.; R. 
H. Downman, New Orleans, La.; M. S. Tremaine, Mont- 
gomery Bros. & Co., Buffalo, N. Y.; Richard P. White, 
Albany, N. Y.; C. E. Lloyd, Boice Lumber Company, 
Incorporated, Abingdon, Va.; George J. Barker, Barker 
& Co., Incorporated, Boston, Mass.; Gardner I. Jones, 
Jones Hardwood Company, Boston, Mass.; John H. 
Jenks, The Robert H. Jenks Lumber Company, Cleve- 
land, Ohio; H. D. Billmeyer, Billmeyer Lumber Com- 
pany, Cumberland, Md.; George H. Mell, Kane, Pa.; A. 
J. Brady, Brady Bros., Buffalo, N. Y.; J. Lee Ensign, 
Ensign Lumber Company, Jac ksonville, Fla. 

The Associated Lumber Company, wholesale dealers in 
cypress and yellow pine, has moved its office from 18 
Broadway to 15 William street. P. U. Fuller, who re- 
cently assumed charge of the metropolitan offices of the 
Associated Lumber Company, reports a fair run of trade 
and looks for better buying after the first of the year. 

E. H. Barton, of Barton, Thompson & Co., Liverpool, 
England, sailed last week on the Lusitania, after spend- 
ing two months among the lumber trade in this market 
and in the south, making shipping arrangements for the 
firm for next year. 

The Atlantic Coast Lumber Corporation, Limited, 42 
Broadway, reports a slow run of North Carolina pine 
orders, but says business outside of New York is better 
than in the city yards. The company has closed its mills 
at Georgetown, 8. C., for the usual holiday vacation, but 
expects to resume operations after the first of the year. 

Owing to its largely increased business in the east the 
A. H. Andrews company, well known manufacturers of 
dry kilns, has arranged to be represented in New York 
city by Arnold A. Angell, formerly in charge of con- 
struction of the Andrews kilns in Chicago. The growing 
popularity of the kiln has made this representation 
imperative. 





THE TWO TONAWANDAS. 

Nortu TONAWANDA; N. Y., Dee. 23.—The season of 
lumber receipts at the Tonawandas closed Thursday 
with the arrival of the steamer Pawnee with 500,000 
feet of white pine for White, Frost & White. The 
Pawnee and barges Orton and Young, the consorts laden 
with stock for Cleveland dealers, were loaded and ready 
to leave the Georgian bay district by Thanksgiving, but 
a snow storm detained them several days. On the trip 
down the lakes the fleet was compelled to seek shelter 
at several points. Considerable apprehension on the 
part of the consignees caused frequent inquiries to be 
made as to the whereabouts of the belated fleet and 
White, Frost & White were much relieved when the 
steamer came down the Niagara river covered with a 
thick coating of ice but with its entire cargo of unin- 
sured stock intact. 

James A. White, who has charge of the sales office 
of the Boyne City Lumber Company, the White Veneer 
Company and the W. H. White company, of Boyne City, 
Mich., at Detroit, Mich., is spending a few days at 
North Tonawanda, looking after the managerial end 
of the W. H. White company’s local yard, and at 
Buffalo in the same capacity for the Buffalo Maple 
Flooring Company. Since removing to Detroit from 
Buffalo, two months ago, Mr. White has been on the 
road much of the time and has picked up a large amount 
of business for delivery next season. 

The last cargo of cedar supplies to arrive this season 
reached port Friday on the steamer Mary Boyce, con- 
signed to W. H. Cowper & Co. The cargo consisted 
mostly of railroad ties, in which the company has been 
extensively engaged during the last season, supplying 
a number of suburban lines that are being ‘constructed 
along _ Niagara frontier. 

Ww. Palmer has established another branch of his 
retail fume and sash, door and blind business in this 
state, choosing Syracuse as a desirable place to dispose 
of his output. , Jay Morningstar, formerly connected 
with the office at North Tonawanda, has been placed in 
charge of the Syracuse office in the University building. 
Mr. Palmer is also doing business with branches at 
Rochester and Albany. He reports a better volume of 
trade at Rochester and Albany than in this locality. 

L. H. Swan, of Lewis H. Swan & Co., has returned 


from a business trip in the south. 
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each 2x12, 12’, 14’ and 16’ No, 2 


5 Cars 2x4 

“2x4 8’ No. I 
“2x6 8’ No. I 
“2x6 10’ No. 1 
“2x8 10’ No. 1 
“ 2x10 10’ No. 1 
“2x12 10’ No. 1 
“ dae 5 No.2 
“ 2x10 8’ No 2 
“2x4 10’ No. 2 
“ 2x10 10’ No.2 
Hemlock. 


Hemlock, 


all respects. 


move promptly. 
kinds of Hemlock. 


We would like to Move 


the following items of Hemlock 
and if you are interested, would 
suggest you ask us for prices. 


6’ No. | Hemlock 


o“ 


A large Stock of all other sizes of 


Our stock of Hemlock is complete in nearly 
The above items of Hemlock 
represent some stock that we would like to 
We want ingutries for all 














700,000 
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200.00¢ 











798,001 
800,006 
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l FOR QUICK SHIPMENT:— 


328,000 feet 2x4, 6 to 20 No. 1 Hemlock 
830,000 *' 2x6, 6 to 22 No. 1 Hemlock 
2x8, 6 to 24 No. 1 Hemlock 
2x10, 8 to 22 No. 1 ee ne 
2x12, 8 to 24 No. 1 Hemiloc! 


3x8, 10, 12, 12 to 18 No. 1 Hem 


lock 
4-4, 4-6, 6-6. 6-8, 8-8, 10 to 24 No. 1 Hemlock 
4 to 12 in. 10 ft. and longer, No. | Hemlock Boards 
2-4 to 2-12, 10 to 20 No, 2 Hemlock; also Hemlock 
Lath and Basswood Siding. 


Barker & Stewart Lumber Co. 
WAUSAU, WIS. 


- 














WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLERG CO. 


West Bay City, Mich. 

















' Hemlock, Hardwood, | 
Lath and Shingles. 


On Wisconsin Central Railway, near Glidden, 


THE NASH LUMBER COMPANY, 


SHANAGOLDEN, WISCONSIN. 

















Gillis & Moulton, 
Railroad Ties & Car Material 


Posts and Poles—Wholesale Lumber. 


Marquette Bidg., 


CHICAGO. 
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A Few Items Ready 
For Immediate Shipment— 


500,000 ft. 2’”” No. 3 Hemlock. 

500,000 ft. 1” No. 3 Hemlock. 

200,000 ft. 1” No. 3 Soft Elm. 
50,000 ft. 1’ No. 3 Red Oak. 
50,000 ft. 1” ist and 2nd Soft Elm. 


Can work as desired and ship with little delay. 
Correspondence solicited. 


Heineman Lumber Co. 
HEINEMAN, WIS. 














Mershon, Schuette, Parker & Co. 


SAGINAW, MICH. 


White Pine Lumber 
BOXES AND MILLWORK. 


Write us for prices on mixed carload orders, 


New York Office: Room 8101, 1 Madison Ave 











We make a specialty of N. C. Pine and Redwood 
through our New York Office. 
































Crookston Lumber Co. 


MILLS AT 
CROOKSTON, BEMIDJI, ST. HILAIRE, MINN. 


CHICAGO OFFICE, 1011 Marquette Bidg., Phone, Central 8183. 
MILWAUKEE OFFICE, 602 Wells Building, Phone, Main 1910, 


GENERAL OFFICE, BEMIDJI, MINN. 








OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Gork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 














JUST NOW WE CAN MAKE QUICK SHIPMENTS ON 


Dry White Pine Beveled Siding, 
Finish in all Ticknesses, and 


Shop Lumber. 
Sawyer-Goodman Company 


MARINETTE, WISCONSIN. 








_ TRADE NEWS AT THE QUAKER CITY. 





Large Increase in Number of Inquiries—New Members to Be Added to the Lumbermen’s 





QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Dee. 24.—There was hardly a rip- 
ple throughout .the week preceding the Christmas holi 
days to disturb business conditions so far as lumbermen 
were concerned. Of course there was business done and 
an unlooked for number of inquiries, but all with a 
yuletide spirit that manifestly was not a grind but a 
pleasure all. around. To many lumbermen who have 
anticipated the year’s business accounts of profit and 
loss there is a feeling of confidence and hopefulness that 
is significant and full of meaning to the business men 
who a few weeks ago were preparing for almost an 
avalanche of financial troubles. Christmas week is being 
devoted to balancing the accounts of 1907 and to such 
readjustments as may be necessary to advance 1908 
over the current year. Apart from the stock taking 
and the ‘‘inside’’ bookkeeper’s part all is rosy and 
bright for the active man of business, whether sales- 
man, manufacturer or wholesaler. 

Four new members are to be admitted to the Lum 
bermen’s Exchange at the meeting of the board of 
directors of the exchange which is scheduled for next 
week. They are John J. Rumbarger, formerly of the 
Rumbarger Lumber Company, now in bankruptey and 
who actively interested himself in the affairs of the 
exchange as a member of the old firm; E. V. Babcock, 
of E. V. Babeock & Co., Pittsburg, who have established 
local offices here; Halfpenny & Hamilton and Crosby & 
Beckley. The exchange rooms continue to grow in popu- 
larity as a gathering place for the lumbermen. The 
regular monthly meeting of the exchange will be held 
on January 2. 

Among the visitors to this city during the week were 
included the following: KE. H. Parsons, of the Par 
sons Lumber Company, Watha, N. C.; J. F. Gordon, 
vice président of J. F. Phillips & Co., Thomasville, Va. ; 
Ek. V. Babeock, of E. V. Babeock & Co., Pittsburg; 
P. C. Lynch, from West Virginia; Graham Rambo, of 
Coatesville, Pa.; Samuel Roberts, of the Grater-Bodey 
Lumber Company, Norristown, Pa.; W. H. Jackson, 
Salisbury, Md., and W. C. Leigh, Bellefonte, Pa. 

F. S. Underhill, of Wistar, Underhill & Co., was one 


of many lumbermen who were forced to iake to their 


beds last week for a day or two to recover from attacks 
of the ‘‘grip,’’ presumably brought about by unsettled 
weather and climatic conditions. John J. and Frank T. 
Rumbarger were forced to their homes with grip like 
attacks on the eve of Christmas. In neither instance 
was the attack serious. Mr. Underhill and J. J. Rum 
barger had been ‘‘under the weather’’ for some time, 
but remained steadfastly at their desks until obliged to 
yield to the advice of friends and physicions and take 
a day off. 

H. E. Bates, of Wistar, Underhill & Co., who repre 
sents the firm west of the Alleghenies and has his head 
quarters in Ohio, is a visitor in the city, spending the 
Christmas holidays with his family. 

Justin Peters, manager of the Pennsylvania Lumber 
Mutual Fire Insurance Association, returned from a trip 
through the south in time to spend the holidays with 
business associates, friends and his family in this city. 

H. I. Soble, of Soble Bros., made a trip to the mills 
of the firm in Honaker, Va., recently and declares that 
his traveling experiences in quest of business were en 
tirely satisfactory. 

Lumbermen of this city who import timber from the 
south and from northern points are beginning to echo 
the complaint of shipping men that the constantly grow- 
ing number of derelicts along the Atlantic coast 
seriously menace coastwise craft plying to this and other 
ports. What originally caused complaint in maritime 
circles was that the four-masted schooner Thomas A. 
Ward, bound from Jacksonville, Fla., with a large cargo 
of railroad ties, was abandoned in a waterlogged con- 
dition and set afire at sea recently off Cape Hatteras. 
According to seamen there has been enough left of the 
vessel to endanger and perhaps wreck other craft. Lum- 
bermen suggest that such action on the part of cap- 
tains should be subject to some restrictions. 

From the headquarters of the United States Civil 
Service Commission sitting in this city last week it was 
announced that examinations would be held January 22 
to fill vacancies in the position of planting assistant in 
the Forest Service. The duties of the position are in 
general terms the preparation of seed beds, seed sowing, 
transplanting and care of seedlings and field planting 
in national forests. 

An opinion affirming judgment in the case of William 
H. Smedley and Franklin Smedley, trading as Smedley 
Bros., Frankford retailers, against John W. Speckman, 
. was filed in the United States Circuit Court of Appeals 
last week by Justice Gray. 

The Lingo Box Company was incorporated under the 
laws of Delaware last week with a capital of $50,000 to 
manufacture and sell lumber and all products thereof. 

John J. Moser, A. A. Moser and Frank P. Freyer, 
of this city, have established the Doubling Gap Springs 
Lumber Company, of Newville, Cumberland county, this 
state, where they intend to develop about 6,000 acres 
of timber land and are contracting fof the erection of 
the needed saw mills and other appurtenances. The 
newly purchased timber land is located in the North 
Mountain region. 

Hugh Mclivane, of the H. B. MeIlvane & Sons com- 
pany, was nominated last week as one of the directors 
of the City Club, an independent political organization 


Club—Movement to Dispose of Derelicts Along Atlantic Coast. 


‘ 


seeking to improve municipal government. The election 
will be held January 15. Mr. Mellvane has taken an 
active part in independent polities. 

The scarcity of timber was dwelt upon by KE. H. Ster 
ling in an address made last week before the Engineers’ 
Club. Mr. Sterling is forester of the Pennsylvania rail- 
road. Speaking largely as the representative of the 
company he said: 


_ The railroads are attempting to economize by using 
inferior woods for ties and by getting the maximum life 
out of: them, but they still hesitate about going to the 
fountain head of the matter and making their investment 
permanent by acquiring the ties on the stump, together 
with the Jand that produces them. It would be safe to 
say that if any large eastern railroad company five years 
ago had invested the costs of five years’ supply of ties in 
timber land, and had put this land under forestry man 
agement, it would supply its timber requirements for all 
time. From the broader national standpoint such action 
by corporations would have reduced materially the drain 
on our dwindling timber supply by insuring the perma- 
nent use of large areas for forest productions. 

J. B. Kaufman, city salesman for W. H. 
in bed with the “grip,” 
at this time. 

Okey J. Mann, of the Mann-Caven 
No. 1 Madison avenue, New 
friends in Philadelphia. 

_ Robert W. Schofield, treasurer of Schofield Bros., is ill 
from poison contracted while scouring through the woods 
of their operation in South Carolina. 

Joseph 8S. Berry, of the Webster Springs Lumber Com 
pany, Webster Springs, Webster county, West Virginia: 
Willie Mearns, of William Mearns & Son, of Buckhannon 
W. Va., and H. B. Roberts, of the United States Lumber 
& Supply Company, Berwick, Pa., were calling on their 
Philadelphia trade during the last week. 

Charles H, Thompson kas returned home from «a trip to 
Cincinnati, Dayton and Columbus, Ohio 

The many friends of George Warner, of the 
building, who has been ill with pneumonia, 
to learn that he is thoroughly convalescent 

W. L. Rice, secretary and treasurer of the T 
& Sons Company, is taking advantage of the 
a little pleasure trip. 

Frank T. Rumbarger has decided to engage in the 
wholesale lumber business on his own account. 

Seymour Y. Warner & Co., of the Witherspoon building 
have purchased the entire stock of white pine of the 
Rumbarger Lumber Company, at Pulaski, Va. 

fhe Great Smoky Mountain Land & Timber Company 
a holding concern composed of prominent Philadelphians. 
has sold a tract of 14,000 acres of valuable timber land ip 
Graham county, North Carolina, to Frank R. and William 
S. Whiting. The purchase price is reported to be $18 an 
acre, 

John W. Schofield has returned from a. trip 
where he was looking over a block of white pine 

Harry E. Olson, the Philadelphia representative of the 
Crosby & jeckley Lumber Company, has moved his 
family to Palmyra, N. J y 

Johnny Meehan, who has hauled lumber for the lumber 
trade of Philadelphia for many years, died suddenly last 
week. : 

John J. Rumbarger, of the Great Smoky Mountain Land 
& Timber Company, states that that company, which 
recently disposed of a tract of 14,000 acres of timber land 
has acquired a tract of 7,500 acres of timber land in 
Graham county, North Carolina, heavily timbered with 
hemlock and hardwoods. ; 
_ The Philadelphia Wholesale Lumber Dealers’ Associa 
tion has arranged to hold its annual meeting and banquet 
at the Union League on the night of January 9. 

Joseph R. Rogers, Vicegerent Snark of this district, is 
taking measures to insure a big turnout at the next 
concatenation which will be held on that lucky Hoo-Hoo 
day, Friday, the 13th of March, 1908. He says he already 
has seven candidates. Emil Guenther, the prince of 
toastmasters, has promised to be present and act in that 
capacity. 

Jerome H. Sheip has returned from his hunting trip in 
western North Carolina. ' 

A number of lumbermen who happened to be dining at 
the same time during the lunch hour in the cafe of the 
popular Colonnade hotel one day recently, got to talking 
together socially and, in a spirit of sociability, organized 
themselves into the ‘‘Goodfellowship Society’’ and adopted 
as their motto the words “If you can’t boost, don’t 
knock.”’ 

The youngest member of the lumber trade up to date 
has been christened Henry Justin Rumbarger. 

Charles E. Metz, treasurer of the Western Maryland 
Lumber Company, of Cumberland, Md., recently made a 
trip to Philadelphia. This was Mr. Metz’s first trip to 
Philadelphia and he was very much impressed with the 
Quaker City. 
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SMOKY CITY TRADE NOTES. 

PirTsBuRG, Pa., Dec. 23.—Most of the Pittsburg lum 
bermen are busy closing up their books for the old year 
and spend little time trying to boost business, which at 
this season is at low ebb. Here and there are found 
signs of interest, through calls from railroad and indus 
trial establishments for bids on fair sized contracts, and 
some orders are being taken for 1908 that are causing 
talk because of their size. However, the average opinion 
is not favorable to any great boom in the lumber busi 
ness in the Pittsburg field during the first two or three 
weeks of the-year. 

The financial situation has improved steadily and cash 
has taken place of checks in many of the larger pay rolls 
of the district. Bankers are hopeful of a stronger situa 
tion soon and reports from the steel men indicate that 
some of the leading departments of their plants are well 
supplied with new business, notably structural material, 
tin plate and ship plates. While railroads are slow in an- 
nouncing their construction programs for the new year, 
they are asking for bids in Pittsburg on much material 
and are apparently getting ready for active work in the 
spring, conditioned.on the improvement of financial con- 
ditions in the meantime. 

A number of lumber companies in Pittsburg have is- 
sued handsome calendars for the new year, and a few 
have issued other advertising novelties which have at- 
tracted much interest. 

Louis Germain, of the Germain Company, this week 
went to Saginaw, Mich., to spend the holidays with his 
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parents, expecting to return by New Year’s. The Ger 
main Company sees much business in sight but no new 
sales for the immediate future. Inquiries however are 
stirring up much interest. 

Bemis & Vosburgh report a number of inquiries re 
ceived for large bills of lumber which will develop into 
new business next month. Mr. Vosburgh returned from 
an inspection of the mills in northern Pennsylvania yes 
terday, finding matters in good shape there and in line 
with considerable business that is pending. The year 
just closing will be a remarkable one for this company, 
as it completes the first full year of its operation in 
Pittsburg and has for a showing a sale of approximately 
75,000,000 feet. It is far in excess of what had been 
expected when the totals were being made up. 

The American Lumber & Manufacturing Company re 
ports some attractive business doing at the close of the 
year, but looks for no especially interesting trade in the 
early months. There is a disposition, however, to refrain 
from urging new business with lower prices that has 
marked this company for some time. 

The Pittsburg Wholesale Lumber Dealers’ Association 
has adjourned until after the holidays and will not meet 
until the Tuesday after New Year’s. The weekly meet- 
ings of the association have been largely attended during 
the last fall and winter and have gained in interest 
among the members of the organization. 

Some interesting estimates for the business of the 
Pittsburg lumber trade for the year were made during 
the last week, showing that with the sales to and through 
Pittsburg companies there were 3,090,000,000 feet of all 
kinds of lumber handled. White and yellow pine de- 
clined slightly in volume and the latter fell off in price 
to an average basis of 1905, or a loss of 10 percent. 
Hemlock remained stationary, both in price and volume, 
the total sales being approximately 1,000,000,000 feet at 
a value of $20,000,000. Hardwoods gained in totals 
slightly and spruce made a gain of 25 percent. The most 
interesting feature of the trade has been the great gain 
in Pacific coast pine and fir, which for 1906 amounted to 
about 15,000,000 feet and for 1907 to 45,000,000 feet. 
This increase was largely due to the demand of the car 
companies for this material for cars ordered by western 
railroads. It is predicted, however, that the gain will 
continue, because of the favorable opinions expressed of 
the woods by those who have used them. 

The chief feature of spruce development in Pittsburg 
markets has been the development of the better grades 
and finishing up of clear spruce into board stock as a 
substitute for white pine. Many of the spruce manufac- 
turers have added special equipment during the year to 
supply this market and say ethat under ordinary condi- 
tions they would have all they could do to meet the de 


NEW ENGLAND TRADE. 


Many Railroads Out of the Tie Market— Others 
Buying Small Numbers—Logging Conditions 
Unfavorable- Penobscot Region News. 





Boston, MAss., Dee. 21.—Dealers in railroad ties do 
not agree as to conditions of trade. Some report a fair 
demand while others say the purchasing agents of steam 
and electric roads have received instructions to buy in 
a small way only. One of the large railroads with 
offices in this city is out of the market entirely. 

Building contracts awarded in New England last 
week amounted to $1,599,000 against $2,029,000 during 
the corresponding week last year. Since January 1 the 
contracts have amounted to $126,212,000, as compared 
with $119,717,000 during the corresponding period last 
year. : 

Arrivals of lumber at Boston last week by schooner 
amounted to 1,333,000 feet, and by steamer to 1,487,195 
feet. This lumber was all from the south. Lumber 
freights from the south are fairly steady at $6 and 
from Atlantic ports at $6.25 to $6.50. 

W. H. Furber, of Furber, Stockford & Co., Boston, 
has been confined to his home for about three weeks by 
sickness, 

G. W. Lansing, of George D, Lansing & Son, Provi- 
dence, R. I., has been on a New York trip. 

William E. Litchfield has returned from a trip to 
North Vernon, Ind., where his mill is located. 

James Rice, of Barre, is installing a saw mill in 
Rutland, Mass. 

C. O. Graves, of Greenfield, has gone to Warren, 
N. H., where he is planning to engage in the lumber 
business. 

Eugene Stillson has bought the saw mill owned by 
E. F. Bristol at Ascutneyville, Vt. 

E. G. Phinney, a hard pine manufacturer, Jackson- 
ville, Fla., was in Boston last week. 

Professor Roy L. Marston, of Skowhegan, Me., who 
until a year ago was connected with the Yale School of 
Forestry, but who resigned to take charge of the lum- 
ber business established by his father, has gone to 
Florida to examine a large tract of cypress timber land 
owned by the New York Lumber Company. 





THE PENOBSCOT RIVER DISTRICT. 


Bangor, ME., Dee. 21.—All the weather sharps in 
Maine have been predicting an open winter or a- mild 
winter, and thus far the weather has borne out their 
prophecies. ‘The temperature has not yet fallen lower 
than 9 degrees above zero and most of the time it has 
ranged between 20 and 30 degrees, with considerable 
rain and scarcely enough snow to cover the ground. 
Logging conditions have not been at all favorable and 
operators are hoping for a heavy snowfall before Jan- 


uary 10, at which date or earlier hauling to the land- 
ings usually begins. Camps generally are well supplied 
with men and only good weather conditions are needed 
to make a successful season. While the pulp companies 
will eut rather more than usual there will probably be 
a curtailment of 10 to 20 percent in the cut of logs 
on Penobscot waters. 

T'wo lumber companies were organized in Maine this 
week, both of which will operate in Aroostook county. 
The Stockholm Lumber Company has $200,000 capital, 
all common stock, of which $100,000 is paid in. The 
par value of shares is $100. Charles A. Milliken, of 
Augusta, who is president, holds 749 shares and Carl 
kX. Milliken, of Island Falls, treasurer, 250 shares. 

The Dean Lumber Company has been organized with 
$100,000 capital, all of which is common stock, and 
$30,000 of which is paid in, par value, $100 a share. 
Charles A. Milliken, of Augusta, has subscribed for 149 
shares and 8S. P. Dean, of Island Falls, 150 shares. 
Charles A. Milliken is president and S. P. Dean treas- 


IN WESTERN NEW YORK. 


Railroads Buying Poplar Freely — Birch Trade 
Fairly Active—Building Permits Light 
News and Personals. 





BUFFALO, N. Y., Dee. 24.—The lumber market may be 
slow but there are cars to do business with. One’ firm 
reports getting an order and sending it on to a salesman 
by telephone, getting the car loaded and off inside of 
twenty-four hours. An oceasional big order is reported. 
The Baltimore & Ohio railroad bought 100,000 feet of 
poplar the other day, but did not come up to the Buffalo 
price, so the sale went to Baltimore. 

Reports of widely divergent prices in yellow pine are 
common. One salesman offered a mill a big order, saying 
that a close price would have to be made to land it. The 
price made was low enough to surprise him, but the 
reply came back that he was $3 high and so he lost the 
sale. 

Chestnut & Slaght are among those who do not agree 
that the birch trade is so very dull, as they have moved 
a very satisfactory lot of it during December. A con- 
siderable amount of lumber is held by this firm in Tona- 
wanda. 

The building industry is feeling the winter or the 
holidays, apparently, as there were only twenty-six per- 
mits issued for the week, involving an estimated cost of 
$40,785, with fifteen frame dwellings in the list. The 
New York Central railroad has, however, plans filed for 
a $150,000 improvement to its city passenger station, for 
which permits have not yet been issued. 

The lake lumber trade did not extend into December 
so far as it did at Tonawanda. The big tow of Graves, 
Manbert, George & Co. seems to have been the last in, 
most of the lumber going cn to Tonawanda and only 
514,000 feet unloading here this month, so that the re- 
port of the receipts of 137,513,000 feet at the end of No- 
vember about covers the season, 

There were 1,100,000 shingles received by lake this 
month, making the season total 217,735,000, which, with 
the increased amount of shingles by rail, especially added 
to by white cedars from the St. Lawrence valley, ought 
to put this market in fine shape for the winter. 

The lumber barge Annabel Wilson of the Graves, Man- 
bert, George & Co. fleet will be repaired extensively this 
winter, work having already begun., Though it belongs 
to the largest lumber tow on the lakes the owners are in 
the market for more tonnage. 

M. E. Preisch is back from another short trip to the 
lumber camps of the new Bathurst Lumber Company in 
New Brunswick, stopping in New York on the way. He 
expects to spend a large part of his time looking after 
that branch of the business, the trips taking about a day 
and a half to make. He was elected vice president of 
the White Pine Association last week. e 

A. G. Hauenstein is not one who complains much of the 


white pine trade. He has a good stock and is sure that, 


prices will keep up, as nobody can afford to sell at a 
reduction, with the new cut as small as it is. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO., Dec. 23.—The holidays, inventory 
time and tight money tend to keep business at a low ebb 
and as a result many large firms are calling in their 
salesmen until after the first of the year. Local retail 
business is in poor condition, except for finish and sash 
and doors, which are in fairly good demand. The sash 
and door houses, however, are apparently so eager to 
keep their mills in operation that the prices obtained 
are less than they should be. 

K. H. Stover, of Elkins, W. Va., visited Cleveland 
dealers this week. 

C. F. Chesboro, seeretary of the Louis Werner Saw 
Mill Company, St. Louis, Mo., is spending the holidays 
with his wife’s parents in this city. 

W. L. Martin, of Cheboygan, Mich., visited local deal- 
ers in the interest of his firm this week. 

L. C. Hewey, who has represented the Colonial Lum- 
ber Company throughout this section, is improving from 
his recent illness and is able to be out occasionally. 

H. T. Taylor, treasurer of The Glenville Lumber Com- 
pany, resigned his position and C. H: Foote will act as 
president and treasurer of the company until the annual 
directors’ meeting in January. 

J. E. Shoffner, manufacturer. of poplar, Cleveland, 
Va., was a visitor to the local market this week. 

H. A. Kilmer, of the Gordon Lumber Company, Oak 
Harbor, is spending the holidays with his brother in this 
city. 
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Cork Pime 


There is no other as soft 
as Shoppemagoms 


E are the exclusive manu- 
facturers and by maintain- 

ing constantly a well assorted stock 
are in position to fill orders with 
little delay. Write today for prices. 


WE USE TELECODE. 
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Grayling, Michigan. 
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Manufacturing Co. | 


WE HAVE IN STOCK: 
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Buyers of HEMLOGK 


who? find it difficult to anticipate their 
future wants and are thereby handi- 
capped on rush orders should note that 
we operate continuously and our mills 


Run the Year Round 


enabling us to get out special bills with 
little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Cars 
when desire. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 





We Can Ship Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks can 
ship in addition to 

White Pine Lumber— 

Red Cedar Bevel Siding 
Dimension Shingles, Worked 
Mouldings, Maple Flooring 
and K. D. Frames. 


Prices on Request. 


E. B. Foss & Company, 


MANUFACTURERS, 


BAY CITY, MICH. 


Established 1877. 
Telecode Used. 
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“Duxbak” 
Leather Belting 


is as welcome as the sun to those who 


know its good qualities. 

We will send a belt on approval to 
to be thoroughly tested by soaking in 
water one week if you wish. 

Our Steam Proof ‘‘Duxbak’’ may 
be boiled by you and returned at our 
expense, if joint or fibre has been in- 
jured at least. 


Send for The Belt Book, a magazine 
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Chas. A. Schieren @ Co. 


43 Ferry St., NEW YORK 


CHICAGO PITTSBURG PHILADELPHIA 
DENVER HAMBURG, GERMANY 1 


BOSTON - 








FOR QUICK SHIPMENT 


Cedar Posts, Poles and W. C. Shingles 
a and oe Leone ig oh _ 
2 sswood, rades 
1g” Br Basswood and Birch No. 3 Com. 
1” No. 1 Com. and 1st and 2nd Birch 
3” Tamarack Road Plank 
1” No. 3 and Better White Pine 
Full Stock Hemlock. Log run Soft Elm 


COOPER @ MAXSON LUMBER CO. 
MILWAUKEE, WISCONSIN. 











wa BUFFALO, N. Y. “Oa 




















Net’ 


Cop Suze) Naile 
Flooring 


Qf 
Co. 


‘ 


Wanufacturers of 


MICHIGAN ROCK MAPLE 
and OAK FLOORING 
BUFFALO, N. Y- 








‘White Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 








; eer, #* NEW YORK. rf 








WHITE PINE | 
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BUFFALO, NEW YORK 








IN THE HARDWOOD REGION. 





Memphis Mills Not Ready to Resume—Holiday Lull at Cincinnati—Wages Reduced —News 
from the North Carolina Pine Belt. 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Dec. 23.—Practically none of the 
mills which suspended operations on account of the finan- 
cial stringency and slow demand for lumber has resumed 
and it is doubtful if any will attempt to do so until 
after the holidays. Some mills which have been run- 
ning steadily, including the plants of the Anderson- 
Tully Company, will close down during part of the holi- 
day season. The shortage in production is becoming 
more pronounced and the trade realizes that there will 
be a decided deficit in holdings soon. Considerable 
dry stock is being shipped out and the stock of lumber, 
even at interior milling points, is not as large as a short 
time ago. “4 

No disposition to cut prices is evident on the part 
of the local trade, as it is felt that this would not tend 
to facilitate the movement of lumber. Concessions are 
being made occasionally, but the general list is main- 
tained with a firmness which is surprising, in view of 
the small volume of business on hand. 

Owing to the decided interest in the election of offi- 
cers of the Lumbermen’s Club for the ensuing year new 
members are eagerly sought and it is understood that 
several have made application for membership. A called 
meeting of the Lumbermen’s Club will be held within 
the next few days for the purpose of receiving these 
new members. The club will be the beneficiary of this 
movement, as it will gain new members and will be 
materially strengthened for carrying on the work it has 
undertaken in behalf of the lumber interests of this 
city and section. 

W. B. Morgan, secretary-treasurer of the Anderson- 
Tully Company, has returned from a northern trip in 
the interest of his concern. 

Several important changes will be made in local lum- 
ber circles at the beginning of the new year. John B. 
Grant, second vice president of the Lumbermen’s Club 
of Memphis, will retire as southern manager of the in- 
terests of the Buffalo Hardwood Lumber Company. His 
successor has not been named. 

W. C. Palmer, who has been looking after the inter- 
ests of the Wiborg & Hanna Company, of Cincinnati and 
Memphis, in the south, has retired. It is expected that 
the home office of the company will send down a man to 
take Mr. Palmer’s place. 

Phil Gilbert, of the Neal-Dolph Lumber Company, 
Memphis and Greenville, has severed his connection with 
that institution because of ill health. He has gone to 
Chicago, where he will spend the holidays with his par- 
ents, and will then go to Colorado in search of health. 

Philip Ryan, of Ryan & MeParland, Chicago and 
Memphis, has bought the interest of Mr. McParland in 
the firm and will continue the business under the old 
name. This concern’s saw mill is in South Memphis and 
its home. office is in Chicago. 

W. A. Gilchrist, of the Three States Lumber Com- 
pany, and the Gilchrist-Fordney Company, both of 
Memphis, spent last week in Arkansas, Mississippi and 
Illinois, looking after various interests. 

Max Sondheimer has returned from Chicago, where he 
spent several days recently. 

Harry B. Weiss, manager of the American Lumber 
Company’s plant at Brinkley, Ark., has been in Mem- 
phis the last few days, getting machinery from the 
local mill supply houses. 

George M. Brasfield, J. W. Thompson and others have 
taken over the holdings of J. D. Allen in the Brasfield- 
Thompson Lumber Company, which is operating a plant 
at Biscoe, Ark., and which has its headquarters in this 
city. 

> 


QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO., Dee. 23.—Everything connected 
with the lumber trade in the Queen City wears a list- 
less air. ‘‘It has been a long time since business was 
so slow,’’ said one of the most prominent hardwood 
dealers in this city. ‘‘We are not looking for any sales 
and do not expect to make any until after the first of 
the year.’’ 

The building trade has continued strong, the only 
drawback having been the bad weather of the last week. 
Planing mills and manufacturers of builders’ supplies 
are still running and have sufficient orders on hand to 
carry them over the holidays. The Standard Millwork 
Company closed town Tuesday evening and will remain 
closed, so far as manufacturing is concerned, until Mon- 
day, January 6. Necessary repairs to the machinery and 
power plant will be made during the holiday season. 

Thomas J. Moffett has returned to his home in this 
city, after a stay of several weeks in the east, and looks 
improved in health. 

J. Watt Graham is the busiest man in the lumber 
business in Cincinnati, being a member of the nominat- 
ing committee of the Chamber of Commerce to select a 
regular ticket for the annual election. Cincinnati lum- 
bermen who are members of the Chamber of Commerce 
are not numerous but they are enthusiastic and hope to 
have a sufficient number of additions to the membership 
to enable them to have ‘‘Lumbermen’s Corner’’ on 
’change soon. 5 

Coal men have been busy during the last week, a coal 
rise in the Ohio river having brought down 15,000,000 
bushels of black diamonds from the Pennsylvania and 
West Virginia fields. 

The annual banquet of the Queen City Furniture Club 





“mill at Ironton, Ohio, has begun operations. 


Ny 


will be held at the Business Men’s Club Saturday even- 
ing, December 28, at 8:30 o’clock. The entertainment 
committee is arranging for a jolly evening, free from 
business cares. All speeches of the after dinner variety 
will be labeled with the ‘‘23’’ sign. Music and song 
will be the order of the evening. 

Charles Barber, Oshkosh, Wis., lumberman and attor- 
ney, was a guest at the Gibson house for a few days. He 
looked over the lumber market and called on acquaint- 
ances. 

Furniture factories of this city are experiencing the 
slowest Christmas season for many years. Several large 
manufactories have closed down until after the holi- 
days and the remainder are working one-half and three- 
quarters time. 

The mill of the Freiberg Lumber Company is closed 
down indefinitely. The principal output has been Mex- 
ican mahogany, but conditions are such that the com- 
pany has not been receiving logs for several months and 
has none in stock. 

The yards of John Dulweber & Co., on MeLean ave- 
nue, present a well stocked appearance and are in 
splendid shape to do a rushing business when trade 
opens. Ben Dulweber, the hustling head of the con- 
cern, is an optimist and considers the dual conditions 
only temporary. Mr. Dulweber’s many friends will be 
glad to know that he has recovered his health. 

A trip through the yards of the Southern railway, 


along McLean avenue, in the west end, showed the 
stocks in splendid shape. The I. M. Asher Lumber 
Company, John Lewin, T. P. Scott & Co., John F. 


Dulweber & Co., Nicola Stone & Myers Company, Sam- 
uel H. Taft, Duhlmeier Bros., J. L. & N. L. Pierson, 
Enterprise Lumber Company, T. B. Stone Lumber, 
Company, L. W. Radina & Co., E. L. Edwards, J. B. 
Doppes’ Sons Lumber Company, C. L. Shiels & Bro., 
Shrimpton Lumber Company, the yards of the Globe- 
Wernicke Company and Leland G. Banning are all 
within the confines of the Southern yards, 

The Interstate Commerce Commission at Washington, 
D. C., recently rendered a decision sustaining eastern 
railroad companies in their right to enforce and main- 
tain the foot note to rule 5B of the official classifica- 
tion. This note reads as follows: 

‘*Rule 5B will apply only when the consignor or con- 
signee is the actual owner of the property.’’ 

This decision bars furniture manufacturers from com- 
bining shipments of furniture in carloads from more 
than one shipper, if the goods are for more than one 
owner at destination, even though the car is consigned 
to one consignee. The Interstate Commerce Commis- 
sion has agreed to reopen the case and to grant a 
further hearing on January 8, at Washington, D. C. 
Various furniture organizations of the country take a 
deep interest in the matter and will have representatives 
at this hearing. 





IN NORTHEASTERN KENTUCKY. 

ASHLAND, Ky., Dee, 23.—The Licking River Lumber 
Company, Farmers, posted notice December 16 that it 
would reduce all wages 10 percent, the reduction to 
take immediate effect. Consequently its entire force 
of seventy-five men, not including foremen, ‘‘struck.’’ 
The company’s resident manager and vice president, N. 
Goodman, met the employees at a nfeeting called by the 
strikers and after considerable discussion an equitable 
agreement was reached. The company made some rental 
and other concessions and the employees were satisfied 
to accept the 10 percent reduction. This company owns 
and operates one of the largest and best equipped hard 
wood mills in the Kentucky mountains and employs 
many men in the mountains, besides those at Farmers. 

The W. H. Dawkins Lumber Company’s new band 
It is the 
largest single band mill between Cincinnati and Pitts- 
burg and is a moderz plant in every particular. The 
company has timber enough on hand to run the mill 
until April and no cessation of work is expected. 

The W. M. Ritter Lumber Company has shut down its 
big mill at Maben, Wyoming County, W. Va., throwing 
many men out of employment. The mill will probably 
resume work about the first of the year. Decline in the 
price of lumber is said to be the cause of suspension. 

G. W. Baker, cross tie dealer of Washington Court 
House, was in Ironton, Ohio, recently in conference 
with C. C. Clarke, of the Ironton Cross Tie Company 
and Inspectors Henry Farmer and Andy Hall, of that 
city, who buy ties for the Louisville & Nashville and 
Missouri Southern railroads. On account of the lack 
of improvements on railroads in the last few weeks the 
market is oversupplied with ties. 

Over 21,000 trees on the Stafford property on Harry’s 


-ereek, tributary to the Guyan, in West Virginia, have 


been marked and branded as merchantable. They will 
bring $17,000, or $14.50 an acre. The timber is well 
located for market and will probably soon be used by 
the purchasers, C. W. Campbell and J. D. Lowery, of 
Huntington, W. Va. 

A big raft of cross ties which was started in tow 
from Proctorville, Ohio, consigned to W. E. Tripp, the 
Portsmouth dealer, broke up and about 3,000 ties were 
lost. A force of men has been picking them up a!l 
along the river and nearly all will be recovered, but at 
large expense, Mr. Tripp’s business has grown to a 
mammoth industry, which is centralized in Portsmouth. 
W. F. Steinhamer, who is associated with Mr, Tripp in 
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the cross tie business will soon remove from Louisa 
to Portsmouth. 

W. L. Watson and son, Dennis, are at their home in 
this city and will remain until after Christmas, coming 
from Mahan, W. Va., where Mr. Watson’s lumber in- 
terests are located. 

Charles Kitchen, of Vansant, Kitchen & Co., In- 
corporated, and one of the wealthiest men in this sec- 
tion, is being talked of as a probable candidate for 
Congress on the democratic ticket. 

Mr. and Mrs. A. J. Crowell, of Logan, W. Va., will 
spend Christmas with relatives in this city and at 
Catlettsburg. 

Misses Lulu and Lottie Kitchen are home for the 
holidays from Chevy Chase college. 

Mrs. R. H. Vansant has returned from a three weeks’ 
visit in Oklahoma. 

R. G. Page, of the R. G. Page Lumber Company, is 
in from a ten days’ trip through the east, including 
Buffalo and New York city. He reports not much busi- 
ness given out but plenty of inquiries for the first of 
the year. 





IN CENTRAL NORTH CAROLINA. 


CHARLOTTE, N. C., Dec. 24.—An interesting announce- 
ment of the results of experiments with several hitherto 
useless kinds of timber growing in the southern states 
has been made in connection with the Howard vuleaniz- 
ing process, which was developed during the last year, 
Dp. G. Purse, of Savannah, being interested in the ex- 
periments. This process, which consists in subjecting 
the woods to intense steam heat in steel cylinders, and 
thereby extracting the water in the wood and leaving 
the pitch and albumen, is claimed to make of the 
‘*sap’’ pine and the unmarketable varieties of cypress 
and other woods a variety of wood that is as valuable as 
Brazilian mahogany and is capable of a fine finish. The 
process is simple and may be the means of placing on 
the market millions of dollars’ worth of otherwise use- 
less timber. Further exploitation of the process will 
be watched with interest through the south, where one 
or more of the heretofore unmarketable varieties of 
timber are to be found in almost every section. Sta- 
tistics recently compiled by the department of agri- 
culture show that from 1899 to 1906 Virginia increased 
its timber cut 11 percent; North Carolina, 4 percent; 
Texas, 41 percent; Alabama, 7 percent; Florida, 13 
percent; Tennessee, 32 percent; Georgia, 36 percent; 
Mississippi, 53 percent; South Carolina, 21 percent; 
Kentucky, 23 percent. More than 3 percent of the total 
cut was yellow pine, while during the period named this 
product advanced in price 77 percent. Cedar advanced 
66 percent and cypress and redwood 64 percent. Re- 
ports of the yellow pine cut, received from thirty states, 
showed a total of 11,500,000,000 feet, valued at over 
$175,000,000. 

Secretary Wilson, as the result of an extensive inves- 
tigation of the proposed Appalachian National park re- 
serve, has recommended the acquisition of not more than 
600,000 acres in the White mountains, at $6 an acre, and 
5,000,000 acres in the southern Appalachians, at $3.50 
an acre, including lands in the Blue Ridge, Great Smoky, 
Allegheny and Cumberland mountains, in the south, and 
the four main ranges of the White mountains in New 
England. 

D. A. Tompkins, of this city, has been appointed vice 
president for North Carolina of the Appalachian Na- 
tional Forest Association, organized in Atlanta, Ga., 
the first of the month, the new body to work in con- 
junction with other similar societies, especially the 
American Institute of Electrical Engineers, Ligon John- 
son, of Atlanta, is president. Letters were read from 
leading business men all over the south, promising to 
aid the movement to save the forests of the Appalachian 
section. 

On account of the money stringency a general shut- 
ting down of saw mills throughout almost the entire 
lumber manufacturing section has taken place and in 
some parts it is stated that more than half the mills 
have closed, temporarily at least. The situation is 
causing lumbermen considerable worry as to the final 
outcome. 

The Dennis-Simmons Lumber Company, Limited, is 
moving its plant at Hlm City to Middlesex. 

The Stetson Lumber Company, Macon, Ga., decided 
through a vote of its directors to move to Arlington, 
Ga., December 1, where large timber interests are 
located. 

The Carolina Chair Company has been organized at 
High Point, N. C., to make and deal in all sorts of 
furniture ete. Capital, $125,000. Stephen O’Donnell is 
the chief promoter of the company. 

The Ashley-Price Lumber Company, Douglas, Ga., 
has begun operations. Its mill has a capacity of from 
50,000 to 75,000 feet daily and it is estimated that sufli- 
cient timber has been bought to supply the company for 
twelve years, 

The Eddy Lake Cypress Company, of Eddy, Lake, 
S. C., recently installed a Russel combination skidding 
and loading machine. This is a 2-line skidding ma- 
chine with a separate loading engine, equipped with 
hydraulic power for raising and lowering the machine, 
and will be used largely for handling heavy cypress. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBus, OntI0, Dec. 23.—A better feeling is ap- 
parent in the lumber trade in this section as the new 
year approaches. The invoicing period is now over and 
with a marked improvement in the financial situation 
it is believed that a better tone will be shown. Orders 
are still limited to small lots and dealers are buying 
only what is necessary to carry them along. 


When the books for 1908 are opened, it is believed, 
dealers and shippers will look around and detecting bet- 
ter conditions will buy more liberally. Building and 
loan associations have large amounts of money which will 
be loaned about’ the middle of January. At present 
they are husbanding their funds for the annual report, 
which is usually made at the close of the calendar year. 
Building operations are expected to be more active in 
the spring. 

Prices are not changing materially from the previous 
quotations. Weakness is detected in some lines, but on 
the whole quotations are well maintained when the finan- 
cial situation is taken into consideration. Poplar con- 
tinues the best feature of the market. Prices, except 
in the lower grades, are strong and unchanged. Oaks 
are fairly strong. Other varieties, such as ash, maple, 
yellow pine and cedars are slightly weaker. 

A change was made in the petition of the Ohio Ship- 
pers’ Association, pending which the Ohio Railway Com- 
mission asks for an additional freight class. Lumber 
is included in the list of commodities which will be 
placed in the seventh class in case the petition prevails. 
The part relating to distance tariff has been eliminated 
entirely and that question is left with the commission. 

Local lumbermen are watching with considerable in- 
terest the outcome of the controversy over freight rates 
on the Pacifie coast. Many local dealers have connec- 
tions with the western shippers and receive word of 
every new development in the litigation. In case the 
new rate prevails prices in this section will be affected 
materially. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Dec. 24.—The volume and value of 
the business done by local lumbermen in 1907 compares 
favorably with that of the business done in 1906. The 
reduction of output is estimated at from 40 to 60 per- 
cgnt, but most if not all the lumbermen have had a 
profitable year. They are generally optimistic in regard 
to the outlook and many anticipate a decided improve- 
ment soon after the first of the year. Stocks are con- 
siderably broken and are reported to be little above nor- 
mal at mill points. 

It has been estimated that the volume of business 
done from January to the middle of October represents 
an increase of about 15 percent over that of the same 
period of 1906. The November decrease is estimated at 
about 30 percent and that for December was probably 
greater. 

President John B. Ransom, of the Hardwood Manu- 
facturers’ Association, expresses his confidence in lum- 
ber as a good investment. He does not believe lumber 
prices will go any lower. The lumbermen who can hold 
their stocks are doing so and this kind of hoarding will 
pay. He believes conditions will gradually get better 
until May or June. 

Some local dealers report a good business in mixed 
ear orders, mainly for dressed poplar. Some dealers are 
only taking in those offers which look too good to 
pass by. 

The Central Lumber Company will have to move its 
plant, which is located on the Cumberland river bank. 
The county is building two passenger bridges across the 
river and the approach to one of these will go through 
a portion of the Central Lumber Company’s yard, mak- 
ing a new location necessary. 

Architects report that considerable prospective build- 
ing work has been called off until money becomes easier, 
but indications are favorable for carrying out the plans 
made by spring. Considerable building is going on in 
Nashville. 

W. J. Chaplin, of St. Catherines, Ontario, a wealthy. 
lumber manufacturer, has been in this city looking into 
the timber conditions of Tennessee with a view to buying 
a quantity of hickory. His eémpany has large carriage 
wheel works and consumes great quantities of hickory 
during the year. He was accompanied by his superin- 
tendent, J. C. Cooper, and they made a careful examina- 
tion of the hickory resources of this state. Mr. Chaplin 
says hickory is nearly exhausted in the far north and 
dealers look to Tennessee, Kentucky and Missouri for 
the necessary supply. The principal timber in this see- 
tion is pine, which exists in large quantities, and pulp- 
wood, which is being rapidly consumed by paper manu- 
facturers. 

It is stated that the work on the Cumberland railway, 
which is being built from Artemus to Jellico and which 
runs for seventy-five miles through a rich coal and tim- 
ber section, will be resumed soon. Work was suspended 
about six months ago because steel material for bridge- 
work could not be secured in less than eighteen months 
or two years. Work is being pushed on the Pine Moun- 
tain railroad through the same territory from Williams- 
burg to Pineville. 





IN NORTHEASTERN TENNESSEE. 


BristoL, TENN., Dec. 24.—Lumbermen in this section 
believe conditions will gradually improve until trade has 
completely recovered from the depression which recently 
characterized it. Many manufacturers have temporarily 
closed their mills, but this does not mean that shipments 
have ceased, as a surprisingly large volume of stock is 
still moving. 

An encouraging announcement was made this week, to 
the effect that work will soon be resumed on the South 
& Western, a $50,000,000 road being built by Thomas 
F. Ryan, ard on the Tidewater, a $75,000,000 road under 
construction by H. H. Rogers, of Standard Oil fame. 
The South & Western is being built through to the south 
Atlantic seaboard and the Tidewater from West Vir- 
ginia, through Virginia to the Chesapeake bay. 

Lumbermen in this section are probably in better 
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We Want 
To Show You 


some of the advantages to be 
gained in dealing direct with 
the manufacturer and particu- 
larly with the original and 
largest manufacturer of 


WEST VIRGINIA 


SPRUCE 


We make a specialty of Hemlock and Spruce Boards 
all grades, rough or dressed. Do not forget to come 
to headquarters for West Virginia Spruce and West 
Virginia Hemlock. 


Wm. Whitmer & Sons, Inc. 


517 and 518 Empire Bldg., PITTSBURG, PA. 


° 
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Can Ship at Once 


8 Cars, 1x4” No. 3 Common White Pine. 
2 “ 1x6” No. 2 “ “ce «sé 
4 “ 1x4” No. 1,2& 3-8 & 10” W. Pine Fig. 


FOREST LUMBER COMPANY, 
PITTSBURG, PA. 














DAILY CAPACITY 50,000 FEET. 


POPLAR, CHESTNUT, OAK, 


Oak Timbers a Speclalty. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us, 


CHEAT RIVER LUMBER CO., ?™73R°%°: 


Mills at POINT MARION, PA. 

















NORTH CAROLINA PINE. 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES. 


Our Stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURG, PA. 











White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 
Send us your orders, 


THE EMPIRE LUMBER COMPANY, 
DULUTH. TOLEDO. PITTSBURG. 


— 


























shape, financially, to stand the existing depression than 
those of any other equally large division of industry. 
Country manufacturers, whose product forms a large 
amount of the stock shipped from this port, are espe 
cially well fixed financially while the larger concerns are 
able to wait for the improvement of business. 

Many exporters are shipping on old contracts, and sev- 
eral concerns are doing almost as much business as they 
were ‘three months ago. One local manufacturer last 
week closed a big contract with a European concern for 
a large amount of hardwoods, shipments to begin imme 
diately. 

The slump in lumber will have at least one advantage: 
it will give the railroads a chance to adjust the car situ- 
ation. ‘Traffic officials think they will be able to meet 
the demand for transportation equipment when business 
resumes its normal status. 

C. Bascom Slemp, a well known lumber manufacturer 
and timber owner of Big Stone Gap, was elected to the 
only republican seat from the Old Dominion, in the lower 
house of Congress at last Tuesday’s election, by 7,500 
majority. As the nominee of the republican party, to sue- 
ceed his father, the late Congressman Campbell Slemp, 
he defeated his only opponent by the largest majority 
in the history of the district, which embraces fourteen 
of the most flourishing counties in Virginia. He will 
probably introduce several bills in Congress of espe 
cial benefit to the lumber industry and timber owners. 
Mr. Slemp is also chairman of the G, O. P. organization 
of Virginia, and one of the most prominent young busi 
ness men and politicians in Virginia. 

Congressman Walter P., Brownlow, of this district, 
who has just introduced in Congress a bill providing 
for an Appalachian forest reserve, was in this city this 
week en route to his home at Jonesboro to spend 
Christmas. Congressman Brownlow will have the co- 
éperation of Congressman Elect Bascom Slemp and it 
is generally believed that an appropriation for this 
purpose will be made. The area which may be bought 
is located in western North Carolina, extending into 
east Tennessee and southwest Virginia. During the 
summer a committee, headed by experts of the bureau 
of forestry and accompanied by Congressman Brown- 
low, several other representatives, Senator Frazier and 
Senator Overman, the latter of North Carolina, went 
over the tract and is preparing an exhaustive report, 
urging its purchase. 





THE HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, Micu., Dee. 27.—Cheboygan authorities 
have rounded up the fellow who has been working many 
of the men employed in the woods with inducements to 
go to California. His plan was to secure $5 from each 
one in advance as evidence of good faith and from all 
reports he has done a land office business all over north- 
ern Michigan. He is in the Cheboygan county jail 
waiting his examination. 

O. J. Smith, of Lakewood, has resigned his position 
as sales manager for the R. G. Peters Salt & Lumber 
Company at Manistee, making his home at that place. 

The Manistee box factory is nearly completed and 
the machinery is expected about January 1, which will 
be installed immediately. J. H. Russell has invented 
an egg crate which will form an important item in the 
business of the company. 

Active as far as they concern pulpwood, mining 
timber and railroad ties, and dull in cedar poles ani 
sawlog department, logging conditions in the upper 
peninsula are irregular in tone this season. The C. V. 
MeMillan company, of Ontonagon, is one of the few Jum 
bering companies making no curtailment in either mill 
ing or logging operations. It expects to continue both 
branches without interruption. It has a big stock of 
lumber in the yards. Unless the market becomes more 
active there will be a stéady accumulation, but this is 
not causing the company any worry. 

The Mt. Pleasant branch of the Dow Chemical Works 
has resumed business with a full force after a partial 
discontinuance for a few weeks. 

J. S. Stearns, of the Stearns Salt & Lumber Com- 
pany, of Ludington, has gone to Stearns, Ky., to spend 
the holidays with his son Robert and family. 

H. E. Church, of Cheboygan, left this week for Port 
land, Ore., where he expects to engage in the lumbering 
business. 

The report circulated last week to the effect that the 
Stearns Salt & Lumber Company would shut down its 
Ludington saw mill this winter is not true. Manager 
Culver states that it is not the intention of the com 
pany to shut down any of its mills, All of Luding 
ton’s factories will run all winter. 

The Duncan Bay Manufacturing Company has started 
up its new saw mill, built to replace the one burned. 
It is one of the most uptodate mills in northern Mich- 
igan, machinery all new, latest improved and giving 
facilities for turning: out a greater variety of products 
than the mill destroyed, including box shooks. 

Martin Northrup, of Manton, has sold his mill prop 
erty, including mill, office building and timber products. 
Mr. Northrup will continue in the retail business at 
Arlene. 

A shingle mill has just been erected for the Traverse 
City Manufacturing Company, which will give employ- 
ment to twelve men. 

All the mills at Boyne City have resumed business, 
the wage difference having been settled. The strikers 
felt the need of wages and were willing to accept the 
company’s scale, which most people regard as eminently 
fair. 

‘The big saw mill of Cobbs & Mitchell at Boyne Falls 
is running on half time and two logging train crews 
have been laid off. 

M. D. Olds & Co.’s mill at Cheboygan has closed down 


for the season after a most successful season’s cut. 
They have in the boom and in the river above the dam 
about 15,000,000 feet of logs, which will supply the 
mill for all next season. 

The South Side Lumber Company, with headquarters 
at Traverse City, which has been operating a mill at 
Hiawatha, Schooleraft county, has given a trust mort- 
gage in the gum of $130,000 for the benefit of its cred- 
itors. The failure is the direct result of inability to 
secure sufficient money to continue operations. The 
company has a large stock of lumber and logs at its 
mill which is ample to pay all labor claims. The prop- 
erty has been attached by employees. The company 
has given work to a large number of men the last year 
and it has transformed Hiawatha into a prosperous 
village. Arrangements are pending whereby it is ex- 
pected operations will be resumed. 

The Novelty Wood Works, at Cheboygan, which were 
closed down a short time ago, are now running full 
blast, having a good stock of timber on hand. 

Within the last week suflicient snow has fallen in the 
vicinity of Ludington to make it easy to move logs out 
ot the woods, and lumbermen are consequently happy, 
for in spite of the fact that the big lumbering days are 
over in Mason county there is still considerable timber 
to be picked up in the eastern and norther sections. 
M. Costello and E. M. Briggs will lumber about 200,000 
feet near Victory. F. J. Quirk is operating a camp in 
den and delivering the logs at Scottville. He had 
300,000 feet there. Pliney Turner has a contract to 
feet of 


put 3,000,000 hardwood on ears at Scottville 
for the Cartier Lumber Company. The timber was 
bought by that company last fall and stands in 
Hamlin and Grant townships. The Butters company 


is Operating as usual at the camps southeast of Walker- 
ville and there is some lumbering being carried on in 
Sheridan and Freesoil townships. 

Murphy & Diggins and the Williams Bros. Company 
have resumed operations after a couple of weeks shut 
down on account of a scarcity of logs. Both concerns 
are running good forees ten hours a day. The Will 
iains complete plant at Manton and the last block fae 
tcry in this city are running. mill here will 
resume business the first Monday in January. Every 
concern in Cadillae is running except the chemical 
plant of Cummer-Diggins & Co., and that is down only 
because of the ruin of the still house by fire. That 
building is well along toward a complete duplication 
of the one destroyed. W. L. Saunders, general manager 
of the company, has hardly slept sinee the fire in his 
eagerness to get the new building up. 

D. B. Kelly’s new handle factory at 
pleted and running. 

The lumber business at Cadillae is decidedly poor, 
none of the firms, receiving any orders. In’ spite ot 
that fact the mills are running, but on short hours. 
All of the mills are running seven or eight hours, ex 
cept that of Murphy & Diggins. There has been no eut 
ting of wages and but very little laying off of men, the 
operators having a local pride in the matter of keeping 
the mills going on short time rather than throw the 
men out of employment at a time when a_ hardship 
would be worked. The iron plant of the Mitchell-Dig 
gins company is shut down temporarily owing to a 
scarcity of coal for fuel. 


The saw 


Lueas is com 


In the handle, veneer and heading business good 
reports continue to be made, the financial depres 
sion having thus far had no effect on them. The Cum- 
mer Manufacturing Company is finding more than it ean 
do to keep ahead of orders for erates of various kinds, 
and it makes the same report relative to its factory at 
Paris, Tex. 

Cobbs & Mitchell and the Mitchell Bros. companies 
will move into their elegant new dftice building in a 
few days. The Cadillac Lumber Exchange will have 
quarters in the building which is the largest and most 
elegant building used exclusively for offices in north 
ern Michigan, The building furnished will cost over 
$60,000. 





WESTERN NEW YORK TRADE. 


BuFFALO, N. Y., Dec. 24.—There is still much diseus 
sion of the National hardwood inspection misunder 
standing, but with little disposition to help increase the 
disturbance. What Buffalo wants is a set of inspection 
rules that can be kept somewhere. Let the price regu- 
late the rest. 

J. N. Seatcherd is home from Memphis and spending 
the holidays at his Canada farm. Some good export 
sales of oak have been made lately. Europe buys sev- 
eral months in advance of delivery and if such a trade 
is to be kept up there must be inspection rules that will 
stand pat. 

O. KE. Yeager is still paying considerable attention to 
the hickory trade, being sumehow able to pick up a mod 
erate supply of it here and there and always having 
people on his list who want it all. 

I. W. Vetter seems to have struck a pretty good 
December trade, as compared with the general run of 
it, for the office reports that the first half of the month 
was really good, sales of all sorts of hardwood being 
made right along. 

The Standard Hardwood Lumber Company looks fo1 
trade to move by the middle of January and is not try 
ing to urge it now. By that time the company’s mills 
at Campbellsville, Ky., will be running and the Buffalo 
table factory will be enlarged and in full operation. 

The Buffalo Hardwood Lumber Company reports mucli 
rain in the southwest, where it is interested, so that the 
mills are idle whether needed or not. The long shut 
down ought to reduce the stocks so that prices will 
remain firm. 
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TROUBLE AND LITIGATION. 


Memphis Savings Bank Suspends. 


Memruis, TeNnN., Dec. 24.—The first bank suspension here 
since the recent financial development is that of the Mem- 
phis Savings bank, which today went into the hands of a 
receiver. ‘Che directors have been trying for some days to 
reach a conclusion as to the best steps to take to wind up 
the affairs of the institution and decided yesterday afternoon 
that all interests would be best protected by making appli- 
cation to the chancery court for the appointment of a 
receiver. 

There were two prominent causes of today’s develop- 
ments. One was the fact that the Memphis Savings bank 
some time ago got caught with more than $125,000 of the 
alleged bogus paper of the Tuthill & Pattison Manufacturing 
Company which was floated by Messrs. Tuthill and Parsons, 
whose exposure has occupied considerable space in the 
lumber press recently. ‘The larger stockholders took over 
this paper and declared that they would stand for any loss 
that resulted therefrom. It was thought that this action 
would satisfy both depositors and stockholders, but it failed 
to do so and heavy withdrawals on commercial accounts 
have therefore taken piace, the deposits having decreased 
more than $325,000 since July 1. 

The last statement of the Memphis Savings bank, issued 
December 11, showed capital stock of $294,100; loans and 
discounts, $1,051,058.56; cash and sight exchange, $236,- 
982.47; deposits, $1,531, 949.43, and surplus and undivided 
profits, $72,654.04. 

Max Sondheimer, president of the E. Sondheimer Com 
pany, is a director in the institution, as is also R. TT. 
Cooper, who has been actively identified with the lumber 
interests of this section for a number of years. The bank 
carried a number of lumber accounts but it is impossible at 
this time to tell to what extent these will be affected by 
the tying up of their fands. George W. McRae, president 
of the Memphis Savings bank, is president of the Chickasaw 
Cooperage Company, one of the most important woodworking 
companies in this city, with a large plant here, another in 
New Orleans and a number of mills at interior points 














Lumber Concern Loses Suit Against Railroad. 

MEMPHIS, TENN., Dec. 23.—E. E. Taenzer & Co., who 
brought suit against the Rock Island Railway Company in 
1905 for $150,000 damages, alleged to have been sustained 
through the failure of the defendant to carry out a contract 
regarding the furnishing of cars for moving lumber from the 
plaintiff's mill at South Bend, Ark., has lost its case. The 
judge instructed the jury to bring in a verdict in favor of 
the defendant. The plaintiff has entered a motion for a 
new trial, which means that the litigation has not yet 
reached an end. 

The original contract for handling the lumber from the 
mill of the plaintiff! was made between the Choctaw, Okla 
homa & Gulf Railroad Company and the Gifford-Frisby Lum 
ber Company, as owner of the plant. In 1902 E. E. Taenzer 
& Co. assumed the contract with the Choctaw as successor 
of the old firm. In 1904 the Rock Island took over the 
Choctaw, Oklahoma & Gulf Railway Company and, accord 
ing to the declaration of the plaintiff, assumed the contract 
between Taenzer and the Choctaw. There is no such firm 
now as E. E. Taenzer & Co., this concern having merged 
with the I. M. Darnell & Sons Company, in the formation 
of the Darnell-Taenzer Lumber Company. The principal 
allegation in the suit is that the contract to provide sufficient 
ears was breached, thus allowing 3,000,000 feet of lumber 
to rot and otherwise become useless 





Public Given Interesting Decision. 


ASHLAND, Ky., Dec. 16.—-The case of the Eastern Ken 
tucky Coal Lands Corporation versus the commonwealth, 
from Floyd, Knott, Pike and Letcher counties, has been 
affirmed by the court of appeals without a dissenting opin- 
jon. It Involves the title to over 400,000 acres of coal and 
timber land in the counties named. The Coal Lands Cor 
poration claimed title under old Virginia land patents and 
sought to oust the present occupants of the land. The 
opinon of the court upholds the constitutionality of the 
revenue act of the last legislature, which provided that 
‘laimants of land must come into within fifty years of date 
of patents or grant and list their lands and pay taxes 
thereon. In this case the list for taxes is denied the cor 
poration and they lose. It is claimed the decision will 
quiet all disputed titles to eastern Kentucky lands, and will 
serve to develop that section more than anything else that 
has happened for years 








Gives Trust Mortgage for Benefit of Creditors. 

TRAVERSE City, Micu., Dec. 23.—-The South Side Lumber 
Company, of this city, and operating a mill at Hiawatha, 
nas given a trust mortgage of $130,000 for the benefit of its 
creditors, This is the result of its inability to secure money 
to continue operations. The company has a large supply 
of logs and lumber at its mill, amply enough to pay all 
claims. 





Paid for Timber Wrongfully Cut. 


Vancouver, B. C., Dec. 16.—The Red Cedar Lumber Com- 
pany won an interesting suit out of mistake in boundaries 
of a timber limit. The British Columbia Mills, Timber & 
Trading Company sued for $13,000, the value of 486,000 
feet of timber wrongfully cut from land owned by the 
plaintiff, at Howe sound. The cedar company admitted 
the cutting, claimed error in doing so, and paid into court 
$500, the full value of the timber cut, after deducting cost 
of cutting, haulage and royalties paid. The court held that 
the plainti® had been sufficiently paid. 


Railway Company Loses Appeal. 


Orrawa, OnT., Dec. 20.—By a_ decision in the Supreme 
Court of Canada the Canadian Pacific Railway Company 
loses its appeal against the decision in the lower court de 
claring that the Ottawa Fire Insurance Company was not 
obliged to pay for loss through fire to standing timber. The 
action was for damages for timber burned on the line of the 
railway passing through Maine between St. John and Mon- 
treal. The insurance company won through all the lower 
courts and on final appeal the railway company raised the 
question as to whether the insurance company under its 
provincial charter had a right to do business outside of the 
province of Ontario, which failed also. 

Oe ee 


- 





Creditors Will Clear Up Affairs. 


CLEVELAND, Onto, Dec. 21.—The Colonial Lumber Com 
pany, of this city, is in the hands of a committee represent- 
ing its creditors, and steps toward litigation are being 
taken. No announcement has been made as to its assets 
or liabilities, but the creditors’ committee is making efforts 
to clean up the business for the benefit of such as may have 
approved claims. The committee consists of A. V. Cannon 
and A. BE. Dunning, attorneys, Cleveland; C. M. Royce, 
lumberman, Jefferson: U. 8S. Music, of the Colonial Lumber 
& Timber Company, St. Louis, Mo. and T. B®. Benson, rep- 
resenting the Hiwanee Lumber Company, Youngstown. 





Woodworking Firm Fails. 


New Haven, Conn., Dec. 20.—Brainard & Davis, who re- 
cently entered the woodworking business in this city, have 
filed ‘a petition in bankruptcy, giving their assets at $2,380 
and liabilities at $6,581. 


Mississippi Company in Receiver’s Hands. 


WAYNESBORO, MIss., Dec. 24.—The West-King Lumber 
Company, of this city, was placed in the hands of a re 
ceiver, 'T. F. Ballard, cashier of the Bank of Waynesboro, 
December 18. The company has liabilities of $410,580 and 
assets of $700,000. Inability to sell lumber for cash is said 
to be the cause of the trouble. The company has about 
$50,000 worth of lumber in its yard. D. M. Vaylor and 
Ss. A. Thompson are attorneys for the company. 


~ 


Receiver Appointed for Saw Mill Operator. 


Bronson, Tex., Dec. 19.—-Jake Watson, of Hemphill, has 
Leen appointed receiver for W. R. Davis, a saw mill owner 
of this city. His liabilities are about $15,000 and his assets 
about $40,000. 








Directors Take Action. 


Sukeverortr, LA., Dec, 12.—By resolution of the directors, 
the Davis Bros. Company has gone into the hands of a 
receiver, alleging that it can not meet its obligations. ‘The 
company operates a mill at Catlins Switch and was incor 
porated last July with capital stock of $100,000. 





First Meeting of Creditors Held. 


LALTLMORE, MD., Dec. 20.—The first meeting of the credi 
tors of the Rumbarger Lumber Company was held recently 
at the office of the referee, David W. Amram. <A number of 
lumbermen appeared to prove their claims and to make other 
arrangements of the final settlement of the company’s af 
fairs 





Will Ask for New Trial. 


ASHEVILLE, N. C., Dec. 20.—In the case of Coffin & Mc 
Donald versus Charles R. Flint, of New York, the jury has 
awarded the plaintiffs damages in the sum of $85,000. The 
plaintiffs sued on an alleged breach of contract, asking for 
$300,000 damages. It is announced that a motion for a 
new trial will be made. 





Meeting of Creditors; Trustee Elected. 

New York, N. Y., Dec. 23.—A meeting of creditors of 
the New York Column Company, of this city and Hoboken, 
N. J., was held recently at the office of Stanley W. Dexter, 
referee in bankruptcy. William F. Allen was elected trus- 
tee. The liabilities are about $36,123. 


~~ 
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Date for Hearing Set. 


St. Louis, Mo., Dec. 24.—The first meeting of the credi 
tors of the Moore Company was held before the referee in 
bankruptcy today. VDroxies representing most of the liabili 
ties were present. E. Biederman, of the National Lumber 
Manufacturers’ Association, was appointed trustee. The 


second hearing is set for January 22, 1908. 


OBITUARY. 


ODPD PDD DD Pe 
A. M. Bradley. 


ABINGDON, VA., Dec. 20.—A. M. Bradley, 58 years old, 
senior member of the Kreger-Bradley Lumber Company, of 
this city, died December 16, after an illness of ten days 
A widow and five children survive him 








—_ 


A. E. Clark. 


Los ANGELES, CaL., Dee. 18.—Archer Edward Clark, vice 
president of the Builders’ Supply Company, of this city, 
died at his home in this city December 13. He was 48 years 
old and has lived in Los Angeles about twenty years He 
was born at Independence, lowa, May 24, 1859. 


- 





—_ 


R. 8. Clark. 


GRAND Prairie, Tex., Dec. 19.—R. 8. Clark, manager of 
Geotge W. Owen's lumber yard in this city, died, December 
14, at his home in Grand Prairie He had been manager 
of the yard in this city about nine years. He leaves a widow 
and five children 





Frank Brannon. 


BoNnaAMiI, La., Dee. 17.—Frank Brannon, cashier of the 
King-Ryder Lumber Company, of this city, died at a hospital 
in Shreveport December 10. His remains were shipped to 
Columbus, Kan., for burial. 





Frank G. Roth. 


LOUISVILLE, Ky., Dee. 23.—Frank G. Roth, president of 
Frank Roth & Co., of this city, died at his home in Louis- 
ville, December 19, from a complication of diseases. He 
was 45 years old and had lived in Louisville nearly all his 
life. He had been in the lumber business for a number of 
years and was also a Hoo-Hoo. 





Morton C. Rankin. 


Terre Haute, Inp., Dee. 23.—Morton C. Rankin, senior 
member of the M. C. Rankin Lumber Company, of this city, 
was fatally injured December 19, when he stepped in front 
of a fast moving train.- He died at St. Anthony's hospital! 
two hours later. Mr. Rankin was born in Terre Haute, 
October 10, 1840. He attended the public schools in that 
city and spent most of his life in the interests of Terre 
Haute. In 1862 he enlisted in the Seventy-first Indiana 
Volunteer Infantry, Company B, and was discharged the 
same year for disability, being wounded four times. Mr 
Rankin was prominent in local and state G. A. R. affairs 
A widow and five child’en survive him 





Cc. B. Shaver. 

Lumbermen of California and Michigan will experience a 
sense of personal loss in learning of the death of C. B. 
Shaver, of Fresno, Cal., president of the Fresno Flume & 
Irrigation Company. Mr. Shaver died on Christmas morn- 
ing at his home in Fresno of diabetes, from which he had 
suffered many years. He had multitudes of friends in the 
east and particularly in Michigan, where he was engaged in 
the logging and lumbering business with headquarters at 
Grand Rapids until he removed to California about fourteen 
years ago. 

The company of which he was the head is one of the most 
important in the state, being one of the heaviest manufac- 
turers of sugar pine and California white pine. The saw 
mills of the company are at Shaver, Cal., not far from the 
Yosemite valley, while its yards, planing mill, box factory 
ete. are all at Clovis, with an office at Fresno where Mr. 
Shaver lived. He had built up the business not only to a 
considerable magnitude, manufacturing about 30,000,000 feet 
a year and putting about 10,000,000 feet a year into boxes, 
but had made it one of the soundest institutions in the 
state as judged by the opinion of his competitors in the 
business and by the credit extended to it. 

By every standard Mr. Shaver ranked high. A first class 
business man, intelligent, honest, progressive, he had at the 
same time marked social characteristics and an even temper 
and a genial disposition which made him hosts of friends 
outside as well as within the lumber trade. His visits to 
the east were heartily welcomed and were enjoyed by all 
whom he met, while his hospitality was boundless to those 
who sought him out at his home in California. He leaves 
a widow and three children. Z 
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Now’s a 
Good Time 
To Think 


about the stock you are going 
to handle next year; whether 
you will stick to the same old 
lines or add a few new ones, 
and while you are considering 
this we don’t want you to for- 
get our 


WEST VIRGINIA 


EMLOC 


In addition to our own output 
we control the output of several 
large mills and in addition to 
Hemlock can supply good stock 
in southern Yellow Pine and 
West Virginia Spruce. 











TELL US YOUR WANTS. 


Flint, Erving & Stoner Co. 
PITTSBURG, PENNSYLVANIA. 























WHITE OAK TIMBERS 


Special Bills Cut to Order 
on Short Notice. 


WHITE and YELLOW PINE 


We have a good supply of High Grade 
WHITE PINE which we are anxious 
to move. Write us for prices. 


J, M. Hastings Lumber Co. 


Manufacturers of Lumber. PITTSBURG, PA. 











Win. H. Schuette Co. 


WHOLESALE LVMBER - 
AND MILL WORK 


Manufacturers of 
NORTH CAROLINA AND WHITE PINE 
Hemlock. Poplar and Hardwovds. 


1107-8-9 Machesney Bldg., PITTSBURG, PA. 
Makleyville,N.C. MILLS Belhaven, N.C. 














Cc. D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


Yellow Pine 


OF ALL KINDS. 


Southern Office, 


Chicago Office, 
1240 Old Colony Bidg. Hattiesburg, Miss, 














TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 








7O 


AMERICAN LUMBERMAN. 


December 28, 1907. 


























ae pa PACIFIC ( COAST. -,, 


FiRand CEDAR 


LUMBER. 


ALL GRADES OF 


Red Cedar Shingles 


IN TRANSIT 











Manufacturers and Wholesalers. 


H. O. Seiffert Co. 


EVERETT, WASH. 


Eastern Office, W. W. VAWTER, Representative. Minneapolis. 
MILLS AT EVERETT AND MONROE, WASH. 


WE SOLICIT YOUR ORDERS FOR 


Long Fir Timbers 


and Washington Lumber Products 
Spars, Piling, Poles, Posts, etc., etc. 


We use Telecode. 


CENTRAL LUMBER COMPANY 


NAPAVINE, WASH. 


"MONTANA, IDAHO, E. WASHINGTON, 











BU Y 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 


WESTERN WINTE PIE, | reor cr. 
IDAHO WHITE PINE, LARCH 


IDAHO STOCKS 
and get prompter shi ts, and save the 
long over-mountain haul. WRITE US on 


FIR, CEDAR, SPRUCE, YELLOW PINE. 
WE FURNISH 


WISCONSIN WHITE CEDAR 
AND IDAHO RED CEDAR Fence Posts. 











SSI 
IDAHO ann WESTERN 


WHITE PINE LUMBER ! 








LARCH LUMBER and IDAHO 
WHITE PINE LATH 
CEDAR POLES, POSTS and PILING 


We are manufacturers. Eastern yard and factory trade 
solicited. Correspondence solicited. 


THE LACLEDE LUMBER CO. 


4&ACLEDE, IDAHO. 
LK —= 
— 























Western Pine Lumber 


in all forms for yard trade. 


STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 


MILAN, WASHINGTON. 

















TRADE NEWS FROM FAR WASHINGTON. 





Wholesalers From Protective Organization to Combat Pernicious Practice of Canceling Shipped 
Orders—Railroads Place Orders—Personal Items. 





PUGET SOUND NOTES. 

SEATTLE, WASH., Dee. 21.—After the first of the 
new year the wholesalers’ protective organization will 
be in full working order, according to a statement of the 
committee in charge of formulating the plans. A meet- 
ing for the adoption of a constitution will be held soon 
and immediately thereafter the election of officers will 
oceur. The scope of the institution is much larger than 
has been anticipated. Its affiliation will not only be 
local but will extend to all wholesale and manufactur- 
ing organizations in the United States. Each member 
of the organization will deposit $250 at the time of 
enrolment, as a guarantee that he will live up to the 
rules governing the body. Any violation of these rules 
will result in his expulsion and a notice to all affiliated 
organizations of his conduct. 

Cancelation of orders after they have been shipped 
is one of the evils to be corrected. The association will 
have a regular form of sale, amounting to a contract 
with the buyer. After the acceptance of the order and 
notification to the buyer no cancelation will be recog- 
nized. An attorney will be employed for this purpose. 
But the contract will be as binding on the wholesaler 
or manufacturer accepting the order as on the buyer. 
No matter what course the market takes he must fill the 
order at the price at which it is accepted. Shipments 
will not be allowed to delay for any cause other than 
the absence of stock or inability to get cars. Complaint 
as to the grade of shingles will be adjusted by the com- 
plainant sending to a bureau of inspection on the Coast 
four bundles of the shingles complained of. If it is 
found that they are off grade the shipper will be foreed 
to make an allowance and stand the expense of regrad- 
ing but if they are found up to grade the buyer must 
stand all expense. 

Many other details are being worked out so that when 
the organization is completed a buyer who cancels orders, 
for the purpose of placing his business with another 
wholesaler or manufacturer at a reduced list, will find 
this impossible, and shippers will find it equally hard 
to decline to fill orders accepted when the market is 
advancing. 

Wants to Know Why. 

Ever since the organization of the United States 
Lumber Company, Incorporated, one of the large ship- 
pers from this section, it has been the custom of Presi- 
dent T. J. Butcher to leave his office regularly each day 
for lunch. During his absence Vice President White 
and the office foree have run things. When the dull 
season struck the United States company Mr. White hied 
himself to the mountains to hunt, and bookkeepers, 
clerks and stenographers started on their holiday vaca- 
tion. Custom has become a habit and Mr. Butcher ean 
not give up his lunch, so he printed an artistic sign on 
one of his cards reading, ‘‘ Will Return in Fifteen Min- 
utes,’’ which he sticks on the door each day at noon 
when he departs for the cafeteria. A few days ago 
when he returned from a good luncheon and took down 
the card he noticed that some one had scribbled under- 
neath his time limit inscription ‘‘What For?’’?’ Tom 
admits there is a whole lot of meaning in the words at 
this season, but he does not know whom to suspect, as 
Victor H. Beckman, who has a suite of offices adjoining, 
has been in Washington, D. C., since December 1. 

In some quarters an improvement in lumber inquiries 
is noted this week. In most instances these are on a 
basis of the old rate. Coastwise business was never 


duller. Interstate rail and cargo trade is quiet and the 
local business continues to occupy the attention of 


several saw mills. Advices received at association head- 
quarters are to the effect that lumber stocks have not 
materially changed within the last two months. A few 
interior mills have resumed, but in all instances this 
action has been taken only ‘where labor has been will- 
ing to accept a reduction. At all lumber offices collec- 
tions are reported improving. The output of logs in 
the state of Washington is about 10 percent of normal. 
Nearly all the association camps are closed and the in- 
dependents operating are doing so with small crews. 
While the association has made no change in its list, 
fir and cedar logs are being bought, where needed, at 
from $2 to $6 off, with cedar in a few instances much 
less. 

The amount of logs in the water is not excessive for 
this season of the year and only the closing of lumber 
and shingle mills is the cause for the slump. 


Railroad Orders Placed. 


The first sign of railroad business offered any of the 
Washington mills in months came this week when the 
Grand Trunk Pacifie railway, building a line in northern 
British Columbia, and the White Pass & Yukon route, 
extending its branches in Alaska, placed orders at sev- 
eral mills amounting to 4,000,000 feet of ties and tim- 
bers. Of this total 3,000,000 feet is for the Grand 
Trunk and the balance for the White Pass. 

Both these roads have been placing their business 
with British Columbia mills, but these, unable to take 
care of all the orders in the time required, allowed the 
overflow to come to this state. 

.The Northern Pacific is placing some business with 
mills of the southwest. This is mainly that portion 
of the summer’s orders canceled when the mills of 
other parts of the state were unable to ship last Sep- 
tember and October. The price at which this business 
is being placed, it is stated, is below the price con- 


, 


tained in the canceled orders and the business is largely 
being handed over to the smaller mills. No car mate- 
rial orders are being offered. 

The Shipowners’ association fails to quote 
cause of its inability to secure reliable information. 
Owners of charters refuse to give out the real price 
which is said to be anything that will pay the idle 
lumber craft to transport a load. San Franciseo at 
$4.25 and San Pedro at $4.75 are being quoted, but it is 
stated this is above what charters are being contracted 
for. 

The number of idle lumber craft, however, is not 
materially increasing because of their demand for other 
trade. 

Referring to the announcement of the commissioner 
of Indian affairs that he is about to apply to Congress 
for legislntion permitting the sale of all dead and 
fallen timber, whether on allotted or unallotted lands 
of Indian reservations, Receiver Frank Twitchell, of the 
United States land office, says: 

The proposed legislation is much needed in the 
west. Many reservations contain fine timber, 
which is going to waste. Windfalls of fir, 
other timbers lie unused. If conducted under well 
defined regulations this and much of the standing tim- 
ber could be sold and the forests cleared of fallen trees 
that will otherwise be of no value. In most sections 
mills are willing to buy these logs. Their sale will also 
lessen the hazard of fire. 

Among the Lumbermen. 
who is .constructing a mill at Quilcene 
: it in Operation within a few weeks. 

Several of the larger cargo mills are mourning the los 
of the 6,000,000 feet of lumber for the government at 
Panama which was awarded to the Olson-Mahoney 
Lumber Company, of San Francisco, 

Sales manager Ben Price, of the 


rates be- 


north- 
much of 
cedar and 


John Seaton, 


expects to have 


Parker-Bell Lumber 


Company, says improvements at the company’s Phil 
chuck mill, which will materially increase its capacity 
are nearly concluded and the mill will be ready to 


resume at full pace soon. 


The Standard Lumber & Shingle Company's mill at 


Green Spur is still closed. This company is shipping 
little from stock. 

Mr. Seaman, traveling representative of the Alask 
Lumber Company, is spending a few days in this city 
He just came through the Dakotas where he found th: 
yards well stocked with other than Pacific coast lumber 

C. D. Lewis, the well known timber land dealer, left 
this week on a business trip to New Orleans. 


The J. E. Pinkham Lumber Company 
» business until conditions settle, 
jennett, of the J. S. Bennett Lumber 
says shingle orders are better this week 
are improving. 
The C. H. Nichols 


will do nothing 


Company 
and collection 


Lumber Company's 
closed. A few shingle orders are being 
prices are reported better. 

A firm of shingle brokers has 
stars and clears, the price being lower than those for 
which the mills are willing to sell to the brokers. Th: 
object is unknown as shipments can not be made at th 
list and transits are worth considerably more. 

A few shingle manufacturers will resume operatio: 
January 15, and with the anticipated improvement by 
February 1 probably half the mills of the state will be i: 
operation, 

Schwager 


mills are sti 
received and 


just issued a cut list or 


& Nettleton report an improvement in ir 


quiries, although little business in the lumber line i 
being placed. 

A. P. Henderson, of the A. P. Henderson Lumber 
Company, says he has ceased shipping shingles from 
his mills until the market improves. 

The Old Oregon Lumber Company has received advic« 
indicating a sharp demand for shingles in the east ear! 


in February. 
The lowa Lumber Company says that business is slow but 
a few lumber inquiries are coming} in. 
Manager Jones, of the Washington 
Company, is being kept busy with 
which the company deals extensively. 
The Alaska Lumber Company says clears are in acti‘ 
demand east of Illinois and particularly in the Atlant 
states. 
Fewer cancelations of old orders are 
Most of the firms which have 
becanse of their inability to 


Tim 
shipments, 


Lumber & 
pole 


reported this wer 
had old orders on their boo! 
get cars are about clean! 


up. 

John A, Hughes, of the John A. Hughes Lumber Con 
pany, is not trying to get business. What few ord 
ure offered he says he is getting off promptly. 

Ww 


. L. Ewart, who for the 
the east where, as a delegate, he 
Harbors Congress at Washington, D. 


last six weeks has been 
attended the Rivers 
C., returned this we: 


week. 

J. S. Carman is buying shingles at various mills a 
will hold them until the market improves. 

The Puget Sound Mills & Timber Company is st 


operating its Bellingham mill 


at reduced capacity. Ma 
ager Frank O’Brien says little 


new business is on ha: 





WASHINGTON MILL NOTES. 

SEATTLE, WASH., Dec. 20.—The H. C. Boleom Lu 
ber Company continues to operate its saw mill at B 
lard, and is turning out about 125,000 feet of lumb r 
a day, with one of the smartest single band mills 1 
this section of the country. In addition to the sin 
band the mill is equipped with two band resaws, wh |) 
enable it fo turn out economically a large amount | 
lumber. This company has had some large cargo ord: -3 
on hand, notably one for the Panama canal, and = 1 
completion of this the plant will most likely be s! \t 
down for a month or more while repairs and alterati is 
are being made. 

The Canal Lumber Company owned by the H. C. PB. }- 
com Lumber Company, has shut down jts plant at B:! 
lard. The plant of the Salmon Bay Shingle Compa: \, 
also owned by the H. C. Boléom Lumber Company, ‘8 
shut down, as are all the mills in Ballard, with tic 
exception of the plant of the Stimson Lumber Co 
pany and the H. C. Boleom Lumber Company. 

In speaking of the lumber trade W. M. Boleom states 
that if the advanced rate is not made effective he be- 
lieves there will be a fair amount of business soo 
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after the first of the year. He already notices an in- 
crease in the inquiries from the east and locally. His 
company has had a very satisfactory year, but does not 
intend to load up with large stocks, having on hand 
about 10,000,000 feet of lumber, sufficient to take care 
of the trade, and unless’ the demand increases the mill 
will remain closed for some time. The company has 
recently increased its piling space and now has two 
whole city blocks devoted to yard room, and is build- 
ing a spur track along which will be built sheds for 
storing and handling lumber. The plant of the H. C. 
Boleom Lumber Company is one of the most complete 
in the west, and it has every facility for taking care of 
the trade in both rail and cargo shipments. 

A. F. MeEwan, of the Seattle Cedar Lumber Manufac- 
turing Company, left this week for California, where he 
will be joined by his family, which has been spending 
some months in the east. They will remain in Cali- 
fornia during the winter. 

W. H. McEwan, of the Seattle Cedar Lumber Manu- 
facturing Company, who has been confined to his home 
for some time by ill health, has recovered and is on 
duty at the companys’ office again. W. H. Oliver, 
manager of the sales department, reports the demand 
for cedar lumber and shingles as quiet. Recently this 
company brought in a cargo of cedar and spruce lumber 
and cedar singles from its plant on the west coast of 
Vancouver island, and included in the lot were a num- 
ber of fine wide cedar and spruce boards. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Dec. 20.—Trade opinions concern- 
ing conditions and the probable outcome of the pre- 
vailing stagnation places the period of quietude at from 
one to four months. Only a small volume of new busi- 
ness is coming in and this will be completed by the 
first of the year. 

An exasperating feature of the railroad rate hearing 
in Washington, D. C., is the delay decided upon before 
the commissioners hand down their final decision in the 
great battle between the manufacturers and common 
carriers. Local opinion is that even in the event of 
new orders coming in producers would be loth to make 
shipments on a basis of the old rate and advance the 
difference in freight charges. Two star witnesses in 
the hearing where Gov. D. M. Lough, of the Clark- 
Nickerson Lumber Company, and W. J. Rucker, of the 
Rucker Lumber Company. 

Before departing for Salt Lake City today, to join 
his family for the holidays, Fred K. Baker, of the 
Ferry-Baker Lumber Company, said: 

The delay in the rate hearing case seems to me an indi- 
cation that the lumber and shingle business must remain 
quiet four months longer. It will certainly result in con- 
tinued stagnation of the industry until the commission 
hands down its decision so the millmen will know positively 
where they stand. For my part were new orders to come 
in I would hesitate to ship lumber and shingles on the old 
rate and pay the difference in charges. 

Ed Sievers, of the H. O. Seiffert Company, says his 
company has a splendid local trade in building mate- 
rials. The H. O. Seiffert Company’s mill near this city 
is closed down. 





IN THE DOMAIN OF WESTERN SPRUCE. 

Hoquiam, WasH., Dee. 21.—A new shingle mill, on 
the old Port Gamble Mill Company site, is planned. It 
is one of the best sites on the river and the new mill 
will have a daily capacity of 200,000 shingles. A well 
known logging company is backing the enterprise, which 
is assured of good cedar logs for several years. 

The steamer Minette, recently bought by Wilson 
Bros., has arrived from the Sound and will probably be 
used for towing. 

Local shipyards have put in several bids for building 
vessels for the North Pacifie fishing trade. If it is 
found possible to compete with Puget sound builders, 
who are nearer the foundries, Grays harbor shipyards 
will be greatly enlarged. 

Damon’s Point is one of the busiest places on the 
lower harbor, preliminary work on the big government 
jetty being well started. About twenty-five men em- 
ployed by the Grays ‘Harbor Construction Company are 
building the dock. This company plans to finish its 
contract in about six weeks. An immense sum of 
money will be expended on this jetty construction and 
in deepening the channel and employment will be 
afforded to hundreds of men, 

Two daily trains are to be taken off the harbor runs 
for the remaining winter months. 

The Aberdeen Manufacturing Company has reduced 
its output and the number of its employees. 

Some of the coastwise captains complain of log rafts 
that are coming down the Hoquiam river during day- 
light. The custom has always been to send small booms 
down unattended, picking them up by a tug when they 
arrived, but masters of lumber crafts, which load at 
mills up the stream, say they are a menace to naviga- 
tion and think the booms should be handled at night. 

Neil Cooney, manager of the Grays Harbor Commer- 
cial Company, has had a relapse of typhoid fever and 
only his rugged constitution and general good health 
give hope of his recovery. 

The new tug Advance was launched Saturday from the 
Chilman yard. It is owned by John Allman and will 
be used for heavy towing. 

A. L. Paine, of the National Lumber & Box Com- 
pany, spent last week on the Sound in the interests of 
his company. 

/ Shipping News. 

Steamer Immault arrived Tuesday from San Francisco to 
take a cargo of lumber at the Hart-Wood mill. m 

Steamer Fair Oaks arrived at the Slade mill Tuesday 
from San Francisco. 


Steamers Santa Monica and Santa Barbara arrived at the 
American mill Tuesday from San Francisco. 


Schooner Meteor was towed to sea Tuesday, bound for 
San Pedro, with about 820,000 feet of lumber. 

Steamer Coronado arrived Tuesday from San Francisco 
to load at the Union mill. 

Schooner W. J. Patterson arrived in port Tuesday from 
Redondo, Cal., and will load at the American mill. 

Steamer Raymond arrived from San Francisco to load a 
return cargo at the Hoquiam Lumber & Shingle mills. 

Steamer Centralia discharged freight at the North West- 
ern dock Saturday, then moved on to the Slade mill to take 
a return cargo. 

Schooner Dauntless and steamer Tomalpais anchored at 
the E. K. Wood mill Saturday. 

Steamer Thomas L. Wand sailed Tuesday from the Na- 
tional mill with about 650,000 feet of lumber for San 
Francisco. 

Steamer Newburg arrived Tuesday from San Pedro to ioad 
a return cargo of lumber at the Slade mill. 

Steamer Norwood sailed Tuesday from the Hoquiam Lum- 
ber & Shingle mills with about 800,000 feet of lumber for 
San Pedro. 

Steamer Aurella sailed from the Union mill Tuesday with 
about 500,000 feet of lumber for San Francisco. 

Schooner Metcor sailed from the Union mill with 820,000 
feet of lumber for San Pedro. 

Schooner Matthew Turner arrived Sunday from Guaymas 
and is loading a cargo of lumber at the American mill. 

Steamer Chehalis arrived Sunday from San Francisco to 
load a cargo of lumber at the Aberdeen mill. 

Steamer Aurella sailed from the Union mill Monday with 
500,000 feet of lumber for San Francisco. 

Steamer Svea and schooner Sophie Christensen arrived at 
San Francisco Saturday with lumber cargoes from Grays 
harbor. Steamers Acme, air Oaks, Santa Barbara and Ray- 
mond sailed from San Francisco Saturday for Grays harbor. 

The schooner Robert Lewers will sail for Honolulu. 





IN SOUTHEASTERN WASHINGTON. 

CENTRALIA, WASH., Dee. 22.—There is great consterna- 
tion among all manufacturers in this section over the 
postponement of the rate case, for it leaves the lumber 
market, traffic situation and all other vital interests as 
much unsettled .as at any time during the last year. 
Coupled with this, requirements of the many yards in 
the middle states that will have to begin getting prices 
before -the settlement of the rate, it will place western 
shippers at a great disadvantage. A few mills are run- 
ning, but are in nearly every instance filling only the 
last portions of old orders, and among several operators 
seen not one had begun to figure on spring business. 

The two mills of Sommerville Bros., of Napavine, are 
running on short time while getting out a cargo that is 
shipped to California from Kalama. They say there is 
no reason to believe that conditions will improve until 
after the March hearing. 

The Ostrander Timber Company, of Ostrander, has 
closed down for at least two weeks, and for several 
weeks it has been running only a few of its camps. It 
was completing an order for long timber, and now 
that it is done will await developments. 

The manager of the Central Lumber Company, at 
Napavine, stated last night that he was receiving some 
attractive inquiries, but that it was impossible for him 
to do anything with them. 

The shingle mills at Kelso and Castle Rock are run- 
ning, but the saw mills are closed down, except for the 
few orders they ship by water. 

The Centralia Manufacturing Company is running a 
few days of each month on local and tie orders. 

J. W. Kleeb, the well known lumberman of South 
Bend, and two other prominent business men of that 
city have built a lumber exchange. The building was 
constructed of conerete at an expense of $30,000 and 
is one of the finest in the city. 





WESTERN WASHINGTON NEWS. 

Tacoma, WASH., Dee. 19.—P. O. O’Connor has taken 
the position of mill superintendent for the Danaher Lum- 
ber Company, succeeding W. 8S. Taylor, who now has 
charge of the extensive logging operations of this com- 
pany. Mr. O’Connor is a Michigan man of experience 
in the lumber business and has been on the Paeifie coast 
about five years. The company’s plant on the lower 
waterfront is idle, having been shut down the last few 
weeks undergoing the annual general overhauling. It is 
expected that it will resume operations between January 1 
and 10 if business warrants. Discussing market condi- 
tions, Mr. Waldo, of the Danaher company, said: 

There is bound to be some advance after the beginning 
of the year, but we anticipate that things will be rather 
quiet until after the presidential election. Advices from 
the east state that business in all lines is likely to be quiet 
until then. Of course people must have lumber all the 
time but it is not likely that buying will be anything like 
it was this year. It will be largely on the basis laid down 
by the lumbermen—those having money will hang on, while 
those who have not will likely sell. 

The saw mill of the Hill Lumber Company, of which 
Clarence E. Hill is president, is in operation but will 
close down soon for thirty days to allow the annual 
overhauling. Henry Skramstad of this company said: 

A few inquiries are coming in for shingles and also some 
for lumber. At present there is not much doing in the way 
of new business, but we have an idea that both the shingle 
and lumber market will show a material improvement after 
the first of the year. 

Out of twenty-six mills along the line of the Tacoma 
KEastern railroad but one is in operation this month and 
it is getting out some special long timbers. One of the 
principal plants on the road is that of the Mineral Lake 
Lumber Company, with offices in the Perkins building. 
R. L. MeCormick, secretary of the Weyerhaeuser Timber 
Company, is president of the Mineral Lake company; 
J. G. Dickson is vice-president and manager, and George 
S. Long, resident agent of the Weyerhaeuser company, is 
secretary. This mill has been idle for some time. A 
number of improvements were made in the plant recently, 
including a new set works. The plant has a capacity of 
about 65,000 feet. There are two planers in connection. 
Discussing trade conditions today J. G. Dickson said: 

There have been a few inquiries the last week for yard 
stock and I think the yards in the east are at last begin- 
ning to get ready to stock up some. Many buyers are hold- 
ing back on account of uncertain conditions and the - 
pective advance in freight rates. We are pretty optimistic, 





MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 


GOOD GRADES. 
PROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS: 
THREE LAKES, WASH. 


EASTERN SALES OFFICE: 
1419 R. A. LONG BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr, 



















Yard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers all over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 1%4x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 








Fir Timbers 


AND ALL OTHER PACIFIC 
COAST PRODUCTS FOR 


PROMPT SHIPMENT. 
WRITE 


Chas. R. McCormick & Co. 


EARNEST H. MEYER, Manager, 
| 419-420 Abington Bidg., Portland, Oregon. 








seuecte Fir Timbers 
on SHORT Notice. 


GENERAL YARD STOCK. 


PROMPT SHIPMENTS A SPECIALTY. 


Covington Lumber Co. 


Mills at Covington, Wash. Kent, Wash. 


Daily Capacity 75,000 Feet. 
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FACTORY STOCK 





CALIFORNIA and WESTERN 


WHITE PINE 


SHOP ‘AND BETTER 
Large Assortment. 





Dry Stock. 


prices 


. 







A line will bring our 
by return mail 


; W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


Quincy, Illinois. 





| 
| 

















Flooring. Ceiling, Bevel Siding 
&nd Finish. Long Timbers, 


FIR Joists, Dimension, Etc, 
CED AR Bevel Siding, Finish 
and Shingles. 


Western Pine, Idaho White Pine, 
Western Pifie Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 


L 609-614 Lumber Exchange, MINNEAPOLIS, MINN. 














a SPOKANE. “@e| 











Cut Stock 
For Sash and Doors-- 


cut to size from the best Western 
White Pine. We make this a 
special feature of our business and 
the strongest argument we can 
extend for your trade is the sat- 
isfactory service we are rendering 
—evidenced by repeated orders. 
We also manufacture 


MOULDING, SIDING, FINISH 
AND FACTORY PLANK 
perfectly milled and in good grades. 
Drop us a line telling us about 


your requirements and we will 
gladly give you delivered prices. 


Wm. Musser Lbr. & Mfg. Co. 


Spokane, Wash. 














We Solicit 
Your Orders 


for stock that must 
be moved at once at 
low prices. 





300 M feet of 1x4 to 1x12 Clear Larch Finish. 
500 M of yard stock. 

200 M feet of Western Pine Selects. 

600 M of Western Pine hoards. 

200 M ft. of 2” & 3” Idaho White Pine Tank stock. 


Mail orders given prompt attention. 


Falls City Lumber Co., Ltd. 


SPOKANE, WASH. 


























however, and expect that there will be some business after 
the first of the year, although not more than we can handle. 
It is better, however, to have a small amount of business 
and facilities for shipping than a large amount of business 
and no way to ship the stuff. There never was a better 
time to buy than now. ‘Things are at the bottom. Prices 


average about $3 off the list. Clears alone are holding up 
well, We have a large stock on hand and no need to run 
just now. We are watching conditions and just as soon 


as conditions justify it will start the mill running again. 

Winter traffic conditions on the Northern Pacific 
through the Cascades have never been better at this sea 
son, so far as freight congestion is concerned. In view 
of its experience last winter with the November floods 
and heavy snows which followed, the railroad had made 
preparations to cope with similar conditions this winter. 
Not having those conditions to meet, the road is making 
a new record in the rapidity with which freight is got 
through. The best record made thus far is nine days for 
a ear of freight from Chicago to Tacoma and that car, 
consigned to Davis, Smith & Co., of Tacoma, was in the 
Tacoma warehouse nine days after it left Chieago. All 
the way from twenty-five days up has been the record in 
the past—mostly up. Railroad officials report but one 
fall of snow thus far this winter in the Cascades and 
that was of no serious proportions and did not delay 
traffic. It is stated that in the worst places the snow is 
not over three feet deep and that snow extends only 
about half day down to the usual winter snow line, Drifts- 
from twelve to fourteen feet deep have been the usual 
thing about this time of the year. With the exception of 
a few hours of occasional work the rotary snow plows 
have been idle to date and officials of the operating de 
partment of the road are having the easiest December 
they have ever known. Business is by no means as heavy 
this winter, however, as it was a year ago on the railroad. 
Wheat is moving to tidewater rapidiy and December re 
ceipts will be the biggest ever known. ' Eight passenger 
trains have been discontinued by the road this month, 
including two Portland trains and the others the 
Grays harbor and Buckley branches. 

Col. C. W. Griggs, president of the St. Paul & Taeoma 
Lumber Company, expects to leave Tacoma Christmas 
night for St. Paul to attend the annual meetings of sev 
eral mercantile companies in which he is interested, com 
panies with which he has been identified for years. He 
will be away about two weeks. 

C. D. Danaher, president of the Danaher Lumber Com 
pany, accompanied by Miss Lillian Danaher, left Sunday 
for Chicago on a holiday trip. Mr. Danaher and Miss 
Danaher will be away until after New Year’s. 

President John Snyder, of the Tacoma Fir Door Com 
pany, has gone east on a business mission and, incident 
ally, to pick up a few orders. The company’s saw mill 
and factory are both running. The plant will be shut 
down for Christmas day and will resume running again 
until about the second week in January, when the saw 
mill will be given a rest. Said William C. Davies, secre 
tary and treasurer of the company, yesterday: 


Our saw mill cuts exclusively for the factory and as we 
have about 40,000 feet piled up we will shut the mill down 
in January until we use up what stuff we have. Business 
is very light. Not many orders are coming in from the east 
and we are mostly just now cleaning up orders we had on 
hand. ‘There is no trouble about cars these days. It looks 
as if we could get hundreds of them if we wanted them. 
I guess the railroads are thinking now that the lumber 
business amounts to something after all and are wishing 
they had some of it. 

The North End Lumber Company is running mostly on 
the orders it had. The mill is just now getting out two 
cargoes for vessels and is shipping an occasional car by 
rail. The company closed its logging camp at Shelton 
last week for the winter and is buying logs of the asso 
ciation, paying about $6.50 for No. 2’s. George H. Reed, 
secretary and treasurer of the company, says: 

There is very little new business offering and what We are 
shipping now is mostly orders we had. The market is cer 
tainly not very bright. However, I notice there is no 
trouble getting cars and when they are asked for they are 
furnished promptly. The stuff we are sawing now is orders 
we had and thus far we have kept running right along. 

Data furnished by the state land commisisoner’s office 
at Olympia shows that for the year ended September 1 
the state sold under five year contracts timber, exclusive 
of land, on 19,081 acres at an aggregate value of $357,- 
203.80, or an average of $18.72 per acre. 

The North End Lumber Company is extending its 
wharf to connect with what is known as the lead dock 
at the Tacoma smelter. 

Beall Foster and 8. T. Lewis, of the Bismarck Mill 
Company, were yesterday granted a franchise by the 
Tacoma city council for stringing electric wires from 
their mill plant at Bismarck to enable them to furnish 
electric current to neighboring towns. They expect to 
install a plant at the mill and generate the power there. 

The Tacoma Fir Door Company is building a concrete 
(ry kiln at its plant on Cleveland Way. 

The cargo of lumber and ties shipped from Tacoma 
on the American steamer Hyades a few weeks ago is the 
largest ever discharged at the port of Redondo, Cal. The 
steamer had 2,227,000 feet for Redondo, after discharg- 
ing 273,000 feet at San Pedro. This large cargo was 
furnished by the Newbegin Lumber Company, of Ta 
coma, excepting 170,000 feet. Recently, according to a 
trade journal, the Norwegian steamer Aker, in discharg 
ing 2,000,000 feet of ties from Japan at Redondo, estab 
lished a record. Towever, Tacoma has set a new mark 
and the Newbegin company is proud of its achievement. 
The company has under charter the schooner I’, 8. Red 
field to load at Olympia for southern California. The 
shipment will consist of railroad material, largely ties 
and lumber. The Redfield will earry about 500,000 feet. 
Discussing the outlook, J. G. Newbegin, secretary of the 
company, said: 

Cargo business is pretty quiet just at present, particularly 
California business. We have been busy for the last month 
or two and’ are now cleaning up, especially on railroad 
orders. In the way of new business, nothing is offering 
now, but I anticipate a fair business after spring opens. 


LOGGING DISCONTINUED. 


Bad Weather Interferes With Operations—Dakota 
Yards Well Stocked—Many Montana Mills 
. Closed—News and Personals. 


KALISPELL, Montr., Dee. 24.—Practically orders 
are being booked and little shipping is being done. 
Owing to delay of snow and cold weather many camps 
will temporarily discontinue logging operations as they 
have several miilion feet decked ready for landing. 

The Dakota business is quiet, with no prospects of 
improvement before spring. ‘Two lumbermen of this 
section who have been in that territory report that 
yards are loaded up and do not care for more lumber. 

Since injunction was granted restraining advance in 
rate conditions among the lumbermen have 
improved slightly as lumbermen are more inclined to 
put in logs and shape affairs for next year’s business. 


no 


business 


It will cost about $1.50 a thousand feet more to put 
lumber into Dakota if the new rate goes into effect, 
and taking stock on hand as a basis it means about 


$165,000 to lumber manufacturers of this valley. All 
tie and timber orders have been canceled and there are 
no prospects of further business along that line. 

The Hutchinson Lumber Company, of Whitefish, which 
operates a dry land mill, is putting in a supply of logs 
for next 

B. P. Bartelson, manager of the State Lumber Com 
pany, has just returned from a trip to eastern Montana 
and reports business quiet. 

The Lumber Company intends to its 
mill December 24, but the elosing will depend con- 
siderably on weather conditions ete. 


season, 


Somers close 


saw 


The A. L. Westburg Lumber Company has a crew 
in the woods sawing,. decking, making roads ete., in 


preparation for active operations when snow comes. 
Dr. C. F. Leslie, deputy veterinarian, who re 

cently made a tour of the Somers Lumber Company’s 

camps and inspected the condition of the horses owned 


state 


by this coneern, made a favorable report to Manager 
Wells. The Somers Lumber Company, successor to the 
John O’Brien Lumber Company, has four logging 


camps this year where extensive operations are in 
ress. Camp No. 1 is at Bigfork, camp No. 
Lake, camp No. 3 at Blanchards, northwest 
pell, and camp No. 4 on Stillwater river. In 
camps the worth 
horses employed in logging operations. 

J. A. Theurer, of the Canyon Lumber Company, this 
city, states that his plant is operating on a big order of 
structural material and ties for the Chicago, St. Paul 
& Milwaukee Railway Company, which is pushing its 
line toward Everett. Mr. Theurer says conditions, 
from his company’s viewpoint, do not look altogether 
bad, for it is negotiating a large deal which, if it goes 
through successfully, will result in running the plant at 
full capacity indefinitely. 

Norman Lind, of the Paeific Timber Company, left 
yesterday to spend the holidays with family in 
Minneapolis. 

At a election of officers of the Everett Cham 
ber of Commerce Fred K. Baker was elected president 
and W. H. Boner, of the Weyerhaeuser Timber Com 
pany, and R. A. Weidauer, of the Weidauer & Lans- 
down Company, directors. 

‘*Practically no business is being placed,’’ 


prog 
at Swan 
of Kalis 
the vari 
of draft 


ous company has $30,000 


new 


his 


recent 


said Man 


ager W. H. Boner, of the Weyerhaeuser Timber Com 
pany. ‘*While I hope that after the first of the year 


conditions will improve lumber sales will remain quiet, 
I fear, for people have stopped building operations. ’’ 

The Indiana Bent Rung Ladder Company, of Indiana, 
Pa., has determined to locate a braneh factory in this 
city and is prepared to make a first payment on its 
proposed site. As soon as this preliminary matter is 
settled the company will move its machinery here and 
begin building its factory. 

It is estimated that there is 20,000,000,000 feet of 
standing timber in Flathead county. The twenty-seven 
mills represent an actual investment of $1,200,000 and 


have a daily capacity exceeding 1,000,000 feet, while 
for 1907 the output will approach 150,000,000 feet. 


Upon this basis 135 years will be required to consume 
the forests of Flathead county. No other industry in 
our country gives employment to so many men or places 


so much money in circulation. 

Among fumbermen who were pioneers and are still 
successfully operating in this county are: HL. G. Miller 
and his associate, M. Driscoll; B. P. Bartelson, A. H. 
Burns, H. C. Neffner, William Kiley and B. J. Boor 
man. These gentlemen are all at the head of different 


concerns and have done much toward building up the 
lumber business by turning the trend of trade westward 


and creating a market for the product of Flathead 
county forests. Others who came later are playing 


active and important parts in this enterprise. 

Lumbermen fully realize the importance of utilizing 
the forest products with the least possible degree of 
waste, but with limited shipping facilities, high sealu 
of wages and high freight rates, it is not possible te 
save the byproducts of the mills as they will be utilized 
when conditions have changed. Lumbering and manu 
facturing is still in its infancy in this county. 

The state railway commission spent three days in thi: 
city recently, hearing complaints as to service ete. 





IN THE KOOTENAI COUNTRY. 


SANDPOINT, IDA., Dee, 24.—It is reported that Ronal 
Ross, president of the Laclede Lumber Company ha 
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resigned his position. Nearly all the stockholders of 
this company reside at.Saginaw, Mich. Frank C. Hogan, 
general manager of the company, residing at Laclede, 
Ida., stated that a successor would probably not be 
chosen until the annual meeting of the stockholders, to 
be held about the first of the year, at Laclede. The 
company is running three well equipped logging camps 

-one at Cabinet, another at Cococalla-and the third at 
Wrenco. Mr. Hogan reports a large quantity of tim- 
ber cut and skidded for next season’s cut. The planer 
is running again to meet the company’s shipping orders. 

The Sand Point Lumber & Pole Company has set in 
motion its plant at Culver Spur. The plant has a ca- 
pacity of 35,000 feet. By putting on a night shift, which 
the company contemplates doing, the capacity can be 
doubled. H. C. Culver, president of the company, said 
it completed its logging some time ago and was only 
waiting for snow to facilitate the removal of logs to 
the mill. When frigid weather settled over this section 
without snow, the first of the week, the company 
sprinkled the mile or two of road leading from the 
woods to its mill and the road became a sheet of ice ang 
the movement of the logs was begun. 

E. T. Chapin, who has charge of the shipping de- 
partment, reports continued shipments and believes the 
renewal of the company’s stock by a long season’s 
run will prepare the company for the increase in busi- 
ness which is sure to come when the financial panic has 
passed. 

F. C. Ewing & Co. report a great falling off in de 
mand for posts, poles and shingles. Many eastern or- 
ders for shingles have been canceled, pending the lumber 
rate settlement. No firms in this section are buying 
cedar products and small producers of posts and poles 
are idle. 

The Northern Mereantile Company, which did an ex- 
tensive logging business last year, is doing no logging 
this season. A year ago the company employed 125 men 
in that capacity. 

The Eureka Lumber Company, of Eureka, Mont., is 
engaged in its winter’s logging. The mill, which closed 
for the winter about December 1, will start up about 
April 1 and will make its usual cut next season. Its 
capacity is 40,000 feet a day. 

The large plant of the Humbird Lumber Company, 
Limited, closed for the winter Saturday and over 200 
men are out of employment, the logging camps being 
supplied with labor. The large planer was shut down 
at the same time. It is expected that the planer will 
be set in motion again before the close of the winter. 


FOREIGN TRADE HEAVY. 


Oregon Manufacturers Shipping to All Parts of the 
World—One Cargo to Go to Europe— Some 
Contracts Now Being Renewed. 





PORTLAND, ORE., Dee, 21.—While business is by no 
means good lumber dealers report an increase of in- 
quiries and look for an early revival of trada <A few 
firms report having heard from buyers more freely dur 
ing the last week. Mills in this vicinity are resuming 
operations, but the output is not as large as before 
the advance rate question came up. The Oregon & 
Washington Lumber Company’s mill in south Portland 
began cutting this week after having been shut down 
for two months, during which the plant was given a 
thorough overhauling. 

Local demand for lumber is indifferent, but foreign 
business is relieving the situation materially. It is 
estimated that at least 10,000,000 feet will be set 
afloat from local and Columbia river mills for foreign 
ports in the next few weeks. It is said that a sailing 
vessel cargo and a steamer cargo have been bought for 
early delivery to Europe in addition to the cargo re- 
ported last week, which is to be shipped on the British 
sliip Jordanhill, This is the first time in the history 
of the port that a cargo of lumber will be transported 
from here to Europe. 

McCullough & Muller have sold a cargo of lumber 
to Hawaiian buyers, which will be shipped soon. The 
Oregon Pine Export Company has chartered the Nor- 
wegian steamer Sommerstad to load here for China and 
other deals are rumored. 

Bowring & Co. are loading the British steamer 
Strathord for Port Pirie, Australia. Much of the cargo 
was put on board from the mill of the Portland Lumber 
Company and it is being finished at the mill of the 
North Pacific Lumber Company. The Strathord will 
earry about 3,500,000 feet. 

F. L. Botsford ships about a car a day to Colorado 
and Wyoming, but finds no business beyond those states. 

C..W. Nibley, president of the Grand Ronde Lumber 
Company, of Perry, eastern Oregon, is in this city visit- 
ing friends and relatives and looking after business 
interests. 

The Falls City Lumber Company, at Falls City, is 
running mill No. 2. 8. R. Bodine, representative of the 
company, has just returned from Utah and Colorado, 
where he found business quiet. He says some inquiries 
for small orders are received. 

The Blanchard-Seott Lumber Company, with offices 
in the Chamber of Commerce building, has renewed a 
large contract which was canceled when the new rate 
became effective. The contract comes from the Salt 
Lake territory. 

Manager Kroenert, of the University Lumber & 
Shingle Company, states that the mill will soon be ready 
for operation. Its capacity has-been increased to 
500,000 shingles a day of ten hours. When the mill 
will start depends entirely on the condition of the 


market. The enlarged dry kiln will hold 4,500,000 
shingles. 

S. F. Owen, manager of the Nehalem Investment 
Company, is out of the city for a few days on a timber 
deal, 

The Interstate Lumber Company reports an increase 
of inquiries. Stocks are getting low in the eastern and 
middle states. 

It is reported that the Clark Creek Logging Company 
will soon resume operations in its camp near Catlin, 
Wash., and that it will work on a special order which 
does not materially affect the market. Most other 
camps are closed. 

The Benson Logging & Lumbering Company plans to 
have a great quantity of logs cut into lumber and 
shipped to California during the winter, when it is 
dangerous to raft logs. Mr. Benson proposes to contract 
with one or more mills to eut lumber from his own logs, 
and will charter steam schooners to carry it to Califor- 
nia ports, principally San Diego. This will give Mr. 
Benson a cheap labor market and cheap freights. 

C. E. Dant, of Dant & Russell, lumber dealers, has 
gone to California to look into trade conditions there. 
N. S. Russell is in Utah and Idaho for the same pur- 
pose. C. 8. Russell is in charge of the local office and 
is thankful that this is the holiday season, when busi- 
ness is directed more to shop counters than to men 
who sell lumber. Dant & Russell have just dispatched 
the schooner William Denton from Willapa harbor for 
San Pedro with a cargo of random lumber, and the 
steam schooner Wellesley will be there to load railroad 
ties soon, for San Francisco, for the Southern Pacific. 

EK. H. Meyer, local manager for the Charles R. MeCor- 
mick company, dispatched the schooner Irene, with 
950,000 feet; the steam schooner Yosemite, with 900,000 
feet, and the steam schooner Yellowstone, with 850,000 
feet, for California ports during the last week. He 
also shipped a deckload of lumber on the steamer 
Hanalei, which went to San Francisco. The firm is 
loading the schooner Alvena at the Westport Lumber 
Company’s mill and the schooner King Cyrus is due to 
arrive on the river to load for Redondo. The company 
has three more steam schooner loads to get off before 
the first of the year. This company is also doing an 
extensive rail business and during the last week has 
received a number of inquiries indicating improvement 
in the eastern markets. 

The Clatsop Mill Company and the Astoria Box Com- 
pany, of Astoria, will probably furnish a large quan- 
tity of the 6,000,000 feet of lumber for which the 
Olson-Mahoney Lumber Company, of San Francisco, 
submitted to the Panama canal commission the lowest 
bid a few days ago. The Olson-Mahoney Lumber Com- 
pany owns a number of sailing and steam schooners 
and these will probably be pressed into service to carry 
the material. 

It was announced yesterday that Frank Waterhouse & 
Co, will send the Norwegian steamer Tungus to Hong- 
kong with a cargo of Oregon pine in January. The 
Tungus will be here in January and will carry away 
about 1,300,000 feet. 

Arthur Gamewell, of Seattle, will load the Norwegian 
steamer Halvard at Kalama, on the Columbia river, with 
1,300,000 feet of lumber for La Boca, Panama. The 
lumber will be furnished by mills at Centralia, Wash., 
and shipped to Tacoma by rail. 

Balfour, Guthrie & Co., it is reported, have chartered 
the British steamer St. Egbert to carry a large shipment 
of lumber to Manila in the near future. 

The Norwegian steamer Minerva will be here about 
the first of the year to load lumber for La Boca on the 
old Gillespie contract. The Minerva will go out with ap- 
proximately 3,000,000 feet. 

The British steamer Valdivia is taking on lumber at 
the mills of the Inman-Poulsen company for the Orient. 
The Valdivia goes out with 2,000,000 feet of lumber and 
2,000 tons of wheat and flour. The Pacific Export Lum- 
ber Company is dispatching the cargo. 

The saw mill of Pittock & Leadbetter at Vancouver 
resumed operations this week after having been closed 
down since the first. of November. 

Melvin H. David, president of the Dorrance Lumber 
Company, of Springbrook, this state, was in this city 
this week. He reports his mill dormant for the time. 

Morse & Briggs, lumber dealers with offices in the new 
Couch building, report that they will load the steam 
schooner Svea at Linnton and St. Johns in a few days 
for San Pedro with combination material. They will 
also load the steam schooner Daisy Freeman at Raymond, 
Willapa harbor. Mr. Briggs does not expect to return 
from Los Angeles before the first of the year. 

C. B. Stetson, of the Pacific Lumber & Manufacturing 
Company, hardwood manufacturer and dealer, has gone 
to Puget sound cities on a short business trip. 

R. B. Stoddard, vice president of the West India 
Steamship Company, of New York, is in this city, ac- 
companied by his wife. He is here in connection with 
the dispatching of the steamer Minerva to La Boea for 
Mr. Gillespie. 


NEW BRITISH COLUMBIA CONCERN. 

The Adams River Lumber Company has been in- 
corporated and has secured valuable concessions in 
British Columbia and the Dominion of Canada. The 
capital stock is $500,000, held by five men, they being 
George A. Lammers, Stillwater; his son, Arthur W. 
Lammers, James P. McGoldrick, JohnTwohy and Frank 
H. Crombie, all of Spokane, Wash, but former Minne- 
sota men. They have extensive timber holdings in 
the Yale district and to the north of that in British 
Columbia. They will hold an annual meeting in a 
few weeks and carry out the plans already formed for 
building a tow-band saw mill at Suswap lake, with an 
annual capacity of 35,000,000 feet. The mill will have 
an electric light plant and be altogether modern. 


















GUARANTEED 


Not simply a high sounding but meaningless string 
of words, neither an empty guarantee to give satis- 
faction, but a definite, absolute, binding guarantee 
that this paint will 


WEAR FIVE YEARS 

Sis or paint for repairing is 
: yours without charge. 
That is the kindof guarantee 


we put on Pitkin’s Barn 
Paint and it lives up to it too. 


GEO. W. PITKIN CO. 
Paint & Color Makers, 
Benton Harbor, Mich. 
Established 1868. 
Originators of Barn Paint. 





























Washington 
Fir 

Lumber and 
Vertical 
Grain 
Flooring. 


RED CEDAR 
LUMBER and 
SHINGLES 





Eastern Office: 


HARRISON G. FOSTER, 
849-851 Security Bank Building, 
Minneapolis, Minn. 


St. Paul & Tacoma 
Lumber Co. 


TACOMA, WASH. 





C. W. GRIGGS, President. 








A. G. FOSTER. Vice-President. 
E. G. GRIGGS, 2nd Vice-President. 
GEO. BROWNE, Sec’y. & Treas. 




















Let 1908 Be 
A Money Maker 


for you, and start it 
right by sending us 
your order for 


FIR CAR MATERIAL, 
FIR TIMBERS, YARD 
STOCKS—ALL KINDS 


We own and opegate the following mills: 


KAPOWSIN LUMBER Co., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MILL COMPANY, Adna. 

NORTH SHORE LUMBER Co., Tacoma. 


Foster Lumber Co. 


TACOMA, WASH. 
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RED CEDAR 


Shingles and Lumber | 
FIR and SPRUCE Lumber. | 


FIR TIMBERS 
SPRUCE Factory Plank. 











Yard stock in 
straight or 
mixed cars. 





Send us your iguanas 


Day-Luellwitz Lumber Co., 


SEATTLE, WASH. 








526 Lumber Exchange, 





bills. 
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Please note that our Mills are in the Heart 
of the Washington Forest Belt—That we ship 
promptly Lumber of excellent grade and 
quality—That we always carry a long line of 
Transit Red Cedar Shingles—That we would 
greatly appreciate the favor of an inquiry 
from you. 








Alaska Lumber Company, 


Alaska Bldg., SEATTLE, WASH. 

















Manufacturers of the Peeriess 


‘Sauk Valley Soft Fir” 


Mills at Darrington, Wash. 








° SHIELD” 
BRAND OF 


Red Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. :: :: 


FIR AND CEDAR LUMBER 
Parker-Bell Lumber Co., seattle, wash. 


Mills at Pilchuck and Milldale, Wash. 


Waddill-Lingham Lbr. Co.. Southwestern R: presentative, 
$11 Keith-Perry Bldg., Kansas City, Mo. 
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ENGLISH LUMBER IMPORTS SHOW DECREASE. 





Brokers and Agents Making Few Contracts for Future Delivery—Hardwood Receipts Largely 


’ 


on Contract Orders— Canadian Mill News. 





LUMBER TRADE CONDITIONS IN LIVERPOOL 
AND MANCHESTER, ENGLAND. 


(From our own correspondent.) 


LIVERPOOL, ENGLAND, Dee. 3.—The monetary distub- 
ance in America and its reflection upon the industries 
of this country shows no sign of improvement. The 
bank rate still stands at 7 percent. To this must be 
added at least 1 percent for accommodation at the 
banks to their customers who wish to discount their 
This is punishing the lumber trade of this coun- 
try very severely where the general custom is that of 
drawing upon the smaller merchants at dates ranging 
from four to six months from date of transaction. 
Efforts have been made in a desultory fashion for many 
years to put the payment upon a sounder basis by 
reducing it to three months, but the movement has 
failed and the long dated bills are as common today 
as they were twenty years ago. 


Pitch Pine. 


Imports of sawn pitch pine timber into Liverpool and 
Manchester have been light, the total being only 17,000 
eubie feet to the latter city. The demand has been 
moderate, but the total consumption in these two cen- 
ters for the last month was 206,000 eubic feet. The 
heavy stock that has been carried is thus somewhat 
reduced, though it stands now at 1,763,000 cubic feet. 
Under existing conditions this is too large a quantity, 
and to add to the gravity of the situation the greatest 
portion of it is of low grade, small in square and 
exceedingly sappy. It is, therefore, no matter for sur- 
prise that brokers and agents in this country are doing 
little, if any, business in the way of making contracts 
for future deliveries on ¢. i. f. terms. The usual opera- 
tors, consequently, are quietly waiting for a turn in the 
tide events. 

The consumption of lumber was somewhat better last 
month, but it made little impression upon the stock, 
which now stands at about 470,000 eubie feet in Liver- 
pool and 90,000 eubie feet in Manchester, a total of 
560,000 eubie feet. It can be seen that there is no 
inducement for shippers to send any pitch pine lumber 
to their district unless they are looking for trouble. 

There is still a eall for hewn pitch pine timbers of 
large average size freshly cut straight. This is what 
the buyer in this district demands. 


Hardwoods. 


The large import of 201,000 eubie feet of oak cut to 
sizes for railroad wagon construction was mainly on con- 
tract, and a very large proportion, namely, 172,000 cubie 
feet, went into consumers’ hands as soon as landed. 
The total stock on hand at the end of last month was 
about 264,000 eubic feet. A portion of this consisted 
of off sizes and inferior qualities, for which, when sale 
could be made, extremely low prices have to be taken. 
Sales for first class shipments dre recorded at prices 
varying from 2s to 2s 6d per eubie foot delivered from 
the ship with all dock charges paid by shipper. There 
is a better demand for black walnut especially 
for large sizes, straight grained and free from shakes. 
Walnut lumber was consigned on the market last month 
much in excess of demand and, consequently, prices have 
dropped. It seems impossible to drive into shippers’ 
heads that grades not good enough for home consump- 
tion are not good enough for the British markets. 

Satin walnut lumber came forward very freely last 
month, chiefly of medium quality, and this moves away 
into consumption very slowly, the chief demand being 
for prime. Logs are rarely asked for and it would be 
hazardous to send any here on consignment. ; 

Demand for poplar logs of large size is good and 
they would probably bring satisfactory prices to shipper, 
but small or twisted grained logs should not be sent, 
as such are only saleable at prices which could not be 
profitable. There is still so wide a margin existing in 
the ideas of exporters and importers of lumber that 
little business is* doing in prime quality. This market 
is well supplied with inferior grades, which are difficult 
to sell even at low prices. 


California and Oregon Pine. 

A cargo of California pine lumber, 104,000 cubic feet, 
arrived here last month and was bought entire by a 
Liverpool firm of wholesalers, which handles it privately. 
A small quantity of Oregon pine lumber arrived last 
month and was sold immediately from the ship’s side. 
The stock is 322,000 cubic feet, which is moving off 
very slowly. 

A novelty in the Liverpool market was two steamers 


logs, 


from Japan with part cargoes of oak and ash logs and 
lumber totaling about 60,000 cubie feet. These were 
sent as experimental shipments and passed into the 
hands of Farnworth & Jardine. With the view of get- 
ting them as widely distributed as possible they were 
offered in small lots at auction and sold out all one ship- 
ment. The oak logs brought 48 to 59 cents a eubie foot 
and the ash 45 to 56 cents. Both were very short in 
length, ranging from 7 to 16 feet, which, of course, 
greatly limits their usefulness. 

During November three public auction sales of mahog- 
any were held at which about 1,750,000 feet were sold. 
The financial crisis in America had a marked effect 
upon the proceedings, all the American agents taking 
little or no interest therein, whereas usually they are 
the keenest buyers of all good to high class wood. It 
must in fairness be said that the African shipments 
were below the customary average of quality, but still 
prices were lower than previous sales, 





AT A BUSY CANADIAN MILL POINT. 

Hui, Ont., Dee. 21.—Shanty operations on the 
Gatineau are more active than was expected early in 
the season. About the middle of the month the W. ( 
Edwards company, of Rockland, sent 225 men and 
twenty teams to work on its extensive limits there. The 
company had the advantage of hiring its large crew at 
from $18 to $26 a month, a reduction of 30 percent 
from the rates given early in the autumn, when most 
of the hiring was done. 

Considerable activity is noted among settlers on the 
du Livre river. Manufacturers offer a large advance 
for logs owing to increased competition. A short time 
ago the James MacLaren company, of Buckingham, 
was the chief buyer in that loeality, but two or three 
other large firms have gone there, which will probably 
add $100,000 to the farmers’ revenue from that source. 

Since the mills closed early in December lumbermen 
in the Hull district are giving their attention to stock 
taking and will soon be in position to estimate whether 
the output for the season fell below that of last year. 
A few of the principal mill owners report that their 
cut increased considerably. Mills were all run later 
than last year, so that some of the lumber was not fit 
for shipping. Stocks are not large enough anywhere to 
indicate a weakening in price next spring. On the 
contrary middlemen figure that medium grades will ad- 
vance. Buyers who have tried to get lumber at a reduc 
tion on summer rates have failed and in many eases it 
has been necessary to advance from $30 to $33 on pine 
dressed sidings to get an order filled. 

Christmas season has brought many laborers to their 
homes. Some of these were hired at $32 a month and 
will probably have to accept less when they are hired 
again. Lumbermen report that they are adhering to 
contracts made when wages were high in spite of the 
more favorable terms that have since become possible. 

Terms of the new commercial treaty between Canada 
and France show remarkable reductions in the duty that 
will be charged in France on lumber shipped direct 
from Canada. Under the minimum tariff Canadian 
articles will be admitted at the lowest rates applicable 
to like products from other foreign cougtries. The duties 
on common woods drop from 8.8 cents to 5.7 cents; on 
paving blocks from 21.1 cents to 15.4 cents; on stave 
wood from 11 cents to 6.6 cents; on splints from 17.7 
cents to 13.2 cents; on hoop wood from 22.1 cents to 
15.4 cents; on perches, poles and staffs from 3.9 cents 
to 2.6 cents; on resinous woods from .26 cent to .18 
cent; on wood, planed, oak or hard, 52.7 cents to 44 
cents; wood, soft, from 44 cents to 30.8 cents; doors, 
windows and wainscoting of hardwood from $2.20 to 
$1.75; doors, windows and wainscoting, soft wood, from 
$1.32 to $1.09. The treaty is to remain in force ten 
years. 

Alexander Maclean, Canadian trade commissioner in 
Yokohama, reports that the American demand for Jap- 
anese woods produced in the Hokkaido for desks, organ 
stands, doors and barrels has greatly increased owing 
to the beautiful grain of these woods. The value of 
railway sleepers, timber planks and wood for tea chests 
exported from Japan this year to September was nearly 
$4,500,000, or 30 percent advance over last year. Th¢ 
principal cause of the increase was the railway con 
struction in South Manchuria, Seoul-Fusan and Seoul 
Wiju and the building of houses in Manchuria and 
Korea. 

Mr. Maclean says an inquiry for oak for barrel staves 
came from the Pacific coast of Canada, but only on 
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firm in the business of manufacturing or dealing in 
Japanese forest products responded. The dimensions 
of timber offered are 1 foot x 1 foot and over, and 8 
feet x 12 feet in length at $175 a thousand cubic feet 
English measure, f. 0. b. 

A company in Shanghai, dealing largely in Japan 
timber and that operates a barrel factory, has had 
difficulty in finding the right wood for cooperage work. 
Its experience is that little of the oak grown in Japan 
is suitable for barrel staves, although for other classes 
of work it is fully equal and in some cases superior to 
American and European oak. 

The trade returns of Canada for the year ended March 
31 show that products of the forest are responsible for 
a total of $28,710,236 in exports and of $5,768,361 in 
imports. The United States was the best customer, 
though Britain was a good second. Another report 
shows that for the year ended September, 1907, the 
forest products amounted to $45,000,000. The amount 
for 1906 was $42,000,000 and for 1905 only $33,000,000. 
Higher prices produced the large gains. 

The Canadian government has just set apart a tract 
of land in Alberta to be known as Jasper Forest Park 
of Canada. A similar reservation consisting of 105 
square miles, known as the Yoha Park Reserve, has also 
been set apart. Three or four experts will soon be 
added to the Canadian forestry staff. 





FROM THE LAND OF THE AZTECS. 

Mexico City, MEx., Dee. 21.—It is announeed by Col, 
W. C. Greene, of New York, who is at the head of the 
Sierra Madre Land & Lumber Company, that the lum- 
ber operations of that concern in Mexico will not be 
curtailed on account of the financial stringency. The 
company owns approximately 2,600,000 acres of timber 
land in the state of Chihuahua and the manufacture of 
lumber is already being carried on at the rate of 100,000 
feet a day. The plans for increasing this output to 
600,000 feet a day are being put into effeet as rapidly 
as possible. Colonel Greene says the company is arrang- 
ing to establish lumber yards in all the principal cities 
of Mexieo. He has been in this country for some weeks 
on this business. While in this city he acquired a large 
tract of land, conveniently situated, upon which a cen- 
tral lumber yard will be located. The use of lumber in 
the construction of small buildings and in the ereetion 
of warehouses and manufacturing plants is many times 
greater now than it was a few years ago. This demand 
is at present supplied largely by United States concerns, 
but it is planned by Colonel Greene to enter this field 
and to meet all foreign and domestic competition with 
the product from the mills of his company. A strong 
prejudice is felt in this city and throughout the more 
southern portion of Mexico against native lumber. 


This is due to the fact that heretofore most of the lum- 
ber of home production placed on the market in this 
part of the country came from the state of Guerrero 
and other tropical sections and had the defect of being 
brittle. It is claimed by Colonel Greene that the timber 
of the more northern portion of the country, where his 
holdings are situated, does not possess this undesirable 
quality and that the lumber manufactured therefrom is 
superior to much of that now imported from the United 
States. 

A syndicate of Kansas City (Mo.) and Chicago men, 
who are said to be closely identified with the building 
of the Kansas City, Mexico & Orient railroad through 
the states of Chihuahua and Sinaloa, have recently ob- 
tained options to purchase more than 2,000,000 acres of 
pine timber land situated adjacent to the route of the 
unbuilt portion of that road. These large timber tracts 
are remotely situated from transportation facilities, but 
it is expected that within the next three years an outlet 
will be obtained through the completion of the Kansas 
City, Mexico & Orient through that territory. This 
timber, it is said, could have been bought only a few 
years ago for 30 cents Mexican money an acre. It is 
reported that the price to be paid under the existing 
options is $1 American money an acre, which is equiva- 
lent to $2 Mexican. The syndicate expects to close the 
deal for the tracts as soon as money matters ease up 
somewhat in the United States. Its plans include the 
erection of mills and the building of logging roads and 
flumes to afford means for getting out the logs. Arthur 
KE. Stilwell, president of the Kansas City, Mexico & 
Orient, is reported to be largely interested in the project. 

The Colima Lumber Company, an American concern 
with headquarters at Albany, N. Y., is preparing to 
operate on a large seale in the state of Colima. It 
owns a large tract of pine, oak and other timber, 
situated in the mountains about fifty miles from the 
city of Colima. It is building a narrow gage railroad 
to connect its timber tract with the Tuxpam branch 
of the Mexican Central railroad in order to afford an 
outlet for its product. It is stated that the company 
not only expects to supply the demand for a large part 
of southern and western Mexico for lumber, but that 
it has planned to ship the product to the United States 
and Europe. Its mills are to be placed in regular opera- 
tion as soon as the railroad is finished. The holdings 
of the company are situated close to the port of Man- 
zanillo and the Pacifie coast can be supplied with Jum- 
ber by means of boat transportation. William G. 
Choate is general manager of the company. 

The Cordova Warehouse & Supply Company has com- 
pleted the erection of a hardwood mill at Cordova and 
is receiving mahogany, cedar and other kinds of logs 
from its timber tracts, situated adjacent to the Colorado 
and Trinidad rivers. 


FROM TAIL SAWYER TO RAILROAD VICE PRESIDENT. 


(Concluded From the Front Page.) 


tracted the attention of many of the older, higher ofti- 
cials of more important roads. A result was his trans 
ference to Chicago. 

January 1, 1883, Mr. Johnson became assistant gen- 
eral freight agent of the Cincinnati, Indianapolis, St. 
Louis & Chicago railway, now the Cleveland, Cincinnati, 
Chicago & St. Louis, or **‘ Big Four’’ railway, and took 
up his headquarters in the western metropolis. In Feb- 
ruary of the following year he was appointed first as 
sistant ‘general freight agent of the Chicago, Rock 
Island & Pacific railway, the change to the more im 
portant line being very much in the way of advance- 
ment. Promotions followed steadily. March 1, 1888, 
he was made general freight agent of the Rock Island 
road and in 1896 became its freight traffic manager. In 
March, 1896, he was eleeted its third vice president, but 
resigned that position April 1, 1903, to become assistant 
to Vice President A. C. Bird, of the Gould lines. De- 
cember 1, 1907, Mr. Johnson was appointed vice presi 
dent, in charge of all traftic, of the Missouri Pacifie and 
St. Louis, Iron Mountain & Southern railways, with 
headquarters at St. Louis, Mo., to which, with his fam- 
ily, he will move January 1, next. 

To those of the lumber fraternity, and others, who 
may know him only by reputation, the AMERICAN LuM- 
BERMAN is glad to introduce Mr. Johnson to more imme- 
iiate acquaintance through this means. Of immediate 
interest to lumbermen is his control of great lumber 
carrying lines. The Missouri Pacifie lines are among the 
most extensive lumber carriers on the North American 
continent. Of the traffic of these roads and their sub- 
sidiary lines Mr. Johnson is now in full command. 

Mr. Johnson is a man in whom the domestic instincts 
are the strongest. He had an especial delight in his 
cighteen years’ residence in his home in Englewood, one 
of Chieago’s most attractive suburbs. This has been 
disposed of in view of the coming movement to St. Louis 
and for some time the family have been making their 
home at the Chicago Beach hotel, meanwhile maintain- 
ing their years of active membership in Dr. White’s 
church, known as the People’s Liberal church, of Engle- 
wood. To Mr, and Mrs. Johnson have been born six 
children, but bereavements have narrowed the circle to 
two, those surviving being Mrs. W. E. Nichols, of Evans- 
ton, and Miss Winifred Johnson, living with her par- 
ents. In political affiliation Mr. Johnson is a republican. 
He has never held publie office, having been too busy 
in forming the career in which he has made such a con- 


spicuous success, a success due, stating it in a broad 
way, to tireless work, great interest in and comprehen- 
sive understanding of that work and an extraordinary 
sense of duty. He holds membership in the Union 
League and Chicago Automobile clubs; also in the Lake 
Geneva Country Club at Lake Geneva, Wisconsin. Dur- 
ing the summer months the family oceupy a handsome 


home, at Lake .Geneva, owned by Mr. Johnson. As 
may readily be inferred, so busy a man _ has little 
time for recreation, but Mr. Johnson on the rare oe- 


casions afforded him for a play spell indulges ‘mildly 
in golf, 

Men do not advance to high stations on the rosters of 
important railroad systems through ‘‘ pull’’ or undue in- 
fluence. Conversely, one can enumerate many examples 
of those in high office who began and progressed ‘without 
the intervention of nepotism or untenable political or 
commercial backing, and of the latter class Mr. Johnson 
is emphatically a good example. To reach the highest 
stations in the railroad world and maintain their foot- 
holds there lies within the innate ability of the men 
themselves—that alone. They must ‘‘make good’’ con 
tinuously in a strenuous trial success in which is to him 
only whole sole dependence is self. John M. Johnson 
has ‘‘made good,’’ and, if precedent be any criterion, 
will progress to yet higher stations. 

As stated, Mr. Johnson will leave Chicago for St. 
Louis, for permanent residence, January 1 of the coming 
year. His presence there will be as warmly welcomed 
as will his absence from Chicago be sincerely regretted, 
and it is safe to prophesy that he will make an even 
greater impress upon the transportation world of the 
southwest than he has upon that of the territory through 
which his unusual career has progressed. We especially 
bespeak for him the kindly welcome of the lumber fra- 
ternity, who are the largest shippers on the Missouri 
Pacific and Iron Mountain railways; and, knowing the 
character of the man, his high purpose, his industry on 
behalf of the patrons of the roads as well as his loyalty 
to the roads themselves, we are hopeful that the new 
relationships formed will be highly profitable to the lum- 
bermen when they are acquainted with the subject of 
this sketch, 

With a view to handling its heavy fiver bottem 
hardwoods, the Tyronza Lumber Company, of Tyronza, 
Ark., has installed a Russel combination skidding and 
loading machine. The company is pulling its timber in 
tree lengths, cutting it to log lengths alongside the 
machine, and then loading it on cars with the aid of 
the same plant. It expects by this means to over- 
come in a large measure the difficulty heretofore en- 
countered in handling river bottom timber in that 
section. 
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RATE DID NOT ADVANCE 


10c per cwt. Nov. ist 


So let us have your orders for any- 
thing you want or will need in 
timbers or other west coast lumber. 
In buying 


FIR TIMBERS 


such as we manufacture you can 
rest assured you are getting timbers 
that will support the stiffest kind of a 
talk you’d care to make a customer. 


E. H. Lewis Lumber Co. 


Successor to Lewis & Hughes. 
General Office, SEATTLE, WASH. 


CHICAGO OFFICE, NEW YORK OFFICE 
1502 Fisher Building. 907 No. 18 Broadway. 











Are 


Try Upright 
You 


Red Cedar 
Shingles in 


Re ady? Straight Cars. 


1x4 inch Vertical Grain Fir Flooring 
36x4 inch Fir Beaded Ceiling. 


1x6 inch Fir Drop Siding. 
4x6 inch Cork Fir Bevel Siding. 
4x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


Fir Yard Stock a Specialty. 


Atlas Lbr. @ Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J.D. Hayford, Fargo, N. D.; 
J. A. Uhler, Burlington. Ia.; R.T. Means, McPherson, Kan. 





Air Dried Red Cedar Lumber 


Consisting of wide 1”, 1%", 
14" &2”. Writefor Prices. 


DAY LUMBER COMPANY, 
SEATTLE, WASH. 





We Want to Sell You 
Red Cedar Shingles 


Because we have a brand that we believe 
will please your trade and make you a 
permanent customer of ours. We refer 
particularly to our 


Black Cross Brand of extras and clears. 


We make 1.500,000 every 10 hours and can ship 
over any transcontinental line. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 





Address all correspondence to 


C.H. NICHOLS LUMBER CO. 


409 Lumber Exchange, SEATTLE, WASH. 

















AMERICAN LUMBERMAN TELECODE jessiGes Stont 


Send for information to AMERICAN LUMBERMAN, Chicago, II). 
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FIR 


Timbers and Joist 


ANY SIZE 
ANY LENGTH 
ROUGH OR DRESSED 














YARD STOCK 
TANK STOCK 
FACTORY STOCK 
EVERYTHING IN FIR 


WRITE US TODAY. 


John A. Hughes Lumber Co. 


236-238 Burke Bldg, SEATTLE, WASH. 








R. J. Menz Lumber Co., 


of SEATTLE, WASH. 


Invites and appreciates opportunity to serve the require- 
ments of Retail Lumber Dealers, and Car Building Compan- 
ies, believing that its extensive clientele, which has been 
gradually developed through eleven years of consistent and 
considerate service in the Pacific Coast Trade, is its strongest 
endorsement of the favorable and efficient service rendered 
to its patrons. 


WASHINGTON 


Fir, Red Cedar and Spruce Lumber, 
Red Cedar Shingles 


Telecode Used. Write or wire for prices, 








IT WILL PAY YOU 
TO WRITE US 


Ask for special delivered prices. 
You will get a prompt reply. 


FIR, SPRUCE, CEDAR 
' LUMBER AND LATH 


Cedar Shingles in straight cars or mixed with Cedar Lumber 
MILLS—RENTON, WASH. 


Bonds-Foster Lumber Co., 
Lumber Exchange, SEATTLE, WASH. 











Fir and Cedar Lumber—————-Cedar Shingles | 


BIG STOCK OF FIR 


to move—Send us your 
inquiry. We will name 
you exceptional prices. 


A. P. Henderson Lumber Zo. 


LUMBER EXCHANGE 
Mills at 


Roy and Tolt, Wash. Seattle, Wash. 


We use Telecode. 




















The Herron Company 
FIR LUMBER 


CAR MATERIAL. RAILROAD TIMBERS. 








Seattle, Washington. 























HARDWOOD LUMBERMEN will find it to their advantage 


to send for free sample pages 
of the “Climax Tally Book.’’ American Lumberman, Chicago, Il! 





ASSOCIATION NEWS FROM ALL SECTIONS. 





Changes in Meeting Dates—Advance News of Prospective Gatherings— Co-operation in the 





COMING ASSOCIATION MEETINGS. 


January 4—Texas Lumber Manufacturing Association, 
Houston, Tex. 
January 6—Northwestern Cedarmen’s Association, Chi- 


cago. 
January 9—Philadelphia Wholesale Lumbermen’s Associa- 
tion, Philadelphia, Pa 


January 14—Retail Lumber Dealers’ Association of Ala- 
bama, Tennessee & Georgia, Birmingham, Ala. 


January 14-16—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 
January 16—Hardwood Lumber Manufacturers of Wis- 


consin, Eau Claire, Wis. 

January 15-16—Retail Lumber Dealers’ Association of the 
State of Indiana, Indianapolis, Ind. 

January 15, 16, 17—Colorado & Wyoming Lumber Dealers’ 
Association, Denver, Col. 

January 16—Indiana Hardwood Lumbermen’s Association, 
Indianapolis, Ind. 


January 21-22—Yellow Pine Manufacturers’ Association, 
New Orleans, La. 

January 21-22—-Nebraska Lumber Dealers’ Association, 
Omaha, Neb. 

January 21-22—Union Association of Lumber Dealers, 


Columbus, Ohio. 


January 22—National Lumber Exporters’ Association, New 
Orleans, La. 


January 23—Gulf Coast Lumber Exporters’ Association, 
New Orleans, La. 

January 28—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 

January 28-29—Southwestern Lumbermen’s Association, 


Kansas City, Mo. 

February 4—Northwestern Hemlock Manufacturers’ Asso- 
ciation, Milwaukee, Wis. 

February 4, 5, 6—Michigan Retail Lumber Dealers’ Asso- 
ciation, Detroit, Mich. 

February 5-6—Southern 
ation, Carbondale, Ill. 

February 5-6—Retail Lumber Dealers of the State of New 
York, Buffalo, N. Y. . 

February 12-15—Illinois Lumber Dealers’ Association and 
Illinois Masons’ Supply Association, Chicago. 


Illinois Lumber Dealers’ Associ 


February 17-18—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. 
February 27, 28, 29 —Western Retail Lumbermen’s Asso- 


ciation, Tacoma, Wash. 
June 11-12—National Hardwood Lumber Association, Mil- 
waukee, Wis. 





GULF COAST LUMBER EXPORTERS’ 
POSTPONED. 

MosBILE, ALA., Dee. 23.—Seecretary Thurley, of the 
Gulf Coast Lumber Exporters’ Association, has an- 
nouneed that the next meeting of this association, set 
for January 3 at New Orleans, has been postponed until 
January 23, in order to obtain the interest of all mill- 
men east and west of the Mississippi cutting for export. 


MEETING 





SOUTHERN ILLINOIS RETAILERS’ ANNUAL. 

As previously announced, the annual meeting of the 
Southern Illinois Lumber Dealers’ Association will be 
held at Carbondale, this state, Wednesday and Thurs- 
day, February 5 and 6, 1908. At a meeting of the 
board of directors of the association held at Carbon- 
dale December 12, preliminary arrangements were 
made for the coming annual and these will be perfected 
long in advance of the event. It is confidently expect- 
ed that the coming annual will be the most largely 
attended of any in the history of the association. 





HEMLOCK MANUFACTURERS TO MEET AT 
MILWAUKEE. 

MINNEAPOLIS, MINN., Dec. 24.—The annual meeting 
of the Northwestern Hemlock Manufacturers’ Associa- 
tion will be held February 4 at the Hotel Pfister, in 
Milwaukee, Wis., at 10 a. m. Announcement of the 
date and place was made this week by the secretary of 
the association, J. E. Rhodes. 





NORTHWESTERN CEDARMEN WILL MEET IN 


WINDY CITY. 

MINNEAPOLIS, MINN., Dec. 24.—The annual meeting 
of the Northwestern Cedarmen’s Association will be 
held in Chicago Monday, January 6. A vote of the mem- 
bers was taken and Chieago was chosen for the gather- 
ing by a large majority. The hotel for headquarters 
will probably be selected by the Chicago men. P. W. 
Raber, of Chieago, is president of the association. 





ASSOCIATION DISCUSSES SUIT AGAINST RAIL- 
RO. 


Boston, Mass., Dee. 21—A spirited meeting of the 
New Hampshire Lumbermen’s Association was held in 
Manchester, N. H., December 19. The meeting was 
called to discuss the question of suit against the Bos- 
ton & Maine railroad. Several leading members are 
opposed to a suit against this road or any one. The 
meeting closed without a vote to rescind the action 
taken at the former meeting. 





FOSTER FOR THE BUILDING TRADES SHOW. 


Everitt W. Hogle, manager of the lumber and build- 
ing material exposition which will be held at the Casino 
Garden, Chicago, February 10 to 15, 1908, has issued 
some interesting advance advertising matter, which in- 
cludes a very fine art poster, the subject of which is a 
logger at work on the boom. Every possible effort is 
being made to make the exposition a great suecess and 


Far West—Of Interest to Shingle Handlers. 


‘, 


the space has been disposed of to manufacturers and 
wholesalers of lumber, sash and doors, moldings, mantels, 
interior finishings, cement, sand, plaster, gypsum prod- 
ucts, lime, tile, brick, paints, glass, roofing and ma- 
chinery, so that there will be a wide variety of exhibits 
representing everything of interest in the building 
trade. There will be many unique entertainment fea- 
tures and the interior decorations of the Casino will be 
well worth seeing. The location is very convenient, 
being just outside the Union loop and within walking 
distance of the principal downtown hotels. 








NATIONAL LUMBER EXPORTERS’ ACTION 
LIVERPOOL MEASUREMENT. 

BALTIMORE, Mb., Dec, 24.—The meeting of the special 
committee of the National Lumber Exporters’ Associa 
tion, called to take action on the Liverpool measurement 
question, was held Wednesday of last week instead of 
Thursday, at the office of George M. Spiegle, of George 
M. Spiegle & Co., Philadelphia, who was chairman. 
There were present from Baltimore John L. Alcock, 
president of the association; R. P. Baer, of R. P. 
& Co., and H. L. Bowman, of the R. E. Wood Lumber 
Company. The committee discussed the matter at 


ON 


saer 


some 
length and formulated a report which will be sub 
mitted to the annual meeting to take place at New 
Orleens January 23, 1908. As it is deemed only proper 


that the members of the association should have the 
first detailed knowledge of the report no information 
as to the recommendations was given out. 





MANUFACTURERS AND RETAILERS MAY GET 
TOGETHER. 

PORTLAND, OkE., Dee. 20.—Under date of December 
16 the following announcement was sent out by Secre 
tary A. B. Wastell, of the Oregon & Washington Lum- 
ber Manufacturers’ Association: 


The regular monthly meeting of the Oregon & Washington 
Lumber Manufacturers’ Association will be held in the New 
mmarket building, 7 First street, corner of Ankeny, Saturday, 
December 21, at 2 p. m. We hope to have a report of 
progress from our advance rate committee from Washington, 
D. C., to present to the meeting; such report to cover the 
first few hearing and to be of corresponding 
interest 

We also desire an expression from our membership as to 
the practicability of meeting the request of the Western 
Retail Lumbermen’s Association that this association hold 
the annual meeting in February in Tacoma, Wash., just 
prior to a convention of retailers, and have the advantage 
of meeting the retail dealers of a large section. A similar 
request has been sent to ull the lumber associations of the 
northwest and middle west and it is expected that even 
though decision may not be reached to hold our annual 
meeting in Yacoma a considerable number of our members 
will go, and we would like to have those who do not expect 
to attend the meeting write us and advise their pleasure in 
the matter. 

Another matter which will be brought up for discussion 
will be cancelation of orders by buyers on a falling market 
and also by dealers declining to forward on a rising market 
without due warrant and to serve selfish ends. This subject 
is being considered by many associations of the country and 
is especially pertinent at this time. Free expression of 
opinion is desired and also that some action be taken at 
this meeting along these lines so as to prevent as far 
possible unfair cancelation by either party to a contract. 


days of the 


as 





WESTERN SHINGLE MEN IN SESSION. 

A called meeting of the shingle dommittee of the 
Oregon & Washington Lumber Manufacturers’ Asso 
ciation was held in room 8, 265 Washington street, 
Saturday, December 14, at 8 p. m. In the absence of 
Chairman Howell, E. H. Habighorst, of the Black Dia 
mond Painted Shingle Company, called the meeting to 
order. 

The 


chairman stated 


that upon the disbanding of 
the Columbia River Shingle Association the following 
firms had presented applications for membership to 


the Oregon & Washington Lumber Manufacturers’ As 
sociation and had been duly elected to membership: 

(i. N. Howell, the Howell Shingle Company. 

A. J. Kroenert, University Lumber & Shingle Company 

M. Olsen, Gold Medal Shingle Company. 

J. F. McCabe, Columbia Cedar Company. 

O. F. Merrill, Black Diarmond Painted Shingle Company 

KF. W. Fluhrer, Fluhrer Bros, 

L. M. Dennis, Dennis & Davis Shingle Company. 

J. N. Moore, Catlin, Wash. 

The minutes of the preceding meeting had been 
mailed to each member and reading of them was waived. 

Upon request the secretary reported on the progress 
being made in the advance rate contest and referre« 
to certain correspondence with the R. J. Menz Lumber 
Company, of Seattle, Wash., and to a circular issued to 
the trade aud to all associations by that concern designed 
to prevent cancelation of orders by buyers on a falling 
market, as wel! us to prevent manufacturers and dealers 
from refusing to fill orders on an advancing market. 
Discussion followed and upon motion it was declared 
the sense of this meeting that the effort being made in 
the direction as indicated above be indorsed by the 
shingle committee and referred to the Oregon & Wash 
ington Lumber Manufacturers’ Association for furthe1 
action at the regular meeting December 21, seeretary 
to frame a resolution for presentation. 

The secretary was instructed to write R. W. Douglas 
in regard to ruling wage schedule in the mills of the 
Shingle Mills Bureau. Suggestion was made that under 


existing conditions the wage schedule in foree prior to 
the advance in 1907 should be again adopted, as values 
are low and wages proportionately too high to leave a 
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fair margin. Upon motion secretary was authorized to 
forward copies of the minutes of this meeting to all 
shingle manufacturers of the Columbia river and invite 
their coéperation by taking membership in the association 
and thus having the advantage of attending meetings 
of the shingle committee and receiving the data that 
will be sent out in connection with the association work, 
but that hereafter the forwarding of minutes and other 
data will be limited to membership in the association. 

After a general discussion of matters connected with 
shingle manufacturing ete. the meeting was adjourned. 





SHINGLE GRADING RULES IN THE PACIFIC 
NORTHWEST. 
Following are the official grading rules for red cedar 
shingles framed by the shingle committee of the Oregon 
& Washington Lumber Manufacturers’ Association: 


Detra Clear—16-inch random width, five butts must meas- 
ure 2 1-16 inches in thickness when green or 2 inches after 
drying. Must be well manufactured, strictly clear in every 
respect and 90 percent vertical grain. Will not admit any 
shingles narrower than two inches. 

Choice A—Same length and thickness as clears. Must be 
well manufactured. Will admit sound knots 6 inches from 
the butt, also bastard sawed shingles, wane edge, sap, 14- 
inch shims, %-inch knot holes or worm holes 6 inches from 
butt; otherwise must be clear. 

Extra *A*—16-inch random widths, six butts must meas- 
ure 21-16 inches green or 2 inches after drying. Must be 
well manufactured. Wiil admit sound knots 10 inches from 
butt; otherwise must be strictly clear and 90 percent ver- 
tical grain. Will not admit any shingles narrower than 
two inches. 

Standard A—-Same length and thickness as extra *A*. 
Must be well manufactured. Will admit sound knots 6 
inches from butt, bastard sawed shingles, wane edge, sap 
14-inch shims, %-inch knot holes or worm holes 6 inches 
from butt; otherwise must be clear. 

Cull Shingles—Shingles with following defects are culls 
and must not be put in any of the above grades: Rot, worm 
holes, except as above provided; check, shake, stub corners, 
tapering po nal rough, wavy or unevenly sawed. 

Packing—18-inch 5-2% shingles must be packed twenty 
courses a bunch, five bunches to the thousand; 18-inch 5-2 
and 16-inch shingles must be packed twenty-five courses to 
the bunch, four bunches to the thousand. 

All shingles must be packed in the regulation frame, full 
20 inches in width, and no opening of more than 114 inches 
is admissible in any one course. All shingles to be packed 
us closely as possible. tands must not be shorter than 
19% inches in length Every bunch of shingles must be 
branded, 

Dimension shingles are packed twenty-four courses in each 
buneh. 


TAKES EXCEPTIONS TO NATIONAL RULES. 

S0STON, MAss., Dec. 21.—The Massachusetts Whol- 
sale Lumber Association held its regular meeting at the 
Parker house, December 19. Gen, Charles K. Darling 
was the chief guest and speaker of the evening. Pre- 
vious to his talk busimess was disposed of. At the last 
meeting of the association a committee was appointed 
to report on the advisability of accepting the inspec- 
tion rules of the National Hardwood Lumber Associa- 
tion. HH. D. Wiggin, chairman of this committee, re- 
ported as follows: 





The committee appointed by the Massachusetts Wholesale 
Lumber Association recommends to its association that it 
does not advise the adoption of the National Hardwood 
Lumber Association’s rule for inspection, to become effec- 
tive December 1, 1907, except that a guaranty of 1's shall 
be in the I's and 2's grading If a specific amount of 1's 
is inserted in the rules, the Massachusetts Wholesale Lum 
ber Association committee will give the adoption of the 
rules its support. 

The only action taken was to continue the committee 
that it might deal with delegates of the National Hard 
wood Lumber Association. A copy of the committee’s 
report was given to Gardiner I, Jones, who had gone to 
Chicago to attend a committee meeting of the National 


association, 


INDIANA HARDWOOD LUMBERMEN’S ANNUAL. 
Arrangements for the ninth annual meeting of the 
Indiana Hardwood Lumbermen’s Association are in 
course of preparation and indications are that they 
will be perfected much in advance of the event, which, 
as previously announced, will be held January 16, 1908. 
The headquarters for the annual will be the Grand 
hotel, Indianapolis, Ind., and the first session will 
begin at 2 p. m. of the 16th prox. In addition to the 
regular order of business the proceedings will include 
reports from the officers and chairmen of standing 
committees, namely, the president, secretary, treas- 
urer, committees on forestry, railroads, inspection rules. 
It is intended to have an address by ‘‘an able ex 
ponent of finance’’ on ‘‘The Present Conditions.’’ 

A eall issued by President C. H. Barnaby and Seere 
tary J. M. Pritchard includes the following: 

At a meeting of the board of managers December 3 it 
was unanimously decided to codperate with the Indiana 
Retail Dealers’ Association, Mill Supply Association, Traveling 
Salesmen's Association, and Hoo-Hloo, in giving a supper 
at the Claypool hotel at 6 p. m., January 15, 1908. An 
interesting program is being prepared, and undoubtedly this 
will be the largest social gathering of its kind ever held in 
the state. Further notice will be sent by special commit- 
tee, 

The above does not interfere with the banquet of the 
Indiana Hardwood I.umbermen's Association, which will 
be given as usual at the Grand hotel, January 16, 1908, at 


7:36 p. m., for our members and guests. 





The coming annual of the Indiana hardwood lumber- 
men will be possibly the most important in its history 
and doubtless the attendance will be in keeping with 
that importance. , 


AARAAR AAS 


FOR LOCAL BUSINESS BETTERMENT. 

NEw ORLEANS, LA., Dee. 23.—A new business men’s 
organization was formed at the St. Charles hotel last 
Friday night and christened the Louisiana Commercial 
& Industrial League. Its avowed objects are the bring- 
ing about of a better understanding between labor and 
capital and the promotion of the industrial and com- 
mercial welfare of New Orleans and Louisiana in gen- 
eral. It is understood that the league will advocate the 
extension of the exemption of new factories from taxa- 


tion, and probably the repeal of the law taxing mort- 
gages, which is held responsible for the diversion of 
considerable capital which otherwise would be invested 
in Louisiana. Among the New Orleans lumbermen who 
have identified themselves with the new organization 
appear the names of W. W. Carre, 8. T. Aleus and 
T. H. MeCarthy. Permanent organization will be 
effected at a later meeting, when a draft of the charter 
and constitution will be submitted for approval. It 
was explained at the initial meeting that the league was 
not intended to conflict or interfere with the existing 
business and commercial organizations of the city. 





NEW YORK LUMBERMEN’S CLUB. 

NEw York, Dee. 23.—For a long time the local trade, 
especially the wholesale, has felt a need of a noonday 
club, and while spasmodic efforts have been made in 
this direction nothing of a definite nature has been 
accomplished until recently. A number of the whole- 
salers in the vicinity of No. 1 Madison avenue have 
taken the matter in hand-and secured the codperation 
of practically every lumberman in the market for engag- 
ing a permanent lunch room, where the trade will be 
afforded an opportunity of discussing topics of mutual 
interest and meeting socially. Arrangements have been 
made with the Fifth Avenue hotel to reserve what is 
known as its ‘‘breakfast room’’ from 12 o0’clock noon 
until 3 in the afternoon. This room is located at the 
head of the main staircase off the lobby and for the 
present will provide ample facilities for the purpose for 
which it is intended. Those instrumental in fathering 
this scheme are the following well known lumbermen: 


Charles L. Adams. 
Sam E. Barr. 


William D. Mershon. 
Frahk A. Palen. 


Ifenry Cape. A. T. Peale. 
G. W. Cropsey. Laurens P. Rider. 
R. A. Caven. Guy Robinson. 





irving B. Easton Charles O. Shepard. 

J. L. English. George M. Stevens, jr. 
W. G. Frost. A. Shoaf. 

Nelson C. Holland. Charles T. Stran. 
William 8S. Hofstra. M. W. Teufel. 


ki. L. Hunter. J. C, Turner. 
William K. Holmes, jr. Fk. H. Watkins. 
M. J. Hoban. Walter White. 
Arthur E. Lane. W. W. Welch. 
l.. G. Leonard. W. P. Youngs. 


James D. McLaurin. 


Charles Youngs. 
I’. Moore. 


The room will be open to the trade beginning Monday, 
January 6. The committee consisting of the above 
named gentlemen make their invitation broad enough 
to include every local or retail lumberman and every 
visitor. There are no dues or any extra charges, the 
prices for lunches being on a la ecarté basis. 





SOUTHERN RETAILERS REPLY TO TRUST 
CHARGES. 
(Special telegram to the AMERICAN LUMBERMAN.) 

NEw ORLEANS, La., Dec. 25.—The Retail Lumber Deal 
ers’ Association of Mississippi & Louisiana has filed its 
answer to the suit of Attorney General Fletcher, of Mis 
sissippi, pending in the Hinds county chancery court and 
brought practically upon the association’s own initiative. 

The defendant association denies that its constitution 
violates the Mississippi antitrust laws, and in discussing 
the attack upon that clause pledging its members not to 
patronize wholesalers or manufacturers who sell in direct 
competition with retailers the answer avers: 

It is not fair and just that the retailers be oppressed 
and their business injured by competition from wholesale 
dealers from whom they have been compelled to buy their 
wares.” When wholesale dealers undertake to intercept the 
fair and proper business of retail dealers by selling direct 
to consumers in territory adequately supplied by retail estab- 
lishments it is not a fair and just competition between man 
and man as the public welfare demands and the law exacts, 
but an unfair and unjust competitions offered on ungenerous 
and unequal terms whereby an assault is made on the whole 
system of retail dealing. 

Possibly the most important feature of the answer of 
the defendant association is its attack upon the state 
antitrust laws. It is pleaded that the chapter on ‘‘ trusts 
and combines’’ of the Mississippi code of 1906 is void 
beeause of the conflict with the fourteenth amendment to 
the national constitution, on the theory that the laws of 
Mississippi as a whole in respect to trusts and combines 
‘fare discriminative and deny the defendants and the 
other citizens of the state the equal protection of the 
laws because they are denied the right to organize anid 
make agreements without their business matters for self 
protection while at the same time such right is expressly 
conceded to railroad employees. ’’ 





~~ 


SAN FRANCISCO PINE MANUFACTURERS MEET. 

San Francisco, Cat., Dee. 20.—The Pine Manufae- 
turers’ Association of San Francisco met today and the 
representatives of the principal mills in Oregon and 
Washington reported that the shutting down of many 
saw mills had eut down the production of fir lumber 60 
percent. A prominent concern reported that San Fran- 
cisco consumption had dropped to 40 percent below the 
normal, With these conditions there must certainly be 
an improvement in prices after January 11. 





WILL HOLD SPECIAL ASSOCIATION MEETINGS 
UNTIL TRADE IMPROVES. 

HatriessurG, Miss., Dee. 24.—A special meeting of 
the Mississippi Pine Association will be held in this city 
January 3. As stated in the notice sent out by Secretary 
E. A. Walker, it has been the policy of the association 
to hold meetings about every three months, but hereafter 
a special meeting will be held every four or six weeks, 
until conditions improve. A similar meeting was held in 
this city November 27. 





S.T.Alcus& Co.,Ltd. 


MANUFACTURERS 


COTTONWOOD 
BAY POPLAR 


— AND — 


RED GUM 
LUMBER. 


PACKING BOXES 
AND BOX SHOOKS 


NEW ORLEANS, LA. 














— 


re C. Turner Lumber Co. 


35,000,000 IN STOCK 


Cypress 


California | 
Redwood. | 


Cypress, Redwood and Cedar Shingles. 
MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 
YARDS: Irvington-on-the-Hudson 














Washington 
Fir and Cedar. 

















SEND US YOUR ORDERS 
FOR 


Yellow Pine 


We offer for quick Shipment : 


2 cars 1x4 B Flat Floo 

2 “* 1x8 No.2Com.S2 
2“ 1x10 “ “ 6 
2“ 1x12 “ “ 6 


Stevenson-West Lumber Co. 
a KANSAS CITY, MO. 























Yellow Pine Lumber 


We have large stocks and every manufacturing facil- 
ity for satisfactory execution of orders for kiln dried 


Flooring, Finish, Ceiling, Siding, 
Mouldings, Base and Casings. 


$-inch Rift Flooring a specialty. Timbers dressed up 
to 24x30 inch, bored up to 20 feet for the trade. 


CORRESPONDENCE SOLICITED. 


Empire Lumber & Mfg. Co., *4¢is2" 




















THE BRITTON LUMBER CO, 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


FLOORING AND CAR DECKING A SPECIALTY. 
LAKEWOOD, FLORIDA. 





Write for Stock Sheet. 











ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U.S. A. 


Codes used; Watkins, A.B.C. Cable Address: 
W. Union, Postal. * JUNIOR.” 
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The 
Man Who 
Gets There 








is the fellow who keeps his nay 
The best 
way to do this is to buy direct 


fresh and up to date. 


of the manufacturer. Prove it by 
ordering 





N. C. Pine. 


We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 
Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 


roadway, New ork. 
191 Middle St, Portland. Me. 
ae Building, Buffalo, N. Y. 


road St., Boston, Mass. 


Cable Address 
**ROLUMCO” NORFOLK 
A. B.C. Code 


and 
American Lumberman Telecode. 











Geo. F. SLOAN & Bro. 


“BALTIMORE, MD. 


1 Oret nahals 


Baltimore Worked Flooring, 


Thin Ceiling, Mouldings, Etc. 








ELLINGTON & GUY 


INCORPORATED 
Wholesale Dealers and 


Manufacturers of RICH MOND, VA. 
Kiln Dried N.C. Pine Flooring Ceiling, Roofers, Etc. 
VIRGINIA SAP PINE FRAMING AND BOX BCARDS 


BY CAR OR CARGO. 


Handling the output of many mills, we are prepared to 
supply your wants. Send us your inquiries. 

















C. J. Carter Lumber Company, 


MANUFACTURER 


YELLOW PINE 


SHORT LEAF FINISH. STEAM DRIED RIGHT. 
SOFT AND BRIGHT. 


Kansas City, Missouri. 








YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills. Decking, Bridge and Building Lum- 
ber, Kiln-Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO. OF GEORGIA, 


Ni. Y. Correspondents 
The Haviland Lumber Co., 52 Pine St. Savannah, Ga. 


















OREGON AND WASHINGTON MANUFACTURERS MEET. 


May Ask for Injunctioh Against Operation of Tariff 2-D-—Door and Shingle Men Not Protected 
by Former Injunction—Lumbermen Hopeful of Rate Case Outcome. 
’ “_eeeeeeeernm : ; 


PORTLAND, ORE., Dee. 21.—The regular monthly meet- 
ing of the Oregon & Washington Lumber Manufacturers’ 
Association was held here today. Yesterday telegraphic 
advices were received from the association’s delegation 
at the advanced rate hearing before the Interstate Com- 
merece Commission at Washington, D. C., to the effect 
that a strong showing had been made by the lumbermen, 
but that a final decision would not be received for some 
months, as the commission had set March 4 as the 
date for filing briefs in the case, and this prolonging of 
the suspense in a measure tended to disappoint the lum- 
bermen, who had been hopeful of an earlier disposition 
of the case. 

As long as the final outcome of the rate litigation is 
in doubt so long will the present period of dullness con- 
tinue, for while there is an uncertainty as to the rate 
that must be paid on shipments now being made so long 
will the present paralysis of the lumber industry in the 
west continue. Lumbermen feel, however, that they have 
made a good fight and are hopeful of the final outcome. 

The following were present at today’s meeting: 

D. L. Wiggins, North Pacific Lbr. Co., Portland. 

Fred C. Knapp, Peninsula Lbr. Co., Portland. 

George K. Kentworth, jr., Portland Lbr. Co., Portland. 

W. L. Mackay, North Pacific Lbr. Co., Portland. 

J. P. Keating, C. K. Spaulding Logging Co., Newberg, Ore. 

O. M. Clark, Clark & Wilson Lbr. Co., Linnton, Ore. 

Sam Connell, Northwest Door Co., Portland. 

George Maxwell, Clatskanie Lbr. Co., Clatskanie, Ore. 

W. D. Plue, Columbia River Door Co., Rainier, Ore. 

W. B. Wiggins, Broughton & Wiggins, Portland. 

W. Case, Willard Case Lbr. Co., Rainier, Ore. 

kk. Burks, Willard Case Lbr. Co., Rainier, Ore. 

A. B. Hagen, chief inspection bureau, Vortland. 

Cc. W. Thompsen, Wind River Lbr. Co., Cascade Locks, Ore. 

Kk. LB. Hazen, Tongue Point Lbr. Co., Astoria, Ore. 

James H. Somerville, Central Lbr. Co., Napavine, Wash 

H. J. Oitenheimer, Union Box & Lbr. Co., Portland. 

Cc. H. Warner, Buxton Lbr. Co., Buxton, Ore. 

S. IL. Kaufman, Aurora, Ore. 

John Patterson, Patterson Lbr. Co., Portland. 

I’. Everett, Sheridan Lbr. Co., Sheridan, Ore. 






Owing to the absence of President Phillip Buehner 
the proceedings were presided over by Vice President 
C. W. Thompson. Secretary A. B. Wastell read the 
minutes of the preceding. meeting. 

Treasurer I*. C. Knapp reported as follows: 
$5,945.88; expenditures, $5,220.53; 
$725.05. 


Receipts, 
balance on hand, 


Another Tariff to Be Restrained. 


The secretary read a telegram from Chairman A. C. 
Dixon, of the advance rate committee, at Washington, 
D. C., stating that the hearing was concluded and that 
the lumbermen were well satisfied with the strength of 
their case. The secretary called attention to the fact 
that the amendment to the tariff 2-D covering eastbound 
traffic beyond Chicago, which was only effective on this 
date, was not included in the injunction proceedings, 
because it was not effective at the time the injunetion 
was obtained. On this account lumber, shingles and 
door shipments beyond Chicago were not protected by 
the injunetion. 

W. D. Plue, of the Columbia River Door Company, 
Rainier, Ore., explained the situation as affecting the 
door trade, stating that a large percentage of door ship- 
ments go east of Chicago. He thought it would be 
necessary to ask for an order restraining the 2-D tariff, 
not only beeause of the door shipments, but also to 
protect lumber and shingles going east of Chicago. 

Sam Connell, of Portland, spoke along the same lines, 
believing the advanced rate committees of all the asso- 
ciations should take up the matter and instruet their 
attorneys on their return from Washington to begin 
action for a restraining order directed against the 2-D 
tariff. Unless the rate is enjoined, he declared, the 
sash and door factories on the Coast would have to go 
out of business. He told of the meeting of the door 
manufacturers of Oregon and Washington held in Port- 
land recently, at which the door people unanimously 
decided to stand their share of the expense and ask 
the lumber associations to have their attorneys act in 
the matter. : 

After some further discussion the advanced rate com- 
mittee of the association was instructed to take the mat- 
ter up with its attorney and if it was deemed best to 
bring injunction proceedings in the court to restrain 
the 2-D tariff. 

W. B. Mackay, chairman of the solicitation commit- 
tee, reported that he and the seeretary had been putting 
in a great deal of work on the proposition and had been 
fairly successful in raising funds for the legal expenses, 
although some concerns are still delinquent. 

The secretary presented the report of the joint pub- 
licity bureau, telling of favorable replies received from 
letters urging amendment to the interstate commerce 
law preventing change in rates without first securing 
consent of the commission. Over 3,500,000 printed slips 
had been distributed, and a great deal of work had been 
done in the way of having personal letters written, and 
in securing favorable comment in the press throughout 
the country. 


Trade Conditions Hopeful. 


Mr. Knapp stated that through a canvass made of 
the trade in the middle west and particularly in Colo- 
rado he had found that stocks -are not large and dealers 
are not buying because the winter is on and lumber is 
not needed now, but that when spring weather comes 


and conditions are favorable for building there will be 
some buying, and the Coast mills will get orders, pro- 
vided the freight rate is not advanced so that lumber 
can be delivered in competition with other lumber manu- 
facturing sections. 

This condition of affairs had been experienced every 
winter in the east and was not anything to disturb any- 
one. He believed the present a time to not to try and 
move lumber. If lumbermen would be patient there 
would be some business in the near future. 

Chairman Thompson expressed his opinion* along simi- 
lar lines. Extracts were read from letters from dealers 
in the middle west saying lumbermen were making a 
mistake in trying to sell now by offering inducements 
in the way of prices, as it was winter all over that 
territory and dealers did not need lumber now and 
would not buy regardless of price, as they did not want 
lumber now. 


To Establish an Information Bureau. 

O. M. Clark thought the association should have a 
bureau for furnishing information to members regard- 
ing dealers who cancel shipments because of decline in 
price. This subject was referred to a special committee 
to report at the next meeting. O. M. Clark, W. B. 
Mackay and Sam Connell were named as the committee 
by the chair. 

J. P. Keating, chairman of the insurance committee, 
reported his committee as being hard at work securing 
data which he hoped to be able to report at the next 
meeting. 

Mr. Thompson stated that his company’s experience 
with the Lumbermen’s Indemnity Exchange on the oc 
casion of their fire a few months ago was entirely satis 
factory in every way. 


Will Meet With Western Retailers. 


A request from Secretary A. L. Porter, of the Western 
Retail Lumbermen’s Association, that the Oregon & 
Washington association hold its February meeting in 
Tacoma at the time of the former association’s annual 
meeting in that etiy, February 27, 28 and 29, was con 
sidered. Several members expressed their intention of 
being present at the Tacoma meeting. 

The sense of the meeting was that every member should 
go to the Tacoma meeting, and the secretary was in 
structed to take the matter up with members in a spe- 
cial communication. It was not thought possible to hold 
the association’s annual meeting there, as it is required 
by the constitution to be held on February 15 in Port 
land, and on account of the desire for a large attendance 
Portland would probably be the best place for it. An 
adjourned meeting might be held in Tacoma. It was 
also decided to secure parlors in one of the Tacoma 
hotels for headquarters for the association. A number 
of members present informed the secretary that they 
would attend the Tacoma meeting, and the secretary will 
make a systematic effort to inform members of the 
Tacoma gathering and its importance, and a large at 
tendance of Oregon lumbermen is anticipated. An 
effort will also probably be made to secure the 1909 
meeting of the retailers for Portland. This completed 
the business of the meeting and it was adjourned. 

t 





TWENTY-FOURTH ANNUAL OF INDIANA RETAIL 
DEALERS. 


On a large mailing card issued by Secretary H. C, 
Scearce, the Retail Lumber Dealers’ Association of In 
diana announces some of the more important features 
of the twenty-fourth annual convention, which will be 
held at the Claypool hotel, Indianapolis, Wednesday 
and Thursday, January 15 and 16. The statement is 
made that this will be the biggest and best conven 
tion ever held by the association, with splendid speak 
ers, plenty of important subjects and a broad general 
discussion of matters of vital interest to the trade. 
Among the addresses will be one by Carroll F. Sweet, 
president of the Michigan Retail Lumber Dealers’ As 
sociation on ‘*The Model Retail Yard;’’ L. L. Ott, 
‘‘The Lumber Docetor,’’ of Jefferson City, Mo., will 
address the convention on ‘‘Advertising and Side 
Lines.’’ ‘‘Doetor’’ Ott has become justly famous 
for his unique ideas on the subject of advertising and 
this address will preve of undoubted interest. At 
torney General James Bingham, of Indiana, will speak 
on ‘*The Business Man’s Obligation to the Publie,’’ 
and Louis B. Ewbank, attorney at law of Indianapolis 
will discuss ‘‘ What Constitutes a Legal Contract Be 
tween Buyer and Seller.’’ 

There will be a Hoo-Hoo coneatenation in the Clay 
pool hotel, Wednesday evening, January 15 at 5:30. 
George L. Maas, Vicegerent Snark for Indiana, will be 
in charge of the concatenation and expects to make 
it a noteworthy one, and at 8:30 in the evening the 
members of the Retail Lumber Dealers’ Association of 
Indiana, Hardwood Lumbermen’s. Association of In- 
diana, Central Association of Lumber, Sash & Door 
Salesmen, Mill Supply Representatives and other Hoo- 
Hoo will join in a supper which will follow the con- 
eatenation. A theater party will be arranged for the 
entertainment of the ladies, who are also invited to at- 
tend to convention sessions. 
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ADVERTISING THAT IS UP TO THE MINUTE. 


HAMMOND, ILL., Dee. 12.—Editor AMERICAN LUMBERMAN: 
We note your article in the issue of November 23 regarding 
the “Build Now’ campaign. We enclose a copy of an 
advertisement we are running this week in our local paper 
following this line. We have talked this line of reasoning 
for some time, and decided to reach those who have probably 
put off improvements without discussing the proposition with 
anyone. ‘This advertisenent is too long for what we gen- 
erally term good advertising, but we couldn't find a place to 
stop shorter on this kind of talk. This may not be the 
correct method of presenting the case, but we feel sure that 
the suggestion that we can all help conditions a little by 
personal work is a good one, and worthy of acceptance by 
all dealers. BuNYAN & EVANS. 

The advertisement mentioned in this letter extends 
across the entire back page of the Hammond (IIl.) 
Courier. The head line, in large black type, is ‘‘ Build 
Now,’’ and the advertisement givéS four good reasons 
why ‘‘now’’ is one of the most favorable times for 
building operations of all kinds. The text is as follows: 

BUILD NOW. 

We are not prophets of conditions that are to be, but in 
our line we are familiar with existing conditions, and offer a 
suggestive line of reasoning for your consideration. 

Ist.—-A bushel of grain or an acre of land HERE will buy 
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BUILD NOW 
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THINK, BROTHER THINK BUILD Bow 
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more building material today than it would fifteen years ago, 
general impression to the contrary notwithstanding. 

2d.Our prices are as low today or a trifle lower than 
they were one year ago. We are today offering more for 
corn than we did one yeer ago. We bought over 50,000 
bushels last year after this date at under 40 cents a_ bushel. 

3d.—-Our present financial flurry, apparently nearly past, 
has made everybody slow up; but don’t wrongly presume 
that this means that lumber will be forced on the public, 
regardless of demand, ‘The mills of the south are today 
largely closed down, primarily caused by difficulty in meeting 
payrolls, and future production likely will not be crowded in 
excess of demand. ‘The west coast lumber mills are likewise 
affected and are also handicapped because of litigation over 
attempt of the railroads to advance rates $2 to $3 a thou- 
sand feet (10 cents a hundred pounds), with the result that 


they are not getting satisfactory car service and many mills 
have closed down awaiting the final rate decision of the 
Interstate Commerce Commissioners. 

4th.—The retail dealers can not adjust prices except in 
accordance with wholesale and manufacturers’ values, and 
the timber owners now understand the conditions—know 
that timber not cut today will be worth more tomorrow, and 
the growth of the trees is additional profit. 

Read these extracts from a circular issued by the depart- 
ment of agriculture—Forest Service—dealing with the timber 
supply of the United States: 

“It has been shown that the present annual cut of forest 
products requires at least 20,000,000,000 cubie feet of wood. 
To produce this quantity of wood without impairing the 
capital stock our 700,000,000 acres of forest must make an 
annual increment of 30 cubic feet an acre. Under the 
present conditions of mismanagement and neglect it is safe 
to say that the average annual increment is less than 10 
cubic feet an acre for the entire area. THIS MEANS THAT 
EACH YEAR’S CUT AT THE PRESENT RATE TAKES 
THE GROWTH OF MORE THAN THREE YEARS.” 

Further, the same circular in dealing with yellow pine 
specifically says: “The present annual cut of yellow pine 
is about 12,000,000,000 feet, or a little more than one-third 
the total cut of all species, and the maximum has probably 
not been reached. Whether we take the lowest or highest 
estimate of stumpage, IT IS EVIDENT THAT WITHIN 
TEN TO FIFTEEN YEARS THERE WILL BE A MOST 
SERIOUS SHORTAGE OF YELLOW PINE.” 

These conditions are known and understood by the timber 
owners. They have but ONE crop to market, the demand 
exists for it and they will not sacrifice this one crop. The 
public is beginning to understand this. Watch for Roose- 
velt’s recommendations regarding forestry in his next mes- 
sage to Congress. Read the articles by the reliable press 
writers (not the articles of the sensational and uninformed 
writers signing no name). 

Lumber may decline at times, owing to peculiar condi- 
tions, but is not likely to decline in proportion to the 
declines of other commodities at the same time. 

Prices right now are not above a true “supply and demand 
basis.”” Labor can be secured readily at this time. 

Our stock is well assorted. Our business is our hobby, and 
we will be glad to talk with you regarding your prospective 
building. 

When confidence is more fully restored—when the railroad 
agitation has passed or has come to point of regulations 
being secured, whereby confidence in the roads is such that 
equipment and extensions are again kept up to the needs of 
the times—we will have the work of two or three years to 
be done in one. Industrial work will be the same and values 
must seek a new high level. 

THINK, BROTHER, THINK! BUILD NOW! 
BUNYAN & EVANS, 
Hammond, Ill. 

It will be observed that it is claimed first that a 
bushel of grain or an acre of land in Hammond will 
buy more building material today than it would fifteen 
years ago. Second, that prices are as low today as they 
were a year ago. Third, that since almost all the mills 
all over the country are closed there will very probably 
be an advance in the price of lumber. The advertise- 
ment closes with an extract from the reports of the 
United States Forestry Bureau, in which the growing 
scarcity of lumber of all kinds is conclusively shown. 
The firm intends to carry on a campaign of this kind of 
advertising throughout its section. and believes that it 
will influence many who postponed their building opera- 
tions this fall in the hope of lower prices in the spring. 


BRITISH COLUMBIA TIMBER POSSIBILITIES. 


WINNIPEG, MAN., Dee. 22.—Editor AMERICAN LUM 
BERMAN: I enclose you herewith an article written by 
Agnes Deans Cameron which recently appeared in one 
of the local papers. I believe the description of the for- 
est resources of British Columbia which is given will be 
or interest to your readers. 

The article enclosed does not stop with a bare deserip- 
tion of the timber of British Columbia but touches upon 
others of the resources of the far western provinces, as 
follows: 


Second in the list of British Columbia's economic products 
is her forest wealth. We have 182,750,000 acres of forest 
and the largest compact area of immediately available mer- 
chantable timber in the world. The most abundant, as it 
is most valuable, tree in British Columbia is the grand 
Douglas fir (/seudotsuga Douglasii); its range extending 
from the coast to the summit of the Rockies, with its best 
development on Vancouver island. Here it often towers 
300 feet into the air, having a base girth of 50 feet; the 
best averages, however, are 150 feet clear of limbs and 6 feet 
in diameter. Douglas fir is our staple timber of commerce. 
it has about the same. specific gravity as oak, with great 
strength; to every quarter of the globe it is exported as 
dimension timber, lumber, spars, masts, piles and for all 
structural purposes. 

Our next most important tree is the giant arbor vitae or 
red cedar (Thuva gigantes), chiefly used in the manufacture 
of shingles ‘The wood of the cedar takes a very brilliant 
polish, and so great is the variety of its shadings that it is 
well adapted for interior finishings; like all cedars, it lasts 
well underground. * * * 

The third most important tree is the spruce, king of all 
woods for the manufacture of paper pulp. * * * 

One feature of the forests of the coast is their density. 
As high as 500,000 feet of lumber has been taken from a 
single acre, which seems almost unbelievable to a lumber- 
man of the east, where 20,000 is considered not a bad aver- 
age. Nature has made us essentially a timber country, at- 
mospheric conditions are especially favorable to tree growth, 
and the mildness of our winters admits of operations being 
carried on throughout the whole year; on the other hand, 
labor is high and the saw mills in British Columbia cost 
on an average a high rate per 1,000 feet of daily capacity, 
ten hours’ running. 

One of the most promising of our new industries is that 
of the manufacture of wood pulp, and when we consider 
the opinion of Professor Macoun that Douglas fir as well 
as spruce is a good pulp tree the possibilities of the industry 
in a province where Douglas fir is the dominant conifer are 
obvious. Another possible opening for the timber industry 
is afforded by the greatly increased demand in the mother 
country and elsewhere for wood blocks for pavements. The 
manufacture of indurated ware, of cabinet woods, of turpen- 
tine, of varnish, of tannin, of second rate structural mia- 
terial, of charcoal and other bi-products suggests valuable 
potential trade expansion. 

But when it comes to wood markets the world is our 
oyster. Contiguous to us at the east is the great northwest, 
the empire’s granary. To possess that land the brawn of 
Europe and the brain of the United States are pressing in, 
and all these people must be housed and warmed. Lookin 
to the future of the pulp trade, the Australian market wil 
be the most important. There are no suitable pulping woods 


on that continent, and no water powers, so that Australia 
is wholly dependent upon outside sources for its supply of 
paper. If preferential trade duties are arranged between 
Canada and Australia—as may be possible in the future— 
British Columbia will occupy a position of great advan- 
tage in competing for the trade; for British Columbia is 
geographically the center of the empire, and facilities for 
our shipping will be materially increased by the building of 
the new transcanada line and by the completion of the Isth- 
mian canal. 
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WESTERN MUTUAL INSURANCE. 

A. L. Porter, secretary and treasurer of the Lum- 
bermen’s Mutual Society which is the insurance end 
of the Western Retail Lumbermen’s Association, re- 
cently issued a statement showing a very satisfactory 
condition of the business of the organization on Oc- 
tober 30 last. The society was organized January 1, 
1904, and at the end of that year had $244,900 of in- 
surance in force and cash assets of $7,560.83. At the 
end of 1906 it had $1,153,950 of insurance in foree, 
with cash assets of $36,203.65. October 30, 1907, its 
total business in force was $1,478,200, with cash as- 
sets of $52,937.90. This is an exceedingly good show- 
ing for so young an organization, 

For several months I. H. Hilliard, president of the 
society, has been devoting his time entirely to associa- 
tion work, traveling among the yard men in the ter- 
ritory and securing memberships for the Western Re- 
tail Lumbermen’s Association and insurance for the 
mutual society. Mr. Hilliard was formerly in the retail 
lumber business at Tekoa, Wash., but some months 
ago sold out his interest in the yard there and has 
since been devoting his time to the association work. 





Miller Bros’. Extension. 


Nothing new has developed in the affairs of Miller Bros., 
of Chicago, who last week asked their creditors for an ex- 
tension of twelve, eighteen and twenty-four months. It is 
reported that a large majority of the creditors have al- 
ready acquiesced and it is believed that all will come in 
as fast as they can be seen. ‘The firm, which is composed 
of Milton Miller and Charies Miller, has been engaged in 
the wholesale hardwood business, and, while not heavy 
financially or in volume of business, is very highly regarded. 
They are young men who got their introduction to hard- 
woods in the business of L. Miller & Co., the head of which 
was their uncle. That concern went out of business and 
the brothers entered the employ of Holmes & Smith. With 
this excellent training they went into business for them- 
selves. By hard work and close economy they managed to 
get ahead, and it was the attempt to finance some saw mills 
and timber property in the south that got them into diffi- 
culty when the panic came. They had never asked help and 
perhaps did not know where to go in an emergency. It is 
believed their affairs and investments are sound and that 
they will work out if given a chance. 





but it’s up to the man who does the 
buying to lay in a stock that will make 
profits possible. Shrewd buyers know 
that price is not everything in a bargain, 
nor can quality be considered singly 
without regard to price, and to strike a 
happy medium many have turned to 
our 


Goldsboro 
IN. C. Pime 


in which they find superior quality, 
uniformity of grades and a price that is 
proportionately correct. If this looks 
like a solution of your troubles, better 
Jet us quote you. on a trial order. 


TELECODE USED. 


Johnson & Wimsatt, 
Washington, D. C. 








Kiln Dried, Rough or Dresse 


N. C. PINE 


Dally Capacity 175,000 Feet 


FRANKLIN, VA. 
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N. C. PINE 


IN CAR OR CARGO SHIPMENTS. 


UR EQUIPMENT enables us 

to carry a good stock of kiln 

dried, rough and dressed lumber, 

and we have shipping facilities that 
guarentee prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VA. 
Eastern 18 Broadway, NEW YORK. 


Sales Offices: Exchange Bldg., BOSTON. 
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SOUTHERN LUMBER EXPORTERS. 














L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, ; 
OTHER MILLS: Native gener tnaceyga i Van Cleave, Miss, 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: “‘Dantzler,’’ Moss Point, Miss. 








“WM. LOWRY, 


Pitch IPime for Export 


GULFPORT, MISS, U.S. A. 


SPECIALTIES: Construction Material, Special Size Tim- 
bers, South American Schedules. 

Cable Address, Lowry, Gulfport. 
CODES USED: Motek Watkins, Liebers, A. B. C. 5th Edition. 
SHIPPING POINTS; New Orleans, La., Gulfport, Miss., 
Mobile, Ala. 








E. P. HOLMES, Manager FRED HERRICK 


Holmes & Herrick Lumber Co. 


GULFPORT, MISS., U.S. A. 


PITCH PINE MANUFACTURERS AND EXPORTERS. 
EXPORT LUMBER AND LONG TIMBER A SPECIALTY. 


Long distance phone No. 592. Cable address: Holrick 
Codes used :—Southards-Watkins—— Motek A. B. C. 


European Agents, TAGART, BEATON & COMPANY, 
14 Fenchurch St., London, England. 

















S. E. NAYLOR CO. 


PITCH PINE LUMBER & TIMBER, 
HARDWOOD & BOX SHOOKS 


Our Specialties; Construction Material, R.R.Ties 
and West India Schedules. Domestic and Export. 


Cable Address: NAYLOR. 
Code: ! A. B. C. 4th and Sth. 
* | Southard’s, Watkins. 








34 and 35 Durham Bldg. 
GULFPORT, MISS. 

















Oak 

Ash 

Gum 
Poplar 
Hickory 
Cypress 
Cottonwood 
Yellow Pine 


LOUISIANA EXPORT LBR. & BOX CO. 


Successor to 


The Murphy Lor, Co. Ltd. and Bates-McAvoy Box Co. 
Suite 216 Hennen Bldg., NEW ORLEANS, LA. 


Cable Address: ABC 4thand 5th Edition and « 
“ELUMBERLOG.” American Lumberman Telecode. 


We are deal- 
ers and expor- 
ters of Lumber 
and Logs and 
have unequaled 
facilities for 
handling all or- 
ders satisfac- 
torily. 

















F. #. PARK, Prest. & Mgr. 
MASON LUMBER CO. ii¥ i. Paix, Sec. & Treas. 
MANUFACTURERS OF 


LONG LEAF YELLOW PINE 


Capacity 20,000,000 Feet, 
for interior Trade and Export. Timbers Furnished Rough or Sized. 


We have Modern Dry Kilns and New Planing Mills. 
We are located on G. & 8. I. R. R. Gandsl, Miss. 





TO MAKE MONEY you should use the Lumber 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicag? 





LOCAL AND PERSONAL. 


———_—oeoornrnes 


W. A. Holt, vice president of the Holt Lumber Com- 
pany, spent this week in Chicago. 

Orville Anderson, of the C. F. Emerson Lumber Com- 
pany, Dixon, Ill., was in Chicago this week. 

W. M. Hazen, retail yardman of Jonesville, Mich., 
was in the city buying stock this week. 

K. S. Newcomb, of the Edward Hines Lumber Com- 
pany, is in New York on a business trip. 

F. M. Bartelme, wholesale hardwood lumber dealer 
at Minneapolis, was in this city this week. 

H. C. Miller, of the Hardwood Mills Lumber Company, 
Chicago, is spending the holidays in Milwaukee. 

N. B. Clubine, representing the Edward Hines Lum- 
ber Company, is in Chicago to spend the holidays. 

Dwight H. Davis, Chicago representative of Schwager 
& Nettleton, is in Michigan on a business trip. 

T. E. Gilbert, of the E. L. Dolth Lumber Company, 
Greenville, Miss., is spending the holidays in Chicago. 

R. E, Henderson, of the Angelina County Lumber 
Company, Keltys, Tex., spent several days in Chieago 
this week. 

S. H. Bolinger, president of the S. H. Bolinger Lum- 
ber Company, Bolinger, La., was a visitor in Chieago 
this week. 

C. B. Hooton, a retail yardman of Danville, Ill., was 
in Chicago this week. He reports prospects for next 
year very good. 

I’. B. Cochrell, president of the F. B. Cochrell Lum- 
ber Company, Chicago, spent the holidays at his home 
at Jerseyville, Ill. 

R. A. Booth, of Dudgeon & Booth, retail lumber 
dealers of Mendota, Ill., was in the city this week buy- 
ing stock for his yards. 

W. H. Sievers, of the H. O. Seiffert Company, shingle 
manufacturer at Everett, Wash., was in Chicago for 
several days this week. 

J. H. Kennedy, of the Yellow Pine Manufacturers 
Company, Hattiesburg, Miss., called on the trade in 
Chicago during the last week. 

A. H. Ruth, Chicago manager of the G. W. 
Lumber Company, is spending a week at 
offices of the company at Appleton, Wis. 

B. C. Pettit, representing the Sabine Lumber Com- 
pany, of Kansas City, Mo., and with mills at Zwolle, 
La., and Colfax, La., called on the trade this week. 


Jones 
the general 


Harry Wise, a representative of the American Lum- 
ber Company at Brinkley, Ark., is in the city to spend 
the holidays. 

Ed Munger, formerly manager of the Yawkey-Crow 
ley Lumber Company’s yard at Windsor, Wis., is now 
located at Auburn, Ill. 

N. 8. Clark, of the North Shore Lumber Company, 
Sycamore, Lll., was in Chicago this week and placed a 
number of orders for lumber. 

J. N. Coleman, of the American Lumber Company, 
Albuquerque, New Mexico, has been visiting the trade 
in Chicago during the last week. 

F. P. Sutphen, Ohio representative of the American 
Lumber Company, is in Chicago to spend the holidays 
with relatives. He is accompanied by his son. 

George W. Scatterly, formerly of the Chicago trade, 
is now in the lumber business with A. W. Hampton 
& Co., Columbus, Miss. His Chicago friends wish him 


well. 
Matt McCullough, secretary of the Brooks & Ross 
Lumber Company, Scofield, Wis., was in Chicago several 


days this week. 
dull. 

W. H. Maze, president of W. H. Maze & Co., retail 
lumber dealers of Peru, Ill., was in Chicago this week 
and made some good purchases of lumber to stock his 
yards. 

L. H. Wheeler, of the Wheeler-Timlin Lumber Com- 
pany, Wausau, Wis., was in Chicago this week and re- 
ports that the prospeets for spring trade are fairly 
good. 

Alexander Williams Stewart, the well known lum- 
berman of Wausau, Wis., who spends most of his 
winters in Washington, D. C., was in Chicago this 
week. 

George Van Voorst, retail yardman of Union Hill, 
Ill., spent several days in Chicago this week and 
placed a number of orders for stock to be delivered 
next month. 

Frank Fee, the well known hardwood lumberman of 
Little Rock, Ark., was here this week. He reports the 
hardwood trade fair, his mills running, orders ahead 
and prospects good. 

Robert Fullerton, of the Chicago Lumber & Coal Com- 
pany, making his headquarters at Des Moines, lowa, was 
a visitor in Chicago last week in attendance at the 
Cement Show. 

A. J. McCausland, the southern representative of the 
W. E. Kelley & Co., came in from Memphis Thursday 
and will spend the remainder of the week at the home 
office of his company. 

J. K. Holmes, of Carrollton, Ala., has accepted a 
position as inspector and buyer for the R. A. Hooton 
Lumber Company, of this city. Mr. Holmes will spend 
most of his time in the Alabama field. 

John M. Dawson, who for several years has been 
with Schultz Bros. & Cowan, has gone with the R. A. 


He reports business in his section very 


Hooton Lumber Company and will cover the Indiana 
and Illinois territory for that concern. 

G. C. Wilce, of the T. Wilee Company, returned this 
week from a trip to the mills of his company at Em- 
pire, Mich. Mr. Wilce says the mills at Empire are 
shut down for two weeks during the holidays for re 
pairs. > 

H. C. Miller and 8. C. Bennett, of the Hardwood 
Mills Lumber Company, Chicago, have been at Green- 
ville, Miss., during the last week checking up the 
stock of -mills the output of which they have under 
contract. 

Charles H. Glore, a retail yardman at Centralia, LIL, 
spent several days in Chicago this week. He says 
that although business is quiet at present he looks for 
a very fair early spring business, beginning the latter 
part of January. 

Kk. G,. Shorrey, of Kalamazoo, Mich., who is con 
nected with E. L. Roberts & Co., of Chicago, was in 
the city this week accompanied by Mrs. Shorrey, who 
has been ill since last July and has been able to travel 
only during the last couple of weeks. 

Chicago lumber dealers were pained this week to 
hear of the death of C. B. Shaver, of the Fresno Flume 
& Irrigation Company, at Fresno, Cal. Mr. Shaver was 
for many years connected with the lumber business 
in Michigan and was well known to the Chicago trade. 

Samuel Whitmer, of the Goshen Sash & Door Com 
pany, Goshen, Ind., was in Chicago several days this 
week. He finds that business throughout his section 
of Indiana is dull, but looks for a revival of trade 
in the early spring, when building operations com 
mence. 

J. A. Defaut, secretary of the Ferguson Lumber 
Company, Little Rock, Ark., was a visitor in Chicago 
this week. He reports the hardwood business through 
out his section as very quiet, but is under the impress 
ion that there will be a material improvement next 
month, 

H. B. Altman, of the American Lumber Company, 
retarned this week from a combined and 
pleasure trip in the south. Mr. Altman says there is 
some business in white pine and hemlock at every city 
he visited, and he believes that there will be a steady 
increase, ' 


business 


C. L. Willey, the veneer manufacturer, last week 
eut up a log of African mahogany which he believes 
is one of the finest ever brought to this country. The 
log’ contains over 85,000 feet of veneer, all of which 
was of the mottled block figure, which ran uniformly 
throughout the log. ; 

R. H. Procter, manager of the Pinebur (Miss.) 
plant of the Walworth & Neville Manufacturing Com- 
pany, has been in Chicago and vicinity for the last 
week. Mr. Procter reports that the 
closed its saw mill at Pinebur and _ is 
planing mill on short time. 


company has 
working the 


C. F. Thompson, of the Mississippi Lumber Company, 
is in the east on a business trip, during whieh he will 
visit Pittsburg, New York and Washington. On _ his 
way home he will spend some time at the mill of the 
company at Quitman, Miss. He is expected to be baek 
in Chicago about January 1. 

G. H. Deeves, president of the Griffin H. 
Lumber Company, dealer in railroad supplies, has 
returned from an eastern trip and reports that pros 
pects for spring buying by the railroads are fairly 
good, although the orders may be a little later than 
usual in coming in. ' 

Charles E. Patten, of the Atlas Lumber & Shingle 
Company, Seattle, Wash., was in Chicago this week ae 
companied by Mrs. Patten. They had been in New York 
for a few days after a short stay in Washington, where 
the rate question was being contested before the Inter 
state Commerce Commission. 

R. A. Hooton, president of the R. A. Hooton Lum 
ber Company, of Chicago, returned this week from a 
trip through Indiana. He reports that building pros 
pects are encouraging and that retail yards through- 
out that section have unusually small stocks and will 
have to buy freely within the next few weeks. 


Deeves 


J. H. Kennedy, yellow pine manufacturer of Hatties 
burg, Miss., was a visitor in Chicago this week. He 
reports that the yellow pine business at present is ex- 
tremely dull, but says that there seems to be a better 
feeling in the market and that, with the curtailment 
of production, there should be a normal business in 
February and March. 

William H. Romburg, manager of the mills of the 
Ross-Attley Lumber Company, at Heth, Ark., visited 
the Chicago offices of the company the first part of this 
week. He went from here to Dubuque, Iowa, to spend 
Christmas. Mr. Romburg reports that the mills of the 
company are closed down and will probably not reopen 
until about February 1. 

William H. Proctor, selling agent for lumber and 
shingle mills at Raymond, Woodinville and Everett, 
Wash., spent several days in Chicago this week. He 
found that business in red cedar shingles was decid- 
edly dull, but thinks that as soon as the rate question 
is settled by the Interstate Commerce Commission 
there will be a material Improvement in conditions. 

The largest deal closed this week by a Chicago man 
was the sale of 2,000,000 feet of yellow pine in various 
sizes and grades to the Milwaukee Lumber Company, 
Milwaukee, Wis. The order went to a Kansas City firm, 
but was handled by its Chicago representative. It 
is understood that the prices at which this lumber was 
sold showed a material improvement over those of a 
month ago. 
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T. F. Toomey, of the Edward Hines Lumber Com- 
pany, returned this week from a business trip through 
the east. Mr. Toomey reports that although buying 
is light at present the prospects for an early spring 
business in that section are fully up to the average. 
He thinks that as soon as financial conditions become 
settled heavy orders will be received from all the 
eastern cities. 

R. A. Hooton & Co., the retail yard firm of Terre 
Haute, Ind., connected with the R. A. Hooton Lumber 
Company of this city, will, on January 1, begin the 
erection of new yard sheds which are expected to be 
the most complete in Indiana. When these yards are 
completed they will have a capacity under the sheds 
of over 200 cars. 

KE. J. Herrnstein, of Chillicothe, Ohio, was in Chicago 
this week and favored the American Lumberman with 
a call. Mr. Herrnstein is connected with the Sterling 
Planing Mill & Lumber Company and was in the city 
on business for his concern, He reported a very satis- 
factory condition of affairs in his part of Ohio, stating 
that the financial stringency had not been felt to any 
extent and that business was entirely satisfactory. 

The Turnbull-Joice Lumber Company of this city 
was this week notified that it had been awarded 
the government contract for furnishing the yellow 
pine needed in the construction of locks 3 and 5 in the 
Cumberland river. This contract calls for about 1,750,- 
000 feet of yellow pine, most of which is dimension 
stock. This is the fifth government contract which 
this firm has secured in the last eighteen months. 

Willis C. Ward, one of the managers of the Davis- 
Ward estate, and son of that distinguished Michigan 
lumberman who passed i’ a few years ago, was in 
Chicago this week and favored the LUMBERMAN with 
a eall. Mr. Ward was on his way to his winter home 
in Santa Barbara, Cal., where he will remain until 
spring. He reports a satisfactory year at his com- 
pany’s mill at De Wald, with a good stock of lumber 
on hand for the coming season. 

J. M. Leaver, assistant general manager of the 
Standard Lumber Company, Sonora, Cal., spent several 
days in Chicago this week. For a large part of the 
time he was in conference with John A. Gauger, of this 
city, whose sash and door mill uses a large part of the 
product of the mills of the Standard company. Mr. 
Leaver says he finds trade in western lumber com- 
paratively dull with all the dealers inclined to hold up 
orders until the rate question is finally settled. 

Cc. L. Willey, the Chicago veneer and hardwood 
manufacturer, returned Sunday from a business trip 
to Memphis, where his saw mill is located. Mr. Willey 
says his mill will be closed down during the holidays 
for repairs but will resume operations early in Janu- 
ary. He says his mill is receiving about twenty-two 
carloads of logs a day and that general conditions are 
fully up to the average. Mr. Willey was accom- 
panied home by his son, Charles B. Willey, who is in 
charge of the Memphis. mill and who came home to 
spend Christmas with his parents. 


Among the visitors to the office of the AMERICAN LuM- 
BERMAN during the week was Victor H. Beckman, secre- 
tary of the Pacific Coast Lumber Manufacturers’ Asso- 
ciation, Portland, Ore., who was returning from Wash- 
ington, D. C., where he had been in attendance upon the 
sessions of the Interstate Commerce Commission in be- 
half of his association. Mr. Beckman departed for the 
south for a visit to New Orleans before going to his 
home in the west. 


J. H. Bloedel, of the Larson Lumber Company, Bel- 
lingham, Wash., was in Chicago recently on his way 
home, accompanied by Mrs, Bloedel. Mr. Bloedel had 
been attending the advance rate hearing before the In- 
terstate Commerce Commission at Washington and also 
visited New York city before coming home. He was 
very much encouraged to believe that the commission will 
decide in favor of the lumbermen, as he felt that the 
preponderance of evidence was in that direction. 


C. L. Cross, the Chicago eypress dealer, has returned 
from a two months’ southern trip. Most of this time 
wag spent in New Orleans where he was in conference 
with the officials of the Louisiana Red Cypress Com- 
pany. Mr. Cross reports that he has made an arrange- 
ment with that company under which he will act as one 
of its representatives in this territory. The Louisiana 
Red Cypress Company will at the same time keep: one 
of its own men in this field. Mr. Cross estimates that 
during December and January the curtailment in the 
production of cypress will be fully 80 pereent of the 
usual output at this season. 


Arthur L. Holmes, of Detroit, Mich., secretary of the 
Michigan Retail Lumber Dealers’ Association, returned 
on Tuesday of this week from a trip to the east. Mr. 
Holmes said that he found a decidedly better condition 
in financial circles than existed a short time ago; 
bankers whom he met feeling hopeful of the future 
and stating that by Februrary 1 they expected business 
to be moving along in a good and conservative and 
therefore helpful manner. As to business conditions in 
Detroit he says that the corner has been turned there 
and lumbermen of the city are looking forward to a 
steady improvement from now on in the volume and 
character of trade. 

With a feeling of commiseration for those destined 
to live in the bitter weather during the winter season, 
8. M. Bloss, of Garyville, La., the well known manu- 
facturer of cypress lumber, is sending to his friends 

ein the north a breath of the southland of most season- 
able import. One of these favors was received at the 
office of the AMERICAN LUMBERMAN Monday of this 
week and consisted of a box of mistletoe, which is 


accepted with appreciation and regarded in the same 
light for some occult reason by the young lady ste- 
nographers of the office among whom it was dis- 
tributed. 

The office employees of the Louisiana Red Cypress 
Company on New Year’s Eve presented to J. A. Hilliard, 
the company’s secretary and general manager, a hand- 
some gold watch, containing a very fine Waltham move- 
ment. The ease bears Mr. Hilliard’s monog i and in- 
side is engraved ‘‘Christmas greeting to J. A. Hilliard 
from the employees of the Louisiana Red Cypress Com- 
pany, New Orleans, La., 1907.’’ Mr. Hilliard was much 
pleased with the gift and spirit which prompted it and 
has been proudly exhibiting it to his friends. 

L. L. Barth, of the Edward Hines Lumber Company, 
who is also a member of the Car Stake Equipment Com- 
plaint Committee, is sending out letters to lumber and 
millmen all over the country asking them to assist finan- 
cially in carrying on the campaign to compel the rail- 
roads to furnish car stakes on all lumber cars. In 
discussing this matter Mr. Barth said this week that 
lumbermen had already reaped considerable benefit 
from the work accomplished by this committee and 
now, when it seems probable that much greater re- 
sults could be obtained, he thought it the part of 
every shipper of lumber to assist the cause. The 
letter which Mr. Barth is sending out calls for 
contributions of from $10 up. The argument on the 
car stake question before the Interstate Commerce 
Commission is set for January 9, but Mr. Barth is 
doubtful as to whether or not he will be able to attend 
this session. 


Ernest B. Lombard, the wholesale dealer of this 
city, has recently closed two of the largest deals of 
the month, both of which are an indication of the im- 
proved conditions in the market. The first deal was 
the closing of a contract for the entire output of the 
hardwood mills of the Sullivan-Sanford Lumber Com- 
pany at Naples, Tex., sixty miles from Texarkana. 
These mills, which are among the most completely 
equipped in Texas, have a daily output of 100,000 feet 
a day of hardwoods. The supply of oak, ash, hickory 
and gum in the neighborhood of the mills is suf- 
ficient to last from ten to fifteen years. In addition to 
contracting for next year’s cut of these mills, Mr. 
Lombard took over all the lumber now on the sticks, 
amounting to over 1,500,000 feet. The second deal 
was a purchase of 5,000,000 feet of cottonwood which 
was bought from mills in Indian territory. This lum- 
ber consists of firsts and seconds and No. 1 common 
in about equal proportions. Although the deal for 
this lumber was closed this month the entire lot 
was disposed of almost immediately, a good pro- 
portion of it going to a manufacturing firm in this 
city. Mr. Lombard is said to have made an ad- 
vantageous purchase of this lumber and to have dis- 
posed of it at a handsome profit. It is all to be shipped 
immediately. 





CHANGE IN DATE OF ANNUAL. 


Assistant Secretary Charles F. Lusk, of the Hardwood 
Manufacturers’ Association of Wisconsin, advises the 
AMERICAN LUMBERMAN that the date of the annual 
meeting of that organization has been changed from 
January 15 to January 16. As previously announced, 
the meeting will be held at Eau Claire. 


PPB BAAD III 


FROM THE GOLDEN GATE. 


San FRANcisco, CAL., Dec. 20.—Acting on the request 
of the clearing houses of San Francisco and Los An- 
geles Governor Gillett has decided to call no more special 
legal holidays after December 21, as the bankers say 
they no longer need this protection. The clearing house 
will not set any special day for the retirement of the 
$6,000,000 in certificates of deposit issued to meet the 
local money stringency. Many of these certificates have 
been retired already, and the remainder will be taken 
up gradually. The paper will simply disappear in the 
banks and conditions will soon be normal in banking 
cireles. No runs are feared on financial institutions at 
the close of these holidays. 


Mills Closed for the Season. 


The Standard Lumber Company, whose headquarters 
and big sash and door factory are at Sonora, has shut 
down its mills for the winter after a very successful 
year’s run, having cut more lumber than in: previous 
seasons. The factory has been running full handed 
through the season, and the company has plenty of 
orders on hand to keep it busy for some time. J. M. 
Leaver, assistant manager, recently left for a business 
trip through Texas and the east, looking into the busi- 
ness situation. General Manager D. H. Steinmetz says 
the company has a large stock of lumber on hand, and 
he believes that the financial troubles will soon be over, 
and the coming year will be a very satisfactory one for 
the manufacturers of sugar and white pine lumber and 
its products. The Standard Lumber Company manu- 
factures not only sugar and white pine doors, but a fine 
quality of sugar and white pine lumber, and with its 
ample stock is in position to take care of the trade of 
the coming year with promptness and dispatch. 

The latest lumber charters announced inelude the fol- 
lowing: 

Schooner Rosamund, 985 tons, from Grays harbor to Cal- 
lao, 47s 6d, chartered , Be. - R. Grace & Co. prior to arrival. 
Steamer Germanicus, rom. rget sound to Sydney, Aus- 
tralia, chartered in Sydney. ooner Cecilia Sudden, from 
Grays harbor to San Pedro. Schooner Espada, from Grays 
harbor to Callao. Schooner David Evans, from Puget sound 
to Antofagasta. Schooner M. Turner, from Grays harbor to 


west coast South America, 50s, prior to arrival. Steamer 
Minerva, from Portland to Panama. 








Poplar Bevel Siding 
a Specialty 


Inquiries from consuming trade 
will receive prompt attention. 
Manufacturers of Quartered 
White Oak, Plain Oak, Ash, 
Chestnut and Walnut. 


VestalLumber & Mfg.Co. 


Incorporated 


Band Mill and Planing Mill Knoxville, Tenn. 


at Vestal, Knoxville, Tenn. 








Ahead of the Procession 


“Dwight Special” 


THIN 


Hardwood Flooring. 


Send for Samples. Fall into line and buy 
the Best Form of thin Flooring on the market. 
30 years experience. Best Mill Equipment. Kiln- 
drying Facilities Unequaled. 


Dwight Lumber Company, 


Sole Manufacturers, DETROIT, MICH, 











DENNIS BROS., Grand Rapids, Mich, 


Manufacturers of 


NATIONAL maple, Birch & Beech FLOORING 


i 

Write for Special Prices on following for Quick Shipment: 

80 M. ft. 8-4 Com. & Better Tamarack. 

37 M. ft. 5-4 Soft Elm, Choice Log Run, wide. 

18 M. ft. 8-4 Ists & 2nds RED Birch. 

14 M. ft. 6-4 ws - 

25 M. ft. 8-4 Log Run Rock Elm. 

50 M. ft. 6-4 End-Dried White Maple. 

Hemlock Piece Stuff—all sizes. 

Hemlock Lath. 








Thomas & Proetz Lumber Co., 
Manufacturers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 

200.000 feet 5-8” Ash. 

200,000 feet 3-8” to 5-8” Plain White Oak. 

50, 000 feet 1-4” to 3-4” Quartered ~ Puy) Oak. 
00,000 eet 5-8” to 3-4” Quartered Red Oak. 

50, 000 feet 5-8” Plain Red Oak. 


Hall and Angleroot Sts., 





ST. LOUIS, MO. 











A COMPLETE STOCK OF 


HEMLOCK and Wisconsin 
HARDWOOD LUMBER 


FENWOOD LUMBER CO., “Sys3" 














Sanford & ; BIRCH 


1@2 and common. 
Treadway 3 .opr rim 
MENOMINEE, MICH. 8-4 Culls. 
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The Only 
Way to 
Cut Loose = 





From disagreeable lumber trans- 
actions is to stop buying hap- 
hazardly from all kinds of oper- 
ators and deal direct with a 
manufacturer who maintains 


good stocks. We do that in 


Band Sawed Oak, 
Gum, Cypress, Ete. 


And feel that the fact we own 
and operate four mills should be 
conclusive proof that we must 
please our customers. Try us 
on your next order—we al- 
ways have well assorted stocks 
in good shipping condition. 


Lamb- Fish Lumber Co. 


MEMPHIS, TENNESSEE. 














Poplar, Oak, Gum, Cypress 


ROUGH OR DRESSED. 


Quick Shipments. 











WRITE FOR PRICES. 


THE WIBORG & HANNA CO. 


CINCINNATI, OHIO. 





Kiln Dried, End Matched and Bored. 
Ee 


COMPLETE STOCK OF HEMLOCK. 


Foster-Latimer Lumber Co. 








Southern Oak Piling 


All Lengths up to 50 Feet. 


Prompt Shipment and Good Stock. 


Nebraska Bridge Supply & Lbr. Co. 
OMAHA, NEBRASKA. 

















. — 7 

For Quick Shipment F=cex:.... 
5 Cars, 2x4—10 to 16’. 
5 Cars, 2x6—10 to 16’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail. 
Yards, 2300 to 2316 Broadway. 








KANSAS CITY, MQ. 


From a standpoint of picturesqueness the location of 
the Bonners Ferry Lumber Company’s plant on the 
banks of the raging Kootenai river at Bonners Ferry, 
Ida., could not be surpassed if all the great western 
mountain country were looked over for something of 
this sort. Novelists have recognized the romance of 
the mountain country of the Panhandle of northern 





WELL STOCKED LUMBER YARD. 

Idaho. Marah Ellis Ryan located several chapters of 
her interesting story about ‘*That Girl Montana’’ at 
Bonners Ferry. 

The Bonners Ferry of today is not much different 
from the Bonners Ferry visited by the coquettish 
maiden. Indians still live in their tepees and cabins 
throughout the surrounding valley, and the little town 
has the same air of the wild west that it had fifteen 


ie 


MODERN LUMBER PLANT IN EXCELLENT LOCATION. 


Progressive Enterprise Amidst Primeval Surroundings in Successful Operation—Petition 
Against Railroads. 








years ago when’ the transcontinental railroad was be- 
ing built. In fact Bonners Ferry is about the only 
remaining typical western railroad town and Indian 
trading post. 

There the Bonners Ferry Lumber Company operates 
its uptodate plant, equipped with a double cutting 
band and running night and day. Last season it turned 
out 140,000 feet of lumber every twenty hours. An 
excellent view of the plant and nearly 20,000,000 feet 
of lumber in its yard may be obtained by the traveler 
passing on the Oriental Limited on the Great Northern 
railroad or from the windows of the Soo-Spokane Lim- 
ited cn the Spokane & International railway which 
runs from Spokane to St. Paul and Minneapolis via 
the Canadian Pacific and the Soo Line. These rail 
roads give the Bonners Ferry Lumber Company ex 
cellent shipping facilities and, with its dry kilns, com 
plete planing mill plant ete., the company is in posi 
tion to cater to the needs of the lumber buying trade 
of the east for anything in the way of western pine 
lumber. 

Lhe officers of the Bonners Ferry Lumber Company 


are as follows: FF. E. Weyerhaeuser, president, St. 
Paul; F. 8S. Wade, vice president, New Richmond, 
Wis.; O. W. Mosher, secretary, New Richmond, Wis.,* 


and R. H. MeCoy, treasurer, Grand Forks, N. D. Mr. 
MeCoy is also president of the Grand Forks Lumber 
Company and is managing director of the business at 
Bonners Ferry, visiting the plant from his home in the 
middle west. Operations at Bonners Ferry are under 
the supervision of George Heald, an experienced lum 


berman from Orono, Me. Mr. Heald went to Wiscon 
sin when a young man and spent several years at 


Amery where he had charge of manufacturing. He 
took charge of the plant at Bonners Ferry last winter 
and has had a successful year’s operations. The sales 
department is under the direetion of F. A. Shultis, 
who has been at Bonners Ferry since the plant was 


built four or five years ago. Mr. Shultis was for 
merly of Glenwood and 
| New Richmond, Wis., where 


he has an_ extended ae 
quaintanee with the buying 
trade of the middle west. 


Logging operations are 
earried on by rail and by 
driving the Kootenai river. 


At the 
pond, 


mill is a 
capable of holding 
many million feet of 
The climatie conditions in 
northern Idaho are such 
that operations can be car 
ried on nearly every month 
in the year, and with an up 


storage 


logs. 














LOG POND OF THE 





BONNERS FERRY LUMBER COMPANY. 


todate plant and every fa 
cility for manufacturing, 
dressing, handling and ship 


ping lumber, the Bonners 
Ferry Lumber Company is 


in position to eater to the 
needs of the buying trade 
in the middle west and east, 
for everything in the way 
of western pine, yard stock, 
factory andt other 

OPAPP 
LUMBERMEN FILE PE- 

TITION AGAINST 
RAILROADS. 


KALISPELL, MOoNtT., Dee. 
24.—A petition interven 
tion was filed early in the 
week in the federal court 
by H. D. Folsom, jr., one 
of the lawyers representing 
the Flathead county lumber 
men in their suit against 
the Great Northern. The 
interveners, who were made 
parties to the ‘suit yester- 
day, were the Northwestern 
Lumber Company, the Daw- 
son Lumber Company, the 
Parker Lumber Company, 
the Jessup Milling Com 
pany and the W. R. Cahill 
Lumber Company. Judge 
Hunt made an order extend- 
ing the seope of the origi- 
nal injunction to inelude 
the interveners. This en- 
titles them to the same ben- 
efits that the original com- 
plainants enjoy by reason 
of the restraining order. 
An order was issued for the 
Great ' Northern to show, 
January. 6, why the inter- 
veners should not be allowed 
to remain under 


lumber. 


the pro- 
tection of the injunction. 
The interveners were re- 


quired to furnish a $5,000 
bond, 








DECEMBER 28, 1907. 


AMERICAN LUMBERMAN. 





83 





DOORS AND MILLWORK. 


——eeeerr 


The sash and door trade in Chicago has settled 
down into the usual holiday quietness and little or 
no business of any kind’ is looked for before January 
15. December has been better than was expected in 
point of number of orders. On the other hand, the 
carload business has been delayed materially and 
very tew of the distributers here have received large 
orders. Inquiries are coming in freely from country 
yards and a number of the retail dealers have visited 
this city and called on the sash and door men in 
order to determine the status of the trade. The fac- 
tories here and the country yards are taking their 
annual inventory and do not care to order freely until 
they are able to determine exactly the extent of their 
remaining stocks and what they will need during the 
next three months. Ail the country yards report their 
stocks of sash and doors under average, as there was 
comparatively little buying during the fall months. 
Krom most sections indications are that building 
operations will begin unusually early and will be 
larger than usual and this will necessitate free buy- 
ing by the retail yards. Small orders are coming in 
to the factories in fair volume, and none of the local 
distributers have closed down their plants although 
some of them are running on shorter time than usual. 

In view of the low prices of Jumber many of the 
retail yard men anticipated a decided drop in sash 
and door prices this month, but as most of the yards 
are adhering strictly to list prices the impression is 
becoming more general that price reductions will not 
be as heavy as expected. 

Manufacturers are still sending out copies of the 
new list, but the controversy between the distributers 
and the manufacturers seems to have come to a sud- 
den stop, and is not expected to be taken up again 
until spring business becomes heavy, when the merits 
of the old and the new list can be compared and the 
opinion of the retail dealer secured. Altogether about 
150,00 copies of the new list have been issued by the 
manufacturers and they claim that the retailers are 
well satisfied with its operation. The jobbers are 
sticking firmly to the old list and say that they will 
make no change. 

Some of the sash and door factories are laying in 
supplies for spring at prevailing low prices of lumber 
and purchases will probably 
lieved that lumber will advance materially during 
January and February. ‘The labor situation is un 
changed, the factories being able to secure more men 
at low wages than they need, with the present 
mand for stock of all kinds, 

Comparatively few orders for special work are com- 
ing in and most of the supplies ordered are of stock 
sizes and grades needed by the country yards in their 
regular business. 


be heavy, as it is be 


Reports from all parts of the country indicate that 
a material curtailment of production of window glass 
of all grades is going on. The wage situation has not 
been settled and as a result many of the independent 
factories have shut down and will remain closed. 
Others of the independent factories which have large 
stocks on hand are cutting prices even lower than 
those recently announced by the American Window 
The result has been that thé entire 
market is weak and that there will be no improve- 
ment until the controversies between the manufac 
turers and the window glass workers can be settled 
cither one way or the other, 


Glass Company. 


Although there is little or 
just now the dealers are hopeful that the first of. the 
year will bring new life into the business. Stocks 
throughout the country are low and immediately after 
invoice the retailers will necessarily have to stock up. 
Better prices are looked for soon. 


no buying in St. Louis 


Kansas City sash and door people report trade quiet 
all along the line this week. A few scattering orders 
for small lots of stock goods are eoming in for rush 
shipments, but there is no big business going as the 
dealers are not yet ready to place orders for spring. 
The indications are that business will pick up shortly 
after the first of January, although prices are not as 
firm as they have been and this may tend to hold 
back business for a while. The planing mills are 
cleaning up their old orders and there is not much new 
business to be had for the time being. 

* * * 

The building situation in New York city has not 
livened up to an extent to cause a much better feeling in 
the door and mill work circles and the few orders which 
are placed apply largely on old contracts and there is 
practically nothing offered of a large character. Build- 
ers and manufacturers are holding off to the last possi- 
ble moment and do not feel that the present is a favor- 
able time to start operations. 

* * * 


The sash, door and blind trade at Baltimore, Md., is 
at a lower ebb than it has been for some time. Buiid- 
ers are going ahead slowly and their requirements are 
smaller than at the hight of the season. Some orders 
have been taken from out of town, but the trade is 
decidedly quiet, and a revival is not looked for until 
February, while the uncertain weather of the winter 
will interfere more or less with the requirements for 
several months. 


Retail trade is good according to reports from Buf- 
falo (N. Y.) dealers, which means that the mills are 
busy and will remain so right along. The volume of 
building is as great as at any time this year and will 
remain large all winter unless the weather is severe. 
Door mills are feeling to some extent the return to 
activity at the seaboard, which, though not general, 
is growing. . 

” * * 

With the latter part of December always a dull 
period, 1907 is proving no exception, state Tacoma, 
(Wash.) sash and door manufacturers. The factories 
ure running with enough orders for immediate needs, 
but report business coming in slowly. The manufac- 
turers all look for a healthy, normal spring business, 
with no boom features. 

n aaa * 

The factories of St. Paul and Minneapolis are wind- 
ing up a good year’s work, with little reason to com- 
plain. They have very tew orders on hand or in 
prospect, however, and expect a dull season for the 
next three months, with only occasion to run at about 
half normal capacity. All are shut down for the 
holiday season for repairs and inventory. The big 
grist of special orders which has been added to even 
recently is cleared practically out of the way. 





GOVERNMENT AWARDS ON LUMBER. 

WASHINGTON, D. C., Dee. 20.—The navy department 
has announced the following awards: 
18,000 feet white oak, Norfolk—Charles Este 
46 piles, Mare Island—G. Elias & Bro., $465. 
S hackmattack knees, League Island—-George R. Johnson, 
taltimore, $336. 

7V,00U0 feet white pine, Brooklyn—-W. P. 
$4,050 

On 


Company, 
$1 


Youngs & Bro., 


feet white pine, Norfolk—-G. Elias & Bro., 





$6,542.50. 
15,000 feet white pine, League Island—Kalt Lumber Com- 
pany, New York, $705. 
30,009 feet spruce, League Island 
Company, Philadelphia, $855. 
15,000 feet spruce, Brookiyn—W. P. Youngs & Bro., $1,305. 
113,600 feet yellow pine, 10,000 feet North Carolina pine— 
G. Elias & Bro., $2,999. 


R. A. & J. J. Williams 


The purchasing agent for the Isthmian canal com- 
mission has divided the awards on the large bill of 
lumber, for which bids were opened on December 13, 
so that the Olsen-Mahoney Lumber Company, of San 
Francisco, will supply about 4,935,822 feet at $101,- 
137.93 and D. L. Gillispie & Co., of Pittsburg, will sup- 
ply about 1,101,700 feet at $21,439.50. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 35. 





As usual during the week before Christmas’ com- 
paratively little business of any kind has been done 
by lumbermen in Chieago and was not expected by 
them. Inquiries, however, from the railroad com- 
panfts and the car building companies have increased 
in volume and a fair trade early in January is well 
assured. A number of the large railroad companies 
are known to have sent out specifications for the usual 
number of cars and others are expected to follow 
during the next thirty days, and the car building 
companies will buy freely of various kinds of lumber. 
A feature of the market is inquiries for lumber used 
in passenger cars as well as for freight cars and the 
building of the former promises to be heavier than 
during 1907, 

Although prices have shown no material change the 
feeling is better than for some time and lumbermen 
generally believe that January and February business 
will be well up toward the average for midwinter 
season. Line yard men throughout this section are 
already sending in orders for lumber to fill up stocks. 
The retail yards, whose stocks are generally light, are 
cinity. A number ef the large operators are buying 
their entire stock for the year and are taking advan- 
tage of low prices which continue to rule in this mar- 
ket, although on some of the hardwoods few conees- 
sions are made from list except on transit cars. A few 
mills whieh need money immediately are offering lum- 
ber at prices materially off list and will continue to 
do so until their surplus stock is disposed of. 

Reports of closing of yellow pine mills are numer- 
ous and it is believed that between December 20 and 
January 15 hardly a yellow pine mill in the south 
will be in operation unless working on old orders. 

A falling off has been noted in the number of tran- 
sit and reconsigned cars received here, which indi- 
cates a corresponding decrease in cancelations. Transit 
cars have become so few they have almost ceased to 
have a demoralizing effect on the market and it is be- 
lieved that by the middle of January little lumber will 
be thrown on this market at reduced prices. Some 
factories that are large users of lumber continue ean- 
celing contracts in the belief that they will be able to 
buy lumber cheaper during the next month than at 


prices named in contracts. Other factories have 
made agreements with manufacturers which enable 


them to take advantage of the lower prices and they 
are laying in lumber at prevailing quotations. Dealers 
are becoming more optimistic and are under the im- 
pression that if no further decline takes place in the 
market before January 1 a rapid recovery will super- 
vene. 

The building outlook in Chicago and yicinity is 





(aE HARDWOODS. 
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Keys-Fannin 
Lumber 
Co. 


We have in stock and are sawing a large 
amount daily of 


SOFT YELLOW 
POPLAR, 

RED AND 
WHITE OAK, 
BASSWOOD, 
CHESTNUT, 
LATH. 


We can furnish either band or circular 
sawn stock. Write for prices. 





Herndon, West Va. 








LITTLE LUMBER CO. 
- _St. Louis, Mo. 


. Southern Hardwoods 
Red Gum a Specialty 


All Inquiries to 
ST. LOUIS OFFICE, 








Band Mill, Littleton, Ark. 
Hickory Mill, Chickasawba, Ark. 








Geo. D. Emery Company 


Importers and Manufacturers 


MAHOGANY and 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 


Office, Mill, Yard and Salesrooms, 
nos.iTo4isroaoway, Chelsea, Mass. 



















HAPIN’S LUMBER RECKONER 


ONE OF THE MANY 
TESTIMONIALS. WORTH 
TEN 
TIMES 
ITS 
Address cOsT 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


Laynesville, Ky. 
“Enclosed please find check for $2 cover- 
ing Chapin’s Lumber Reckoner, The 
time saved in figuring is WORTH TEN 
TIMES the cost of the book.”’ 
Winton Lumber & Mfg. Co. 
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The Compliments 
of the Season, 
and many happy 
returns. 





MEMPHIS, TENN. 





Arthur Hardwood Flooring Co. 


























POPLAR Quartered 
CHESTNUT OAK 
ASH Plain 


Lumber 


Manufacturers 


Nashville, Tennessee 





Poplar and Hardwood 


The Davidson-Benedict Co. 




















a 
kinds of 


Send in your orders for all 7 


Southern Hardwoods 





WE CAN MAKE IMMEDIATE SHIPMENTS. 


MEMPHIS, TENN. 


Goodlander-Robertson Lumber Co. 


nvm 











Wanted: 


Ry. Ties, Oak for Car Building, 
Switch Ties and Bridge Timber. 








FRANK B. STONE 


Railway Exchange Bldg. 





CHICAGO. 

















D. G. COURTNEY, °*wivre™ 


MANUFACTURER OF 


Poplar and Oak Lumber, R. R. Ties 
Bill Stuff, Tight Cooperage Stock. 














promising and investors believe that with the present 
low prices of lumber and the large number of work- 
men to be had at comparatively low wages construc- 
tion work can be done at a price more conducive to 
investment than has been possible for the last five 
years. 
~The general impression is that buyers of all kinds— 
railroads, car companies, line and retail yards—are 
simply feeling their way and that as soon as they 
are certain that the lowest point in the market has 
been reached they will come in and buy freely. Prices 
on most of the hardwoods show a strengthening tend- 
ency. Noticeable improvement in the yellow pine sit- 
uation is not looked for much before the latter part 
of next month as the heavier buying by the country 
yards will begin about that time. ; 
Commission men and dealers in all kinds of western 
lumber show a decided inclination to do business after 
an interval of quiet extending over two months. They 
feel that the decision of the Interstate Commerce 
Commission on the advanced rate question will be in 
their favor, in view of the evidence presented by 
them, and most of them will begin to receive orders 
on January 1. It was stated by several in Chicago 
that orders will in all probability be taken on the 
basis of the old rates in order to get western mills 
in operation again. The decision of the Interstate 
Commerce Commission is not looked for before May or 
June and neither the manufacturers nor their repre- 
sentatives are willing to remain idle until that time. 


Chicago Lumber Receipts and Shipments. 


. clr by George F. Stone, secretary of the Board of 
rade. 
RECEIPTS, WEEK ENDED DECEMBER 21. 


x Lumber. Shingles. 
BE oc ks piasgiesb eas eared Abe A 30,393,000 8,308,000 
BINNS. ibaa ds Ronee! ac dae eek hecho ea 41,174,000 6,013,000 

DS eee. Lane 2,295,000 
I «pin ing Gace aaah ea PE eee 
TOTAL RECEIPTS JANUARY 1 TO DECPMBER 21. 
Lumber. Shingles. 
PP err e rer er ree 506,278,000 
SE a ake aw.eee ne eeereeapil 2,320,768,000 578,426,000 
RE ee RECO = tebe esas 
DD vec ceeusaaseead Lemaaniean« 72,148,000 
SHIPMENTS, WEEK ENDED DECEMBER 21. 
Lumber. Shingles. 
BIE, visas lave 5 (qi0i Gna alee aire bakacen 11,783,000 9,300,000 
ha acawia igre a ace toe aerate 18,989,000 7,833,000 
OED ncccrasssaeeecses shea eneeeas 1,467,000 
RE (aio bvacs eae ds e.areiee | ae 
TOTAL SHIPMENTS JANUARY 1 TO DECEMBER 21. 

Lumber. Shingles. 

NI vik (a tara eccal Xe sa el RO cme te miele 960,053,000 480,746,000 
I Siackceaie ins -aislioihe wis ial icin een 1,018,861,000 476,363,000 
Soci neecns ak ss nites 4,383,000 
PINI a asaicocScacd asta a cachienss See == See cw s.amee 

RECEIPTS BY WATER. 

Lumber. Shingles. 

Week ended December 21...... Lae = «4. 5.40450 
From January 1 to December 21 415,461,000 26,525,000 


Permits issued by the Chicago building department 
during the week ended December 23 were: 








CLASS— No. Value. 
RN NN i gon ong o(w nlespibiased-0.» ere mibverse lace 7 $ 3,900 
S 1,000 and under § F000 ..0..... cccccvcne 21 47,700 

5,006 and under RES 6 37,000 

10,000 and under per er 1 15,000 

50.000 and under 100,000..............% 1 60,000 
University Club, club house...........00- 1 900,000 
IG aca 5 3 556ue 4051460 OR ee Oe 37 $ 1,048,600 
Average valuation for week........... ee 28,340 
TOURS PISVINUS WEEE «....0.6:0.0s006 00-080 62 573,250 
Totals corresponding week 1906....... 65 349,100 
Totals Jan. 1 to Dec. 23, 1907........ 7,622 59,963,270 
Totals corresponding period 1906..... 8,057 63,794,507 
Totals corresponding period 1905..... 6,813 60,812,975 
Totals corresponding period 1904.....5,460 49,499,745 
fotals corresponding period 1908..... 5,073 38,494,020 
Totals corresponding period 1902..... 5,020 48,769,509 

. 
Northern Pine. 
Chicago. Inquiries from car building companies 


are coming in freely and white pine men are much 
encouraged by prospects of large sales. Retail yards 
are stocking up to some extent although not so heavily 
as expected. Line yards are doing comparatively lit- 
tle buying as many of them still have stocks sufficient 
for present trade. The sash and door people are still 
buying although orders of this kind have fallen off 
during the last week, in consequence of the usual 
holiday dullness, but good orders are expected early 
in January. Most of the sash and door factories 
have been running with comparatively light stocks, 
which it will be necessary for them to replenish during 
the winter months. Price concessions are not as 
heavy on white pine as on some other lumber and 
manufacturers visiting this market believe that the 
cutting of prices will not benefit either them or the 
general market to any extent and that by holding 
their lumber for a few months they will be able to 
obtain normal prices. The closing down of so many 
foundries and factories has caused a material diminu- 
tion of demand for shop material of all grades. The 
box factories are again in operation but are not buy- 
ing freely. A few have stocks on hand; those that 
are ordering seem disinclined to buy more than a 
few weeks’ supply until it is possible to forecast 
the outcome of present business conditions. 





Minneapolis, Minn. Prospects are bright for some 
good buying by retail yards in January and there has 
been considerable inquiry. Every buyer is shopping 
for concessions, which are difficult to secure, as the 


pine mills are stiffer in their prices than they were 
two months ago. With most of them the only thing 
that can be done is straight list. Some small outside 
mills are offering concessions on certain items, but 
trade does not respond much to inducements. The fac 
tories are holding off now and as most of them are 
running at a reduced,rate, their stocks are holding out 
for a while And they will not be in the market as 
early as expected. The logging camps all report work 
going along in splendid shape, with only light snow 
and good roads everywhere, but there is no change in 
the plans for curtailment framed in October, 


eee 


New York. Buying has been smaller, although sev 
eral wholesalers report an improvement in inquiries, 
but in several instances it has been found that some 
inquiries were simply ‘‘feelers’’ and that retailers are 
not ready to order beyond immediate requirements. 
Local stocks continue low and orders are for prompt 
shipping indicating no increase in available supplies 


at this point. 


Buffalo, N. Y. Trade is dull, but prices are held 
strong, considering the general situation. It is felt 
that to let them go down would be to put the jobber 
out of business, as he well knows the saw mill prices 
are to be held. There are so few white pine produce 
ers now that they can manage that part of the trade. 
So if the consumer does not want to pay full prices 
for white pine he will have to go elsewhere. There 
is already talk of it being scarce and of special lines 
of consumption wanting it all. Assortments are good. 

BPP 

Baltimore, Md. Demand is limited to actual re- 
quirements, which are by no means large. Yardmen 
have only enough lumber on hand to meet the wants 
of customers, small as they are, and no disposition pre 
vails to place orders beyond requirements. There is an 
absence of speculative features in the trade and it is 
a case merely of getting stocks as they are needed. 

BBL II 

Pittsburg, Pa. Inquiries for white pine for delivery 
during the spring have been received by some of the 
larger dealers in the Pittsburg distriet, but orders are 


still lacking in any appreciable size. Prices are un 
changed, as sales are insufficient to make any prices. 


However, as a rule white pine men are holding to their 
lists firmly. The volume of sales for December will make 
the smallest of any month during the past year. 
SABA 

Cleveland, O. The market shows little activity and 
is much the same as has been reported in the last few 
weeks. Few efforts are being made to push stocks as 
nothing except emergency orders are anticipated before 
the first of the vear, 





Eastern Spruce. 





New York. Spruce sales are light. A number of lo 
cal dealers have been putting out some inquiries and 
a few but there is still a decided tendeney 
to hold off as long as possible. Car trade is in much 
better shape than cargo business, at the same time 
arrivals from the east are slower than usual for this 
time of year. Wholesalers handling Adirondack stock 
say they are getting a good share of trade but that 
stocks at mill points are very low and all the available 
supplies for the current year have been contracted for 


orders, 


eee’ 


t 

Buffalo, N. ¥Y. So much of the eastern spruce sup 
ply comes from Canada and so much of that is a mere 
overflow, selling for what it will bring after the home 
and more eastern market in the states is supplied, 
that this market does not manage to get a full stock 
of it, though the supply as a whole appears to be bet- 
ter than it was. Spruce is well received, in spite of 
the fact that it was once so little thought of that it 
was mixed with norway and cheaper white pines. 


—eoees 


Boston, Mass. Demand has ruled quiet this week, 
and as offerings are small many of the mills are shut 
down for the season. Retailers are not willing to 
buy where there is any prospect of immediate deliv 
ery, as the stock taking period is at hand. Many 
will not place stock orders until they have figured 
out just what they already have on hand. Frame: 
hold fairly steady; for 9-inch and under the ruling 
price is $22. The cut of spruce this winter will bi 
smaller than a year ago. It is believed that th: 
smaller offerings will result in firmer prices. Randon 
is in quiet request and demand for spruce boards i 
not large. The latter are quoted at $22 to $22.50. 

ool 

Pittsburg, Pa. Spruce mills throughout West Vil 
ginia and Tennessee are shut down for the holidays an¢ 
curtailment in this grade of lumber has been sharp an: 
decisive. The demand is quiet, but prices are being hel: 
firmly. There is comparatively little surplus stock o1 
hand and some mills are preparing to operate steadil) 
after January 1 to prepare for what is considered to b 


White Cedar. 


—_—ern 





Chicago. The cedar pole business is practically 2 
a standstill, as is usual at this season. The railroad 
are doing very little new construction work and the 
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only orders they are sending in for poles are for re- 
pair work, and even the demand from traction com- 
panies has fallen off to some extent. As a result 
prices are weak. The demand for posts is very light 
owing to the off season. 
ee 

Minneapolis, Minn. Retail yards are not buying, and 
in this territory demand for items in the white cedar 
list is almost entirely suspended. A little pole busi- 
ness is reported from the southwest, but otherwise 
everything is favorable for cleaning up and getting 
ready to start the new year. Reports show conditions 
in the woods to be ideal, as the swamps are frozen 
solid and there is little snow. 





Hardwoods. 





Chicago. Some business is being done by hardwood 
men and the general average for December will come 
very close to that of 1906, although it is not in line 
with the heavy business done in the preceding months 
of this year. The closing down of many factories 
early in the month caused a material falling off in 
demand, and as many of these factories have not yet 
resumed operations trade will be quiet probably until 
January 15. But few of the factories, with the ex- 
ception of the implement manufacturers, are carrying 
large stocks, and as soon as they begin running full 
time again it will be necessary for them to buy further 
to keep up their stocks. The box factories are almost 
all running full time and are absorbing large quanti- 
ties of lower grades in a number of the hardwoods. 
This has kept the market in those grades up well. 
Many of the furniture factories are running half time 
only and this has caused a falling off in demand for 
oak, maple, birch and other hardwoods. Most of the 
factories, however, expect to start running full time 
before February 1 and the demand for furniture ma- 
terial will then be active. 

Quarter sawed oak and cherry remain fairly firm 
as considerable quantities are needed for interior fin- 
ish and supplies are light in this market. But few 
transit cars of hardwoods are coming in, which helps 
to strengthen the market. Country yards are sending 
in inquiries freely and a number of retail yard men 
from Indiana, Illinois and Michigan have been in this 
week and placed some good orders. The visitors 
thought it the most favorable time to buy hardwood 
and others have written announcing their intention of 
laying in spring supplies within the next thirty days. 

The implement factories are carrying large stocks 
of oak and are receiving but few orders; consequently 
the market is expected to remain quiet for from 
thirty to sixty days. 

Quarter sawed red oak is searce and in good de- 
mand for interior finish. Prices have been well main- 
tained. 

Plain sawed red oak is in fair supply in the yards 
and concessions are made on desirable orders. De- 
mand for lower grades of plain sawed white oak is 
very good, furniture factories and box factories tak- 
ing all offered at the current prices. Demand for the 
better grades of plain sawed is light. 

Quarter sawed white oak is in light supply and 
almost all the yards will be sold out before spring as 
there is a steady demand for this lumber. Prices are 
being held as closely to list as possible. 

The furniture factories and the sash and door peo- 
ple are buying birch to some extent. Supplies are 
heavy and some concessions in price are made. But 
little rock elm is coming in to this market and prices 
are held firmly. Implement factories are expected to 
buy freely in the spring. 

Chestnut is being taken up by the furniture peo- 
ple as fast as it comes in and prices are increasing 
steadily. 

Hard maple is somewhat weaker since the demand 
for flooring material receded. Prices are being well 
held, however, and it is expected that with the re- 
sumption of building in the spring they will become 
normal. 

Basswood is in light supply and prices are un- 
changed. 

Red gum is quiet although veneer manufacturers 
are taking in considerable lumber for use in interior 
finish and for furniture. The sash and door people 
also are buying red gum in large quantities. 





St. Louis, Mo. The hardwood market is firmer this 
week in orders and prices. The mills are all shut 
down for the holidays and their reopening is indefi- 
nite. Mill stocks are of good size and the operators 
are inclined to curtail production until demand is 
stronger. The larger line yards are buying but the 
smaller retailer is still holding off. Factory consump- 
tion holds up fairly well considering the season. 


—ooorrrm 


Memphis, Tenn. There is some inquiry for hard- 
wood lumber but business is still comparatively light. 
One firm with large export connections has done a 
very satisfactory business during the last thirty days, 
but domestic markets have furnished very little out- 
let. The banks are becoming easier in this city and sec- 
tion and this is facilitating the financing of the move- 
ment of lumber. With easier conditions in the bank- 
ing facilities of consuming centers it is expected that 
there will be a revival of demand. Production is at low 
ebb and, with the dry stock now being shipped out, 
the question of a plentiful supply of dry lumber dur- 
ing the late winter and early spring is becoming im- 


portant. Manufacturers and wholesalers alike believe 
that there will be a well maintained market after the 
holidays. Export demand is fair and there is some 
business doing in that direction. However, foreign 
trade is not up to the average for this season. Poplar 
is in very good demand and offerings are light, re- 
sulting in firm values. Inquiry for plain and quarter 
sawn white oak is fair but red oak in all grades ap- 
pears to be slow. Ash is offering in only a moderate 
way and those who have this stock are having no dif- 
ficulty in disposing of it. Cypress is not much in de- 
mand. High grade cottonwood is in fair demand and 
the lower grades in good demand at satisfactory prices. 
In the opinion of the trade there will be great scarcity 
of this stock during the late winter and early spring. 
There is not much movement in gum butit is a notable 
fact that stock is decreasing in this lumber, owing to 
the shutting down of so many of the small mills which 
have been making a specialty of it. 





Minneapolis, Minn. Dealers are finding something 
to do in spite of the suspension of buying activity. 
Some leading consumers are asking for prices and are 
inquiring for stock in quantities that give promise of 
good business in January. Most customers of the 
Twin City wholesalers are taking it easy, but in some 
lines they have run very short of stock and will order 
as soon as possible after inventories. As dry stocks 
are very limited in all northern hardwood, there is 
every reason for the firm prices which still prevail. 
Some cut prices have been peddled around on south- 
ern plain oak, but they have disappeared and only 
strong holders seem to be in the market. The railroads 
are showing signs of renewed activity. 

PBB 

New York. A steady run of small hardwood orders 
serves to keep prices firm and consume the small stocks 
arriving in the market. There is an improvement in 
the number of inquiries and this is regarded as a 
good sign. It is stated that outside of random orders 
there will not be much hardwood buying for several 
weeks. A number of hardwood visitors in this mar- 
ket last week reported satisfactory trade and say 
things are running along as well as can be expected. 
There appears to be no more stock on the market than 
needed and as long as this condition prevails, whole- 
salers look for no falling off in prices feeling that the 
hardwood situation is in better condition for higher 
prices than other lines. Ash and oak are steady, ma- 
ple and birch are offered more freely than last week 
but there is also considerable curtailment in these 
stocks. 

BEQ2VU Rene 

Buffalo, N. Y. There is some stir in the hardwood 
trade, now and then a dealer reporting fair business. 
It is agreed that plain oak is doing better and quar- 
tered has all the time been so scarce that the price is 
very strong. Ash, elm and chestnut are holding their 
own in price, although the demand is light. Birch is 
weakest. 

eee - 

Boston, Mass. New business is not of large vol- 
ume. In cases where the money stringency is seri- 
ously felt by manufacturers of hardwood lumber low 
prices have been named, but as a whole values are 
not much lower than a few weeks ago. Plain oak is 
in free offering at $49 to $53 for inch. Dealers are 
in receipt of letters asking them to try to dispose of 
a few cars. Quartered oak is in larger offering, not 
because of a larger production but because of the 
slack call. Inch, ones and twos, is quoted at $79 to 
$83. Birch is not selling freely. White ash is in mod- 
erate call. Basswood is not active. Chestnut has not 
attracted a large amount of business. Some of the 
large consumers are practically out of the market. 


——oOOoOOeOoOo 


Baltimore, Md. Business is held in abeyance and 
will not get under way with any sort of snap until the 
new year has started. Otherwise the hardwood trade 
may be regarded as in good shape. As stated from 
time to time, prices for the better grades have shown 
remarkable firmness, the decline amounting to not more 
than $1 to $2 per 1,000 feet. The less desirable stocks 
have dropped lower, but returns, with the cost of pro- 
duction moderate, would still suffice to yield a fair 
profit. Quiet prevails in the export business and ship- 
pers are just now giving more attention to the freight 
rates for next year than to the matter of getting or- 
ders. 

cOOcCk lr eee 

Pittsburg, Pa. The largest business in the Pittsburg 
territory continues to be in the hardwood line with the 
principal volume in sound, wormy chestnut and common 
grades of oak. Railroads are asking for ties for next 
year’s delivery in fair quantities, and while the tie mar- 
ket seems to be in shape for prompt supply, the actual 
amount in sight is not large. Several bids have been 
called for stock for mining and coking operations, and 
some steel companies are asking for figures on hard- 
woods for 1908. Prices are unchanged, 


—_—eoen—errre’ 


Cleveland, O. The finishing of a large number of 
buildings begun earlier in the season is causing a fairly 
good demand throughout the hardwood market and espe- 
cially in the finish lines. Oak is selling well at good 
prices and birch is having a fair run. Demand for ma- 
ple flooring is good and but very few concessions are 
being made. The manufacturing trade is not large at 
this time. 





Columbus, Ohio. The market has been quiet during 
the last week. There is a good demand for poplar but 
a falling off is noted in the other varieties. Prices are 

















| Southern Saw Mill Co., Ltd. 


Manufacturers and Wholesale Dealers in 


our’ CYPRESS 


AND SOUTHERN HARDWOODS 
New York Office: 1 Madison Ave. 











Cypress Ready For Shipment: 


a” 1% ” 1% ” 9° 3°: 
Ist & 2nds, 70M’ 5M’ 276M’ 19M’ 32M’ 
Selects, 165 M 369 M 5M 5M 
No. 1 Shop, 440M 378M 12M 12M 
No.1 Common’ 475 M , 172M 
Te ee '240 M 125 M 


Standard lengths 10 to 20 ft. 
Plump thicknesses and wide run. | 
Nothing picked out. Tank stock in Ist. & 2nds. 
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Box-Boards 


300 M. FT. DRY 
FOR PROMPT SHIPMENT. 








POPLAR-OAK- CHESTNUT. 





Kentucky Lumber Co. 


CINCINNATI, OHIO. 











Any Dealer 
Can See A) 
° "uw P 
Through This— ji /5 
Simply because we always keep 
a large stock on hand we can 
fill orders promptly. Drop us a line at once 
if you want some interesting prices we are mak- 


ing on a stock of 12,000,000 feet of well as- 
sorted and selected rough 


POPLAR 


1 Siding, Drop Siding, Ceiling, Casing, Shelving, 
wae Boards. Base, esr a Window Jambs, 
Ale and Beer Staves and Heading. 


Prices yours for the asking. 


Swann-Day Lumber Co. 


CLAY CITY, KENTUCKY. 

















| c#«:- FLOORING 


Klin Dried, Bored, 
End Matched, Holiow 
Backed and Polished 


HARDWOOD LUMBER 
and BEVEL SIDING. 




















| WEW GLASGOW PLANING MILLCO,, GLASGOW, KENTUCKY. 
Pn es. 
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s Cottonwood, < 


“st Gum and other 











is Hardwoods 


Eare manufacturers and \! 

carry on hand large i; As 

stocks of well seasoned lum- aff 
ber at our yards and mills. 








BOXES, BOX SHOOKS 


AND 


EGG CASES 








MILLS and FACTORIES: 
Chicago - - « © Illinois 
Cairo - - - - - Tilinois 
Greenville - - - Mississippi rte 
Marked Tree - - Arkansas 
Blytheville - - Arkansas 
Arkansas City - : Arkansas 





Paepcke-Leicht 
Lumber Company 


| Chicago Ave. and Sangamon St. 
CHICAGO 
Cable Address, ““PAEPCKE” 
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In 
Forest 
Land 


Douglas Malloch 


“ The 
Lumberman 
Poet.’’ 


HE humor, philosophy and sentiment of all 
branches of the great lumber industry are here 
presented. The first edition was exhausted in four 
weeks, the book has been so enthusiastically re- 
ceived. More than any other volume of verse it de- 
serves a place in the lumberman’s library. 

**The lumberman or the logger who fails to se- 
cure a copy of this work will miss a great treat,”’ 
says George W. Hotchkiss, secretary of the Illinois 
Lumber Dealers’ Association. ‘‘I find in ‘In Forest 
Land’ the kind of touch with the great outdoors 
that few books contain,’’ says Gifford Pinchot, chief 
forester of the United States. ‘‘Should grace every 
lumberman’‘s library,’’ says A. F. Bloomer, of York, 
Neb. Hundreds of other letters make similar com- 
ments. 

The book has been designed particularly for gift 
and library purposes. It is printed in old style type 
on antique paper, is bound in green silk cloth, gilt 
top and gold stamped, and illustrated in tint. 


Price, $1.25 a copy postpaid. 


American Lumberman, 
315 Dearborn St., CHICAGO, ILL. 














unchanged despite the weak demand. Shipments have 
been small and the fact that many manufacturers have 
closed down their plants has had a depressing effect 
on the market. Better conditions are expeeted when 
the plants resume operations. 





Hemlock. 





Chicago. A steady stream of inquiries from country 
retail and line yards has improved the hemlock mar- 
ket to a considerable extent. Although most of the 
lumber now being asked for is to be delivered in the 
spring and the demand for immediate shipment is very 
light, the interest has given new strength to the sit- 
uation and a steady improvement is looked for during 
the next few months. Small orders for use in Chicago 
are coming in slowly, although more hemlock timbers 
than usual are being used in construction work this 
winter. 

A number of large warehouses which are to be be- 
gun next month are expected to aid the market con 
siderably, as a large number of heavy timbers will be 
needed. The railroads have not vet begun to buy 
hemlock timbers for bridge construetion, but as in 
quiries are out it is probable that this branch of the 
business will approximate the average during the 
spring months. 

Reports received here of building prospects through 
this section are favorable, as many buildings which 
were planned for last fall were postponed until the 
commencement of building operations in March and 


April. Hemlock prices have improved to some ex- 
tent, although dimension stock is still selling ma 


terially off list. 
—B A eae 

New York. Hemlock wholesalers report a much bet 
ter average of orders last week than at any time within 
a month. Sizes such as 2x4 are getting low in the 
local vards and there have been a number of orders 
telegraphed into mills last week for prompt shipments. 
This is a good indication and.on the other hand it 
is reported that Pennsylvania manufacturers are un 
willing to make any long time contracts intimating 
that sooner or later there must be a substantial im 
provement in the price situation. 

Buffalo, N. Y. Trade is not so aetive as it was, 
though it still leads other woods, on account of the 
active building in this city. Producers are relieved 
to find that they can keep up with their orders, al 


though they do not like the prospect of a slack 
demand, which will be the case before long unless 


other woods move better. There is a good supply of 
it on hand and prices are fairly well maintained. The 
assortment is pretty well in. 
eee 
Boston, Mass. Improvement in the demand for 
hemlock boards can not be reportéd. Buyers do not 
appear at all anxious to replenish their stocks, Sales 
men say it would be. cheaper in many instances to 
stay at home and save expenses, Eastern clipped are 
held at $20 by some, while others will aeeept $19 if 
they can find buyers at that price. 
eee 
Pittsburg, Pa. Hemlock production, like spruce, has 
ceased throughout the Pennsylvania and West Virginia 
districts for the holidays and, while the mills are not 
overburdened with stock, there is a disposition to hold 
down production close to requirements and maintain 
prices because of the confidence that with the early 
spring conditions will be unusually active for the hem- 
lock men. The closing week of the year is exceptionally 
quiet and, aside from calls for stray cars on hurry orders, 
business has heen stagnant. 
eres 
Cleveland, O. Demand is limited and no particular 
increase is anticipated for a few weeks. Prices are 
somewhat easy but scarcely enough to induce buying. 





Poplar. 





Chicago. Although the demand is light practically 
no shading of prices is being done on the” better 
grades of poplar. The closing down of many furniture 
factories has, however, caused a slight falling off in 
demand. Stocks are light, however, and with the lim- 
ited supply in sight dealers are having no difficulty in 
securing prices very close to list, whereas the millmen, 
conscious of the early requirements of the work, are 
unwilling to make coneessions and hence the quiet 
holiday trade has not led to any real change in the 
price situation. 

The supply of poplar in this section is lighter than 
for several years and dealers here anticipate an ad- 
vance in the spring when all the factories are again 
in operation, as at that time there will probably be 
difficulty in filling orders. Veneer manufacturers are 
buying freely now at good prices. 

Buffalo, N. Y. Demand is still up to supply and as 
nobody has more than a moderate stock of logs it does 
not appear that there will be any falling off in price. 
A certain trade seems to be in need of a lot of poplar 
and is willing to pay the high price that has prevailed 
for some time. Buffalo does not use the poplar siding 
of former years, but the door mills need it and wagon 
shops also take quite an amount of it, so the market 
will last as long as the lumber does. 


Baltimore, Md. The notable feature in the lumber 
trade is the uncommon strength of poplar. This wood 
has been in excellent demand right along until now. 
For the next two weeks, of course, no heavy move- 
ment is to be expected, but the conditions that have 
so far prevailed will prompt dealers to place fairly 
large orders so as not to be caught in a shortage. It 
has been easy’ for the mills to dispose of their output 
at very acceptable prices and the foreign movement 
has helped to sustain the level of quotations. | Box- 
makers and other consumers find requirements much 
in exeess of their anticipations and the outlook is 
very encouraging. 

Columbus, Ohio. The demand for poplar, especially 
for the better grades is good despite the financial 
flurry. Firsts and seconds are unchanged in price and 
there is only a slight weakness in No. 2 common. The 
receipts are comparatively small which has the effect 
of keeping quotations strong. 





Fir, Spruce and Cedar. 





Chicago. The situation in western lumber promises 
to improve steadily. Representatives of western mills 
have been unable to do much business during the last 
two months, and now that the freight rate question 
has been heard by the Interstate Commerce Commis 
sion they are anxious to get back to work. Chicago 
representatives have written to the mills to get in 
struction on quotations and will begin to solicit or 
ders immediately. A number of the western mills 
have already resumed operation on special orders, and 
are making concessions in order to dispose of their 
stocks. A tendeney is noticeable to get prices on some 
sizes of fir down to a yellow pine basis, as the man- 
ufacturers believe that to their 
quickly it will be necessary to make concessions. Quo 
tations on new business will probably be on the basis 
of the old freight rates. 


dispose of stocks 


—e—eeoereews>” 


Minneapolis, Minn. Inquiries are beginning to come 
in lively for yard stocks, and some good sales have 
been reeorded. Dealers hardly expected anything to 
come in till after January 1, but some of the best buy 
ers have evidently sized up the present situation as a 
good time to buy. Fir siding, ceiling, and other high 
grade stock from the Coast is the subjeet of much in 
quiry, and the regular list is generally the basis of 
sales, with the old rate guaranteed, amounting to about 
$2.50 off the list with the advance figured in. 


——_eeeOeeeerees*”" 


Portland, Ore. The local market is practically in the 
same condition as last week, with no great demand 
owing chiefly to stormy weather and little building 
activity. Foreign business appears to have improved 
considerably and inquiries from markets east of the 
Rockies indicate somewhat of an improvement in the 
demand there. It is expected that the order for 6,000, 
000 feet for the Panama canal will be largely filled by 
mills on the Columbia river. The Norwegian steamer 
Sommerstad was chartered this week to load here soon 
for the orient. Coastwise business has been light so 
far this month. Wheat shipments are attracting most 
of the attention in the harbor just now but freights 
for foreign ports are less firm than a couple of weeks 
ago. Loggers report little business but prices remain 
practically unchanged. They say it is not a question 
of price at this time but simply a queétion of demand. 
Millmen will pay the price if they want logs at all 
and the loggers intend to see that they get it. 


eee 


Tacoma, Wash. The fir market has not brightened 
much the last week and little difference is to be found 
in conditions, except that there are more inquiries 
from the east for vard stock. The holiday period is 
always one of the dullest of the year with the millmen. 
Rail, cargo and local business is very light. Prices 
average about $3 off the list with clears holding up 
best. There is no such thing as a car shortage now. 
Mills applying for cars get them promptly and ship 
ments are put through in excellent time. The railroads 
are finding conditions vastly different from what they 
were prior to the advance rate announcement, which 
killed the lumber business. The supply of fir logs is 
reported plentiful on the Sound. The loggers’ asso 
ciation is maintaining prices on a basis of $6.50 for 
No. 2s, but among independent loggers there is some 
cutting. The general sentiment among millmen and 
loggers is that things are at the bottom now and that 
spring business is going to be good, but with no such 
rush as 1907 brought. 


_—_—rOorOrEOererwr—™O 


Seattle, Wash. The bottom is still out of the lum 
ber market. A few emergency rail orders are being 
gotten off promptly. The list is where it has been 
since the slump in business, The cargo mills have few 
orders ahead. Cars are plentiful for the trade at 
hand. 

oer 

Kansas City, Mo. There has been no change in the 
situation sinee the last report. The mills which ship 
into the Kansas City territory are for the most part 
closed down and will not resume business until de 
mand and price conditions improve. There is no great 
disposition on the part of the dealers to place orders 
at this time and the jobbers here who handle coast 
lumber are making no effort to get business. Until 


the rate question is settled the situation will continue 














d 


rc 


to 


rh 
of 
it 


in 
ai 


ill 


or 
he 
ad 
at 
ch 


ng 
en 


at 


he 
ip 
rt 
le 
at 
rs 
st 
til 





DECEMBER 28, 1907. 


AMERICAN LUMBERMAN. 


87 





badly mixed, and now that the Interstate Commerce 
Commission has taken the matter in hand it is ex- 
pected that a decision will be reached in time so the 
coast people will know on what rates to base their 
quotations for the spring trade. 

Buffalo, N. Y. The natural demand for California 
lumber is good and the movement is as good as such 
a long distance will warrant. As soon as the freight 
situation is adjusted the trade will no doubt be ready 
to start up in good shape. It has all along been fair, 
considering the state of the trade generally. Redwood 
sells low enough to recommend it to all consumers. 





Southern Pine. 





Chicago. After the holiday season trade in southern 
pine is expected to show great improvement. All the 
dealers here are receiving inquiries and the line yards 
are evidently preparing to replenish their stocks after 
the new year opens. The belief is general that yellow 
pine has reached its lowest point and that after this 
month the advanee in price will be perceptible. , 

Railroad buying, it is hoped, will begin in January, 
and several of the ear building companies have already 
placed orders conditionally on their receiving certain 
orders, specifications for which have already been 1s- 
sued by the railroads. The prevailing low prices have 
tempted a number of the retail and line yards through- 
out this section to place their orders unusually early, 
and with a fairly active building season in prospect, 
yellow pine men are encouraged by the situation and 
believe that within thirty days prices will have steadied 
and be quotable on a higher average level. The cur- 
tailment of production at the southern mills continues, 
and reports received here indicate that during this 
week and the first two weeks in January scarcely a 
southern mill will be in operation. 

Transit and reconsigned cars are to some extent 
hurting this market as they are being sold for what 
they will bring. They are coming in smaller numbers, 
however, and few are expected after this month, both 
because the class of stock thus handled is getting 
cleaned up and because the futility of such methods is 
recognized, 

eee 

St. Louis, Mo. Business is considerably brisker this 
week. The market seems to be on the ineline but it 
is not going up in leaps and bounds. One or two dealers 
have received more orders than they can attend to this 
week and have stiffened their prices. The buying at 
this time is from the larger line yards. Smaller re- 
tailers are still backward. The market is generally 
firmer both in orders and prices, 

re 

Kansas City, Mo. There is little demand for yellow 
pine this week, which is creating no comment as deal 
ers do very little buying during the holiday season. An 
encouraging feature is the heavy inquiry which has 
developed during the last two or three weeks. This 
inquiry comes not alone from the Kansas City terri 
tory, but from the north and east as. well. It shows 
conclusively that dealers at least are thinking about in 
creasing their stocks for the.spring trade and are 
feeling the market to determine just the right time to 
place orders, The placing of liberal orders by a num 
ber of large buyers this month indicates that some at 
least have concluded that bottom prices have been 
reached, and that nothing can be gained by deferring 
the placing of orders. The continued slow delivery of 
yellow pine after the ears leave the mills, is a feature 
which will tend to induce early buying, as it is not 
uncommon for cars to be on the road from thirty to 
sixty days. Dealers are taking this into serious con- 
sideration and there are doubtless many who will come 
into the market early in January. Production has 
been curtailed 50 percent or more thus far this month, 
and during the holidays most mills will be closed. The 
manufacturers will not increase their output until 
prices show a marked improvement, and the January 
cut will in all likelihood be as limited as that of De- 
cember. Prices are practically the same as a week 
ago, and a number of the larger manufacturers are 
refusing business at the lowest quotations on the 
market. 

SASS 

New Orleans, La. Sales are still reported ineonsid 
erable in volume. Prices continue weak and unsatis- 
factory. On export stock both price and demand are 
more satisfactory, although reports as to the volume 
of export business are more or Jess contradictory. 
Interior buyers still manifest keen interest in the mar- 
ket by numerous inquiries, but active buying is not 
expected until after January 1. The present eut is 
probably 60 pereent below normal. Manufacturers 
generally believe that the pronounced eurtailment has 
strengthened their position appreciably. The larger 
operators are standing sturdily for living prices and 
their example exerts a steadying influence. The pres- 
ent buying seems limited to the most pressing and im- 
mediate needs of the yard men, whose stocks are 
grown very attenuated. 

—_—~“—vCT_—errr~" 

Buffalo, N. Y. All yellow pine looks much the same 
to this market and the report is that the supply is so 
much greater than the demand that prices are at the 
mercy of the buyers. The idea is that there are so 
many mills in the trade that need money that they 
must run if there is any chance of buyers. So long as 
this notion is held, no matter if it is too severe on the 


trade, it will be hard to stiffen prices much. The 
wood is taking white pine places fast. 





Boston, Mass. Trading is very quiet. Receipts of 
southern pine have been fair during the week, but 
few orders have been received. Small mill timbers 
are not as firmly held as large sizes. For 14 and 16- 
inch timbers holders are very firm, as such stock is in 
small offering. 

——eeeaen 

Baltimore, Md. Business has dropped into the holi- 
day quiet, when the demand for lumber is lower per- 
haps than at any other time, and when every dealer 
will defer placing orders as long as possible. The ecus- 
tomary policy is, of course, accentuated this year by 
the general business situation, which tends to restrict 
inquiry. While retailers are not buying except in very 
limited quantities, wholesalers also are indisposed to 
lay in supplies and receipts are relatively small. 

——eeeeoerO 

Pittsburg, Pa. Some fair sized contracts were added 
to the books of the Pittsburg dealers the last week 
which call for delivery during 1908 and show that there 
is quite a little business in sight. Other orders upon 
which bids are now being received promise to add ma- 
terially to the yellow pine sales for the first month of 
the new year. A fairly active call for yellow pine rail- 
road ties has been made, which will come out in orders 
during the next few weeks. Prices are about stationary 
and shipments are prompt. 

Cleveland, O. ‘The activity of the market is no more 
than it has been recently although some wholesalers are 
of the opinion that business indications are somewhat 
brighter and that prices are becoming slightly stiffer. 

Oooo 

Columbus, Ohio. The market in southern pine has 
been weak, due to the lack of building. The winter 
season together with the unsettled financial condition 
has a depressing effect on the market. More building is 
anticipated later and dealers believe that the market 
wil] show improvement. 





North Carolina Pine. 


PPPLITI IS 


New York. There are good available supplies of 
North Carolina pine in and around this market and 
wholesalers have experienced only a limited demand 
during the last week. Whenever orders are placed 
prompt shipment is required, but there have been 
plenty of stocks offered for prompt shipment and re- 
tailers can safely rely on having their orders handled 
quickly for a short time at least. Prices are a little 
unsteady and the buyer of any large quantity has no 
difficulty in practically controlling the price. 

OPPO le 

Boston, Mass. Little new business can be reported. 
Yards are fairly well stocked and until there is a 
prospect of a better retail call they will not buy 
with any freedom. Flooring is slow of sale. Rift 
No. 1 is quoted at $38 to $39. Ceiling and partition 
are not active. Stocks of some grades at the south 
are rather large. 

Baltimore, Md. The full effect of the holiday period 
is felt and no movement of any consequence is ex- 
pected until after the beginning of the new year. 
Stocks are large, and the open weather has caused 
further accumulations, though the general shutting 
down of the bigger mills must tend to restrict the vol 
ume of lumber available. The policy of the manufac- 
turers is to avoid further congestion of the market, 
which will keep values where they are. In fact, in 
view of the high cost at which lumber has been pro 
duced quotations can not be further reduced without 
loss to the mills. 





Cypress. 


New Orleans, La. A new list, just issued, shows sev- 
eral advanees over the October list. ‘‘A’’ finish, 14 
and 16-inch, advances $1; 18-inch, $2. Select flooring 
and ceiling and No. 1 pickets are quoted at $1 advance. 
These are samples of advance in quotations, assigned 
to readjustment to meet stock conditions. On other 
items, according to reports, small concessions from list 
have in instanees been made. Taken all around, how- 
ever, the prices are held remarkably steady. Statistics 
for the December cut, showing it to be, for the eur- 
rent month, 19,726,000 feet, as against a normal De- 
cember output of 54,374,000, furnish substantial basis 
for the stability of the price. Buying is called quiet, 
although the demand is perhaps a shade better than ten 
days ago, and a fair volume of stuff is being moved. 
No marked revival is expected much before January 
15. Two schooner shipments were made during the 
week to Atlantic ports and several other vessels, for 
the same destinations are loading at the mills. No 
complaints of car shortage are heard. Shortage of or- 
ders is the general complaint but the curtailment has 
effectively prevented undue stock accumulations. 





i i i i el 
Chicago. An improved inquiry is noted in a num- 
ber of items in the cypress market. Inquiries for all 
grades suitable for manufacturing purposes are coming 
in freely and a fair volume of orders is expected 
early in January. A number of the tank factories are 
temporarily closed down and this has caused a falling 


off in the demand for that stock. As comparatively 
few of these factories have contracted for their spring 
supply of lumber, it will soon be necessary for them 
to send in their orders. , 

From present indications more cypress shingles than 
usual will be disposed of in this section this spring, 
although the needs of the south country are so great 
as to consume almost the entire product near the points 
of production. Cypress pickets are also in good de 
mand, Supplies here are light, especially in thick tank 
stock. Concessions from list prices are being made 
only on desirable orders. 

eee 

St. Louis, Mo. The cypress market has shown a 
slight stiffening tendency this week along with other 
hardwoods. Most of the buying has come from the 
factories but some of the large line yards have been 
quite heavy purchasers. Inquiries from retailers have 
been more plentiful and some very good orders have 
been booked. 

LAB BOO 

Kansas City, Mo. The Louisiana cypress manufac- 
turers are holding prices well in line and the market oe- 
cupies a strong position. They are not trying to in- 
duce the dealers to buy this month, believing it a bet 
ter plan to wait until there is a greater disposition to 
place orders. Reports from New Orleans indicate that 
considerable lumber is being shipped on old orders, and 
as the production has been shut off to a great extent 
this month, mill stocks are decreasing It is predicted 
that eypress mill stocks will be below normal by the 
time the dealers come into the market for their spring 
stocks, and there is at this time a noticeable scarcity 
of thick tank stock and a few other items. Cypress 
representatives here look for a nice improvement in 
the demand for both lumber and factory stock within 
the next two or three weeks. 

een 

New York. Orders for cypress are few and far be 
tween. The millwork trade, which consumes a large 
amount of cypress in this market, is slow and it is 
evident that it will be some weeks before any material 
strengthening in the situation will be noted. Prices 
are firm indicating that whatever stocks are available 
are in strong hands, and there is no inclination to 
urge buying on an unwilling market. Within a short 
radius of the city there are large supplies of cypress 
which can be shipped into the city promptly and these 
supplies are ample enough to take care of the small 
current orders now being placed. 

SO ee 

Buffalo, N. Y. The cypress trade is quiet, the mills 
holding firmly to prices, as they must do if they are 
to keep out of the rut that yellow pine has fallen into. 
It looks as though they would succeed for they ean 
afford to wait till the demand returns, which ought to 
be as soon as it does in any other wood, as this district 
usually consumes a good amount of cypress and needs 
it now. 

Baltimore, Md. Values have been fairly well main- 
tained, although quotations are in the man easier than 
during periods of heavy or normal movement, and man 
ufacturers proceed with caution so as to avoid over 
loading the market. As a result of this policy no 
heavy accumulations of cypress are to be found here, 
and a revival in activity would be shortly followed by 
a stiffening of quotations. It can not be said that 
cypress has slumped. Quotations have remained at 
figures which leave little room for complaint, and the 
readjustment with respect to the cost of production 
which is tolerably certain to take place will put the 
manufacturers in a good position. 





Shingles and Lath. 


Chicago. A fair movement for the season of both 
red cedar and white pine shingles to the retail and 
interior line yards is the only thing that is keeping up 
the shingle market at this season. The local demand is 
over until spring building begins. Prices are weak on 
all kinds of shingles and country yards are buying to 
advantage. Western manufacturers are sending large 
quantities of shingles to Chicago but many are being 
placed in storage in anticipation of a heavy spring 
trade. Most manufacturers are selling on a Coast 
basis of $2.80 for clears and $2.40 for X AX’s. 

SR eee 

Minneapolis, Minn. Some of the leading buyers are 
in the market picking up transit cars whenever of- 
fered at bargain prices. They evidently think it will 
do no good to wait for any better prices. Cars that 
have been consigned to commission men and sold on 
the auction principle have been bought as low as $2.70 
for stars and $3.30 for clears. At these prices most of 
the leading mills are not in the market, and they are 
waiting to see the trade back on a solid basis before 
trying to sell stock. 

—eeeaee 

Tacoma, Wash. But few orders for red shingles are 
coming in and not much business is being done. The 
mills continue idle and are making no plans to start 
up until the expiration of the time agreed upon. 
Prices quoted vary with conditions and there is really 
no market. The general belief is that spring business 
is going to be healthy. 





Seattle, Wash. Clears are principally in demand at 
prices slightly better than last week. The Atlantic 
(Continued on Page 89.) 
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ne a 8 or egy “aupest ar pi Barber Libr, Co. y ee Lr. Co, Giles. Co.. a Whitney & Son, Baxter D. . a ¢ Ee urtis Mfg. Co.w 
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Bitten pose. W.M...ccik _7| Pickering Lbr. Co.. W. R...e Cascade Lbr. Co........ om ‘ ; : : Cyclone Blow Pipe Co. ....w 127 
itter Lbr. Co., ber 64| Riner Lumber Co., The..ehz 60} Day-Luellwitz Lbr.Co. bl24s 74| Amer. Lbr. & Mfg. Co...aceik 1—Shingle Bands. DO OCT sons 5:6 6 0ca0c 
Rust-Owen Lumber Co... .a Radgers, W.C.......0.3055; 10| Dover Lumber Co. ........ Atlantic Lbr. Co., The.....ik 26] 5 _sningle Mill Machi DeanBros.SteamPumpWksu 95 
Sic-Goodiman Co" ad 64|Ruddodk Ones Opi, 0o.te Xx} Bl Dorado tbr, Co.,-..-0 yal aban Si Ea Voce ey rood Con evel of] Ped, bout Carnet Co.'v 18 
72 Py Dan ww eee eee Ste 908 ek piney . The oe 
Schotald Bross. ns am ©, [Saunders Lor Go, BG: 120| Falls Cty Lr. Co. Ltd. 0 72] pouring aicegge Bal Agime Stel Gogde Co. tt 97] piteraon Cathe ow 134 
Sehuette Co; Win, “= 69| Schultz Bros. . ef 131|Hume-Bennett Libr. Go. h3o 4 | Dawkins Lor. Co., W. if. ".-k 130] Am. Saw Mill Mchy. Co. : ip 124 Garden City .. we. .Wt 127 
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bee are br Co, A. T....am 95|Stetson Lbr. Co.......... e Klickitat Pine Lbr. Co....0 Keys-Fannin Lbr.Co.....ik 83|Clark Brothers......,.... q 113 aunt Rapids Veneer Wks.v 125 
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state in this grade is reported to be almost as good as 
it was at this time a year ago. There is also a little 
buying in the interior states. Transits are normal. 
Business placed now will meet better prices and 
promoter shipment now than later. 
~~ 

Kansas City, Mo. There is a slightly improved in- 
quiry for red cedar shingles and the jobbers here think 
that early next month there will be a perceptible im- 
provement in the demand. This month trade has been 
exceptionally dull and transit cars have been hard to 
dispose of. In fact many have been sacrificed at 
prices way below the market, to avoid demurrage, and 
these cars are about all disposed of. Transits via 
Billings are now scarce and offerings via the Trasfer 
are not as numerous as they have been. The jobbers 
here think that prices will brace up noticeably in a 
short time, and during the next thirty days or more 
shingles for prompt delivery will be hard to secure as 
there are no shipments being made from the mills. 

—eereere 

New Orleans, La. It is fairly evident that there has 
been some accumulation of the better grade cypress 
shingles, due to the sluggishness of the Texas demand. 
Over the country generally the demand for cypress 
shingles shows an increase, but the slump in Texas, 
which under normal conditions consumes probably half 
the output of the Louisiana mills, has upset the manu- 
facturers’ calculations. Best and primes may be had 
in abundance and reports of concessions are heard now 
and then. The lower grades continue scarce, heavy 
selling in August and September having cl leaned out ail 
surplusage. Lath are in good supply and prices are 
said to be steady. 

Buffalo, N. ¥. Some dealers in shingles are finding 
them a trifle firmer, in some instances getting an ad- 

vance of 15 cents ‘which is doubtless on account of 
the change over to all rail prices since the close of the 
lakes. There is a fair demand for them since the city 
building keeps up so well. All sorts sell well, the as- 
sortment being much greater than it was a year ago. 





Boston, Mass. Demand for shingles is moderate, 
but prices are well sustained under small offerings ot 
desirable stock. The very best cedar extracts can be 
sold in a small way at $4.25, but asking prices range 
from $4.10 to $4.25. Clears are quoted at $3.60 to 
$3.75. Demand for lath is fair. Slab lath, 15¢-inch, 
are quoted at $3.65 to $3.75. But few buyers will pay 
the outside price. Roundwood lath will soon come 
onto the market. 





Cleveland, O. There is only a small demand for red 
cedar shingles at this time and prices are somewhat 
unsteady. The market has a good supply on hand and 
there will probably be but little buying for the next few 
weeks. Lath prices are quite firm with nice demand 
reported. 





Columbus, Ohio. Continued weakness has developed 
in the market for lath and shingles. A falling off in 
the number of cars in transit had the effect of helping 
prices but there is a woeful decline in demand. Prices 
are about $50 a thousand off for shingles and a like 
decline is reported in lath. 





Cooperage. 





Chicago. The cooperage market is almost at a stand- 
still here, a light demand for pork and oil barrel coop- 
erage being the only noticeable feature. Nominal 
prices subject to shading may be given as follows: 
Tierce hoops, $16 to $17 a thousand; 6-hoop iron tierces, 
$1.50 to $1.55; 8-hoop, $1.55 to $1.60; white oak pork bar- 
rels, $1.55 to $1.60; staves, $40 to $43; pork barrel 
staves, $30 to $31; ‘pork hoops, 9 to $10; hickory box 
stamps, $30 to $14; flour staves, $10 to $11 a thousand; 
for No. 1 elm, $10 to $11; 30-inch elm, $10.25 to $11; 
basswood flour barrel heading, 10 to 10% cents a set; 
tierce heading, 20%4-inch, 26 to 28 cents a set; pork 
heading, 20 to 21 cents a set; gum syrup barrel staves, 
$28.50 a thousand; hickory flour hoops, $6 to $6.50 a 
thousand; coiled elm hoops, $9.75 to $10.75 a thousand; 
beer barrel staves, $125 to $130 a thousand; full dress 
staves $5 more. 





Railroad Ties. 


Chicago. The practical closing of the season for 
railroad construction everywhere but in the south has 
made the tie market extremely dull. With the ex- 
ception of white oak, on which prices aré firmly held, 
the market is weak. "The railroads are buying ties for 
repair work only, and the creosoting plants are the 
only large purchasers at present. The production of 
ties promises to be universally large. 








Advertisements will be inserted in this department 
at the following rates: 


For one week, - ° . 26 cents a line. 
For two weeks, -« - - 465 cents a line. 
For three weeks, - . - 60 cents a line. 
For four weeks, - ° ° - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display pt the headi can be admitted. 


Remittances to accompany the order.. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


| Too fate To Classify | 


WANTED-—POSITION 
As sales manager by young man old in experience. Con- 
nected with well established yellow pine manufacturing con- 
cern with good record. Would accept position as sales 
manager with manufacturing concern. 
Address “T. 31.” care AMERICAN LUMBERMAN. 


WANTED—HARDW0OOD STUMPAGE. 

I wish to purchase small tract of hardwood stumpage and 
20 to 30 M ft. mill, together or separately, from owner who 
will make low price for quick sale. Timber must be well 
located and good logging proposition. Give full particulars 
in first letter. 

Address 














“T. 32,” care AMERICAN LUMBERMAN. 


FOR SALE—-LUMBER YARD. 

Only yard in city in center of Illinois oil field, doing bust- 
ness of $6,000 per month, and this can be more than doubled. 
Have more business than I can attend to. Address 

HARRY BEB. OTEY, Robinson, Il. 


WANTED—OFFICE MANAGER. 

Lady or gentleman. Also machinist that understands 
woodworking machinery, and who have some capital to in- 
vest in new location with old reliable company. No better 
investment offered. For further particulars write 

“MACHINERY,” care AMERICAN LUMBERMAN. 


WANTED-TO EXCHANGE 
$6,000 stock in established manufacturing concern for rough 
or machined yellow pine = at mill or in transit. For full 
particulars write N. A. WEBSTER, Malvern, Ark. 











WANTED-POSITION AS GENERAL SUPT. 
Of mill manufacturing all grades of in and outside trim. 
Conversant with all branches of the building business. Come 
highly recommended. 
ddress “H. T. K.,” care AMERICAN LUMBERMAN. 


WANTED—LUMBER SALESMAN 
For Nebraska. Only thoroughly experienced in that state 
need apply. Address “T. 21,” care AMERICAN LUMBERMAN. 


WANTED-—TEAMS & LOGGING SLEIGHS. 
Near Heofford Junction, Wis. Address 
B. A. GOODING, Wausau, Wis. 


MANAGER WITH LONG EXPERIENCE 
In hardwoods, pine and cypress from tree to consumer wants 
position with first class lumber company handling 10,000,000 
to 30,000,000 yearly. Thoroughly understands logging, man- 
ufacturing and grading. Strictly sober and married. High- 
est references. Business reasons’ for changing. 

ddress “T. 20,” care AMERICAN LUMBERMAN. 

















DO YOU WANT A SITUATION? 

Advertise now. An advertisement placed in the Wanted 
Employment columns will bring —_ os Fm before the 
eyesof people who are looking for (24 vent some- 
thing, write the AMERICAN € UMBERMAN icago. 


WANTED—TIME CLOCK 
For 150 to 200 numbers, een Dey manufacture. Give 


description a 7 Be 
S$ COOPERAGE CO., Martinsville, Ind. 
WANTED 


Practical all around band saw hardwood mill foreman. 
Also a sawyer and a setter and a filer. Capacity of mill, 
25,000 feet per day. State age, experience and wages ex- 
pected. Address “T. 19,” care AMERICAN LUMBERMAN. 


AN EXPERIENCED 
Yellow pine manufacturer and wholesaler would like to 
arrange to represent some good concern in the south. Can 
secure business enough direct to make office pay handsomely. 
Best of references furnished. 
Address “T, 23,” care AMERICAN LUMBERMAN. 


WANTED 

Strictly up-to-date saw mill foreman for our double band 
mill. Must be strictly sober,man, able to keep mill going 
and get maximum amount of well manufactured lumber. 
Mill runs ten hours a day and we are located in the hills, 
consequently healthy. When replying state age, whether 
married or single and salary wanted. Also send references 
covering your career and state when you could report for 


duty. 
FOURCHE RIVER LUMBER CO., Fourch, Perry Co., Ark. 




















[ Too fate To Classify 


WANTED-—BLACKSMITH 
For our woods camp. Must be a good horse and mule shoer 
and cant hook maker. Camp is a large one and is situated 
in the hills, consequently healthy. When replying state age, 
salary expected <_< when could onpen for duty. Also give 
references from former emplo 
FOURCHE RIVER LUMBER CO, Fourch, Perry Co., Ark. 


ESTIMATOR WANTED. 

Want a man who is thoroughly competent to figure on 
millwork. Mill located in southwest. Will pay good salary 
to experienced and competent man. 

Address “T. 24,” care AMBRICAN LUMBERMAN. 


BARGAIN, TIMBER LIMITS. 
700,000,000 feet at 25 cents per thousand. Convenient to 
town of Kamloops on main line Canadian Pacific railroad. 
Address “R. 37,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS LOGGING SUPT. 
Logging cypress with skidder or pull boat. Four years’ 
experience. Age 35. Sober and reliable. Capable of hand- 
ling men to best advantage. Best references. Address 
N. M. COONER, St. Petersburg, Fla. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN, 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 























REMOVAL 20 DAY SALE 
On our large stock of second hand machinery at Stevens 
Point, Wis., which includes one new 8” steam feed; one 9” 
steam feed, nearly new; one center crank engine, 9x12; one 
new 4-saw edger; one new 20-foot trimmer, and shingle 
mill machinery too numerous to mention. 

We also carry a large stock of boilers, engines, edgers, 
trimmers and lath mills. Let us know your requirements, 
for we may have just the thing at a bargain. 

J. T. SIMONSON & CO., 
Muskegon, Mich. 





BAND AND ROUND SAW FILER WANTS 
Position. Have had twelve years’ experience in all kinds 
of timber. Can come at once. Al reference. Write or 
wire “BAND SAW,” Catlettsburg, Ky. 


YOUNG SASH & DOOR MAN 
Experienced on road and in office. References. 
Address “T. 29,” care AMERICAN LUMBERMAN. 








WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the American LUMBERMAN. We sell anything that is sal- 
able. We reach the people. Let us be your salesman. By 
advertising you would find an easy way to make a sale 
A trial will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED-POSITION BY BAND SAW FILER. 
Have had long experience in the hardwoods north and 
south; also in box factory work. Best reference as to 
habits and ability. Address 
“REX,” 320 Cedar St., Chattanooga, Tenn. 


WANTED-—PARTY WITH $1,000 
To take an interest, n established planing mill. Position. 
Address T. 28,” care AMERICAN LUMBERMAN. 











WANTED—ADDRESS 
Of parties buying domestic and export walnut logs and 
stumps, both straight and figured. ive specifications and 
prices. Address “T. 27,” care AMERICAN LUMBERMAN. 


FOR SALE—A MODERN AND UP TO DATE 
Sash, door and interior finish factory. Capacity, fifty men: 
doing good business, largely special work. Situated ia Ohio; 
good shipping en ty or part interest may be purchased. 

dress . 26,” care AMERICAN LUMBERMAN. 








CLIMAX TALLY BOOK. 


The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. Address 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 





WANTED-POSITION 
By a hustling young yellow pine man as representative of 
manufacturer. “St. Louis and vicinity territory preferred. 
Address CHARLES BE. ART 
1210 Wright Bldg., St. Louis, Mo. 


STENOGR:+ PHER 
Wants position as order and billing clerk; five years’ ex- 
perience in wholesale lumber business; best of references. 
Address “T. 25,” care AMERICAN LUMBERMAN. 


WANTED-—TO RENT, + weeeaeceed BUY 
A wide flange Shay engine at o 
HOWARD & PERKINS LU MBE R CO., Wadley, Ga. 











FOR SALE—WE WILL EXCHANGE 
Many thousands of dollars’ worth of information for $20. 
See “History of the Lumber Industry of America.” Address 
= LUMBERMAN, Publishers, 315 Dearborn St., 
cago. 





A RETAIL YARD DESIRES THE SERVICES 
Of a first class manager, familiar with Chica trade. One 
who can invest some money preferred. Splendid opportunity 
to right man. 





Address “T. 30,” care AMERICAN LUMBERMAN. 
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Wanted: Employees 





WANTED, 
First class male stenographer and office assistant ; 
experience ; also good in figures. 
Address “ZT. 10,” care 


WANTED-SUPERINTENDENT AND 
Estimator for planing mill, sash and door factory, 
understands plans = details and is a practical man. 

Address . 16,” care AMERICAN LUMBERMAN, 


WANTED-—-YARD MANAGER 
ior retail lumber yard in Illinois. Write, giving experience, 
reference ‘and salary expected. 
Address ae i 


WANTED-A FIRST CLASS 
Lumber bookkeeper with experience in auditing. A good 
opportunity for a first class man. State age, give salary, 
married or single and give reference in first letter and ad- 
dress in own handwriting. 
Address “T. 9,” care 


WANTED—MANAGER 

For commission business. Experienced man, 
oughly familiar with buying, selling and 
southern hardwoods. Young man preferred, 
to accept nominal salary on_ start, with 
profits. Chance to make good if you have 
State age, present | employment dnd references. 

Address “Cc. E. C.,”’ care AMERICAN LUMBERMAN. 


lumber 


AMERICAN LUMBERMAN, 





who 





care AMERICAN LUMBERMAN. 





AMERICAN LUMBERMAN. 





who is thor- 
inspection of 
who is willing 
percentage of 
the ability. 





WANTED-INFORMATION. 
One thousand questions answered in “The Curiosity Shop,” 
a new book. Address AMERICAN LUMBERMAN. 


WANTED—MANAGER 

For a large band mill with band resaw in the hardwood 
district of the south. Must have man capable of running 
factory preducing various small articles made from the 
lower grades of lumber. As this man: iger will have under 
his charge several hundred employees ‘and about $500,000 
worth of property he must necessarily be a man of expe- 
rience and ability. 

Address “—_. ¢;” 


WANTED-—A BOOKKEEPER 
One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN. 


WANTED 
Reliable lumber commission men - handle our pine and 


hardwood on strictly commission bas 
: DEE <MER MANUFACTURING C 0. * philadelphia, Miss. 





care AMERICAN LUMBERMAN, 








| Wanted:Employment | 


SITUATION WANTED 
ty up to date retail yard manager: have made money for 
nryself and can make it for you; can estimate from plans and 
draw plans if necessary. 


Address “T, 12,” care AMERICAN LUMBERMAN. 





WANTED-—BY A LUMBERMAN 
Of thorough experience in the eastern, northern, southern, 
and two years on the Pacific coast, a position as assistant 


manager, salesman, superintendent of manufacture and 
shipping, or purchasing agent on the Pacific coast. Refer- 
—. At. Address 

LL MACK, 314 Second Ave., West, Duluth, Minn. 





A FIRST CLASS SAWYER 
Desires a position in a modern mill; have had 12 years’ 
experience and can come at once. 
Address “S. 4,” care AMERIC AN LUMBERMAN. 
WANTED. 

A young man with eight years’ experience in manufac- 
turing and handling of lumber from stump to market would 
buy part interest of retail yard, saw and planing mill, or 
accept a good position. 

Address 7G, <. 


WANTED-—POSITION AS LUMBER SALESMAN. 
Twelve years’ experience. Thoroughly familiar with pop- 
lar, cypress and all hardwoods. Can furnish best of refer- 





T.,”’ Oak Grove, Va. 





ence. Open for position January 1. 
Address “He. ag 
4445 Euclid Ave., Winton Place, Cincinnati, Ohio. 





BAND SAWYER WITH 5 YEARS’ EXPERIENCE 
Wants to make a change in first class mill. Can come at 
once. Address “M. 30,” care AMERICAN LUMBERMAN. 


WANTED-SITUATION. 

High class man in hardwood lumber; capable of handling 
sales or buying end; thoroughly posted in consuming and 
producing sections ; open for ‘engagement January 1. 

Address “S. 10," care AMERICAN LUMBERMAN, 


POSITION WANTED 


In a hardwood mill as foreman or superintendent. All 
around man and am looking for permanent position. 


Address “S. 3," care AMERICAN LUMBERMAN. 


PLANING MILL MAN WANTS POSITION 
Fifteen years in yellow ~~ mills. Age 33, married and 
sober. Address “J. 15,” care AMERICAN LUMBERMAN. 


HIGH CLASS BAND FILER 
Is now cpen for position. Can come at once. A No. 1 ref- 
erence. Address “S$. 23,” care AMEKICAN LUMBERMAN. 

















Wanted: Mill Mechanics | 








WANTED-—A COOK. ale ia 

One like McDonald, the cook. in “Forest sand. ae 

a book and read about him. $1.% 25. AMERICAN LUMBER- 
MAN, Publishers. 


Wanted: fumber Salesmen 


WANTED—MAN TO ACT AS SALESMAN 
And foreman in retail lumber yard in city; must be strictly 
temperate. Address ‘IT. 2." fiw AMERICAN LUMBERMAN. 


WANTED-—SALESMEN 
To sell Upright red cedar shingles in Indiana, Illinois, Iowa, 
Michigan, Wisconsin, aw Missouri, West Virginia 


and Pennsylvania. Ad 
CONSOL IDATE > LU MBER & SHINGLE CO., 
Bellingham, Wash. 























SALESMAN WANTED. 
Salesman to sell hemlock lumber and pine 
per car commission. 


Address “3.” 


Wanted:Employment | 


WANTED-POSITION AS MANAGER 
Of pine or hardwood plant. Am handling large band and 
planing mill and hardwood flooring plant now; concern has 


lath; $7.50 


care AMERICAN LUMBERMAN. 








cut out. Have handled atl kinds of logging and had thor- 
ough experience from stump to customer for ten years. 


Will furnish best of reference. 
Addvess ‘7 3,” care 
WANTED-—TO SELL ON COMMISSION 

For manufacturers of hardwoods, yellow pine and white 

cedar shingles, ¢ ‘entral Ohio territory 
Address “R. 33," care AMERICAN LUMBERMAN. 


CYPRESS AND YELLOW PINE SALESMAN 
Wants situation. Thoroughly familiar with Illinois terri- 
tory. Can command good trade. Interview desired. 

Address “‘T. 5,” care AMERICAN LUMBERMAN. 


AMERICAN LUMBERMAN. 











CASHIER OR BOOKKEEPER. 
Young man 26 years of age, 8 years’ experience, would be 
pleased to correspond with a contracting or lumber company ; 
at present employed; salary $1,200. 
Addvess “y. 42° care 


WANTED-POSITION 
As manager or superintendent of some yellow pine plant in 
the south. Would prefer managing logging railroad and 
estimating timber. Can give Al reference. 
Address “T. 18,” care AMERICAN LUMBERMAN. 


AMERICAN LUMBERMAN. 








WANTED-POSITION. 

I have been engaged in the lumber business in eastern 
and western Washington for the past eight years. I have 
a large acquaintance with the saw mills and am desirous of 
procuring a position with some good lumber company in the 
east as their purchasing agent for eastern shipments. The 
best of reference as | to character and ability. 

Address “T. 15,” care AMERICAN LUMBERMAN. 


COMPETErT YOUNG MAN 
Bookkeeper and stenographer wants position at saw mill 
town; six years in lumber office; sober, steady, best refer- 
“mces ; satisfaction certain. THAD. WAY, Metcalfe, Ga. 








BAND FILER WANTS *OSITION. 
References given. Can come at once. 
J. B. RICKER, 608 57th Ave. North, West Duluth, 


TRAVELING SALESMAN WANTS SITUATION. 
Territory preferred, Ohio, Indiana or Illinois. Fifteen 
years’ experience in. a hard and softwood. 

Address 7. 33,” care AMERICAN 


THOROUGH OFFICE MAN 
wants position with southern yellow pine or 
cypress mill, or with a coast manufacturer. Eight years’ 
experience in lumber business. Al references. 

Address “S. 16," care AMERICAN LLUMBERMAN. — 


PRACTICAL SASH, DOOR & LUMBERMAN ~ 
28 years old, wants position as manager of line yard. Nine 
years’ experience in line yards and sash and door manufac- 
ture. Al referenc es. 
Address 


Minn. 





LUMBERMAN. 





27 years old, 





17,” care AMERICAN LUMBERMAN. 
Ail SAW MILL MAN 
Will be open for position January 1. Am 
as mill superintendent in large southern mill. 
position in saw mill. Best of reference. 
Address “S. 15," care AMERICAN LUMBERMAN. 
WANTED-—POSITION AS MANAGER 
Of large hardwood manufacturing plant in the south. 
Address “S. if care AMERICAN LUMBERMAN. 





now employed 
Can fill any 








WANTED-—POSITION AS SUPT. 
For a sash, door and interior trim factory. Ten years’ ex- 
perience. Make details, bill from blue prints. A1 reference. 
Address “gS. 22,” care AMERICAN LUMBERMAN. 


, 








POSITION WANTED 
By married man, 28 years old, with 9 years’ experience 
in all departments of the yellow pine business, having been 
on the road as buyer and inspector. Also some experience 
selling in the north but most of my time has been in the 
manufacturing end and have for the last year managed a 
30,000 capacity mill. Be sy to take position first of year. 
Address t. 32,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
By an expert band saw filer; double band or double cutter 
preferred. References: Vansant, Kitchen & Co., Ashland, 
Ky.; Madera Sugar Pine Co., Madera, Cal.; Simonds Saw 
Co., Portland, Ore. P. M. BUNDY, Yale, Ky. 


CRUISING, LOGGING & MILLING EXPERT 
Accurate estimates and reliable information furnished from 
A to Z in all woods on any piece of land in America. Correct 
topographical maps made; number, size and quality of trees 








and logs given on each 40 or tract; railroad laid out; mill 
sites located; best use of timber designated ; bankers and 
loaners of money carefully guarded. Expert lumber in- 


spector etc. Fidelity unsurpassed, 
Kvery demand regarded sacredly. 
experience in all its branches north and south. 
references if ee Address 

J. A. CLARK, P. O. Box 733, Houston, Tex. 


WANTED—POSITION AS BAND SAW FILER. 
Kight years’ experience in woods of north, south and west, 
on single and double cut saws. Will guarantee good results. 

Address “R. 22,” care AMERICAN LUMBERMAN., 


BOOKKEEPER AND CASHIER 
Wants position on North Pacific coast. Several years’ all 
around experience in mill office and yard. Address 
“YOUNG LUMBERMAN,” P. O. Box 711, Hoquiam, Wash. 


WANTED-POSITION. 
Supply and outfit man, used to buying. Can look after 
logging ; north, south or west. Married. 
Address “R. 19,” care AMBRICAN LUMBERMAN. 


absolutely incorruptible. 
Over 40 years’ continuous 
Gilt edge 











|_Wanted:Cmployment | 


ESTIMATOR OR MANAGER 
Wants position with sash, door and trim concern. Can 
estimate from ists or‘plans and list, detail and bill work 
fo mill. Tas general office and executive experience. Man- 
aged own business two years. Now running trim depart- 


nent in large lumber company, New York City. Prefer 
Texas or the southwest. 
Address “S. 27." care AMERICAN LUMBERMAN. 





SALESMAN WANTS POSITION. 
I have road and office experience in all southern woods. 
Address “N 28,” care AMERICAN LUMBERMAN. 


EXPERT BAND FILER NORTH ANDSOUTH | 


Desires to _— a change; guarantee satisfaction on single 


or double mill ; can come on short notice. Reference: Sumner 
Lumber Company, Zuber, Fla., present employers. State 
wages paid in first letter. 

Address Cc. E. FARLEY, Kendrick, Fla. 





MAN THOROUGHLY FAMILIAR 
With hardwood business, controlling output of several mills. 
wants to represent large hardwood concern as buyer through 
the south, with headquarters in Mobile, Ala. Highest refer- 
ences as to competency and reliability. 
Address “R. 12,” care AMERICAN LUMBERMAN. 








WANTED-— POSITION 
As woods and railroad supt. Competent man, 15 years’ expe- 
rience logging operations in Michigan, desires position as 
supt. of logging operations with reliable concern. Location 
immaterial ; control competent labor for railroad and woods 
operations. First class references. 
Address “P. 18," care AMERICAN LUMBERMAN. 
WANTED-—POSITION AS SUPERINTENDENT 
Or foreman of planing mill; 16 years’ experience; Al refer- 
ences. Must be where there are schools and churches. No 
place considered that don't pay a salary of $150 per month. 
Address “P. 25," care AMERICAN LUMBERMAN. 


FOR SALE—ENTIRE INTEREST 
In “In Forest aaa the most a poetry book of 
the year. $1.2 AMERICAN LUMBERMAN. 


ASSISTANT BOOKKEEPER & STENOGRAPHER 
Young married man with one year experience as stenog- 
rapher with lumber company and one year experience as 
clerk with commission house desires to locate with lumber 
company; prefer south Am thoroughly capable and can 
show excellent past record. ‘ 
Address “P. 17,” care 











AMERICAN LUMBERMAN. 


ARE YOU WANTING HELP? 
A small advertisement inserted in the “Wanted Employ- 
ees” column will get you experienced help. Send us your 
ads. AMERICAN LUMBE RMAN, Chicago. 


WANTED-A POSITION 
With hardwood manufacturing firm. The undersigned, 
widely experienced in hardwoods as yard owner, manager, 
buyer and salesman, desires to form alliance with well 
established hardwood manufacturing concern and represent 
them in the north with headquarters at C hicago. References 
as to integrity and ability promptly supplied. 
Address M. 25," care AMERICAN LUMBERMAN. 





THE WANT GETTER 
Quick a at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN L 1 
a eet tear c CA UMBERMAN. 
AMERICAN LUMBERMAN, 





315 Dearborn St., Chicago. 


WANTED-GENERAL MANAGEMENT 


Of reliable saw mill operation manufacturing 50,000 to 





75,000 per day, hardwoods or pine; north or south. Thor- 
oughly practical experience in all departments. Good sys 
tematizer. extensive and valuable acquaintance with re- 


quirements central and eastern states. 


Highest references 
Address “M. 12," ¢ Shest references. 


care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
With targe concern as buyer or salesman. 
take entire charge of office. At present 
of the largest concerns in the country. 
quainted with entire eastern territory. 
Address “C. 5," care AMERICAN LUMBERMAN, 


BOOKKEEPER OR CASHIER. 

Wanted, position as bookkeeper or cashier by single man 
34 years old, strictly sober and good habits. Have had five 
years’ experience in lumber accounting, both manufacturing 
and wholesale. Not afraid of long hours and hard work. 
Salary, $1,500 per year, 

Address a 





Competent to 
manager for one 
Thoroughly ac- 





10," care AMERICAN LUMBERMAN. 


{ Wanted: Tinber-imber Lands 


WANTED—NICE TRACT TIMBER. 

I have a good stock farm with excellent buildings in 
eastern Michigan as part payment for a good tract timber. 
Give full particulars of what you have to offer. 

Address “S. 25," care AMERICAN LUMBERMAN. 


WANTED-—LARGE TRACT TIMBER LAND 
Southwest. Must be bargain. Send full particulars. 
cipals only. 

A. L. THOMPSON, 1215 1st Nat. 











Prin- 
Bank Bldg., 
WANTED—TIMBER. 


I want small tracts of heavy virgin timber land. Must 
be bargain. M. H. BAIN, Marion, Ohio. 


WANTED-TO BUY ON STUMPAGE BASIS 
And pay for as sawn or shipped, one to two hundred million 
hardwood or pine. Will put up a double band mill at once. 
What have you to _ offer? Address “FINANCIALLY 
RESPONSIBLE,” care AMERICAN LUMBERMAN, 


WANTED—TO PURCHASE LARGE TRACT 
Of lower peninsula Michigan timber lands, running largely 
to hard maple, hemlock and white ash. 5 
Address WADE BROS., Traverse City, Mich. 


WANT— LONGLEAF } YELLOW PINE TIMBER 
We have some cash and excellent Indiana income prop- 
erty, also fine Illinois farm, to exchange for one hundred to 
one hundred fifty million feet yellow pine tract. Give full 
particulars of what you have to offer. 
Address P. 0. BOX 56, Marion, Ind. 


Chicago. 














YARD FOREMAN OR HARDWOOD INSPECTOR 
Wants position at once. 


ddress 15,” care AMBRICAN LUMBERMAN. 





WANTED-—LONG LEAF PINE. 
eis if feet (or more) will please address 
. 51," care AMERICAN LUMBERMAN, 


Owners of ‘ 
at once, 
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The Home of High Grade Belting 











We call the special attention 
of Southern Mill Operators 
(both saw and planing mill) 
and those located in damp 
climates to our 


WATER- 
PROOFED 
BELTING 


our new method double belts. 





Moloney-Bennet Belting Company, 


76-80 Franklin St., CHICAGO. 


224-230 Randolph St., 


among the foremost on the market and because it stands 

today ‘ “unequaled” is the best evidence that its manufact- 
urer has kept abreast of modern methods and the advanced demands 
of the trade. To convince yourself of the above statements, try 
our polished surface flooring, tongued and grooved, hollow backed, 
with matched ends and holes for blind nailing— —you'll find it re- 
duces the expense of laying and polishing. 


PF’: thirty- three years Wilce’s Hardwood Flooring has been 


Our Booklet tells all about Hardwood Flooring 


and how to care for it—also prices— and is free. 


TheT. WilceCo. 


22nd and Throop Sts., CHICAGO, ILL. 
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NEW ORLEANS BRANCH, 


824 Baronne St., 
NEW ORLEANS. 








MILWAUKEE BRANCH, 


117 W. Water St., 
MILWAUKEE. 





DENVER BRANCH, 


1562 14th St., 
DENVER. 














Maple and 
Oak Flooring. 


The Thos. Forman Company, 


Local Managers ot Warehouse, MAGOVERN & BOWEN, 29 Broadway, New York. 


We manufacture it from superior stock in 
a modern and strictly up-to-date factory 
and constantly carry a well assorted stock 
on hand which enables us to fill all orders 
promptly. 


OUR NEW YORK WAREHOUSE 


located at 58th Street and 11th Avenue, 
was built to’ facilitate the handling of the 
trade only at this point and in it we have 
constantly 800,000 feet of flooring in per- 
fect condition ready for all rush orders, 


PHONE AND TELECODE. 


DETROIT, MICHIGAN. 
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J. D. BARRETT. C. ZIMMERMAN. 


So iia Logging Horses! 
— —— erry Logging Horses! 


We have on hand several hundred head of 
good, young, heavy logging horses, weighing 
from 1500 to 1800 pounds and ready to go into 
work, from which you can readily select what 
horses you need. 

Remember that we stand back of every horse 
we sell. Part time given if desired. 

References:—First National Bank, Minnea- 
polis; American Exchange Bank, Duluth; Na- 
tional German American Bank, St. Paul. 
















Pegg 


RRETT & ZIMMERMAN'S 


AYIRVAT AY LIOR eer A = = 7 
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re oe ee eee Barrett & Zimmerman, 


MIDWAY HORSE MARKET, 











Tc Phone oes, ©" ST. PAUL, MINN. 








“WHITE” ROCK 


MAPLE 
FLOORING 


MEANS SATISFACTION. 
TRUE TO GRADE. 
PERFECT WORKMANSHIP. 











ABE KLEE & SON 


LUMBER 
HORSES 


OUR SPECIALTY 


Be sure you are getting the best. 
Don’t make price the sole criterion. 
Our superior facilities are worth your consideration. 


W. H. Wurte Co. 


General Sales Office Majestic Building, 


Saw Mills and Factory ° ° 
ia ary, mcr, Detroit, Mich. 





We supply the largest lumber com- From 250 to 500 Head 
panies and other large mercan- on hand at all 
tile houses throughout this country. times. 


REFERENCES FURNISHED UPON REQUEST. 
CORRESPONDENCE SOLICITED. 


‘PHONE 270-276 N. Center Ave. 
MONROE 1006 CHICAGO, ILLINOIS 





iz Sugar Pine, Factory Plank, Bevel Siding, | HUME-BENNETT ~~ » 
Mouldings and Box Shooks. Telecode. 
White Pine, and 7 : LUMBER CO., 


Annual Capacity Saw Mills (Successors to Sanger Lumber Co.) 


| Redwood Lumber woe 2 2S SANGER, Fresno Co. - CALIFORNIA. 


SAW AND PLANING MILL ANNUAL PRODUCTION 1!00,000,000 FEET 

















MANUFACTURERS 
MILLS: 


_ MANUFACTURERS H. H. WHELESS, President, 
rg a oat F D P.4 L U trast ie E fw ¢ J.C. MOLACHLIN, V.-P. & Mgr. 
MONTROSE, LA. 
CAMPTI, LA. H. J, ALLEN, Sec, and Treas. 
YELLOW PINE 


i SHORT LEAF ST. LOUIS, MO. STEAM DRIED 


~ 
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EDWARD HINES, President. L. L. BARTH, Vice-President. Cc. F. WIEHE, Secretary. 


Edward Hines Lumber Co. 


Lincoln Street, South of Blue Island Avenue. 


CHICAGO. 


HEADQUARTERS FOR EVERYTHING IN LUMBER. 











We have a large stock of 1 inch, 2 inch and 3 inch Hard Maple, suitable 


for flooring in Warehouses, Freight Depots, etc. Also for Planking, Drive- | 





ways, Coal Yards, Lnmber Yards, Grain Elevators, etc. For strength and 
wear it is far superior to other woods. Write us for special prices, 





Lath generally scarce—we have all kinds. 
Timbers up to 70 feet any size. Joist up to 36 feet ong and up to 3x14 in size. 
Always in Stock. 

















. Long Distance Telephone, Do not waste time in asking if we 
Prompt Ser V 1¢cé “CANAL” 349. have it. We always have it. 
Western Union and Postal Wires run direct to Send your orders. We will do the 
Guaranteed. sdalion any 
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Eliminates all trouble of sagging, shrink- 
ing and swelling doors—insures a per- 
fect fit all around and all the time by the 
simple turning of a screw. All these 
door problems are effectually and ever- 
lastingly overcome by 


Moen’s Adjustable Door Frame 








Can be used for any door—placed in any wall, no special 
construction of walls being necessary, either inside or out- 
side—or used in connection with any trim, with or without 
transoms over door, and wherever used makes the door abso- 
lutely adjustable to all contingencies leaving no unsightly 
cracks for drafts etc. 

Saves Labor and Work in Hanging a Door 
and appeals readily to sash and door men, dealers and builders 











who keep abreast of the times. 








DJUSTABLE 
JAMB 








q WRITE NOW FOR FULL PARTICULARS AND BE 
IN READY TO TELL YOUR CUSTOMERS ABOUT 
Sectional view showing device in IT WHEN THE QUESTION COMES UP. 
ae position on movable jamb. 








The Calmar Manufacturing Co., Catmar, Towa. 
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Methods is open and above board. We don’t say one thing ahd do 
another, but you can depend on us when we say we Sell to legitimate 
dealers only. 


Quick Shipments 


On all orders for regular stock sizes we can insure shipment same 
day order is received for anything in 


Sash, Doors, 
Mouldings, Etc. 


Our catalogue No. 48 is full of snappy mantel designs and at the prices we are naming for them there 
really is no reason why retailers should not get their share of this business. Shall we send you one? 


John A. Gauger & Co., 


JOHN A. GAUGER, Pres't. West 22nd and Laflin Sts., CHICAGO, ILL. 


HARRY S. KNOX, Sec’y. 
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Plant at Wendling. 


O ' F ‘ 
regon ir ( 8 ) A Glimpse of our Soft Siletz Yellow Fir Timber, 
‘ ’ PRN e & 
Having the largest capacity of any concern operating in Oregon Fir 
(Oregon Pine) we are able to fill orders of almost any size and variety 0 i f Z 5 [W lf (i il df 


promptly. We manufacture everything in Fir and constantly carry a 


large and well assorted yard stock together with FOR THE EASTERN YARD TRADE OUR SPECIALTY 
LONG TIMBERS 57? and CAR MATERIAL WE ALSO HANDLE 

Fir Doors and Sash, Porch 

Columns, Red Cedar Shingles 


Booth-Kelly Lumber Co., FALLS GITY LUMBER CO., 


EUGENE, OREGON. PORTLAND, OREGON. 


HOWARD W. HANNA, T. G. ROBERTS, R. & R. G. HUTCHINS, 
Denver, Colo. "°” S04 Kot Bldg, San Francisco, Cait, Great Northern Bldg, Chengo. Mills at FALLS CITY, OREGON.  :: — Capaoity (two mills) 35,000,000 Feet Annually 
’ . ee 9 . . 





Write or wire at our expense for anything you want. 
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SAW AND SHIP 100,000,000 FEET YEARLY OF 


North Carolina Cork White Pine 


WEST VIRGINIA 


Yellow Poplar and Hardwood 


DRY KILNS AND PLANING MILLS. 
ALL OUR MILLS RUN THE YEAR ROUND. 


SEND US YOUR 
INQUIRIES 
AND ORDERS. 





Philadelphia Office: 


1402 Land, Title 
& Trust Bidg. 





POPLAR 


WIDE 
SOFT 
YELLOW 





The kind of Backing You should have. 


Yellow Poplar Lumber Co. 


COAL GROVE, OHIO. 
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White Pine 
Hardwood 
Lumber 


“@) Handling lumber in our yard at Tonawanda. 





Maple and 
Oak Flooring, 
Shingles, Lath 
And Pickets. 


Special Attention Given to Prompt Shipments. 
Capacity, 60,000,000 Feet Yearly. 


The Eastern Lumber Company, 


ESTABLISHED 1886. 
H.C. HORNBY, Pres't & Treas. 
RM. WEYERHAEUSER, V-Pres’t. 
HUGO SCHLENK, Secretary 


GEO. F. HAWLEY, Manager. Tonawanda, N. Y. 




















ASSOCIATED PRODUCERS OF WHITE PINE AND CEDAR. 





JOHN W. WELLS, Pres’t. GEO, P. EISMAN, Sec’y. 
A. C. WELLS, Vice-Pres’t and Gen’l Mgr. DANIEL WELLS, Treas. 


LUMBER J. W. WELLS LUMBER CO. © stnczes 








SHINGLES 
BY CAR OR CARGO. 
BY CAR OR CARGO. MANUFACTURERS AND DEALERS 
t 
MENOMINEE, MICHIGAN. 
JOHN W. WELLS, Pres’t. 0 W. BRIGHTMAN, Sec’y. 





A.C.WELLS, Vice-Pres't. 





W.E. HALLENBECK, Treas. 


BIRD & WELLS 
LUMBER CO. 


MANUFACTURERS AND DEALERS 


LUMBER, LATH, SHINGLES 
POSTS, POLES, TIES, ETC. 


BILL STUFF A _ SPECIALTY. 


J A. CULBERTSON, Pres't JOHN W.WELLS, V.-Pres't. 


Girard, Pa. A.C. WELLS, Sec’y & Treas. 


GIRARD LUMBER 
COMPANY 


MANUFACTURERS AND DEALERS 


LUMBER, LATH, SHINGLES 
POSTS, POLES, TIES, ETC. 


BLL STUFF A SPECIALTY. 














MILLS AT DUNBAR, WIS. 
MAIN OFFICE: 


, MENOMINEE, MICHIGAN. 
An Alley in the Yard of J. W. Wells Lbr. Co.. Menominee, Mich. 


WHITE PINE LUMBER CO,, sce: ag 


DANIEL WELLS, Vice-Pres't. 
A. C. WELLS, Secretary. 
RK. W. WELLS, Treasurer. 


CANADIAN WHITE PINE LUMBER, LATH AND SHINGLES. 


BY CARGO ONLY. 
BRANCH OFFICE AND LOGGING OPERATIONS, 
WEBBWOOD, ONTARIO. 





WAUSAUKEE, WISCONSIN. 





General Office, MENOMINEE, MICHIGAN. 
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CLOQUET—Home of the White Pine. 


“If it comes from Cloquet, it must be right.” 
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White Pine Forest Scene. 


New Year’s Suggestions— 


Be Happy and Contented; be Prosperous and Charitable; be prepared to supply your customers’ wants; be sys- 
tematic and careful in buying and’ when your neighbor gets ready to build that house, he will come to you for the 
lumber; Timbers and Dimension for the frame work, Sheathing and Siding for the outside, Lath for the inside 
and Shingles for the cover. _ Posts to fence it in. 

Be sure to get the RIGHT STOCK. The Right Stock is manufactured at Cloquet. 
“Just as Good.” 


Be sure to buy from CLOQUET. Send us your inquiries. 


There is none 








NORTHERN LUMBER CO. 


CLOQUET LUMBER CO. 
CLOQUET, MINN. JOHNSON-WENTWORTH CO. 
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W. C. RODGERS, 


Lumber, Lath and Shingles 


& 
7 ine e300e0ee BUILDING TIMBERS 


A SPECIALTY. 








Ellisville Lumber Co., Kola Lumber Co., 


Ellisville, Miss.,N. O. & N. E.R. R. Kola, Miss.,G.& S.1.R.R. 
Mill Capacity, 150,000. Planer Capacity, 100,000. Mill Capacity, 75,000. Planer Capacity, 35,000. 


Rough and Dressed Long Leaf Yellow Pine Lumber 


- - We Manufacture .. 
Flooring And all Kinds of Planing Mill Stock; Yellow Pine Shingles; Long Heavy Timbers up to 70 feet; Car material, timber machine surfacing to 18x30. 
Send us your orders for straight or mixed cars. Prompt shipments. 














PRODUCTS AND FACILITIES OF THE STEPHENSON INTERESTS. 


“IDEAL” Rock Maple Flooring 


eget ad Is everything the name implies and 








% \W Sagi te 

ia nF = ie i and because we supervise every step 

ij nL in its manufacture from the felling" 
of the tree to the shipping of the 
finished product, we know positively 
we can satisfy both you and your 
customers. In addition to flooring, 
we can supply your wants in rough 
or dressed lumber of a!) kinds by 
car or cargo. 


A Busy Loading Scene at Our Dock. 


We make a specialty of Bill Stuff and can ship mixed cars of Shiplap, 
Ceiling, Siding, Moulding and Casings in Pine, Basswood, Hemlock 
or Hardwoods. Capacity 70,000,000 feet annually. 


THE I. STEPHENSON COMPANY, Wells, Mich. 


ISAAC STEPHENSON, Prest., Marinette, Wis. H. A. J. UPHAM, Vice-Prest., Milwaukee. Wis. R. E. MacLEAN, Sec’y & Treas., Wells, Mich. 


HON, ISAAC STEPHENSON, Pres., Marinette, Wis. 
n H. A. J. UPHAM, Vice-Pres., Milwaukee, Wis. 


J. A. McGUIRE, Secy. and Treas., Ford River, Mich. 





MANUFACTURERS AND DEALERS 


Lumber, Shingles, Lath, Poles, Posts, Ties, Etc. 
FORD RIVER, MICHIGAN. 


BY CARGO ONLY. 

















907, 
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Some of Our Choice Yellow Fir Lumber. 


The Bolcom Mills 


are equipped throughout with machinery best 
suited for the handling of our large Washington 
timber and with all our mills working together 
we are able at all times to fill any sized order 
promptly. We manufacture everything in 


Washington Lumber 


In addition to our facilities in the west for filling 
orders promptly, we own and operate at Minne- 
apolis and Winona, Minn., the most extensive 
storage houses in the east devoted exclusively to 
Pacific coast lumber products, hence can handle 
rush orders from these points when necessary. 


BOLCOM BLUE BRAND RED CEDAR SHINGLES 


are the nearest to perfection in manufacture of any shingles on the market. We manufacture 2,000,000 shingles daily. 


THE BOLCOM MILLS : 


BOLCOM MILLS, INC., Ballard, Wash. 
BOLCOM-BARTLETT MILL CO., Machias, Wash. (3 mills). 
BOLCOM-VANDERHOFF CO., Sumas, Wash. (2 mills). 
ANDERSON-NELSON CO., Acme, Wash. 

KIRKLAND SHINGLE CO., Kirkland, Wash. 

SILVER LAKE LUMBER & SHINGLE CO., Silver Lake. 
SMITH & CHRISTMAN CO., Maple Valley, Wash. 
BOLCOM-MILLER SHINGLE CO., Harrison Lake, B. C. 
EWALD BROS., Ballard, Wash. 

SALMON BAY SHINGLE CO., Ballard, Wash. 


Selling Office: WINONA, MINN. 














And F 
This 
Was 


LARSON LUMBER CD, the 


- SPECIALUPRIGHT 
) EXTRACLEAR Label 
ate Enclosed 


.Y_ BELLINGHAM, WASH. 








OREGON FIR 





R. LEE LUMBER CO., 


Dealers in 
White and Yellow Pine Lumber, Farm Machinery, 
Wagons, Buggies, and Cream Separators. 


Mooresville, Mo., Octe 17, 1907, 
Larson Lumber Co., 

Bellingham, Wash. 
Gentlemen:--Please quote us prices on 
shingles 5/2/16 clears (same as enclosed 
label) to be shipped any time before 

January 1, 1908. Yours truly, 


R. Lee Lumber Co. 





Mooresville, Mo., Oct. 28, 1907. 
Larson Lumber Co., 
Bellingham, Wash. 

Gentlemen:--Yours of the 22nd at hand. 
You may enter our order for 1 car 5/2/16 
shingles. **** They are the best shingles 
we have ever handled, and have sold sev- 
eral bills on account of the quality. 

Yours truly, 
R. Lee Lumber Co. 








Agents, J. I. Case Threshing Machine Co. Yardsat Ludlow, Dawn, Braymer and Mooresville. 














H. C. Bolcom Lumber Co. 


General Office, BALLARD, WASH. 


Kansas City Office. 
ANSON SHINGLE & LUMBER CO. 
Kansas City, Mo. 





ANNUAL: “CAPACITY. 


AndAreProud OF It 100,000, OOO FEET: 


area GENERAL OFFICE: 
m 716-717 Corbett Bidg., PORTLAND, ORE. 
REPRESENTATIVES : 
man 6=SALT LAKE CITY, UTAH, S. W. Morrison, 62 W. Second St. 
m DENVER, COLO., R. M. Handy Lbr. Co., 304 Colorado Bidg. 
Gas KANSAS CITY, MO., Crescent Lbr Co., 711-714 Long Bldg. 
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Is coming east in larger quantities every year 
—the best indication in the world that it sells 
on its merits—just what we have been talking 
solong. Another thing that may have some 
bearing on its rapid invasion is our 


PROMPT SHIPMENTS 








We can best tell you of these by actually 
doing—try us. 


Redwood Manufacturers Co. 


EASTERN OFFICE: 715 Long Bldg., 


Kansas City, Mo. 








MAIN OFFICE AND PLANT, 


Black Diamond, Calif. 
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Photo Copyrighted 1902, by Darius Kinsey. 


We have on hand for quick shipment The Famous “Non Pitch’’ 


100,000 ft. of 2” and 3” O G G tt 
‘Famous Pitchless Fir ”’ arn onan 
Best on earth. Pitch taste does not impreg- 


Tank Stock. nate cistern water run through our gutters. 
LONG TIMBERS AND CROWN JOISTS ARE AMONG OUR SPECIALTIES. 


BIG FALLS LUMBER COMPANY 


H. J. MILLER, Manager. Office and Mills at INDEX, WASH. 
E. M. LONG & SONS CO., Cadiz, Ohio, Agents for our Gutters, but not Tank Stock. 


Our mill is at the foot of this noble mountain. 











Sample El! Dorado Sugar Pine Timber. 


El Dorado California 
White and Sugar Pine 


is distinctly the best virgin California Sugar and White Pine Timber now ex- 
tant and with our triple band mill, which is the only one in California under 
one roof, extensive dry kilns, planing mills and large cut-up factory, we are 
in excellent condition to fill your orders satisfactorily. 

Just now we have the following ready for immediate shipment—subject 
to prior sale: 


3cas2” Noie2 Clear White Pine. 


El Dorado Lumber Company 


528 Merchants Exchange Building, 


SAN FRANCISCO, CAL. 








E. N. HARMON, Pres't & Gen. Mgr. 
8. J. RASSETTE, Secretary. Telecode. 
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If Timber Counts for Aught 


In the production of lumber, we believe you will agree with us that the above presents a 
strong inducement for you giving us a trial. All tests have proven it highly suitable for 
house building, sash and doors and in fact all purposes demanding good white pine lumber, 
and it is daily gaining endorsements from white pine users the country over. 


We make a specialty of mixed carload orders of 
1” to 2” B Select and better, C Select, Finish, Mould- 
ing, Flooring, Ceiling, Siding, Lath, etc.; also K. D. or 
open sash and No. 1 & 2 doors, to the trade only. 








GENG@Y.. 
Se as SS 
Codes: 


Cable Address : Wholesalers of Sugar and White Pine Lumberman’s Telecode, 
SUGAR” Lumber, Sash, Doors, Blinds and Mouldings. Western Union. 


G. X. WENDLING, President. ; FREDERICK F. SAYRE Sec’y. & Gen’l. Mgr. 
oe ee eee ee Suite 1223 Flood Bldg. San Francisco, Calif. 
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OOKS FOR LUMBERM 











A Reference 
Work 
Containing Hun- 


Answered Ques- 
tions about the 
Lumber business. 


a FEW OF THE POINTS COVERED TREAT 
OF SUCH MATTERS AS ARE HERE OUTLINED: 


Points for the yard man on buying, storing and 
selling lumber. 

A practical treatise on lumber law, defining the 
rights of buyers and sellers, with particular reference 
to contracts of sale. 

Questions relating to contracts, to the acceptance 
of lumber and rights of consignee and consignor. 

Transportation problems, a labyrinth of complex, 
instructive and vital points of law and fact. 

Native timber, their properties and their use. 

Production of the various kinds of lumber and 
methods ot transportation. 

Mill construction and operation. 

Saw mill appliances and labor saving devices. 

Evolution of woodworking machinery. 


Price, postpaid, $2.00 a copy. 






The 
American 


Telecode 


A Systematic 
and Practical 
Arrangement 
of. 
Telegraphic 
Words to 
Represent 
Phrases, 
Sentences, 
and 

Each Size of 
Each Grade of 
Each Article 
of Lumber 
Manufactured, 
Whereby otherwise long messages become short, cheap and 
accurate in overland and ocean telegraphing. It is universally 
used by the lumber trade in all parts of the English speaking 
world. Adapted to all branches of the lumber trade and to 
the wants of sash, door and blind dealers, In code tele- 
graphing it goes to the utmost obtainable degree of economy. 

The Telecode contains 412 pages, each page 6x9 inches, and 
61,427 code words. To avoid errors by using the wrong word 
and to make reference more certain and easy the words are 
set in alternate columns of light and dark faced type. It is 
very simple, being understood at sight by the user because it 
is a reproduction of the list by which he buys and sells his 
stock, If you use the telegraph you cannot afford to be with- 
out acopy, as the cost will often be saved on one message. 

A directory containing the names and addresses of the 
Telecode users is furnished with each copy, and at frequent 
intervals supplements and new lists. 

More than 3,000 copies are in use by the leading lumber- 
men of the world and the number is growing day by day. 


Price, postpaid, $5 a copy; 2 copies, $9; 
3 copies, $12.75 


Realm 
of the 
Retailer 


The Retailer 
finds in it hints 
as to yard 
management, 
descriptions of 
lumber sheds, 
appliances 

for storing and 
handling 
lumber, 
book-keeping 
methods, 
collections, etc. 


NETL SALPY 





It is a work of 390 pages, fully illustrated and hand- 
somely bound in cloth. The titles of some of the 150 
chapters will give a good idea of the contents of the 
book : 


Qualifications of a Good 
Lumberman. Selling Out-of-date Stock, 
Different Types of Com- Legal Kinks. 
petitors. Light Rigs for Light Work, 
An Advertising Suggestion. A Handy Door Rack. 
Shed Defects. The Contractor as a Factor. 
Mixing Implements and Points on Collecting. 


Locating on Track. 


Lumber. The Art of Buying Right. 
Bills Should Go With Lum- Side Lines. 
ber. Cost of Selling Lumber. 


-A Novel Lime House. 
Picking Over Stock. 
Price Lists. 

Duplicate Receipts. 


Handling Hardware. 

Open and Closed Sheds. 

Tricks of Wholesale Men. 

Keeping the Poacher Out. 

Farmer Yards. Salt in Shed Alleys. 

Increasing Profits by Glaz- A Labor Saving Device. 
ing. Lumber Sheds. 


Price, postpaid, $1.50 a copy 





In 
Mian Forcst 
Land 


Douglas Malloch 
oe The 


1 


HE humor, philosophy and sentiment of all 
branches of the great lumber industry are here 
presented. The first edition was exhausted in four 
weeks, the book has been so enthusiastically re- 
ceived. More than any other volume of verse it de- 
serves a place in the lumberman’s library. 

“*The lumberman or the logger who fails to se- 
cure a copy of this work will miss a great treat,’’ 
says George W. Hotchkiss, secretary of the Illinois 
Lumber Dealers’ Association. ‘I find in ‘In Forest 
Land’ the kind of touch with the great outdoors 
that few books contain,” says Gifford Pinchot, chief 
forester of the United States. ‘‘Should grace every 
lumberman’s library,’’ says A. F. Bloomer, of York, 
Neb. Hundreds of other letters make similar com- 
ments, 

The bok has been designed particularly for gift 
and library purposes. It is printed in old style type 
on antique paper, is bound in green silk cloth, gilt 
top and gold stamped, and illustrated in tint. 


Price, $1.25 a copy postpaid. 












The “Climax” 
was designed 
by a practical 
hardwood _in- 
spector whose 
long experience 
had shown him 
what is needed, 
both in arrange- 
ment of the 
pages and for 
convenience of 
handling. 

It is stbstantially bound in sheep, with stitt covers and 
round corners. The hand-straps (see illustration below) are 
of heavy leather, riveted on ; the paper, printing and special 
ruling are high grade. 

The size of the book closed is 4%4x8% inches and it has 110 
pages, 





Price, | copy, 75 cents; 6 copies, $4; 
12 copies, $7.50 


The engraving shows the hand-straps and the way to hold the 
book. If it is raining or snowing 
the book can be closed between 
tallies or the hand can be dropped 
to rest it. 


The two heavy piack lines are rub- 
ber bands used to keep the place or 
hold the pages flat. These are 
features of the ‘‘Climax’’ that 
make it so popular with inspectors, 











History of the 
Lumber Industry 


of America 


in Four Volumes) 





COMPLETE accountof the ; 
beginning of lumbering on 
the American continent, its sub- 
sequent development and present 
magnitude. 

The industry is first considered 
as a whole then treated in regard 
to its various phases and detailed 
account given of the lumber history of each 
locality. 

White Pine and its associated woods, Yellow Pine, 
hardwoods and the products of the Rocky Mountain 
and Pacific Coast States will be considered historic- 
ally and statistically. ° 

The style is terse and interesting in the narrative 
parts of the History. The statistical sections present 
in permanent form convenient for reference a wealth 
of facts and figures of a kiud that progressive 
lumbermen constantly need. 

The first edition of Volume I has been exhausted 
and a second is now ready. Volume II will be ready 
during 1907 and the two remaining ones in 1908, 





Library edition, half leather—levant grain—gold 
top. Each volume to be paid for as received af 
$5.00 a volume 





sy AMERICAN LUMBERMAN, Publishers, *“caicaco.~ 














, 1907. 
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BUYERS OF LONG LEAF YELLOW PINE 





Who appreciate the many little advantages to 
be gained by reason of dealing direct with the 
manufacturer, can find all the courtesies they 
are accustomed to in our code: of business 
methods. 

The close association we have had with the 
demands and needs of all our customers and 
the large stocks we carry constantly enable us 


to fill orders in a way that makes our relations 
mutually profitable, and one-time customers 


invariably become permanent. We are always 
anxious to extend our acquaintance, hence 
want to hear from you—what do you say? 





Industrial Lumber Company 


MANUFACTURERS OF EVERYTHING IN 


LONG LEAF (Calcasieu) YELLOW PINE. 





Office for Northern Territory: 
406 Railway Exchange, Chicago. 


Kansas, Oklahoma and Indian Territory: 
201-202 Winnie Block, Wichita, Kansas. 


Mexico: General Offices: 
Apar. No. 69 Monterey. Beaumont, Texas. 





“The Prompt Shippers.” 30 million feet in 
stock. Annual capacity 200 million feet. 
SAM PARK, President. Capital and Surplus $2,225,000. Milts at R. M. HALLOWELL, Treasurer, 
N. R. WILSON, Vice-President. Vinton, La.; Oakdale, La.: Calcasieu, La.; and E. T. BROUGH, Secretary. 
E. A. WILSON, 2nd Vice-Pres'’t. Elizabeth, La.; all in Calcasieu Parish. JOS. MUTH, Assistant Secretary. 
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Nona Mills Company 


(LIMITED) 


BEAUMONT, TEXAS. 


DECEMBER 28, 1907. 





Manufacturers and Shippers of 


NICE CLEAR YARD STOCK AND 
RAILROAD TIMBERS AND TIES 


LONG LEAF YELLOW PINE 








J.H.KURTH, President. S.W.HENDERSON Vice Pres. & Genera! Menaéger. 


INGELINA GOUNTY [UMBER GOMPARY. 


KELTYS. TEXAS.. 


Post Office and Shipping Point. KELTYS, TEXAS. 


ELI WIENER, Secy. & Treas. 





Telegraph Office, LUFKIN, TEXAS. 


MANUFACTURERS OF 


SHORT LEAT YELLOW PINE LUMBER AND LAH. 


Our new mill is now running every day and we can fill your orders for all kinds of yard stock as well as special and large 
size timbers. Our upper grades are all steam dried and are second to none. Write for stock sheet and delivered prices. 














The Two Brands of Yellow Pine 


That 
Appeal 
to 
American 
Enterprise 


_ We use the Telecode. 


The Beste Brand 


has been a long time favorite with the critical 
trade. None know its worth better than those 
who have used it for years and the fact that 
they continue ordering it is proof that it is cor- 
rectly graded, our prices right and our service 
prompt. Drop us a line and get prices. 


Eagle Lumber Co. 


EAGLE MILLS, ARK. 








The Nacogdoches Brand 


is manufactured the best we know how from the 
finest of soft yellow pine timber, and with a new 
plant that is strictly modern in every respect, we 
are prepared to fill all orders satisfactorily and with 
little delay. Our planer work is unexcelled and 
grades standard, Write for prices before placing 
your order. 


Hayward Lumber Co. 
NACOGDOCHES, TEXAS. 











JE 
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PROMINENT SOUTHWEST LUMBER MANUFACTURERS AND DISTRIBUTORS. 











The Advantages 
We Offer Retailers 


because of the special attention we give to the 
requirements of the yard trade, our excellent 
shipping facilities and evenly balanced stocks 
maintained the year round demand your con- 
sideration when in the market for anything in 
























LONG AND SHORT LEAF 


YELLOW PINE LUMBER 


Band or Gang Sawed. Straight or Mixed Cars. 


ANNUAL PRODUCTION, 150,000,000 FEET. 


Foster Lumber Company, 


(ESTABLISHED 1879. INCORPORATED 1896.) 








BEN FOSTER, President. 
THOS. S. FOSTER, Vice-Pres't. 
GEO, W. FOSTER, Secretary. 
JAS. N. FOSTER, Treasurer. 


Kansas City, Mo. 









WALKER COUNTY LUMBER CO. 


Elmina, Texas. 









Manufacturers of the celebrated 


“San Jacinto” Short Leaf 


Yellow Pine 


LUMBER. 


We Solicit Your Business. 





“Everything in Yellow Pine” 


We ship what you order and make shipment 
when you want it. 

If you are looking for this kind of service, 
together with stock which is up to grade in 
every particular, just send your orders to 


Trinity River Lumber Co. 


HOUSTON, TEXAS. 























Well Assorted 
Yard Stocks 
On Hand. 














ESTABLISHED 1852. 


Thompson & Tucker Lumber Co. 


Suite 517 Commercial Bank Building, 


HOUSTON, TEXAS. 







MILLS: 
Willard, Texas; Doucette, Texas; Sour Lake, Texas, 


Capacity, 6,000,000 Ft. Per Month 


OUR GRADES ARE GOOD. TRY US. WE ARE THE 
OLDEST LUMBER MANUFACTURERS IN TEXAS. 





















J. L. THOMPSON, President. 
H. H. THOMPSON, V-President. 


L. N. THOMPSON, pecretary. 
ALEX. THOMPSON, Treasurer. 


Thompson Bros. Lumber Co. 


Formerly Sunset Lumber Co. Manufacturers of 


YELLOW PINE 
LUMBER 


All the Best Qualities and Grades. 


TEXAS. 








DOUCETTE, 














Send All Orders and Inquiries to 


Thompson & Tucker 
Lumber Co. 


Suite 513-15-17-19 
Commercial National Bank Bldg., 


Houston, Texas. 
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COMPLETE STOCKS 


Rough and Dressed--lst and 2nd 
Clear--Tank--Selects and Shop--ali 
thicknesses - - Moulding - - Pickets, 
etc., and we make a specialty of 


Cypress Beveled Siding 


4 During 16 years of continued operations our 
Poe J stock has become so well known that further com- 
JS ment 1s unnecessary. We have the most com- 
H L —" ae planing mill in rm —. Our shipeing 
1S) acilities are unparalled—having outlets on al 
arvey, oulsiana. the railroads into New Orleans. Wharf on 
(Jefferson Parish, Opposite New Orleans.) Mississippi River. 
Address all Mail for Company to 




























BA 


EASTERN AGENT: WESTERN AGENT: 
LABAU & BAKER, Jersey City, N. J. H. W. DARLING, Wichita, Kans. HOME OFFICE, HARVEY, LA. 
509 Lincoln Trust Building. (Jefferson Parish, Opposite New Orleans.) 

















Wore CYPRESS LUMBER 











Ruddock Orleans Cypress Co., New orleans, La 


petinsssiee 
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MANUFACTURED BY" WELL EQUIPPED MILLS 





We want orders for the following sizes in 
Yellow Pine, worked as desired: 
500,000 ft. 1x6-10 to 20° #1 Common. 


350,000 " 1x6- - #2 Common. 
100,000 " 1x8- * #1 Common. 
a oe 100,000 "1x10- ® " n SPECIALTIES: 
FLOORING, 150,000 " 1x8- ” #2 Common. 
CEILING 100,000 " 1xl2- "* : CAR MATERIAL, 
300,000 " 2x4-12-14 & 16 #1 Common. 

SIDING, 100,000 " 2x4-10-18 & 20 #1 Common. CROSS TIES, 
FINISH. 400,000 " 2x6-10 to 20° #1 Common. PILING and 
250,000 " 2x8-10 to 20° #1 Common. 

1,000,000 " 1x4 & Wider B & Better Finishe BRIDGE 
Well Manufactured 300,000 " 11-4x11-2 & 2" B & Better. TIMBERS. 
and Carefully Graded. 750,000 " 1x4 & Wider #35 Boards. 


With exception of #5 Boards above stock is piled 
separate as to widths and lengths and well as- 
sorted. Can also load some 2x10 and 2x12 #1 Com. 


Continental Lumber & 
SUCCESSORS * TO THE “ CONTINENTAL “LUMBER” “CO. 


HOUSTON, TEX. Northern Sales Office, 1260 Old Colony Bldg., CHICAGO, QILIL. 









































Few Buyers 
Are Not Familiar 


With the extraordinary timber that grows 

in Bradley county, Ark., for it possesses 

characteristics that give it a pronounced 

eal individuality. As all the timber we own 

—— is located right in Bradley county, where 

ye phe free | | || VAY we have mills of modern cmiaeniiiine we 

oe have every confidence in our ability to 
please even the most skeptical in 


ARKANSAS SHORT LEAF LUMBER 


We solicit your orders for straight or mixed cars of Finish, Flooring, Ceiling, Siding, Casing, Base, ete. 
as well as all grades of common lumber. $3 33 33 DAILY CAPACITY, 165,000 FEET. 


Arkansas Lumber Company, 











MILLS: WARREN, ARK. Address all correspondence to our Sales Office, ST. LOUIS, MO. 
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R. H. DOWNMAN, President. FREDERICK WILBERT, Ist Vice President. L. W. GILBERT, 2d Vice President. 
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Has a greater variety of uses than any other wood and it practically 
excels for every use to which it is put. 

It is best for all kinds of Tanks or Vats: Water Tanks, 
Distillery Tanks, Fermenting Tanks, Acid Tanks. For Creamery 
Tanks and Churns it is the only wood that does not leave any dis- 
agreeable odor, taste, taint or discoloration to the contents. 

It is best for Greenhouse Buildings: It is the only wood that 
successfully withstands the almost intolerable alternate wet and dry 
conditions incident to this work. 

For exterior and interior finish, bevel siding, etc. when used 
in the construction of residences, school houses and buildings of all kinds 
it is the ideal wood. 

For porch columns, balusters, stair and porch railing, mantels, 
sash, doors and blinds, cabinet work and mill work of every descrip- 
tion it is the best wood on earth. 

It is practically as light and as easy to work as the best Mich- 
igan White Pine and is much more durable. 

It excels in durability—we can prove this to your entire satis- 
faction. 

Its strong character and beautiful grain gives it a decidedly rich 
and dignified appearance when finished in the natural wood or stained 4 
to any shade desired. It can be painted or enamel finished per- 
fectly and as well or better than almost any other wood. 








We manufacture ' 


Cypress Lumber 


of all grades, thicknesses and lengths, 


Shingles, Lath, Pickets, 
Battens, Mouldings, Etc. 


MIXED CARS A SPECIALTY. 














Ny 





Send us your orders and inquiries 


Louisiana Red Cypress Company, 


J. A. HILLIARD, Sec’y & Gen. Mgr. 


Hibernia Building, - NEW ORLEANS. 
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Yellow Pine 


OF ALL DESCRIPTIONS. 





Annual Output 60,000,000 Feet. 





Long Leaf Timbers, 
Short Leaf Finish. 


SHINGLES AND LATH, 
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Is the softest and finest grained of Southern 
Pine and is acknowledged by builders and 
contractors to be an excellent substitute for 
White Pine. 


We can make fs rs The best 
Prompt For all 
Shipments. E » 


Our location and excellent equipment places 
our product among the foremost on the market 


Wisconsin & Arkansas Lumiber Co. 
MALVERN, ARK. 


&. WH. FOSTER, Prés’t, «= CC. YAWKEY, Vice Pres’ WALTER ALEXARDER, Tree ft. ANSON, Sec’y. 


‘£ 
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THE NEW GIANT AMONG HARDWOODS. 
Distribution and Character of the Wood 
Sources of Supply—Purposes for Which 
Employed—Methods of Utilizing This New 
Hardwood Told With Pen and Picture. 


RED GUM. 





Red Gum Commercially Considered. 


ARTICLE XIII.—AN EXPERT’S TRIBUTE. 


Some people tire very easily when others begin to mention 
their own good points. My nature will not permit me to indulge 
myself in the unseemly practice of talking about myself all the 
time. Since I began to give a detailed recital of my virtues I 
have stimulated the minds of others. A year or so ago Dr. Her- 
man von Schrenck, who had charge of the Mississippi Valley 
Laboratory of the Bureau of Plant Industry, at St. Louis, Mo., 
made a study of Rep Gum and has some pertinent things to say 
in regard to me in Bulletin No. 114. I take great pleasure in 
reproducing his introductory remarks, which represent his con- 
clusions in regard to my pretensions to the favor of lumber con- 
sumers : 

The Rep Gum, Liquidambar styraciflua, is a tree which is 
singularly free from fungus growth when compared with other 
species of hardwood trees. This comparative freedom from dis- 
ease it shares with many other species of more or less ancient 
geologic lineage. 

One of the reasons why the trees are so immune to the 
attacks of fungi may be sought for in the production of a kind 
of gum or resin which is present in almost all parts of the trees. 
The resin appears as a yellowish-brown semitransparent liquid 
with a very bitter taste, in wounds and on the bud scales of our 


American species. It is commercially known as liquidambar or 
copal balm. Liquidambar formosana produces a similar terebin- 
thinous resin, and L. orientalis has a similar substance from 
which the storax, another resin largely used in China, is obtained. 

The principal reason for the comparative immunity from 
disease is probably the fact that in the course of its development, 
from the early Tertiary period up to the present time, a gradual 
elimination of those individuals which tended toward becoming 
diseased has taken place. In other words, the genus has been 
tending more and more toward becoming immune, because of 
the survival of such individuals as showed greater immunity to 
infection by fungi which tend to shorten the life of the trees. 
The present comparative freedom from serious disease is there- 
fore probably to be explained by a simple process of natural selec- 
tion which has produced a race of almost immune individuals. 
This evolution against disease is one which the Rep Gum shares 
with many other species of ancient lineage, such as the bald 
cypress, the redwood and the sycamore. 

The heartwood of the Rep Gum is comparatively longlived 
when exposed to weathering influences. It has been used for a 
great many years in the construction of buildings where it has 
served for foundation timbers, and in some instances in bridge 


(Continued on opposite page.) 





REPRESENTATIVE PRODUCERS 


AND DISTRIBUTERS OF RED’ GUM. 





C.L. WILLEY, 
RED GUM, Hardwood and Veneers. 


Saw Mills and Lumber Yards, 
MEMPHIS, TENN. and CHICAGO, ILL. 


ANDERSON-TULLY COMPANY, 


MEMPHIS, TENN. 


Sap and Red Gum 


‘‘Nothing Better 
On the Market.”’ 





Bellgrade Lumber Co. 


is now cutting on their new band mills 
the finest quality of RED Gl | in the United States. 
If you want the best try Bellgrade quality. 
Also handle all other Southern Hardwoods. 


OFFICE & YARDS, MEMPHIS, TENN. BAND MILLS, BELZONI, MISS. 


BAKER LUMBER CO. 
Manufacturers R E D G U “4 2 me 


Sales Office, MEMPHIS, TENN. 


Mills, 
TURRELL. ARK. 





Mills & Shipping lr ani. QUIGLEY, ARK 


J. H. BONNER & SONS, Mis SSniccee si 
Manufacturers of St. Francis Basin Red Gum 


Also OAK, ASH, HICKORY and ELM. 


THE CRITTENDEN LBR. CO. 


Providence, R. I. Mills at ¢ 
Memphis, Tenn. EARLE, ARK. 


ST. FRANCIS ¢ VALLEY 


RED GUM 





Manufacturers of Band Sawed 


GUM, COTTONWOOD, 
CYPRESS, OAK, 
ASH and ELM. 


HALE & KEISER, 


Memphis Office, 501 & 502 Tenn Trust Bldg. 
Millis at OSCEOLA, ARK, and SHREVEPORT, LA- 


O. G. GARDNER LUMBER CO. 
Manufacturers of RED GUM, POPLAR and OAK. 
Band Mill and Office, JACKSON, TENN. 





R. J. Darnell, Inc. : Darnell-Love Lumber Co. 


MEMPHIS, TENN. 
MANUFACTURERS OF 
All thicknesses from 14 inch up 


G U Also Sawed Veneer. O A K 


Bennett Hardwood Lumber Co. 


MEMPHIS, TENN. 


GUM 


WE MAKE 
A SPECIALTY OF 


In thicknesses of %”’. 
5”, 4%”, %”’. 





LAMB-FISH LUMBER CO., 


MEMPHIS, TENNESSEE, 


Are Large Manufacturers ot 


Red and Sap Gum Lumber 
And have a well assorted stock in shipping condition at all times. 











1406 Tenn. Trust Bldg., 


Three States Lumber Co., 4% isnt: 


MANUFACTURE THEIR OWN 


GUM LUMBER «mx RED STOCK 


Band Sawed. Susceptible to Highest Finish. All Thicknesses in Stock: 
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THE NEW GIANT AMONG HARDWOODS. 
Distribution and Character of the Wood 
Sources of Supply—Purposes for Which 
Employed—Methods of Utilizing This New 
Hardwood Told With Pen and Picture. 


Red Gum Commercially lly Considered. 

















Section of RED GUM Crossarm After Eight Years Service. 


(Continued from opposite page.) 

construction. When thoroughly dried before being exposed its 
length of life is comparatively great. Some instances are known 
to the writer where timbers of heart Rep Gum have served as 
foundations in saw mills in Arkansas for fifteen years or more. 
Railroad ties have been made of Rep Gum in the Mississippi 
valley for a good many years and have shown a lasting power 
of from seven to eight years or longer. Even the sapwood, 
which, as will be seen, is very rapidly destroyed by fungi when 
in a green condition, can be made to last a long time. See Plate 
VII, Fig. 1, representing a section of a crossarm, one of many 
made of Rep Gum which had been in the service of an electric 
light line in eastern Arkansas for eight years. The country in 
which these crossarms were exposed has probably as hot and 
humid a climate as can be found. 
shows practically no change after eight years’ exposure. 

While the live tree shows few diseases, the cut timber, 
unless properly handled, is very liable to decay. During recent 
years, with the increased quantity of gum timber cut, a number 


In spite of this the timber 


of serious diseases have caused losses of a severe character 
every year. In the following pages are described some of the 
diseases of the living tree and a sap-rot of the structural wood, 
with suggestions as to methods for preventing the latter. 
(Continued in next tssue of the American Lumberman.) 





REPRESENTATIVE PRODUCERS AND DISTRIBUTERS OF RED GUM. 





Paepcke-Leicht Lumber Company, 


MANUFACTURERS OF 


MILLS AND FACTORIES: Main Office. 
Chicago. Ill., Cairo, Il. RED GUM 140 West Chicago Avenue. 
St. Louis, Mo , Blytheville, Ark, 

Greenville, Miss,, Helena, Ark. CHICAGO. 


Himmelberger-Harrison Lumber Co. 


RED GUM 


MOREHOUSE, MISSOURI. 


MANUFACTURERS AIR AND KILN DRIED 











The Wiborg & Hanna Company, 


MANUFACTURER OF 


SOUTHERN. RED GUM mprowoons 


General Office, CINCINNATI, OHIO. 


Stoneman-Zearing Lumber Co. 


MANUFACTURERS OF 


RED GUM, Ash, Oak and 


other Hardwood Lumber. 
Band Mill and Offices at DeVALLS BLUFF, ARK. 





Wisarkana Lumber Company, 
RED GUM NETTLETON, ARK. 


Manufacturers of 





Forest City Manufacturing Company, 
RED GUM _ FOREST CITY, ARK: 


Manutacturers of 


W. D. Reeves Lumber Co. 


MANUFACTURERS 


RED GVM, Poplar, Cottonwood, etc. 


HELENA, ARK. 





L’Anguille Lumber Company, 
AND Drauss KED GUM, 


Mills at Selling Office, 


MARIANNA, ARK, ’ 
MILLERTON, OKLA. 425 Beals Bldg., Kansas City, Mo. 


Carrier Lumber & Mfg. Co., Inc. 


HARDWOOD LUMBER, GUM BOX 
SHOOKS, OAK FLOORING.3 333 


SARDIS, MISS. 








Bent Rims and Hounds. 








THOMAS & PROETZ LUMBER COMPANY, 


Manufacturers and Dealers 


RED GUM, 


Hall and Angelroot Streets, - - ST. LOUIS, MO. 





The Home of St. Francis Basin 


RED GUM. 


Chas. F. Luehrmann Hardwood Lumber Co. 
148 Carroll St., ST. LOUIS, MO. 
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Pearl River Pine 


(PEARL BRAND) 


Is remarkable for its softness and brightness and its 
higher grades are especially desirable for finish and 
interior purposes of all kinds. 


DAILY CAPACITY 300,000 FEET. 
RUSH ORDERS A SPECIALTY. 


Pearl River Lumber Company, 


FRANKLIN GREENWOOD, General Sales Manager, 


239 Railway Exchange, CHICAGO. 


TELECODE. 


MILLS: 
Brookhaven, Mississippi. 


2 = ae 


as ; dha A be val 2x 
Pa. , 


= FOREIGN AND DOMESTIC 


Hardwood Lumber 


We operate the largest veneer plant 
in the world and can furnish promptly 





= ; T 
ws . 
etary ate 








Veneers in all Woods. 








f View herewith shows a 
few of the big mahogany 
logs carried in stock at 
Chicago. 





CODES be ge Union; Adams Cable Code 
We also operate a saw mill 
and veneer plant at 
MEMPHIS, TENN. 





ey, CHICAGO. 


Office, Yard and Dock, 1225 Robey Street, 


and ABC. Cable Address, “Willey.” Telephone, Canal 930—931. 
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Long and Short Leaf 
Yellow Pine Lumber 


The varied locations of our mills give us a range of timber which 
enables us to fill all requirements from the softest of shortleaf for 
interior uses to the toughest of longleaf dimension for construction 
work, and our enormous capacity makes it possible for us to ship 
without delay. 































——— — 





We have Plenty of 

























a Cars and 
Daily Excellent 
Capacity Railroad 
of Facilities 
1,500,000 Insure 
Feet of Prompt 
Lumber. Shipment. 






a ‘idiiaaatiiliatiias 


A Long Alley*of_Shortleaf Lumber at Yellow Pine, La. 


Long-Bell Lumber Co. 


YELLOW PINE MILLS: YELLOW PINE MILLS: 


prey 3 bes : — La. K ANS AS hy ae MO. Ap > op lg Yellow Pine, La. 
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Guard Against 
Disaster. _ 





Penna. Lumbermens Mutual Fire Ins. Co. 


DREXEL BUILDING, 
PHILADELPHIA, PENNA. 














IX L POLIS HED 
Rock Maple Flooring 


Our Slow Method of Air Seasoning and Kiln- 
Drying IXL Hardwood Flooring has stood the 


test for 20 years. Please write for Prices and booklet. 











Wisconsin Land & Lumber Co., 
HERMANSVILLE, MICHIGAN 























FRANCIS BEIDLER, Pres’t. WM. C. SCHREIBER, Sec'y, ERNEST H. BURGESS, Treas. 


Francis Beidler & Co. 


LUMBER LATH, 
High Grade SHINGLES, 


Soft Cork White Pine POSTS, POLES 


Pattern Lumber 
OUR SPECIALTY. AND TIES. 




















Always carry complete stocks of Hardwoods. 


Office and Yards: 22nd and Loomis Sts. 


PLEASE ADDRESS ALL CORRESPONDENCE TO THIS OFFICE. 

















Happy New Year 


to one and all. 


























Dry Lumber in Stock 


300 M. 10° Wash. Pine Shiplap. 
150 M. 6” No. 106 Drop Siding. 
700 M. 4” to 12” Ne. 1 Com. Boards. 








Northwest Lumber Company, 


SUCCESSOR TO KERRY MILL CO. 


Office, SEATTLE, WASH. Mill on N. P. RK. R. 














os a 


> Gilbert Wood Split Pulleys 
¢ ve SAGINAW MANUFACTURING CO. 


TAS 


~ ee SAGINAW, MICH., U. 8. A. 
> Mfg CHICAGO BRANCH, | NEW YORK BRANCH, 
a S/ 28-32 So. Canal 8t. 88 Warren St. 
Wf, Cable address, ENGRAVE, 
4 / A B Cand Lieber's Codes. 
Za a Sale Agencies In all the Principal Cities. 


i _ a 
Uae pe pee 








We Want to Move: 

















THE ATLAS CAR-MOVER 


' Manufactured exclusively by 


The Appleton Car-Mover Co. 
Appleton, Wis,, U.S. A. 


Is decidedly the best and most powerful Car-Mover on the 
market. There are many cheaper, but none as good. 


Try an “ATLAS.” It Will Pay for Itself ina Few Hours’ Use. 








100,000 ft. 5x18” and up Poplar. 

300,000 ft. 58”” No. |! Common Poplar. 

150,000 ft. 58”” No. 2 Common Poplar. t 
150,000 ft. 4-4 No. | Com. Qtd. White Oak. 
350,000 ft. 5-4 No. | Com. and better plain Oak. 
150,000 ft. 1’"’ Tennessee Red Cedar. 


THE ATLANTIC LUMBER CO., 170 Kilby Street, Boston, Mass. 

















FOR of ALE 1—No. 64 McGiffert Patent 
Steam Car Log Loader, used less 

AT A BARGAIN 

WALTER A. ZELNICKER SUPPLY CO., in ST. LOUIS. 


than one year. 











a 7 
WHOLESALE LUMBER 


West Va. Spruce 


ANNUAL CUT 50,000,000 FEET 


We are prepared to furnish promptly 
anything in West Virginia Spruce. 





S. E. Slaymaker & Co. 


Representing No. 309 Broadway, 


WEST VIRGINIA SPRUCE LUMBER CO. 
Cass, West Virginia. 





a 








NEW YORK, 
S 


LUMBER INSURANCE 


JAMES B. CORYELL, Pres. GEORGE DUDLEY WHITNEY, V. P. 


Liberty Mutual Fire Insurance Company, 
Lincoln Mutual Fire Insurance Company, 


DREXEL BUILDING, PHILADELPHIA, PA. 


HENRY FARNUM, Sec'y. GEO. J. CHETWOOD, Gen’! Agt. 


We make a specialty of insuring LUMBERMEN at Fair Rates. 
LIBERAL DIVIDENDS. 


For full information address the General Agent, 576 Drexel Bidg., Philadelphia, Pa. 
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[Mantedefumber ~ Shingles] 


for Sale:Timber--imber Lands 








[TorSale-Southern limber fands| 





POPLAR AND BASSWOOD. 
No. 1 and No. 2 common grades, 1”, 1%”, 
thick. 


2” and 24%” 


GAMBLE BROS., Highland Park, Ky. 





WANTED-—TO PURCHASE 
Two million feet 6-inch to 10-inch _ 2 yellow pine boards, 
and 2x4 to 2x10, 10 to 20 feet, No. 
LINCOLN LUMBER COMPANY, 


WANTED-—SPRUCE AND PINE LUMBeR. 


Lincoln, Neb. 





Will pay spot cash. Address 
ALLBEE & GUERNSEY, 
P. O. Box 2357, Boston, Mass. 





\y-+~dvnnngiaadtanas Lo@s 
18” and up in diamet 
BUFFALO VENE ER COMPANY, Buffalo, N. Y. 


WANTED—CEDAR LOGS AND BOLTS 
From any northern Michigan or Wisconsin points for shingles. 
MENASHA PAPER CO., Menasha, Wis. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for 6, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sa apt pages and ae es ena address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


WANTED—CEDAR POSTS AND POLES 
By thoroughly reliable wholesale concern in Omaha to 
market in Nebraska, South Dakota and Iowa. The posts 
must be first-class, and we will contract for same and pay 
for each car upon cng of bill of lading. Will be pleased 
to hear from parties who are in a position to furnish from 








two to three hundred cars of three, four and five-inch 
rounds 7 to 12 ft. long, also sawed posts 7 to 12 ft. long 


and a few larger size and ries. 
Address “Oo. S. W.," care AMERICAN LUMBERMAN. 
WANTED-—BLACK WALNUT LOGS & LUMBER 

We buy any amount of black walnut logs 12” and up and 

black walnut lumber. We inspect at shipping point and pay 
eash f. o. b. cars. ALEX. SCHMIDT, Cincinnati, Ohio. 


WESTERN CEDAR POLES. 
We want for stock at our Minnesota transfer yard 35-foot 
and longer western cedar poles in straight or mixed carloads. 
Must be seasoned live timber - ' quality. Cash when 
delivered. Address us C a 
THE VALENT INE -CLARK COMPANY. 


WANTED-—SOUTHERN SOFT ELM, 


3” log run, shipping dry. 
- 











P. SCHMECHEL, Chicago, Ill. 





WANTED-—BLACK WALNUT LOGS—FOR EXPORT 
J. ALBERT PRYOR, Media, Pa. 


WANTED-COTTONWOOD AND GUM LUMBER 
Will buy in lots of from one to 100 car lots or more. Will 
contract for the cut of mills, log run or on grade. Address 
KANSAS CITY PACKING BOX COMPANY, 
Kansas City, Kan. 
WANTED-—SECOND-GROWTH WHITE HICKORY 
Handle squares for turning. Also white ash bat squares. 
PONTIAC TURNING COMPANY, Pontiac, Mich. 








[ Wae-Loggingypipment 


LUMBER COMPANY IN THE SOUTH WANTS 
To lease three to six miles of 35 Ib. to 50 Ib. relaying steel. 
Will surrender on 90 days’ notice or if kept for a period of 
two years will pay tr: insporti ition charges both ways. 

Address T. 6," care AMERICAN LUMBERMAN. 
- WANTED— LOCOMOTIVE AND CARS. 

One 8-wheel freight locomotive, capable of hauling fifteen 
to twenty cars on a grade of 1 to 1% percent. Also thirty 
to fifty 60,000 capacity flat cars, either new or second 
hand. We would want to lease or buy. Address 

FORT SMITH LUMBER CO., Abbott, Ark. 














NEW WALL MAP OF THE U. S. & WORLD. 


Size 34%4x5% feet. One side map of United States, other 
side map of the world. Regular price $5. Special to read- 
ers of the AMERICAN LUMBERMAN, $1.25, delivered. If you 
haven't a revised wall map, don’t let this opportunity go 
by—order today. Money back if you are not satisfied. 

AMERICAN LUMBERMAN, Chicago. 





SECOND HAND LOG LOADER 
Immediately, to travel on flat cars; to handle sixteen-foot 
_ s. State price, location, maker, style, and age.. 

SXTER SULPHITE PULP & PAPER CO., Dexter, N. Y. 


| Wanled:Business Opportunities | 


WANTED-LOGGING CONTRACT 
In the south, by contractor with fifty head of stock. 
Address “Ss. 20,” care AMERICAN LUMBERMAN. 








SOUTH AND PACIFIC COAST TIMBER 

We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 
solicit correspondence with actual timber investors or 
timber owners (no attention paid to letters from brokers 
or agents) who desire to buy or sell high class timber 
properties in the south, Pacific coast or Canada. See 
our ad on page 2 this issue. 

AMES D. LACEY & COMPANY, 

608 Hennen Bide. 507 Lumber Ex., 1200 Old Colony Bldg, 

New Orleans, La. Seattle, Wash. hicago, Ill. 

Chamber of Commerce, Portland, Ore. 


WANTED—CAPITAL TO SECURE 
Government timber. 4 timber cruiser with over twenty 
years’ experience in cruising and locating timber in British 
Columbia wants to get in touch with parties desirous of 
securing timber in B. C. Would take an interest in timber 
secured. Also several good limits for sale. Address 

‘RUISER, Box 194, Nelson, 


TIMBER, IRON & COAL LANDS. 
Aaron Graham, of Christiansburg, Va., has some nice 
timber, iron and coal lands for sale, and he would like to 
correspond with some of the best brokers of the cities. 


FOR SALE 
Timber limit, estimated by competent cruisers to contain 
19,600,000 feet white pine, 17,000,000 feet other timber and 
20,000 cords of spruce pulpwood. Saw mill property in 
connection, if wanted. Must be sold before January 20 
next. Price, without mill, $135,000; with mill, $160,000. 
Apply to N. H. PETERSON, Bruce Mines, Ontario. 


FOR SALE—SOME OF THE MOST EXCELLENT 
Timber tracts in Mexico : also mining and farms. 
Address “N. 14,” care AMERICAN LUMBERMAN, 


WHEN YOU HAVE A WANT 
In the lumber line, get what you want through the want 
columns of the AMERICAN LUMBERMAN, the greatest clearing 
house for lumber wants. 





B...C. 

















TO USERS OF OAK AND POPLAR. 

An opportunity that comes but once in a lifetime. 

A sufferer by the money conditions must sacrifice 200,000,- 
000 feet of fine forked-leaf white oak and yellow poplar in 
eastern Kentucky for $100,000. Only $40,000 of it cash. 
Application for details must be made to 

“N. 9," care AMERICAN LUMBERMAN. 


(By wire, if really interested.) 


PrP. S.—Don't let of this 


opportunity to get a million dollars worth of oak and poplar 


“monetary conditions” rob you 


for one-tenth its value. 





FOR SALE—-VALUABLE PINE TIMBER LIMITS 
In District of Algoma, all tributary to Georgian Bay. Aliso 
good modern band saw mill with necessary dwellings etc., 
situated near the mouth of Spanish River on Georgian Bay. 
The above will be sold in bulk or separately. .Terms of 
payment very moderate to suit purchasers. For further 


particulars address 
NIPISSING LUMBER CO., LTD., Hamilton, Ont. 
FOR SALE—BOOKS FOR LUMBERMEN. 


The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to AMERICAN LUMBERMAN, Publishers. 








HOW ABOUT YOUR TITLES? 
The undersigned makes a specialty of examining and per- 
fecting titles, particularly taz titles. 


K. K. KENNAN, 
Attorney-at-Law, 
Suite 1017-1019 Wells Building, Milwaukee, Wis. 


FOR SALE-100 MILLION OF SAW TIMBER 
Located quarter of mile from R. R., good mill site, good 
market for lumber, easy logging chance, $1 — thousand 
stumpage ; payment down, easy terms. Addres 

OX 1409, Gpekane. Wash. 


CLIMAX TALLY BOOK. 





Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book closed, 4%4x8% inches. Price per 
copy. 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 


AMERICAN LUMBERMAN, 
Chicago. 


{forSale Southern limber fands 


SOUTHERN TIMBER LANDS FOR SALE. 
Have some exceptionally attractive propositions in south- 
ern timber lands, pine, cypress and hardwood. If you have 
money for such investments write me. 
JOHN C. ENGLAND 
1124 Missouri Trust Bldg., St. Louis, Mo. 


Publishers, 315 Dearborn St., 

















WILL INVEST 
From $2,500 to $10,000 in a first class lumber manufacturing 
eoncern with services. Seven years. experience. Best of 
references. Address BOX 888, Rockford, Ill. 


SAWMILL WANTED 
At McKinley, 
Isle of Pines, Cuba. 

We own 30,000 acres of yellow pine timber and need 
ortable mill, planer etc., cutting 10,000 to 15,000 daily. 
umber sells at mill; common undressed, $18 per 1,000; 
studding, $23 per 1,000 ; patent siding, $30 per 1,000; 
demand greater than supply right at the mill, but any 
surplus could be sold at big prices in Cuba; will make a 
liberal deal with experienced people owning their plant. 

Address the owners for further details. 

ISLE OF PINES COMPANY, 
Dept. G, 1107 Union Bank Bldg., Pittsburg, Pa. 








TIMBER LANDS FOR SALE 
All kinds, all sizes, any location; southern states. 
rapidly advancing in price. Big ‘demand, and desirable hard- 
wood tracts hard to secure. Buy timber lands now for big 
profits. Write us your wants, — kind and location 
desired. BOX 337, Clarksburg, W. Va 


BEFORE BUYING TIMBER ANYWHERE IN THE 
South, write THE CAROLINA RBALTY & TRUST CO., 
Bishopville, 8. "c. 


TIMBER LANDS BOUGHT AND SOLD. 
There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don't wait but advertise now. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


Stumpage 











SEABOARD AIR LINE RAILWAY 


TIMBER TRACT. 


36,500 acres virgin pine timber, located 


in Hilisboro county, Florida. All round 


timber and will cut an average of 40 tur- 


pentine boxes per acre tract over and 


3,000 feet of good merchantable lumber 


per acre tract over. This body of timber 


fronts the Seaboard Air Line railway for 


about seven miles and extends west to 


Tampa Bay, having a bay frontage of about 


ten miles. It is permeated by Alafia river 


and Bull Frog creek, both affording good 


water transportation to Tampa. There 


are two railroad stations on the property 


Balm and Boyett—which makes rail trans- 


portation easily accessible. The furthest 
acre in this tract-is only 24 miles from 
Tampa by public highway. 


The land is excellent for agricultural 


purposes, especially trucking and the grow- 


ing of citrus fruits. When cleared would 


easily command a good price for such pur- 
poses—is healthy and well watered. 
Price of this tract for a short time, $4 


per acre in fee simple (land and timber). 


Terms, one-half cash, balance in one and 


two years—deferred_payments to bear in- 


terest at 7 percent. 


If you are interested and desire further 


information, advise me at once. 


Having personally been over a good por- 


tion of this tract, I can recommend it as 


a very attractive offer and I strongly urge 


prompt action. 


J. W. WHITE, 
General Industrial Agent, Seaboard Air 
Line Railway, Portsmouth, Virginia. 





| HAVE FOR QUICK SALE 
Forty million feet pine at $2. Shipping facilities good. Log- 
ging conditions satisfactory. 
Cc. R. McREA, Camden, Ark. 








for Sale: Hardwood Timber 


FOR SALE—HARDWOODS. 


100,000 











25,000 to acre tracts. Yellow pine, 


All facilities. 


20,000 to 


100,006 Wanted 


and to 300,000 acre tracts. 


large gum and cottonwood tracts. 


Address “NELSON,” care AMERICAN LUMBERMAN. 





| HAVE CUSTOMERS FOR 
Wisconsin and Michigan hemlock and hardwood lands. 
descriptions and prices. 
Address a ee Ay 


Send 


care AMERICAN LUMBERMAN, 
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CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ reports on every 
244 acres on each tract offered bf us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expenses of making original estimates and also saving 
valuable time. Our representations guaranteed. 

See our ad on page 2 in this week’s issue. 

JAMES D. LACEY & COMPANY, 
Western offices: Other offices: 
829 Chamber of Commerce, 608 Hennen Bldg., 
Portland, Ore. New Orleans, La. 
507 Lumber Exchange Bldg., 1200 Old Colony Bldg., 
Seattle, Wash. Chicago, Ill. 


PUT YOUR MONEY IN TIMBER 
Redwood. 
Red Cedar. 
Fir and Spruce. 
The best tracts in California, Oregon, Washington and 
British Columbia for sale. Details and mors gi 





58 Drumm S&t., San Francisco, Cal. 


FOR BARGAINS 
See my ad page 59. Also choice bee ene Spest for 


sale at a low price. JOH 
702 Oregonian Bldg., Portland, a 


CAREFULLY SELECTED TIMBER LIMITS 
In blocks of different areas and in different parts of the 
Province of British Columbia. Full details on ow 
L., Room 509, Coristine Building, Montrea 


INLAND EMPIRE TIMBER LANDS. 
Seventeen years of active experience in both manufactur- 
ing and —s timber lands, west of Rockies. Write for 
list of pine timber and mill properties. 
WILL HAYWARD & CO., Lindelle Block, Spokane, Wash. 


TIMBER LIMITS FOR SALE. 

I own and offer for sale, on or near tidewater, heavily 
timbered British Columbia timber limits, timbered with 
cedar, spruce and fir; trees from two to ten feet in diam- 
eter. Have had limits cruised by my own cruisers and 
bought with my own cash. For sale at fair profit above 
actual cost. I buy bargains and sell bargains. racts from 
640 to 10,000 acres. Time for examination. Deal with 


owner. Address 
A. T. KELLIHER, 
Room 9, 407 Hastings St. West, Vancouver, B. C. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and California address 
W. I. EWART, Alaska Bldg., Seattle, Wash. 


EASTERN OREGON PINE. 

Between 200,000,000 and 300,000,000 feet, east of moun- 
tains, easy of access, heavy stumpage, best quality, $1.25 
per M, cash. Have smaller tracts. 

CONNER & STEVENSON, 
Omaha, Neb., and La Grande, Ore. 


PACIFIC COAST TIMBER LANDS. 

Dealer in timber land and mill ee exclusively. 
Timber lands estimated in any size tracts. mploy largest 
and most competent crew of timber cruisers on the Pacific 
coast. I make personal examination of tracts of timber and 
estimates thereon, bought or sold for my clients. Corre- 
spondence solicited with timber investors or timber owners. 

Oo. W. BROWN, 

301-302 Lumber Exchange Bldg., 























Seattle, Wash. 


BRITISH COLUMBIA TIMBER LANDS. 
For timber lands and mill property in British Columbia or 
Alberta, address 
WESTERN GENERAL SUPPLY CO., LTD., 
Calgary, Canada. 


FOR SALE-30O SECTIONS IN ONE BODY 
Of heavy fir, spruce and cedar timber land, in western Ore- 
gon. Address ADIN P. McBRIDE, Durand, Mich. 








. FOR SALE . 


100,000 ft. 14%,” Clear and Seconds plain sawed White Oak. 
30,000 ft. 14%” Clear and Seconds plain sawed White Oak. 
20,000 ft. 2144” Clear and Seconds plain sawed White Oak. 
30,000 ft. 3” Clear and Seconds plain sawed White Oak. 

100,000 ft. 14%” Common plain sawed White Oak. 

30,000 ft. 144” Common plain sawed White Oak. 

200,000 ft. 14%” Clear and Seconds plain sawed Red Oak. 

50,000 ft. 1144” Clear and Seconds plain sawed Red Oak. 
. 2 Clear and Seconds plain sawed Red Oak. 

20,000 ft. 24%4” Clear and Seconds plain sawed Red Oak. 
90,000 ft. 3” Clear and Seconds plain sawed Red Oak. 
30,000 ft. 4” Clear and Seconds plain sawed Red Oak. 
150.000 ft. 144” Common plain sawed Red Oak. 

70,000 ft. i ”" Common plain sawed Red Oak. 

50,000 ft. 1%” Clear and Seconds gtd. Red Oak. 

20,000 ft. an? Clear and Seconds qtd. Red Oak. 

The above stock is band sawn, dry, and runs good widths. 

Write us for prices. 
CHAS. F. LUEHRMANN HARDWOOD LUMBER CO., 


St. Louis, Mo. 





FOR SALE 
Kiln dried, blind bored and end matched oak flooring. 
We have an accumulation of 2%” face select and factory 
oak flooring that we will make a special price on to move 
promptly. We can also ship mixed cars containing flooring, 
poplar Covel siding, white pine and yellow pine, rough or 





dresse: 
SHIPPEN BROS. LUMBER CO., 
Ellijay, Ga. 
hol 
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FOR SALE 
One (1) a hand S. A. Woods Machine Co.’s 30” sur- 
face planer. . M. WEST BOX CO., Springfield, Mass. 


FOR SALE. 

One Decker log loader in good order, $850. 

300 kegs of different size spikes. 

One 2-yard dipper, Bay City Steam Shovel, $1,850. 

One 38-inch Wickes gang with 16x18 D. Cc. engine. 

One 18x36 Allis Corliss, $1,100. 

One dummy locomotive, $600. 
J. H. CRUTCHFIELD MACHINERY & TRADING C O., 

Memphis, Tenn. 








SAW MILL MACHINERY FOR SALE. 


Band mill, 7-foot, R. H., Smith, Myers & Schnier. 
Buffalo blower, fan wheel, 66” diameter, 33” face. 
Boilers, 20 to 150 horsepower. 
Cutoff saws, wooden frame, swinging. 
Carriage steam set works, Prescott. 
Engine, 10 H. P., Westinghouse traction. 
Engine, 5x6, Lloyd & Sterrett, vertical. 
Engine, 4x6, vertical. 
Planer, 26”x12”, Fay endless bed double surfacer. 
Saw sharpener, No. 73, Baldwin, T. & Bolton, circular. 
Steam feed, 10”, shotgun, new. 
Steam feed, 12x20, Filer & Stowell, twin engine. 
JAS. H. LINK MACHINERY CO., Williamsport, Pa. 





SECOND HAND MACHINERY FOR SALE. 
One 8S. A. Woods 10”x30” double surfacer and matcher. 
Four 8. A. Woods 5”x14” double surfacers and matchers. 
One Geo. Gage & Co. engine, lathe and tools. 

One Springfield automatic knife grinder. 
One Berryman feed water heater. 
One Dederick shaving press. 
Eleven lumber hand carts. 
Address WILLIAM BENNETT, 
North Ferry and Water Streets, Albany, N. Y. 








umber «Shingles 


KILN-DRIED POPLAR DIMENSION LUMBER 
Poplar bevel siding. : 
GAMBLE BROS., Highland Park, Ky. 








FOR SALE 
One Car No. 2 Common Flooring, 1 1-16x3\4. 
One Car No. 3 Common Flooring, 1 1-16x3%4. 
One Car No. 2 Common Flooring, 1 1- -16x5%4, D2S & CM. 
One Car No. 3 Common Flooring, 1 1-16x54%, D2S & CM. 
One Car No. 1 Common Flooring, 1 1-16x2 
Two Cars No.2 Common Flooring, 1 1- -16x2%. 
One Car B & Better H. F. ge re -16x2%. 
One Car B & Better Flooring, 13-16x2%. 
One Car No. 1 Common Flooring, 13. -16x2%. 
Two Cars No. $3 Common Flooring, 13-16x2%. 
One Car No. 2 Common Flooring, 13-16x3%. 
One Car No. 3 Common Flooring, 13-16x3\4. 
Two cars No. 1 Common Flooring, 13-16x5144,, D2S & CM. 
Two Cars No. 2 Common Flooring, 13-16x54,, D2S & CM. 
One Car No. 1 “Common Ceiling, 7-16x214. 
Two cars No. 2 Common Ceiling, 9-16x34. 
One Car No. 1 Common §&. E. Siding, %#%x5%%4. 
One Car No. 3 Common §&. E. Siding, %x5'%. 
One Car No. 2 Common Drop Siding, Pat. 105. 
One Car No. 3 Common Drop Siding, Various. 
Two Cars No. 2 Common Car Cae. 13-16x3144x5\%. 
FLORALA SAW MILL CO., Paxton, Fla. 


FOR SALE OR TRADE 86 WALNUT LOGS 


For yellow pine stuff. aa average 15 feet long and 7-12 
inches diameter. Addres 
J. L. LUTZ, SR., Steward, Lee County, Illinois. 


HIGH GRADE SOFT CORK WHITE PINE 
We carry one- of the sengent stocks of high Ee. bone 
ag pine in the United States at our Menominee, 
cc 


vehi stock is 4-4 to 16-4 in thickness, fine common and 
er. 
We also carry a complete stock of eee pine in the 
common grades, and we solicit your wo 
AMERICAN LUMBER & MFG. CO., “Pittsburg, Pa. 


FOR SALE—POPLAR LOGS. 
Poplar logs a for veneers. Rate to Norfolk, 8c. 
LBERT R. KAMPF, Louisville, Ky. 


fe ek 

















WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ge = small cost. Send in your ad and let us estimate 

Ss cost. 





MACHINERY FOR SALE. 
.— ee Band Cut Off, complete with two saws. 
1—Hill Steam Drag Saw. . 
1—Lumber trimmer, trims 10’, 12’, 14’, 16’, 18’. 

275—Long timber rafting chain, BBB tested steel. 
1—24-ton t.. locomotive, 36” gage. 
1—12-ton Shay locomotive. 
Write for machinery circulars. We repair locomotives. 
H. M. LOUD’S SONS” COMP 
Au Sable, Mich., Machinery Sarsctnaie. 





FOR SALE. 
Engines. 
One 24”x32” L. H. tp slide valve. 
One 20”x30” H. o H. top slide valve box bed. 
One 16”x42” R. H. Kine Corliss. 
One 12”x16” L. H. Tangye bed slide valve. 
One 12”x16” R. H. side slide valve. 
One by a 2 - = rock valve. 
One 10”x1 e City center crank. 
One 9% "21554" 212" vertical compound. 
One 8”x12” left hand side slide valve. 
One 7”x 8” automatic Climax. 
Boilers. 

One 60”x16’ return tubular, 48 4 ” tubes. 
One 60”x16’ return tubular, 54 344” tubes. 
One 60” Erie Economic. 
One 42”x12’ return tubular, 49 3%” tubes. 
One 42”x10’ return tubular, 40 8 ” tubes. 
One 42”x10’ return tubular, 34 3 ” tubes. 
One 36”x9’8” horizontal tubular. 

Miscellaneous. 

Two 24” Pony planers. 
One Smalley drag saw machine. 
One 14x6 Woods double surfacer and matcher. 
One Williamsport circular self feed rip table. 
One 36” Clements band or scroll saw. 
One Hershell belt power flue welder. 
Two 5-ton jib cranes with wooden ‘inasts and beams. 
One Smalley No. 2 self trip bolter. 
One 26” Rogers knife grinder. 
Write for October stock list. 
ARTLETT & C 


A. B. 
900 South milder St., Saginaw, Mich. 





FOR SALE. 
1 Hoyt 7” matcher. 
rs 9” matcher. 
GEORGE WG. RICH, Green Bay, Wis. 


Address 





{irSale:Seennd Hand Machinery | 


FOR SALE 


Special. 
Band, circular and gang saw mill outfit, with power etc., at 
Sarnia, Ont. 
Circular saw mill outfit complete with power 
60” Humphrey band saw —— mill and box board ma- 
chine, with carriage, feed etc., new. 
Complete single band mill outfit with power etc. 
Double band mill with power, refuse burner etc. 
Band Mills. 
L. H., wheels 9’x12”. 
McDonough, R. H.. wheels 9’x12”. 
Watrous, R. H., wheels 8’x12”, at Sarnia, Ont. 
Prescott, L. H., wheels 8’x10”. 
H 
H 





McDonough, 


Prescott, R. H., wheels 8’x10”. 
Prescott, R. H., wheels 8’x12”. 
Carriages. 
Allis No. 1, R. H., three-block, 46” opening. 
McDonough, R. H., three- block, 46” opening. 
Allis-Chalmers No. 2, R. H., three- block, 40” opening. 
Allis No. 0, L. H., hcaodheen, 52” opening. 
Prescott, i. IL., three-block, 44” opening. 
Phoenix, R. H., three-block, 44” opening. 
Prescott, L. H., three-block, 36” opening. 
Allis, L. H., No. 0, two-block, 52” opening. 
Prescott, R. H., two-block, 48” opening. 
Prescott, L. H., two-block, 40” opening. 
McDonough, L. H., two-block, 46” opening. 
Prescott, L. H., two-block, 44” opening. 
S. M. & S., R. H., two-block, 44” opening. 
Filer & Stowell, R. H., two-block, 40” opening. 
Edgers. 
72” L. H., Prescott gang edger. 
72” R. or L. H., six-saw Williams & White. 
66” R. H., four-saw McDonough. 
66” L. H., five-saw Prescott. 
62” L. H., five-saw Rodgers. 
60” R. or L. H., six-saw Williams & White. 
56” L. H., five-saw Diamond Iron Works. 
88” R. H., three-saw Three Rivers. 
Log ‘Turners, Loaders etc. 
12” & 14”x6/ Wickes steam nigger, new. 
8” & 10”x6’ steam nigger, new. 
Kline three-arm log loader, 10” cylinder, new. 
Kime two-arm log loader, 10” cylinder. 
Kline two-arm log loader, 8” cylinder, new. 
& Kline two-arm log loaders, 8” cylinders. 
Center deck kicker, friction and gear driven. 
Feeds. 
12”x16” Reck twin engine rope feed. 
10”x16” Fiter & Stowell twin engine rope feed. 
10”x12” Union [ron Works twin engine rope feed. 
9”x16” Bartlett twin engine rope feed. 
Prescott steam feed. 
x24” Clark Bros. three to one steam and wire rope feed. 
$8”x36’ steam feed. 





Log Haui-Ups. 

Friction and geared log haul-up with about 200 ft. of chain. 

Single met ae haul-up with about 70’ of chain. 

Single geared log haul-up with about 250’ of haul-up chain, 

300 ft. 1%"x6” long link chain, new. 

288 ft. 1”x6” long link chain, new. 

Lath Machinery. 

Wickes Type B lath mill and bolter. 

Wickes 'Cype A lath mill and bolter, new, at Seattle, Wash. 

Wickes Type A lath mill and bolter, new. 

Luth binder and trimmer with two saws, new. 

Union Mfg. Co. sheathing lath machine. 

Filing Room Machinery. 

Covel automatic circular saw sharpener. 

2 Rich hand circular saw sharpeners. 

Halliday automatic circular saw sharpener. 

2 Rhodes circular saw swages. 

Covel circular saw hammering set. 

White gang or band resaw swage, new. 

44” Rich gang saw filing clamp. 

Covel No. 31 gang saw filing clamp, new. 

Hanchett No. A 2 gang swage, new. 

Rich No. 50 automatic band saw sharpener, new. 

Rich No. 1 automatic band saw shaf®pener, new. 

4 Covel automatic band saw sharpeners. 

Rich automatic band saw sharpener. 

Rich No. 5 band resaw sharpener. 

Rich automatic band resaw sharpener, new. 

Covel vertical band saw stretcher with hammering block. 

White gang resaw swage, new. 

2 Rich No. 1 band saw rollers or stretchers, new. 

Rich No. 23 band Saw shear for saws up to 14”, new. 

72” B. T. & B. band saw filing clamp. 

60” band saw filing clamp. 

4 sets Covel band saw stretching wheels. 

Shingle Machinery. 

Complete shingle mill outfit with engine, Perkins “Amert- 
can” double block shingle machine, knee feed bolter, 
Perkins “Class B” circular bolt cut-off, 3 double knot 
saws, 3 shingle packers, Perkins “Class B” friction 
jacker, Perkins O. K. circular saw sharpener, Mitts & 
Merrill No. 3 hog, shafting, pulleys ete., capacity 
100,000 per day. 

Challoner double block shingle machine. 

2 Hall No. 6 shingle machines, power feed, $150 each. 

Bvart hand feed shingle machine, $160. 

31 20” wood frame shingle packers, $5 each. 

Challoner double knot saw. 

Belt driven power drag saw. 

38 Wickes double knot saws, new, $35 each. 

Band Resaws. 

McDonough, wheels 12” face. 

Te McDonough Jr., wheels 8” face. 

66” Mershon ‘Sa inaw 

54” Gilbert, wheels 5 " face. 

50” Fay & Egan, wheels 5 ” face. 

inhiienaves, 

42” Milwaukee three-drum sander. 

36” Crescent band saw, new. 

Allen iron frame swing saw, new, $37.50. 

Defiance knife balancer. 

45 two-wheel lumber buggies. 

34’x60’ refuse burner. 

7 four-wheel roll-off wagons. 

Send for complete monthly stock lists of boilers, engines, 
saw mill and planing mill machinery. 


” 


WICKES BROTHERS, 
Seattle office— Saginaw, Mich. 


412 Oriental Bldg. 
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FOR SALE-—OUR TWO BAND AND GANG MILL 
That has been in operation up to the middle of October last. 
Will furnish detail list of machinery upon request. 

RICE LAKE LUMBER COMPANY, Rice Lake, Wis. 


FOR SALE. 

35 H. P. engine and boiler (Hart Machine Company, 
Clarksburg, W. Va., manufacturers); mill cutting 52 feet 
(Frick Company, manufacturers) ; a edger, cut-off saw 
(in rolls); lath mill and bolter; small trimmer; two 58-in. 
Diston circular inserted tooth saws; Duplex log turner; four 
complete log trucks; 7-ton locomotive ; feet 3 inches gauge 
(H. K. Porter, Pittsburg, Pa., manufacturer) ; shafting, belt- 
ing, tools etc. onl of the above recently dismantled and now 
ready for shipm 
THE BILEMEY ER LUMBER COMPANY, Cumberland, Md. 


ONE 36” SINGLE S.A.WOODS SURFACE PLANER 


In first class condition. 
GAMBLE BROS., Highland Park, Ky. 











NEW WALL MAP OF THE U.S. & WORLD. 
Size 3%4x5% feet. One side map of United States, other 
side map of the world. Regular price $5. Special to read- 
ers of the AMERICAN LUMBERMAN, $1.25, delivered. If you 
haven't a revised wall map, don’t let this opportunity go 
by—order today. Money back if you are not satisfied. 
AMERICAN LUMBERMAN, Chicago. 


FOR SALE—REBUILT MACHINERY. 
1—Buss 36” hand jointer. 
1—Berlin 42”, one Berlin 60”, one New Perry 3-drum 
sanders. 
1—Fay 30”, one Buss 36”, one Whitney 30”, one Egan 30” 
cabinet surfacers. — 
1—Fay 30”, one Egan 26”, two Hoyt 30”, one Preble 30 
double surfacers. 
1—Woods 8”, one Fay 9” and 15”, one Hoyt 14”, 4-sided 
planers and matchers, 
1—Fay 40” circular resaw. 
1—Egan No. 5% 60” band resaw. 
1—Buss 6%, one Porter 6%, one Fay 8% foot automatic 
glue jointers. 
Moore 4-table carving machine. 
-Indiana 8”, one Egan ae 4-side outside moulders. 
Sngine s, boilers ete. Addre 
HANNA-BRACKE NRIDGE. “COMPANY, Ft. Wayne, Ind. 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
AME RIE AN LUMBERMAN, Publishers, 315 Dearborn 8St., 
Chicago. 





virgin 








MACHINERY ANDSUPPLIES. 


Engine. Bargains. 
2—36x72 Single cylinder, single expansion, ‘““Green-Wheel- 
ock” engines, 1,300 H. P. 
$—30x60 Single cylinder, single expansion ‘**Wheelock”’ 
engines, S0O H. P., 2 with 75-ton and 2 with 45-ton fly 
wheels. 
“4x48 Single cylinder, single expansion, ‘*Wheelock,” 
a i. a é 
Sx72 Single cylinder, single expansion “Wheelock,” 
1,600 ‘i. I’., with 65-ton fly wheels. 
1—16x36 Right hand Vilter Corliss engine. 
1—1S8x42 Left hand Hamilton Corliss engine. 
1—2ZSx48 Right hand Bates Corliss engine. 


1—-20x48 Lane & Bodley Corliss engine. 

1—14x30 Bullock Corliss engine, direct connected to one 
10x36 Ingersoll-Sargent air compressor. 

25—Automatic engines from 50 to 200 H. P. 

4’2—Slide valve engines from 10 to 150 H. P. 

1—16x18 Center crank automatic Atlas, 

2v—1sx24 Right hand automatic Atlas. 

1—1sx24 Slide valve Atlas. 

1—14x20 Automatic Atlas. 

i—14x20 Slide valve Atlas. 


Boiler Bar:zgains. 


1—250 H. PV. Morrison corruyated furnace boiler, inter- 
nally tired, gow for 135-lb. preesure. 

10—72x20 Herizontal trbular boilers. These are triple 
riveted, high pressure, domeless type, containing 50 4%” 
tubes with 20 MeGrevor braces in each end. Shells are 
7-16 in. and heads 9-16 in. thick; diameter, 72 in.; length, 
20 ft. These were taken from the Illinois Steel Company's 
plant at South Chicago and were operated under 125-Ib. 
pressure. Special low price for quick delivery. 


3—Upright Hazelton boilers, 300 H. P., with Roney 
stokers 

3—Uprignt Hazelton boilers, 500 H. P., with Roney 
stokers. 

1—Upright Hazelton boiler, 600 H. P., with Roney stoker 
and engine. 

2—Return tubular boilers, 125 H. P., with Murphy stoker. 

{—Babeock & Wilcox, 500 H. P., with Murphy stoker. 

i1—200 H. P. Heine water-tube boiler. 

2—36x 8 Horizontal boilers. 

J1—36x10 Horizontal boiler. 

!—36x12 Horizontal boilers. 

3$—42x12 Horizontal boilers. 

%—4S8x14 Horizontal boilers, 

2—hH4x14 Horizontal boilers. 

1—54x16 Horizontal boiler. 

4—60x16 Horizontal boilers. 

2—66x16 Horizontal boilers. 

1—30x18 Horizontal boiler. 
10—72x18 Horizontal boilers 

2—72x18 'lriple riveted butt strapped boilers. 

1-—66x16 Triple riveted boiler. 

Lumbermen’s Supplies. 
High Pope tools in original packages. 

Single bit axes. fee . . $3.50 
Hatchets, per den. bé0a bS-+10's 00-23 010 6 oo ame 
MOREE DOSCCHONS, POP GOB... cc ccesccecweccsccevcves J 
First quality shovels, per doz é 
IE, WE Es a 0 010 10 0:6: 6:06:00. 5:6. 0 1000 660.0.00098.000 
WORSEN, DOE Tso cs eewecre Ce rccccccecsserecscecce 
SI EE Ts b.5 on 010406000000 0t6cen tab ¥eeensee 
Se I I MOT 0's 4.0 0 6 0-0-< 0.0.04 9.600 0006080006 
Wrought iron — DOE TR, oo ic cccvessdntconeeses 
Horseshoes, 8 | RR 

Complete lines of machinery for every purpose, including 
shafting and bearings, pulleys, fly wheels, electrical supplies, 
structural iron. Everything needed for  ~ Sg or repairing. 

Ask for Catalog No. 

It’s the wise buyers’ guide to Lannea and invaluable to 
the man who pays the bills. Let us mail you a copy so it 
will be handy for reference. 


CHICAGO HOUSE WRECKING CO., 
Thirty-fifth and Iron Sts., Chicago. 


NOW IS THE TIME TO BUY. 

A great — — have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things ch they will sell cheap. 
tisement would bring you in touch with the sellers and 
save —- considerable money, should you be in the market. 

CAN LUMBERMAN » Manha bal Bldg., Chicago. 











A small adver- 





REBUILT 2ND. HAND MACHINERY BARGAINS. 
Band rip and a 44”—almost new. 
Matcher, Glen Cove No. 52—10”x6”. 

Inside moulder, Rogers No. 2 S0"x6", 

Self feed rip saw, Greenlee. 

Lath sheathing machine, Byrkit, almost new. 

Moulders, Houston, 9”, and Fay, 9”, 4 side. 

Resaw, circular, 50” segment saw, Joslyn Mig. 

Moulders, band rip and band resaws, swin _ , jolnters. 
Shapers, iworkin machines, tenoners, mortisers an 

line of woodwork een. 

CAGO MACHINERY EXCHANGE, 
13-15 North Canal St., Chicago. 


FISCHER SLAB RESAW 
In first class condition, with inserted tooth saw.. 
HUGH W. DYAR, 204 Dearborn S8t., Chicago. 








REBUILT WOOD WORKING MACHINERY. 
Jointers, 8”x6’, 12”x7’, 24”x7’. 
Jointers, glue, 66”, Fay and Berlin. 
Planers, single, 12%, 20”, 24” and 26” 
Planers, double, 28"x 8”, 28”x12” and “30”x10”. 
Matchers, 848, Atlantic 14”x ws Fay 15”x6”. 
Sanders, Berlin 24”, and 42”, 
Tenoners, No. 2 and No. 3, with aapee, 
Saw tables, swing saws, ost bore 
Mortisers, patternmakers and wastety lathes. 
Shapers, single and double spindles. 

CHICAGO WOODWORKING MACHINERY CoO., 
40-42 W. Quincy St., Chicago. 





SAW MILL BARGAINS 
Several complete mills, band and circular, in size from 
portable circular up to double mill with ang. ‘Some of 
these include planing mills, and any machine will be sold 
separately. HUGH W. DYAR, 204 Dearborn St., Chicago. 


[TrSledaggingCaipme 


FOR SALE—LOCOMOTIVES AND RAILS. 


We have in our shops at Birmingham, thoroughly rebuilt, 
35 standard and 3-foot gauge locomotives. Write us for 
prices and terms. We also handle new and relaying rails 
of all weights. ; 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 


Birmingham, Ala. 





RAILS; LOCOMOTIVES; LOG CARS; ETC. 
We sell all weights of relaying ‘Tails and new rails; fr 
switches, rail braces, splice bars, spikes etc. Also seco 

hand locomotives, logging cars etc. 
ime RAIL SUPPLY CO., 
421 Wood S8t., Pittsburg, Pa. 


LONG MESSAGES MADE SHORT. 
7 using the American Lumberman Telecode. Contains over 
pages and 61,427 code words. Every user of the Tele 
— 


—— it. Write for we circular and sample 

p Price $5 per copy, postpaid. 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn S8t., 
cago 








INSPECTION. 

We inspect either new or second hand locomotives, sta- 
tionary engines, cars, saw mills or machinery of fat kind. 
Offives and inspectors, Chicago, Pittsburg, New York, San 
Francisco, Montreal—general office, 1121 at Rookery, — 
cago, Ill. ROBERT W. HUNT & 


LOCOMOTIVES, CARS NEW AND REBUILT 


Standard and narrow gauge, logging, freight and passenger; 
new and relaying rails. 


ELLIS WOOLMAN, Minneapolis, Minn. 








SECOND HAND MACHINERY FOR SALE. 
1—28”x12” 4-side endless bed planer. 

1—14” and 10” 4-side planer and matcher. 

1—26”x14” Power's endless bed double surfacer. 

1—24”x6” double surfacer. 

1—26”x8” and ee 6” single surfacer. 

1—Each 9”, 8”, 5”, 4” 4-side moulders. 

1—1- -spindle aA moulder or shaper. 

1—No. 2 a. tenoner. 

1—No. 2 and No. 3 Power’s mortiser. 

1—8” double Universal woodworker. 

1—Double saw bench J = gue, two arbors. 

1—Double cutoff saw, 6 

1—Swing cutoff saw. 

1—J. A. Fay & Egan combination saw. 

1—Fisher automatic cutoff saw. 

1—Gleason —_— lathe. 

1—14” x6’ Egan variety lathe. 

1—%”" to 1%” dowel machine. 

1—26” automatic knife grinder. 

1—44” band resaw machine. 

1—Buss glue jointer. 

1—Each 12” and 16” hand jointers. 

1—Each 12”, 14” and 16” — lathes. 

1—36” vertical boring machin 

1—Each Power's, Smith & Rowley and Hermance panel 
raisers. 

Lot of blind machinery, all kinds. 

Agents for the Advance single and double shaper, dove- 
tailer and glue heater. We carry a large stock of new 
woodworking machinery of all kinds, engines, boilers, ma- 
chine tools etc. 

We are always in the market for good second hand 
machinery, and will pay you spot cash. 

Let us know what you have for sale. 

FRANK TOOM 
No. 131 North Third 8t., Phitsdelphice Nie. 


(ForSale:EnginesBoilers | 


FOR SALE 


One 14x24 slide valve engine, girder frame and in first 
class condition. W ould sell reasonable if taken at once. 











Address “R. 10,” care AMERICAN LUMBERMAN. 
FOR SALE 
Gn Bae Ce Es 66 nk seo secscccncsseas $ 500.00 
One 20x42 Corliss engine, with DERE. . cove cocsccoe Aen 


One automatic engine, 200 H. P.......... "500. 00 
One 25 KW direct connected p AERTS and generator 750.00 
One 100 KW engine and generator............... 1,500.00 
Two 150 H. P. tubular boilers, each. Deseedecssnes "350.00 
Two water tube boilers, each........0...... eeeee- 500.00 


POWER EQUIPMENT CO., 1102 Fisher Bldg., Chicago. 





FOR SALE—ENGINES AND BOILERS. 


Boilers. 
4—72x18, horizontal tubular, high pressure. 
1—84x18, horizontal tubular, standard. 
1—78x16, horizontal tubular, standard. 
1—72x18, horizontal tubular, standard. 
5—72x16, horizontal tubular, standard. 
1—66x16, horizontal tubular, high pressure. 
1—60x18, 6” riveted flue, standard. 
3—60x16, horizontal tubular, .standard. 
Sixty others, all styles and sizes. 


Hngines. 
20x48 Wheelock. 
18x42 Hamilton. 
18x36 Wright. 
16x32 Buckeye. 


18x26 H. 8. & G. 
16x20 Brownell. 
14x20 Atlas. 


14x14 Vertical. 
Forty others, all sizes and styles. 
Also pumps, heaters, tanks, saw mills and general ma- 
chinery. Send us specifications of your wants. 
THE RANDLB. MACHINERY CO., 
1820 Powers St., Cincinnati, Ohio. 


~ FOR SALE 
Four 54-in. x 16-ft., two 66-in. x 16-ft. boilers. Carry 
105 pounds steam. Will sell cheap. 
NORTHERN FURNITURE Ko., Sheboygan, Wis.” 


ENGINES FOR SALE CHEAP 
H. P. 14%x15 Phoenix automatic. 
H. P. 14%x15 A. & 8. automatic. 
1—300 H. P. 20 x48 Allis L. 7 Corliss. 
1—350 H. P. 22 x42 Bates L. H. Corliss. 
0 H. P. 30 x60 Bass L. H. Corliss. 
All of these engines are my Al condition throughout and 
we will quote eat otrecure ro poe for immediate delivery. 
ENGINEERING CO., 
Suite 1134 Mire National Bank Bldg., Chicago. 








For Sale: Steel Rails J 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-lb. to 45-lb. sections, with —— and spikes. 
Also standard ar relaying 
ARLES” Ps “RIDGLEY & CO. 
Chicago, “UL 








1040 Old Colony Bldg., 





NEW RAILS. 

50 tons 12 Ilb., East St. Louis. 

75 tons 16 lb., East St. Louis. 

50 tons 20 lb., East St. Louis. 

375 tons 35 lb., East St. Louis. 

300 tons 35 Ib., Pittsburg, Pa. 
Second Hand Rails. 

45 tons 25 Ib. relayers, East St. Louis. 
125 tons 30 Ib. relayers, East St. Louis. 
150 tons 35 Ib. relayers, Nashville, Tenn. 

50 tons 35 lb. relayers, East St. Louis. 
300 tons 52 Ib. relayers, East St. Louis. 
500 tons 56 lb. relayers, East St. Louis. 
2,500 tons 60 lb. relayers, East St. Louis. 
Track bolts and spikes. 

Large stock angle bars. 
Frogs and — 
Immediate ship 
ST. LOUIS RAIL & SCuIresy* +” 





WANTED-—GOOD MEN 


Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 


RAILS, FROGS AND SWITCHES. 

New steel rails, 12's to 40's, for immediate delivery. Re- 
layers, different sections. Frogs and switches made for 
prompt shipment. 

SHOOK & FLETCHER, Birmingham, Ala. 








NEW & RELAYING RAILS, ETC. 
Our Weekly Stock List will be of service to you in pur- 
chasing rails or equipment. 
We are cash So of rails and are prepared to gell 
73 for cash or on time 
ALTER A. ZELNICKER SUPPLY Co., in St. Louis 


YOU NEED THE TELECODE 


If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descri; 
ry circulars -_- samples free for the asking. Price, 


Per ERRICAN LU LUMBERMAN, Manhattan Bldg., Chicago. 








RAILS AND FASTENINGS. 
All sections light and ee in large or small quantities, 
Immediate shipment from stock 
M. MITSHKUN CO., Detroit, Mich. 


SWITCHES, FROGS AND CROSSINGS. 
To fit all  \ of rails. Immediate shipment. Write 
for catalogue “‘ M. MITSHKUN CO., Detroit, Mich. 


RAIL SPLICES FISH PLATES OR ANGLE BARS 
To fit all sections of wane, Jmmotiate shipment from stock, 
M. HKUN CO., Detroit, Mich. 


RELAYING RAILS 
200 tons 40-pound and angle bars. 
100 tons 48-pound and angle bars. 
100 tons 50-pound and angle bars. 
200 tons & pound and angle bars. 
und and angle bars. 
tons 65-pound —_ — bars. 


Logging railwa uipm 
HYDA BROT ROTHERS & CORAR. 
Commonwealth Bldg., 141 Broadwa: 


Pittsburg, Pa. New York, TN. Y. 


























NEW RAILS IN STOCK 
Also all sections of relayers. Quick shipment our spe- 
clalty. 
M. K. FRANK, Frick Bldg., Pittsburg, Pa. 








FOR gta ge yg RELAYING T RAILS 
45, 56, 60 or 70 Ib.) quick ship- 


ment; and a Sectehes been? Ball Spik 8 ce Bars ete. 
Frogs and switches: second hand om ves. 
Cars etc. e guarantee our Relaying Rails as represen’ 
We buy old Be 


ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 
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for Sale: focomotivesCars | 


[FoeSite Business Opportnies | 


 rSale-Business Opportunies 





REBUILT—LOCOMOTIVES 
15x22, 4-wheel, S. T., Sw., 4-44” drivers, 34 tons. 
17x24, 4-wheel, Sw., 4-50” drivers, 40 tons. 
13x18 Forney, 4-39” drivers, 28 tons. 
9x15x20 Forney, 4-44” drivers, 38 tons. 
17x24 Mogul, 6-47” drivers, 40 tons. 
18x24 Mogul, 6-44” drivers, 47 tons. 
18x24 Mogul, 6-50” drivers, 49 tons. 
19x24 Mogul, 6-50” drivers, 53 tons. 
20x24 Consolidation, 8-45” drivers, 58 tons. 
17x24, 8-wheel Amer., 4-56” drivers, 40 tons. 
18x24, 8-wheel Amer., 4-62” drivers, 47 tons. 
19x24, 8-wheel Amer., 4-62” drivers, 49 tons. 
18x24, 8-wheel Amer., 4-56” drivers, 50 tons. 
18x22, 10-wheel, 6-44” drivers, 46 tons. - 
16x24, 10-wheel, 170 lbs., 6-48” drivers, 45 tons. 
17x24, 10-wheel, 180 lbs., 6-50” drivers, 50 tons. 
18x22, 6-wheel Sw., 6-44” drivers, 40 tons. 
18x24, 6-wheel Sw., 6-50” drivers, 50 tons. 

New Cars. 
60 M box stock flats. 
80 M box stock flats. : 
Rebuilt Cars. 
50 M box, stock and flats. 
60 M box, stock and flats. 
Quick Shipment. 


Passenger and combination coaches. 
Narrow gauge equipment. 
FITZ-HUGH, LUTHER CO., 
Railway Equipment, 
1647 Monadnock, Chicago. 
209 Hibernia Bank Bldg., New Orleans. 
140 Cedar St., New York. 


FOR SALE. 
Locomotives, —_ new, 6 to 70 tons; Mogul consolida- 
tion, 10-wheel and other types; 165 locomotives at our shops. 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 


FOR SALE-—STANDARD GAUGE SHAY 
Geared Locomotive. 

Weight 35 tons, three cylinders 11x10”, steam brakes, 
thoroughly rebuilt, in strictly _ class condition throug® 
out, ready for instant shipmen 

M. MITSHKUN CO., Detroit, Mich. 


GEARED LOCOMOTIVES, FLAT CARS, ETC. 
Special Lot—Immediate Shipment. 
60,000 copatity flat cars, 34’ 6” long, W estinghouse air 
—- ete. 
Two 18 and 20-ton Lima Shay geared locomotives. 
Two 45-ton Baldwin Mogul locomotives. 
Right out of our works. Also other equipment. 
Telephone, telegraph or write us Pi ur requirements. 
A. C. TORBERT & COMPANY, 
Locomotives, Cars, Steam Shovels etc., 
547-548 Monadnock Block, Chicago. 


EQUIPMENT 
Narrow Gauge. 
—20-ton Baldwin 8-wheelers. 

1—34-ton Baldwin Mogul. 

1—37-ton Baldwin Mogul. 

80 logging cars—30 M capacity. 

2 cabooses. 

1 combination car. 

1 coach. 














Standard Gauge. 
13-ton 6-wheel switcher. 
16-ton 6-wheel switcher. 
28-ton 4-wheel switcher. 
28-ton Baldwin Forney. 
33-ton 8-wheeler. 
45-ton Mogul. 
46-ton 8-wheeler. 
25-36’ 60 M capacity air brake. 
Flat cars. 
Special anaes * wee to order. 
. LOUIS RAIL & EQUIPMENT CO., 
St. Louis, Mo. 





LOGGING, FLAT, COAL & GONDOLA CARS 


40,000, 50,000 and 60,000 pounds capacity. 
Special offerings on 50,000-pound and 60,000-fpound capac- 
ity flats. 

Forty-one Ft. 60,000 Flats. 

New bodies, rebuilt trucks. 

Write us. 

Prompt delivery from our shops. 
Locomotives for logging railroads. 

AMERICAN CAR & EQUIPMENT CO., 
Chicago, Ill. 
Shops, Chicago Heights. 





FOR SALE-—i8 FLATS. 
Standard gauge, to be rebuilt to pass M. C. B. inspection. 
One 42-ton Baldwin ee in good shape. 
H. W. MARSH, Manistee, Mich. 


EVERY LUMBERMAN SHOULD POSSESS 
A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pcs. and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. The 4th edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $5 for 
cloth and $3.50 for leather bound copies. For sale by 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


BOX, FLAT AND LOGGING CARS. 
Heavy and light capacities. Quick shipment and low 
prices. M. MITSHKUN CO., Detroit, Mich. 


41 FT. LOGGING FLATS NEW. 
60,000 and 80,000 wna built to standard specifica- 
tions, for quick deliver 
HICKS LOCOMOTIVE & CAR WORKS, Chicago. 


FOR SALE 
300 wooden 25 T. flat gonds. for general service. 
100 low priced boxes for camp. 
250 wooden 25 T. flat cars for logging. 
Shay and Climax geared Locos., 36” Se 8S. G., 10 to 60 T. 
Moguls, 10-wheelers, and Consols. for logging. 
Send for List No. 30, December Car Circular and Cir- 


cular B. 
THE MALES Co., 
26 Cortlandt St., 1508 First Nat. Bank Bldg., 
New York, N. '’, Cincinnati, Ohio. 




















, FOR SALE—ON ACCOUNT OF ILL HEALTH 
Of the owner, the majority of stock in a well established 
wholesale lumber and wood turning business is for sale; 
earries with it position of manager at good salary. <A good 
oppentuntty for the right man. 

BOX 9, Station E, Toledo, Ohio. 


FOR SALE—A MILL AND TIMBER PROPOSITION 
In Alabama: saw mill twenty thousand capacity ; Al planing 
mill, dry kiln and lumber sheds; plenty of timber, both 
hardwood and pine; can show by books have made over 50 
percent on investment every year for past six years and will 
do it this year; plenty labor, healthy place and a local 
trade amounting: to $40,000 a year. Will sell at a bargain 
and take part cash. Owner wishes to retire. 
Address “JOSEPHINE,” care AMERICAN LUMBERMAN. 


PARTIES HAVING $250,000 CAN BUY 
One quarter interest in a lumber concern about to be incor- 
porated, who own over a billion feet of timber and who 
control three times as much more. Finest tract in the 
state of California. This money to be returned before the 
profits are distributed among other stockholders, which 
really means a loan for about three years for one-quarter 
interest. None but principals need apply. For turther 
particulars address J. E. MANLOVE, 

Chronicle Bidg., San Francisco, Cal. 


SELLING OUT COMPLETE 
Mill and equipment; 22 head of heavy, broken work cattle 
and 4 mules. A bargain on part or all. 
Address . 7,’ care AMERICAN LUMBERMAN. 











FOR SALE 


Large and profitable saw mill business in the southeast. 
Modernly equipped, electrically lighted saw mills running. 
Company making money. Abundance of timber. Ample 
shipping facilities; none better in the country. Complete 
equipment for logging, manufacturing and shipping. Good 
reasons for selling. Reasonable price and terms. Only 
parties competent to handle large property need answer. 


Address “A. C. D.,” care AMERICAN LUMBERMAN. 





WANTED—ONE OR MORE PARTNERS 
To invest at once in saw and shingle mill, 35 M lumber 
capacity, with logging outfit; twenty years’ run in sight; 
everything new; want to secure more timber, $1 stumpage ; 
salary to investors if de sired. 

Address “M. 4,° care AMERICAN LUMBERMAN. 


FOR SALE-SAW MILL PROPERTY 


About 5,500,000 ft. stumpage and as much more within 
easy logging distance can be purchased at very low price. 
First class saw mill, capacity about 30 M ft. per day, prac- 
tically new and complete with edger: slab chain; first class 
fire protection; logging road and equipment: 640 acres land 
in fee simple: boarding house, cottages, office, commissary 
and various other buildings, all practically new: export rate 
to Mobile, 5c; rates to interior same as Hattiesburg terri- 
tory ; splendid cross tie proposition in connection with above. 
Price low to quick buyer. Full particulars on application to 

PP. O. BOX 6838, Mobile, Ala. 


FOR SALE-AT TOLEDO, OHIO 
A first class factory equipment and yard location for retail 
Iumber business. Mill fully equipped with modern machjnery. 
Good location on railroad for lumber yard. Plant now in 
operation. B. H. WHITNEY, Manager, Toledo, Ohio. 


PARTIES OWNING FIVE HUNDRED MILLION 
Feet of timber in California will exchange an interest in 
company for five or six hundred tons of forty to sixty pounds 
steel rail, two standard gauge locomotives, twenty logging 
and flat cars and single band mill. For further = ulars 
address A. WEBS 

Chronicle B a San France or Cal. 


EXCELLENT OPPORTUNITY. 
For an experienced lumberman with a moderate capital to 
take the manageme nt of a splendid operation in West Vir 
ginia. Write ‘T. 17,” care AMERICAN LUMBERMAN. 


FOR SALE 
An up-to-date, complete circular saw mill, capacity about 

25,000 feet daily, with edger, cutoff saws, dry kiln, shed, 
tramways; everything in first class condition. Mill has 
been put up less than a year. Plenty of timber around the 
mill. Located in the midst of the pine belt of Louisiana. 
Five-cent rate to New Orleans. Apply 

P. O. BOX 986, New Orleans, La. 


WANTED, 

Some one with $15,000 to $20,000 to take stock in a 
thoroughly uptodate saw and planing mill, 50 M capacity, 
and take an active part. ‘This is a money maker situated 
in northern Idaho in the white pine belt. 

Address “S. 5,” care AMERICAN LUMBERMAN, 


























20,000,000 FT. YELLOW PINE 
Mill, railroad etc. in operation. Want quick buyer; liberal 
terms. Address “R. 35," care AMERICAN LUMBERMAN. 


WANTED—-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 








FOR SALE, 

We have a modern western pine producing plant with 
annual capacity of fifteen millions of lumber and four million 
lath, with planing mill capable of milling the entire cut, and 
we desire the assistance of some reliable selling interest for 
handling the entire cut. To the right persons we would sell 
an interest in the mill. Have ample timber for twenty-five 
years or longer. 

Address “R. 8,” care AMERICAN LUMBERMAN, 
| HAVE 4,100,000 OF IMPROVED 
Real estate which is a good investment. Will exchange for 
timber, lumber and = operation. 
Address . 25,” care AMERICAN LUMBERMAN. 


WANTED—ADDITIONAL CAPITAL. 
A live, growing, well established lumber and millwork busi- 
ness, ———- averaging over 18 percent per annum, needs 
$25,000 additional capital. Can show exceptional induce- 
ments and will bear investigation. 
Address “P. 30,” care AMERICAN LUMBERMAN. 


SAW MILL FOR SALE CHEAP. 
An uptodate circular mill, nearly new, good location. Address 
CUMMINS LUMBER CO., Petersburg, Ind. 


THE OWNER OF 100 MILLION SAW TIMBER 
And good mill site wishes experienced partner in saw mill 
business ; must have capital. Address 

BOX 1409, Spokane, Wash. 


SCRIBNER’S LUMBER AND LOG BOOK 

Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measures ; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees ; Land Measures ; Wages, Rent, 
Board, Interest; Stave and Heading Bolts ete. 

Price, 25 cents er c He 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn ‘3t , 
Chicago. 




















FOR SALE-—A SASH AND DOOR FACTORY 
Well equipped and capacity of about fifty hands, with an 
established business, largely special work, situated in a 
city of about 25,000 people on the Mississippi river. A 
bargain for party with the necessary capital and knowledge 
of the business. 

Address “FACTORY,” care AMERICAN LUMBERMAN. 

A PLANING MILL FOR SALE AT A “A BARGAIN | 

Good location for custom work or can buy all material 
necessary to run plant. About $12,000 invested. Will dis- 
count it considerably for cash. The plant will make its 
worth per year. Reason for selling, family dissatisfied. 

Address “Pp. M.,” care AMERICAN LUMBERMAN. 








NEW WALL MAP OF THE U.S. & WORLD. 


Size 3144x5% feet. One side map of United States, other 
side map of the world. Regular price $5. Special to read- 
ers of the AMERICAN LUMBERMAN, $1.25, delivered. If you 
haven't a revised wall map, don't let this opportunity go 
by—order today. Money back if you are not satisfied. 

AMERICAN LUMBERMAN, Chicago. 





SAW MILL AND TIMBER, CYPRESS AND 
Hardwood band and circular mill, 20,000 daily capacity ; 
running every day; good location on L. R. & N. Co. line; 
is offered for sale, $10,000, rend terms. Splendid oppor- 
tunity practical millman. Addre 

SOUTHERN SAW MILL ¢ ‘O., L TD., New Orleans, La. 


TorSale:Retail fumber Yards 


FOR SALE—PAYING RETAIL COAL, LUMBER 


And building material business in live city of 9,000, northern 
Illinois. Address “C. 71,” care AMERICAN LUMBERMAN. 


A PAYING LUMBER YARD 


Located in northern Indiana. ‘Two railroads. Good reasons 
for selling. Address “S. 6," care AMERICAN LUMBERMAN. 




















FOR SALE—LUMBER & COAL BUSINESS 
In eastern Nebraska; small investmentygin real estate and a 
good trade; just the place for a hustler. Having business 
fatorest elsew here is reason for change. 

Address “R. 9," care AMERICAN LUMBERMAN. 


FOR SALE—-LUMBER & COAL BUSINESS 
In northeastern Nebraska. Annual sales $25,000. Good 
reasons for selling. A snap for the right party. Will 
invoice January 1. 
ddress “N. 8 88," care AMERICAN L UMBERMAN. 


FOR SALE-GOOD RETAIL LUMBER YARD AND 
Planing mill, in Ohio. Will lease. 
daress’ “C. 10.” care AMERICAN LUMBERMAN. 











FOR SALE—PAYING LUMBER YARD 
Centrally located in the city of Fort Wayne. Best city in 
northern Indiana, Old established trade. Good reasons for 
selling. Address ‘“C. 15,’’ care AMERICAN LUMBERMAN. 


[ TirSale = Misoellaneous | 








WANTED-—EVERY LUMBERMAN TO KNOW 
We build the best lumber buggy on earth; if not satisfac- 
tory, return. We pay freight both ways. HENDERSON 
on Builders of High Grade Machinery, Shreve- 
port, La 





USE ALUMINUM MONEY 
In your commissary department. Saves time and labor. 
Cheap and effective. Free samples and —. 
W. R. ADAMS & CO., Detroit, Mich. 


General Miscellaneous 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the telecode you can greatly shorten and anolty 
your message and effect a big saving in your telegrap 

lls. 

Prospectus free for the asking. 

Are you interested 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 
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From Winton Lumber & Mnfg. Co., 
Laynesville, Ky. 
“Enclosed please find check for $2 covering one 
CHAPIN’S LUMBER RECKONER. The 
time saved in figuring is WORTH TEN 
TIMES the cost of the book.” Address 


AMERICAN LUMBERMAN, 


315 DEARBORN STREET, CHICAGO. 



































LET US HAVE YOUR SPECIFICATIONS 
6% SINGLE DUPLEX & ROTATIVE 
ho 8 Nd Ne od Oh He 

















SIMPLE COMPOUND & COMPOUND CONDENSING- 
ELEVATOR& WATER WORKS: 
PUMPING ENGINES 
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The Republic Belting & Supply Co. 


CLEVELAND, OHIO. 








WE SHIP PROMPTLY. 
SHINGLES RED CEDAR. 
WEST COAST PRODUCTS 


YARD STOCK 


FIR, SPRUCE, CEDAR, REDWOOD, SUGAR PINE. 


LET U8 QUOTE You. 


Robt. H. Jenks Lumber Co. 


CLEVELAND, OHIO. 
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| When in Doubt—Buy MAPLE AND BEECH FLOORING DEAN BROS. STEAM PUMP WK’S 
SAWYER INDIANAPOLIS. 
peta MONARCH BRAND . no canna 
REAL CANVAS BELT Conia and ate Te BOOS umber te Pus, 
logs produce. FIREPUMPS STEAM 
“There’s A Reason.” OUR STOCK LIST OF DECEMBER (5th: especies on: 
MAPLE. BEECH. 
Sawyer Belting Co. 2 in, Fave Clear, - - 29,5621. 107,250 ft —_——— 
390 Lisbon Street, CLEVELAND, OHIO. eS - 65,008‘ 84500 “ 
\ J \i are. . mnos7 28,000" 1}] Red Cedar Shingles 
2" Wot = 28,875" 48,950 « Sasi er ake 
Worth Ten Times Its Cost |} |} 6 « © ~~ 38250 83,400 ~ Bay ei ae whe someon 
Wiy3re 34,890 30,000“ _Mound City, Kas. 


WILL C. DIX, 
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We want to buy 


LUMBER 


YELLOW PINE FLOORING 
Quartered Oak Flooring 





Correspondence Solicited 


THE A. T. STEARNS LUMBER CO. 

















Wanted to Buy 


Always in the Market for 
YELLOW PINE AND OAK 
RAILROAD, CAR AND TRACK 
MATERIAL AND TIES. 


ANGUERA LUMBER COMPANY, 
Fisher Building, CHICAGO. 
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A.W. MILLER, PREs. H. MOORE, Vice PRES’ 
C. 8. VIDOR. SEc’y oi TREA 


Miller & Vidor Lumber Co., 
GALVESTON, TEXAS. 


ing a daily c hoe put of 00.000 feet, we are prepared to 
serve you promptly with 


LONG AND SHORT LEAF YELLOW PINE 


Correspondence and Inquiries solicited. 














muoracrorers T EATHER BELTING 


7 
We want to open up accounts with Dealers and Jobbers on 
Leather Belting and also on Mechanical Rubber Goods. 
We Pam distributors of the Republic Rubber Co.’s line of 
Rubber Goods, and are in position to quote Manufactures’ Prices, 


LEATHER-+-RUBBER 
—CANYVYAS-+-COTTON — 
























IMPROVED SHINGLE MILL MACHINERY 


Manufactured by 


CHALLONER COMPANY, Oshkosh, Wis. 
Space in this Journal is too expensive for us to tell you any- 
thing about our COMPLETE line of 


SHINGLE MILL MACHINERY 
Write us for INFORMATION and PRICES on your requirements. 











Shingle Machines. 


Hand Feed. Best Made. 
TRIUMPH, EVARTS, Eto. 


NOVELTY IRON WORKS, Dubuque, lowa. 














Yellow Pine Lumber 


ROUGH OR DRESSED 
Timbers up to 20x20”’-50’ 


orem 








Malvern Lumber Co,, St Lou's 


.. OFFERS... 





Yellow Pine— 


A good assortment of yard stock, 
especially in No. 1 Common. 


Oak— 
1’’ No. 1 and Better. 


1’’ No. 2. 1”? No. 3. 
Car material and other special bills solicited. 





BOSTON, MASS. 
Lumber 


Edgar Company 


MANUFACTURERS, 
WESSON, ARK. 





SOFT SHORT LEAF 


Yellow Pine 


ee 


BIG SHIPPERS OF 


ARKANSAS SOFT SHORT 
LEAF FINISH. 


























ESTABLISHED 1890. 


BUILDERS’ COMMERCIAL AGENCY 
618 Chamber of Commerce Bldg, CHICAGO. 
A rating guide to the contracting trade of Cook county tor Cook 


county dealers. Collections and Mechanics Liens. Telephone, 
Main 4504. 











LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. MARINE INSURANCE 
Produce Exchange, NEW YORK, 12 Great St, Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts, and effecting quickest despatch from s@aboard. We 
handle all classes of cargo, and have Special Department 











WELCH & HARRISON, "™"iis** 





handling Export Lumber Shipment. 

















meeem 





Exclusive 


Sash and Door House is what we 


are. By confining our attention 
to Sash and Doors we are enabled 
to carry a larger stock and a better 
selection of sizes than any other 
House in the South. Send your 
orders tt che Quick Shippers. 


E. L. Hughes Co. 


INCORPORATED 
215-217-219 E, Main, Louisville, Ky. 
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«eep your build- 
ings from leaking 
—Gen-as-co Ready 
Roofing. 


If you depend on shingles — 
they'll rot; or tin—it’ll rust; 
or tar-roofing—it’ll dry-out, 
crack, and go to powder. All 
will let the water in. You 
know what happens then. 

Asphalt is the natural water- 
proofer. Trinidad Lake As- 
phalt—the recognized standard 
of the world—is used for Gen- 
as-co Ready Roofing, and 
makes a roof that waterproofs 
your buildings indefinitely. 

Everything comes with 
Gen-as-co Roofing ready to 
lay it—nails, caps, cement. 
Easy for any man to apply 


Write for Book and samples. 


THE BARBER ASPHALT 
PAVING COMPANY 
Largest producers of asphalt in the world 
PHILADELPHIA 


New York San Francisco Chicago 








Wood Wastes 


Utilized in Chemical Industries. 





H. 0. Chute, chemica1 Engineer, 
830 E. Pearl St., CINCINNATI, O. 








CHIEF BRAND 


MAPLE FLOORING 


The highest perfection 
in manufacture. Try a 
car and you will agree 
with us. 


KERRY & HANSON 
FLOORING CO. 


GRAYLING, MICHIGAN, 











YELLOW PINE  sattisctier 
LUMBER 


And by carrying well assorted stocks are able 
to fill all orders promptly—Write Us. 








S. H. BOLINGER & CO., Ltd., Pounce. 











Good Camp Cooks 


Are as much a necessity to a well-organized lumber 
-camp as your engineer is to your saw mill, for after all 
it’s the food your men eat that produces the labor and 
keeps up their spirits and nothing will help your cook 
in feeding and oiling up these human engines like a 


Simonds Camp Range 


c 
wet = a) 
oF | 


Rent an 











We make them in three sizes, specially made for hard usage, 


barrel tank and water back for heating water in abundance; 
adapted for the use of hard or soft coal or wood 

Also a full line of Hotel Ranges, Broilers, Steam Tables 
and Coffee Urns. Prices and all details yours--free. 


N. M. SIMONDS CO. é,¥stest 











Strong Well Made 
Comfortable Shoes 


whose styies and wear-quality have been thor- 
oughly tried out by the test of extra hard 
usage, by lumbermen in every part of this 
country, are which we manufacture. 

Many styles. Write for our catalogue. 


RINDGE, KALMBACH, LOGIE & CO., Ltd., 


GRAND RAPIDS, MICH. 




















HAVE 
YOU 
HEARD 


Of the Won- 
derful Results 
given by Gas 
Engines equip- 
ped with 


LUNKENHEIMER 
‘‘NONPAREIL”’ 
GENERATOR VALVES 


Gasoline Engines that cannot be made to work satisfac- 
torily will give results with our Generator Valve attached. 










VERY EFFICIENT NO LEAKAGE NO TROUBLE 
Made in Five Styles. 
Your local dealer should have them. If not, write us. 
Largest Manufacturers of High-Grade 
Engineering Specialties in the World. 





General Offices and Works, CINCINNATI, OHIO,U.S A. 


NEW YORK BRANCHES LONDON, &. E. 
66-68 Fulton St. 460 35 Great Dover 8t. 

























(f 


) 
T. H. Garrett Lbr. Co. 


Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 
naneuane Building, St. Louis, Mo. 














LONG LEAF 


Yellow Pine Lumber 


The fact that we own and operate our 
own mills enables us to give special 
attention to the manufacturing and 
filling. of orders promptly. Send us 
your inquiries, 


East Union Lumber & Mfg. Co. 
BROOKHAVEN, MISS. 























AMERICAN LUMBERMAN TELECODE V3.5 Siont 


" $end for information to AMERICAN LUMBERMAN, Chicago, III, 


LeCHHORD cB 








Curtis All Steel Head Blocks 


Base is one solid steel casting. Racks and pinions 
are of forged steel with teeth cut in same. Blocks 
are practically unbreakable. Suitable for the largest 
of mills. Made either 46" or 58" opening. 


CURTIS & CO. MFG. CO. 


ST. LOUIS, MoO. 
Wellston P. O. 


Manufacturers of Saw Mil! Machinery in all its branches. 
Saw Manufacturers, 
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SIX 
PLANTS 


FILES 


--.-»»LARGEST FILE ANw RASP 


NICHOLSON FILE COMPANY, 


General Offices, PROVIDENCE, R. 1 


TEN 
BRANDS 


RASPS 


PRODUCERS IN THE WORLD...... 













NOTICE SMOOTH 
EDGES OF CARD 
WHEN DETACHED 














PEERLESS BOOK FORM CARDS 


ARE BOUND TO ATTRACT ATTENTION 


They are bound together in tabs of 25 and when detached from book, 
all edges remain perfectly smooth--no perforation whatever. When 
your cards are carrted loosely in case they seldom have a fresh, clean 
appearance. In BOOK FORM every card is always perfect, no mat- 
ter how long carried. It is a DRAWING CARD, because every man 
who sees it detached from book, wants to look closer and examine it. 
Your card is then laid aside for future reference, and your interview 
is gained. Let us send you a sample tab of these ENGRAVED 
BOOK FORM CARDS. The result will surprise you. 


THE JOHN B. WIGGINS COMPANY 


Sole Manufacturers 
ENGRAVERS — PRINTERS — DIE EMBOSSERS 
16-18 EAST Adams Street, CHICAGO 








American Acme Lumber Grayon, 


Superior quality, larger, cheaper in price , 
made in all colors, hard, medium, soft.’ 
Write for samples giving name of your deale r. 


ae oe ~ & ee < Oe ye § 


Ry 
AAs 


Eastern Office, 
Waltham, Mass. 


LUMBER i CRAYON | 


STRONGER t AST LONGER 


BLUE 


Factory and General Office: 


American Grayon eae Department G. SANDUSKY, OHIO. 











LOCATIONS FOR 


Saw Mills and Woodworking Plants 


on the 


illinois Central 


and 


Yaz00 & Mississippi Valley Railroads 





There are thousands of acres of timber 
properties tributary to the above lines 
awaiting development. 

For full information address 


J. C. CLAIR, 


Industrial Commissioner, Ulinols Central R. R.. 
No. | Park Row, Chicago. 





Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual gdvantages to new estab 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 


Full information upon request to 


GEO. 


NW432 


BONNELL, Inoustriat AGENT 
Cc. & N.-W. RY., CHICAGO 











THE UP-TO-DATE 


THE DETROIT No. 21 





The Martin- Barriss Company 


Importers and Manufacturers of 
MAHOGANY and HARDWOOD Lurnber 


Wm. B. Martin, Pres. and Treas. 
Grant R. Wallace, Secretary 
Alfred H. McQueen, bupt. 


Anything in 
Hardwoods. 


Seneca and Harrison Streets, 


CLEVELAND, OHIO. 


Locomotive Lubricator is 
the simplest, safest and 
most efficient device of its 
kind made. Pamphlet ful- 
ly descriptive of this de- 
vice with sectional views 
and “Helpful Hints”, sent 
on application. 


Detroit Lubricator Co., 








rs 






BURNING BRANDS, 
STENCILS, ETC. 


F. A. SACKMANN, 
CLEVELAND, OHIO. 





‘he 


STEEL LOG STAMPS)| 


DETROIT, MICH. 

















Locomotive Lubricator 


1 
H 
| 
| 

















FIRE BRICK AND CLAY 








- 





THE GARDEN CITY SAND CO. 
SECURITY BUILDING, = CHICAGO, ILL, 


ARD 
ware. 





HARDWOOD LUMBERMEN 


ee to send for free 
of the ‘Climax Tally Book.’ 


will find it to their advantage 
sample pages 
' American Lumberman, Chicago, Il. 











PORTLAND CEMENT 












DEFIANCE 
MACHINE WORKS 


DEFIANCE, OHIO. 
London Office. 71 Queen St... E. C. 










IRON FRAME BELTING SAW. 
















SPECIAL MACHINERY FOR MAKING 


Hubs Spokes, Wheels, Wagons, Carriages, Rims, 
Shafts, Poles, Neck-Yokes, Singe-Trees, 
Hoops, Handles, Bobbins, Spools, insu- 
lator Pins , Oval Wood Dishes and 
General Woodwork. 



















Fast for Slow Mills 
Not Slow for Fast Mills 


MORE CUT 
MORE MONEY 







We can tell you how 
to get the cut—you 
know what to do with 
the money. 


A letter or postal brings 
eur Catalogue. 


Soule Steam 
Feed Works, 


MERIDIAN, MISS. 























ACME Rolled Flat Wire Shingle Bands. 


That's All—But That's Everything in Bands. 
For sale by all jobbers, Manufactured by 


ACME STEEL GOODS COMPANY, 
Eastern Branch, Main Office & Works, Southern Branch, 
No. 28 Elim 8t. 2834—40 Archer Ave. Empire Bidg. 
NEW YORK CITY. CHICAGO, ILL. ATLANTA, GA, 








S. D. CHILDS & CO. 


encraverns STATIONERS printers 
CHICAGO 


LOOSE LEAF SYSTEMS 


Do you know that the 


“TWINLOCK” «::; BEST LOOSE LEAF 
LEDGER ON THE MARKET. 


EMBOSSED LETTER HEADS OUR SPECIALTY. 
CORRESPONDENCE SOLICITED. 
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Better Consult Us 


About the stock you are going to 
handle next year and let us put 
you next to something good. 
We control the output of twelve 
of the best mills in southwestern 
Washington and always have-on 
hand a large and well assorted 
stock of 


Fir, Spruce, Cedar Lumber a: aati Shingles, 
Bridge, Dock and Railroad Material. 


AGENTS: 


THE PIKE-DIAL LBR. CO., 1045 
Marquette Bidg., Chicago, III.; Chi- 
cago Representative. 








We Are the Exclusive 
Agents for: 


A. C. DUTTON LUMBER COM- Chehalis Lumber Co., : Littell, Wash. 
PANY, Springfield, Mass.; Eastern . - “ 
Representative. Doty Lumber Co., Doty, 

Cc. B. WOODRUFF, Duluth, Fastern Railway & Lumber Co., Centralia, ** 
Minn.; Duluth Representative. - 
W. C. STANTON, 407 Manhattan Globe Lumber Co., ; Globe, 
Bidg., St. Paul; St. Paul Repre- r “ 

ps eg Lincoln Creek Lumber Co., Centralia, 
as B. EDGAR, 214 Lumber Sx H. H. Martin Lumber Co., - Centralia, “* 
ange, inneapolis; Minneapolis 

Representative. aii . Mutual Lumber Co.. - Bucoda, “ 
DUNN BROS. & CO., Winnipeg, Salzer Valley Lumber Co., Centralia, ‘* 


Manitoba; Winnipeg Representa- 
tive. Stillwater Lumber Co., - Little Falls, * 
CULVER LUMBER CO., Delta Bidg., 


oe 
Los Angeles, Calif; Southern California. J. A. Veness, Winlock, 
Nevada and Arizona representative. Walworth & Neville Mfg. Co., Walville, ‘* 
DODDS LUMBER COMPANY, “ 
Omaha, Neb. W. C. Yeomans, = - - Pe Ell, 








WE SOLICIT YOUR INQUIRIES. 


LUMBER MANUFACTURERS’ AGENCY, 
Centralia, Wash. 


J. A. VENESS, Pres’t, Winlock. Wash. 
C. A. DOTY, Vice-Pres’t, Doty, Wash. 


GEO. E. BIRGE, Mgr. 


C. 8. GILCHRIST, Treas., Centralia, Wash. 
W.R. DILLEY, Sec’y, Little Falls, Wash. 























JOHN ALEXANDER, President. I. E. BRITTINGHAM, See. and Treas. 
GEO. of HIXON, Vice-President ; F. J HUGHES, Manager 








The Sumter Lumber Co. 


Manufacturers of 








SOFT SHORT LEAF 


YELLOW PINE 


LUMBER AND LATH 


Sumter, Alabama. 


Capital and Surplus, 
$1,200,000. 


Annual Capacity, 
30,000,000 ft. 














STEEL LIVE 
ROLLS. 


Light running — very 
durable — Powerfully 
driven. Drive Rig pro- 
vided with adjustment to 
take up wear—Our bab- 
bitted seli-oiling Thrust 
Box used in the Shifting 
Device is the greatest im- j 
provement in live Roll a me ' 
design in years. We make — eee 2. 
everything in saw mill a me, ee 
machinery from the a | 
Engine up. We make NE \ @ 
it right and sell it right. 


=a ap, 
3 MIF Swe : 
ay NS 7 \. “ s 


Better send for our Catalog. 


Wheland Machine Works, caatrenoocs Tenn. 








R. A, ODLUM, J. T. FARGASON, Jr. 
Pres’t. Vice-Pres’t. 


T. HARBERT TAYLOR, 
Sec’y. & Treas. 


Odlum=Taylor Boiler Co. 


BOILERS, SMOKE STACKS, STEEL TANKS, STEEL TOWERS, 
REFUSE BURNERS and other such articles made of sheet steel and plate work. 


Memphis, Tenn., U. S. A. 

















You Will Want to Know 


all about a new book—‘"‘ The History of the Lumber 

industry of America’’—in four volumes, published 

ules American Lumberman, 
Send for complete descriptive booklet. 315 Dearborn St., CHICAGO. 


a 

















Rubber 


“1846 PARA” 


is made of the strongest belting duck and best rub- 
ber. Possesses greater tensile strength, and will 
stretch less under a given load than any other belt, 
Having the largest and most powerful Rubber Belt- 
ing presses in the world we can produce any spec- 
ialty in belting at very short notice. Guaranteed as to 
material and workmanship. 


Sole Manufacturers 


New York Belting & Packing Co. 


( Limited.) 


91-93 Chambers St., NEW YORK. 


GFORGIA SUPPLY CO., aaaaemh, Ga. 
CAMERON & BARKLEY ( 

‘a 2. 
HYMAN SUPPLY CO., New Bern, N. C 
S. B. HUBBARD CO., Jacksonville, Fla. 
S.M. PRICE MACHIN’Y CO., Norfolk, Va. 


MARION HARDWARE CO., Ocala, Fla. 
WOODWARD, WIGHT & CO., Lt d., 

New Orle: ins, La. 
JAMES SUPPLY CO., Chattanooga, Tenn, 
HYMAN SUPPLY CO., 

Wilmington, N. C, 
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. MORGAN HAS A PAINT 
Tie Miser Gear Loconaie | ro FIT EVERY DEMAND 


ARDUND SHARP CURVES AND UNEVEN TRACK 








That explains why his paints 
do things others don’t— they 
are made to do one thing and 
do it well. $ $2 8 r 








Here are the different kinds he makes which 
you can recommend to your trade 
and sell with profit: 


MORGAN’S ELASTIC ROOF PAINTS for 3) ieomy (tsi 


paints made in colors that will stand, They preserve the original roofing, protecting it from 














A Few of the Many Advantages the Heisler Has Over Other Geared Loco- water, weather, alkalies, gases etc., and are wneBionted by ¢ climatic changes. They remain elas- 
motives Which Should be Taken Into Consideration by Purchasers: pap lpneradoagn ma ignite, run, become brittle or harden in winter. am sical 

' i structu ron and a 
— Heisler nas one-half the gears of or keyed on, and are not cast solid or cast MORGAN S ELASTIC R. R. PAINT for es _ The pigment 
a No romana ees Mah? fone n the gears (inorganic) and binder (organic) form a union so close that their can be no separation, no pre- 
Gears are mounted in cast ste » and Has all axles, shafts, connecting rods, cipitation of the pigment and no decomposition of same, _It secures upon the surface of the 
are not exposed to dust aa dirt - aainnes eee! Bang in ialiie Pe ao d. ee metal an even covering of an adhesive, cohesive. elastic and durable cement: impervious to 


their efficiency. 


a and unaffected by moisture, sunlight, alkaiies, gases or fumes of any kind. For either damp or 
t : Has telescopic slip reduced to a minimum 
Has simple motor engines, doing away doing away with excessive and rapid tire 


dry metal surface. 
with many moving parts and are mounted flange wear and destruction to rails 


on the ‘main frame instead of ‘te fire ox “Sas eee sani of nae “tte i than MORGAN’S WATERPROOFING for panspneedng coment ane 


of the boller 


Has cylinders and frames cast separate  “" other geared locomotive built or interiors. We call it“ MORGANITE.” It is a liquid when applied. It is not merely damp 
instead of in one piece Has center gravity in center of track. proof, but actually waterproof. ‘Morganite” penetrates the material to be protected, and be- 

Has single throw crank shaft instead of Has motor engines located to transmit comes a part of it. “Morganite”’ used in place of water to mix our cement makes a water 
three throw and built-up crank power at j - ye yang: 3 below anor oi proof coating. 

Hias all bearings fitted with removable ity instead of on one side, outside of rails - 7 
bronze bushings, and all grease and oil cups Has front saddle bolster attached to MORGAN’S ELASTIC ENAMEL for all surfaces. — Morgan's 
are cast solid to parts No babbitted boxes smoke box sheet, instead of to shell of ee Elastic enamel is absolutely 
that can’t be replaced and loose grease and boiler pure, non-poisonous. It can be used for brush work, dipping or baking. Guaranteed to work 
oll cups to lose off. Has load on main frame equally dis better than any other. Adapted for both exterior and interior work. Will not yellow. Is not 

Has adjustable forged case hardened links, tributed instead of one sided. affected by climatic changes. 
no cast steel at this point Ilas extended wagon top boiler fitted with 

Has trucks entirely built from steel, no dome instead of straight shell boiler G CY FO yo C may yet be open—get it—maybe 
wood used : as —— Hong mwah _ . an speed THE A EN R UR ITY your competitor is after it now. 

Has removable universal couplings tbat with two cylinders, than three cylinders at you want it. Free samples we will send any lumberman upon request will prove our claims— 
are all square fitted to shafts, not sbrunk a higher speed; this results in fuel economy write today for booklet. 


The Heisler is built to drawings, jigs, and templets, and any part can be fur 
nished without returning a portion of the Locomotive, and has many other 
advantages which are all described in our Heisler Geared Locomotive Catalog 





which is the only geared ee catalog that goes into detailed construc- 
tion. Write for Catalog 106 A. C. 


. B. rgan Co. 
HEISLER LOCOMOTIVE WORKS, ERIE, PA. H. B Morga: 


Whitney Engineering Co,, Tacoma, Wash., Northwestern Sales Agent. 
Mexican Steel Products & Machinery Co., S. A., Mexico City, Mexico, Mexican Agent. 


7 


Grand Crossing, Chica go. 




















rw OFPE bon 


Consulting Engineers and Manufacturers 
of Portable and Industrial Railways. 


SPECIAL CARS 
FOR LUMBER TRANSPORT 


We make cars of all sizes and styles for the transportation of lumber— 
Also design and manufacture ‘special cars to meet individual requirements. 


The Arthur Koppel Company is the Largest Manufac- 
turer of Portable and Industrial Railways in the World. 








A full line of portable track, rails, switches, turntables and so forth always in stock. 
Write for illustrated descriptive catalogue No. 53. You will be interested in it. 


ARTHUR KOPPEL COMPANY, 


PITTSBURGH, 1626 Machesney Building, NEW YORK,I55 Morris Building. 
CHICAGO, 1645 Monadnock Building. SAN FRANCISCO, 1520 Chronicle Building. 
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REPRESENTATIVE 


BUILDERS OF 









Dollars Made 
By Saving “Em 
is one of the surest ways of increas- 


ing your bank account. Easily 
figured isn't it—well with the 


Russel Combined 
Skidder and Loader 


it’s just as easy, for you cut down 
labor, eliminate animals, and are not 
hampered by wet weather. Looks 
sensible doesn’t it? 





Tilustrations of machine in operation 
and full particulars free for the asking. 


|| RUSSEL WHEEL & FOUNDRY CO. 
DETROIT, MICH, 





Weyerey em.) Vie ske) Pie 























& Flat, Gondola, Box 
l O In ( ars or Freight Cars of 
Any Description. .. 





BUILT AT OUR OWN WORKS. 


Detroit Carbuilding & Equipment Co. 


DETROIT, MICHIGAN. 


IT COSTS MONEY 


to experiment. Do not buy a Logging Locomo- 
tive CLAIMING equality. Buy the real 
thing. We have them in any size. 




















Vulcan 
Iron 
Works, 


Wilkes-Barre, 
Penna., U.S.A. 


LIMA LOCOMOTIVES 


7 
‘ pres 
pao t 












Tae ey rp 5 - = 


Now is the time to place your order for a Shay or Rod Engine. 
Let us make an estimate. Tell us your wants and we will do the rest. 
CATALOG No. I4 N FREE. 


The Lima Locomotive & Machine Go. 


1094 South Main St,, LIMA, O. 










DAVENPORT LOCOMOTIVES 


ARE BUILT FOR 


Hard Work on Rough Logging Railroads 













ANY 
GAUGE 


ANY 
DESIGN 





Send 
for 
Catalog 











ANY : pe ico : y and 
WEIGHT @- Ang s — Prices 


Sees ’ ’ sot 










Davenport Locomotive Works, 
DAVENPORT, IOWA. 


WM. SELLERS & CO., Inc. 







This PHILADELPHIA, PA. 
Injector The Self-Acting Injector 
is For Locomotive Service. For Stationary Boilers. 
especially 
adapted 


on} — dela ss 
LUMBER MILLS ‘Sadi 


AND LOGGING ; 
RAILROADS. 





It is operated by one lever, restarts auto- 
matically, is not affected by rough road bed 
and is easy to repair 





CLIMAX IMPROVED GEARED LOCOMOTIVES “‘Sron'eaite” 





Secured the first and highest prize awarded at the Lewis & Clark Exposition, where 
it was exhibited the first time. Successfully operated on steep grades and sharp 
curves. Any weight or gauge. DESCRIPTIVE CATALOGUE FURNISHED. 


CLIMAX MANUFACTURING CO., Corry, Pa. 











Baldwin Locomotive Works r-ncs a0 


Industrial 
Locomotives 








Electric 
Locomotives 
with 
Westinghouse 
Motors and 
Electric 
Trucks. 














Locomotives particularly 


narrow” LOCOMOTIVES cirstcnsns aim 


Compound 


BURNHAM, WILLIAMS & CO., Philadelphia,Pa.,U.S.A. 


Cable Address—‘*‘Baldwin" Philadelphia. 
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LIDGERWOOD 
PORTABLE LOG SNAKER 


ee» WITH see 


LOADERS ATTACHED. 


ALL IMPORTANT FEATURES PATENTED. 


The perfection of these machines is the result of years of use and 


improvements suggested by Practical Loggers Using Them. 
PE, Woe. 
reg _ : 


>, gga LOGGING MACHINERY BRANCH OFFICES; , 
oe eS ? bs ATLANTA, GA, SEATTLE, WASH, Lidgerwood Mfg. Co. 


oe, SAE TN 





ee a WOODWARD, W:GHT & C®., Lt O0 inary Sweee 
yt = ” " 
NEW ORLEANS, LA. NEW YORK, N. Y. 
LIDGERWOOD PORTABLE FOUR-LINE SNAKER. 











The Barnhart Log Loader 


Has been in successfu) operation in all parts of the country 
for twenty years and never a complaint. We are now 
manufacturing a new Barnhart Loader, known as the 
Model “‘12,’’ which is shown in this cut and which was 
especially designed for use in very heavy timber. This 
loader is built on the same lines as the old Barnhart 
Loader now known as the Model “‘10’’ and which we 
still continue to manufacture. We are operating ]umber- 
men, producing 200,000,000 feet of lumber per annum; 
we use the Barnhart Loader exclusively. Could we afford 
to do so if they were not the best? Write us for prices. 


Goodyear Lumber Company, BUFFALO, N. Y. 













“by 


‘‘Brownhoist”’ 
fa Locomotive Cranes 


° 4 i ie 
~~) hae 
=~ iS . This cut shows our Standard Locomotive Crane 
en handling logs. These cranes are peculiarly 
adapted for such work, and are extremely 


economical and rapid in the loading and unload- 
ing of materials. 


Write for Circulars und Prices. 


The Brown Hoisting Machinery Co. 


Main Office and Works, CLEVELAND, OHIO. 
Branch Offices, NEW YORK and PITTSBURG. 
















-MicGIFFERT 


Log Loaders 


are always found where the biggest day’s work is be- be 
ing done for the least money. When large operators 
\ invaribly buy two or three additional machines—it 
‘Means something. Ask for our magnific¢nt New Booklet. 
he CLYDE IRON WORKS, 


Sole Mfers. of the 
McGIFFERT and DECKER patent Steam_L ésing Machigery. 
DULUTH, MINN., U. STA. 


- 






P 
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(_ xsueenete®” PACIFIC COAST MANUFACTURERS ixttticav. _) 







POONe AN \_- A T SAW MILL 
HOISTING TRON & STEEL WORKS SPECIALTIES 
MARINE. AND MANUFACTURING ENGINEERS POWER. 
STEAMBOAT 


TRANSMITTING 
(MACHINERY PORTLAND, OREGON, U.S. A. - JUMACHINERY 


















WE SPECIALIZE ON 


Logging Engines 


All types and sizes from 
614” x 10” to 16’x 20’ 
all with double high 
pressure Engines. 








2 em 


Send for Full Information 


‘**‘HUMBOLDT” YARDER 


ENGINES 


Built UT opposite shows one of our 
For ‘All standard road engines with 


double angle “S’’ slide valve, one 
Service. 











piece of eccentric and disc, valve 
rod outside of frame, bored guide, 
steel gears, solid frame construction, 
extra large high pressure boiler 
and many other good features which 
combined with good material and 
workmanship give our engines su- 
periority. | 





one Ry, 
* 


to ar Write for Descriptive Catalog. 


Washington Iron Works Co. Seattle, Wash. 

















DECEM 
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PATENTED 


STEAM LOG HAULER 


If you are hauling 
logs over 4 miles with 
horses you are losing 
money. Let us tell 
you about our engine 
and the satisfied users. 
Catalog sent on re- 
quest. 


Phoenix Mig.Co. 


EAU CLAIRE, 
WIS. 


Hauling logs at Medford, Wis. Winter of 1905-6 


The Owner of a Portable Saw Mill 
Has Many More Opportunities Today 


for making money than was ever offered the small opera- 
tor before, because lumber of all kinds is worth more 
money and owners of small tracts can be offered prices 
that will open their gates to you, and even then leave 
you a handsome profit for your work. And another 
factor of no little consequence to the Portable operator 
is the equipment we are today making—in every way 
equal to the best stationary outfit—so that you can make 

a product that will pass even the most critical grader. 


Our engines and boilers are made to work under 180 Ibs. steam 

pressure before they leave our shops, and no matter how uneven the 

strain there are no break-downs or expensive delays where they are 

used. As to the Buckeye Saw-mill we furnish with our portable SNE —— : 
engine—Saw-mill men who use it say: “It is everything that could : Pt = A & 
be desired as it combines simplicity and durability in a way that ee ae 
leaves no doubt as to its efficiency.”’ - paavcanne : 


ae 


IF YOU'RE LOOKING FOR THE BEST AT AN 


HONEST PRICE WE WANT TO TALK WITH YOU. 2) ae Ten ‘a 
bs f } j * : a) on ¥ 
; yt 


Enterprise Manufacturing Co, \ 


Depot St., COLUMBIANA, OHIO. 


Seat a atin ——— 

ARM. 

A\ Se ar 
ee 


: . ey] 
: Pere 
a . Sie S 
. oo “ty \ ‘ 
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Pat b> ny 1900 


lay ti i902 |f 


fa Position 
to Load - 


Ly EEL OSS IE 


> 


Patented January 3, 1899. 


Eight Wheel Log Wagons 


Hundreds of them in daily use, by some of the largest operators in the country, verify this statement. 


They 


will save you money because they are built on a scientific principle and require less power to pull a given weight 


over an uneven road than with the ordinary wagon. Its all in 
the 8-wheel construction. 


Our Self-Loading Skidders 


illustrated herewith are indispensable in any logging camp. For 
handiness, practical operation and a time and money saver, a trial 
easily proves their worth. We should like to tell you more 
about them. 


FURTHER PARTICULARS YOURS FOR THE ASKING. 








Any one or all of the following users will gladly 
tell you whatit does. Write them. 


Ragley Lumber Company, 


Ragley, Tex. 


Emporia Lumber Company, 
Emporia, Tex. 


Stout-Greer Lumber Co., 


Thornton, Ark. 


Oak Leaf Mill Company, 


Stroud, Ark. 


Winn Parish Lumber Co., 


Dodson, La. 


The Valley Lbr. Co., Ltd 
Grapps Bluff, La. 


Kingston Lumber Co., 
Laurel, Miss. 


Camp & Hinton, 
Lumberton, Miss. 


Vreedenburg Saw Mil! Co., 
Pine Hill, Ala. 


Florala Saw Mill Company, 
Paxton, Fla. 








LINDSEY WAGON CO., Sole Manufacturer, Laurel, Miss. 











The Latest and Best 


ideas in truck construction are embodied in our 


“MICHIGAN” Roller Bearing Yard Trucks. 

















We guarantee them absolutely. Bearings are sand proof. Axle 
cold rolled steel 2'%”’ in diameter. If your requirements are severe 
we want to tell you more about them. 














The [Michigan Kiln Truck has no superior. Its frame is channel 
iron; riveted, not bolted together. Its wheels are malleable 
iron, with pointed roller bearings. It will last a lifetime. 
Fully guaranteed. 


MICHIGAN MEG. CO. 


We also make Factory Glue Clamps, HOLLY, MICHIGAN. 


actory Trucks, Etc. 




















There are TWO WAYS of Binding 


a Load 


Which do 
you Prefer? 





Buy a 
Goodyear 
Load 
Binder. 











$4.00 
per pair. 





Warranted 
to 
Please. 





wv Pte TF lee -¢ -, 
Ee se, of Se, ose | 


« ne ge 








A. B. GOODYEAR & O0., 2°°mPaAtE, onto, 
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General Electric Company 








8,2 


NORTHERN Fe We show a North- 


te TA | YB sent notes Waste Power 


ing an Oliver 


ARE EASY. 7 Lathe. 

















Line shzfts waste power. 








Flapping belts waste power. 


Easy on driven machine because there is no belt pull. 
Kasy on workmen because no effort is needed to secure proper and profitable speeds. You waste power when you start the whole mill to run one 
Kasy, then, to get maximum production, v 
Our variable speed motors provide instantaneous speed variations in minute, well grad- machine. 


uated steps through wide ranges. Get Leatiet No. 7130 A. You waste power when you have to run under full head to 


NORTHERN ELECTRICAL MFG. co., provide for unexpected “overloads. ”? 


Engineers—Manufacturers. MADISON, WI!S., U. S.A. 














Saved Power 





Our No. 265 and No. 266 ONE HORSE CART 


for use around SAW MILLS and Wood-working shops. 
One horse and front truck can keep ten or a dozen 
rear trucks employed. 


Electric power means saved power, be- 





cause the new General Electric Induction 

Motors, direct connected, eliminate line- 

shafts, belts and unnecessary friction. 
These motors draw and use only the 





power necessary for the work required and 
are always ready for 100 percent overload. 





No. 7 E tells all about the induction motor 
in sawmill work—write for it. 
Made of the very best material, easy running because of the high grade 
“ARCHER” roller bearing wheels. We know we can suit you as to 
quality and price and also on delivery which will be very prompt. We 
will sell you the wheels and iron parts and you can build your own 

















truck if you prefer. Write us for Catalogue. Principal Office, ™ SCHENECTADY, N. y. 
ARCHER IRON WORKS, tines: Sales Offices in All Large Cities. ee I 





You Can Increase Your Profits 
With This 
Labor- 















by the way: your lumber handling costs are cut- 
ting into your profits, write to us about our carts. 

One customer says we saved him 83 cents per 
thousand feet—sorting table to pile. We'll help 
you if you'll let us. Where may we address you ? 






for with its use one man can unload inside of two minutes 






without unhitching or uncoupling. It's easily adjustable to 





lumber 10 to 30 feet long and is simple, strong and durable 





SWEET’S PATENT 
LUMBER WAGON. 


' 
i 


wits / 
CVA\Y a 


(Load run back in position for dumping.) 


For delivering lumber about town, hauling to planing 
mill, in fact for any purpose where lumber can be left on 
the ground or floor, this wagon is without question the best 
thing ever invented. It has been thoroughly tested and has 
proven highly satisfactory in every case. 










The Gillette Roller Bearing Company, 


Patentees and Sole Manufacturers. 


GRAND RAPIDS, MICH. 


















For full partioulars and prices and information on a lot of 
other handy vehicles, address 


B. F. & H. L. SWEET CO., 


FOND DU LAC, WIS. 








Don’t Waste Money on 
Inferior Equipment. (DB 
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By the routine of figures is the surest 
means by which to reach a conclusion. 
‘The use of Shimer Cutter Heads make 
the figures more effective in their prac- 
tical application to the matcher, moulder 
or tenoner in that the product turned 
out has a smoother finish over all cross- 
grained and knotty spots. It is, there- 
fore, self evident that some lumber is 
converted into salable flooring, ceiling 
or siding that otherwise would fall heir 
to the offal pile. Thus the figures be- 
come attractive to every user of the 
Shimer Cutter Heads from the view 
point of better service and improved 
quality. That is why people ask for the 
Shimer Cutter Heads—they solve the 
problem for lumbermen everywhere. It 
is time for you to figure on this problem. 


Shimer Cutter Heads go to reliable 
lumbermen anywhere, for a 30 days trial. 


SOLVING A PROBLEM 





A 
a 


a 


men @CUTTER HEAD 
. 


These popular tools are the “Best of All” the Shimer Cutter 
Heads, the Bits of which are held securely within conical duplex 
bit seats. The “vise like” grip of our fixed bolt and nut assures 
rigidity and strength for all emergencies, in the working of every 
kind and variety of cross-grained and knotty lumber. 


Price with 4 bits to each head, the set........ $31.50 
“ “ 6 ee “ “ “ Oh oe cane 37.90 
ti “ 8 “ “ “ “é ss ee Te 44.30 


Complete with Flooring Bits. The Heads will also receive Bits 
for thin Ceiling—34 @ $1.00 each and Bits for 2” thick plank @ 
$1.26 each. 


















Following are a few Net Prices for Tools which will be made after your measurements and guaranteed to 


fit your machine and to match your samples. WSs All deliveries made F. O. B. at Milton, Pa. 


MATCHER HEADS—“Best of All.” 


We offer Figs. 22 and 23 with concave bit seats at net prices i 
i chk ca ice ss 
Figs. 202 and 203 with Expansion $2.00 extra each Head hav- 
ing 4 bit seats. 
Additional bit seats, with bolt and nut, only 50 cents each. 
pe-These are the ‘‘ Best of All’’ and the ones to select if you 
are after the Best and Strongest for Hard Wood Flooring. 


ee 2 ere re eee $ 8.00 
Re Oe IN NN EE aie 5 2.040.016 0:06 ln: :0,0:85 oor, sea ieie Oi 8.80 
Bits Zor 2D ine Hiawe, The Bb OF Bac. cece ccisescecevevwe 10.08 
SHIP LAP HEADS. 
Fig. 38 and 39, 4 bit seats to each Head, price net........... $17.60 
Additional bit seats and bolts, only 50 cents extra each. 
aa 5s Gran ce aceivin eereain as.6 dine simisieias sada 4.00 
NNN AB rah a 6! 5h) 5) 140g, 0in 0000s ca: 0: 5m) Sincaceaa-elaiaseloteswiéce 5.20 
JOINTER HEADS. 
Figs. 54 and 55, with 4 bit seats to each Head............... $16.00 
Additional bit seats and bolts, only 50 cents each. 
ORION SIR DE, TN, WEI OREM 50:55 oo 6.0000 0560:0510;0.0:0'010 «00/0 1.00 
es Or AM ar65)6i0 Si6 naa lkse a cioascinn aa@oeoaae 1.20 


DOUBLE CEILING HEADS. 


These tools double the capacity of a Matcher in working inch 
and inch and one-eighth stock with two tongues on one edge 
and two grooves on opposite edge, to be re-sawed for making 
two ceiling strips. 
Price, 2 Heads with 4 bit seats, each.............cccccseees $18.70 
Se RNS eb 6 Besar k easai(0 teal 10 ao co Bia nin Oidhaele hin 12.80 


We make a number of Heads for special purposes. 





PLAIN MATCHER HEADS. 


The original design of The Shimer Matcher Heads, Figs. 1 and 


ek UN 8 ois tars ved Biothin ca inve-alb'acw ie aia & ae Savane $15.40 
With Expansion, cach Head Gxtre 2)... ccccccccccsscvecsseces 2.00 


Good tools for plain tongue and groove joint. About 40,000 
sold. 
Bits for Ceiling, the set of 8 


Roe NE MO NN TOE Oy oiin.o cee sais v sa seGad cose 8.40 
RR a Es OR TI, Ue ov eu snare ora rd cadres ,ae eesave van arate 9.60 
Re RR NN 550.5 ads no 65:0 5 aka we'd Sis 010.50 9 a Alena are 
ee TE NO 035 5 'n ios ap vo Bio Tot sve sk a Wiese SR hve 10.2% 
Bits extra to work 1 in. to 144 Doors, 4. ......0..0scccceseess 5. 


DOOR COPE HEADS. 


Fig. 83, upper and lower copes to fit any tenoner (set 2 Heads) 9.90 


NUE ENN Ts Sides hs naa hae cele Skee emae Ss Sieh ie Gish eka Sebamed 


SASH HEADS. 


INNS nein phd y.00 9 sie 3-49, Finda ayiaw sd dio a Dadiwie-& 7.50 


‘* 206, with Expansion 
Bits extra to work 1 to 14% in. Sash (2 Moulded Bits, $3.30; 
2 Rabbeting Bits, $2.20) , 


SASH COPE HEADS. 


ae, i005 WO tee MEE MONO WIAMUNO Soo 5.5. s0.0boncbs do ens esc die $ 4.95 


NN oie as 6 or5. 0 a o8 Ws a:dig a4 bina ero aha Tlaw lak WHEE nia Gie ae 


For any design of material you get out in quantity let us give an estimate 


on the Head to do the work. Our prices are all uniformly low—our goods of best quality. 








THE TRAPEZOIDAL HEAD—A Shear-Cutting Cylinder—is made to fit any planing and matching 
machine. It has 4 planer knives arranged about a common centre in alternate diagonal positions, so fixed on the 
Head as to cause a shearing cut from right and left alternately as the Head revolves. 
little consumption of power. Send for further information, and let us quote you prices. 


Address SAMUEL J. SHIMER & SONS, Inc., Milton, Penn’a. 





It is smooth cutting, with 
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A GOOD PAIR 





THE No. 24 FAST FEEDE R— 27 «. 15, 18, 24 or so” wiDE By 6” THICK, 


The logical outcome of the best in 
planers and matchers. 
THE WEDGE PLATEN, Patentea, for distributing the 


cut between the top and bottom heads without altering 
the finished thickness, or location of matching. 


THE BELT RELEASING DEVICE, Patent Pending, 


for instantly releasing all the belts simultaneously ; 
also independent adjustments. 


THE SIDE WING CLAMP BOXES, Patented, 


which insure cool bearings. 


THE SIDE SPINDLEADJUSTMENT, Patent Pending, 


for adjusting the matchers vertically from the top, 
while running. 





Exclusive features productive of 
inore and better work—and at a re- 
duced cost. 


NO. 226 AUTOMATIC KNIFE GRINDER 


A sterling machine with 
many sterling qualities, 
among them— 








PATENT DUST PROOF BED. PATENT PARALLEL 
GAUGES. AUTOMATIC FEED. DUPLICATING DE- 
VICE. PATENT PUMP. IMPROVED WATER SYS- 
TEM. PATENT BOXES. CUT GEARS AND BRONZE 
BEARINGS 

for KNIVES UP TO 30°’ OR 42” LONG. 


S. A. WOODS MACHINE CO. BOSTON 


CHICAGO, 811 Railway Exchange. SEATTLE, 617 Lumber Exchange. 
JACKSONVILLE, NORFOLK. SHREVEPORT. 


Specialists in PLANERS AND MOULDERS. 
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Band Mill vs. Circular. 


The Forestry Commission at Washington is constantly busy devising ways and means to preserve the timber lands of this 






















country and to prevent the prodigal waste that has and is constantly occuring. 


If a law could be passed compelling the abandonment of the Circular Saw Mill and in its stead the use of the Band Mill only, 
much would be effected toward the economical production of lumber and the prevention of the shameful, almost criminal, waste en- 


tailed by the use of the circular saw. 


The wide circular chisel tooth saw takes out of a log in the form of saw dust about 25 percent, while the band mill with its 
thin blade reduces this waste to a minimum. If a band mill is well balanced and properly constructed, the thickness of the blade 
need not be more than 1/16 of an inch. On a large circular mill the saw blade is at least 3/8 of an inch thick or six times that of 


the band mill. 





All Band Mills will not run a blade so thin as 1/16 of an inch, mainly because the Straining Device is not sensitive enough. 
The cut, above, shows a Pony Band Mill built by J. A. Fay & Egan Co., Cincinnati, Ohio, guaranteed by the manufacturers to 


run a blade that thin at a high speed without any danger of buckling or breaking. 


The Band Mill, in other ways, besides the immense saving in kerf, effects great economy in the production of lumber. It 
will saw its boards absolutely parallel, while such is utterly impossible with the circular mill, especially so if the small lead saw above 
is used in connection with the large circular. Hence, the boards when taken from the Band Mill to the surfacer will sustain little 
waste in being planed to dimensions, while on the other hand much material has to be planed away on boards reduced on the 
Circular Mill. 





Old dyed-in-the-wool users of the Circular Mill in some parts of the country have got in their heads somehow that it is harder 
to operate a Band Mill and to keep it in order; but in this idea, no matter how they have come by it, they are mistaken, for it is 
fully as easy to operate a band mill as a circular, and it is safe to say that there are plenty of men in the country today who know 


fully how to operate band mills. 


Besides the Pony Band Mill shown above, the Fay & Egan Co. manufacture a line of heavier mills on the same order. The 


oe 
5 
chief aim in their line of mills has always been, not how much lumber can be turned out in a day ruthlessly slaughtered up, but 


how much of fine quality can be gotten out of a given number of logs. 
WRITE FOR DESCRIPTIVE CIRCULAR. 


320-340 W. Front St., 
Cincinnati,Ohio, U.S.A. 


mf a : ¥ or? wr 4 ; 4 ah .% aS ag co 
bed Fe: ie i ee eit ww) Ae 
' f a fe) Rate 
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Band Re-Saw Rear View Showing Jointing At- 


” 
American tachment for jointing both edges of bevel siding 


or other work while passing through the saw. 








FOR FULL PARTICULARS 
ADDRESS NEAREST 
SALESOFFICE. 





American 
Wood Working Machinery Co. 


GENERAL OFFICE: ROCHESTER, N. Y. 


SALESOFFICES: 


NEW YORK—West Street Bldg. ROCHESTER—591 Lyell Avenue. 
CHICAGO—Fieher Bldg. NEW ORLEANS—Canal—La. Bank Bldg. 
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A Crying Need. 








The “LITTLE SHAVER" 


FLOOR SCRAPER is sold under our absolute GUARANTEE, to do the best and 
fastest work and is the STRONGEST and CHEAPEST on the market, will 
scrape more square feet in an hour than four men can in the old way on 
hands and knees. Has direct pressure on the knife, the handle having no 
pressure bearing control whatsoever. This guarantees against any possible 
chance of the machine jumping and making a wavy floor. . Large or small 
man can work it without first adjusting the handle. 





Every lumber (ie ought to work the 
“Little Shaver’ as a side line. 


Contractors’ Supply & 
Equipment Co. 


Old Colony Bldg., CHICAGO, U.S.A. 


Milwaukee, Wis. 
Nontractors Supply & Equip- 

ment Co., Chicago, Ill. 
Gentlemen :— 

The “LITTLE SHAVER” 
floor scraper we bought from 
you some weeks ago has given 
more than satisfaction. We 
had some sixteen old bars 
which did not have attention 
for want of scraping, and the 
way the “LITTLE SHAVER” 
did the job was remarkable. 
If the machine can finish sa- 
loon bar tops, it ought to be a 
winner on floors. We heartily 
recommend it. 

Very truly yours, 
Gutsch Brewing Co. 


















HALL & BROWN 


Turn Your Slabs into Money 


OUR “LITTLE GIANT” SLAB RESAW 





Wood Working 
4 Fed obbet=m Comme 


CELEBRATED MISSISSIPPI, 
“SHSHOLVW ONY SHANYW 1d 


OVER 900 IN USE. 


Makes GOOD LUMBER out of MILL REFUSE. 


We Manufacture 4 Sizes of Band Resaws. 


Manufacturers of the Latest Improved Cut-Off Saw Tables. 


Wood Working Machinery. Ser\d for 
Catalogue and Prices. 


AWARDED TWO GOLD MEDALS—HIGHEST AWARD 
UNIVERSAL EXPOSITION, ST. LOUIS, 1904. 


St. LOUIS, stays ye, Missouri. 


47-inch Segment Resaw. 
Automatic Cut-Off Saw. 
28-inch Double Roll Surfacer. 


Power Feed Board Box Machine. 


FISCHER MACHINE WORKS, 


710-714 Carroll Ave., CHICAGO, ILL. 


THE EBY MACHINERY CO., Agents, San Francisco, Cal. 


Automatic Hand Hole Cutter for Boxes, 

Hot Roll Dryer for Veneer Lumber. 42-inch Slab Resaw for Saw Mills. 

Gluing Machine, Clam Press for 
Box Factories. 


Paving Block Saw. 
Rip Saw Tables. 
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The Coe Slicer 





for cutting mahogany or other figured woods, crotches, burls, quar- 
tered oak, cigar box lumber from cedar or native woods, as well as 
thin lumber of any description and for any and all purposes. 





Weight 52 tons. 3 

Length of knife 12 feet 6 inches. 

Handles flitches 32x32’’ by 12 feet. 

Operates at a speed of 36 strokes per minute. 

Capacity 75,000 to 130,000 surface feet in 10 hours. 

Racks and pinions cut from the solid. 

Large wearing surfaces. 

Combines great weight with all the fine points of mechanical 


construction. 





We Make 
Everything 
for the 
Veneer Mill. 











Photographs and a detailed description will be 
sent those who are interested. 


The Coe Manufacturing Co. 


110 Keith St., Painesville, Ohio, U. S. A. 
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Giddings & Lewis Mfg. Co. 


, We build a complete line of up-to- 
Fond duLac Seattle § Spokane P P 
| P date Saw Mill Machinery; furnish the 


power plant and electrical equipment, 




















as well as all auxiliary apparatus, there- 
fore your contract with us Covers 
your entire outfit. 

If you are planning the building of 
a new mill or the remodeling of an old 
one, it will be to your advantage to 
take the matter up with us and have 
us submit our proposition. 

No trouble at all to have our repre- 
sentative visit you and talk the matter 
over. When shall we call ’ 


Giddings & Lewis Mfg. Co., Fond du Lac, Wis. 


















? 
Is the Equi t to Meet Mod Requi t 
: S tne Equipmen ee oaern nequirements f 
' 
iF Mi 
Bad + . . e e o 7] 
and all places where it is desired to combine power with efficiency as to Steam ; 
Consumption, regularity of speed, economy in the use of lubricants, freedom from 
/ shut downs, economy in loss of time, low cost of keeping in repair and a — 
| saving of fuel. Do these things mean anything to you? Here are a few 
Recent Installations of (77 ¢Zy, Corliss Engines Among Lumber Mills: 
BOVEY-DELAITTRE LUMBER CO., COLUMBIA RIVER MILLING CO., LAMB-WATSON LUMBER CoO., | 
Minneapolis, Minn. Wilbur, Wash. Kamloope, B. C, 
; Size of engine 14x30 Size of engine 12 & 24x36 Size of engine 18x42 
ITASCA LUMBER CO., Tandem Compound DEER RIVER LUMBER CO., 
Minneapolis, Minn. CANYON LUMBER CO., Deer River, Canada. — " 
Size of engine 20x42 Robe, Wash. Size of engine 24x48 
NORTHERN LUMBER CO., Size of engine 22x42 B. R. LEW * LUMBER CO. 
Cloquet, Minn. J. O'BRIEN LUMBER CO., oeur d'Alene, Ida. : 
Size of engine 20x48 Somers, Mont. Size of engine 22x48 
BROOKS-SCANLON LU MBE R Co., Size of engines 1—26x48 RED RIVER LUMBE RC O., 
Scanlon, Minn. 1—18x42 Akeley, Minn. 
Size of engines 1—32x48 POTLATCH LUMBER CO., Ls Size of engine 14x36 
1— 22x42 Palouse, Wash. RODDIS LUMBER & VENERR CO., 4 
D. TOZER LUMBER CO., Size of engines 1—32x48 Marshfield, Wis. ce ' 
Stillwater, Minn. 1—24x48 Size of engine 22x42 : 
Size of engine 28x48 SHEVLIN-CLARK CO., HUMBIRD LUMBER CO., 
POTLATCH LUMBER CoO., Rainy River, Canada. Sand Point, Ida. * 
Potlatch, Ida. Size of engines 1—20x42 Size of engines 1—26x48 
Size of engine 38x60 1—32x48 1—18x42 








Minneapolis Steel & Machinery Co., - Minneapolis. 


\ 
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GFT: HORIZONTAL BAND RESAW 


(DITTBENNER PAT.) 


Table 36 in. wide. 

Split Driven Pulley, 30x15. 

Speed, 440 R. P. M. 

Floor Space, 7 ft. 5 in. x 15 ft. 4 in. 
Press Rolls Lift 14 in. 

Lever Table Adjustment. 

Weight, 20,300 pounds. 

Capacity 40,000 per 10 hours run. 


WRITE US FOR PRICE. 





Also furnished in four and five 
foot sizes. 





DIAMOND IRON WORKS, MINNEAPOLIS, MINN. 


SAW MILL OUTFITTERS. 










gga Story of the Clark Band Mill 












ae 
In Five Chapters. 
ro \\s ) ey 
rae: ve \ : 
ee | 
nt SS Ss sO 
i CHAPTER I—THE BASE. 
eae { /j = 
= : | Ben. 6 - The illustration herewith was made from a line drawing of our first band mill 
Bey FH designed in 1892 and built early in 1893. Three mills only were built from this model, 
wy / | after which we adopted our present form of double tilting and top wheel raising device, 
~~ our upper guide control and several years later our quick opening bottom guide. Ex- 
%: | cepting in these three particulars our first mills embodied all the features of excellence 
Medien Sins ay: 5| which have been so industriously copied by our competitors in recent years. In the first 
i te eight years of the manufacture and sale of our band mills, competitors ridiculed our 
OUR FIRST BAND MILL, 1893. square husk frame with centrally hung saw. They looked wise and smiled knowingly 


at our extended column with bearing above the upper wheel shaft. Their smiles faded 

like the mist from a mirror when the great cut of 115,640 feet of 1 and 2-inch lumber was made at Hazelhurst, Pa., in eleven hours on our 
third band mill. They were frozen into an attitude of attention when it was discovered that our mills, in operating on the same floors with 
others, regularly produced from three to twelve thousand feet more lumber and better lumber per day than theirs. Many explanations which 
did not explain were offered with the final result that competition got busy and beginning about 1899 they began to see a great light and in 
the radiance thereof they made new and marvelous discoveries, first of which was the invention of a square base frame just like ours. Much 
printers’ ink and many good round dollars were sacrificed in proclaiming to an astonished world the fruits of their delving into the realm 
of science and the pages of our catalogues. ‘These reproductions of our type of base were offered by each competitor as a new and original 
idea and the band purchasing public was expected to hail the discoverer as an immortal genius and a benefactor to the sawmill world. 

A study of our competitors’ catalogues published from 1893 to 1899 is now an interesting, and a somewhat amusing diversion, and 
is earnestly recommended by us to all whose memories do not carry them back to those days. 

Chapter No. 2 will appear in next week’s AMERICAN LUMBERMAN and will be accompanied by an illustration of the band mill sold by us 
from 1894 to 1903, together with some comments on further discoveries on the part of our competitors. 


Clark Brothers Company, Belmont, N. ¥. 
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The Heaviest, Best Proportioned and 
Strongest Engine on the Market. 


Built by 


————— 


y; 


cs 


MILL REFUSE 


EASILY DISPOSED OF. 


Write for Cir- 
cular “fA” and 
learn what can 
be done with 
your mill refuse. 


Like a certain 
unmentionable 
Individual the 


SAW 
MILL 
HOG 


has no wings, 
but gets there 
just the same. 


NEARLY 500 OF THESE “HOGS” NOW IN USE. 


Mitts « MERRILL, 


1009 South Water St., . 
SAGINAW, (E.) MICHIGAN. 


THE EBY MACHINERY CO., Selling Agente In San Franolsco. 








“1900” Heavy Duty Corliss Engine—Rolling Mill Type. 


THE FILER & STOWELL CO., “™WAv%E. 


Manufacturers of the Most Complete Line of Modern Saw Mill Machinery. 
QOCMUDPRSYUULIEEX IW STSTHMUIDDDBDB™BC—’E]}R?CRBGPAWuWWdrCDD——SUUSSSCCOMUI-RrWNWN 


IZ. QS ZA SSRTIIINN VIM =. WU T7- WW a 


“1900” Heavy Duty Corliss Engine } 


\\\ 


WIM11Tm-TRW0WWSTMT HII QSL 0b ld 
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The Best 
Head- 
block 


Double Ratchet 






Our HEADBLOCKS, TAPER MOVEMENT and DOUBLE RATCHET 
SET WORKS are as near perfection as it is possible to make them. Our 
forty years of practical experience and observation enables us to produce the 
most accurate, PERFECT and RELIABLE CARRIAGE ever before mar- 
ufactured. Our carriage is equipped with double acting two ratchet wheel 
set, operated by hand or by our most approved SINGLE SHOT STEAM 
SET, and will set ABSOLUTEI.Y ACCURATE to 1-16 inch or 1-32 inch if 
desired. 

In the manufacture of ALL OUR MACHINERY we have adopted 
special tools, and with our JIGS, GAUGES and TEMPLETS we can 
assure a perfect fit and work, MILL FOREMEN ESPECIALLY appreciate 
our system of doing work as it is a guarantee that when a piece is ordered to 
replace a worn part, it will go to its place a perfect fit. 


WILKIN-CHALLONER CO. 


OSHKOSH, WISCONSIN. 
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The Best Quality ........ 
At the Lowest Cos 


of production (ali items included) Is secured by using them. 








ADAPTED TO ALL 
ess KINDS, SIZES AND 
“Bs LENGTHS OF LOGS 


No. 2 Double Mill 


One of to sizes and styles. Made right or left hand, 
single or double, with any length of carriage. 


A FINE MILL ire ct ene cumen’” —WE MAKE IT. 


We also manufacture SAW MILL CARRIAGES, SET WORKS, DOGS and other Attachments; Steam Feeds; Offsets; Air Buffers; Log Jackers 
Car Hauls, Canters and Niggers; Log and Lumber Carrying Machinery: Lumber and Timber Edgers;  Cutting-off Machines, Trimmers, Slashers, etc.’ 


Lath, Shingle and Heading Machinery: Clapboard Machinery; Planers, Matchers and Jointers; Water Wheels; Power Transmission and Conveyor Machinery, 
and Traveling Cranes. 


New Catalogues Now Ready.—''Ask, and you shall receive.” 
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From the Wilds of Canada. 


Serial Story. 


CHAPTER LIV. 


Resaw run day and night without mercy— 

Handled by inexperienced men successfully and constantly— 
No break downs or repairs— 

Now in readiness for next season. 


Barrows, Saskatchewan, Dec. 13, 1907. 
Wm. B. Mershon & Co., Saginaw, Mich. 

Gentlemen:—In reply to your favor of the 4th, we are pleased to advise 
you that the Heavy 7 ft. Resaw, Style ‘‘K’’, which we purchased from you 
last spring, has given us most excellent satisfaction. We ran it night and 
day the whole season without mercy. It was handled by inexperienced 
men all the time, we being situated in the wilderness and unable to secure 
such skilled help as we would desire, consequently we had to pick upa 
man not having any experience whatever to run the machine. It was 
operated successfully and constantly just the same. We had no break- 
downs and our repairs were very light indeed. At the end of the season it 
now stands in readiness for the next season. 

The work done was uniform, even under high speed. It took 
care of the product of two band saws. It has been the admiration 
of all visitix g mill men. Yours truly, 

THE RED DEER LUMBER CO., 
By Robert Nichols. 
(To be continued). 


2 W.B. Mershon @ Co. 


SAGINAW, MICHIGAN, U.S.A. 


ALLIS-CHALMERS COMPANY, Seattle, Washington, Agents for Northern Pacific Territory. 
THE EBY MACHINERY COMPANY, San Francisco, Cal., Agents for California and Nevada. 


HEAVY SEVEN FOOT RESAW '07 SERIES, 




















“Hoosier” Machinery is Good Machiner 


The “‘Hoosier” Improved 
Head Blocks and Carriage. 


These blocks are made in three sizes, opening 45, 48 
and 56 inches. The bodies are made of Steel; 
Racks. Ratchets and Pinions are Steel and 
machine cut Knees are independent and automatic 
receding. Set Works are double acting and guaran- 
teed to set to 1-32; they are equipped with our New 
Lumber Tally and all the latest improvements. 


WRITE FOR PRICES. 







TD Y i} ” 


AT 


INDIANAPOLIS, 
IND. 


The Sinker-Davis Co., 


BUILDERS OF A FULL LINE OF MACHINERY USED IN SAW MILLS. 
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ORIGINAL CABLE CONVEYORS FORJISAW MILLS. 


THE M. GARLAND COMPANY, Bay City, Mich., U.S. A. 
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How Much Do You Really Know About the 


WICKES GANG? 


You know that gang sawing is the most economical method of producing 
lumber, but do you know how much more economical it is than other methods? 








You know that the Wickes Gang is the Standard—that it has been on the 
market for almost half a century and has made good under all conditions, 
but are you familiar with the special features which make it the machine to 
buy ? 


You know that with a Wickes Gang you can cut your small timber at a 
profit, but do you know that the machine which does this will cut ANY of your 
timber—large or small—and produce your lumber more economically than 
either band or circular mill and will produce the highest grade of flooring on the 
market? 


Finally, while you know we build several types of gangs, do you know that 
we build NINE types —a “‘steam gang’’—a “‘flooring gang’’—a ‘‘round log 
gang’’ and others, each with same special feature which makes it particularly 
adapted to certain kinds of work? 


Wickes Brothers, 








NY. 


Zo 





FOSS WC: 
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Seattle Office, 412 Oriental Bldg. 


W/W MMMHM|M1 PERRY 


SAGINAW, MICH. 
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Jenkins Bros. Pump Valves. 





Made in various compounds—each the best obtain- 


able—for cold, warm or hot water, either high or low 





pressure; also for naptha, mild acids, 
ammonia, or very muddy and gritty 
water and other destructive fluids. In 
fact we supply guaranteed valves for 


every pumping requirement. 


Tell us your requirements and we'll tell you the right 


kind of valves to use. 


NEW YORK, 
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Jenkins Bros. 


BOSTON, PHILADELPHIA, CHICAGO, LONDON. 





The “MUSKEGON” 


WATER SPACE BURNER 
Once installed eliminates all Refuse Troubles. 
A Modern Feed Water Heater and Purifier, 
An Ideal Scheme for Hot Water Heating Systems, 
A Novel Method for Keeping Ponds Open in the Winter. 


THE PERFECT PRODUCT OF 
HIGH CLASS BOILER WORK 
In use over 15 years. 
Give us the capacity of your mill per ro hour run, kind of timber 
you saw,and how much of the refuse from yourcut you want to dis: 


pose of and we will design a burner best suited for your require- 
ments. 


MUSKEGON BOILER — 


MUSKEGON, MICH. 
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Look at this 
and then— 












THE ey OF THE 


ru Automatic 
injector 


meets with the approval of every engineer. The illustration shows the construction in 
detail and is most convincing evidence why it meets the needs of the steam user 
better than any other. Every part is accessible and easily cleaned. All parts are inter 
changeable. Duplicate parts can be quickly furnished and put in by the user. And don’t 
forget that each U. S. Injector is guaranteed fully up to the U. S. Standard—100 per 
cent efficient. Endorsed by the U.S. Gov’t and over 300,000 Engineers. 

Engineer’s Red Book FREE. 


If you are a steam user you want a copy of this valuable book. Write now. 


AMERICAN INJECTOR CO., Detroit, Mich. 


Manufacturers of ‘*Moon"’ Automatic Grease Cups, “Never Fail'’ Crank Pin 
Oilers and a fuli line of Water Heaters, Ejectors, Fire Plugs etc. 











These machines 
cut up slabs, edg- 
ings and refuse. 
Made in six differ- 
ent styles. 





Write for a? 





A. F. Bartlett & Co., “anrui!™ 


900 So. Tilden St., SAGINAW, MICHIGAN. 1 
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ifeam 
“VS 
Muscle 














HE above title is the name of a littlke booklet which we have issued, in 
which we set forth an argument that should interest all manufacturers and 
users of machines for the manufacture of lumber. 
We think that the facts contained in this booklet carnot help but appeal to anyone 
engaged in the manufacture of lumber where the margin of profit is usually deter- 
mined by the amount of material that is wasted in the production of their finished 
product. 

The Prescott Steam Set Works is not an experiment, as the list of over five 
hundred satisfied users in the back of this booklet will demonstrate to your entire 
satisfaction. We have hundreds of letters from other cus- 
tomers stating that their steam set works are not only giv- 
ing entire satisfaction, but are proving 
to do more in the way of labor saving 
and money saving 
than we have ever 
claimed for them. 













We should like 
to interest you in 
this subject, and it 
will cost you noth- 
ing to have this lit- 
tle booklet laid on 
your desk. You 
can then give it 
just as much time 
as you think it de- 
m serves. We then 


Works should like 
“a - to have your 
Menominee opinion. 
Mich. May we 
send this 
Branch Offices book P I f 
Chicago, Il. iets so, please 
Portland, Ore. a 8S address, 





The Prescott Company 


Builders of Saw Mill-Machinery 
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The Market Is Demanding 


MORE AND MORE 


Lumber of Standard Lengths and With Square Ends. 





Lumber of this kind LOOKS BETTER, FINDS A READIER MARKET 
and COMMANDS A BETTER PRICE than lumber of random lengths and with 
irregular ends. 

In fact, no mill can truthfully be said to be up to date that has not 
a trimmer. 


The TOWER One-Man 2-Saw Trimmer 


will do MORE WORK in a given time than any other machine in the same class 
on the market, and that with LESS FATIGUE to the operator. 

Why is this? 

It is because with other trimmers, every time the saws are to be set to 
cut a different length the operator has to go clear to the end of the MACHINE. 

With the TOWER One-man 2-saw Trimmer, he goes 


Only to the End of the BOARD. 


To see what this means, let us take a little illustration. 

The No. 24 trimmer trims from 6 to 24 ft., both lengths inclusive, and 
the machine is 26’ 10” long over all. 

We will take an extreme case, and suppose the operator has just trimmed 
a 6-foot board and is about to trim an 8-foot one. 

With an ordinary trimmer he would have to walk from the end of the 6-foot 
board to the end of the machine and back to the end of the 8-foot board—a 


distance of 
’ 9 
19’ 10”. 
With our trimmer he would simply move 
>a? 
0”, 
turning the crank one complete revolution as he did so. This would bring the 
saws 2 feet further apart, each saw moving one foot, in opposite directions. 





Thus our trimmer SAVES STEPS. This implies LESS FATIGUE to the 
operator and MORE WORK, because there is LESS LOST TIME. 

But our method of shifting has another great advantage. As it always 
leaves the operator right at the end of the BOARD, regardless of whether it is 
short or long, he can see INSTANTLY how to trim the lumber, and not only 
that, but how to trim it TO THE BEST ADVANTAGE. This means a still further 
SAVING OF TIME, and prevents wasting good lumber by CUTTING OFF TOO 
MUCH. 





With the ‘*TOWER One-man 2-saw Trimmer, Small Size, one man can 
easily trim the output of a mill eutting up to 30,000 feet in ten hours, while 
the ‘*TOWER’’ One-man 2-saw Trimmer, nn Size, is adapted for mills cut 


ting up to 50,000 feet. 


Each size is made in FIVE DIFFERENT LENGTHS. We also manufacture 
The GORDON HOLLOW BLAST GRATE 
And the **‘TOWER’’ Line of Edgers, 


of which there are thirty different sizes and styles. 


GORDON HOLLOW BLAST GRATE GOMPANY, Greenville, Michigan. 


The Largest Manufacturer of Grates, Edgers and Trimmers in the World. 





HERMANCE 1906 WIDE OPEN MOULDER 


Shaving Hood and Chip 
Breaker slide back across 
machine. 

Pressure Bars hinged and 
turn upward. 

Rear Table drops. 

Ball Bearings for raising 
the Bed, 

hee gt Chip Breaker 
for side 

Double Quick adjustment 
of side heads. 

V Shaped Cross Bars— 
Side Heads do as smooth 
work as Top Head on other 
makes. 

Wider Belts for all ar- 


ors. 

Side Headstocks attach- 
ed to and rise and fall with 
bed, and can be set at angle 
while machine is in motion. 

All adjustments made 
from front side of machine. 

Dovetail Throat Plate in 
Bed under Top Head. 


WE BUILD OTHER {MPROVED WOODWORKING TOOLS. 


| HERMANCE MACHINE CO., Pinnevevawa: 





PATENTED. 

















OUR NEW IMPROVED 
COMBINED 


Lath Mill 
Bolter 


We also make three and 
four saw iron frame lath 
mills and can furnish bolt- 
ing machines for bolting 
round timbers. 

Write for circulars and 
prices. 


F. BARTLETT & CO., sacinaw, wicu:” 


Manufacturers of Saw Mill and dealers in Second-hand Machinery. 




















Even Hogs Differ— 


Some have special features that distinguish 
them from the ordinary run. If you want 
the best you'll be interested in 


Our Saw Mill: Hog 


SEND FOR CUTS AND DESCRIPTION. 


Manistee Iron Works Company 
Mi fac, Gama §~=$MANISTEL, MICH. 


Mill Mac’ .ery, Steam Boilers, 
Feed Pumps and Steam Engines. 






























We Build For Saw Mill Purposes 


BOILERS, 
ENGINES 


AND 
FEED 
WATER 
HEATERS. 


Branch Offices: 


ST. LouIs, 
401 Nati, Bank of Commerce Bidg, 


CHICAGO, 
924 Monadnock Building. 


The Brownell Co., Dayton, Ohio. 


Our Side Crank, Slide Valve Engine 
designed for SAW MILLS. 
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USE 


Simonds 
Machine 
Knives 


When you are looking for good results 
use Simonds Machine Knives. We make these 


knives in every size and shape for every possible 














use on woodworking machinery. Every effort is 
made to see that Simonds Knives are perfect in all 

details, temper, balance, finish, ete. It does not pay 
us to make low grade knives and it certainly does not 
pay you to buy them. Why. not then buy the best—the 

Simonds—a knife made right and sold right. Send for free 
pattern blank to use in ordering. 


We carry in stock a line of Simonds Saws, Circular, 
Band, Crescent-Ground Cross-Cut, Hand and Wood. Also 
Hack Saws and Files. 


Order from our nearest branch. 











Simonds Manufacturing Company 


Fitchburg, Mass., Chicago, IIl., Montreal, Que., New York, New Orieans. 
Portland, Ore., San Francisco, Seattle, Toronto, St. John, London, Eng. 
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What you pay for when you buy 


NORTON GRINDING WHEELS 


made of 


ALUNDUM 


To gum and file SAWS—sharpen TOOLS, etc. 








A wheel that recommends itself to the filer and 
sawyer as one that will not case-harden or burn. 

For sharpness, uniformity and the proper temper 
in a grinding wheel. 

For a wheel that insures you against drawing the 
temper of knives, or glazing. 

For durability under extreme service. 








NORTON COMPANY, 


Wheel Works: Worcester, Miss., U.S.A. 
Alundum Plant: Niagara Falls, N. Y. 


New York, Office: 26 Cortlandt St. Chicago Store: 48 So. Canal Street. 


Illustrated Booklet 465 AL on request. 



































Carborundum Wheels 
in the Saw Mill. 


In saw gumming and tool sharpening 
Carborundum does faster and cleaner work 
than any other grinding wheel— 

It is hard and sharp and does not require 
frequent re-dressing— 

It does not heat the work or draw the 
temper from fine steel tools— 

The fact that it does its work so much 
faster saves a great deal of time and 
enables the tools to be kept in use more 
constantly, thus adding materially to 
shop economy. 


Let us send you the 
Carborundum book, 


The Carborundum Company, 
Niagara Falls, N. Y. 























Automatic Drag 


For Saw Mill Carriage. 





Send for our No. 9 Catalogue describing this device and our complete line of Saw Mill Machinery. 


361 ELEANOR STREET, 


Wm. E. Hill & Co., Kalamazoo, Mich. 








Dr 
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To Manufacturers of Lumber: and 
The Kindred Industries. 


Instead of using this space to set forth the merits of our product 
as has been our custom during the year, it is with pleasure that we 
deviate for a moment and wish our FRIENDS and PATRONS a 
very MERRY CHRISTMAS and a BRIGHT AND PROSPER- 
OUS NEW YEAR: at the same time, thanking you for past 
favors, and in advance for further ones, in which we pledge our 
efforts to excel. 

The year 1907 has been the largest in the history of our business, 
and recognizing the increased demand for our product we have in- 
creased our capacity, reaching out to greater perfection; so that the 
new year finds us better equipped than ever before to take care of 
your valued orders for the saws that guarantee SUCCESSFUL 
LUMBER PRODUCTION at a MINIMUM COST. 


JOSHUA OLDHAM & SONS 


WORKS AND EXECUTIVE OFFICES: NEW YORK SAW WORKS 
BROOKLYN, NEW YORK CITY 


1907 | 1908 
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“The Home of the Refuse Burner” 


ARE YOU AT ALL 
OBSERVING? 


















If so, observe the smile 
on this man’s face as he 
is taking away another 
prize winner, viz, the 
best water jacket 
burner on the 
market. This he 
is going to place 
alongside of his 
saw mill. 


DON’T YOU 
WANT ONE? 


MORE STEAM. LESS FUEL. 


The very perfection of the blast grate 
system is reached in our 








Improved Hot Blast Grate 


It develops as much heat from green sawdust and mill refuse as an ordinary grate de- 
velops from dry wood and coal. 

A strong blast is delivered forward from tuyeres next to bridge-wall, in addition to the 
forced draft from the grate bars. 

Instead of passing rapidly up the smoke-stack, gases and smoke are driven back over 
fire and consumed. 

Manufactured under the more recent patents of E. J. Gordon, the inventor and origina- 
tor of hollow blast grates, and made under his personal supervision, 

Will cost you but a trifle more than the old-fashioned hollow blast grate. 

Sold on thirty days approval, and if returned we pay the freight both ways. 


Hanchett Hot Blast Grate Co. 


BIG RAPIDS, MICH. 


Do not mistake us for the Gordon Hollow Blast Grate Co. of Greenville, Mich., with which 
we are not connected. 








Write for prices 
and see what we 
can do for you. 





We manufacture all kinds of Refuse Burners, Boilers, Tanks, 
Smoke Stacks, Stand-pipes, ete. ~ 


Rodgers Boiler @ Burner Co. 


MUSKEGON, MICH. 








American “Senior” Gang Edger, 3 or 4 Saws 


STRONG, ACCURATE, DURABLE. 


Powerful positive feed. Fluted Lower Rolls. 

Positive lever set and automatic locking device. 

Convenient setting scale. 

Quick adjusting guide. 

Saws quickly and easily removed.’ 46 inches wide, 
30 inches between inside saws. 

Heavy self-contained iron frame carries all working 
parts. Built right or left hand as desired. 

We make SAW MILLS for all sizes and kind of 
Timber; suitable for any power. Trimmers, Lath Mills, Shingle Mills, Drag Saws, Log Hauls and Turners. 
se , Everything for the saw mill. Ask for complete catalog No. 14. 


AMERICAN SAW MILL M ACHINERY CO., 75 Main St., HACKETTSTOWN N. J. 


NEW YORK OFFICE, 74! Engineering Bidg. 


For Mills Cutting From 
25,000 to 60,000 Feet Per Day. 






















DeLOACH “PRINCE” HAND FEED 
SHINGLE MILL. 


JOHN H. CRANE, 
MANUFACTURER OF LUMBER AND SHINGLES. 


Monterey, Ala., July 2, 1907. 
DeLoach Mill Mfg. Co., Bridgeport, Ala. 

Gentlemen:—I purchased from you in 1905 a ‘‘Prince’’ hand feed shingle machine. I have 
operated it and find it all you claim for it. We cut at the rate of 30,000 shingles in 10 hours and 
made first class shingles. I consider your machine a very light running machine. If I wanted 
another hand machine I would certainly buy a DeLoach ‘‘Prince.”’ 

With best wishes for your success, I am Yours very truly, 

JOHN H. CRANE. 


Send for catalogue of Engines, Boilers, Gasoline Engines, Saw Willis, Shingle Millis, 
Planers, Gang Edgers, Lath Millis, Grinding Mills, Water Wheels, eto Complete Circular 
and Band Mill Equipment. 


our “Princess” is a Very Powerful Power Feed Mactie, DebOach Mill Mfg. Co., 80x 503 Bridgeport, Ala. 
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DRY KILNS AND DRY KILN APPLIANCES. 








W.&W. Dry Kiln 


Will Dry 





Your gum or other lumber green from the 
saw without mildewing, checking or discol- 
oring and with practically no warp. 

Don’t take our word for it, write 





The Lamb-Fish Lumber Co. 
Chancy, Miss. 


The Himmelberger-Harrison Lumber Co. 
Morehouse, Mo. 


These are two of the most progressive 
lumber concerns in the South and they would 
not recommend a kiln that was not right. 


For particulars and prices, write 


The Walsh Manufacturing Co. 


South 9th and Sarah Sts., PITTSBURGH, PA. 
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| OUR NEW DRYING PROCESS 
|b Will double the capacity of 
| your present kilns at small 
‘7 expense. Dries lumber flat, 
straight and soft without 
checking or honeycombing. 
Saves you on waste, labor, 
expense and insurance. 
What’s your problem—thick 
or thin, green or air dried, 
and how much per day? 
You can’t stick us. Ask 
us. for proof of these 
claims. Dept. B. 


GRAND RAPIDS VENEER WORKS 
Grand Rapids, Mich. 











@ 








STEEL STRUCTURE. _ 
























FIRE BRICK | 


FOR REFUSE BURNERS. 


We Furnish Hollow Fire-Proof Tile 





For Dryer Roofs. 





- ga» 





LACLEDE-CHRISTY CLAY PRODUCTS CO., St. Louis, Mo. 








PATENTED. 





DUTCH OVEN TROUBLES A THING OF THE PAST. NO ARCH WORK TO FALL IN. 


Quinn's Flat Top Dutch Oven Furnace 


Will Last for Years without Repairs. 
Will Increase Efficiency of Your Boilers 10 to 30 Percent. 
No Equal as Steam Makers. 


QUINN & CO., “°"Sissioa Fuse once 


716 E. Third St., CINCINNATI, OHIO. 


FOR SAW AND PLANING MILLS. 


it Burns Sawdust, Shavings and Mill Refuse. 
The Top can not Fall In. 


Your Own Mechanic Can Erect Same. 


TWO OR MORE BOILEKS CAN BE PLACED IN ONE BATTERY 
WITHOUT DIVISION WALL BETWEEN BOILERS OR FIRE. 








We furnish furnace complete or tops to rebuild arch work. 
Full Particulars Bulletin No. 28 on request. 
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DRY KILNS AND DRY KILN APPLIANCES. | 


Will you increase 
your drying capacity 
in 1908? 


If you want to post yourself on the most efficient 
and economical method of drying all lumber products, 
write for catalogue describing the NEW Heating Sys- 
tem, the graduated Steel Post Foundation and other 
patent improved features of 


THE STANDARD DRY KILN 


The only Kiln that has the Dry Kiln Door 
Carrier——it abolishes all door troubles. 


THE STANDARD DRY KILN CO. 


629 S. Penn. St., INDIANAPOLIS, IND. 


“Andrews Condensing Dry Kiln” 
“Andrews Moist Air Dry Kiln” 


Hard and soft woods should not be 
dried by one and the same method. If 
you will advise us what you have to dry, 
we will furnish the apparatus to dry your 
stock as quickly as it may be dried and 
preserve its strength, color and form. 
Everything we furnish is of the best. We 
are drying every wood grown in the coun- 
try and can dry any dimension better 
than it may be yard dried. Our work 
today will interest you if you need dry 
kilns. All inquiries will receive prompt 
attention. 


The A. H. Andrews Co. 


174-176 Wabash Ave., 
Chicago, Ill. 














Ready for Your Perusal 


DRY KILN CATALOGUE 
NO. 225 AL WITH NEW 
ILLUSTRATIONS, NEW 
DESCRIPTIVE MATTER, 
NEW COMMENDATORY, 
LETTERS SHALL WE 
SENDIT? :;: 3 


American Blower Gompany, 


Detroit, Mich. 


New York Chicago Atlanta Londcocn 









































Just put one Door Carricr at each end of 
your battery of Kilns—and see your door troubles 
vanish as though by magic. 


Instead of having to call together Instead of having to endure the 
a gang of busy men to operate the present waste of heat that goes on all 
heavy doors, one man or even a boy day long, you'll find that the Door 
can do it easily with one hand and in Carrier keeps the heat in the Kiln, 
ten seconds of time, with the Door | by closing the doors tight on all four 
Carrier. edges. 


The Door Carriers are guaranteed to give complete satisfaction, 
otherwise they will be removed and the old-style fixtures replaced 
free of charge. Hundreds of dry kiln users all over the country 
use and praise them. Let us give you the names of those in your vicin- 
ity for reference. Illustrated booklet sent on request. Address 


THE DRY KILN DOOR CARRIER CoO. 
374 S. Senate Ave., Indianapolis, Ind. 
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DRY KILNS AND DRY KILN APPLIANCES. 














= THE 
EMERSON 
AUTOMATIC DRY KILN 
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THE ORIGINAL MOIST AIR SYSTEM 





‘The hundreds that have bought the EMER- 
SON during the past twelve years, are to-day its 
best advertisers. Wherever an EMERSON has 
been sold, Dry Kiln Contentment and Orders from 
their neighbors have followed. 

You owe it to yourself to Get At The FACTS 
about the EMERSON before purchasing else- 
where. They will be found in our illustrated cat- 
alog, which will be sent upon request. 


THE EMERSON COMPANY, 
111 N. Charles St., BALTIMORE, MD. 7. 
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With the Sturtevant Kiln 


Apparatus; Fans, Blowers and Exhausters; Steam Engines, Electric Motors and 


the process of drying lumber and like materials can be 
regulated to a nicety, and forced to the limit, when 
the conditions will permit. The time of drying and 
the space required are reduced to a minimum. The 
process is entirely independent of the weather. 

All the heating surface is placed outside the kiln 
and enclosed in a steel plate casing, thus absolutely 
avoiding all danger of fire. 


. F. STURTEVANT CO., *mass™ 


General Office and Works, Hyde Park, Mass. 


w York, Philadelphia, Chicago, London. 


esigners and Builders of Heating, Ventilating, Drying and Mechanical Draft 


enerating Sets; Fuel Economizers; Forges, Exhaust Heads, Steam Traps, Etc. 
$33 








Garden City Fan Co’s Roller Bearing Trucks 


FOR USE IN DRY KILNS 











Frictionless 
Roller Bearing 
Trucks. 









“LABOR SAVERS”—Roller Bearing Dry Kiln Trucks. 









A better truck cannot be built. It 
costs no more than inferior poorly 
constructed truck. Our roller-bearing 
truck will be doing good service when 
the ‘just as good”’ kind are reposing 
comfortably on the scrap heap. 





Works, Niles, Mich. 


ESTABLISHED 1879. 








AND IMPROVED AUTOMATIC 
FURNACE FEEDERS 





STERLING BLOWER SYSTEM 







FOR HANDLING 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guarantzed. 
BLOWERS. CYCLONE DUST COLLECTORS. EXHAUST PIPE HBADS. 


STERLING BLOWER & PIPE MFG. CO. 


109 Liberty St., NEW YORK, N. Y. 22 Huyshope Ave., HARTFORD, CT. 














IMPROVED 
Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping. 


Complete systems designed, manufactured, installed 
and guaranteed. Old systems remodeled on modern lines 
on most economical plans. Supplementary systems 
added where present systems are outgrown. Defective 
systems corrected and put in proper working order. 


70 West Jackson Blvd., CHICAGO, ILL. 





(PATE Wf NTED) 





CYCLONE BLOW PIPE CO. 








GARDEN CITY FAN CO. 


SOLE MANUFACTURERS. 





Office, 1217-1218 Fisher Bidg. 


CHICAGO, U.S. A. 


Increase Your Profits 
BY USING 


A Morton Moist Air Dry Kiln 


TRUCKS 
CANVAS 
DOORS, 


STEEL 
POSTS, 


se TRANSFER 
he CARS, 


TURNTABLE, 


RECORDING 
Thermometers. 





We Are Originators and Not Imitators. 


W. H JUDSON CO., Portland, Ore. 





The Kiln that Dries your Lumber without drying up your Bank Account. 
Based on practical results and 30 years of experience. Ask for Catalog B. 


The Morton Dry Kiln Co, 


Western Agents. CHICAGO, ILL. 
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ELEPHANT 


Rubber Belting 


EXTRA QUALITY. 








Recommended for Hard Service 
and Guaranteed to do the Work. 


THE MECHANICAL RUBBER CO. 
(Chicago Rubber Works) 


Established 1882. 230 Randolph St., CHICAGO. 













CARS SNe: 


V2 
Ke J WHITE-OAK TANNED NS J 
Le . 


f BELTING! \ 
I. B. WILLIAMS & SONS 


iia eel 





WILLIAMS go = 
{ \ % NS EF ' ‘ 
anew Ses = ‘BUCKEYE! 








sole eee 


If you want rugged, reliable, money saving 
belting, just order 


COCHECO or " 
SHEDITE WATERPROOF 
: Exactly the same in stock and workmanship, \< 
but Shedite is waterprcof cemented and 
y dressed and you can run it in water without — 


damaging it or reducing its efficiency. If you 
don’t require a waterproof belt, try Cocheco. 

Write us — let us tell you more about these 
two belts. 


2 oe 








ee 














a 














» [eather 
Belting 


Is the result of many years’ experience 
and untiring effort to make it all the 
name implies. Every step in the con- 
struction of our ‘‘Reliance’’ Belting 
from selection of the hides to polishing 
of the edges when belt is completed is 
carefully watched. Because of the faith 
we have in our ability and as a protec- 
tion to our trade we fully 


Guarantee Every Foot 





OAK TANNED 





holding ourselves liable at all times to 
repair or replace any belt defective in 
stock or workmanship. 


OUR ILLUSTRATED BOOKLET IS WORTH 
HAVING. SEND FOR IT—IT’S FREE. 


Chicago Belting Co. 


Offiices and Factory, 67-69 S. Canal St. 
NEW ORLEANS. CHICAGO. PHILADELPHIA. 
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Remarkable Rope Records 
of ‘“‘Powersteel”’ Superiority 


(The Strongest Wire Rope on the Market.) 


Record No. 1. This happened at Willis Coal & Mining Company's Mine No. 
1. A sheave broke-loaded car dropped 2% feet. 1% inch Yellow Strand 
‘* Powersteel ’’ Wire Rope cut 5 inches into top of head frame, stopping car. 
No Damage to Rope. 

Record No. 2. Five weeks later a new sheave broke carrying Same Rope. 
Car again dropped and was stopped in same manner with No Damage to Rope. 
This Same Rope is still hoisting 8600 pounds, 118 feet in 7 seconds. 

Record No. 3. A sheave broke at Greenville Coal & Mining Company's Mine. 
Cage, pit car and 3500 pounds coal dropped 1o feet. 1 inch Yellow Strand 
** Powersteel’’ Wire Rope stopped car without further Damage. 

Record No. 4. During repairs at the Moody Coal Company’s Mine, an empty 
cage, attached to 1-inch Yellow Strand ‘‘ Powersteel”’ cable coiled on ground, 
with a few feet on drum, dropped 190 feet. Stopped by cable only 5 feet from 
bottom. 

Record No. 5. On Wind Rock Coal & Coke Company's Plane No. 1, loaded 
Monitor weighing 17 tons, descending 40 percent grade collided with empty which 
had jumped the track. Impact stripped bolts of all fastenings. No Damage to 
Rope. 


If You Don’t Use ‘‘Powersteel”’ 


Wire Rope on your skidders, log loaders and derricks we want to tell you about it 
and show you where it will save you money in repairs and break-downs. 





Let Us Send You Catalog 70. 





Broderick & Bascom Rope Company 


SEATTLE ST. LOUIS NEW YORK 








Dec! 
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Each Workman’s 
“Push” on the Button 
Records His Time. 


The Simplex Time Recorder offers a 
system of time-keeping that takes care of 
itself. 

A hundred men can “‘ring in’’ in a min- 
ute’s time and the time clerk can spread the 
single sheet before him and check up the 
day’s record in five minutes. 

Could any system be simpler, more ac- 
curate, more economical ? 

It tells the truth and passes in no late 
favorites. 

Every man gets full credit for the time he works and every 
minute that he is late shows up against him. 

It brings the workmen in on time and doesn’t cause them to 
lose any time. 

Our book ‘‘ Time”’ tells its whole story. 

We also manufacture The Simplex Magneto Watchman’s 
Clock. 

**The Night Watchman’”’ is the book to ask for-in this case 
















/ Pine || ae | 
/j ! Tree ] 

/f humaber 

- Company) 


MANUFACTURERS 
4 AND DEALERS IN 


| sv4N WHITE PINE 


| 4 FACTORY STOCKS 














THE SIMPLEX 
TIME RECORDER. 











in all} Grades and Thickness 


TANK AND STEP PLANK. 









Write for prices on our 4 inch No. 2 & 
No. 3 Fencing; M. W. No. 3 Boards. 


ELEVATOR CRIBBING 


PROMPT ATTENTION given to all Inquiries 
and Orders. 


eit alral lls, ee 
inn, 













The Simplex Time Recorder Company, Inc. 


29 Sanborn Street, GARDNER, MASS., U. S. A. 


Western Office, R. E. Kimball & Co., 274 Wabash Avenue, Chicago, III. 
Philadelphia Office: 1213 Filbert Street. 
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representative CYPRESS LUMBER manvuracturers 





ll 
l 





Kk. FE. MOBERLY, President. J. N. CUMMINGS, Vice-Pres. and Gen’l Mgr. 


CUMMINGS-MOBERLY 


CYPRESS COMPANY, THE GIBSON 


Rough and Dressed Cypress Lumber, C YPRESS LUMBER 
Lath and Shingles. Co MPANY. Lid 


W. W. REID, President. W. E. MOUNT, Sec-Treas., Gen. Mgr. 














On Texas and Pacific R. R., 27 miles from New Orleans 
St. Charles Parish. Telegraph Address, New Orleans. 


Western Sales Agent, H. W. DARLING, Wichita, Kas MANUFACTURERS OF 


Eastern Sales Agent, 
LA BAU & BAKER, 509 Lincoln Trust Bidg., Jersey City, N. J. 














6/4 Select Cypress CYPRESS 


A few Cars thoroughly bone LUMBER (Rough Only) 


dry for immediate shipment. SHINGLES AND LATH 
Baker-Wakefield Cypress Co., Ltd.*"""» 








None Better. 


WRITE US. SEND US YOUR ORDERS. ; 
We ship either in straight or On Southern Pacific Railroad sixty-five miles from 
mixed cars anything New Orleans. Long Distance ’Phone in Office. 
want in LOUISIANA RED.. 
We supply everything in YARD, FACTORY or TANK STOCK. Good grades. Prompt shipments, inqulti a a ae Gi b S on, | Olt, St. an a. 
D. G. SAUNDERS LUMBER CO. 


CHICAGO, ILL. KANSAS CITY, MO. 
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W. H. DAWKINS LUMBER CO. 


MANUFACTURERS OF BAND SAWED 


YELLOW 


WE HAVE A LARGE STOCK OF 


HEMLOCK, OAK AND-GHESTNUT 














We are prepared to furnish mixed carloads 


And solicit your inquiries and orders. At present 
we are offering Red Birch in thicknesses, 1” to 2+” 
common and better, also maple, birch and one quarter 


sawed 
RED OAK FLOORING, 
BASSWOOD CEILING AND SIDING 
and FINISH, also MOLDING. 


Our hardwood flooring (A. H. L.) Brand, is the 
highest grade as to workmanship and quality. 





Arpin Hardwood Lumber Co., 


Saw Mill, Planing Mill and Yard at Atlanta 
near Bruce, Wis.,on “Soo” Line. GRAND RAPIDS, WIS. 

















POPLAR 


ASHLAND, KENTUCKY. 


RQ 
At our Band Mill at SAGINAW, N. C. 









K SWITCHBOARD AND 
L GG SUPPLY COMPANY, 


CHICAGO, ILL. 


Poles and Posts 


ATTRACTIVE PRICES. 









PROMPT SHIPMENTS. 








When in the market permit us to quote 
on your requirements. 






WRITE FOR 
DELIVERED PRICES. 


CORRESPONDENCE 
INVITED. 










J. W. Farrior & Co. 


Solicits Your Inquiries When in the Market for 


YELLOW PINE 
LUMBER 


ANNUAL SHIPMENT 
75,000,000 FEET 
FINISHED LUMBER 








Birmingham, Ala. 





BAND SAWED 


YELLOW PINE AND 
HARDWOOD LUMBER 








DRY KILN AND anion MILL 
CAPACITY 60,000 FEET DAILY 


a C The Kyle Lumber Co. 




















vid GADSDEN, ALA. 
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CYPRES 


Tharp: : 


[oe Sthy 


JE NNN 











‘@THB & PIN NE 





STS. ST. LOUIS, MO.|:° 








0° 0 ° of LUMBERMEN'S BLDG. 


THE CELEBRATED LUFKIN 


BOARD and LOG RULES 


Best in the World. 


LUFKIN RULE CO., Saginaw, Mich., U. S. A. 
NEW YORK LONDON 
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Yellow Pine Lumber 
TIMBERS 


ROUGH OR DRESSED 








FACTORY FLOORING 2” to5” THICK 








FLOORING, CEILING, 
FINISHING,MOULDINGS, 
CASING AND BASE. 


Schultz Bros. 


General Offices, 1225 to 1235 Old Colony Bidg., 


BRANCH OFFICE, 
HATTIESBURG, MISS. 





CHICAGO. 

















Gilchrist-Fordney Co. 


EVERYTHING IN 


MISSISSIPPI 
LONG LEAF 
YELLOW PINE 











General Office, 


LAUREL, MISS. 





SALES OFFICE, 


a 
1405 Tennessee Trust Bidg., Memphis, Tenn. 











Arkansas 
Short Leaf 
Yellow 


Pine 


is remarkable for its softness and brightness, and the 
products we manufacture are particularly distinctive be- 
cause of the unusually high quality of our timber and 
the careful attention given to milling and grading. To 
convince yourself that this is not idle talk, we- would 
suggest you try a car of our 


shot Ler Kiln Dried Finish 
Short Leaf ] n rie INnIS 

We also manufacture a superior grade of Arkansas Soft 
Pine Sash and Doors; Boxes and Box Shooks. Well 


assorted stocks insure prompt shipments. 


WE SOLICIT YOUR INQUIRIES. 


Sawyer& Austin Lumber Co. 


Sales Office, 708 Dwight Bldg. 


Mills at PINE BLUFF, ARK, 











KANSAS CITY, MO. 








J. D. FERGUSON, C.M McDARIS 
Pres t Vice-Pres* Gen'| Mgr 


FERGUSON- McDaris 
LUMBER Co. 


MANUFACTURERS OF 
100,000,000 


= Yellow 
sadaeeais Pine 
Lumber 


WYATT, LA. 
VERDA, LA. 

WE CATER TO THE 
YARD TRADE. 


FT. TOWSON, I. T. 
Offices : ° 
Chemical Building, te Louis, Mo. 


H. FOLONIE, 
Secretary 


ANNUAL 
CAPACITY 





LILLIE, LA. 
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S. J. SUTHERLAND COMPANY, 


Manufacturers and Exporters of 


Pitch Pine Timber and Lumber 


Hardwoods, Cooperage Stock and Oak Staves. 


Branch Office: Room 602 


GULFPORT, Miss. Liverpool & London & Globe Bullding, NEW ORLEANS, LA. 








J. R. PRATT, GEO. R. BURTON. J. R. HILL. 
WE MANUFACTURE 


Long Leaf Yellow Pine Lumber 


FLOORING, CEILING, FINISHING. 





EXPORT AND BRIDGE TIMBERS. 











Ten Mile Lumber Company, 


MILL CAPACITY, 75,000 FEET. PLANER CAPACITY, 25,000 FEET. TEN MILE, MISSISSIPPI. 











Kiln Dried Rough and Dressed | 


NORTH CAROLINA PINE 


) ROUGH LUMBER, 140,000 FT. 
DAILY OUTPUT | DRESSED, 60,000 FT. 


Special attention given to manufacture and to fill- 
ing orders promptly. Shipments by car or vessel. 
Saw Mills: 


Norfolk, Va., 9 Kilns. Plymouth, N. C., 5 Kilns. 
Bayside, N. C., 5 Kilns. Planing Mill: Norfolk, Va, 


Roanoke R. R. & Lumber Co. 


W. M. WHALEY, President. Office: CITIZENS BANK BLDG. 
J. O. WHITE, Vice-President 
R. S COHN, Sec’y. & Treas. NORFOLK, VIRGINIA. 




















¢ SEA VASAT aihtenbest 


ar 
Zw Ly 
CHP Manufacturers and 


ay INN Dealers of 
a : 
H. A. J. UPHAM, President. ii Calcasieu Long Leaf 


I. STEPHENSON. Jr., Sec'y & Tr 
GEO. L. STEPHENSON, Ass't Sec'y 


> so? as. : ® 
r.w.rornprook.ass Te.  Vallgw Pine Lumber 


LONG TIMBERS A SPECIALTY. 
ANNUAL CAPACITY, Ludington, Louisiana. 


















LONG LEAF YELLOW PINE 


TIMBER and LUMBER MANUFACTURERS. 








Exceptional facilities fur production of Large and Long 
Timbers and Joists for Export and Interior Trade. 


High Grade Kiln Dried 


Flooring, Ceiling, Siding, Etc. 








The Alger-Sullivan Lumber Co. 


Prompt Shipments. CENTURY, FLORIDA. we use the Telecode. 








J.S. Betts Company, Inc., Ashburn, Ga. 


LONG LEAF YELLOW PINE LUMBER 
RIFT FLOORING, DRESSED TIMBERS UP TO 18x30-INCH, 
FACTORY FLOORING PLANK BUTTED TO EXACT LENGTHS. 


SHIP STOCK A SPECIALTY. Southard's and Telecode. 
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A Sample of Superior ‘‘Fordyce’’ Short Leaf Timber. 








SHORT LEAF 
Yellow Pine Lumber 


The Advantages 
We Offer Dealers 


In the way of prompt service, high 
grade quality and correct grades are 
the result of many years experience 
both in the manufacturing and selling 
of Short Leaf Pine Lumber. The fact 
that we are cutting today as fine tim- 
ber as ever grew (see illustration here- 
with) is due to our timely purchases 
years ago when we had practically 
first choice of many of the most 
desirable tracts of timber in Arkansas. 
With large and well assorted stocks 
kept on hand constantly, augmented 
by a perfect shipping organization and 
exceptionally good railroad facilities 
we can insure little delay in filling 
orders of any size. A trial order will 
convince you of the truth of above 


statements—do we get it ? 


DAILY CAPACITY, 150,000 FEET OF LUMBER. 








K. S. CROSSETT, Pres't. C. W. GATES, Vice-Pres't. J. W. 


Fordyce Lumber Company, 


FORDYCE. 


ARKANSAS. 


WATZEK, Treas. 


C. V. EDGAR, Sec’y. W. T. MURRAY, Mer. 
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CROSSETT LUMBER COMPANY 


MAKES A SPECIALTY OF 


High Grade Finish and Moulded Stock 





C.W.GA 
E. 8. 








CRC SSETT" v. -Pres 


DAILY CAPACITY 15 CARS YELLOW PINE; 2 CARS OAL. 


CROSSETT, ARK. = W.GAras' sec 
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** Hello, 1908. Glad to see you.”’ 

**Good morning, Mr. Business Man. You see I am here on time.”’ 

**So you are and you look pretty good to me too.’’ 

** Well, I feel all right and rather guess I am a tolerably healthy specimen. But how are you?”’ 

**Things are off—and it looks to me as though we are going to have a terrible time of it 
until after election anyway. You see we all need money and—”’ 


‘**Now stop right there. You don’t need money nearly as much as you do confidence. 
What you need more than anything else is a little more sand in yourcraw. You fellows have 
plenty of money and while my old friend 1907 over there gave you a little the worst of it along 
toward the end, you have gotten the best of him—because you know he’s knocked out for good. 


** Look back over 1907 as a whole—pretty good year, wasn’t it / Lots of orders, plenty of 


money, prices fair, things booming. Made more money than you ever made before, didn’t you? 
Going some—weren’t you? 

** Well, you had a little jolt—that’s all. Just as much money here as ever. Just as many 
orders, if you go after them, prices all right, everything is lovely, except a lot of you duffers have 
made up your mind that you are going to have hard times whether or no. 

*‘And I’m not going to stand for it—see! I ve got a few surprises up my sleeve and | 
don’t propose to permit everything to go to the demnition bow wows—not as long as my name 
is 1908, anyway. 

*“There are going to be enough big, broad-minded men in the country, who will listen to 
me to simply take the lead in their own localities and through their confidence in themselves, and 
your humble servant, will pull the scare cats out of Jericho once more on to the shady side of 
Easy Street. 

** Now, old man, ARE YOU WITH US?” 


EK. C. ATKINS & CO., inc 


THE SILVER-STEEL SAW PEOPLE. 


Canadian Factory Home Office and Factory 
HAMILTON, ONTARIO. INDIANAPOLIS, INDIANA. 
BRANCHES: 

ATLANTA, CHICAGO, MEMPHIS, MINNEAPOLIS, 


NEW ORLEANS, NEW YORK, PORTLAND, SAN FRANCISCO, SEATTLE, 


J)ECEMBE! 
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ASPECIALTY. 


Kiln Dried Lath, Timbers, Car 
Material, Yard Stock and Finish. 


WE ARE PREPARED TO SHIP PROMPTLY. 


Address all communications for prices to 


CHICAGO 
1603 Rallway Exchange, QUITMAN, MISS. 


ws, = « (Ga AF ane 


Pt” ~—S EF. 
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J. M. BROWN, President. J S. HUNT, Vice-President. J. B. BAKER, Secretary. B. F. THOMPSON, Treasurer. 
O. E. HODGE, General Manager. J.T. HOLLOWAY, Sales Manager. 


Huie-Hodge Lumber Co., Ltd. 


Manufacturers of Long and Short Leaf 
Band and Gang Sawn 


Yellow Pine Lumber 


We want orders for the following stock: 


i car A—E. G. Flooring. 










5 cars 1x12—16 No. 2 Boards. 







2 cars C—E. G. Flooring. 4 * 3&xi'4—4 Lath. 

2 ‘** No. 1 Common Flooring. 10 ‘** 1x4 to 12—10 to 20 No. 3 Boards. 
4 ** No. 2 Common Flooring. 5 ‘* 58x4 No. I Ceiling. 

5 ‘* Ixl12—16 No. 1 Boards. 5 ‘ 58x4 No. 2 Ceiling. 





A full stock of flooring, ceiling, siding, finish, boards and dimension, car siding, lining, 
and we make a specialty of roofing. 


Mills: Hodge, Danville, Winfield, La. Sales Office, HODGE, LA. 
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| A. S. Badger Co. 


White Pine and Hemlock 
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FIRE INSURANCE 
LUMBER RISKS 








Gerard Van =a 


1434-5 Marquette Bldg., CHICAGO 


UECEMBER 25 


ae = OL CP 
SHINGLES, 


Roper Lumber Gedar Go. 


MENOMINEE, MICH. | 





LUMBER. 
Let Us 


Quote You SPECIAL PRICES on CHOICE STOCK of 


1x4’? No. 2 Clear Vertical Grain Fir Flooring. 
1x6’”’ No. 2 Clear Yellow Fir Drop Siding. 


FIR WIND MILL STOCK-—TIMBERS AND BRIDGE PLANK. 
YELLOW FIR LATH. 


F. L. BOTSFORD COMPANY, Portland, Oregon. 





BLACK DIAMOND FILE WORKS. 
<a in, 
Twelve Medals of 
AWARD 
at International 
Exhibitions. 


Special Prize 
GOLD MEDAL 
at Atlanta, Ga., 
1895. 


Cop of catalogue sent free to any 
Interested file ~-7 upon application. 


G. & H. BARNETT CO., Philadelphia, Pa. 














Cherry River Boom & 
Lumber Co. 


Scranton, Pa. 


FINE STOCK OF 


SPRUCE and 
HARDWOODS 


‘*The Best Lumber.’’ 





The Cherry River Man. 




















The Best Steel Tanks on the Market 
4 isouraim. We make them of heavy galvanized sheet steel 
with extra strong folded standing seam joints. allowing for 
contraction and expansion—an ideal tank in every way. Can 

4 ship promptly tanks up to 4,000 gallons capacity. 


- PIDGEON-THOMAS IRON CO. 


Successor to Manogue-Pidgeon Iron Co. 
— ~ - . He ~ ~ Co. Saws and G pati on & Knight Memphis Tenn 
+7 . 





RENEWED WITHOUT REMOVAL FROM PIPING. 
ASK FOR All Parts Interchangeable, 
CROSBY SPRING- 
SEAT VALVES. 


All Parts Renewable, 

High Grade, Strong, Durable, 
Full Opening Through Them. 
Made intronor Brass | Tested Over 400]bs. 


Plain or Yoke Tops Hydraulic When Completed, 


CROSBY STEAM GAGE AND VALVE CO0., 


Office € Works BOSTON, MASS. 


Stores; 93-95 Oliver St., Boston; 78 John St., New York. 


21-23 W. Lake St., Chicago; 147 Queen Victoria St., London. SEND FOR CATALOGUE 





meratol s Steel Belt Lacing 
NEW SIZES. 


Complete Line 
Perfect Fastener for All Belts. 


Time and Money Saver. 


> Let ussend new descriptive circular A 1. 
1 Sold by the leading hardware and mill sup- 
FINISHED JOINT ply houses everywhere, Samples on request, 


THE BRISTOL COMPANY, “*"U?s 0" 


READY TO APPLY 
MEW YORK, 114 Liberty St. 
LONDON, 23 College Hill. 
CHICAGO. 753 Monadnock Bidg. 





McCauley-Saunders Lumber Co. 


Manufacturers a:d Wholesale Dealers 


1703 Fisher Bldg., CHICAGO, ILL. 


BAND SAWED 
LOUISIANA 
GULF COAST 


HARRISON. 4930. 





ROBERT C. LIPPINCOTT 


Yellow Pine Flooring and Timbers. 
Cypress—Maple Flooring. 
West Virginia Spruce. 


PHILADELPHIA. 


702-704 Crozer Bldg., 1420 Chestnut St., 


997 NIVW SANOHdS1aL “OOWDIHD ~ 
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GAGS THE FRANK SPANGLER CO. ©QEGO 


MFRS.ANDDEALERS 


PorcHCOLUMNS.COMPOSITION 
CAPITALS HE 
WOOD TURNING, HARDWOOD LUMBER at 
TOLEDO.OHIO,US.A. |i 





FARDWOOD LUMBER 
, Mhe JEGGE LVMBER COL 


MILWAUKEE. 


NORTH TOAST DRY KIN CO 





LUMBER UNDERWRITERS 


66 Broadway, New York. 


FIRE INSURANCE 


FOR LUMBERMEN AND WOODWORKERS 
EXCLUSIVELY. 





LOSSES PROMPTLY 
ADJUSTED AND PAID. 


BEST PROTECTION 
AT LOW RATES. 


MODERN DRY KILN PLANTS 
PATENT ROLLER BEARING 
& LUMBER AND KILN TRUCKS 


Seattle, Wash. 
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